Why Choose Hancock

Eastern White Pine?

Quality EASTERN
consi:tency= WHITE PINE

1’3 Where price and value meet for
Yleld maximum product utilization!

If your company is
currently buying Radiata or
Ponderosa Pine and has yet
to experience Eastern White

Pine, now is the time!

(i ik

Contact Matt Duprey for t f..“; i Y J~
info + buying opportunities: - &‘ 3
emensns  FANCOCKE
mduprey@hancocklumber.com e e

LUMBER"

Learn more online: HancockLumber.com/Sawmills
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JULIAN - continued from page 17

solid wood
(no veneers)
for helping
him position
Julian & Sons
as the go-to
source for
beautiful,
custom furni-
ture and cabi-
nets.

“We don'’t
just make
‘pieces’
here,” said
Julian. “We
design and

Julian credits his commitment to using solid woods (no veneers) for helping build com-
him position Julian & Sons as the go-to source for beautiful, custom furni- p|ete environ-

ture and cabinets.

ments — from
the custom furniture grade cabinetry to the finished architectural milling
and woodwork.” The work is then personally delivered, installed, and fin-
ished with hand-rubbed, Danish oils. These projects have taken Julian
and his team throughout the continental United States, Puerto Rico, the
Hawaiian Islands, and Africa. Over the years, several magazine articles
have been published about the firm, including pieces in Sporting Clas-
sics, Sports Afield, Safari Magazine, and The Wall Street Journal.
“We can do an entire room — from the interior millwork to the furniture to
the paneled walls to the crown systems — and everything in between,”
said Julian. “This concept-to-completion approach is extremely appealing
to individual homeowners who want to give their abodes a unique, luxuri-
ous feel. We work directly with owners who bring us in instead of using
their builders’ cabinet manufacturers,” said Julian. Right now, for exam-
ple, the company is working on a home in North Dakota, where they will
construct the millwork, interior doors, kitchen, bars, formal dining room,
and the study. “We’re doing everything in the house,” said Julian, “be-
cause the owner loves our work.”
As 2015 progresses, and as the national construction market continues

to re-
bound,
Julian
and his
team are
staying
busy with
jobs all
over the
U.S.—in-
cluding:
Michigan,
Pennsyl-
vania,
Califor-
nia, North
Dakota,
South
Dakota,
Texas,
and Virginia, among others. “We’re really busy right now and doing our
very best to keep up with everything,” said Julian, who struggles some-
what with balancing available, skilled workers with the growing workload.
“It's a good feeling to be busy.”

For more information visit www.julianandsons.com. B

PJ Lumber - continued from page 6

ever since they graduated from school. Three years ago they bought part
of the company from retiring partners and are now fully involved in the
day-to-day operations of PJ Lumber. Jeff is in charge of purchasing the
hardwood lumber we process, as well as handling payroll. Jon has taken
over as sales manager of a sales territory that encompasses the whole
world.”

He continued, “They are assisted by Dennis McLaughlin and Mark John-
son, as inspector supervisors; Brian Hardy, who manages our ripping
lines; Mike Langlitz, who handles all of our administration and logistics;
and Randy Patterson, who is responsible for all shipping. They are as-
sisted by Joy Steiner, accounting manager and Trina Touchet, who man-

ages all documentation. As owners, we greatly appreciate the efforts of
Continued on page 24

-
:
r
r
L

J

From high-end gunrooms to wine rooms to boardrooms, the company has literally
“done it all” when it comes to fulfilling its clients’ high-end woodworking needs.

%

- —

'.-F.-'f.-.-’

(From Left) Robert Goodfellow, John Goodfellow, Michael Bernatchez and Bruce Goodfellow

H Distribution Yard

M Dry Kilns

H Planing Mill

B Mixed Container Loads

H 4 million Board Feet of Hardwood Inventory
H Climate Controlled Storage

H 40 kilometers from Port of Montreal

J.0. gooofellow

P.0.BOX 303 ¢ Mooers, New York 12958-0303

Forest Products Inc.
Produits Forestiers Inc.

' a Breeze Dry Kiln Sticks

H Yellow Birch H Butternut H Soft Maple

B Red Oak B White Oak M Cherry

B Basswood MW Aspen B Red Birch

B White Ash  E Birdseye Maple B Hard Maple
Contact -

Robert Goodfellow
Email: robert@jwgoodfellow.com

John Goodfellow
Email: john@jwgoodfellow.com

Michael Bernatchez
Email: michael@jwgoodfellow.com

Bruce Goodfellow
Email: bruce@jwgoodfellow.com

544 Barr Street e Hemmingford, Québec, Canada, JOL THO
Phone:(450) 247-2775 ¢ FAX:(450) 247-2114

U.S. Mailing Address:

Grooved Kiln (GK) Sticks have revolutionized kiln drying of white woods in Quebec and throughout the world. The GK sticks inhibits stick stain, and
guarantees a clear surface on both faces of the board at all times. Sawmills, custom dry kilns, wholesalers, distribution yards, furniture and

hardwood component manufacturers are all proud users of this product.

- Robert Goodfellow, Vice-President.
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AHEC/IFFS Photos - continued from page 1

Pictured are chairs made of American Ash, designed in Indone- “Designed in Asia and made in Asia with American hardwood” Eurosa, of Singapore, exhibited this table at IFFS made of Ameri-

sia, on display at IFFS with a natural finish as well as a stain. campaign: AHEC’s message was recently promoted at the Inter-  can Oak.
national Furniture Fair Singapore (IFFS).

Among the many products exhibited at IFFS promoting American hardwoods was this American STEP Furniture of Selangor, Malaysia, manufactured and displayed this desk made from Ameri-

Ash table and chair set. can Tulipwood.

o SINGlE Source

...for the worli’s HARDWOODS

PROVIDING THE HIGHEST
QUALITY HARDWOODS
FROM ALL REGIONS OF THE
WORLD INCLUDING AFRICA,
ASIA AND CENTRAL AND
SOUTH AMERICA.

¥y O " www. .com
A L4

| Bffering mi).(.ed loads of North American and imported hardwoods.

4002 Lecion Drive / HamBurGg, NEw York 14075 USA
PHONE: 716.649.2850 / 800.950.2850 / Fax: 716.649.2811
E-MAIL: INFO@BAILLIE.com
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Import/Export Timber Products’ Stock Exchange

FOR SALE

3 T/L 6/4 S&B Beech

5T/L8/4 S&B Beech
. 2 T/L 5/4 S&B Cherry
FOR SALE Hermitage Hardwood 5/4 SELECT 7 R.W. 5 T/L 6/4 S&B Cherry
Lumber Sales, Inc. 8/4 FAS/SEL UNSEL R.W.L. 5 T/L 8/4 S&B Cherry
48,000 bf 4/4 African Mahogany KD 105 Ridgedale Drive White Oak 3 T/L 4/4 #2 Com H. Maple
39,000 bf 5/4 African Mahogany KD Cookeville, TN 38501 U.S.A. 4/41C RW.L. 2 T/L 6/4 S&B H. Maple
28,000 bf 6/4 African Mahogany KD P.0. Box 698 + Cookeville, TN 38503 U.S.A. 4/4 2/3A R.W.L. 3 T/L6/4 #1 Com H. Maple
41,000 bf 8/4 African Mahogany KD 931-526-6832 + 931-526-4769 Fax Cherry 90/50 5T/L8/4 S&B H. Maple

15,000 bf 10/4 African Mahogany KD
18,000 bf 12/4 African Mahogany KD
9,000 bf 16/4 African Mahogany KD

A Contact: Parker Boles, Adam Moran, .
31,000 bf 4/4 Spanish Cedar KD Steve Gunderson 4/‘2’{‘%‘/4 5 g/IT_/E/g/fzs ggn;l _HLckory
28,000 bf 5/4 Spanish Cedar KD Lawson Maury - Export Cherry o
24,000 bf 6/4 Spanish Cedar KD www.hermitagehardwood.com 4/4&8/4 5 15-;/I:I'/8L/‘;Z1S%oBmPchikory
o fb oy Epa”!s*‘ 8edar KD FOR SALE Red Cedar 3TIL 16/4 S&B I;)opp?arr
8,000 bf 10/4 pamsh edar KD 4/4 & 6/4 1T 16/ #1 Com Poolar
13’(1)?53 ggézé?é;s/gasnmh ICeISSr o o POPLAR 5 T/L 4/4 #2 Com Sassapfras
, apele 4/4 FAS W1F 15/16 8m’  4/4 FAS 17m’
95,000 bf 5/4 Sapele KD 5/4 FAS 6m’ 4/4 FAS 15/16 15m’ MIDWEST ‘\\ 3 T/L 5/4 #2 Com Sassafras
ioussem | gosin oo Lo e s
110,000 bf 8/4 Sapele KD m’ m
ape’e BASSWOOD 7/4 FAS 40m’ MIDWEST WALNUT CO. 5 T/L 10/4 S&B Soft Maple
35,000 bf 10/4 Sapele KD ) m i 0. Box 97
35,000 bf 12/4 Sapele KD 4/4 FAS 13m 7/4 FAS 12” wider 22m L
29'000 bf 16/4 S le KD 5/4 FAS 15m’ 8/4 FAS 50m’ Council Bluffs, IA U.S.A. 51502 Cole Hardwood Incl
' apele CHERRY 8/4 FAS 12” wider 23m’ Call: 1-712-325-9191 Fax: 712-325-0156 P. 0. Box 568
H 4/4 FAS 8.5” wider 20m’  9/4 FAS 14m’ E-Mail: larrym@midwestwalnut.com -
Alan Mcllvain Company 5/% Fpés 18m’ 10/4 FAg 8m’ e idwestwalnut com Logansport, Indiana 46947
HICKORY 10/4 FAS 12” wider 14m’ T e iy A7
501 Market Street 44 FAS 5 20m’ RED OAK Al Lomber 1s KD HT 574-753-3151 Fax: 574-753-2525

Marcus Hook, PA 19061
Phone: (610) 485-6600
FAX: (610) 485-0471

E-mail: info@hermitagehardwood.com
lawson@hermitagehardwood.com
Website: www.hermitagehardwood.com

4/4 FAS 7.5” wider
18m’'WHITE OAK
4/4 FAS 40m’

4/4 FAS 7.5” wider 15m’
4/4 FAS 10” wider 30m’
5/4 FAS 10” wider 18m’

6/4 FAS/IF R.W.L.
10/4 FAS/IF R.W.L.

