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Allegheny Veneer Co., Inc.
Allegheny Wood Products, Inc.
Aljoma Lumber,  Inc.
American Int’l Log & Lbr. Corp.
American Lumber Co.
Baillie Lumber Co.
Beasley Forest Products, Inc./
Thompson Hardwoods, Inc.
Bradford Forest, Inc.
Buchanan Hardwoods, Inc.
Business Oregon
C/K Int’l., LLC
Cole Hardwood
Crown Hardwood Co.
Cummings Lumber Co., Inc.
Deer Park Lumber Int’l.
Devereaux Sawmill, Inc.
DG International
Frank Miller  Lumber Co., Inc.
G. H. Evarts & Co., LLC
Goodfellow, Inc.
Granite Valley Forest Products
HHP, Inc.
Hermitage Hardwood Lumber Sales, Inc.
Hanafee Bros. Sawmill Co., Inc.
J & J Log and Lumber Corp.
Industrial Timber & Lumber Co.
J.D. Irving Ltd.
Johnson Brothers Lbr. Co.
King City/Northway Forwarding
Linden Lumber, LLC
Matson Wood Products
McClain Forest Products LLC/
Legacy Wood Products LLC
Michigan Veneer
Middle Tennessee Lumber Co.

Midwest Hardwood Corp.
Midwest Walnut Co.
Missouri Walnut, LLC
NAWLA (North Amer. Whsl. Lumber Assoc.)
NELMA (Northeast Lumber Manufacturers Assoc.)
Northern Appalachian Log & Forestry Co.
Northwest Hardwoods
PJ Lumber Co.  Inc.
Penn-Sylvan Int’l., Inc.
Prime Lumber Co.
Primewood Lbr
Ram Forest Products, Inc.
Robinson Lumber Co., Inc.
SFPA (Southern Forest Products Assoc.)
Ralph Taylor Lumber
Ron Jones Hardwood Sales, Inc.
Salamanca Lbr Co., Inc.
Savage Lumber Co., Inc.
Shannon Lumber International
Snowbelt Hardwoods, Inc.
Softwood Export Council
Stewart Lumber Co., Inc.
Taner Timber Co., Inc.
Taylor Lumber, Inc.
Rossi Group
TMX Shipping Co., Inc.
Thompson Appalachian Hardwoods
Treat Hardwood Lumber, LLC
Tuscarora Hardwoods, Inc.
Two Rivers Timber Co., Inc.
USA Woods Int’l, Inc.
Wagner Lumber Co.
Walter M. Fields Lumber Co.
Wheeland Lbr. Co., Inc.
Harold White Lumber Inc.
Wieland & Sons Lumber Co.

97% Renewal Rate in the 
40th Forest Products Export Directory

THE FOREST PRODUCTS EXPORT DIRECTORY
The Most Comprehensive Buyer’s Guide for the International Buyer

Additional

www.forestproductsexport.com exd@millerwoodtradepub.com

  

http://www.forestproductsexport.com
mailto:exd@millerwoodtradepub.com
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Experience the Difference with Ally Global Logistics

You Can Choose a Forwarder or You Can Choose an Ally.

Ocean Export • Trucking • Rail • USDA Phytosanitary Certificate • Fumigation
Marine Cargo Insurance • Export Documentation • Direct Collections • Letters of Credit

Customs Brokerage • Customs Bonds • Import Licenses

781.544.3970www.allygloballogistics.com sazambo@allygloballogistics.com

We Offer Custom Transportation Management Programs for

5 T/L 4/4 #2 Com Red Oak
5 T/L 5/4 #1 Com Red Oak
5 T/L 5/4 #2 Com Red Oak

5 T/L 6/4 S&B Cherry
5 T/L 8/4 S&B Cherry

5 T/L 4/4 S&B H. Maple
5 T/L 4/4 #1 Com H. Maple
3 T/L 4/4 #2 Com H. Maple

2 T/L 6/4 S&B H. Maple
3 T/L 6/4 #1 Com H. Maple

5 T/L 8/4 S&B H. Maple
3 T/L 5/4 #2 Com Hickory

2 T/L 5/4 S&B Hickory
3 T/L 5/4 #1 Com Hickory
5 T/L 6/4 #2 Com Hickory

2 T/L 6/4 S&B Hickory
5 T/L 8/4 #1 Com Hickory
5 T/L 8/4 #2 Com Hickory

5 T/L 6/4 S&B Poplar
5 T/L 9/4 S&B Poplar

3 T/L 16/4 S&B Poplar
1 T/L 16/4 #1 Com Poplar
5 T/L 6/4 S&B Soft Maple
5 T/L 8/4 S&B Soft Maple

5 T/L 10/4 S&B Soft Maple

Northern
4/4 Hard Maple 2a Com Sap+Btr
4/4 Hard Maple 3a Com Sap+Btr

S2S 15/16ʼʼ Hard Maple FAS/FAS1C 6ʼ-7ʼ only 1 White
5/4 Hard Maple FAS/FAS1F 1-2 white
6/4 Hard Maple FAS/FAS1F 1-2 white

6/4 Hard Maple 1 com sap+btr
4/4 Brown Maple 1 com

4/4 Red Oak FAS/FAS1F
5/4 Red Oak FAS/FAS1F

4/4 White Oak FAS/FAS1F
6/4 White Oak FAS/FAS1F

4/4 Aspen 2 com
5/4 Aspen FAS/FAS1F

5/4 Aspen 2 com
6/4 Yellow Birch FAS/FAS1F Sap+Btr 8ʼ ONLY

S2S 15/16ʼʼ White Birch FAS/FAS1F 6ʼ-7ʼ 
Sap+Btr 100% fleck free

4/4 White Birch 2 Com 1-2 white 100% fleck free

Appalachian
4/4 Steamed Walnut 1 com 4ʼ to 7ʼ ONLY

4/4 Steamed Walnut 2 com
5/4 Steamed Walnut Prime (FAS oak rules)

5/4 Steamed Walnut 2 com

SIMON LUSIER LTEE
16 boul. de la Seigneurie

Blainville, QC, Canada J7C 3V5
Tél.: (450) 435-6591 

(800) 361-8667 
Fax: (450) 435-2531

Hermitage Hardwood
Lumber Sales, Inc.

105 Ridgedale Drive                
Cookeville, TN 38501 U.S.A.  

P.O. Box 698 •  Cookeville, TN 38503 U.S.A.
931-526-6832 • 931-526-4769 Fax

E-mail: info@hermitagehardwood.com
lawson@hermitagehardwood.com

Website: www.hermitagehardwood.com
Contact: Parker Boles, Adam Moran, 

Steve Gunderson 
Lawson Maury - Export 

www.hermitagehardwood.com

Alan McIlvain Company
501 Market Street 

Marcus Hook, PA 19061
Phone: (610) 485-6600 
FAX: (610) 485-0471

www.alanmcilvain.com
sales@alanmcilvain.com

FOR SALE

FOR SALE

FOR SALE

Import/Export Timber Products’ Stock Exchange

Cole Hardwood Inc.
P. O. Box 568

Logansport, Indiana 46947
574-753-3151 Fax: 574-753-2525

e-mail at: dave@colehardwood.com
home page: www.colehardwood.com

Quality Hardwood Lumber & Mouldings 
since 1798

MIDWEST WALNUT CO.
P.O. Box 97

Council Bluffs, IA U.S.A. 51502
Call: 1-712-325-9191 Fax: 712-325-0156

E-Mail: larrym@midwestwalnut.com
www.midwestwalnut.com

Bradford Forest
Bradford, PA

Contact Patrick Hennebicque
patrick_hennebicque@bradfordforest.com

www.bradfordforest.com

ASH
4/4 FAS W1F 15/16 8mʼ
5/4 FAS 6mʼ
6/4 FAS 15mʼ
8/4 FAS 15mʼ
BASSWOOD
4/4 FAS 13mʼ
5/4 FAS 15mʼ
CHERRY
4/4 FAS 8.5” wider 20mʼ
5/4 FAS 18mʼ
HICKORY
4/4 FAS 5” 20mʼ
4/4 FAS 7.5” wider 18mʼ
WHITE OAK
4/4 FAS 40mʼ
4/4 FAS R2E 4.5” 6mʼ
4/4 FAS R2E 5” 10mʼ
4/4 FAS R2E 5.5” 8mʼ
4/4 FAS R2E 6” 4mʼ
5/4 FAS 55mʼ
6/4 FAS 60mʼ
6/4 FAS 5-6” 12mʼ
6/4 FAS 6-7” 11mʼ
8/4 FAS 12mʼ

FOR SALE
POPLAR
4/4 FAS 17mʼ
4/4 FAS 15/16 15mʼ
5/4 FAS 17mʼ
6/4 FAS 20mʼ
7/4 FAS 40mʼ
7/4 FAS 12” wider 22mʼ
8/4 FAS 50mʼ
8/4 FAS 12” wider 23mʼ
9/4 FAS 14mʼ
10/4 FAS 8mʼ
10/4 FAS 12” wider 14mʼ
RED OAK
4/4 FAS 7.5” wider 15mʼ
4/4 FAS 10” wider 30mʼ
5/4 FAS 10” wider 18mʼ
6/4 FAS 50mʼ
6/4 FAS 10” wider 35mʼ
7/4 FAS 20mʼ
7/4 FAS 10” wider 15mʼ
8/4 FAS 50mʼ
8/4 FAS 10” wider 20mʼ
WALNUT
4/4 FAS 12mʼ
6/4 FAS 15mʼ

121,000 bf 4/4 Sapele KD
66,000 bf 5/4 Sapele KD
85,000 bf 6/4 Sapele KD
128,000 bf 8/4 Sapele KD
24,000 bf 10/4 Sapele KD
19,000 bf 12/4 Sapele KD
25,000 bf 16/4 Sapele KD

35,000 bf 4/4 African Mahogany KD
19,000 bf 5/4 African Mahogany KD
18,000 bf 6/4 African Mahogany KD
36,000 bf 8/4 African Mahogany KD
9,000 bf 10/4 African Mahogany KD
12,000 bf 12/4 African Mahogany KD
11,000 bf 16/4 African Mahogany KD

29,000 bf 4/4 Spanish Cedar KD
16,000 bf 5/4 Spanish Cedar KD
17,000 bf 6/4 Spanish Cedar KD

21,000 bf 8/4 Spanish Cedar KD
6,000 bf 10/4 Spanish Cedar KD
9,000 bf 12/4 Spanish Cedar KD

Savage Lumber Co.
P.O. Box 39 

Doyle, Tennessee 38559
Bus. 931-657-2211 
FAX 931-657-2214

Email: savagelumber@blomand.net

Red Oak 8/4 FAS/1F 2 TLs (30 Days)
Aromatic Red Cedar 4/4 2C&Btr 23,600 BF

Red Oak 4/4 2 Com 9,000 BF
White Oak 4/4 1 Com 41,470 BF

White Oak 4/4 1 Com 20,000 BF (20 Days)
White Oak 4/4 2 Com 22,500 BF

White Oak 4/4 2 Com 6,700 BF (20 Days)
Poplar 10/4 1 Com 1,850 BF
Poplar 12/4 1 Com 9,080 BF

Prompt shipment unless otherwise specified

Hard Maple
4/4 FAS/1F Sap&Btr

4/4 1C Sap&Btr R.W.L.
4/4 2/3A Sap&Btr R.W.L.
5/4 1C Sap&Btr R.W.L.

5/4 2/3A Sap&Btr R.W.L.
Yellow Birch

4/4 FAS/lF Sap&Btr 7-8ʼ
4/4 1C UNSEL R.W.L.

4/4 2/3A Sap&Btr R.W.L.
5/4 FAS/SEL UNSEL 8ʼ

5/4 SELECT 7ʼ R.W.

G.H. EVARTS & CO. LLC
2377 Route 4A

W. Springfield, NH 03284
603-763-4525

ghevarts@tds.net

8/4 FAS/SEL UNSEL R.W.L.
White Oak

4/4 1C R.W.L.
4/4 2/3A R.W.L.
Cherry 90/50

6/4 FAS/1F R.W.L.
10/4 FAS/1F R.W.L.

