- SFPA - Continued from page 8

Association (SFPA), which is located in Metairie, LA.

In attendance were 188 companies to exhibit current products. Demand
for exhibit space this year required two expansions of the floor plan, cre-
ating an Expo that was 45 percent larger than last held in 2013.

Additionally, the event provided multiple product presentation opportuni-
ties for several companies, including INNOtech, Autolog, Lucidyne, Halco
Software Systems, Telco Sensors and Microtec Springer. Topics covered
by these companies included: From Green End to Planer Mill; Safety and
Dust Control; CT Log Scanning & Screw Feed Technology; Optimize
Your Production Plan; and Light Curtains for the Wood Industry.

SFPA Sawmill Safety Awards were also presented during this year’s
Expo. These awards honor SFPA lumber manufacturers with outstanding
safety records during the previous calendar year. Southern Pine
sawmills, all members of SFPA, were recipients of this year’'s awards.

This Expo is held every two years to provide comprehensive visibility
and relationship-building opportunities for the North American wood
products industry in 2015. Attendees are given hands-on interaction with
state-of-the-art equipment, technologies and services. The Forest Prod-
ucts Machinery & Equipment Expo began in 1950.

For more information, visit online at www.sfpaexpo.com. B

BUSINESS TRENDS ABROAD

Myanmar—Myanmar officials recently reported that mills in the country
are experiencing a weaker market. However, with the continually weak-
ening currency, log auction prices in kyat are increasing. Rising material
costs are causing some sawmill operations to experience problems run-
ning their mills as well as demands for an increase in wages from em-
ployees.

Traders of Teak report that market demand in Singapore, Thailand and
China has slowed considerably and similar complaints have been heard
from those trading with India. Officials stated that demand in India will re-
main weak for some time as Indian stocks of Teak logs purchased before
the log export ban are still substantial.

Europe—The European Commission recently published a table with in-
formation on the state of implementation of the European Union Timber
Regulation (EUTR) by the EU Member States. The table represents
whether the member countries have complied with the obligations set
forth by the EUTR.

This year significant progress was made by some countries, according
to analysts. At press time, the only countries with obligations in a process
of fulfillment are Greece, Hungary, Poland, Romania and Spain. All other
countries are considered to have fulfilled all their obligations under
EUTR.

Malaysia—Malaysia and the EU continue their Voluntary Partnership
Agreement (VPA) negotiations, and in recent months, the EU Delegation
and EU’s chief negotiator organized a public consultation with Malaysian
stakeholders to share information on the VPA negotiation process.

Stakeholders from the industry, Non-Governmental Organization and in-
digenous groups received the latest information and discussed a wide
range of topics regarding the VPA negotiation process, including:

+ The benefits and scope of a VPA

* The role of consultations in negotiating and implementing a VPA

* The roles of Malaysian and voluntary legality licensing and certification
schemes

+ Complaints procedures once the VPA is implemented

* The treatment of timber from Sarawak under the VPA

The EU expressed optimism that an agreement would be signed with
the Federal Government and also informed that negotiations would ex-
plore clear and time-bound commitments for Sarawak to develop its tim-
ber legality assurance system.

China—China is scheduled to phase out commercial logging of natural
forests by 2017. An official from the State Forestry Administration (SFA)
indicated that China would push forward with its Natural Forest Protec-
tion Program. China’s commercial logging of natural forests stands at
nearly 50 million cubic meters annually. The phase-out program will be
carried out in three steps, according to Zhang Jianlong, the deputy head
of the SFA, during a press conference.

Last year, a pilot program kicked off that stated all state-owned forest
farms and areas will be banned from commercial logging of natural
forests by next year, Jianlong explained. He added that a similar ban on
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White Birch Aspen

Yellow Birch Cherry

Hard Maple Ash

Soft Maple Basswood
Red Oak Walnut

White Oak Yellow Poplar

Available in KD & SD

www.simonlussie

16 boul, de |a Seigneurie, Blainville, OC, Canada J7C 3V5
Tel.: (450) 435-6591 (800) 361-8667 Fax: (450) 435-2531
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collectively owned forest areas would follow in 2017.

Four million cubic meters of natural forests in Northeast China have
survived commercial logging since a ban on key state-owned forest
areas took effect.

China currently has 198 million hectares of natural forests, 127 million
hectares of which have been put under the administration of reservations
since the launch of the Natural Forest Protection Program in 1998.

Jianlong went on to say China has planned 14 million hectares of
strategic timber reserves, most of which are located in the south. In five
to eight years, he said, they could increase timber supply by 95 million
cubic meters, which will help fill the gap after the ban on commercial log-
ging of natural forests.

The country’s timber imports currently stand at 20 million cubic meters
per year. In spite of the ban, local residents are still allowed to log, but
are subject to quotas.

Japan—Japanese lumber imports have reached a five-year low at 6.09
million cubic meters, down 17 percent from the same time period last
year and the lowest total since 2009.

Volumes declined in double digits from 2007 to 2009. However, this
year’s drop was the sharpest since imports plummeted 38 percent in
1998, according to published reports.

Consumption diminished as a result of a slower housing market. The
weakening Yen against many other foreign currencies further delayed
demand.

Wood-based housing starts fell 11 percent year-over-year, slowing de-
mand for lumber. The Japanese government launched its Wood Use
Points Program in 2013. It was designed to provide financial incentives
for builders to use more domestic species instead of offshore lumber.
Some analysts speculated that the program’s impact on imports was
minimal.

Deliveries from European producers fell 22 percent to 2.4 million cubic
meters. Imports from Canada also dropped 16 percent to 2 million cubic
meters. Shipments to Japan from the U.S. tumbled 32 percent to
277,050 cubic meters.

Vietnam—U.S. hardwood flooring imports from Vietnam recently in-
creased by 30 percent.

China exceeded Malaysia and Indonesia at just under US$1 million in
hardwood flooring shipments. Malaysian imports were worth
US$895,686.

Traditionally Vietnam exports a small amount of flooring to the U.S.
market, but shipments of engineered flooring surpassed the US$1 million
mark this year.

About half of all assembled flooring to the U.S. came from China, a
year-to-date increase of 44 percent. Indonesia shipped almost
US$800,000 worth of flooring and increased its share in total imports
compared to the same time last year.

Guyana—Guyana’s forestry and wood processing sectors contribute
between US$40 million and US$60 million to export earnings annually,
representing between 3 and 4 percent of gross domestic product.

Average timber and timber products production is estimated at 220,000
cubic meters annually, with furniture manufacturing being a key value-
added product.

The forests of Guyana contain a rich variety of timber species and gov-
ernment agencies have been promoting several lesser-used species
(LUS) in the domestic and international markets with some success.

LUS marketing campaigns have recently targeted the domestic market.
One of these campaigns put furniture made from LUS on trial in coopera-
tion with the National Parks Commission.

Said trial put to test the durability and usefulness of the LUS species
being promoted to determine if they are suited for furniture manufactur-
ing.

The Guyana Forestry Commission seems certain that LUS are viable
substitutes for better-known species in terms of performance and aes-
thetics, according to sources.

Austria—A turnover of 7.08 billion euros was recently reported from the
Austrian wood industry, which registered a decline over the previous year
of -5.2 percent. Austria’s timber industry is generally a strong foreign
trade-oriented industry. Primarily exporting softwood lumber, and wood
materials, the export ratio came at just under 68 percent in 2014 to a
total of 4.78 billion euros.

Most of the Austrian wood export products were directed to European
Union countries, specifically to Germany and Italy. The remaining 25.6
percent were distributed to the other European countries in a share of
13.1 percent; developing countries with 2.8 percent and other countries,
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Argo Fine Imports Moxon Timbers, Inc.

Aljoma Lumber Inc. M. Bohlke Veneer Corp.

American Lumber Co. Newman Lumber Co.

Anderson-Tully Worldwide Northland Corp.

Baillie Lumber Co. Pollmeier U.S.A. T
Foreverwood, Inc. Robinson Lumber Co.

Global Wood Products Romea Legnami S.p.A.
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such as the U.S. and Japan at 9.7 percent. Austria’s imports of wood
products also declined, but to a lesser extent than exports.

Austria’s timber industry has 1,369 active companies, of which 950 are
classified as sawmills. The diverse economic sector includes the sawmill
industry, the construction sector, the furniture industry, and the wood
products industry. The majority of the operations of the timber industry
are small to medium structured and are almost exclusively privately
owned.

In 2014, 26,216 people were employed by Austria’s timber industry, of
which 779 were apprentices. The decline in the number of employees
was due to the ongoing economic downturn with three consecutive years
of decreased production.

Bulgaria—Bulgaria’s log export ban, which entered into force earlier this
year remains in place until the adoption of a new Forest Act, Bulgarian
media recently reported, quoting government officials.

Bulgaria’s Parliament adopted the 3-month suspension on log exports,
specifying that changes to the Forest Act were to be drafted during the
period. The suspension directly targets the country’s problems with illegal
logging. It expired recently. However, some amendments still need to be
reviewed by the Parliament, and until then, the ban stays in place.

Bulgarian wood industry company representatives expressed opinions
that the suspension is pointless, as illegal exports have not
stopped, while legal businesses hit by the ban suffer losses and staff
cuts. Numerous protests have been held in Bulgaria against the ban,
however no action in this respect has been taken.