White Fir/Hem Fir
Custom Metric Sizes
38mm Low grade

5 T/L 5/4 #2 Com Hickory
5 T/L 5/4 S&B Hickory
5 T/L 5/4 #1 Com Hickory

e-mail at: dave@colehardwood.com
home page: www.colehardwood.com

4/4 FAS R2E 4.5” 6m’ 6/4 FAS 50m’
www.alanmcilvain.com 4/4 FAS R2E 5” 10m’ 6/4 FAS 10” wider 35m’ 4‘25)()(1%%%“@&%%xf;oﬁt%rffdess FOR SALE
sales@alanmcilvain.com 4/4 FAS R2E 5.5” 8m’ 7/4 FAS 20m” Douglas Fir
. . 4/4 FAS R2E 6” 4m’ 7/4 FAS 10” wider 15m’ Custom Metric Sizes
Quality Hardwood Lumber & Mouldings 5/4 FAS 55m’ 8/4 FAS 50m’ 38mm Low grade GENUINE MAHOGANY
since 1798 6/4 FAS 60m’ 8/4 FAS 10" wider 20m’ 27mm DF Lamina L-3 Btr S4S
614 FAS 567 12m WaALNUT 34mm DF Lamina L-3 Bir S4S CEREJEIRA
; 38mm DF Lamina L-3 Btr S4S
Savage Lumber Co. 8/4 FAS 12m’ 6/4 FAS 15m’ 45x90 Custom Export Grades SPANISH CEDAR
P.O. Box 39 45x105 Custom Export Grades SAPELE

FSC, SFI & PEFC Certifications Available.

N

G.H. EVARTS & CO. LLC
2377 Route 4A
W. Springfield, NH 03284

Doyle, Tennessee 38559
Bus. 931-657-2211
FAX 931-657-2214

SANTOS MAHOGANY
PERUVIAN WALNUT

Email: savagelumber@blomand.net 603-763-4525
ghevarts@tds.net NEWMAN LUMBER CO.
Red Oak 8/4 FAS/1F 2 TLs (30 Days) Gulfport Sales Staff: Doug, Bill, Pam
Aromatic Red Cedar 4/4 2C&Btr 23,600 BF " ',;',?’s‘jlygg'zm IDAHO FOREST 1fp g, Bill,
Red Oak 4/4 2 Com 9,000 BF P - GROUP — Phone: 1-800-647-9547 or (228) 832-1899

4/4 1C Sap&Btr R.W.L.
4/4 2/3A Sap&Btr R.W.L.
5/4 1C Sap&Btr R.W.L.
5/4 2/3A Sap&Btr R.W.L.
Yellow Birch
4/4 FAS/IF Sap&Btr 7-8’
4/4 1C UNSEL R.W.L.
4/4 2/3A Sap&Btr R.W.L.
5/4 FAS/SEL UNSEL 8’

White Oak 4/4 1 Com 41,470 BF
White Oak 4/4 1 Com 20,000 BF (20 Days)
White Oak 4/4 2 Com 22,500 BF
White Oak 4/4 2 Com 6,700 BF (20 Days)
Poplar 10/4 1 Com 1,850 BF
Poplar 12/4 1 Com 9,080 BF
Prompt shippment unless otherwise specified

Grangeville - Chilco « LaClede - Moyie Springs

WWW.IDAHOFORESTGROUP.COM
Contact: Ahren Spilker
Export Sales Account Manager
Email: aspilker@idahoforestgroup.com
Tel: (208) 762-6623 - Toll Free: (877) 434-6455
Fax: (208) 762-6631

FAX: (228) 831-1149
Website: newmanlumber.com
Mailing Address:
P.O. Box 2580 - Gulfport, MS 39505-2580

2006

Created more
steaming
capacity

1962

Began
processing our
own inventory at

custom facilities Deep roots don’t happen by

accident. They require nurturing

and a natural order of growth. The

2007

Added new
material
handling and
sorting systems

2012

Increased kiln
Capacity, surfacing
facility; and ripping
operations

1985

Purchased first
concentration
yard/dry kilns

kind that Hermitage Hardwood
has represented for 35 years. The
reason? World-class customer
service backed by the best quality
products in the industry. It's the

1979

Started as
a wholesale
trade company

1988

Began
international
shipments

1995-2000

Expanded all
facilities three
times

2008

Added more
warehousing
and a shipping
location

A history deeply rooted 1n
growth, quality and service.
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2014

Finished major
raw product
handling facility
and production
expansion

reason for our solid foundation
and the purpose behind our

continued growth.

Hermitace
Kl [Hardwood

Call (931) 526-6832 or visit
hermitagehardwood.com
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Import/Export Timber Products’ Stock Exchange

Veneer Logs — 4 sides clear
2 x 40’ Northern Red Oak 15"+

2 x 40’ Ohio White Oak 16"+
2 x 40’ Cherry 147+
Veneer Logs — 3 sides clear
3 x 40’ Hard Maple 14"+
3 x 40’ Northern Red Oak 14+
5 x 40’ Ohio White Oak 16"+
3 x 40’ Cherry 14”7+
Cherry
5/4 Prime KD Rgh
6/4 Prime KD Rgh
4/4 SEL KD Rgh
8/4 Prime KD Rgh
4/4 Sel&Btr KD Rgh
Yellow Poplar
4/4 #1C KD
4/4 #2C KD
Sycamore
4/4 #1C #1C&Btr Qtr&Rift KD Rgh
White Oak
4/4 Sel&Btr Rift 4” Strips KD Rgh
4/4 Sel&Btr Qtr KD Rgh
4/4 #2C Rift&Qtr KD Rgh

YODER LUMBER COMPANY INC.
4515 TR 367
Millersburg, OH 44654

Voice: 330-893-3121
Fax: 330-893-3031

DOWNES & READER
HARDWOOD CO.
IMPORT DIVISION
Stock subject to prior sale
PREMIUM KILN STICKS
AVOID USUAL KILN STICKS PROBLEMS USING
our HIGH DENSITY IMPORTED HARDWOOD
STICKS

IronStick the most COST EFFECTIVE KILN
STICKS on the market
FLAT or FLUTED
7/80r3/4x1%: x4, 6, and 8

Imported Hardwoods
Cumala, Finger-Joint Cumala, Purple Heart,
Jatoba, Ipe decking, Cumaru decking, Sapele,
Spanish Cedar, Genuine Mahogany

Toll-Free: 866-452-8622
Call William von der Goltz
www.ironsticks.com
imports@downesandreader.com

Downes 8& Reader
Hardwood Co. Inc.

P.O. Box 456 - Evans Drive
Stoughton, Mass 02072

Cumaru
4/4 5000bft

Iroko
4/4 6/4 & 8/4 30,000bft
Jatoba
4/4 — 8/4 68,000bft
Jatoba Fixed 6”
4/4 20,000bft
Padauk
4/4 6/4 & 8/4 30,000bft
Purple Heart
4/4 & 8/4 25,000bft
Tigerwood (Goncalo Alves)
4/4 7,000bft
Wenge 100% FSC Certified
4/4 8,000bft
Wenge
4/4 & 8/4 20,000bft
Yellow Heart
4/4 5,000bft
Ipe Decking
4/4 x 4” 8 — 20’ 10,000bft
5/4 x 6” 8 — 20’ 25,000bft
Mocha Deckin
5/4 x 4”
5/4 x 6”

7 -18 10,000bft
7 — 18’ 30,000bft

Mukulungu) 100% FSC Certified

PENN-SYLVAN INTERNATIONAL, INC.
Spartansburg, Pennsylvania U.S.A.
Contact: Bill Reese, mobile (814) 881-7111
Telephone (814) 827-8271 Fax (814) 827-8272
E-mail PennSylvanUSA@aol.com
www.Penn-Sylvan.com
#1 Sawlogs - 3 Sides Clean
5 x 40’ Cherry, 12" /up
5 x 40’ Red Oak, 15” /up
2 x 40’ White Oak, 13” /up
Northern Appalachian Lumber - Kiln Dried
2 x 40’ 3/4 Ash unselected FAS (prime), #1 Com, #2 Com
2 x 40’ 4/4 Ash unselected FAS
2 x 40’ 4/4 Ash unselected #1 Com
2 x 40’ 4/4 Ash Brown #1 Com, #2 Com
2 x 40’ 4/4 Cherry FAS (prime) and #1 Com
2 x 40’ 4/4 Hard Maple FAS (prime) #1+2 White
2 x 40’ 4/4 Hard Maple #1 Com Sap & Better
2 x 40’ 3/4 Red Oak FAS (prime), #1 Com, #2 Com
2 x 40’ 4/4 Red Oak FAS (prime) and #1 Com
2 x 40’ 5/4 Red Oak #1 Com

Shipping Dry Lumber
Inquiries Welcome

HARDWOODS
IMPORT LUMBER DIVISION
9100-1 Lackey Road. Leland NC 28451
PH: (910)383-2578 FAX: (910)383-2580

EMAIL:

Tom Herga tom.herga@hardwoods-inc.com
Matt R. Bean Mbean@hardwoods-inc.com
Debbie Smith Debbie.smith@hardwoods-inc.com

Sapele 100% FSC Certified
4/4 — 10/4 235,000bft
Sapele
4/4 - 10/4 262,000bft
African Mahogany 100% FSC Certified
4/4 — 8/4 52,000bft
African Mahogany
4/4 — 8/4 55,000bft
Utile/Sipo 100% FSC Certified
4/4 — 8/4 30,000bft
Afrormosia
4/4 & 8/4 15,000bft
Aniegre 100% FSC Certified
4/4 6/4 & 8/4 52,000bft

Santos Mahogany (Cabreuva)
4/4 15,000bft

HANC%%(%

LUMBER"™

MANUFACTURING EASTERN WHITE PINE SINCE 1848

Manufacturing 4/4, 5/4 Boards S4S, S1S2E,
Rough and pattern in 2” - 12”

Manufacturing NeLMA grades including:

* C Select  Finish e Industrial
e D Select * Premium * Shop
* DBTR Select e Standard e Timbers

Hancock Lumber operates 3 Eastern White Pine Sawmills in
Maine and specializes in producing to your specific needs.
Contact our sales team today:

Matt Duprey: (207) 627-6113
Jack Bowen: (207) 627-6115

Scan our QR Tag for product
grades, textures, patterns

and more!
HL.WhitePine.me

Baillie $

- your SINGLE SOURCE for the world's HRRDOWOODS

African Mahogany 4/4, 5/4, 6/4, 8/4, 10/4, 12/4, 16/4

Aniegre 4/4, 8/4
Bloodwood 4/4
Bubinga 8/4

Caribbean Rosewood 4/4, 8/4

Cedar Odorata 4/4, 5/4, 6/4, 8/4, 10/4, 12/4, 16/4

Cumaru 4/4, 5/4

Genuine Mahogany 4/4, 5/4, 6/4, 8/4, 10/4, 12/4, 16/4

Ipe 4/4, 5/4

Padouk 4/4, 8/4

Purpleheart 4/4, 8/4

Red Grandis 4/4, 5/4, 6/4, 8/4

Sapele 4/4, 5/4, 6/4, 8/4, 10/4, 12/4, 16/4
Utile 4/4, 6/4, 8/4, 10/4

Tigerwood 4/4, 5/4, 8/4

Wenge 4/4, 5/4, 6/4, 8/4, 12/4

Zebrawood 4/4, 8/4

www.baillie.com

phone: +1-716-649-2850/email: info@baillie.com

IO 0 ®

TRANSIT

KING CITY/NORTHWAY

FORWARDIN

YOU SAW IT, WE SHIP IT

LTEE
LTD.