Walnut
4/4   – 20/4

Cherry
4/4 & 8/4
Red Cedar 
4/4 & 6/4

Cherry 90/80

4/4 #2C 
5/4 #2C

KD Unedged Table Tops

Cherry, White Ash, Red Oak, Soft Maple 
from 14/4 (3 1/2" - 89 mm) to 

17/4 (4 1/4" - 108 mm)

mailto:larrym@midwestwalnut.com
http://www.midwestwalnut.com
mailto:patrick_hennebicque@bradfordforest.com
http://www.bradfordforest.com
mailto:info@hermitagehardwood.com
mailto:lawson@hermitagehardwood.com
http://www.hermitagehardwood.com
http://www.hermitagehardwood.com
http://www.alanmcilvain.com
mailto:sales@alanmcilvain.com
mailto:dave@colehardwood.com
http://www.colehardwood.com
mailto:savagelumber@blomand.net
mailto:ghevarts@tds.net
http://www.allygloballogistics.com
mailto:sazambo@allygloballogistics.com
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THINK
AGAIN

Veneer Logs – 4 sides clear
2 x 40  ̓Northern Red Oak 15”+
2 x 40  ̓Ohio White Oak 16”+

2 x 40  ̓Cherry 14”+
Veneer Logs – 3 sides clear

3 x 40  ̓Hard Maple 14”+
3 x 40  ̓Northern Red Oak 14”+
5 x 40  ̓Ohio White Oak 16”+

3 x 40  ̓Cherry 14”+
Cherry

5/4 Prime KD Rgh
6/4 Prime KD Rgh
4/4 SEL KD Rgh

8/4 Prime KD Rgh
4/4 Sel&Btr KD Rgh

Yellow Poplar
4/4 #1C KD
4/4 #2C KD 
Sycamore

4/4 #1C #1C&Btr Qtr&Rift KD Rgh
White Oak

4/4 Sel&Btr Rift 4” Strips KD Rgh
4/4 Sel&Btr Qtr KD Rgh
4/4 #2C Rift&Qtr KD Rgh

YODER LUMBER COMPANY INC.
4515 TR 367

Millersburg, OH 44654
Voice: 330-893-3121
Fax: 330-893-3031

Scan our QR Tag for product 
grades, textures, patterns

and more!

HL.WhitePine.me

MANUFACTURING EASTERN WHITE PINE SINCE 1848

 
Contact our sales team today:

Manufacturing 4/4, 5/4 Boards S4S, S1S2E,
Rough and pattern in 2” - 12”

Manufacturing NeLMA grades including:

 C Select

 D Select

 DBTR Select

 Finish

 Premium

 Standard

 Industrial

 Shop

 Timbers

Matt Duprey: (207) 627-6113
Jack Bowen: (207) 627-6115

Import/Export Timber Products’ Stock Exchange

HARDWOODS
IMPORT LUMBER DIVISION

9100-1 Lackey Road. Leland NC 28451
PH: (910)383-2578  FAX: (910)383-2580

DOWNES & READER
HARDWOOD CO.

IMPORT/EXPORT DIVISION
Stock subject to prior sale

Toll-Free: 866-452-8622
Fax: 336-323-2848

Call William von der Goltz
www.ironsticks.com

williamv@downesandreader.com

Downes & Reader 
Hardwood Co. Inc.

P.O. Box 456 - Evans Drive
Stoughton, Mass 02072

EMAIL:
Tom Herga tom.herga@hardwoods-inc.com

Keenan Eberhard keberhard@hardwoods-inc.com
Debbie Smith Debbie.smith@hardwoods-inc.com

Sapele 100% FSC Certified
4/4 – 16/4 250,000bft

Sapele
4/4 – 12/4 275,000bft

African Mahogany 100% FSC Certified
4/4 – 8/4 100,000bft
African Mahogany
4/4 – 8/4 75,000bft

Utile/Sipo 100% FSC Certified
4/4 – 8/4 & 12/4  60,000bft

Aniegre 100% FSC Certified
4/4 6/4 & 8/4 50,000bft

Iroko
4/4 6/4 & 8/4 30,000bft

Ipe Decking
3/4 x 5-1/2 Ipe 20,000bft

PREMIUM KILN STICKS
AVOID USUAL KILN STICKS PROBLEMS 
USING our HIGH DENSITY IMPORTED 

HARDWOOD STICKS  

IronStick the most COST EFFECTIVE KILN
STICKS on the market

FLAT or FLUTED
7/8 or 3/4 x 1 ¼ x 4’, 6’, and 8’

-----------
Imported Hardwoods & Wood Products

Wood Products: Cumala Finger-Joint - Decking 
- Cumaru - Kiln Sticks 

Hardwoods: Cumalam Cumaru, Purple Heart
--------------

Hancock Lumber operates 3 Eastern White Pine Sawmills in
Maine and specializes in producing to your specific needs.

Contact our sales team today:

FOR SALE
GENUINE MAHOGANY

CEREJEIRA
SPANISH CEDAR

SAPELE
SANTOS MAHOGANY
PERUVIAN WALNUT

MARA MACHO 
IPE DECKING

AFRICAN MAHOGANY

NEWMAN LUMBER CO.
Gulfport Sales Staff: Doug, Bill, Pam

Phone: 1-800-647-9547 or (228) 832-1899

FAX: (228) 831-1149
Website: newmanlumber.com

Mailing Address:

P.O. Box 2580 - Gulfport, MS 39505-2580

SOFT MAPLE
4/4 SEL/BTR UNS 1 T/L

RED BIRCH
4/4 1 Com 1 TL/L

2COM          2 TL/L
BUTTERNUT

4/4 PRIME UNS  12,000FT
4/4 1 COM           10,000FT

YELLOW BIRCH
4/4 SEL/BTR SAP/BTR   2 TL/L
4/4 SEL/BTR NATURAL 2 TL/L
4/4 1 COM NATURAL 1 TL/L

RED OAK
5/4 Red Oak Sel/Btr    2 T/L

CHERRY
4/4 Cherry Prime red  1 T/L

BRUCE GOODFELLOW - bruce@jwgoodfellow.com
MICHAEL BERNATCHEZ

Sales/Purchasing
michael@jwgoodfellow.com

J.W. GOODFELLOW FOREST PRODUCTS INC.
www.jwgoodfellow.com        

544, rue Barr,  Hemmingford, Quebec  J0L 1H0
Tel:   450-247-2775 • Cell:  514-434-0159

Fax:  450-247-2114

STRIP PROGRAMS UPON REQUEST

WHITE ASH PRIME UNSELECTED
4/4  1 TL/L
5/4   1 TL/L

6/4  1TL/L   2WKS
8/4  1 TL/L

ASPEN
4/4 PRIME. 1 TL/L

BEECH
4/4 PRIME 1 TL/ L

4/4 1 COM UNS 1 TL/ L
BROWN MAPLE

4/4  1COM    1TL/L
WHITE HARD MAPLE
4/4 1 COM     2 TL/L
4/4 2COM      2 TL/L

4/4 Prime 1-2 white   2 TL/L
6/4 PRIME    1 TL/L
8/4 PRIME   1 TL/L

PENN-SYLVAN INTERNATIONAL, INC.
Contact: Jay Reese - mobile phone (814) 758-3333

Telephone (814) 654-7111 Fax (814) 654-7155
Spartansburg, Pennsylvania 16434 USA

E-Mail: j.reese@penn-sylvan.com 
www.AmericanHardwoodExport.com

AMERICAN ASH
1 x 40 3/4 Prime, Unselected
1 x 40 3/4 1-Com, Unselected
1 x 40 3/4 2A-Com, Unselected
1 x 40 4/4 1-Com, Unselected
1 x 40 4/4 2A-Com, Unselected
4 x 40 7/4 Prime, Unselected
1/2 x 40 7/4 1-Com, Unselected
PENNSYLVANIA CHERRY
1 x 40 3/4 Prime, 1-Com, 2A-Com - Unselected
2x 40 4/4 Prime 90/50 Red/Better
2 x 40 4/4 2A-Com 90/50 Red/Better
3 x 40 4/4 3A-Com 90/50 Red/Better
3 x 40 4/4 3A-Com unselected
BLACK WALNUT
10 MBF 6/4 Prime 90/90 - SUPER COLOR
HARD MAPLE - WHITE COLOR
2 x 40 4/4 Prime #1+2 White
1/2 x 40 4/4 1-Com #1+2 White
NORTHERN RED OAK
2 x 40 3/4 Prime
2 x 40 3/4 1-Com
3 x 40 3/4 2A-Com
2 x 40 3/4 3A-Com
2 x 40 4/4 Prime
2 x 40 4/4 1-Com
2 x 40 4/4 2A-Com
2 x 40 4/4 3A-Com
3 x 40 5/4 Prime
3 x 40 5/4 2A-Com

SYCAMORE
2 x 40 4/4 Prime

mailto:j.reese@penn-sylvan.com
http://www.AmericanHardwoodExport.com
http://www.ironsticks.com
mailto:williamv@downesandreader.com
mailto:tom.herga@hardwoods-inc.com
mailto:keberhard@hardwoods-inc.com
mailto:Debbie.smith@hardwoods-inc.com
mailto:bruce@jwgoodfellow.com
mailto:michael@jwgoodfellow.com
http://www.jwgoodfellow.com
www.herimtagehardwood.com
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Available in KD & SD

White Birch
Yellow Birch
Hard Maple
Soft Maple
Red Oak
White Oak

Aspen
Cherry
Ash
Basswood
Walnut
Yellow Poplar

Continued on page 25

in 2015. Rush-in demand before the consumption tax increases to 10
percent, starting April of 2017, seems to be insignificant. 

Munich, Germany–The EU predicts the groupʼs economic recovery
should continue at a modest pace. It is still unclear whether these en-
couraging signs will turn into a lasting growth trend. 
The German IFO Instituteʼs (Leibniz Institute for Economic Research)

recent Eurozone Economic Outlook suggests that European economic
recovery is likely to continue “at a moderate pace amid risks.”
IFO estimates that real GDP in the euro-zone was 1.5 percent in 2015

and that growth will continue by 0.4 percent in both the first and second
quarter of 2016. Private consumption is identified as the main driver be-
hind the upturn stimulated by a renewed drop in oil prices. 
There is also expected to be a significant stimulus from fiscal and social

policy, particularly in Germany, notably due to far higher government ex-
penditure on consumption and transfers related to the influx of refugees.
Construction investment is also expected to grow sharply in Germany
over the forecasting period. 
According to IFO, the main risk facing the European economy is unrest

in the Middle East, which could lead to a surge in oil prices.
Moreover, the structural transformation of the Chinese economy in-

volves risks for Europe as well, as it could lead to capital outflows from
the emerging countries. This, in turn, may cause financial market unrest
or possibly an exchange rate crisis, which are risks that the euro-zone
has proven particularly vulnerable. 

Central/West Africa–Minor sawnwood price movements have recently
been reported in Central/West Africa, otherwise most markets are steady
and quiet.
Business in Europe continues at levels normal for this time of year when

the construction/building sectors are affected by winter weather. West
and Central African producers anticipate a slow but upward trend in sales
to markets in Europe throughout this year.
Buyers for the Chinese market are coming back after being on the side-

lines due to the holiday period and there have been reports of small pur-
chases of select species, but not much interest in large volumes of
Okoume. 
Sales of Okoume logs are limited to high quality and larger diameter

logs at low price. There is no interest from buyers in small and lower

BUSINESS TRENDS ABROAD - Continued from page 19
quality Okoume logs, according to reports. 
It is not clear when or if there will be revival in Chinaʼs exports beyond

the small volumes traded at the time of this writing. There has been sug-
gestion that the species mix for the Chinese market may be changing to-
ward a different range of low cost timbers. 
Business in Middle East markets has, so far, not been affected by the

declines in oil export prices.
Purchases by buyers for the Middle East markets are of only moderate

volumes, as is usually the case. The sentiment amongst producers in
Central and West Africa is that demand in the Middle East will remain
stable with potential for growth as the year progresses, though prices in
this market will always be under competitive pressure. 
Heavy seasonal rains are affecting production in the region, especially

in Gabon and Congo Brazzaville. Anecdotal evidence suggests both
Gabon and Congo Brazzaville are feeling the effects on their economies
of the lower level of timber exports, which, in the past, generated sub-
stantial revenues from taxes and export. 

Ghana–Form Ghana recently reached a milestone in plantation forestry
with the first harvest of 3,000 cubic meters of Teak from FSC certified
plantations near Akumadan, the capital of Offinso North.
The Teak plantations are managed by Form Ghana and have been cer-

tified since 2010. The plantations have been established and are man-
aged with the help of Form International in the Netherlands.
The vision of Form Ghana is that reforestation of degraded forest land

should be conducted to the highest standards for sustainable forest man-
agement, serving the needs of the local communities and restoring vital
environmental services within an economically viable business model. 
A company release says it plans to reforest at least 20,000 hectares of

degraded forest reserve in Ghana. So far, 7,000 hectares have been
planted. 