West Africa—In comparison to the rather unexceptional demand over
the past few months, lumber producers in West Africa now report that
market conditions have changed. Stronger demand for higher end
species, for which availability is limited has lifted prices. As a result, there
is a downward pressure on prices for other, mainly lower end species,
driven by tough competition in the market.

Demand for specialty timbers, such as Ovangkol, has grown and prices

have increased to around euro 100 per cubic meter. Prices for
Douka/Makore have also risen in recent weeks. For the mid-priced
species there has been no change reported. For the species such as Ok-
oume and Okan that have fallen, mainly because of over stocking in im-
porting countries, buyers are negotiating hard and driving down price
levels.

The apparent overstocking of Okoume in China was reported earlier,
but now it appears as if stocks held by sawmillers have also increased.

Compared to export volumes in the first quarter of 2014, sawmillers in
Cameroon, Céte d'lvoire, Republic of the Congo and the Democratic Re-
public of the Congo, report exports rose in the first quarter of 2015. It is
only Ghana that has not enjoyed this growth, according to officials.

Brazil—Exports of Brazilian wood-based products increased 12.4 per-
cent in value compared to the same time period in 2014 from US$220
million to US$247.3 million.

Pine sawnwood exports grew almost
15 percent in value compared to last
year from US$18.9 million to US$21.7
million. In terms of volume the increase
was just over 14 percent from 82,300
cubic meters to 94,200 cubic meters
over the same period.

Tropical sawnwood exports surged
around 23 percent in volume, from
28,000 cubic meters last year to 34,400
cubic meters in the same time period
this year, which, in terms of value, was
from US$14.5 million to US$17.9 mil-
lion.

Due to a weakening in regional and international demand for Brazil’s
wooden furniture, exports have fallen from US$38.2 million in 2014 to
currently US$37.1 million this year, a three percent drop.

According to data compiled jointly by the Foreign Trade Secretariat in
partnership with the Furniture Industry Association of Rio Grande do Sul
and the Innovation Manager Centre, Brazilian furniture exports have
been declining since the beginning of the year. &
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Import/Export Timber Products’ Stock Exchange

FOR SALE

121,000 bf 4/4 Sapele KD
66,000 bf 5/4 Sapele KD
85,000 bf 6/4 Sapele KD
128,000 bf 8/4 Sapele KD
24,000 bf 10/4 Sapele KD
19,000 bf 12/4 Sapele KD
25,000 bf 16/4 Sapele KD
35,000 bf 4/4 African Mahogany KD
19,000 bf 5/4 African Mahogany KD
18,000 bf 6/4 African Mahogany KD
36,000 bf 8/4 African Mahogany KD
9,000 bf 10/4 African Mahogany KD
12,000 bf 12/4 African Mahogany KD
11,000 bf 16/4 African Mahogany KD
29,000 bf 4/4 Spanish Cedar KD
16,000 bf 5/4 Spanish Cedar KD
17,000 bf 6/4 Spanish Cedar KD
21,000 bf 8/4 Spanish Cedar KD
6,000 bf 10/4 Spanish Cedar KD
9,000 bf 12/4 Spanish Cedar KD

Alan Mcllvain Company
501 Market Street
Marcus Hook, PA 19061
Phone: (610) 485-6600
FAX: (610) 485-0471
www.alanmcilvain.com
sales@alanmcilvain.com
Quality Hardwood Lumber & Mouldings
since 1798

Savage Lumber Co.
P.O. Box 39
Doyle, Tennessee 38559
Bus. 931-657-2211
FAX 931-657-2214
Email: savagelumber@blomand.net

Red Oak 8/4 FAS/1F 2 TLs (30 Days)
Aromatic Red Cedar 4/4 2C&Btr 23,600 BF
Red Oak 4/4 2 Com 9,000 BF
White Oak 4/4 1 Com 41,470 BF
White Oak 4/4 1 Com 20,000 BF (20 Days)
White Oak 4/4 2 Com 22,500 BF
White Oak 4/4 2 Com 6,700 BF (20 Days)
Poplar 10/4 1 Com 1,850 BF
Poplar 12/4 1 Com 9,080 BF
Prompt shipment unless otherwise specified

Hermitage Hardwood
Lumber Sales, Inc.

105 Ridgedale Drive
Cookeville, TN 38501 U.S.A.
P.O. Box 698 « Cookeville, TN 38503 U.S.A.
931-526-6832 « 931-526-4769 Fax
E-mail: info@hermitagehardwood.com
lawson@hermitagehardwood.com
Website: www.hermitagehardwood.com
Contact: Parker Boles, Adam Moran,
Steve Gunderson
Lawson Maury - Export
www.hermitagehardwood.com

FOR SALE

ASH POPLAR

4/4 FAS W1F 15/16 8m’  4/4 FAS 17m’

5/4 FAS 6m’ 4/4 FAS 15/16 15m’
6/4 FAS 15m’ 5/4 FAS 17m’

8/4 FAS 15m’ 6/4 FAS 20m’
BASSWOOD 7/4 FAS 40m’

4/4 FAS 13m’ 7/4 FAS 12” wider 22m’
5/4 FAS 15m’ 8/4 FAS 50m’
CHERRY 8/4 FAS 12” wider 23m’
4/4 FAS 8.5” wider 20m’  9/4 FAS 14m’

5/4 FAS 18m’ 10/4 FAS 8m’
HICKORY 10/4 FAS 12" wider 14m’
4/4 FAS 5" 20m’ RED OAK

4/4 FAS 7.5” wider
18m’'WHITE OAK
4/4 FAS 40m’

4/4 FAS 7.5” wider 15m’
4/4 FAS 10” wider 30m’
5/4 FAS 10” wider 18m’

4/4 FAS R2E 4.5” 6m’ 6/4 FAS 50m’

4/4 FAS R2E 5" 10m’ 6/4 FAS 10” wider 35m’
4/4 FAS R2E 5.5” 8m’ 7/4 FAS 20m’

4/4 FAS R2E 6” 4m’ 7/4 FAS 10” wider 15m’
5/4 FAS 55m’ 8/4 FAS 50m’

6/4 FAS 60m’ 8/4 FAS 10” wider 20m’
6/4 FAS 5-6”" 12m’ WALNUT

6/4 FAS 6-7" 11m’ 4/4 FAS 12m’

8/4 FAS 12m’ 6/4 FAS 15m’

5/4 SELECT 7’ R.W.
8/4 FAS/SEL UNSEL R.W.L.
White Oak
4/4 1C R.W.L.
4/4 2/3A R.W.L.
Cherry 90/50
6/4 FAS/IF R.W.L.
10/4 FAS/IF R.W.L.

Walnut
4/4 -20/4
Cherry
4/4 & 8/4
Red Cedar
4/4&6/4

MIDWEST WALNUT CO.
P.O. Box 97
Council Bluffs, IA U.S.A. 51502
Call: 1-712-325-9191 Fax: 712-325-0156
E-Mail: larrym@midwestwalnut.com
www.midwestwalnut.com

G.H. EVARTS & CO. LLC
2377 Route 4A
W. Springfield, NH 03284
603-763-4525
ghevarts @tds.net

Hard Maple
4/4 FAS/IF Sap&Btr
4/4 1C Sap&Btr R.W.L.
4/4 2/3A Sap&Btr R.W.L.
5/4 1C Sap&Btr R.W.L.
5/4 2/3A Sap&Btr R.W.L.
Yellow Birch
4/4 FAS/IF Sap&Btr 7-8’
4/4 1C UNSEL R.W.L.
4/4 2/3A Sap&Btr R.W.L.
5/4 FAS/SEL UNSEL 8’

All Lumber is KD HT
White Fir/Hem Fir
Custom Metric Sizes
38mm Low grade
45x90 Custom Export Grades
45x105 Custom Export Grades
Douglas Fir
Custom Metric Sizes
38mm Low grade
27mm DF Lamina L-3 Btr S4S
34mm DF Lamina L-3 Btr S4S
38mm DF Lamina L-3 Btr S4S
45x90 Custom Export Grades
45x105 Custom Export Grades
FSC, SFI & PEFC Certifications Available.

N

IDAHO FOREST
— GROUP —

Grangeville - Chilco - LaClede - Moyie Springs

WWW.IDAHOFORESTGROUP.COM
Contact: Ahren Spilker
Export Sales Account Manager
Email: aspilker@idahoforestgroup.com
Tel: (208) 762-6623 - Toll Free: (877) 434-6455
Fax: (208) 762-6631

FOR SALE

5 T/L 4/4 #2 Com Red Oak
5 T/L 5/4 #1 Com Red Oak
5 T/L 5/4 #2 Com Red Oak
5 T/L 6/4 S&B Cherry

5 T/L 8/4 S&B Cherry

5 T/L 4/4 S&B H. Maple

5 T/L 4/4 #1 Com H. Maple
3 T/L 4/4 #2 Com H. Maple
2 T/L 6/4 S&B H. Maple

3 T/L 6/4 #1 Com H. Maple
5 T/L 8/4 S&B H. Maple

3 T/L 5/4 #2 Com Hickory
2 T/L 5/4 S&B Hickory

3 T/L 5/4 #1 Com Hickory
5 T/L 6/4 #2 Com Hickory
2 T/L 6/4 S&B Hickory

5 T/L 8/4 #1 Com Hickory
5 T/L 8/4 #2 Com Hickory
5 T/L 6/4 S&B Poplar

5 T/L 9/4 S&B Poplar

3 T/L 16/4 S&B Poplar

1 T/L 16/4 #1 Com Poplar
5 T/L 6/4 S&B Soft Maple
5 T/L 8/4 S&B Soft Maple
5 T/L 10/4 S&B Soft Maple

Cole Hardwood Inc.