Complete documentation

(letters of credit, bank drafts, etc.)

Door-to-door, door-to-terminal, and
terminal-to-terminal shipping

Phytosanitary inspections and certificates

Log fumigation services and certificates

Container consolidation (lumber and logs)

Re-export permits for red and white oak
logs from regulated U.S. states

MEMBER OF:
N.H.LA. LHLA.
C.L.A. Penn-York

N.E.LA.

P g

Alliston, Ontario
Lloyd Lovett

T: 800 335-5394
C:416 717-8251
l.lovett@kingcitynorthway.com

Montreal, Quebec
Michel Berard

T: 800 335-5394
C:514 886-8235
mberard@kingcitynorthway.com

www.kingcitynorthway.com

USA & CANADA DEPARTURES FROM

New York, Boston, Baltimore, Charleston, Norfolk
Montreal, Toronto and Vancouver
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PJ Lumber - continued from page 20

PJ Lumber has evolved and upgraded processing equipment and specifications in response to the
ever-changing markets of their customers and the lumber products industry.

all members of the PJ team, as well as the support of each and every customer.”

PJ maintains a European sales office operated by Ignacio Olavide. Based in
Holland, Olavide covers all of Europe and the Mediterranean and has been with
the company over 19 years. “We are fortunate to have someone of Ignacio’s
knowledge and experience in the trade, and greatly appreciate this dedication,”
stated Kelly. He concluded, “With all of us working together, focused on providing
a consistent quality product, coupled with our valued relationships with cus-
tomers who have supported us over the past 38 years, we look forward to the fu-
ture.”

PJ Lumber Co. is a member of the National Hardwood Lumber Association, Ap-
palachian Hardwood Manufacturers Inc., American Hardwood Export Council,
National Wood Flooring Association and the Southwestern Hardwood Manufac-
turers Club.

For more information visit www.pjlumber.com. B

NHLA - continued from page 7

national Wood Products Association’s 59th World of Wood Convention, held here
recently at the Cosmopolitan of Las Vegas.

The NHLA hosted the reception. The National Hardwood Lumber Association
was founded in 1898 to establish a uniform system of grading rules for the meas-
urement and inspection of hardwood lumber. Since then, NHLA has taken on the
role of educator, whose mission is to provide the industry with the training it
needs to succeed in a changing and global economy.

NHLA is the world’s largest and oldest hardwood industry association, repre-
senting more than 1,200 companies and 1 million hardwood families that pro-

duce, use and
sell North Ameri-
can hardwood
lumber, or pro-
vide equipment,
supplies or serv-
ices to the hard-
wood industry.
As such, NHLA
strives to offer
programs to
meet the needs

of all sectors of L -

in_ Gregg Mathews, Timber Holdings USA, Bedford, NH; John Min, WorldFirst For-
the hardwood in eign Exchange, Arlington, VA; Ernesto Ramos, CEBRA Forestal, Guadalajara,
Mexico; and Ken Peabody, Global Plywood & Lumber Inc., Poway, CA

dustry at all ca-
reer stages.
For more information, visit online at www.nhla.com. &

BUSINESS TRENDS ABROAD

Sweden—Rdrvik Timber plans to increase its raw material purchases in Sweden
and through imports to expand sawn timber production volume. However, the
company’s financial situation remains difficult according to officials. For several
years Rérvik Timber has had low capacity usage ratio at its sawmills, according
to sources. In 2013 capacity usage ratio equaled 47 percent; in 2014 it increased
to 67 percent.

Production should increase to about 800,000 cubic meters this year, which cor-
responds to an 84 percent capacity usage ratio.

Management for Rérvik Timber has made it clear that the raw materials in south-
ern Sweden are too expensive. Because of the expense, the company wants to
increase imports from Norway and Russia. However, Rérvik Timber wants to in-
crease its raw material stocks by means of imports, and through domestic pro-
curement.

“We will increase both imports, mainly from Russia, and purchases in the imme-
diate proximity to the sawmill,” said Per Rodert, Rérvik Timber’s CEO.

Rérvik Timber became a wholly owned subsidiary of Gunvor Group in 2014. Ac-
cording to Roérvik Timber’s representatives, the company received funding from
Gunvor Group to increase production. Gunvor Group believes Roérvik Timber has
chances to improve the situation and make its sawmill efficient. Owned by Torb-
jérn Térnqvist, Gunvor Group’s former partner, Gennady Timtjenko, sold his
shares to Térnqvist after he ended up on the U.S. sanctions list last year.

Continued on page 25

2 Caribbean
« Rosewood

© 2015 Northwest Hardwoods, Inc. All rights reserved.
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Ghana—Ghana’s Forestry Commission recently posted details of its plantation
strategy on its website at www.fcghana.org.

The strategy shows how it has proposed the government and private sectors
could reforest degraded forestlands by developing commercial forest plantations
of exotic and indigenous tree species at an annual rate of 20,000 hectares over
the next 25 years.

In addition, the strategy targets the maintenance and rehabilitation of an esti-
mated 235,000 hectares of existing forest plantations as well as enrichment
planting of 100,000 hectares of under-stocked forest reserves with high value in-
digenous timber species over the same period.

Myanmar—Myanmar recently launched its first National Export Strategy (NES)
with help from the International Trade Center (ITC). Designed to aid the country’s
development through export promotion, the ITC press release said the NES is a
five-year roadmap of the needs and priorities for Myanmar’s sustainable develop-
ment through trade.

Action plans in the NES include interventions to boost the competitiveness of
small and medium-sized enterprises, longer-term policy and legislative changes
all geared at realizing the vision of the strategy, namely sustainable export-led
growth for an emerging Myanmar.

The NES plans to shift Myanmar’s trade patterns from a concentration on a
handful of products, mostly unprocessed natural resources, to production and
value addition in the following priority sectors: forestry products, beans, pulses
and oilseeds, fisheries, textiles and garments, rice, rubber and tourism.

For the private sector to fully benefit from this transformation the NES tackles
constraints in the business environment by addressing access to finance, trade
information and promotion, trade facilitation and logistics.

Finland —The Finnish forest sector consumed 63.9 million cubic meters of wood
in 2014. As a result, timber consumption volume remained unchanged against
2013, but it increased by 6 percent in comparison with a 5-year average. About
9.2 million cubic meters of wood chips and sawdust were used in the Finnish for-
est sector last year, as reported by the Natural Resources Institute Finland
(NRIF).

Domestic consumption of harvested wood was up 2 percent and came up to 55
million cubic meters, while wood imports decreased by 11 percent down to 8.9
million cubic meters.

The changing aspects of consumption from the point of view of industry
branches were the following: the biggest share of raw wood was used in pulp
production, 29.5 million cubic meters, down 3 percent against 2013. Second
place by raw wood consumption was taken by sawing, 23.6 million cubic meters,
up 4 percent.

According to the NRIF’s report, wood consumption varied by regions of the
country. In 2014 Southeastern Finland consumed most raw wood; its consump-
tion of this resource accounting for more than 30 percent in total Finnish wood
consumption: 19.9 million cubic meters. Southwestern Finland took the 2nd place
by consumption. The share of imported timber in total wood consumption in
Southeastern Finland came up to more than 70 percent.

China—China Timber and Wood Products Distribution Association (CTWPDA)
recently submitted a recommendation for a reduction in taxes on flooring manu-
facturers to the Chinese Ministry of Commerce, the National Development and
Reform Commission and the State Administration of Taxation.

The CTWPDA suggests policies need to be formulated to encourage timber uti-
lization in the flooring industry and that these policies should include a tax cut on
solid wood flooring and wood composite flooring. An elimination of taxes on wood
composite flooring and solid finger-joint flooring manufactured from residues and
non-log raw materials, such as wood waste as well as plantation timbers, was
called for by the CTWPDA as well.

A similar recommendation was submitted in 2012 and in 2013. The CTWPDA ar-
gues that a change in tax structure will assist the wood flooring sector to become
more active and could accelerate the adjustment of the structure of the sector,
promote economic development, assist enterprises in coping with unfavorable
and unstable market demand and achieve further development of the flooring in-
dustry.

West Africa— Sipo sawnwood prices are still soft due to poor demand, accord-
ing to www.globalwood.org. Sapele has improved on the back of a modest im-
provement in interest from buyers.

Interest in other red timbers has fallen and as a result producers are cutting
back on milling redwoods to avoid building large inventories.

The Chinese market has reportedly come back with steady purchases. Global-
wood.org stated the Chinese economy is set to grow at a slower pace than over
the past few years so it will take time for a new baseline to be established for vol-
umes required in housing and construction markets in the country.

Analysts anticipate a wave of stimulus measures from the Chinese government,
which will likely signal a period of volatility for West African exporters.

In comparison to the slight fluctuations of sawnwood prices, log prices have only
slightly been affected during the first half of 2015.

Forest officials throughout West and Central African countries have strength-
ened control of harvest levels and this, along with the news of the tight log supply

Continued on page 26
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Independence Lumber, Inc.

“Trying is Believing”
We want to be your American Supplier for all your
Appalachian Hardwood lumber needs. If you haven’t
7 purchased containers of lumber from us before, come
visit us, email us or call us for your next order. Once you try
a container of our lumber you’ll be a “believer” that we produce
quality export grade lumber that you’ll want to order again and

again. For your lumber needs email us at tony@indlbr.com or call
and talk with Tony Bartlett at 276-773-3744 ext. 203.

Nelson Weaver, general manager, at Independence Lumber, Inc. and the owner of the firm, Randall
Eller, are standing in front of the company’s dry kilns in Independence, VA. Between both sawmill lo-
cations, the firm has 940,000 board feet per charge of dry kiln capacity.
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This is a picture of Independence Lumber, Inc.’s 60 bay bin sorter located t their band mill operation
in Independence, VA. They also have a planer at this operation.

To ship you the containers of lumber you need on time, on grade and as specified
we have a band mill in Independence, VA with a headrig resaw, gang saw and
scragg mill; and another band mill in Elkin, NC with a gang saw and scragg mill.
Both of our band mill sites have modern lumber handling equipment and dry
kilns. Other information about our sawmill operation is shown below:
*Between our two sawmill locations we produce about 45 million board feet a
year of Appalachian Hardwood lumber, cants and by- products a year.
*We manufacture 4/4 through 8/4 Appalachian Hardwood lumber in excellent
widths and lengths that is sold green, air dried and/or kiln dried.
-Offering species of lumber like Red Oak, White Oak, Poplar, Hickory, Hard
Maple, Soft Maple, Cherry, Ash, Basswood, Beech, Birch, mixed Hard-
woods and Eastern White Pine.
«Counting both of our sawmill facilities we have 940,000 board feet per charge
of dry kiln capacity.
*We have a planer and a 60 bay bin sorter at our band mill operation in Inde-
pendence, VA.
+Offering services like export prep, mixed container loads, lumber measured
and inspected after kiln drying, length/width sorts, and color sorts.