Ghent, Belgium–General Electric (GE) has been selected by Meche-
len-based Belgian Eco Energy (BEE) to build the largest greenfield, 100
percent biomass-fired power plant in the world. The plant, which will be
fired by wood pellets, wood chips and agro residues, will generate ap-
proximately 215 megawatts (MW) of cleaner energy for the industry and
nearby households reaching over 60 percent efficiency when operating in
cogeneration mode.
GE Steam power systems will provide the overall design, engineering

www.simonlussier.com
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Continued on page 26

Our business is designed to bring options to yours. 
We manufacture domestically, source globally, and deliver reliably. 

For more information, visit www.northwesthardwoods.com.

6841 Malpass Corner Road
Currie, NC 28435  USA
Phone: 910-283-9960
Toll Free: 800-688-2882 northwesthardwoods.com© 2016 Northwest Hardwoods, Inc. All rights reserved.

FROM

THE POWER OF POSSIBILITIES
ALDER TO ZEBRAWOOD

and construction of the plant and the integration of the in-house critical
parts of the power block including the circulating fluidized bed boiler,
steam turbine, generator and air quality control systems. 
BEEʼs new plant also will be fitted with a district heating system of ap-

proximately 110 MW thermal energy to supply heating to industries and
households in the city of Ghent, Belgium. Commercial operation is
planned for 2019.
The supply, which will consist 100 percent from raw material biomass

(wood pellets, woodchips and agro residues) will come from the Atlantic
basin, Western Africa and Northern and Southern Europe. Some of these
materials will also come from the Mediterranean and Eastern Europe. 
The storage facilities include a 5,000-cubic-meter silo for the wood pel-

lets, a 2,500-cubic-meter silo for the agro pellet and a 15,000-cubic-
meter covered storage facility for the woodchips, all of them delivered via
the Ghent-Terneuzen Canal. 

Sweden–The preliminary figures provided by the Swedish Forest Indus-
tries Federation indicate that 2015 was a solid year for the Swedish for-
est industry. Volumes of the Swedish goods produced by the local
sawmills were the highest since 2007. 
Production of sawn timber continued to rise in 2015 and reached 18.1

million cubic meters.
Production volume of Spruce goods rose by 4 percent, while Pine pro-

duction remained unchanged. Overall, 58 percent of produced goods are
represented by whitewood, while the remaining part is Pine.
Additionally, sawmill shipments of timber performed slightly better than

production and rose by 4 percent. 
According to the preliminary results, exports of sawn timber amounted

to 12.8 million cubic meters and valued at about SEK 26 billion. The ex-
port volume thus rose by about 4 percent, while the value of exports rose
by 1.5 percent. Sweden is increasing its market share in export markets
with the relatively weak krona being the contributing factor.
High construction activity in Sweden has led to good sales of wood

products in the domestic market, estimated at about 5 million cubic me-
ters or 28 percent of total shipments. n

BUSINESS TRENDS ABROAD - Continued from page 24 BUSINESS TRENDS CANADA

ONTARIO

Logging conditions were reported to have improved in recent weeks.
Sawmill operators reported that log decks were adequate to ample.
Items such as Hard Maple that had been in short supply became avail-
able for No. 1 Common and Better. Demand was also keeping pace for
No. 1 Common and Better Red and White Oak. The demand for lower
grade materials was reportedly not as strong as for the upper grades.
With the decline in markets for the oil and gas sectors, it was noted that
a drop in demand for railway ties would be felt. The pallet sector advised
they were seeing competition from lower priced softwoods. Wholesalers
commented that moving lower grade lumber is more challenging, and de-
pending on regions contacted, similar results are being reported for kiln-
dried stock. Demand for Hard and Soft Maple, as well as Red and White
Oak, is keeping inventories to a minimum. Some forecasted that the U.S.
housing sector and the remodeling sector would improve, which would
spur better demand for finished goods over the spring and summer.
Market demand for Ash is mixed, with demand for FAS being stronger

than for the common grades. Aspen supplies are more readily available
to sawmill producers. Demand for Aspen has been increasing and is eas-
ing price pressures that had been felt earlier in the year. Business is solid
for Basswood, with steady demand from the shutter and blind markets as
the housing construction and remodeling activities in the U.S. picked up
its pace. There is a higher demand from the mouldings and millwork in-
dustries as well, as the interior design trend continues to favor painted
finishes, of which Basswoodʼs easy finishing properties make it a popular
item.
Hard Maple is more readily available, thus easing the price pressures

for this species, particularly for the No. 1 Common and Better grade.
Hardwood flooring manufacturers report adequate supplies for their
needs. Business for Soft Maple has developed from a substitute for Hard
Maple and Cherry to a stand-alone species. Some producers note that in
some cases the demand and prices for Soft Maple exceed Cherry and
Hard Maple. Interest remains strong for Soft Maple, especially from the
cabinet-making sector. As with White Oak, the higher grades are selling
better than the lower grades, and flooring manufacturers again have
ample supplies of this species to meet their requirements.

http://www.northwesthardwoods.com
www.northwesthardwoods.com
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QUEBEC
Lumber exports were down sharply at the start of 2016, according to re-

leased stats. It is hoped that the euro will continue to strengthen enough
to incite buyers in the UK and other European markets. Wholesalers said
first-of-year sales were slow to start, although some reported improve-
ments in recent weeks. As for this time of year, spring break up is on the
minds of everyone in the wood products manufacturing sector.
Ash demand remains consistent, and a few contacts report improved

supplies. Aspen demand is steady with kiln-dried prices unchanged.
Basswood supplies are getting tighter, even with mills trying to increase
whitewood output. Producers continued to find healthy demand for Bass-
wood, especially No. 1 and Better. Yellow Birch suppliers noted steady
demand for most items, with sawmills seeing especially good orders from
U.S. customers. Some wholesalers of Yellow Birch reported landing re-
peat orders for No. 1 Common. Cherry supplies have remained higher

BUSINESS TRENDS CANADA- Continued from page 25

According to forecasts, U.S. GDP growth is expected to be 2.8 percent
in 2016, as the housing and job markets in that country continue to im-
prove. The short-term outlook for North America and global economies is
that they are forecast to improve, but at a slower pace than has been ex-
pected. The lackluster demand is attributed to a slowdown in China and
Japan, the key export markets. Slow price growth is expected to last
through 2017, and forecasters say from there it starts to look much bet-
ter. There are many change factors at work that will create unpredictable
swings in lumber supply, demand and prices this year and beyond, they
add. Global GDP growth is projected to expand to 3.6 percent in 2017
and then increase to 4 percent by 2020.
On the demand side, the U.S. market has seen steady growth in the re-

pair, remodeling and industrial sectors, but itʼs been the slow and steady
pace of the new residential housing construction market sector that has
underwhelmed lumber and OSB producers. U.S. housing starts have
been growing annually at 10 to 15 percent the last two years (reaching
1.12-1.14 million starts in 2015). There is still a long way to go to get
back to a more normal level of over 1 million starts. Inventories of new
and existing homes are at average levels, but prices continue to move up
in many markets and this is slowing sales. It is felt that the market will get
very active in 2018. n

than needed, even with a decrease in overall Cherry production. Hard
Maple supplies, the regionally important species, remained tight. Mills
are trying to process as much winter-cut Hard Maple as possible, but tim-
ber availability has been somewhat limiting. Contacts said overall Hard
Maple demand was slightly higher. A number of contacts said Soft Maple
supplies were extremely limited, while demand stayed strong to very
strong. 
The recent high dollar and low oil prices are helping many in the forestry

sector to reap the benefits. With the layoffs in Alberta due to the down-
turn in oil production in that province, other provinces have been able to
get skilled labor, as many are returning to their native provinces seeking
employment. For this reason, Albertaʼs wood products sector has been
able to attract and retain skilled workers. The forestry sector requires
power engineers just like the energy sector, so it makes it easier to hire
and retain staff.
The recent report of the chief forester for Quebec provides an update on

the health of public forests in Quebec and presents an analysis of
progress and areas for improvement related to seven major sustainable
development criteria and 26 issues. The analysis focuses on the protec-
tion of biodiversity, timber production and companiesʼ values with regard
to decisions affecting the forest. “The health of the Quebec forest was
maintained during the period 2008-2013, but challenges remain to be
overcome, however, in certain territories and on particular issues,” said
Gerard Szaraz, chief forester for Quebec. 
He explains the forestʼs health by noting that the timber harvest was well

below the allowable cut and that natural disturbances (fire, insects and
diseases) were lower than the average of recent years. The application
of various forest protection measures (protected areas, protection targets
and certification) also forms part of the basis of the chief foresterʼs obser-
vation. 
“I am optimistic about the conservation of biodiversity and maintenance

of ecosystem functions of the forest environment. However, we need to
monitor certain issues, such as the quality of the hardwood forest, the
progression of the Spruce budworm epidemic and the development of
woodland caribou habitat.” 
In his report, the chief forester states he is concerned about the loss of

timber quality and value. He found that the more intensive cultivation of
the forest remains marginal and that management decisions are not
based on economic analysis. So there are major challenges to reinvigo-
rate the forestry sector in Quebec. The chief forester recommends more

mailto:mberard@kingcitynorthway.com
mailto:l.lovett@kingcitynorthway.com
http://www.kingcitynorthway.com
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Louise Yorath and Ben Reiter, JaJa Woods, Las Vegas, NV

SURFACES PHOTOS - Continued from page 1

Neil Poland, Mullican Flooring, Johnson City, TN; and Todd Zim-
merman, Devereaux Sawmill Inc., Pewamo, MI

Tony Miraldi, Diane Gurley, Sandy Pfoff and Bob Stein, Somer-
set Hardwood Flooring, Somerset, KY

Steve Stoufflet, Robinson Lumber Co. Inc., New Orleans, LA;
and Jens Bursche, Tradelink Wood Products Inc., Greensboro,
NC

Jack Shannon III, Lisa Garvey, Lisa Durbin and Jack Shannon
Jr., Shamrock Plank Flooring Inc., Memphis, TN 

Tim Ellrich, Lewis Lumber & Milling Inc., Dickson, TN; and Jeff
Lewis and David Lewis, Lewis Bros. Lumber Co. Inc., Aliceville,
AL

IBS PHOTOS - Continued from page 9

www.cardinfp.com
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Karl Pitzel, Nickʼs Building Supply, Crown Point, IN Natalie Smith, Kayu International Inc., Tigard, OR Mary Guffey, Jim Guffey and Gretchen Byer, Woodhaven Inc.,
Perry, KS

Richard Wallace, Southern Forest Products Association,
Metairie, LA; Steve Lovett, Softwood Lumber Board, Washing-
ton, DC; Dallin Brooks, Western Wood Preservers Institute, Van-
couver, WA; Cees De Jager, Softwood Lumber Board,
Washington, DC; Jeff Easterling, Northeastern Lumber Manufac-
turers Association, Cumberland Center, ME; and Frank Stewart,
Western Wood Products Association, Portland, OR

Curtis Walker and Loni Walker, The Waldun Group, Maple Ridge,
BC  

Dave Farley, BC Wood, Vancouver, BC; Tom Stewart, Metzler
Contracting Co., Kapaau, Hawaii; Brooke Meeker, Anbrook In-
dustries Ltd., Pitt Meadows, BC; Adrian Murphy, HPM Building
Supply, Keaau, Hawaii; and Peter Raja, Norelco Cabinet Solu-
tions, Kelowna, BC
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BUSINESS TRENDS U.S.A.

LAKE STATES

Sources in the Lake States region indicate that overall the market is
steady and that White Oak is currently the species that is toughest to get.
A sawmill source in Michigan said that the market in his area was fair

and that it was virtually the same as it has been the past year and a half.
He noted that the weather isnʼt really affecting them. “Having what

everybody wants,” he said, is the biggest factor playing a role in his re-
gion. “Having the right wood species mix to meet demands is probably
the toughest part right now.”
He commented that Soft Maple and White Oak are the most difficult

species to procure at the moment, and that the demand for those prod-
ucts is high. The stave market, he said, “is tying up all the White Oak.”
He also mentioned that among the other species he deals with, Walnut
orders are doing “pretty good,” Hard Maple is moving ok, Hickory decent,
Ash so-so and Cherry “not very good.” 
This contact deals with No. 1 and No. 2 Common primarily and added

that the majority of his orders arenʼt too grade specific, but are more
specie specific. His inventory levels are “a smidge high, but not crazy,”
he said. His customers are cabinet and flooring manufacturers. 
In Ohio, a wholesale lumber rep echoed the same sentiments. “I haven't

seen too much fluctuation here lately in the overall state of things, but the
demand for certain species has shifted a little bit,” he said. 
Put simply, “supply and demand,” is the factor he said was driving the

industry most at the moment. “Weather has been mild, trucking hasnʼt
been a problem…itʼs really just trying to have enough of the right product
to fill orders,” he said.
This contact handles various species of Appalachian hardwoods includ-

ing Hard and Soft Maple, Poplar, Hickory, Ash, Basswood, Walnut and
White Oak and commented that he is currently content with the amount
of lumber he has stocked. 