P. O. Box 568
Logansport, Indiana 46947
574-753-3151 Fax: 574-753-2525
e-mail at: dave@colehardwood.com
home page: www.colehardwood.com

RESERVED FOR

ADVERTISERS
IN THE
IMPORT/EXPORT
WOOD PURCHASING NEWS

W11143 Cty Hwy G » P.O. Box 160 ¢ Antigo, WI 54409 ¢ EMAIL kretz@kretzlumber.com
TOLL-FREE (800) 352-1438 « FAX (715) 627-4399 * www.kretzlumber.com
INTERNATIONAL PHONE 00 + 1 + 715 + 6235410 © INTERNATIONAL FAX 00 + 1 + 715 + 6274399
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Import/Export Timber Products’ Stock Exchange

Veneer Logs — 4 sides clear
2 x 40’ Northern Red Oak 15"+

2 x 40’ Ohio White Oak 16"+
2 x 40’ Cherry 147+
Veneer Logs — 3 sides clear
3 x 40’ Hard Maple 14"+
3 x 40’ Northern Red Oak 14+
5 x 40’ Ohio White Oak 16"+
3 x 40’ Cherry 14”7+
Cherry
5/4 Prime KD Rgh
6/4 Prime KD Rgh
4/4 SEL KD Rgh
8/4 Prime KD Rgh
4/4 Sel&Btr KD Rgh
Yellow Poplar
4/4 #1C KD
4/4 #2C KD
Sycamore
4/4 #1C #1C&Btr Qtr&Rift KD Rgh
White Oak
4/4 Sel&Btr Rift 4” Strips KD Rgh
4/4 Sel&Btr Qtr KD Rgh
4/4 #2C Rift&Qtr KD Rgh

YODER LUMBER COMPANY INC.
4515 TR 367
Millersburg, OH 44654

Voice: 330-893-3121
Fax: 330-893-3031

DOWNES & READER
ARDWOOD CO.
IMPORT/EXPORT DIVISION
Stock subject to prior sale

PREMIUM KILN STICKS
AVOID USUAL KILN STICKS PROBLEMS
USING our HIGH DENSITY IMPORTED
HARDWOOD STICKS

IronStick the most COST EFFECTIVE KILN
STICKS on the market
FLAT or FLUTED
7/80r3/4x1% x4, 6, and 8
Imported Hardwoods & Wood Products
Wood Products: Cumala Finger-Joint - Decking
- Cumaru - Kiln Sticks
Hardwoods: Cumalam Cumaru, Purple Heart

Toll-Free: 866-452-8622
Fax: 336-323-2848

Call William von der Goltz
www.ironsticks.com
williamviwdownesandreader.com
Downes & Reader
Hardwood Co. Inc.

P.O. Box 456 - Evans Drive
Stoughton, Mass 02072

PENN-SYLVAN INTERNATIONAL, INC.

Spartansburg, Pennsylvania U.S.A.
Contact: Bill Reese, mobile (814) 881-7111
Telephone (814) 827-8271 Fax (814) 827-8272
E-mail PennSylvanUSA@aol.com
www.Penn-Sylvan.com
#1 Sawlogs - 3 Sides Clean
5 x 40’ Cherry, 12" /up
5 x 40’ Red Oak, 15” /up
2 x 40’ White Oak, 13” /up
Northern Appalachian Lumber - Kiln Dried
2 x 40’ 3/4 Ash unselected FAS (prime), #1 Com, #2 Com
2 x 40’ 4/4 Ash unselected FAS
2 x 40’ 4/4 Ash unselected #1 Com
2 x 40’ 4/4 Ash Brown #1 Com, #2 Com
2 x 40’ 4/4 Cherry FAS (prime) and #1 Com
2 x 40’ 4/4 Hard Maple FAS (prime) #1+2 White
2 x 40’ 4/4 Hard Maple #1 Com Sap & Better
2 x 40’ 3/4 Red Oak FAS (prime), #1 Com, #2 Com
2 x 40’ 4/4 Red Oak FAS (prime) and #1 Com
2 x 40’ 5/4 Red Oak #1 Com

Shipping Dry Lumber
Inquiries Welcome

HARDWOODS
IMPORT LUMBER DIVISION
9100-1 Lackey Road. Leland NC 28451
PH: (910)383-2578 FAX: (910)383-2580

EMAIL:
Tom Herga tom.herga@hardwoods-inc.com
Keenan Eberhard keberhard @hardwoods-inc.com
Debbie Smith Debbie.smith@hardwoods-inc.com

Sapele 100% FSC Certified
4/4 — 16/4 250,000bft
Sapele
4/4 — 12/4 275,000bft
African Mahogany 100% F
4/4 - 8/4 100,000bft
African Mahogany
4/4 — 8/4 75,000bft
Utile/Sipo 100% FSC Certified
4/4 — 8/4 & 12/4 60,000bft
Aniegre 100% FSC Certified
4/4 6/4 & 8/4 50,000bft
Iroko
4/4 6/4 & 8/4 30,000bft
Ipe Decking
3/4 x 5-1/2 Ipe 20,000bft

rtified

FOR SALE

GENUINE MAHOGANY
CEREJEIRA
SPANISH CEDAR
SAPELE
SANTOS MAHOGANY
PERUVIAN WALNUT

NEWMAN LUMBER CO.
Gulfport Sales Staff: Doug, Bill, Pam
Phone: 1-800-647-9547 or (228) 832-1899
FAX: (228) 831-1149
Website: newmanlumber.com
Mailing Address:

P.O. Box 2580 - Gulfport, MS 39505-2580

HANC%%(%

LUMBER"™

MANUFACTURING EASTERN WHITE PINE SINCE 1848

Manufacturing 4/4, 5/4 Boards S4S, S1S2E,
Rough and pattern in 2” - 12”

Manufacturing NeLMA grades including:

* C Select  Finish ® Industrial
e D Select * Premium * Shop
* DBTR Select e Standard e Timbers

Hancock Lumber operates 3 Eastern White Pine Sawmills in
Maine and specializes in producing to your specific needs.
Contact our sales team today:

Matt Duprey: (207) 627-6113
Jack Bowen: (207) 627-6115

Scan our QR Tag for product
grades, textures, patterns

and more!
HL.WhitePine.me

WHITE ASH
4/4 PRIME UNS 1 TL/L
4/41COM 1 TL/L
5/4 PRIME UNS 2 TL/L
8/4 PRIME UNS 1TL/L
BROWN HARD MAPLE
4/41COM 2 TL/L
WHITE HARD MAPLE
4/4 1COM 1-2W 2 TL/L
4/4 2 COM SAP/BTR 2 TL/L
5/4 PRIME 1-2W 1TL/L
6/4 PRIME 1-2 WHITE 1 TL/L
8/4 PRIME 1-2WHITE 1 TL/L
4/4 PRIME Q/S 8,000FT
RED BIRCH
4/41COM 1 TL/L
4/4 2-3A2 TL/L
BUTTERNUT
4/4 PRIME UNS 12,000FT
4/4 1 COM 10,000FT

JW Goodfellow Forest Prdts. Inc.
544 Barr Street
Hemmingford, Québec, Canada, JOL 1HO
Phone : (450) 247-2775 - FAX : (450) 247-2114
U.S. Mailing Address:
P.O. BOX 303
Mooers, New York 12958-0303

Baillie $

-.your SINGLE SOURCE for the world's HARDWOODS

African Mahogany 4/4, 5/4, 6/4, 8/4, 10/4, 12/4, 16/4
Aniegre 4/4, 8/4

Bloodwood 4/4

Bubinga 8/4

Caribbean Rosewood 4/4, 8/4

Cedar Odorata 4/4, 5/4, 6/4, 8/4, 10/4, 12/4, 16/4
Cumaru 4/4, 5/4

Genuine Mahogany 4/4, 5/4, 6/4, 8/4, 10/4, 12/4, 16/4
Ipe 4/4, 5/4

Padouk 4/4, 8/4

Purpleheart 4/4, 8/4

Red Grandis 4/4, 5/4, 6/4, 8/4

Sapele 4/4, 5/4, 6/4, 8/4, 10/4, 12/4, 16/4

Utile 4/4, 6/4, 8/4, 10/4

Tigerwood 4/4, 5/4, 8/4

Wenge 4/4, 5/4, 6/4, 8/4, 12/4

Zebrawood 4/4, 8/4

www.baillie.com
phone: +1-716-649-2850/email: info@baillie.com
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KING CITY/NORTHWAY

FORWARDING &

YOU SAW IT, WE SHIP IT

USA & CANADA DEPARTURES FROM

New York, Boston, Baltimore, Charleston, Norfolk
Montreal, Toronto and Vancouver
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Complete documentation

(letters of credit, bank drafts, etc.)

Door-to-door, door-to-terminal, and
terminal-to-terminal shipping

Phytosanitary inspections and certificates

Log fumigation services and certificates

Container consolidation (lumber and logs)

Re-export permits for red and white oak
logs from regulated U.S. states

Montreal, Quebec
Michel Berard

T: 800 335-5394
C:514 886-8235

mberard@kingcitynorthway.com

www.kingcitynorthway.com

MEMBER OF:
N.H.LA. LHLA.
C.L.A. Penn-York

N.E.LA.