Independence Lumber, Inc.

Droducers of Quality Lumber
Mulch A Dallets A aarmiiig Operations

407 Lumber Lane - Independence, VA 24348
& Ph: 276-773-3744 ext. 203 - Fax: 276-773-3723
~ Sales: Tony Bartlett - Cell: 336-648-1430
tony@indlbr.com

cc: randall@indlbr.com

cc: nelson@indlbr.com
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of Fine Hardwood Lumber

W. Springfield, NH

MANUFACTURERS OF:
NORTHERN & APPALACHIAN
Hard & Soft Maple, Red & White Oak, Yellow Birch,
Basswood, Cherry, Yellow Poplar, Hickory and Beech.

Specializing in Mixed Containers Green, Air Dried,
Kiln Dried (Thicknesses 4/4-16/4)

G.H. Evarts & Co., LLC

P.O. Box 96 ¢ 2377 Route 4A
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Contact: GeorRGe H. EvARTS
TELEPHONE: (603) 763-4525
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GHEVARTS @TDS.NET
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situation in Southeast Asia, is serving to support log prices.

Africa— African producers report a slow but steady improvement in demand that
has lifted sentiment and brought some stability back to the trade. With the excep-
tion of the continued weakness in prices for Sapele and Okoume, prices for other
timbers, which had eased in recent weeks, are now holding firm such that it ap-
pears the downward trend in prices has come to a halt.

While demand for sawnwood has improved slightly, log prices remain largely un-
changed except for the weakness in Okoume. Analysts report this is likely to con-
tinue until buyers for the Chinese market resume purchases at levels seen at the
end of 2014.

News is emerging of a limited resumption of log and sawnwood exports of
Sapele and Sipo from the Central African Republic. While volumes are not big,
this has been welcomed as a sign that the trading environment in the country is
becoming more stable.

Cameroon authorities have announced that log export quotas will be fully and
stringently applied, which, according to officials, has been welcomed by
sawmillers in the country suffering from inadequate supply of the major species.

In related news, authorities in Congo Brazzaville are also strictly enforcing their
log export quotas. Producers in Congo Brazzaville are cutting back on production
of Okoume and switching production to the redwood species for which demand
at present is better.

According to sources, the mood in the trade in Gabon is currently very despon-
dent as the industry has to contend with labor disputes in other sectors, which
are affecting the smooth flow of production and the industry is still waiting for the
tax refunds due from government.

Producers are now feeling more confident that market conditions have stabilized
overall, with the modest improvement in demand, providing a footing for a recov-
ery in demand. Indian companies are actively seeking new sources of raw mate-
rial supplies, but few West African producers have taken up the challenge of the
Indian market where Malaysia log exporters have a firm footing.

Europe—The first quarter of 2015 has been a busy time for EU policy initiatives
linked to tropical forest and market development programs for tropical timber. Ac-
cording to sources, there seems now not only to be a new urgency surrounding
these initiatives, but also a growing pragmatism with potentially positive implica-
tions for the tropical timber industry.

Specifically, there is a growing realization that the EU can achieve very little by
demanding that tropical timber products meet unrealistic standards of forest certi-
fication.

In order to avoid becoming irrelevant in issues surrounding tropical forests, the
focus appears to be heading towards building constructive partnerships with trop-
ical countries, and on ensuring demands for “legal and sustainable” timber is bal-
anced by positive promotion of progress.

The Association Technique Internationale des Bois Tropicaux (ATIBT), based in
Paris, is also busy transforming itself into an international organization with a
stronger focus on accelerating recovery in the tropical timber sector in Europe
and wider international marketplace.

Ukraine—The Ukrainian Parliament was recently called to vote on a log export
ban. Deputies of Ukraine’s Verkhovna Rada proposed imposing a 10-year sus-
pension on unprocessed wood exports.

According to the head of Ukrainian Independent Information Agency (UNIAN),
Igor Sobolevsky, the legislative draft (or imposing suspension) meets the needs
of the Ukrainian woodworking enterprises in full. However, he mentioned that cur-
rently Ukraine exports about 1.3 million cubic meters of wood per year. This leads
to the lack of raw wood, and, subsequently, many woodworking units are forced
to stop production. As a result the unemployment rate grows even more.

Ukraine exports unprocessed wood, while importing processed wooden goods.
This means the country fails to create new job positions, commented Ivan Ivan-
ishin, the deputy head of UNIAN.

According to Sobolevsky, the Ukrainian woodworking industry can’t compete
with the wood exporters on equal footing, simply due to the fact that the ex-
porters bear far less costs.

“An exporter pays UAH 1-3 (US$0.04-0.13) tax per 1 cubic meter of wood, while
a woodworking plant pays at least UAH 50-100 (US$ 2.13-4.25) of tax for the
same volume. Banning log exports will keep raw wood in the country. The enter-
prises will go through modernization and will have to pay UAH 500-1000
(US$21.27-42.54) per cubic meter,” said Sobolevsky.

According to Vasily Rozman, UNIAN’s council member, about 40 percent of the
raw wood used at woodworking plants goes to waste. He believes that such a
volume of woodworking industry by-product could be used instead as a cheap
raw material for pellet production. In such a way, Ukraine could transfer to pellets
from a natural gas, the price of which has increased drastically lately.

Japan—The Japanese Forestry Agency recently disclosed the result of forest
products exports in 2014.

The government drew up the plan of forest products exports in 2013. The target
by 2020, is 25 billion yen, which is double of actual results of 2012 of 12.3 billion
yen. The actual result in the last two years advanced largely and achieving the
target seems easy as long as the yen stays weak.

The three major markets are China, Taiwan and Korea, which take 65 percent in
total exports with value of 11.6 billion yen, 77.5 percent up from 2013, out of
which logs are 6.8 billion yen, 119.6 percent up and lumber is 3.1 billion yen, 17.6
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percent up. In volume, logs are 521,000 cubic meters, 96.9 percent up, and lum-
ber is 67,000 cubic meters, 13.0 percent up from 2013. Compared to 2010, log
export increased by about eight times.

The largest market is China. Logs for China is 312,000 cubic meters, 140.9 per-
cent up, and lumber is 35,000 cubic meters, 57.8 percent up.

Korea took 98,000 cubic meters of logs, 97.1 percent up and 7,000 cubic meters
of lumber, 22.6 percent up. Log export to Korea almost doubled in the past year.
Japan’s share of log imports for China is only 0.2 percent, so there is a chance
of large growth in the future, according to sources. B

BUSINESS TRENDS CANADA

Ontario

Contacts commented it was business as usual with regards to the supply and
demand for hardwoods. Sawmill production remained high relative to the mar-
ket’s needs. Buyers are purchasing only what they need. They report that activity
for kiln-dried products is also similar, and only purchasing for specific needs. In-
ventories are reported as ample for most items, which some report is causing un-
settled prices. As usual for this time of year, the spring whitewood production will
add strain for selling and processing green lumber, which is not uncommon for
businesses.

Demand on both domestic and international markets is keeping pace with pro-
duction of Ash. As well, demand for Aspen is strong, with supplies having im-
proved from winter, although inventories can be vulnerable to the spring thaw
situation. Contacts report there is strong demand for Basswood in both lumber
and manufactured goods.

Birch supplies are manageable in most areas for sawmills and wholesalers.

The federal budget announced recently included some good news for the
forestry sector. As well, the province of Ontario announced that it was investing
$60 million in forest access roads, and making the province’s forestry sector eligi-
ble for the $2.7 billion Jobs and Prosperity Fund.

The federal budget’s major pre-election spending was aimed at families through
tax cuts. Also, there will be new tax credit for home retrofits to accommodate ac-
cessibility for those with disabilities. These retrofits will provide some business to
the building and renovation sectors.

Small businesses will see their tax rate drop in stages to 9 percent in 2019 from
11 percent now. Manufacturers will also get a tax break on machinery and equip-
ment.

The province of Ontario announced that it is investing in forest roads that con-
nect industry to Ontario’s natural resources, supporting local communities by
growing the economy and creating jobs in the forestry, mining and tourism sec-
tors.

Annually, Ontario invests in the construction and maintenance of over 21,000 km
of forest access road infrastructure. This is equivalent to travelling across
Canada and back.

Ontario is also making the province’s forestry sector eligible for the $2.7 billion
Jobs and Prosperity Fund to help increase production capacity and expand into
new markets, while ensuring resources are managed sustainably. This will also
help modernize the forestry sector and facilitate the production of value-added
products by supporting new technologies.

The government is continuing reduced stumpage rates for 2015-16 for Poplar
and White Birch trees as further confirmation of its commitment to boost the com-
petitiveness of Ontario’s forest sector. &

Quebec

Supplies of the regionally important species, Hard Maple, are surpassing market
needs, note some contacts. Large log inventories at area sawmills were noted as
part of the winter cut production. However, these logs will be shipped when road
bans are lifted. Processing of Hard Maple will be on the agenda to avoid stain. It
was reported there was a shortage of stacking sticks for drying, and stick manu-
facturers can’t keep up with the demand.

It was noted that the production of Soft Maple had increased over the winter
months, as for most whitewoods. This extra volume gave buyers the opportunity
to ramp up their inventories enabling them to get through the spring breakup.
Green Soft Maple was ample enough to meet market demand, which some noted
as declining.

Green and kiln-dried lumber production of Red Oak ramped up over the last
year to restore depleted inventories for secondary manufacturers and throughout
the distribution chain. The supply side continued to gain momentum as pur-
chasers reverted to inventory replacement. Red Oak is expected to be a top pro-
duction species again this year. However, on the U.S. side, the housing market
has been slower than expected in gaining momentum, resulting in dragging sales
for flooring, moulding, millwork and cabinets. China is causing some strains as
they are controlling purchases of quantities allowing competitive pressures on
prices.

After years of challenges, according to an Export Development Canada (EDC)
report, exports of goods from Canada’s manufacturing heartland are forecast to
grow by 10 percent to $195 billion following last year’s 8 percent growth, courtesy
of strong demand from a strengthening U.S. economy and a weaker loonie. The
increase will be driven by pent up U.S. demand for automobiles and industrial
machinery, the EDC said.

EDC forecasts Canada’s exports of goods, which grew by 10.9 percent to reach
$491.6 billion in 2014, is expected to remain flat this year and grow by 8 percent
in 2016. The value of energy exports is forecast to drop 23 percent to $109 billion
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in 2015 even though volumes will rise modestly, and then grow by 23 percent in
2016.