BUSINESS TRENDS CANADA- Continued from page 26

rigorous monitoring on the ground to better measure the effect of silvicul-
tural treatments over time, and continued support of forestry research to
face the challenges of climate change. n

NORTHEAST
Reports from various lumber contacts in the Northeast region of the

U.S. paint a picture of good product movement but cautious buying prac-
tices.

A lumber contact in Pennsylvania said that business had slowed down
slightly in recent weeks following the New Year surge. Offering Northern
Hard and Soft Maple, Cherry, Red and White Oak and Poplar in 4/4 to
16/4 primarily high grades, the source stated that customers in the cabi-
net and moulding industries are seeing steady business. “An area thatʼs
seeing a lot of popularity right now are the Character grade and wide
width lumber products. Customers are looking to create a unique product
that stands out against the normal flooring and architectural millwork
items,” he said. 

For the near future his thoughts were that the industry would see some
steady upward movement, but nothing too dramatic.

“Weʼre filling a lot of quick, on-time orders,” commented a lumber
salesman in New York. “And if you donʼt have it sitting on your shelves
then youʼre not going to get those orders. To put that into perspective: I
had a customer call this morning asking for 5,000 board feet of a particu-
lar specie. I told him that we could get the shipment to him early the next
week and he said he needed it by the next day. Thatʼs a daily occurrence
now for pretty much every supplier.”

Log supply is generous enough to allow for steady production volumes,
according to the lumber contact. He mentioned while taking a look at a
six-month sales graph that the arrow hasnʼt dipped down in months, but
continued to climb. He stated, “We have kitchen cabinet manufacturing
clients that are booked out into July. A segment thatʼs really hot are proj-
ects involving home renovations, where owners of high-end homes are
building library additions with expensive finishings.”

A lumber contact in Indiana said that the market was “just rolling along.”
He deals with White and Red Oak, Hickory, Cherry and Walnut and
agreed with other contacts in the region that White Oak is the hottest
commodity at the time. He said that Walnut is also selling well.
He offers lumber in 4/4 through 8/4 No. 1 and 2 Common, Select and

Better. His inventory levels are “a bit on the high side for some species,
but not too bad overall.” 
His customers are a mix of flooring, furniture and cabinet manufacturers

as well as distribution yards. n



Page 30 The Import/Export Wood Purchasing News April/May 2016  

BUSINESS TRENDS U.S.A.- Continued from page 29

Continued on page 31

When asked if there were any factors that were working against his op-
eration the source said, “Low grade lumber in every specie but Soft
Maple is a struggle to move. Itʼs definitely something we have our eye on
because itʼs stacking up. We have plenty of Cherry and Hard Maple.
White Oak is the only one weʼre having an issue with keeping in stock;
thereʼs just not enough of it to go around and I think the mills around us
have mentioned the same thing.”

In closing, the source commented, “I can say with certainty that weʼre
going to be busy into April and May.”

From his office in Pennsylvania a lumber contact said sales are consis-
tent but not overwhelming. “I think everyone is just being cautious. Just-
in-time deliveries are what everyone is talking about and wanting right
now. Even the customers that are ordering for weeks in advance still
want to know the exact day that their shipment will show up.” The cus-
tomers he referenced are primarily in the end user portion of the industry,
though distribution yards do make up a large percentage of his client
base. 

Items that his operation keeps inventoried include Red and White Oak,
Hard Maple, Hickory, Birch and Poplar in primarily 4/4 FAS and No. 1
and 2 Common. Demand is strong for Red Oak and Poplar according to
the source. “If we had more Poplar we could sell more, but itʼs hard to
keep on hand. Ash is moving fairly well,” he said. “Pricing on the No. 1
and 2 Common Poplar is very depressed in my opinion. Another thing
Iʼve noticed is that everyone is talking about White Oak being the
strongest specie currently and itʼs true, but for some reason I just donʼt
expect it to stay that way.”

According to the contact his inventories are staying at manageable lev-
els with a focus on not overstocking but keeping a steady flow of product
through the facility and out to customers.

With the spring mud season expected to arrive soon after the time of
being interviewed, a salesman in New Hampshire said that his log inven-
tories could be characterized in one word: Comfortable. “We havenʼt
been accumulating too much kiln-dried inventory and as much green
lumber as we can produce is selling by the time it makes it to the ware-
house. Itʼs a good market.”

Specializing in production of 4/4 Hard and Soft Maple, Ash and Red
Oak as well as Yellow Birch, the source stated that the top dog to beat
currently was Northern Red Oak, followed by Soft Maple, Hard Maple
and Ash. Slower to move are the lower grades of Hard Maple, while all
grades of Soft Maple have been moving well for quite some time. “In Red
Oak the No. 1 Common and Better are being moved in large portions to
the export markets and the No. 2 and 3 Common are being shipped up
North to the Canadian flooring mills.”

According to him the pushback from mills is considerably less than in
recent times as the markets have stabilized. Log inventories are good,
with lumber inventories kept deliberately low. He stated that inventory
has actually zeroed out a few times over the last few months because
they are selling out as soon as the lumber is available.

As for the months ahead, the contact noted, “IHLA this year wasnʼt full
of talk about adding production or more shifts. I think the industry is real-
izing that itʼs not about bringing more lumber to the market. Everyone is
playing their cards closer to the vest with a focus on profit and not vol-
ume. When youʼre producing so much at once, the profits arenʼt tangible
because theyʼre tied up in whatever is on the yard. Compare that to hold-
ing onto profits and focusing on not increasing volume unnecessarily.”

He continued, “We have customers that are green concentration yards,
but to a large degree our customers are in the flooring business. Every-
one is going to have to watch those markets to get a picture for how the
spring and summer will play out.” n

SOUTHEAST
Sources in the Southeast all cited similar trends in regards to what species

are moving well and noted that no specific factor is giving them issues at
the time of this writing.
A source in North Carolina said: “All in all, the market is pretty good here.

Weʼre in good shape, about like we were around this time last year.” 
His company handles Red and White Oak, Cypress, Poplar and Ash,

among other species in all grades and stated that most of those are selling
well. He noted that the demand for White Oak is currently strong, but that
the stave market is still driving the market. He added that Poplar has been
solid domestically and said that Ash and Soft Maple are steady. He also
commented that pricing for Red Oak has seemed to improve a little.
Most of his lumber is sold to concentration and distribution yards domes-

tically and internationally. He added that business to China appears to be
improving after the slowdown from the Chinese New Year.
A concentration yard contact in Mississippi said that the market in his re-
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gion is holding stable. 
This source deals with Red and White Oak, White Ash, Walnut, Poplar

and Hickory in all grades and various thicknesses. He agreed with other
sources in the region that White Oak is tough to come by, saying that lum-
ber yards are in tough competition with stave producers to obtain the
species and that he expects to have a hard time meeting demand for that
in the upcoming months unless something changes. He added that Walnut
has held strong in his region.
Regarding inventory, “We are a tad bit oversupplied at the moment, but I

feel like that is going to serve us well in the next few weeks when things
begin to pick up. So, while we are a little over stocked, I would say we are
fine,” he said.
His customers are a mix of end users including cabinet and furniture man-

ufacturers as well as hardwood flooring. 
In Tennessee, a contact said that he feels the market is steady, and that

for him green is moving better than kiln-dried lumber. He noted that they
are down a little from where they were this time last year, but said that busi-
ness is up from the previous six months. He added that while the prices
for kiln-dried have gone back up a bit, they are still not where heʼd like.
He handles primarily Ash, Poplar and Red and White Oak and said that

the demand for Soft Maple was rising while the supply was limited and that
the opposite is happening for Ash. He made the same comments as others
in the region regarding White Oak and added that he hasnʼt seen much
change with Red Oak. He also said that Poplar was stable. n

WEST COAST
In the West Coast, markets are finally picking up after a sluggish start to

the year according to lumber sources in the area.
“2016 is finally starting to move along. Busy isnʼt exactly the word I

would use, but weʼre seeing a steady flow of inventory and have been
seeing consistent sales volumes,” stated a lumber source in Washington.
“Iʼm optimistic that this spring and summer will be strong for us.” Offering
nearly every hardwood specie in his product mix the contact stated that
each specie was seeing steady demand with Cherry trailing a little slower
behind. Demand for White Oak is making it a difficult product to keep in
stock. Customers in the distribution and end-user fields are booked full
with contracts for jobs into the late summer.

“As always, MDF is a huge competitor for solid wood,” the source of-
fered. He went on to state that Poplar was seeing strong demand for ap-
plications in painted cabinets and mouldings.

In California a slim labor pool is causing difficulty in the construction in-
dustry and related businesses. Marketing Alder, Red and White Oak and
Maple, the source stated that, “Builders are struggling to find reliable
crews to show up every day and itʼs the same for us. Weʼre especially
tight in the area of truck drivers. Itʼs not just about finding willing bodies
to fill the positions, but getting qualified truckers with experience onto our
payroll. Theyʼre few and far between to find, even though we offer a com-
petitive wage.”

Demand for the companyʼs products has been reasonable after a slow
start to the year. “Multi-family residences still carry a lot of pull in this in-
dustry as well as in this area of the country.” He went on to mention that
if construction of a large number of single-family homes gets underway
soon then his confidence in the market would extend well past the sum-
mer.

Currently the strongest mover for this contact is Alder. “The Northwest
is typically a market for higher grades, so thatʼs what our main product
offering is.”

For now his forecast for steady business extends to at least July. “We
see an industry that is firming up nicely now that a large part of the winter
weather is behind us.”

From a contact in Oregon the word on everyoneʼs lips is “cautious.”
“There werenʼt many people I spoke to at IHLA that didnʼt have positive
things to say. I certainly didnʼt hear any negatives, but I think thatʼs be-
cause everyone is just sort of settling into the new norm,” the source of-
fered. “I heard a lot of mentions that contract buyers are starting to come
back to purchase more. With contract furniture and millwork jobs, the
client typically buys a large volume at once and then sits on that inven-
tory without buying additional lumber in large amounts for perhaps
months. Then, once they are close to out of supply, they start loading up
once again.”

Projections are that business will continue to be strong into the late
spring and early summer. “So many factors are in play in 2016. This elec-
tion isnʼt helping anyone to get a grip on what to expect for the rest of the
year. Labor supply is definitely an issue as well,” stated the source. He
went on to mention that he has been tracking a lot of the business as it
relates to equipment. Manufacturers of machinery for oil refineries are

Continued on page 32
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having to tighten their belts and cut jobs/close factories because the
price of oil has dropped so much that their customers are unable to af-
ford the machinery they purchased when fuel prices were so heavily in-
flated. The lumber contact said, “This could create some available labor
force, but also affect unemployment rates as well.”

According to this source, inventory levels for lumber are well controlled
across his companyʼs multiple locations and good relationships with ven-
dors have helped them to maintain an even supply. “One issue that could
become more pressing is the reliance of certain businesses on China
that everyone talks about. If China continues to refrain from large volume
purchases, then what will those companies do to make up for the lost
business? I have customers that deal in the export markets that are say-
ing Chinaʼs contracting currency is a major problem. Everyone is watch-
ing the United Kingdom as they prepare to vote in the summer on
whether to remain in the European Union or not. It will be interesting to
see how that plays out and affects the European currencies.”