Alliston, Ontario
Lloyd Lovett

T: 800 335-5394
C:416 717-8251
l.lovett@kingcitynorthway.com
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BUSINESS TRENDS CANADA

Ontario

Sawmill operators diligently worked hard during recent months to pre-
vent stain in whitewood logs and green lumber. To avoid the problem, it
requires controlling harvest and deliveries of logs, including the sawmill
operations, sales and shipments, and processing capabilities. No easy
feat, yet it has been done for many, many years! With green lumber mar-
kets controlling the volume and timing of receipts, this makes it even
more of a challenge. Nonetheless, sawmills conform to these rigid re-
straints on green lumber purchases. This also helps with the backlog of
supplies, especially for Hard Maple. Business was reported as mixed for
kiln-dried lumber. Red and White Oak, and Hard Maple, are being af-
fected by lower demand and ample inventory. Business, it was noted, ap-
peared to be stable for lower cost whitewoods used in paint applications,
crossties, pallet lumber and cants.

Sawmills were pursuing other species to fill their production schedules in
mid-June to avoid sales and price pressures from Hard Maple and Red
Oak. Ash was the preferred replacement species during this time. It was
noted that Ash demand had tapered off however, even though it has a
distinctive market appeal.

Aspen demand continues to be solid after its upturn in business last win-
ter. Sawmillers increased production in response to the demand for both
green and kiln-dried stocks; prices are reported as stable.

The demand from moulding, millwork and components manufacturers
for Basswood has risen. Inventories were ample to fill the needs required
over the summer months. Some contacts said they would have preferred
having a more ample supply of this species.

There is steady activity for Birch with production keeping up with de-
mand on all markets.

Contacts comment that it was challenging keeping Hard Maple turned
over as green lumber markets had tightened controls on buying to en-
sure receipts were kept manageable. This was a usual occurrence for
this time of year, they added. Business for Soft Maple was good, with
prices being stable.

Municipal leaders from across Ontario and Quebec joined forces for a
day of action on Parliament Hill recently in Ottawa in support of sustain-
ably managed Boreal Forests in Canada. They were joined in promoting

Canadian sustainable forestry by representatives of the Ontario Forest
Industries Association and the Quebec Forest Industry Council.

The provincial associations emphasized how forest product companies
in Ontario must abide by strict environmental standards and forest man-
agement practices under the Crown Forest Sustainability Act.

They reiterated demands that environmental activist groups must be
held accountable for misinformation campaigns that target customers of
products from Canada’s Boreal Forest. They contend that such cam-
paigns spread false information to discredit forest companies, thereby
threatening their viability, the livelihood of forestry workers and the local
economies of resource-based communities.

The groups also called on the government to increase efforts to counter-
act the spread of misinformation and to promote the world-class forest
management regime of Ontario and Quebec.

The municipal leaders later presented their case directly to Denis Lebel,
Minister of Infrastructure, Communities and Intergovernmental Affairs
and Minister of the Economic Development Agency of Canada for the
Regions of Quebec. The minister reaffirmed the federal government’s
commitment to Canada’s forest sector.

These groups said they looked forward to working with all orders of gov-
ernment to set the record straight, reach out to customers of forest prod-
ucts sourced from Canada’s Boreal Forest, and ensure key customers
from around the world continue to source their products from Ontario and
Quebec with confidence. B

Quebec

Sawmill production varied according to regions contacted, although it
was noted that production was surpassing demand. It was noted that
some sawmills, lumberyards and secondary manufacturers had reached
their storage capacity and were struggling to process receipts as they ar-
rived. Handling of green lumber in recent months with the onset of
warmer weather was a challenge.

Ash had to compete against other opened grained species, such as Red
Oak. With Red Oak prices being reduced in recent months, this caused a
price pressure on Ash. Cherry markets had not changed much for quite
some time, noted contacts. Demand is low, with sawmillers and loggers
controlling its production as much as possible. There was more activity
for kiln-dried stocks rather than for green Cherry. Total demand was

Continued on page 25

(From Left) Robert Goodfellow, John Goodfellow, Michael Bernatchez and Bruce Goodfellow

M Distribution Yard

M Dry Kilns

H Planing Mill

B Mixed Container Loads

H 4 million Board Feet of Hardwood Inventory
H Climate Controlled Storage

B 40 kilometers from Port of Montreal

JW. gooofellow g%

i

4

Forest Products Inc. -
Produits Forestiers Inc.

. Breeze Dry Kiln Sticks

H Yellow Birch H Butternut H Soft Maple
B Red Oak B White Oak H Cherry
B Basswood M Aspen M Red Birch
H WhiteAsh  H Birdseye Maplel Hard Maple
H Beech
Contact -

Robert Goodfellow
Email: robert@jwgoodfellow.com

John Goodfellow
Email: john@jwgoodfellow.com

Michael Bernatchez
Email: michael@jwgoodfellow.com

Bruce Goodfellow
Email: bruce@jwgoodfellow.com

anada, JOL THO

Grooved Kiln (GK) Sticks have revolutionized kiln drying of white woods in Quebec and throughout the world. The GK sticks inhibits stick stain, and
guarantees a clear surface on both faces of the board at all times. Sawmills, custom dry kilns, wholesalers, distribution yards, furniture and
hardwood component manufacturers are all proud users of this product.
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- Robert Goodfellow, Vice-President.
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BUSINESS TRENDS CANADA- Continued from page 24

noted as being far from robust. Orders were based on color selections.

Demand for Hickory by flooring manufacturers has dropped, therefore
lumberyards reduced their purchases of this species. It was noted that
international sales were also down for this species. This has resulted in
price reductions for this species.

With the trends to painted cabinets in the residential sector, this has af-
fected the demand for this show wood, among other species. Painted fin-
ished goods have been the trend for some time, so it has affected
millwork and moulding industries. The new home construction market
has been slower than expected in the U.S., and therefore has impacted
the demand for hardwood industry products and finished goods.

Demand for Soft Maple had been strong over the winter, slowed in early
spring and has since picked up. Competition is pressuring prices lower.
Contacts recently noted a more stable environment for kiln-dried stocks
for this species than for green lumber.

Residential Oak wood flooring production had increased in anticipation
of a residential construction rebound, although the housing sector did not
reach its full capacity for this year. It was anticipated that it would in-
crease over the summer months and into early fall. With excess inven-
tory, secondary manufacturers are scrambling to reduce this oversupply.

Red Oak production was reported as still being high compared to its de-
mand. White Oak quality logs were being diverted to veneer mills.

Production of Poplar has picked up a bit, with exports having increased
for this species. This has reduced the supply to domestic markets, noted
some contacts. Kiln-dried stocks on domestic markets were steady, how-
ever.

Supplies of green and kiln-dried Walnut improved over time noted con-
tacts. Competition for green stock is pushing prices lower for FAS and 1f,
and for No. 1 Common and No. 2A in all thicknesses.

According to Canada Mortgage and Housing Corporation’s (CMHC)
trend measure of housing starts in Canada, the rate was 181,231 units in
May compared to 179,524 in April. The trend is a six-month moving aver-
age of the monthly seasonally adjusted annual rates (SAAR) of housing
starts.

“The small increase in the trend was primarily driven by higher multiple
starts in Ontario, the Atlantic region, and Québec. Despite month-to-
month variations in multiple starts, CMHC expects builders will continue
to focus on managing inventory of completed but unsold units — inven-
tory that is still above historical average,” said the CMHC’s Chief Econo-
mist. “CMHC also forecasts slight moderation in housing starts in 2015
and 20186, reflecting a slowdown in housing market activity in oil-produc-
ing provinces that will partly be offset by increased activity in provinces
that are seeing the positive impacts of low oil prices.”

The stand-alone monthly SAAR was 201,705 units in May, up from
183,329 units in April. The SAAR of urban starts increased by 10.8 per-
cent in May to 185,235 units. Multi-unit urban starts increased by 16.9
percent to 126,367 units in May, while the single-detached urban starts
segment essentially held steady at 58,868 units.

In May, the seasonally adjusted annual rate of urban starts increased in
Atlantic Canada, Ontario and Québec, while decreasing in BC and the
Prairies. Rural starts were estimated at a seasonally adjusted annual
rate of 16,470 units. B

BUSINESS TRENDS U.S.A.

Lake States

Contacts in the Lake States agree that hardwood market activity is fair.
A source in Michigan said, “We’re dealing with a fair market right now. It’s
not great but it’s not bad.”

As for the factors involved, he said, “It seems like for us that millwork
shops are busy and flooring manufacturers are slow, so we're getting a
balance of business.”

He mentioned that White Oak is a faster moving species and Red Oak
is slow. “We’re getting everything that we need to bring in. Availability
hasn’t really been a problem so far this year. Log prices are about the
same. No. 2 and Better lumber is going up in price right now. It’s not re-
ally up from six months ago, but if you go back a year, prices are defi-
nitely up. It really depends from species to species right now. | don’t see
prices dropping anytime soon. If anything, we may see them flatten out.”

He continued, “Outside of Red Oak, our export markets haven't really
changed. The overseas markets have backed off from buying Red Oak.”

The hardwood supplier said that transportation is not really an issue for
his operation currently. “We have the occasional load that is tough to
move, but in general trucking is okay.”

Continued on page 26
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Manufacturers and Exporters
of Fine Hardwood Lumber

2 sawmills one in
Lebanon, N.H. and the
other in Grantham, N.H.