Quebec is expected to pump out solid export growth mainly from its aerospace,
automotive parts and forestry sectors, producing growth of 7 percent in 2015 and
6 percent in 2016.

EDC'’s forecast for the American economy is 3.6 percent growth in 2015 and 3.3
percent in 2016. The outlook for Canadian GDP growth is 2.4 percent for both
2015 and 2016, continues the report.

Some councils in northern Ontario communities are looking at supporting the
province of Quebec’s stance on anti-forestry campaigns. The strongly worded
document essentially puts non-governmental organizations, such as Green
Peace and the Rain Forest Action Network on notice that their campaigns to un-
dermine the provincial forest industries in Ontario and Quebec will not be toler-
ated. Councillors were unanimous in their request for more time to review and
research the issue in order to make an informed vote on the resolution.

The resolution states that forest products companies in Ontario are governed by
the Crown Forest Sustainability Act, bound by stringent environmental standards
and their products are sustainable. It notes that disinformation campaigns based
on ideology rather than science targeting customers of sustainable provincial for-
est products negatively impacts local economies and threatens the livelihood of
citizens in regional communities.

The resolution advocates that these organizations be “held accountable” for the
effect these campaigns have on the industry and their customers, forestry work-
ers and communities. It demands that the NGOs “cease and desist” all cam-
paigns targeting consumers of renewable forest products harvested from
Ontario’s boreal forest. &

BUSINESS TRENDS U.S.A.

Lake States

Hardwood suppliers in the Lake States region report mixed business activity.
“Hardwood activity is mixed depending on the species. Business is probably a lit-
tle worse than this time last year. Red Oak and some other items are really slow
but Poplar is still hot as can be,” a contact in Indiana noted. “Our kiln-dried inven-
tory is similar to where it was last year and air-dried inventory is up some. Prices
are down and | don’t expect any changes in the next 90 days.”

As for export markets he said, “The items that we export are basically only Sas-
safras-related and once we have it available we usually have no trouble shipping
it.”

In lllinois, a contact said his operation is considering becoming chain-of-custody
certified. “It's becoming easier for us to get FSC certified so we’re taking a look at
it because it may possibly open up some doors to some sales leads.”

When asked about hardwood market activity in general, he said, “If you have the
right species, you’ll do okay. Poplar and other domestic species are doing okay.
When things get tight | think most species will stay steady to slow over the next
six months.”

In Ohio, a contact said the hardwood market is fairly good. “Conditions are bet-
ter for us than they were at this time last year. Our specific situation has to do di-
rectly with equipment being replaced and repaired at our facility, which allowed
us to get the product to our customers quicker.”

He continued, “We are experiencing a few shortages in certain species, particu-
larly in Ash. The prices that we’re paying are up and we expect changes in that
area in the next 90 days. Red Oak has backed off on the export market and Ash
has picked up.”

As for transportation he said, “We don’t arrange our own transportation, but I've
heard from our customers that they are having availability issues with trucks.”

When asked about pricing, he said, “I think some pricing is going to come down
in Red Oak and Walnut. Walnut, in particular, has gone up so much it has no
choice but to come down. We've had a lot of rain in this area, which has made
logging difficult during the spring. Last spring, we had enough logs to run the mill
without interruptions. As the weather improves with the onset of summer that
should change as the loggers will be able to get back into the woods.”

Considering the remainder of the year, the supplier noted, “It's a wait and see
game for our industry right now. | expect business will be about the same as it
was last year, but nobody knows for sure.” &

West Coast

Hardwood suppliers on the West Coast accounted for mixed business condi-
tions. “The hardwood market is a little on the soft side,” a contact in California
noted. “It’s probably off by 5 percent. Poplar is strong and Rift and Quartered
White Oak is very strong. Red and White Oak and the rest of the species are
fairly steady.”

With company owned and operated trucks, the contact said transportation has
not been problematic.

Forest Stewardship Council certified products are about 5 percent of the sup-
plier’s business. “We haven'’t noticed any uptick in that area. If anything we've
seen a decrease in activity for those products.”

“We’re bidding like crazy and everybody is anticipating a good second half of
the year,” a source in Washington commented. “Based upon the amount of bids
we’re receiving | anticipate the remainder of the year being a lot stronger than the
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first half.”

Also in California, a contact commented, “New housing construction wasn’t ex-
tremely strong in the first few months of this year. However, we've still made
good progress so far.”

When asked about his customers’ markets the contact said, “Hardwood flooring
markets are slow but cabinet manufacturers and distribution yards seem to be
picking up the slack.”

While always a concern, the source said transportation is not having a major im-
pact on his operation. “Fuel prices went down considerably earlier this year and
that helped tremendously during the first two quarters. | anticipate that we will
see prices rise again due to the seasonal adjustment and the competition of
other products.”

The supplier noted particular hardwood species that are moving fairly well in-
clude upper grades of Cherry, Maple, and Walnut. “Our inventory levels are low
and we want them to be that way right now. Everyone is buying what they need,
when they need it. Pricing is up a little bit and | don’t anticipate them changing
much in the next couple of months.”

“Hardwood market conditions are still flat in our area of the country,” a contact
in Oregon mentioned. “We have different factors to contend with than the rest of
the country. Transportation is always difficult because of our location.”

He continued, “Inquiries are coming in but orders are stagnant. | expect we’ll
see things start to pick up at least moderately in the next few weeks.” B

Northeast

Northeastern hardwood suppliers indicated market activity is stable. “Business
conditions are about the same for us,” a contact in New Hampshire noted. “We
are getting low on logs, mostly due to weather. The prices we’re paying are
slightly down and our demand for exports is steady, but they’re pushing back-
wards on Red Oak and Ash prices.”

As for transportation, he said, “Earlier in the year we had some issues with con-
gestion at the ports that | think was caused by some of the problems on the West
Coast ports. But it seems to be getting straightened out now. Domestically, we
have issues because there is not a lot going out west from New England. So
people can get a load here, but they can’t get a return load going back out.”

He continued, “The flooring market is definitely slow and the cabinet industry
seems pretty stable. We do a lot with China and the orders are still fairly good
even though the prices are declining. We should be fairly busy through June and
July, and | predict we’ll see a normal seasonal tapering off due to summer vaca-
tions.”

In Pennsylvania, a hardwood supplier categorized business conditions as “fair at
best.” He explained, “Things have flattened out in our region. Availability is good
and there is a fair amount of supply around. Mills have a lot of logs because it
was a good year for logging.”

He continued, “Some of the overseas markets are buying a little less lumber. On
the supply and demand issue there is a little bit more supply and a little less de-
mand right now. Prices have fallen on a few things here and | think it's due
largely to the export markets. Red Oak was really hot in China and that has
fallen off considerably. A few products that were being bought in huge quantities
have slowed down temporarily. Ash is still strong over there, but the domestic
markets aren’t as good.”

When asked about transportation, he commented, “Getting trucks to deliver lum-
ber in our region is really tough and that’s a serious thing. Sometimes we’ll have
a load of lumber in the Midwest that we need to get and it will take two to three
weeks to get it in here. As the economy is growing, there is a bigger demand for
all sorts of products and goods nationally. Lumber isn’t the highest payload so
truckers can make a lot more money hauling other things.”

A contact in New York mentioned, “Hardwood activity has been flat through the
spring. We’re not seeing a decrease in business, but nothing is picking up either.
The market has been unable this spring to absorb the full amount of lumber
processed throughout the winter. Buyers are controlling their inventory until they
see a change in activity. As a result, supplies are being pushed back into the dis-
tribution system and to the producer.”

He continued, “Hopefully as we continue to recover from the winter, demand will
come back a little more and people will start building inventories again. Right
now everybody is only holding a just-in-time inventory.” &

Southeast

Overall hardwood activity is good in the Southeast, according to sources. In Ten-
nessee, a supplier said, “Conditions are about the same as they were at this time
last year.”

When asked about individual species, he said, “Red Oak is overproduced right
now and White Oak has issues with the currency fluctuation of the Euro. Poplar
is probably moving the best and 4/4 No. 1 Common Red Oak is the slowest. Our
inventory levels are about the same, maybe even a little higher.”

As for pricing, the contact said the prices he’s paying are down and he doesn’t
look for changes in the next 90 days. “Anything that deals with the Euro has been
hammered because they’ve lost 30 percent of their purchasing power in the last
nine months. Transportation is a very sporadic equation. For the most part every-
thing is good. The prices have not gone down even though the fuel has gone
down, but availability of trucks has been good.”

A contact in Mississippi commented, “I think we’re going to see a lot of things
that are going to be dependent upon production levels. It will be interesting to see

Continued on page 30
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TUSCARORA
HARDWOODS

EXPORTERS OF VENEER AND SAW LOGS

&

MANUFACTURER OF QUALITY BAND SAWN
NORTHERN APPALACHIAN HARDWOODS

RED OAK  WHITE OAK CHERRY SOFT MAPLE

POPLAR WHITE ASH HARD MAPLE WALNUT

500,000 B.E Dry Kiln Capacity 2 Million B. F. Dry storage
Container Loading Mixed TL’s

8§28, Ripped to Width, Cut-Length & Finger-Joint
Lumber Measured & Inspected after Kiln Drying

2240 Shermans Valley Road, Elliottsburg, PA 17024
Phone: 717-582-4122 Fax: 717-582-7438
Toll Free: 1-800-253-0263
E-mail: sales@tuscarorahardwoods.com
Website: tuscarorahardwoods.com

Page 29


mailto:sales@tuscarorahardwoods.com
www.tuscarorahradwoods.com
www.thompsonhardwoods.com

i
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MANUFACTURER AND EXPORTER OF

e g

e QUALITY PENNSYLVANIA HARDWOODS

E LA oa

» Forest Managed Timber
» Veneer Logs and #1 Saw Logs
= Lumber;
»fsh
» Basswood
= Beech
l(]m
 Maples
» Red and White Oak
* Paplar
» Clear Strips
» Solid Dimensions
» Band Hedrig and Band Resaw Mill
* 500,000 BF of Dry Kilns - 1,500,000 of Dry Storage
® Grading to Overseas Standards

3558 Williamson Trail ¢ Liberty, PA 16930

Phone: (570) 324-6042 » Fax (570) 324-2127
Contact: Ray Wheeland, Sales » E-mail: ray@wheelandlumber.com
“  Derek Wheeland, Sales = E-mail: derek@wheelandlumber.com
Website: www.wheelandlumber.com

% &) PARTNERZ:=:

James A. Savage, President

SPECIES
White Oak ¢« Red Oak « Poplar ¢ Hickory
Maple ¢ Ash ¢« Cherry « Walnut
LOGS & LUMBER
Green ¢ Kiln Dried « Rough ¢ S2S

Savage Lumber Co., Inc.