Final notes the source offered included the hope that markets for low-
grade lumber were able to redirect the supply to keep stock from rising
too high. Flooring manufacturers might start pulling towards using the
lower grades if the building industry doesnʼt use them for crane mats and
construction grade products. n

dollar – whose value recently dropped as much as 30 percent –adversely
impacts the lumber industry as well as a decline in log exports and weak-
ened demand from China. Meanwhile, the U.S. dollar continues to re-
main strong, which hurts exports, Zika said.
One issue that continues to challenge the lumber industry, said Zika, is

workplace safety. “This is a big issue,” he said. “We still are seeing seri-
ous accidents in mills. People want to work safely, so this must be ad-
dressed, as well as how to attract and retain the next generation – The
Millennials – to our industry.”
The Millennials are influenced by environmentalist efforts whose views

“are anti-wood, extreme and ever-stronger,” Zika explained. “These envi-
ronmentalist groups work non-stop in Oregon, for example, and they
work against such things as ski slopes, the use of approved pesticides
and timber harvests from state forests.” He encouraged attendees to pro-
mote the lumber industryʼs commitment to responsibly managed, and
sustainable, forests.
Additionally, WWPA President Kevin Binam presented an economic

overview at the meeting. He said that if only the political description of
the economy is considered, “then for the most part you feel like the econ-
omy is doing pretty poor. The fact is that it really isnʼt that bad. Inflation
has been pretty good.”
Binam noted that the Federal Reserve typically targets inflation at about

2 percent – the “sweet spot,” said Binam. He added, “If we look at infla-
tion since 2006, and you can see that except for one spot in 2015, weʼve
actually been right there in that sweet spot. The Feds actually worry
about deflation rather than some sweet spots of inflation.”
Other points highlighted during the economic presentation included:
• “Regarding commercial and industrial loans, demand is weakening in

the U.S.,” said Binam. “I find it interesting that banks are pushing money
to the economy, and yet we have weakening in demand, and theyʼre wor-
ried about having too many loans and loan amounts out to large develop-
ers. Theyʼre also easing up on housing restrictions.”
• “Regarding consumer debt, in particular house and car loans today are

at $2.6 trillion, and $940 billion is in credit card debt. Thatʼs not really a
bad thing; itʼs just a little worrisome if it starts to rise too fast,” Binam said.
• “Next are commercial/industrial loans – what we have now in this coun-

try stands at about $2 trillion and itʼs with quite a sharp rise in loans.
Thatʼs not a bad thing unless it continues to rise sharply,” said Binam,
whose report reflected a rise of approximately $45 billion since last year,
including multiple family homes and similar properties.
• In regard to overseas markets, Binam noted, “The concern I have is for

the market gyrations offshore. They have all come down because theyʼre
worried and there is a little bit of recovery, but not a lot. China and India
are pretty healthy financially; Russia and Brazil have high inflation and
high interest rates. In regard to the exchange rates, there is the Canadian
loonie and the Chinese yuan – their worth is based on what they are
when compared with the U.S. dollar. When thereʼs more currency per
dollar, it means a weakening exchange rate. The trade base with China
has increased every year, even with the weakening of the exchange
rate.”
In summary regarding housing and the economy, Binam noted that both

could improve faster than expected, however, the rest of the world econ-
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Savage Lumber Co., Inc.

James A. Savage, President

P.O. Box 39 Doyle, Tennessee 38559
Bus. 931-657-2211• FAX 931-657-2214
Email: savagelumber@blomand.net

LOGS & LUMBER
Green • Kiln Dried • Rough • S2S

SPECIES
White Oak • Red Oak • Poplar • Hickory 

Maple • Ash • Cherry • Walnut

Specializing in Appalachian Hardwoods 

NEWSWIRES
Delson, Quebec–Goodfellow Inc. recently announced the completion of

the acquisition of Quality Hardwoods Ltd., located
in Powassan, ON. Quality Hardwoods Ltd. manu-
factures, sells and distributes hardwood lumber
products in Ontario and the U.S. Goodfellow Inc.
purchased the shares for $5.7 million.

“The acquisition of Quality Hardwoods will
strengthen Goodfellowʼs hardwood market position
in Canada and the U.S. We expect to improve the
coverage of Quality Hardwoods customersʼ needs
with a complement of Goodfellow products. Quality
Hardwoods will continue to operate as a separate
entity delivering the quality of product and service
they are known for,” said Denis Fraser, president

and CEO of Goodfellow Inc.
Goodfellow Inc., located in Delson, is one of eastern Canadaʼs largest

independent re-manufacturers and distributors of lumber and hardwood
flooring products. 

For more information, visit www.goodfellowinc.com. n

Morehead City, North Carolina–TMX Shipping Co. Inc., located here,
recently announced the addition of CJ Struyk to its staff as an account
representative. He will spend the next few months in training before

being assigned accounts to handle. His responsibilities will be to handle
export shipments of lumber and logs. 

Struyk is a recent graduate of East Carolina University, located in
Greenville, NC, with a degree in Industrial Distribution and Logistics. He
played center for ECUʼs football team and lettered in 2012, 2013, 2014
and 2015.

TMX Shipping services lumber and log exporters from all U.S. ports:
East Coast, Gulf and West Coast. They have two offices in North Amer-
ica and partnerships around the world. 

For more information, visit www.tmxship.com. n

Kingston, New Hamphsire–Brad Brick, lumber inspector at Abenaki
Timber Corporations, Epping, NH, facility, is retiring. Brick has been with
Abenaki for the past 18 years and was a graduate of the 42nd class of
the National Hardwood Lumber Association Inspection Training School,
located in Memphis, TN, in 1962.

Jeff Ebitson, who graduated from the school in November 2015, has
Continued on page 34

CJ Struyk

Denis Fraser

omy could impede the U.S. economy.
The Western Wood Products Association represents softwood lumber

manufacturers in 12 Western states and Alaska. WWPA delivers lumber
grading, quality control, technical, business information and product sup-
port services to sawmills, as well as to those who use softwood lumber.
In 2016, WWPA graded 12 million board feet of lumber and currently has
91 sawmills as members.
Next yearʼs WWPA meeting will be held in Portland, OR. The date and

location will be announced at a later time.
Also at this meeting, the WWPA welcomed the North American Whole-

sale Lumber Association, which held its 2016 Leadership Summit, which
hosted 336 members, a 22 percent increase in attendance for this organ-
ization.
For more information about the WWPA, visit online at www.wwpa.org. n

WWPA - Continued from page 32
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Contact Thompson Hardwoods,
Inc. for your next order.

Thompson Hardwoods, Inc.
320 J. A. Yawn Road

Hazlehurst, GA 31539

Phone: (912) 375-5174

thisales@thompsonhardwoods.com

www.thompsonhardwoods.com

Paul Cabrol • Ext. 383
paul.cabrol@beasleyforestproducts.com
Cell: (912) 403-8501

Ray Turner • Ext. 312
ray.turner@beasleyforestproducts.com
Cell: (912) 253-9001

John Stevenson • Ext. 384
jstevenson@thompsonhardwoods.com
Cell: (912) 375-8226

Linwood Truitt • Ext. 303
linwood.truitt@beasleyforestproducts.com
Cell: (912) 253-9000

We produce 170 million
board feet of Southern
Hardwood lumber per
year.

• All lumber precision double
end-trimmed after drying

• Width & length sorting available

• Red Oak, White Oak & Hickory
in 4/4 thickness

• White Ash & Poplar in 4/4 & 8/4
thickness

• Tupelo & Soft Maple in 4/4 & 5/4

• All kiln dried lumber is export
prepped & sorted in a 100 Bay
T S Manufacturing Co.

grade/sorting line

A.H.E.C. and
U.S. Hardwoods

Great American Resources
The American Hardwood Export Council - the
only major overseas export program for U.S.
hardwoods. AHEC services the trade with
information and assistance for importers,
specifiers and users:

• Source lists of suppliers

• Information on U.S. marketing and manufacturing systems

• Promotional assistance

• Technical information on U.S. products and species

• Market development programs

AHEC members include all major U.S. hardwood
industry associations and hardwood exporting
companies representing a full range of U.S. hard-
wood products.

AHEC-Europe/Middle East/India
3, St. Michael’s Alley
London EC3V 9DS
United Kingdom
FAX: 44-171-626-4222

AHEC-Korea
U.S. Agricultural Trade Ofc.
c/o American Forest & Paper Assoc.
Room #303, Leema Building
146-1. Suson-dong, Chongro-ku
Seoul, (110-140), Korea
FAX: 82-2-720-1898

AHEC-Mexico/U.S. ATO
U.S. Agricultural Trade Office
Jaime Balmes No. 8, Piso 2
Col. Los Morales Polanco
11510 Mexico, D.F.
FAX: 52-5-282-0919

AHEC-Southeast Asia
Rm. 528, West Wing
New World Office Bldg.
20 Salisbury Road
Tsimshatsui, Hong Kong
FAX: 852-2366-8931

AHEC-Osaka
c/o American Consulate General
2-11-5 Nishitenma
Kita-ku, Osaka 530, Japan
FAX: 81-6-6-315-5103

AHEC-China
Office C615
Bejing Lufthansa Center
50 Liangmaquiao Road
Beijing 100016
People’s Republic of China
FAX: 86-10 6463-8047

United States Headquarters
1111 19th Street, N.W.,
Suite 800
Washington, D.C. 20036
FAX: 202-463-2787

®

Michael Snow, Executive Director 
telephone: 202-463-2774

AHEC - U.S. Headquarters
1825 Michael Faraday Dr.
Reston, VA 20190
Tel: (703) 435-2900
www.ahec.org or
www.americanhardwood.org

AHEC - Europe/Middle East/India
3 St. Michael’s Alley
London, United Kingdom
EC3V 9DS
Tel: (44) 20 7626-4111
Fax: (44) 20 7626-4222
www.ahec-europe.org
Director: David Venables

AHEC - Mexico
Sierra Candela No. 111 - 507
Col. Lomas de Chapultepec
11000 Mexico, D.F., Mexico
Tel: (52) 55-2623-1850 - 51 
Fax: (52) 55-2623-1853
www.ahec-mexico.org
Director: Luis Zertuche

AHEC - Southeast Asia & Greater China
Suite 1305
Bank of America Tower
12 Harcourt Road
Hong Kong
Tel: (852) 2724-0228 
Fax: (852) 2366-8931
www.ahec-seasia.org
Director: John Chan

been training with Brick since
his recent graduation. He
stepped in to the position at
the end of March.

Abenaki Timber, founded in
the early 1980ʼs, has two lo-
cations in New Hampshire
and one in West Virginia.
They deal with various
species of Northern and Ap-
palachian hardwoods includ-
ing Hard and Soft Maple,

White Ash, Red Oak, Yellow Birch, Basswood, Cherry, Beech, Hickory
and Poplar. 

For more information, visit www.abenakitimber.com. n

Henniker, New Hampshire–HHP Incorporated, located here, recently
installed a new PHL Equipment Inc. cant
sizer. The new piece of equipment was in-
stalled in line behind the number two band
resaw. The company installed the cant resaw
to eliminate shims and sizing passes through
the resaw. The cant sizer will automatically
scan and remove up to a half-inch of material
in both the horizontal and vertical dimensions
in one pass.

HHP is a multi-faceted forest products com-
pany that includes a hardwood sawmill, where
the product was installed, that produces 12.5
million board feet per year of Northern hard-

woods.
For more information, visit www.hhp-inc.com. n

Newton, Mississippi–BID Group, headquartered in Vanderhoof, BC,
was selected by Biewer Lumber to deliver a state-of-the-art, turnkey mill
at its facility here. Construction was scheduled to begin this quarter of
2016 and will continue throughout the year with mill production sched-
uled for the second quarter of 2017. 

The Newton sawmill will feature state-of-the-art technology specifically
designed, supplied and installed by BID Group including a Comact opti-
mized log bucking system, a Comact saw line with profiling systems and
a fully automated mill outfeed. The planer mill will be equipped with the
all new Miller high speed planer, a Comact GradExpert™ and a fully au-
tomated mill outfeed specialized in cut-in-two handling. Lumber drying
will utilize continuous kiln technology provided through two Deltech dual
path kilns. n

New Orleans, Louisiana–Robinson Lumber Company, located here,
recently announced that industry veteran Duncan Mathews joined the
company as a sales executive, focusing on selling
flooring and decking in the Northeast and Mid-At-
lantic. Mathews will be based in Winchester, VA, at
the companyʼs location there. He will also take over
key customer accounts in Australia, New Zealand
and South Africa. 
Mathews joins Robinson with decades of experi-

ence in the hardwood industry, both from his own
family business in Australia, as well as in the U.S.,
where he has lived since 1994 honing his skills in
imported finished products as well as export hard-
wood lumber. 
Robinson is very excited to welcome Duncan to

the team, according to a company press release,
not only for the relationships he has fostered in the flooring and decking
industry within the U.S., but particularly in the Northeast and Mid-Atlantic,
where with its new facility in Winchester, Robinson looks forward to sig-
nificant growth. 
Duncan can be contacted at 540-817-3005 or via email at duncan@rob-

lumco.com.
Now in its second century of operation and fifth generation of family

ownership, Robinson Lumber Company is among the leaders in whole-
sale international wood products purchasing, manufacturing, processing
and transportation serving customers and suppliers in over 70 countries.
For more information, visit www.roblumco.com. n

Japan–Toyama Co. Ltd. recently purchased a 198,000-square-meter
Continued on page 35
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FITZPATRICK & WELLER
12 Mill Street · PO Box 490 · Ellicottville, NY 14731
www.fitzweller.com · sales@fitzweller.com

716-699-2393Ph: 716-699-2393
Fax: 716-699-2893

Continued on page 36

property to build a new domestic species sawmill at Shibushi,
Kagoshima prefecture. The new mill will be completed in 2018 and is in-
tended to recapture market share of domestic wood from imported prod-
ucts and at the same time to increase export of lumber.