Cants being further
processed by vertical
resaw at the mill in
Grantham, N.H.
Manufacturers of:
Northern & Appalachian
Hard & Soft Maple, Red &

White Oak, Yellow Birch, Bass-

wood, Cherry, Yellow Poplar,

Hickory and Beech.

Covered air drying
facilities and
concentration yard in
W. Springfield, N.H.

Specializing in Mixed
Containers Green, Air Dried,
Kiln Dried (Thicknesses

4/4-16/4)

1,000,000’ of Dry |
Storage Capacity

G.H. Evarts & Co., LLC

P.O. Box 96 « 2377 Route 4A
WEsT SPRINGFIELD, NH 03284-0096 U.S.A.
TeLEPHONE: (603) 763-4525

Fax: (603) 763-4701
Contact: GEoRGE H. EVARTS
GHEVARTS @TDS. NET
WWW. GHEVARTS. COM
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BUSINESS TRENDS ABROAD = Continued from page 25

When asked about his customers’ markets the contact offered, “It's kind
of mixed because all of the millwork manufacturers say that they are
busy and the cabinet producers are okay too. Flooring manufacturers are
slow right now. | think part of the problem is that they anticipated the first
six months of this year to be bigger than it has been.”

In Ohio, a source said, “l don’t know what’s going to happen with this
market. | can’t imagine it'’s going to fall anymore. | think Hard Maple is
going to go up. It’s all species to species, but | would expect things to re-
main the same overall.”

He continued, “It seems like the market is over supplied on almost
everything. There is a lot of price pressure. Supply is up and demand is

Miller Wood Trade Publications down.”
Handling Red Oak, Maple, Ash and Aspen, he said, “It’s getting harder
proudly serves the Forest Products Industry with to move the Maple and the Red Oak has been terrible. The Aspen and
Ash are moving steadily. Our grade inventory is definitely up. We’re put-
the following publications and online directories ting Red Oak on sticks because we can’t move it green.”

When asked about pricing, he said, “Prices are down right now and |
certainly don’t think they can go down any further.”
As for exports, he said, “We do a little bit of business in Canada. They

National Hardwood Magazine are still steady but they are beating us up on price.”
. An Indiana source commented, “Trucking is still a problem. There does-
WWW-nat|0na|hardWOOdmag'com n’'t seem to be as many truckers as there used to be.”
. He said his customers are hit and miss. “One week their business is up
Import/Export Wood Purchasing News and the next week it's down. There doesn’t seem to be any rhyme or rea-
Www.woodpurchasingnews.com son to it. It is just a completely demand driven market. Nobody really

wants to keep any inventory and it seems like a lot of the inventory is
Softwood Forest Products Buyer creeping up. It’s not a good place to be.” B
www.softwoodbuyer.com
Northeast

Imported Wood Purchasing Guide

Hardwood suppliers in the Northeast say business activity is spotty. A

Www,importedwoodpurchasing,com contact in New York commented, “It's a deceivingly strong and strangely
inactive market. China is kind of dead in the water. They only want to
Forest Products Export Directory buy lumber if you want to give it to them for nothing. | almost don’t
bother quoting China and I'm not attacking them personally. It’s just that
www.forestproductsexport.com they want to buy lumber for $300 less than what they were willing to pay
two months ago. The domestic markets seem to be quiet and they are
Softwood Buyer’s Special NAWLA Edition tired of me pestering them to buy lumber. At the same time we are still
www.softwoodbuyer.com shipping a fair amount of lumber. The end users are using lumber and so

are the cabinet manufacturers. It’s a strange market. We are shipping
lumber but | can sit here for an hour and the phone doesn’t ring. If | was

3 . ; c
Dimension & Wood Components Buyer s Guide dating this market I'd be worried about a break up, yet we seem to be

WWW.dimensionwoodcomponent.com having fun together so it’s a little contradictory.”
In New Jersey, a hardwood supplier offered, “The competition for green
Hardwood Purchasing Handbook lumber is down. We have to fight vendors off and tell them to go away
nicely because the customers in our area are not taking as much green
Www.hardwoodpurchasinghdbk.com lumber as they were. Pricing is down to a certain extent and you can al-
most dictate what you’re able to pay for green lumber.”
Greenbook’s Hardwood Marketing Directory When asked about individual species movement, he noted, “No. 2

Common Hard Maple is terrible. No. 2 Common Hickory is erratic. | had
six loads of Birch in my warehouse two weeks ago and then | had two

. . guys buy every piece of it. It's an odd market. If | was asked this week
Greenbook’s Softwood Marketmg DlreCtory what was moving slow, three weeks from now that very same species

www.millerwoodtradepub.com would be gone.” ,
As for availability issues, he said, “There’s a shortage of 8/4 Hard

Forest Products Stock Exchange Maple. We're limited in the lengths that we can offer as well. I_think peo-

ple cut the logs they wanted to cut and | wonder if people are just driving
www.forestproductsstockexc.com by all the trees in the woods and not cutting them because they are hold-
ing out on pricing.”

A source in Connecticut said, “Soft Maple is stable to slightly up, and
everything else is either stagnant or slower. | don't really think anything
P.O. Box 34908 is plummeting, but it is definitely slower.”

He continued, “These are traditionally our slower months in the summer
anyway. It’s easy to over produce lumber in the summer because you
(800) 844-1280 turn the kilns so fast. Plus everybody is sort of in panic mode to handle
(901) 372-8280 the lumber before it stains.”

As for export markets, he commented, “Thirty to 40 percent of our busi-
ness was coming from China. I'm still cleaning up some old orders but
www.millerwoodtradepub.com I’m not taking a lot of new orders. They don’t seem interested in buying
lumber right now. At best, exports are 20 percent of our business right
now. Europe isn’t really doing anything right now either. Everybody
seems to think things will pick up in September and October. I'd like to

PLEASE VISIT US ONLINE FOR MORE INFORMATION Qigulseag
ABOUT OUR PUBLICATIONS Continued on page 27
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Memphis, TN 38184-0908
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Southeast

Sources in the Southeast accounted for softer business conditions in re-
cent weeks. “There is activity, but it’s just not very robust. It seems like
the historical summer slowdown started a bit earlier this year. There is a
considerable amount of home building going on in this area. However,
there isn’t a lot of hardwood going into those projects.”

Handling most domestic hardwood lumber species, he said, “Hickory is
the one bright spot in our market along with demand for No. 1 and 2
White Oak. Red Oak has slowed down significantly. A lot of the Common
grades of Hard Maple have taken a big dip in price. We are not ex-
porters, but from what | hear from those that are exporting, is that the
prices may be going down even further.”

He continued, “Trucking seems to have eased slightly. | suppose that
has to do with a slower demand. In the spring time it seems a little harder
to find trucking because the big box stores are moving their pressure-
treated building lumber, so that puts more pressure on trucking. But right
now trucking is not easy, but much easier to come by than it was a year
ago.”

He noted his customers are cautious. “There’s a competitive attitude out
there. They seem to be more encouraged this year, but cautious is still
the word of the day. Everybody is ordering just-in-time.”

A Kentucky hardwood supplier said, “Business is slowing down right
now. Log supply is probably a little better but the markets have tightened
up.”

Handling Red and White Oak, Cherry and Walnut, he said White Oak is
moving the best and Cherry is the slowest species.

“Pricing is about the same across the board,” he continued. “Our inven-
tory levels are about equal to where they were at this time last year. |
think the market is going to get a little tighter and prices will probably
come down some in the fall. Things will smooth out after people get back
from vacations.”

In North Carolina, a contact said, “Business is about the same from six
months ago. It may be trending down a little. The biggest factor right now
is overproduction. Demand is staying steady but the industry is overpro-
ducing.”

When asked what items are moving the best, he replied, “Poplar is mov-
ing better than the Oaks right now. Prices are up a little from last year.
Our outgoing prices are down. | think, if anything, those prices will con-
tinue on a downward swing.”

As for what remains in 2015, he said, “l think it’s going to be tough sled-
ding. If demand really picks up we may see a change. But | don’t see
that happening any time soon. If production would fall off and people
would pull back a little bit, we may see a slight positive change.” B

West Coast

Sources on the West Coast report stable hardwood business activity.
“The hardwood market is stable but it does feel as if it may be slowing
down a little bit,” said a contact in California. “I can’t be certain of that be-
cause our sales for this month are pretty good. In the mid-summer,
though, we usually get a slow down and it will pick up in the fall. Most of
our markets used to be new construction here in southern California with
the wineries and businesses like that. But now what’s trending over the
last 10 years is home remodels because permits are hard to come by
here.”

The source said 4/4 Poplar is his best moving item. “Ash and Birch are
probably our slowest moving items. Availability is pretty decent. The only
difficulty we have is finding those special requests. Overall availability is
good.”

He continued, “It seems there is enough inventory on the market that it
will keep prices down.”

As for transportation, he said, “Trucking hasn’t been an issue but con-
tainers were an issue earlier in the year. Once the port strikes were over
that area has improved.”

When asked about his customers’ markets, he said, “We have some
customers that are booked out until the end of the year with orders and
some that are working on new jobs hand-to-mouth. Those are the ones
that indicate to me we are heading for a slow down. It could be just a
seasonal slow down. | think largely the cause of our pick up over the last
two years was the pent up demand from the economic downturn.”

In Washington, a hardwood supplier commented, “Business is brisk.
Building has picked up especially with new home construction.”