P.O. Box 39 Doyle, Tennessee 38559
Bus. 931-657-2211¢ FAX 931-657-2214
Email: savagelumber@blomand.net
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if people will settle back in to single shifts and normal production instead of flood-
ing the market. Logging should be better this summer.”

“Our markets are fair to slow right now,” a source in North Carolina commented.
“Log supply is very low at the sawmills, which is weather related. Our inventory is
lower than it was this time last year and prices are lower. | don’t expect prices to
change much in the next few weeks.”

As for export markets he said, “Our exports have been slow since the beginning
of the year.”

He continued, “Domestically it’s mixed right now. More of our customers are on
the slower side than not. Some of them are doing okay, but | think the majority of
them are running at a slower pace. Green and kiln-dried Oak markets are soft.
Our Chinese markets report adequate inventories are only buying lumber if they
can get it at a bargain. White Oak has been affected by the weak European de-
mand. There is more production on the market than there are buyers.”

When asked about the remainder of 2015, he said, “I think that sawmill produc-
tion is going to continue to outweigh demand and green and kiln-dried Red and
White Oak prices will be pressured to move down even further.” B

NEWSWIRES

Beijing—Apple® recently announced an expansion of its renewable energy and
environmental protection initiatives in China, including a new multi-year
project with World Wildlife Fund to significantly increase responsibly managed
forests across China. The new forestland program aims to protect as much as
one million acres of responsibly managed working forests which provide wood
products, and fiber for pulp and paper.

Apple’s goal is to achieve a net-zero impact on the world’s supply of sustainable
virgin fiber and power all its operations worldwide on 100 percent renewable en-
ergy.

“Forests, like energy, can be renewable resources,” said Lisa Jackson, Apple’s
vice president of Environmental Initiatives. “We believe we can run on naturally
renewable resources and ensure that we protect—and create—as much sustain-
able working forest as needed to produce the virgin paper in our product packag-
ing. This is an important step toward that goal and our commitment to leave the
world better than we found it.”

Apple also announced its intent to expand its industry-leading renewable energy
projects to manufacturing facilities in China.

“We’ve set an example by greening our data centers, retail stores and corporate
offices, and we’re ready to start leading the way toward reducing carbon emis-
sions from manufacturing,” said Tim Cook, Apple’s CEO. “This won’t happen
overnight—in fact it will take years—but it’s important work that has to happen,
and Apple is in a unique position to take the initiative toward this ambitious goal.
It is a responsibility we accept. We are excited to work with leaders in our supply
chain who want to be on the cutting edge of China’s green transformation.” ll

Huntland, Tennessee—Thompson Appalachian Hardwoods Inc., located
here, recently announced its transportation division, Thompson Transport LLC.

Thompson Transport offers flatbed shipping of lumber and logs; building materi-
als; metals; construction equipment; and agricultural
products.

“Thompson Transport
has added predictability
and stability to Thomp-
son Appalachian Hard-
woods’ lumber and log
shipping schedules,” the
division’s Vice President,
Laura Ann T. Howell,
| said. “Equipment is
readily available to help
meet domestic cus-
tomers’ production
needs. Additionally,
Thompson Transport
hauls-for-hire and the trucks are loaded and produc-
ing revenue whenever possible.”

She continued, “Thompson Appalachian Hardwoods and other companies’ logis-
tics strategies will be assisted by adding equipment availability and schedule flex-
ibility to meet customer-shipping needs. We understand that domestic customers
want to count on delivery schedules and Thompson Transport affords that oppor-
tunity.”

In other news, Sam Terry recently joined Thompson Appalachian Hardwoods as
the operation’s new procurement manager. He is responsible for the purchase of
all logs, timber and land.

He began his career in the forest products industry as an inventory forester at
Champion International Corp., Waynesboro, TN, in 1977.

Since that time he has held various wood procurement positions with Champion
International until 2001 when he went to work at International Paper as a pro-
curement specialist.

Terry graduated from Mississippi State University in Starkville, MS. He is a mem-

Continued on page 31
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ber of the Alabama Forestry Association and Tennessee Forestry Association,
where he is also on the board of directors.

In his spare time he enjoys hunting, fishing and Southeastern Conference foot-
ball.

Thompson Appalachian Hardwoods is a manufacturer of kiln-dried 4/4 and 8/4
Red Oak, 5/4, 6/4 and 8/4 White Oak, 4/4 and 6/4 Poplar, 6/4 and 8/4 Ash, 4/4

Cherry, and Green 4/4, 6/4 and 8/4 Walnut. The company also offers S2S surfac- _

ing services and Red and White Oak, Ash, Walnut, Cherry and Hickory veneer ARGO FINE IMPORTS i (ar.go) L I@porters of
logs. Hardwood plywood 2. Consistent high Quality panels
Value-added services include custom sawing with the capacity to cut 4/4 to 16/4 3. Experienced and knowledgeable sales staff. 4. Maintain
in all species, Rift and Quartered sawing and custom sorting for width and length, the Highest Integrity standards in the industry.

as well as mixed loads.

Thompson Appalachian Hardwoods is a member of several industry associa- SALES CONTACTS:
tions, including the National Hardwood Lumber Association, Hardwood Manufac- + Don MacMaster, President
turers Association, Indiana Hardwood Lumbermen’s Association and the * Todd Wager - Robert MacMaster - Joe Manguno
Southeastern Lumber Manufacturers Association, among others. * Kenny MacMaster - Buz Clanton - Bob Keep
For more information visit www.thompsonappalachian.com. B * Ryan MacMaster - Chris Paras - Leroy Otteson
Europe—Robinson Lumber Company Inc. recently announced that 15 years WWW-ClrgOflnelmpo rts-com
after opening its European office in Belgium, the operation is expanding its pres- PRODUCTS:

Meranti - Indonesian, Malaysian, Sande - Ecuador

Chinese Hardboard - Brazil

Melapi - Indonesian Phenolic Film Face Concrete
Florecore Extreme Underlayment Panels - Chinese

Baromalli - South Africa Particleboard - Mexico
Faveira- Brazil Keruing/Kapur - Indonesian
Red Oak - Indonesian, Chinese, Fir Finger Joint Lumber core—
UV Birch Cabinet Select - Chinese Chinese, Brazil

Birch- Russian, Chinese Container Flooring - Indonesian
Obeche - China Framestock - Chinese,

Poplar - China Indonesian,Brazil

Okoume - Chinese Radiata Pine - Chile

Birch / Okoume - Chinese Elliottis Pine - Brazil

CONTACT US AT:
Phone: 504-828-0943

W/

Fax: 504-828-0946 SRR e
68388 Commercial Way North, Mandeville, LA 70471
E-mail to: argo@argofineimports.com

INTERNATIONAL

Robinson Lumber Co. Inc.’s European team: Charlotte Dubreuil, administration and customer re-
lations; Hank Marchal, managing director, and recently added Matthijs Bruns, sales representa-
tive.

ence by adding an additional sales office in Denekamp, Netherlands.

Matthijs Bruns has joined the Robinson team with a focus on servicing import wWwWW.BINGLUmMmber.com/IE3

clients in the Netherlands and Germany, as well as assisting with sales through- ‘
»

out Europe.
Custom

Bruns has 15 years of experience in the timber industry and is looking forward to

Grades
Sizes

The company is owned and managed by the fourth and fifth generation of the
Robinson family. Robinson Lumber boasts multiple U.S. inventory locations in-
cluding the East, West and Gulf coasts plus the Appalachian hardwood region.
In addition to Yellow Poplar, Red and White Oak, Hickory, American Walnut,
Hard Maple, Cherry and White Ash, the company provides imported African and
South American hardwoods and solid hardwood flooring manufactured to set
specifications available in volume from its U.S. inventories and as direct ship-
ment from Robinson’s overseas facilities.

For more information visit www.roblumco.com. B

growing Robinson’s business in Europe.
ustom

Robinson Lumber has three supply locations in Central and South America and
sales offices in Asia, along with this newest location in Europe.

|1- -._ m =
> al

Clinton, Michigan—HMI Hardwoods LLC, based here, recently announced up-
dates to the company’s value-added rip program. Serving clients in the hardwood
industry since 1972, HMI Hardwoods LLC was one of the first to venture into pre-

—

- I
NO SURPRISES

i '.,_]_m]‘.;____ - white oak « cherry
HMP’s Updated Redi Rips B Syst Ny’ LACLEN L} .
§ paalec Hedi Hibs Bypass System . _ - red oak - white ash
cision width Redi Rips™ production in 1998. hardw “ « hard maple . poplar

“As our Redi Rips volume increased, a bypass system was deemed a necessary
update,” a representative said. “The bypass system took production to a second- - soft maple - walnut
ary chain for packaging, allowing the opportunity to double our volume.”

HMI Hardwoods LLC brings customers together by combining multiple cutting

B ]
bills and inventory fill levels. With current scanning technology, each board is ]. n a man

quickly assessed individually for best use, compared to multiple customer cut G H E AT l: | H | E H E$ STA RT H ERE

list tili fficiently. B bini tting bill i tory fill level
ists, and utilized efficiently. By combining cutting bills and inventory fill levels, +1 570374 1108 phone _ export@BINGLumber.com _ Skype bingmp

Continued on page 32
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Forest Products, Inc

Manufacturers and Exporters of Quality
Pennsylvania Hardwoods producing
25,000,000 BF annually
1,000,000’ Kiln capacity

Specializing in Hard Maple + Cherry - Soft Maple - Red Oak + Ash
Hardwood Lumber and Logs
Export Packaging and Container Loading

Band Sawn Lumber at
Shinglehouse, Pennsylvania (U.S.A.) location.
Lumber Sales - Mike Tarbell - Rus Gustin
Phone: 814-697-7185 FAX: 814-697-7190
Log Sales - Bob Mallery
Phone: 814-697-6576 FAX: 814-697-6637

Mailing Address: 1716 Honeoye Rd.
Shinglehouse, Pa. 16748-9739

E-Mail: ramsales @frontiernet.net

VA
FSC

MIX

From responsible
sources

FSC® C084431

APPALACHIAN POPLAR, WHITE OAK, HICKORY and other species upon request

AMERICAN EXPORT
QUALITY HARDWOODS
YOU CAN
DEPEND ON

For our overseas customers, Treat Hardwood Lumber can:
« Provide container loads of kiln dried, Appalachian 4/4 through 8/4 Poplar

in all grades that is bright, flat and of high quality

+ Process kiln dried 4/4 White Oak and 4/4 Hickory

» Export other species of lumber upon request from our American headquarters
in Wilkesboro, North Carolina

- Offer proficient export preparation and tally

TREAT HARDWOOD LUMBER

producers of fine appalachian hardwoods

-

Treat Hardwood Lumber Company’s owners Stacey Treat and Douglas Morris.