Toyama has three sawmills in Miyazaki prefecture with state-of-the-art
sawmilling machines. Annual log consumption is about 160,000 cubic
meters. 

The new mill would have 15 percent more production with annual log
consumption of 100,000 cubic meters. Once the new line starts up, total
log consumption by all of the group mills will be about 300,000 cubic me-
ters. 

The president of Toyama says that the quality of lumber should be up-
graded in time, thus covering higher grades. Production items are mainly
solid wood housing materials. 

The company intends to overcome the declining trend of Japanese
housing starts by grabbing market share in lumber export since the mill
situates close to the port of Shibushi, which is the top wood exporting
port in Japan. n

Balmoral, New Brunswick–Maibec Inc. has acquired Cedar Balmoral
Ltd., a manufacturer of Eastern White Cedar shingles, located here.

According to a company release, despite being the largest manufac-
turer of Eastern White Cedar shingles in North America, Maibec says the
growing demand for its natural and stained Cedar shingles has been out-
pacing its production capacity in recent years. 

In the coming months, Maibec plans to upgrade manufacturing prac-
tices in the Balmoral mill to ensure it is operating at peak capacity and
producing quality shingles, according to the release. The new production
will gradually be added to that of Maibecʼs Eastern White Cedar shingle
plants in St. Pamphile and St. Theophile, QC.

Maibec Inc. is a Quebec-based family business that has been active in
the wood processing sector since 1946 and has been manufacturing
shingles since 1964. In addition to being a manufacturer of Eastern
White Cedar shingles in North America, it also manufactures genuine
wood siding and Cedar mulch. n

Albania–The Albanian parliament recently approved a 10-year morato-
rium on logging for industrial purposes and export. The country also
vowed to crack down on extensive illegal tree-felling, which is blamed for
causing 10 times as much deforestation as legal logging. 

“Albania is faced with an ecological disaster and we are obliged to take
drastic measures against forest exploitation for industry and export,”
Lefter Kola, environment minister, said. 

The respective law was passed with 101 votes out of 140. According to
the law in question, the offenders will have to face jail sentences of up to
10 years. 

The law has a provision allowing local authorities to cut a limited
amount of wood for heating, according to reports citing Environment Min-
istry spokesperson Ana Kekezi.

Albania seems to face a major problem when it comes to forests. A
staggering half of the countryʼs forests have disappeared in the 25 years
since the fall of communism. Today, they cover only 25 percent of Alba-
niaʼs surface.

The damage could be even worse, according to the head of the Citi-
zenʼs Office Sazan Guri, who told the Balkan Insight that forest cover
could be closer to only 10 percent. 

Illegal logging and massive deforestation are problems affecting many
parts of the Balkans. Romania recently categorized most illegal logging
and unregulated forest exploitation as threats to national security. 

The new law will force all manufacturers using wood in products to im-
port it, according to the Balkan Insight. n

Canada–Chrystia Freeland, Canadaʼs international trade minister, re-
cently signed the Trans-Pacific Partnership (TPP) trade deal at a cere-
mony in New Zealand. After the ceremony, the minister stated that
Canadaʼs participation in the Asia Pacific economy is very important and
assured her counterparts from 11 countries that the new Canadian gov-
ernment is pro-trade. 

The document still has to be ratified by all the parties that signed the
deal. If ratified (something that could take up to two years) the TPP
would create the worldʼs largest trading block, covering 40 percent of the
world economy.

The TPP would benefit the Canadian forest industry as well. For exam-
ple, forest products from Canada now face up to a 31 percent tariff in
Vietnam, 40 percent in Malaysia, 20 percent in Brunei and 10 percent in

NEWSWIRES-Continued from page 34
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APRIL 

NATIONAL WOOD FLOORING ASSOCIATION, NWFA WOOD FLOORING
EXPO, Charlotte Convention Center, Charlotte, NC. For more information: visit
www.nwfa.org. April 27-30.

MAY

13TH QINGDAO INTERNATIONAL FURNITURE & WOODWORKING MA-
CHINERY EXHIBITION, Qingdao International Convention Center, Qingdao,
China. For more information: visit www.qiff.net. May 25-28.

JUNE

CARREFOUR INTERNATIONAL DU BOIS, FOREST PRODUCTS/CON-
STRUCTION INDUSTRY TRADESHOW, Exhibition Park la Beaujoire, Nantes,
France. For more information: visit www.timbershow.com. June 1-3.

AHEC 21ST SE ASIA & GREATER CHINA CONVENTION, The Westin
Chongqing, Chongqing, China. For more information: visit www.ahec.org. June
23-24. 

SYLVA WOOD, SHANGHAI MART EXPO, Shanghai, China. For more informa-
tion: visit www.sylvawoodexpo.com. June 27-29. n

IMPORT/EXPORT CALENDAR
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2240 Shermans Valley Road, Elliottsburg, PA 17024
Phone: 717-582-4122    Fax: 717-582-7438 

Toll Free: 1-800-253-0263
E-mail: sales@tuscarorahardwoods.com

Website: tuscarorahardwoods.com

MANUFACTURER OF QUALITY BAND SAWN
NORTHERN APPALACHIAN HARDWOODS

EXPORTERS OF VENEER AND SAW LOGS

RED OAK WHITE OAK CHERRY
POPLAR WHITE ASH HARD MAPLE

SOFT MAPLE
WALNUT

500,000 B.F. Dry Kiln Capacity
Container Loading

S2S, Ripped to Width, Cut-Length & Finger-Joint
Lumber Measured & Inspected after Kiln Drying

2 Million B. F. Dry storage
Mixed TL’s

ARGO FINE IMPORTS - (är’go) 1. Importers of

Hardwood plywood 2. Consistent high Quality panels
3. Experienced and knowledgeable sales staff. 4. Maintain
the Highest Integrity standards in the industry.

Meranti - Indonesian, Malaysian,
Chinese
Melapi - Indonesian
Florecore Extreme Underlayment
Baromalli - South Africa
Faveira- Brazil
Red Oak - Indonesian, Chinese,
UV Birch Cabinet Select - Chinese
Birch- Russian, Chinese
Obeche - China
Poplar - China
Okoume - Chinese
Birch / Okoume - Chinese

PRODUCTS:

INTERNATIONAL

WOOD PRODUCTS

ASSOCIATION

 Don MacMaster, President
 Todd Wager  Robert MacMaster  Joe Manguno 

 Kenny MacMaster  Buz Clanton  Bob Keep
 Ryan MacMaster  Chris Paras  Leroy Otteson

SALES CONTACTS:

Sande - Ecuador
Hardboard - Brazil
Phenolic Film Face Concrete
Panels - Chinese
Particleboard - Mexico
Keruing/Kapur - Indonesian
Fir Finger Joint Lumber core–
Chinese, Brazil
Container Flooring - Indonesian
Framestock - Chinese,
Indonesian,Brazil
Radiata Pine - Chile
Elliottis Pine - Brazil

www.argofineimports.com

Phone: 985-327-6441
Fax: 985-892-8985
68388 Commercial Way North, Mandeville, LA 70471 
E-mail to: argo@argofineimports.com 

CONTACT US AT:

Japan. 
Forest companies from Canada now export about $33 billion in prod-

ucts each year to more than 180 countries around the world. Forest
products are Canadaʼs top export to Asia.

Canadaʼs $58-billion-a-year forest products industry represents two
percent of Canadaʼs GDP and is one of Canadaʼs largest employers pro-
viding 230,000 direct jobs across the country. n
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In Print...
and On Line

The Import/Export 

Wood Purchasing News

Sources in the transportation industry who ship North American wood prod-
ucts around the world shared with Import/Export Wood Purchasing News
their insight about current market activity and export challenges that may
arise in 2016.
Their comments follow:

Lloyd Lovett
King City Northway Forwarding Ltd.

Montreal, QC

To briefly summarize, container rates from North America to Chinese ports
declined to record lows in the last two quarters of 2015. Even though China
remains a strong demand for our lumber industry, we have noticed an in-
creased volume of lumber and log shipments into the Southeast Asian coun-
tries, particularly with Malaysia, Vietnam and Thailand. In previous years we
saw a shortage of equipment during the Chinese New Year, and along with
that shortage we saw substantial rate increases during January, February
and March. However, currently we have not received any General Rate In-

cently and attended by 130 delegates from 41 countries, including represen-
tatives from the U.S.  
Retiring American-born PEFC International Chairman, William “Bill” Street,

has seen PEFC grow
from 30 member
countries to 42, includ-
ing China, Japan and
Indonesia. “While
PEFC has experi-
enced significant
growth over the past
years and extended its
reach specifically in
Asia, what has not
changed are our core
values and commit-
ment to a world where
people manage
forests sustainably.

creases (GRI) from the Steamship Lines.
Even though exports in other commodities
have gone down in general overall, lumber
and logs remain steady. The first weeks of
2016 saw the Chinese stock market plum-
met more than 7 percent, causing the gov-
ernment to halt trading early. I personally
feel this will not have a significant impact for
lumber and log exports to China; the need
for the raw materials (especially forest prod-
ucts) should still remain strong, as we have
seen an increase in bookings to reserve
space on vessels, well into February.  
With the weakness in the Eurozone econ-

omy and oil prices at record lows in the Mid-
dle East, lumber shipments have remained steady to these areas.    

Montreux, Switzerland–The annual PEFC (Programme for the Endorse-
ment of Forest Certification) Week and General Assembly was held here re-

IMPORT/EXPORT www.woodpurchasingnews.com

Kathy Abusow, CEO of SFI (Sustainable Forestry Initiative), updated PEFC
delegates on projects of the organization she leads.
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PEFC’s General Assembly Includes U.S. Representatives
By Michael BuckleyPhotos By PEFC International/Jorge Romero (JRPD) 

PEFC Secretary General Benn Gunneberg presents a wooden bicycle to outgoing PEFC Chairman William
“Bill” Street during the recent PEFC general assembly held in Montreux, Switzerland.

Southwestern Members Share Market Insight 
Story By Wayne Miller

New Orleans, Louisiana–About 35 people attended the recent meeting of
the Southwestern Hard-
wood Manufacturers
Club at the Monteleone
Hotel here. Members
and guests in atten-
dance came from Ten-
nessee, Mississippi and
Alabama. Represented
were exporters,
sawmills, wholesalers,
flooring manufacturers,
freight forwarders, in-
surance brokers, and
one bank. 
Bubba Lammons of All

Star Forest Products,
Zach Miller, Import/Export Wood Purchasing News, Memphis, TN; Terry
Reynolds, Rives & Reynolds Lumber Co. Inc., Louisville, MS; and Bubba
Lammons, All Star Forest Products Inc., Fairhope, AL

World Economy In 2016 May Present Overseas Challenges For Shipping Industry

Photos By Zach Miller

WHO’S WHO - Dimas - Continued from page 2

Pine, CDX, Cimbra+, Western species, treated lumber, I-Joists and Shop
grade lumber.
Dimas graduated from Burley High School, located in Burley, ID, in 1981

and earned a Bachelor of Arts in International Relations degree from
Boise State University, located in Boise. His first position in the forest
products industry was at Boise Cascade, but he previously worked at Mi-
cron in their international business unit, where he was account represen-
tative over Mexico and Puerto Rico. Other experience includes working
as manager of Latin American and European sales for Ioline and AceCo.
He joined Boise Cascade in 2007 and currently manages imports/exports
throughout the Western Hemisphere. His responsibilities include finding
and building new sales markets as well as expanding existing business

http://www.nwfa.org
http://www.qiff.net
http://www.timbershow.com
http://www.ahec.org
http://www.sylvawoodexpo.com
mailto:sales@tuscarorahardwoods.com
http://www.argofineimports.com
mailto:argo@argofineimports.com
http://www.woodpurchasingnews.com
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RAM 
Forest Products, Inc

Specializing in Hard Maple • Cherry • Soft Maple • Red Oak • Ash
Hardwood Lumber and Logs

Export Packaging and Container Loading

Band Sawn Lumber at 
Shinglehouse, Pennsylvania (U.S.A.) location.