He said Poplar is his company’s fastest moving species. “Paint grade is
moving a lot right now, even in the upper end. Walnut has really slowed
back down. It’s still decent, but from where it was when it was even

Continued on page 28
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APPALACHIAN POPLAR, WHITE OAK, HICKORY and other species upon request

AMERICAN EXPORT
QUALITY HARDWOODS
YOU CAN
DEPEND ON

For our overseas customers, Treat Hardwood Lumber can:
« Provide container loads of kiln dried, Appalachian 4/4 through 8/4 Poplar

in all grades that is bright, flat and of high quality

« Process kiln dried 4/4 White Oak and 4/4 Hickory

+ Export other species of lumber upon request from our American headquarters
in Wilkesboro, North Carolina

« Offer proficient export preparation and tally

TREAT HARDWOOD LUMBER

producers of fine appalachian hardwoods

Post Office Box 89, Wilkesboro, NC 28697
(336) 984-0032 FAX: (336) 667-5026

U.S.A.: ASIA:
Principle: Stacey Treat Asia Sales Manager: Fiona Ho
streat@treathardwoodlumber.com fiona@treathardwoodlumber.com
Cell: (336) 984-0032 Cell: 886-910050861
Fax: (336) 667-5026 TEL: 886-4-24180536
Skype: staceytreat Fax: 886-4-24180537

Skype: fiona691007

ARGO FINE IMPORTS - (ar’go) 1. Importers of

Hardwood plywood 2. Consistent high Quality panels
3. Experienced and knowledgeable sales staff. 4. Maintain
the Highest Integrity standards in the industry.

SALES CONTACTS:

» Don MacMaster, President
» Todd Wager - Robert MacMaster - Joe Manguno
+ Kenny MacMaster - Buz Clanton - Bob Keep
- Ryan MacMaster - Chris Paras - Leroy Otteson

www.argofineimports.com
PRODUCTS:

Meranti - Indonesian, Malaysian, Sande - Ecuador

Chinese Hardboard - Brazil

Melapi - Indonesian Phenolic Film Face Concrete
Florecore Extreme Underlayment Panels - Chinese

Baromalli - South Africa Particleboard - Mexico
Faveira- Brazil Keruing/Kapur - Indonesian
Red Oak - Indonesian, Chinese, Fir Finger Joint Lumber core—
UV Birch Cabinet Select - Chinese Chinese, Brazil

Birch- Russian, Chinese Container Flooring - Indonesian
Obeche - China Framestock - Chinese,

Poplar - China Indonesian,Brazil

Okoume - Chinese Radiata Pine - Chile

Birch / Okoume - Chinese Elliottis Pine - Brazil

CONTACT US AT: 4 ™
W I " I'- INTERNATIONAL

Phone: 504-828-0943 s,

Fax: 504-828-0946 " Associnon
68388 Commercial Way North, Mandeville, LA 70471

E-mail to: argo@argofineimports.com
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www.BINGLumber.com/IE4

Cust

m Sizes

+1 570 374 1108 phone

- white oak « cherry
- red oak « white ash
« hard maple . poplar

- soft maple + walnut

oaman

GREAT FINISHES START HERE

export@BINGLumber.com

Skype bingmp

IwWpa) s
AL

Advancing international
trade in wood products
through educationand
leadership in business,
environmental and public
affairs.

STAY CONNECTED

Follow us on Twitter, Facebook,
LinkedIn and Blogger.

efin] f

WWW.IWPAWOOD.ORG

Tel: 703/820-6696
Fax: 703/820-8550
info@iwpawood.org
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WHY [WPA?

Grow your
business.

Informing your business
decisions:

IWPA lobbyists keep you updated
on laws, regulations and
compliance.

Creating business
opportunities:

IWPA’s website and publications
drive business to you.

IWPA's World of Wood
Convention expands your
business network and delivers
bottom-line results.
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harder to get, it has slowed down quite a bit.”

As for other issues, he said, “We're still dealing with a lot of freight is-
sues out here. The lead times at the mills are no worse, in fact they are
somewhat improved. But finding timely freight and good pricing is an or-
deal. The cost of transportation is up by at least 50 percent.”

When asked about export markets, he said, “Exports haven't totally
fallen off the map, although it has decreased significantly from last year.”
He continued, “Our customers are staying busy. From what | hear there
are a lot of quotes going on and some people have order files that have
them tied up for months ahead.”

An Oregon source said his markets are good. “The commercial market
is very strong. The kitchen cabinet markets are improving significantly.”
As a full line distributor, he said Alder and Poplar are his best moving
species. “Our slowest moving item is probably Cherry. White Oak lumber
in general is tight and 4/4 FAS Poplar is tight.”

He said his inventory levels are higher compared to where they were
last year. “We are compensating for increased sales so we’re in bal-
ance.”

Logistically, he commented, “For customers in Oregon, transportation
from east coast operations is very difficult because 40-foot containers
are not allowed into the port of Portland any longer.”

Looking ahead, he said, “Most of our customers are very busy and have
a three month order file. | think we’re going to continue on the same path
and have a good solid market for the remainder of the year.”

NEWSWIRES

New Orleans, Louisiana—Robinson Lumber Co. Inc., located here, a
leading importer/exporter of hardwood lumber, decking, and flooring in
the U.S., recently announced the hiring of Andy Nuffer as the company’s
first vice president of sales.

Nuffer will oversee overall sales growth strat-
egy for Robinson Lumber’s expansion. He has
over 10 years of experience in the industry and
has designed and implemented strategic sales,
business development and operation planning
throughout the industry.

“Andy joins the Robinson Lumber community
at an exciting time, as we have begun to plan
for long-term growth and expansion,” stated
Garner Robinson, president of Robinson Lum-
ber Co. “Andy has held various leadership roles
in our industry, and brings strong knowledge of
sales, purchasing and industry expertise to the
table. We could not be happier to have Andy
join the Robinson Lumber family at this critical period of growth.”

Nuffer joins the Robinson Lumber Co. team after spending the past two
years as general manager for Thompson Mahogany Co., one of the na-
tion’s largest direct importers of luxury hardwood lumber and decking.
Prior to Thompson Mahogany Co., Nuffer spent six years in sales and
operations at Baillie Lumber. He is widely recognized for his sales acu-
men and knowledge of the industry. Nuffer and his family will relocate to
New Orleans later this year.

Robinson Lumber Co. has operated since 1893 and is in its fifth gener-
ation of family ownership. The company serves customers in over 62
countries. Robinson Lumber’s experienced team offers institutional prod-
uct knowledge, innovation, and a sophisticated understanding of global
trade.

For more information, visit www.roblumco.com. Nuffer can be
reached at his new email address andy@roblumco.com. B

Andy Nuffer

Cookeville, Tennessee—Hermitage Hardwood Lumber Sales Inc.,
headquartered here, recently announced the addition of Jason Dishman
to its staff.

“Jason comes to us with over 20 years experience in the hardwood
lumber industry,” said President and Owner Parker Boles. “His experi-
ence includes inventory control, operations start up, kiln management,
lumberyard management, and he has 16 years of procurement and sales
experience in green and kiln-dried lumber.”

Dishman is a graduate of the National Hardwood Lumber Association’s
115th Inspector Training School, located in Memphis, TN. He will be re-

Continued on page 29

The Import/Export Wood Purchasing News August/September 2015


http://www.roblumco.com
mailto:andy@roblumco.com
http://www.BINGLumber.com/IE4
mailto:info@iwpawood.org
www.binglumber.com

NEWSWIRES - comeonasezs

sponsible for purchasing green lumber at Her-
mitage Hardwood. In his spare time he enjoys
being on the lake and camping with his family
and is also an avid sports fan. Dishman and his
wife of 39 years have three children.

Hermitage Hardwood is a member of the
American Hardwood Export Council, Hardwood
Manufacturers Association, Appalachian Hard-
wood Manufacturers Inc., and National Hard-
wood Lumber Association.

For more information visit www.hermitage-
hardwood.com. B

Jason Dishman

Vanderhoof, British Columbia—The BID Group of Companies re-
cently announced that it has acquired Miller Manufacturing Inc., doing
business as A&M Manufacturing Inc. of Washougal, WA, and welcomed
Dennis Miller and his team to the BID Group.

“Adding A&M Manufacturing expands our equipment and service prod-
uct lines, including the new ‘Miller Plane Machine’. This new line of prod-
ucts will further enhance The BID Group’s abilities to offer a complete
solution to our highly valued customers,” said Alistair Cook, CEO of The
BID Group. “We want to serve our customers throughout the industry
with a full range of equipment, installation and after sales service.”

A&M Manufacturing Inc. offers planers; electric feed tables and
bridges; hydraulic and electric powered hold down; upgrades from hy-
draulic drives on planer and feed table to electric drives; new cutter
heads; top, bottom and side head, totally enclosed fan cooled motor up-
grades; position and tension systems for both infeed and planers; joint-
ers and many other products.

For more information visit www.ammfginc.com. B

Vancouver, British Columbia—Western Forest Products Inc., head-
quartered here, recently announced investments of CAD$30 million in
three of its British Columbia sawmills.

Of the CAD$30 million, CAD$28 million will be invested in Western For-
est Products’ Duke Point sawmill to modernize the sawmill, planer mill
and install new autograding technology to improve productivity and re-
duce production costs.

The company is investing the remaining CAD$2 million in its Chemai-
nus and Ladysmith sawmills. These investments are part of the com-
pany’s CAD$125-million capital strategic investment program, which
Western expects to improve its competitiveness and gain access to new
markets.