Post Office Box 89, Wilkesboro, NC 28697
(336) 984-0032 FAX: (336) 667-5026

U.S.A.: ASIA:

Principle: Stacey Treat
streat@treathardwoodlumber.com
Cell: (336) 984-0032

Fax: (336) 667-5026

Skype: staceytreat

Asia Sales Manager: Fiona Ho
fiona@treathardwoodlumber.com
Cell: 886-910050861

TEL: 886-4-24180536

Fax: 886-4-24180537

Skype: fiona691007

NEWSWIRES -comsatonme

customers gain rip yields and more balanced inventories. Redi Rips, according
to the HMI Hardwoods spokesperson, is also best practice for reducing shipping
costs, production cost, controlling waste and energy consumption management.
HMI Hardwoods is a sawmill and kiln-drying operation.

For more information visit www.hmilumber.com. B

Lac-Drolet, Quebec—Poulin Hardwood Inc., based here, recently announced
Andrew Robinson and Jiaren Liu have joined the company.

Robinson is new to the
operation’s sales team,
located in Shawinigan,
QC. He has been in the
hardwood lumber in-
dustry for over 10
years.

Robinson graduated
from Loyalist College in
Belleville, ON, where
he led the Loyalist
Lancer varsity volley-
ball team to three On-
tario Championships,
and still plays on vari-
ous teams. Today, he
enjoys playing squash, spending time with family and friends and recently
signed up for a 10k run in Shawinigan.

Jiaren Liu is a newly hired employee at Poulin Hardwood. She came to Canada
four years ago as a Chinese international student and has graduated with a
Bachelor of Science degree in Economics with a business concentration from
Bishop’s University, located in Sherbrooke, QC.

After graduation she decided to stay in Canada where she could help compa-
nies sell to Chinese and other foreign customers. According to Poulin sources,
she quickly learned the specifics of the lumber industry and now she is looking
forward to using her knowledge to develop new relationships.

Established in 1983, Poulin Hardwood operates two hardwood sawmills with a
green production of 16 million board feet, a kiln capacity of 450,000 board feet
and total yearly production of over 25 million board feet. Species available in-
clude: Yellow Birch, Hard and Soft Maple, Red Oak, Ash, and Cherry.

The company markets its products in more than 30 countries.

Forest Stewardship Council chain-of-custody certified Poulin Hardwood is a
member of the National Hardwood Lumber Association and American Hardwood
Export Council.

For more information visit www.poulinhardwood.com. B

Andrew Robinson Jiaren Liu

Concepcion, Chile—Automation & Electronics Inc. (A&E) is incorporating two
additional kilns to its Dryspec 2000 Kiln control system that is at ITI Chile, lo-
cated here.

There are two existing Windsor Kilns™ onsite and they are adding controls to

Continued on page 33
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June
American Hardwood Export Council, Hardwood Semi-
nars, Hanoi, Vietham. For more information: www.ahec.org.
June 22-23.
20th AHEC Southeast Asia/Greater China Convention.
Nanning, Guangxi. For more information: www.ahec.org.
June 25-26.
Sylvawood Expo, INTEX, Shanghai, China. Contact:
info@sylvawoodexpo.com. June 29-July 1.

July
AWFS Fair, Las Vegas Convention Center, Las Vegas, NV.
For more information: www.awfsfair.org. July 22-25.

August
Tecno Mueble International, Furniture Show, Guadala-
jara, Mexico. Contact: tecnomueble @afamjal.com.mx. Aug.
19-22.
September
Global Buyers Mission, Whistler Conference Center,
Whistler, BC. Contact: gbm@bcwood.com. Sept. 10-12. B
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two new kilns onsite.

In related news, two Windsor Kilns were relocated from Blue Mountain Lumber
in the South Island to Waipapa Pine in Kerikeri in the North Island of New
Zealand.

“We wanted to use Dryspec on our kilns and Automation & Electronics is the
supplier and the expert of this control’s program,” said Grant Arnold, director of
operations, Kiwi Protection Ltd., Kerikeri, NZ.

A & E provided and commissioned Dryspec controls over both kilns. Arnold fur-
ther commented, “A & E offered good communications throughout the project.
They are easy to deal with onsite and got on with the job with minimal manage-
ment.”

Automation & Electronics provides complete instrumentation and software, elec-
trical, electronic and control services to the municipal water and wastewater, in-
dustrial, coal mining, oil and gas industries.

For more information visit www.autoelect.com. B

India—India recently launched a process to develop a forest certification sys-
tem. Introduced at the International Conference on Forest Certification—Position-
ing India, the conference brought together government business and civil society
stakeholders to discuss the status of forests in India and to learn about the bene-
fits of functioning certification systems of sustainable forestry in other countries.

“With forestry in India being at a critical crossroad, the decision to develop our
own national forest certification system will be an important driver to promote the
sustainable management of our forest resources,” said KK Singh, chairman of
the Network for Certification and Conservation of Forests (NCCF).

“While India is among the world’s most forested countries, we also have a grow-
ing demand for wood products, and unsustainable use of forests, for example for
wood fuel, is a significant challenge,” Singh continued. “Forest certification will
help us not only in mainstreaming sustainability in forest management, but also in
raising awareness with companies and consumers about the importance of
sourcing and buying responsible sourced wood products.”

“It is promising and inspiring to learn about the strong support in India for the de-
velopment of a national forest certification system in alignment with PEFC'’s glob-
ally recognized sustainability benchmarks,” said Sarah Price, head of projects
and development at PEFC International.

Development of the Indian national forest certification system will benefit from
the experiences of other Asian countries, with China, Indonesia and Malaysia al-
ready benefiting from PEFC-endorsed systems and Japan anticipating to apply
for global recognition through PEFC shortly.

Other countries including the Philippines, Thailand and Vietnam, are at various
stages in the development of their respective national forest certification systems. B

Germany—Dieffenbacher, headquartered here, recently received an order from
Martco LLC, Middletown, OH, for a forming and press line as part of Martco’s re-
cently announced OSB plant to be built in Corrigan, TX. This new plant is, ac-
cording to sources, among the first major green field projects in the North
American wood based industry in approximately 10 years.

Dieffenbacher’s scope of supply includes a four-head forming station, a
Belt/Flexoplan® combination forming line and a 12-foot by 26-foot, 14 daylight
multi-opening hot press.

The first board is anticipated in 2017 as construction will begin on the Corrigan
facility in the last half of 2015.

The plant is the second Martco OSB facility to utilize a Dieffenbacher press line.
A similar line is currently operating at the Martco facility in Oakdale, LA, which
was commissioned in 2006.

Dieffenbacher has been active in North America since its first installation in 1960
and has over 190 references in the United States, Canada, and Mexico.

Sweden—The industry division of the northern Swedish forest owner associa-
tion, Norra Timber, recently invested in a Soderhamn Ericksson’s Catech 4000
TS-5 edger optimizer for installation in its sawmill in Savar, one of Norra Timber’s
two sawmills with a total annual production of some 400,000 cubic meters of lum-
ber as reported in the company press release.

Contributing to the decisions for this purchase were the unmanned edging solu-
tion and the higher capacity, according to Norra Timber. The company believes in
band saws and edger optimizers in the long run, primarily when it comes to yield,
but also in terms of productivity, a representative said.

“The investment in the new Catech opens up the possibility of increased capac-
ity and availability both in the edging process and in the saw line,” the represen-
tative added.

The new edging line will be delivered in mid-September 2015.

Catech 4000 TS-5 is a high-performance edger optimizer with capacities up to
75 boards per minute. Soderhamn Ericksson’s new edging program includes
edger optimizers for crosswise and for longitudinal board measurement. l

www.softwoodbuyer.com
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The Stacking Stick Worthy
of the Name “lron”

lron S°

W A& B B

1-866-452-8624
1-800-788-5568

ick

= I |
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Visit us at downesandreader.com/fironstick

MANUFACTURERS AND EXPORTERS OF
FINE PENNSYLVANIA LUMBER & LOGS

£ “We can save you the trip by

“shipping logs using our own inspection,

but to your specifications. Contact /
us for a prompt quote.” 3

£

Bill Reese standing by prime Cherry veneer logs

SPECIES:
CHERRY, HARD MAPLE, WHITE OAK & RED OAK,

WALNUT, POPLAR, ASH

PENN-SYLVAN INTERNATIONAL, INC.

BOX 111

SPARTANSBURG, PA 16434

PHONE: (814)654-7111
FAX: (814) 654-7155
E-MAIL: pennsylvanusa@aol.com
WEBSITE: www.penn-sylvan.com
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Classified Opportunities

Classified advertising accepted only for: Positions Available, Positions Wanted, Business
Opportunities, Machinery For Sale, Machinery Wanted, Wanted To Buy, Services Offered.
Classified Rates: Display classified $45.00 per column inch, fractions of an inch will be
charged as full inch.

All classified Ads must be received by the 15th of the preceding month. Example: Ads
for August/Septedmber 2015 issue must be in by July 15th.

Also please specify number of times Ad is to run. All Ads to be inserted on prepaid basis
only.

PROTECTION Against End Checking & Degrade

ANCHORSEAL

End Sealer for Logs and Lumber

{2 U-C COATINGS

tel: +1 (716) 833-9366 + www.uccoatings.com « exportdesk@uccoatings.com

Available Worldwide - Distributor Inquiries Welcome

(Europe Distributor) (Chile Distributor)
WORAM HOLZSCHUTZ  TRADEX MELINKA

email: mailbox@woram.ch email: jclepe@tradex.cl

(China Distributor)
KRHABERAT - M
H4 : woodglue@vip.163.com

(Guyana Distributor)
B, R & T PAINT STORE

email: peachesreid9@yahoo.com

CAREER OPPPORTUNITIES

Fifth generation Robinson Lumber Company is grow-
ing, and looking for experienced professionals to join our
teams in Domestic Hardwoods, Tropical Hardwoods,
Flooring, and Pine.

Please visit roblumco.com/careers for details.

Family-owned and operated since 1893.

A.H.E.C. and
U.S. Hardwoods

Great American Resources

ssssees ww-mm The American Hardwood Export Council - the
= vam. +am only major overseas export program for U.S.
N i ;s - . 1 1
oty pardwoogls. AHEC services the tfade with
m % - asmm information and assistance for importers,
EE % S — .

Y =—m specifiers and users:

[N — -

- F — . .

T N — ¢ Source lists of suppliers

e —

= F e — ¢ Information on U.S. marketing and manufacturing systems
=’ * Promotional assistance

AMERICAN * Technical information on U.S. products and species

¢ Market development programs

HARDWOQD

AHEC members include all major U.S. hardwood
industry associations and hardwood exporting

EXPORT
COWUMNCIL companies representing a full range of U.S. hard-
— O 1wo00d products.