Lumber Sales - Mike Tarbell - Rus Gustin
Phone: 814-697-7185 FAX: 814-697-7190

Log Sales - Bob Mallery
Phone: 814-697-6576 FAX: 814-697-6637

E-Mail: ramsales@frontiernet.net

Mailing Address: 1716 Honeoye Rd.
Shinglehouse, Pa. 16748-9739

Manufacturers and Exporters of Quality
Pennsylvania Hardwoods producing

25,000,000 BF annually
1,250,000’ Kiln capacity

ventures.
Boise Cascade is a member of the North American Wholesale Lumber

Association, American Plywood Association, Softwood Export Council,
Southern Pine Council and United Way.
Boise Cascade has been the recipient of various industry awards includ-

ing multiple Lumberman of the Year and Safety awards.
In his spare time Dimas enjoys trail and road running, mountain biking,

reading and is an avid fan of soccer. He has two sons and a daughter
and has been married to Liliana for 12 years.
For more information, visit www.bc.com. n

Obituary
James Adams Taylor, age 41, recently passed away in Memphis, TN.
Taylor had a very kind heart and will be dearly missed, according to

those who knew and loved him.
Taylor had a profound love for music and all things outdoors. He was

All-District in golf in high school, lettered three years in
football, and was two-time Memphis in May kayak
champion in his age division. Taylor was also an assis-
tant girls basketball coach for several years at the
Church of the Holy Communion. Adam attended the
University of Arkansas and went on to work for the fam-
ily business, Ralph Taylor Lumber, where he was still
employed at the time of his death. Above all, Adam will
be remembered as a loving father to his beautiful
daughters that he shared with his wife of 11 years,
Mary. Tallulah and Clementine, who were the center of
his universe and light of his life, shared his passion for the outdoors and
they spent countless hours hiking and cycling together as a family.
He is survived by his two beautiful daughters, Tallulah and Clementine;

mother, Anne Thornhill (Dan); step-father, Robert Keenan; step-mother,
Ema Taylor; brother, John Jackson Taylor; sister, Katie Rawlings (Wes);
two grandmothers, Faye Taylor and Tomela Keenan; two aunts, Donna
Taylor (Eric) and Kathy Price; uncle, Jeff Taylor; nephew, Howell Taylor;
nieces, Camille Rawlings and Keenan Rawlings; cousins, Mary Price,
Will Price, Kristi Taylor, Zack Taylor, Taylor Steffens and Susan Steffens.
He is preceded in death by his father, James Phillip Taylor.
In lieu of flowers the family requests donations be sent to Big Brothers

Big Sisters of the Mid-South Inc. at www.msmentor.org or Mid South
Trails Associations at www.midsouthtrails.com. n

Adam Taylor

WHO’S WHO - Dimas - Continued from page 36

WHO’S WHO - Butterfield - Continued from page 2

Butterfield graduated from the University of Colorado Boulder, located in
Boulder, CO, in 2001 with a Bachelor of Arts in Political Science and Gov-
ernment degree. After graduation, he worked as a member of the Peace
Corps in Tunisia until 2004. Butterfieldʼs first position in the forest products
industry was at Hardwood Specialty Products, located in Denver, CO,
where he handled inside sales, customer service, and overseeing the
warehouse, among other tasks. Other past positions include regional sales
representative and pallet sales manager for Weyerhaeuser/Northwest
Hardwoods, as well as national sales manager for Product Protector LLC,
located in Eugene, OR. In his present position at Pollmeier, Butterfield will
cover various sales areas in North America, including the Rocky Moun-
tains, some Northeast territories and Canadian markets.
Butterfield received the Weyerhaeuser PROS Award in 2006. In his spare

time he enjoys duck hunting, water fowling, fishing, outdoor camping and
waterskiing. He married Julie in August of 2015 and the couple has one
stepson, Noah, who is 14 and enjoys playing basketball.
For more information, visit www.pollmeier-usa.com. n

Prior to joining Bingamanʼs export team, Bisaccia was regional director of
operations and regional quality director for a large biotechnology company.
His sales markets will include China, Taiwan, Japan, Korea, Indiana,
Bangladesh, Sri Lanka and the Carribean.
In his spare time, Bisaccia enjoys coaching sports at the local Christian

school as well as the local youth sports programs and teaching at First
Regular Baptist Church of Northumberland, located in Northumberland,
PA. He and his wife, Kama, have been married 10 years and the couple
has two boys, Nicholas and Josiah.
Bisaccia can be reached by email at nbisaccia@bingamanlumber.com.
For more information, visit www.bingamanlumber.com. n

WHO’S WHO - Bisaccia - Continued from page 2

mailto:ramsales@frontiernet.net
http://www.bc.com
mailto:nbisaccia@bingamanlumber.com
http://www.bingamanlumber.com
http://www.pollmeier-usa.com
http://www.msmentor.org
http://www.midsouthtrails.com


Your Source for Quality
info@siskiyouforestproducts.com
www.siskiyouforestproducts.com
800.427.8253 • 6175 Hwy 273 

Anderson, CA 96007

www.bc.com/international-marketing

Manufacturers of
Lumber, Plywood &

Engineered Wood Products

SUITE 280 • 1770 BURRARD ST.
VANCOUVER, B.C. V6J 3G7

5530 NORDIC WAY 
FERNDALE, WA 98248

• Carlos Furtado • K.K. Sangara
www.sawarne.com
ph. 604-235-1755
fax 604-235-1754

• Exterior sidings
• Interior paneling
• Boards
• Posts

• Dimension
• Fencing
• Decking
• Beams

Quality Products     Efficient Service
Competitive Market Prices

WE SPECIALIZE IN:
L U M B E R

WESTERN RED CEDAR

Sawarne

U.S./CANADIAN SOFTWOOD FOREST PRODUCT
EXPORT SUPPLIERS

Ads in this section of The Import/Export Wood Purchasing News are FREE with a qualifying Ad
program in The Softwood Forest Products Buyer

A guide to

The Dakeryn Difference
We manufacture all our specialty products
at our Mountain View plant and control all
aspects of production to ensure quality
and consistency.
Our reputation for quality and service is
unsurpassed.

Tel. 604.986.0323
www.dakeryn.com

Engineered Wood Products 
Plywood

Real Wood Siding 
Lumber 

Particleboard

www.Roseburg.com
800.245.1115

Competitive Pricing • Superior Service
Reliability

Kiln-Dried Douglas Fir Timbers

3x4 to 12x12 in stock S4S/Resawn
other sizes available up to 40ʼ

800-547-4209

www.disdero.com
sales@disdero.com

Since1953

PPG SEAL GRIP® MC
With more than 80 years of machine applied
coatings experience and research and develop-
ment, PPG introduces your replacement to oil-
based primers, PPG Seal Grip MC exterior
acrylic primer. 

www.ppgmachinesappliedcoatings.com

PPG Architectural Finishes, Inc.
One PPG Place
Pittsburgh, PA 15272
877-622-4277

Lumber & Timbers

Pressure Treated
Contact Justin Johnson 
jljohnson@AllweatherWood.com

Contact Julie Wright 
jwright@hrcllc.com

DOWNES & READER
HARDWOOD CO., INC.

www.downesandreader.com
www.ironsticks.com

E-mail: williamv@downesandreader.com

Toll-free U.S. and Canada
1-866-452-8622

The Stacking Stick Worthy
of the Name “Iron”

www.woodpurchasingnews.com

  Classified Opportunities

CAREER OPPPORTUNITIES

Note: Advertisers with no page number carry an alternating Ad schedule.

INDEX OF ADVERTISERS
AHEC (Amer. Hardwood Export Council). .34
Allegheny Wood Products  . . . . . . . . . . . . .9
Ally Global Logistics LLC  . . . . . . . . . . . . .22
Argo Fine Imports  . . . . . . . . . . . . . .36
Atlanta Hardwood Corp.  . . . . . . . . . .7
BAILLIE Lumber Co.  . . . . . . . . . . . .19
Bingaman & Son Lumber, Inc. . . . . .31
Boise Cascade  . . . . . . . . . . . . . . . . . .
Bradford Forest  . . . . . . . . . . . . . . . .17
Business Oregon . . . . . . . . . . . . . . .16
Cardin Forest Products  . . . . . . . . . .27
China F. P. Fair  . . . . . . . . . . . . . . . . . .
Cole Hardwood, Inc.  . . . . . . . . . . . .11
Downes & Reader Hardwood Co., Inc.  .31
Fitzpatrick & Weller  . . . . . . . . . . . . .35
G.H. Evarts & Co., LLC.  . . . . . . . . .30
Goodfellow Inc.  . . . . . . . . . . . . . . . . . .
Hancock Lumber Co. . . . . . . . . . . . .40
Hardwood Forestry Fund . . . . . . . . . . .
Hardwoods Import Lumber Division  . .
Hermitage Hardwood Lumber Sales Inc.23
Independence Lumber, Inc. . . . . . . . . .
Interforest Lumber  . . . . . . . . . . . . . .17
IWPA (Intʼl. Wood Products Assoc.) .32
J.W. Goodfellow For. Prdts. Inc.  . . . . .
Kendrick Forest Products  . . . . . . . . . .

Fifth generation Robinson Lumber Company is growing, and looking for experienced
professionals to join our teams in Domestic Hardwoods, Tropical Hardwoods, Flooring, and
Pine. 

Please visit roblumco.com/careers for details.
Family-owned and operated since 1893.

PURCHASE OR MERGE
Established eastern U.S. Hardwood distribution yard with dry kilns, shipping primarily in a
300 mile radius, as well as national direct mill sales, is looking to merge or merge/sell to a
well-funded establishment that has an interest to expand into this market with a
business that possesses an enviable experienced staff and a "top notch" reputation.
Principals only!  Reply to:

CMP Box #3567
National Hardwood Magazine

P.O. Box 34908
Memphis, TN  38184-0908 

Classified advertising accepted only for: Positions Available, Positions Wanted, Busi-
ness Opportunities, Machinery For Sale, Machinery Wanted, Wanted To Buy, Services
Offered.
Classified Rates: Display classified $45.00 per column inch, fractions of an inch will be
charged as full inch.
All classified Ads must be received by the 15th of the preceding month. Example: Ads
for June/July 2016 issue must be in by May 13th.
Also please specify number of times Ad is to run. All Ads to be inserted on prepaid
basis only.

Alaskan Yellow Cedar

Yellow Cedar Lumber

Manufacturing:
** Yellow Cedar glulam

** Yellow Cedar finger joint blanks
** Yellow Cedar door parts

Specializing in

* Decking, 4x4, 4x6 Tank stock
* Lamina, Cants, Clear lumber

* Custom cut your sizes

Phone: (206) 910-8051
E-mail:Hhuoyknaht@gmail.com
HH et al L.L.C.,Seattle, WA,USA
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: woodglue@vip.163.com

(China Distributor)
TRADEX MELINKA 

email: jclepe@tradex.cl

 (Chile Distributor)
Akzo Nobel / Casco (Brazil) 

email: Antii.Heikkonen@akzonobel.com

 (South America Distributor)

Release Agent 4445

Akzo Nobel / Casco 
email: Antii.Heikkonen@akzonobel.com

 (Singapore Distributor)

PROTECTIVE COATING For GLUING EQUIPMENT

BATES BC® BOOTHCOATING &  
GLUE RELEASE

Synthesa Chemie (Austria) 
email: Horst.Knoegler@synthesa.com

 (Europe -Distributor)

Suzuko, Inc.  
email: wmasato.ushiba@suzuko-inc.com

 (Japan -Distributor)

www.uccoatings.com     email: exportdesk@uccoatings.com

Release Agent 4445

Kretz Lumber Co., Inc.  . . . . . . . . . .29
Lawrence Lumber Co. Inc.  . . . . . . . . .
Lumber Resources Inc.  . . . . . . . . . .37
McIlvain, Alan, Co. . . . . . . . . . . . . . .35
Midwest Walnut Co. . . . . . . . . . . . . . .3
Neff Lumber Mills, Inc. . . . . . . . . . . . . .
Newman Lumber Co. . . . . . . . . . . . .10
Northwest Hardwoods  . . . . . . . . . . .25
Penn-Sylvan International, Inc.  . . . .33
Ram Forest Products, Inc. . . . . . . . .37
Rolling Ridge Woods, LTD.  . . . . . . .13
Robinson Lumber Co.  . . . . . . . . . . . . .
Romea Legnami, S.p.A.  . . . . . . . . . . .
SFPA  . . . . . . . . . . . . . . . . . . . . . . . . .5
Salamanca Lumber Co., Inc.  . . . . . .15
Savage Lumber Co., Inc. . . . . . . . . .33
Simon Lussier Ltee. . . . . . . . . . . . . .24
Somerset Wood Products  . . . . . . . . . .
Thompson Hardwoods, Inc. . . . . . . .34 
TMX Shipping Company, Inc  . . . . . .18
Transit King City/Northway Forwarding Ltd. 26
Treat Hardwood Lumber  . . . . . . . . . . .
Tuscarora Hardwoods, Inc.  . . . . . . .36
U•C Coatings  . . . . . . . . . . . . . . . . .38
Wheeland Lumber Co.,Inc.  . . . . . . .32
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Ads in this section of The Import/Export Wood Purchasing News are FREE with a qualifying Ad program in The Softwood Forest Products Buyer