“Our harvesting strategies, and continued demand for our Western Red
Cedar and specialty lumber products, allow us to make the needed
strategic capital investment at this time. We recognize we need to con-
tinue to invest in our operations to maintain our strong competitive posi-
tion,” said Chairman of WFP, Lee Doney.

Duke Point is one of seven sawmills that Western Forest Products has
on Vancouver Island. The company also has two remanufacturing facili-
ties and is North America’s largest Cedar lumber manufacturer. Western
Forest Products’ mills have a combined total production capacity of 1.1
billion board feet annually.

For more information visit www.westernforest.com. B

Blainville, Quebec—Autolog Sawmill Automation Inc., headquartered
here, recently introduced and demonstrated new products at the 2015

Autolog Sawmill Automation Inc. At The 2015 SFPA Forest Products Machinery & Equipment
Expo

Continued on page 30
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A.H.E.C. and
U.S. Hardwoods

Great American Resources

The American Hardwood Export Council - the
only major overseas export program for U.S.

L]
e — g R pardwooc:ls. AHEC services the tfade with
m % ~ ssm information and assistance for importers,
EE L S — .
=Y, =—m specifiers and users:
[ %% — -
- —
- Ny — ¢ Source lists of suppliers
e —
= T c— ¢ Information on U.S. marketing and manufacturing systems
=’ * Promotional assistance
AMERICAN * Technical information on U.S. products and species
HARDw{}DD, ¢ Market development programs
EXPORT AHEC members include all major U.S. hardwood
industry associations and hardwood exporting

COUMNCIL companies representing a full range of U.S. hard-
—— () wood products.

AHEC - U.S. Headquarters AHEC - Europe/Middle East/India

1825 Michael Faraday Dr. 3 St. Michael’s Alley

Reston, VA 20190

Tel: (703) 435-2900
www.ahec.org or
www.americanhardwood.org

London, United Kingdom
EC3V 9DS

Tel: (44) 20 7626-4111
Fax: (44) 20 7626-4222
www.ahec-europe.org
Director: David Venables

AHEC - Mexico

Sierra Candela No. 111 - 507
Col. Lomas de Chapultepec
11000 Mexico, D.F., Mexico
Tel: (52) 55-2623-1850 - 51
Fax: (52) 55-2623-1853

www.ahec-mexico.org
Director: Luis Zertuche

Michael Snow, Executive Director
telephone: 202-463-2774

AHEC - Southeast Asia & Greater China
Suite 1305

Bank of America Tower

12 Harcourt Road

Hong Kong

Tel: (852) 2724-0228

Fax: (852) 2366-8931

www.ahec-seasia.org
Director: John Chan

Specializing in Appalachian Hardwoods

SPECIES
White Oak « Red Oak  Poplar « Hickory
Maple ¢ Ash ¢« Cherry « Walnut
LOGS & LUMBER
Green ¢ Kiln Dried « Rough « S2S

Savage Lumber Co., Inc.

P.O. Box 39 Doyle, Tennessee 38559
Bus. 931-657-2211 FAX 931-657-2214
Email: savagelumber@blomand.net
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TUSCARORA
HARDWOODS

EXPORTERS OF VENEER AND SAW LOGS

-

MANUFACTURER OF QUALITY BAND SAWN
NORTHERN APPALACHIAN HARDWOODS

RED OAK  WHITE OAK CHERRY SOFT MAPLE

POPLAR WHITE ASH HARD MAPLE WALNUT

500,000 B.E Dry Kiln Capacity 2 Million B. E Dry storage
Container Loading Mixed TL’s

8§28, Ripped to Width, Cut-Length & Finger-Joint
Lumber Measured & Inspected after Kiln Drying

2240 Shermans Valley Road, Elliottsburg, PA 17024
Phone: 717-582-4122 Fax: 717-582-7438
Toll Free: 1-800-253-0263
E-mail: sales@tuscarorahardwoods.com
Website: tuscarorahardwoods.com
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33rd Forest Products Machinery & Equipment Expo, sponsored by the
Southern Forest Products Association, held in Atlanta, GA.

Products demonstrated included:

* A new high-speed double laser tracheid sensor

* A new high-speed color sensor

+ A ProGrader scanner module complete with 3D geometric/2D color vi-
sion/tracheid sensors

* A fully operational transverse optimizer with two scanner head config-
urations (45-degree and 90-degree)

+ A complete “ready to go” ProGSP grade stamp printer

+ Key user interfaces operational in simulation mode for the ProGrader,
transverse optimizer and log carriage systems

“In the hardwood sector, every board is unique; loss of data is to be
avoided at all costs,” said Yvan Rainville, Autolog’s vice president of
sales and marketing. “One of our clients expressed a particular interest
regarding critical data redundancy and storage over long periods of time.
We created a solution that precisely answered their concern about data
reliability and redundancy using available industrial-grade technology, in-
cluding RAID technology. We are now in a position to offer a reliable tai-
lored solution to address this business concern for all the players in the
industry.”

Autolog offers a wide range of products and solutions, from the sawmill
to the planer mill, for hardwood and softwood customers, as well as cus-
tomized control systems.

For more information visit www.autolog.com. B

United States—A US$1.4 million International Tropical Timber Organi-
zation (ITTO) project, recently funded by the Government of Japan, aims
to promote socioeconomic development and the sustainable manage-
ment of African forests by expanding the further processing of tropical
timber and increasing the intra-African trade of tropical timber and timber
products.

African countries import timber and timber products worth about US$4
billion annually, less than 10 percent of these products originate within
the African continent because of the low capacity of the region’s timber-
processing sector and the lack of policies to promote intra-African trade.

Estimated to take one year, the ITTO project will improve the competi-
tiveness of African timber and timber products in domestic, intraregional
and global markets by facilitating trade arrangements for the export of
timber and timber products in the region; producing draft national strate-
gies for further timber processing in pilot countries and business devel-
opment plans for pilot enterprises; establishing a pilot market news
service; implementing technical training in timber processing in selected
enterprises; and providing selected national industrial/trade associations
with technical assistance. B

Peru—The Eastern Iron Ltd. news agency recently reported that Peru’s
Commission for the Fight
Against lllegal Logging is
considering installing global
positioning system (GPS)
devices on river boats in the
Amazon as a measure to
halt the transport of illegally
logged timber. Such de-
vices are already installed
on Peruvian fishing boats in
the Pacific Ocean to keep
them from entering areas
where fishing is banned, and the Commission for the Fight Against lllegal
Logging is in discussion with the National Forest and Wildlife Service to
set rules for the use of GPS devices on river boats. The position of High
Commissioner for the Fight Against lllegal Logging was established in
September 2014 after four Asheninka leaders were murdered by sus-
pected illegal loggers in the Ucayali region near the border with Brazil. &

Indonesia—Indonesia’s Minister of Industry, Saleh Husin, has given a
strong indication that he opposes changing the country’s policy banning
log exports because of the adverse affect such a change would have on
wood-based industries, especially furniture manufacturers.

According to sources, there had been suggestions that the Ministry of
Environment and Forestry was considering allowing the export of logs of
specific species because of low domestic prices. Minister Husin said that
his ministry fully supports the development of the national furniture indus-
try, especially for small and medium-sized enterprises, which need help

Continued on page 31
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in remaining competitive in an era of free trade.
The minister indicated that he would coordinate with the Minister of En-
vironment and Forestry on the issue. B

United States—A recent market research report from The Freedonia
Group forecasts higher demand for U.S. hardwood flooring due to new
construction, renovation and repair of buildings.

Freedonia estimates total hardwood flooring demand in 2019 at
USD$16.7 billion.

According to the report, new residential construction and renovation will
account for the largest share of total wood flooring demand. The continu-
ing recovery in the housing market will fuel demand.

Non-residential construction, such as offices and commercial buildings,
will also increase. Wood flooring demand for non-residential applications
is forecast to grow in the next five years, but at a lesser rate and from a
smaller volume than residential flooring.

Wood flooring imports have recovered since the U.S. economic reces-
sion. The import value of hardwood flooring and assembled wood floor-
ing panels was US$168.8 million in 2014, an increase by one-third from
2010.

However, the market share of domestically produced hardwood flooring
is expected to increase, as reported by Freedonia. Favorable costs of
production in the U.S., including low energy cost, will encourage compa-
nies to expand existing plants or open new plants in the U.S. B

Finland—The slowly improving EU economy combined with the upward
trend in the global economy will encourage the growth of demand for the
Finnish forest sector products, according to the Natural Resources Insti-
tute of Finland Luke (NRIF).

NRIF forecasts euro weakening against the U.S. dollar due to the hard-
ening of the American Monetary policy by the U.S. central bank planned
for this autumn. Weaker euro is supposed to maintain a good level of
consumption and exports of the Finnish forest sector goods.

Earlier this year, the reduced volumes of the Finnish export to Euro-
zone and Japan were balanced by the growth of exports to China, Egypt
and Saudi Arabia. According to estimates, European housing starts are
likely to go up towards the end of 2015, while the African and Asian ones
will preserve the early 2015 levels—in such a way, the annual exports
volume will remain unchanged since 2014.

Finland’s construction works are expected to follow the upward trend.
Conversely, it will only partially make up for the sawn timber demand
weakening due to the general housing starts reduction. Sawn timber pro-
duction is likely to go down by 1 percent to 10.8 million cubit meters
year-over-year.

Unfavorable figures in the beginning of the year may lead to reduced
harvesting volumes to 54.9 million cubic meters. Timber prices, which
went down earlier in 2015, will return to the level of 2014 due to the
growth of demand for wood.