AHEC - U.S. Headquarters
1825 Michael Faraday Dr.
Reston, VA 20190

Tel: (703) 435-2900
www.ahec.org or
www.americanhardwood.org

AHEC - Europe/Middle East/India
3 St. Michael’s Alley

London, United Kingdom

EC3V 9DS

Tel: (44) 20 7626-4111

Fax: (44) 20 7626-4222

www.ahec-europe.org
Director: David Venables

AHEC - Mexico

Sierra Candela No. 111 - 507
Col. Lomas de Chapultepec
11000 Mexico, D.F., Mexico
Tel: (52) 55-2623-1850 - 51
Fax: (52) 55-2623-1853

www.ahec-mexico.org
Director: Luis Zertuche

Michael Snow, Executive Director
telephone: 202-463-2774

AHEC - Southeast Asia & Greater China
Suite 1305

Bank of America Tower

12 Harcourt Road

Hong Kong

Tel: (852) 2724-0228

Fax: (852) 2366-8931

www.ahec-seasia.org
Director: John Chan
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A guide to

U.S./CANADIAN SOFTWOOD FOREST PRODUCT

EXPORT SUPPLIERS

Ads in this section of The Import/Export Wood Purchasing News are FREE with a qualifying Ad
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Engineered Wood Products
Plywood
Real Wood Siding
Lumber
Particleboard

R

Roseburg

A Forest Products Company
www.ROSeburg.com
800.245.1115

Swme LUMBER
WE SPECIALIZE IN:

WESTERN RED CEDAR

« Exterior sidings

« Interior paneling
+ Boards « Decking

* Posts « Beams
Quality Products  Efficient Service
Competitive Market Prices

* Carlos Furtado * K.K. Sangara

-9' ph. 604-235-1755 @
fax 604-235-1754 —

SUITE 280 - 1770 BURRARD ST. 5530 NORDIC WAY
VANCOUVER, B.C. V6J 3G7 FERNDALE, WA 98248

+ Dimension
« Fencing

WWW.sawarne.com

SISKIYOU-FOREST-PRODUCTS

Your Source for Quality
info@siskiyouforestproducts.com
www.siskiyouforestproducts.com
800.427.8253 * 6175 Hwy 273
Anderson, CA 96007

Boise Cascade

Manufacturers of
Lumber, Plywood &
Engineered Wood Products

www.bc.com/international-marketin

Caglity
Wastarn
Caodar

Fomibn = bl « e e

custom
configurations
EVETE][)

COOPER MACHINE HAS SOLUTIONS FOR
YOUR EQUIPMENT NEEDS
478-252-5885

WWW.COOPERMACHINE.COM
INFO@COOPERMACHINE.COM
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Manufacturers of Quality

Eastern White Pine Lumber
Since 1976

* 30 Million BD FT of Production

* 630,000 BD FT of Dry Kiln Capacity
¢ WACO 30 XL Moulder

¢ In Line Moisture Detectors

¢ Modernized Cut Up Shop

231 Fisher Corner Rd.
New London, NH 03257
Tel: (603) 763-2860
Fax: (603) 763-4498

www.durgin-crowell.com

For Sales Contact B Manning or Chuck Gaede

@ Durgin & Crowell Lumber Co.

WITH OVER 20 DISTRIBUTION CENTERS
ACROSS THE UNITED STATES, READY
TO TACKLE YOUR JUST-IN-TIME-NEEDS,
WE HAVE THE REACH TO BE THERE.

SHERWOOD

LUMBER

WE’LL BE THERE.™

SHERWOODLUMBER.COM
WOOD | BEAM™ JOISTS
GP GLULAM COLUMNS & BEAMS
GP LAM® LVL
FIBERSTRONG® RIM BOARD

PROBYN EXPORT

Specializing in High Grade

WESTERN RED CEDAR and HEMLOCK

Probyn Export

New Westminster, BC, Canada

Phone: 604-526-8546  Fax: 604-526-8565
Email: chrisb@probynexport.com
www.probynexport.com

The Waldun Group

One-stop source for quality cedar products
Waldun Forest Products

Twin Rivers Cedar  Stave Lake Cedar

Working as ONE to serve you better.

THE 9393 287th St.

Maple Ridge, BC V2W 1L1
TEL: (604) 462-8266
FAX: (604) 462-8264
GROUP Email: sales@waldun.com

EASTERN

si m pl ify The Natural Ch.oi.ce From
Start To Finish
With Eastern it’s simple:
« It's locally grown New England White Pine
with a proven history of performance for over
200 years.
« It’s manufactured domestically by Mill Services
in beautiful upstate New York.
« It’s finished with an environmentally friendly
primer from FMI.
« It's shipped directly to your warehouse, on-time
and securely wrapped for superior protection.

For more information on EASTERN

and the stock patterns available,

visit www.millservices.com/Eastern/SFPB. | y1 ) 1
TO ORDER, CALL 800-578-2119 EXT. 108 | =ceviz==

WHEN APPEARANCE ISN'T
IMPORTANT, SAVE YOUR BUILDERS MONEY
WITH OUR FRAMING GRADE GLULAM

WHEN APPEARANCE IS IMPORTANT, YOUR
CUSTOMERS WILL PREFER OUR
AUTHENTIC APPEARANCE GRADE

®

Boise Cascade
Engineered Wood Products
Ereat products are only the beginning*

www.bc.com/ewp

RiICHARDSON TIMBERS
10100 DENTON DRIVE - DALLAS, TX. 75220
#1 & Btr. Green Douglas Fir*
sizes up to 20" x 20”
Lengths to 40’
NOW STOCKING: DOUGLAS FIR TRU-DRY™ TIMBERS|
EXCLUSIVE DISTRIBUTORS FOR: LA, OK, TX
#1 & Btr. WESTERN RED CEDAR*
sizes up to 16” x 16”
Lengths to 32’
OAK TIMBERS*
sizes up to 12" x 12”
Lengths to 20
*Larger sizes available upon request
For Sales Call: (214) 358-2314
Toll Free: (877) 318-5261
Fax: (214) 358-2383
Web site: richardsontimbers.com

SERVING THE SOUTH SINCE 1949

*- Tri-Pro™ Forest Products

We do most patterns in Cedar, Pine and
Fir
Manufacturers of:
¢ Boards ¢ Dimension Timbers up to 32”
Species:

* Doug/Fir/Larch  Hem-Fir e White Fir
Phone: 208-437-2412 » Fax: 208-437-0579
Toll Free: 800-488-0579
Terry Baker - terryb@triprocedar.com
Lance Huebener - lanceh@triprocedar.com

Eastern White
Pine from Malne

www.hancocklumber.com

G Neiman

A I Timber & Specialties

Andersen Pacific Forest Products
PRODUCTS:
® Western Red Cedar, Douglas Fir and Spruce
© FOHC Architectural Knotty Timbers
 Vertical Grain Clear Lumber
custom sizes up to 42 feet long and over 20
inches wide VG lumber

604.462.7316
www.canadianoverseas.ca

Limington Lumber Co.
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Ki'ng Forest Industries
Specializing in 4/4-8/4 Eastern White Pine

Sales: Contact John King
John@kingforest.com
www.kingforest.com

; | Ph.: 603-764-5711
. Fax: 603-764-9654
| 53 Eastside Rd.
S Wentworth, NH 03282

« Neiman

EMNTERPRAISES, INIZ

Sustainability
M Ponderosa Pine Boards, Pattern & Shop
B ESLP Premium Studs

neimanenterprises.cont
866-4466-5254

DiPrizio Pine
Sales, Inc.

Producing 20 MBF Annually
Manufacturing Eastern White Pine
in 4/4, 5/4 and 6/4 Kiln Dried
1-888-330-8467 - 1-603-473-2314
Fax: 1-603-473-8531
Rte. 153 & King’s Hwy.
Middleton, NH 03887
sbrown@lavalleys.com
www.dipriziopine.com

eTeal-Jones Group
A Famlly Of Fine Forest Products

Stag Timber T=AL cE=mAR

PRODUCTS

iCED

LUMBER DIVISION

=Y

TEAL FLODORING

1-888-995-TEAL(8325)
www.tealjones.com

J.S. Jones

wallson

Group™
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Manufacturers of 4/4
Eastern White Pine, Lumber
and
DIMENSION
Kiln Dried and
Association Graded

Robbins Lumber Inc.

Manufacturers Wholesalers
Searsmont, Maine 04967
Telephone: 207-342-5221

Fax: 207-342-5201
Website: www.rlco.com

Your clear choice for

Western Red Cedar

Tel: 604-946-2910

WWW.pwWwWw.ca

MANUFACTURER OF
QUALITY SOFTWOODS

IDAHO TIMBER
208.377.3000

www.idahotimber.com

Te say Idaho provipees fhe _.\
best lumber ia
tha warld s s gy
bold statement.

Fivrn agsim. ik soariomer 15 aisapr righi

IpAHO FORESt
—GROUP-—

e i UL T O

T eRILL J

Fir/Larch, SPF, Hem-Fir, Cedar
2x4; 2x6; 2x8
Stud Mill-Usk, WA
Random Mill - Colville, WA
Random Mill-Midway, B.C.

Ponderosa Pine
Rough Green Mill - Eager, AZ
4x4 - 7x9, 8’-16’

(509) 604-5071
www.vaagenbros.com

Vaagen

Brothers Lumber

Four Sawmills
Four Planer Mills
35 MBF Annual Production EWP
175 MBF Annual Production SPF
Mixed Truckloads of EWP & SPF

PLEASANT RIVER PLEASANT
PINE RIVER
QUALITY EASTERN WHITE PINE

www.pleasantriverlumber.com
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RIIMEA VENICE

Tropical & European Hardwoods
Producer and Exporter (I
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Romea is a family company with over 300 years of history in the processing of timber,
our timber history has led us build the right know-how to help our customers find the right timber and
solution for their projects, building a long lasting relationship and mutual trust with them.

We are specialized in delivering full service and we are flexible to respond to any custom-made enquiry.
Our main products are: African Mahogany (Khaya), Afrormosia, Black/White Limba, Bubinga,
Chestnut, Doussie, Edinam, Sycamore Maple, European White Oak, Iroko, Kosipo, Shedua, Padouk, Pearwood,
Sapele, Sipo, Teak Burma, Wenge, Venetian Walnut, Zebrawood, European Beechwood, and much more.

Member =N
/——\ National | m___ [ \
' ) Wood Flooring I“'l]-l:l = ‘

= Association !
MHLA -

FSC KCMA

ROMEA LEGNAMI S.p.A.

Italy-30034 Gambarare di Mira (Venice)- S.S. 309 Romea — Ang. Via Onari — Ph. +39 041 562 9811 — Fax +39 041 562 9810
www.romealegnami.com — info@romealegnami.com

For any enquiry please contact our Sales Team at +39 041 562 9816
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