U.S./CANADIAN SOFTWOOD FOREST PRODUCT
EXPORT SUPPLIERS Import/Export Wood Purchasing Newsʼ worldwide

circulation is distributed to companies that pur-
chase both Hardwood and softwood products

A guide to

National Hardwood Magazine..........................................www.nationalhardwoodmag.com

Import/Export Wood Purchasing News.............................www.woodpurchasingnews.com

Softwood Forest Products Buyer ...................................................www.softwoodbuyer.com

Imported Wood Purchasing Guide .............................www.importedwoodpurchasing.com

Forest Products Export Directory.......................................www.forestproductsexport.com

Dimension & Wood Components Buyer’s Guide ....www.dimensionwoodcomponent.com

Hardwood Purchasing Handbook .............................www.hardwoodpurchasinghdbk.com

Greenbook’s Hardwood Marketing Directory ...................www.millerwoodtradepub.com

Greenbook’s Softwood Marketing Directory .....................www.millerwoodtradepub.com

Forest Products Stock Exchange .....................................www.forestproductsstockexc.com

Please visit us online for more 

information about our publications

Wood Trade Publications

www.millerwoodtradepub.com
P.O. Box 34908

Memphis, TN 38184-0908
(800) 844-1280 or (901) 372-8280

Fax: (901) 373-6180
Serving the Forest Products Industry Since 1927

Miller Wood Trade Publications proudly serves the Forest Products industry with
the following publications and online directories:

Our Specialty is the Specialties!

We do most patterns in Cedar, Pine and
Fir

Manufacturers of:  
• Boards • Dimension Timbers up to 32”

Species: 
• Doug/Fir/Larch • Hem-Fir • White Fir 

Phone: 208-437-2412 • Fax: 208-437-0579
Toll Free: 800-488-0579

Terry Baker - terryb@triprocedar.com
Lance Huebener -

Tri-ProTM Cedar Products
Tri-ProTM Forest  Products

1-877-898-5266
www.wynndellumber.com

Wynndel
Box & Lumber

For Sales Call: (214) 358-2314
Toll Free: (877) 318-5261

Fax: (214) 358-2383
Web site: richardsontimbers.com

SERVING THE SOUTH SINCE 1949

RICHARDSON TIMBERS
10100 DENTON DRIVE - DALLAS, TX. 75220

#1 & Btr. Green Douglas Fir*
sizes up to 20” x 20”
Lengths to 40’
NOW STOCKING: DOUGLAS FIR TRU-DRYTM TIMBERS
EXCLUSIVE DISTRIBUTORS FOR: LA, OK, TX
#1 & Btr. WESTERN RED CEDAR*
sizes up to 16” x 16”
Lengths to 32’
OAK TIMBERS*
sizes up to 12” x 12”
Lengths to 20’
*Larger sizes available upon request

ill & Timber P roducts

Contact: Jim Dunse, Berny Power 

or Sid Sigfusson

At Mill & Timber we mill our logs at our sawmills

in Port Moody and Surrey, B.C. and  we finish our

lumber at our plant in Richmond. Mill & Timber is

your source for reliable service and the highest

quality Western Red Cedar products.

1 2 7 4 5  -  1 1 6 t h  A v e .  
S u r r e y ,  B C    V 3 V  7 H 9
P h :  6 0 4 - 5 8 0 - 2 7 8 1
F a x :  6 0 4 - 5 8 0 - 3 6 4 6

Western Red Cedar is the Best and the
Best Western Red Cedar 

comes from Mill & Timber!

Tri-ProTM Forest  Products

Nordic Engineered Wood was built on the
ideal of providing the best sustainable
wood solutions to the building industry

Sustainable Wood Solutions
T. 541-871-8526
F. 541-871-9789

Durgin & Crowell Lumber Co.
231 Fisher Corner Rd.

New London, NH 03257
Tel: (603) 763-2860
Fax: (603) 763-4498

www.durgin-crowell.com
For Sales Contact B Manning or Chuck Gaede

Manufacturers of Quality
Eastern White Pine Lumber

Since 1976

• 30 Million BD FT of Production
• 630,000 BD FT of Dry Kiln Capacity
• WACO 30 XL Moulder
• In Line Moisture Detectors
• Modernized Cut Up Shop

WITH OVER 20 DISTRIBUTION CENTERS
ACROSS THE UNITED STATES, READY

TO TACKLE YOUR JUST-IN-TIME-NEEDS,

WE HAVE THE REACH TO BE THERE.

SHERWOOD
LUMBER

WOOD I BEAMTM JOISTS 
GP GLULAM COLUMNS & BEAMS 

GP LAM® LVL 
FIBERSTRONG® RIM BOARD

WE’LL BE THERE.TM

SHERWOODLUMBER.COM

Specializing in 4/4-8/4 Eastern White Pine

Sales- Contact John
King

Ph.: 603-764-5711
Fax: 603-764-9654
53 Eastside Rd.

Wentworth, NH 03282

Interfor offers one of the most diverse lines
of lumber products. From Hem-Fir to Dou-

glas-Fir to Cedar to SPF, Interfor has built a
reputation on meeting customersʼ needs

with choice and quality. 
Now we are expanding our offerings with
Southern Yellow Pine, from the heart of
Georgia. More choice, more supply and

backed by our commitment to excellence
and quality. 

For all things wood, choose Interfor.

Interfor.com

Working as ONE to better serve you.

604.462.7316
www.canadianoverseas.ca

MILL:
-

-

Terry Baker - terryb@triprocedar.com
Lance Huebener - lanceh@triprocedar.com

w
w

w
.p

w
w

w
.c

a

604.462.7316
www.canadianoverseas.ca

IDAHO FORESt
– G R O U P –

Sales: Contact John King
John@kingforest.com
www.kingforest.com

Offering a Wide Selection of Quality
Eastern White Pine.

Manufacturing 4/4, 5/4 and 6/4 Kiln Dried
in S4S and patterns.

Custom drying and specialty 
planing are available.

Producing 14 MBF Annually
1-888-330-8467 1-603-473-2314

Fax: 1-603-473-8531
Rte. 153 & Kingʼs Hwy., Middleton, NH 03887

Inventory - Service - Selection
www.dipriziopine.com

DiPrizio Pine
Sales, Inc.

9393 287th St.
Maple Ridge, BC V2W 1L1
TEL: (604) 462-8266
FAX: (604) 462-8264
Email: sales@waldun.com

Waldun Forest Products
Twin Rivers Cedar      Stave Lake Cedar

Working as ONE to serve you better.

With Eastern itʼs simple:
• Itʼs locally grown New England White Pine
with a proven history of performance for over
200 years.

• Itʼs manufactured domestically by Mill Services
in beautiful upstate New York.

• Itʼs finished with an environmentally friendly
primer from FMI.

• Itʼs shipped directly to your warehouse, on-time
and securely wrapped for superior protection.

For more information on EASTERN
and the stock patterns available,
visit www.millservices.com/Eastern/SFPB.
TO ORDER, CALL 800-578-2119 EXT. 108

simplify
EASTERN

The Natural Choice From
Start To Finish

Lakewood, WA
(253) 588-2132

Portland, OR
(503) 595-0166

www.pacwestlumber.com

• Manufacturers and wholesale distributors.
• Appearance Douglas Fir& Western Red Cedar beams
– green or kiln dried.

• Milled Log Home patterns, profiles and cants.
• Fabricated timber trusses.
• Timberframe components.
• Lathe turned Douglas Fir/Whitewood/Cedarlogs, 
up to 18” diameter, 8ʼto 85ʼ lengths. 

• Kiln Dried 4x4 Appearance Grade Hem-Fir 
& Douglas Fir.

• Wood dowels – 2” to 7” diameter.
• Agricultural posts, poles and stakes.

PACIFIC WESTERN LUMBER, INC.

WHEN APPEARANCE ISN’T 
IMPORTANT, SAVE YOUR BUILDERS MONEY

WITH OUR FRAMING GRADE GLULAM

www.Roseburg.com
WHEN APPEARANCE IS IMPORTANT, YOUR

CUSTOMERS WILL PREFER OUR
AUTHENTIC APPEARANCE GRADE

www.bc.com/ewp

neiman enterprises.com
866-466-5254

Specializing in High Grade
WESTERN RED CEDAR and HEMLOCK

Probyn Export
New Westminster, BC, Canada
Phone: 604-526-8546 • Fax: 604-526-8565
Email:  chrisb@probynexport.com
www.probynexport.com

DiPrizio Pine
Sales, Inc.

Producing 20 MBF Annually
Manufacturing Eastern White Pine 

in 4/4, 5/4 and 6/4 Kiln Dried
1-888-330-8467 •  1-603-473-2314

Fax: 1-603-473-8531
Rte. 153 & King’s Hwy. 
Middleton, NH 03887

sbrown@lavalleys.com
www.dipriziopine.com

208.377.3000
www.idahotimber.com

MANUFACTURER OF 
QUALITY SOFTWOODS

NORDIC STRUCTURES 

STRONGER TOGETHER
LEADER IN SUSTAINABLE

WOOD SOLUTIONS

VISIT US TO LEARN ABOUT OUR 
WOOD PRODUCTS

NORDIC.CA

A complete range of premium,
high-quality Western Red Cedar

midvalleylumber.com
Langley, BC, Canada
P 604 510-1288
E sales@midvalleylumber.com

Four Sawmills
Four Planer Mills

35 MBF Annual Production EWP
175 MBF Annual Production SPF
Mixed Truckloads of EWP & SPF

www.pleasantriverlumber.com

PLEASANT RIVER
PINE

QUALITY EASTERN WHITE PINE

Fir/Larch, SPF, Hem-Fir, Cedar
2x4; 2x6; 2x8

Stud Mill-Usk, WA
Random Mill - Colville, WA
Random Mill-Midway, B.C.

Ponderosa Pine
Rough Green Mill - Eager, AZ

4x4 - 7x9, 8ʼ-16ʼ

(509) 604-5071
www.vaagenbros.com

Vaagen
Brothers Lumber

L U M B E R

PLEASANT
RIVER

MADE IN THE USA

Our Specialty is the Specialties!

We do most patterns in Cedar 
and Doug Fir

Manufacturers of:  
• Boards • Dimension Timbers 

up to 32”

Phone: 208-437-2412 • Fax: 208-437-0579
Toll Free: 800-488-0579

Terry Baker - terryb@triprocedar.com
Lance Huebener - lanceh@triprocedar.com

Tri-ProTM Forest  Products

www.woodpurchasingnews.com

PARTNERING WITH INDUSTRY LEADERS 
IN PREFINISHED SIDING

www.summitprefinishedsiding.com
Toll-Free: 855-334-1001

http://www.durgin-crowell.com
http://www.wynndellumber.com
http://www.millservices.com/Eastern/SFPB
mailto:chrisb@probynexport.com
http://www.probynexport.com
http://www.pacwestlumber.com
mailto:sales@waldun.com
http://www.Roseburg.WILL
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mailto:sbrown@lavalleys.com
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mailto:John@kingforest.com
http://www.kingforest.com
http://www.dipriziopine.com
mailto:terryb@triprocedar.com
mailto:terryb@triprocedar.com
mailto:terryb@triprocedar.com
mailto:lanceh@triprocedar.com
mailto:sales@midvalleylumber.com
http://www.canadianoverseas.ca
http://www.pleasantriverlumber.com
http://www.canadianoverseas.ca
mailto:lanceh@triprocedar.com
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http://www.idahotimber.com
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http://www.woodpurchasingnews.com
http://www.summitprefinishedsiding.com
www.neimanenterprises.com
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Contact Matt Duprey for 
info + buying opportunities:

(207) 627-6113 
mduprey@hancocklumber.com

International
Distributors Wanted

Since 1848, Hancock Lumber has been growing trees and manufacturing Eastern White Pine. 

mailto:mduprey@hancocklumber.com