West Africa—Sawnwood and log prices are unchanged in West Africa,
according to sources. Sawmills in the region report cutting back produc-
tion or temporarily ceasing operations in an effort to match output with
current levels of demand.

Officials commented that markets generally appear to have entered a
quieter period and there are no signs of any substantial change in con-
sumption of tropical hardwoods in Europe.

China’s importers are adjusting purchases in anticipation of a further
weakening of demand as economic growth in the country slows. Log
stocks in China are said to still be well above demand levels, especially
for Okoume and Okan.

West African producers do not expect any marked change in demand
during these quieter conditions and are managing output levels to sus-
tain current prices. B

Hannover, Germany—Brunner-Hildebrand, headquartered here, re-
cently announced the addition of its energy-saving system Hildebrand
Turbo Technology (HTT). Based on height-adjustable aluminum baffles,
which are installed at the rear of the dry kiln, operating vertically in be-
tween specially profiled aluminum load stops, the computer control sys-
tem positions these baffles to the lumber load according to the constantly
updated drying data. Company Sales Manager Theo Leonov com-
mented, “The positioning of the baffles is based on wood moisture con-
tent, and also on time allowing all lumber stacks to be exposed to
periods of high air flow with a period of very low or no air flow.

“We are bringing the wood evaporation zone closer to the surface and
promoting moisture evaporation. We allow the wood to relax the drying

Continued on page 32
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MANUFACTURERS AND EXPORTERS OF
FINE PENNSYLVANIA LUMBER & LOGS

“We can save you the trip by
" shipping logs using our own inspection,
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Bill Reese standing by prime Cherry veneer logs
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gradient and continue the drying process while keeping the drying
stresses to a minimum and improving grade.”

Leonov said the wood science behind the system is in its conventional
drying. “In conventional drying, heat is constantly higher on the wood

Brunner-Hildebrand Turbo Technology HTT®

One Success Story After Another...

“Hermitage Hardwood Lumber Sales, Inc. has advertised in the
Import/Export Wood Purchasing News since 2002. | know the value of
keeping a presence in a market that is constantly changing and that is why
we advertise on a regular basis in “The Wood Purchasing News.” Your
publications are targeting the markets we are serving worldwide.
Therefore, | feel it is a small investment to make to stay in front of those
customers and potential customers who have helped make Hermitage
Hardwood Lumber Sales, Inc. a growing concern in the hardwood con-
centration yard business.”

Parker Boles
Owner/President
Hermitage Hardwood
Lumber Sales, Inc.

IMPORT,/EXPORT
WooD K

purchasing
news
CALLUSTODAY at901-372-8280

Parker Boles

or Email us at CARMEN@MILLERWOODTRADEPUB.COM

For Ad rates and marketing
support services unavailable elsewhere.

Hermitage Hardwood Lumber Sales, Inc. is a hardwood concentration yard with
875,000’ dry kiln capacity, Walnut steamer, 5 million feet of dry storage, 4.5 million feet of
covered air drying capacity, operating a Newman EPR24 double surfacer, providing
straight line ripping and custom width sorts. Marketing Appalachian Red Oak, White Oak,
Ash, Cherry, Poplar, Black Walnut and White Hard Maple. Hermitage carries six 1/2 hori-
zontal Ads in four-color in the Import/Export Wood Purchasing News. They can be
reached at P.O. Box 698, Cookeville, TN 38503, Phone (931) 526-6832, Fax: (931) 526-
4769 or Email: info@hermitagehardwood.com

surface, keeping the temperature driving force reversed. The vaporiza-
tion process is still proceeding at the wood’s surface, but now the heat
comes from the wood. We get a temperature gradient in the wood where

Continued on page 33

August
Tecno Mueble International, Furniture Show, Guadala-
jara, Mexico. Contact: tecnomueble @afamjal.com.mx. Aug.
19-22.

September
FMC China 2015, Furniture Manufacturing & Supply
China, Pudong, Shanghai. Contact: martin.du@ubmsino-
expo.com. Sept. 9-12.

Global Buyers Mission, Whistler Conference Center,
Whistler, BC. Contact: gbm@bcwood.com. Sept. 10-12.

October
National Hardwood Lumber Association, 2015 Annual
Convention & Exhibit Showcase, Omni Hotel Downtown,
Nashville, TN. Contact: 901-399-7560. Oct. 7-9.

APA-The Engineered Wood Association, Annual Meet-
ing and Info Fair, Coeur d’Alene Golf Spa & Resort, Coeur
d’Alene, ID. Contact: mlilley@engineeredwood.org. Oct. 17-
19.

November
North American Wholesale Lumber Association,
Traders Market, Hilton Anatole, Dallas, TX. For more infor-
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the surface is cooler than the core. It creates a vapor pressure differen-
tial, which is a product of temperature and moisture content that drives
the moisture from the core to the surface.”

Lumber drying benefits with HTT include:

+ Reduced consumption of electrical energy

+ Managed control of the air stream while promoting turbulent airflow

+ Uniform final moisture distribution

* Improved grade with minimal wets

+ Reduction of drying costs per board foot

For more information visit www.brunner-hildebrand.com. B

Canada—Recent Trans-Pacific Partnership (TPP) trade negotiations
brought a clash between Japan and Canada over log export protection.
According to sources, British Columbia (BC) may now be under in-
creased pressure.

Canadian media reported Canada is also pushing for tariff reduction in
other forestry markets. Japan is also targeting Canada for removal of ex-
port curbs on its British Columbia logs as a matter of reciprocity.

Other reports stated Japan is pressing Canada to eliminate or modify
curbs it has imposed on BC log exports, which are driving up their cost
for foreign buyers. Details of the forestry impasse with Japan are con-
tained in documents from Canada’s Foreign Affairs department that are
marked “secret” and have been obtained by The Canadian Press.
“Canada is pursuing full tariff elimination for the forestry sector—as you
know, tariffs in Malaysia are as high as 40 percent, as high as 31 percent
in Vietnam and as high as 10 percent in Japan,” states a briefing note
prepared for senior federal trade officers in Ottawa and their provincial
counterparts in BC.

The memo also states discussions with Malaysia and Vietnam are pro-
gressing well. The same was not said for Japan, Canada’s biggest Asian
trading partner. “Discussions with Japan are ongoing yet have been diffi-
cult. Japan has very clearly linked the elimination of forestry tariffs to BC,
eliminating or modifying log export controls,” the memo stated.

A small percentage of BC logs are exported to foreign markets, in addi-
tion to Japan, yet must satisfy some strict provincial and federal necessi-
ties.

“There have been some suggestions from your authorities in that
Canada adjusts for no tariff reductions from Japan on forestry products in
order to protect our log export control regime,” as stated in the memo.
“This is not an acceptable outcome for Canada; it would put our competi-
tors at a permanent advantage in the Japanese market for one of our pri-
mary exports.”

In addition to Canada, the 12 countries within the TPP include Australia,
Bunei, Chile, Japan, Malaysia, Mexico, New Zealand, Peru, Singapore,
the U.S. and Vietnam. B

OBITUARY

Alan Lee Kitchens, 64, recently passed away.
Kitchens was vice president of Kitchens Broth-
ers Manufacturing Company, located in Hazle-
hurst, MS. He was formerly on the board of
directors of the Hardwood Manufacturers Asso-
ciation, the National Hardwood Lumber Associa-
tion board of directors, and the Southwestern
Hardwood Manufacturers Club. He was a long-
time member of the Utica Christian Church and
was a Sunday school teacher and board mem-
ber.

Kitchens was a member of Mississippi Skeet
Shooting Association, an avid pilot, and sports-
man. He was a graduate of Utica High School, Utica, MS, and The Uni-
versity of Southern Mississippi at Hattiesburg where he was a member of
the Sigma Nu Fraternity.

He was preceded in death by daughter, Stacey Kitchens, brother, Greg
Kitchens, and his parents, Mid and Sybil Kitchens.

He is survived by his wife, Paula Kitchens; daughter, Amy Kitchens of
Brandon, MS; brother, Kevin Mid Kitchens of Rayville, LA; and grandson,
Patrick Myers Whittington.

Memorials may be made to Utica Christian Church, P. O. Box 306,
Utica, MS, 39175 or Utica Cemetery Association, P. O. Box 129, Utica,
MS, 39175. 1
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Forest Products, Inc

Manufacturers and Exporters of Quality
Pennsylvania Hardwoods producing
25,000,000 BF annually
1,000,000’ Kiln capacity

Specializing in Hard Maple * Cherry - Soft Maple - Red Oak * Ash
Hardwood Lumber and Logs
Export Packaging and Container Loading

Band Sawn Lumber at
Shinglehouse, Pennsylvania (U.S.A.) location.
Lumber Sales - Mike Tarbell - Rus Gustin
Phone: 814-697-7185 FAX: 814-697-7190
Log Sales - Bob Mallery
Phone: 814-697-6576 FAX: 814-697-6637

Mailing Address: 1716 Honeoye Rd.
Shinglehouse, Pa. 16748-9739

E-Mail: ramsales @frontiernet.net
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Thompeon Hardwoods, InC. B one of the Lrgest exponens
of Aemerican Southem Hardwood Luenber i the soubert

Contact Thompson Hardwoods,
Inc. for your next order.

Thompson Hardwoods, Inc.
320 J. A. Yawn Road

Hazlehurst, GA 31539

Phone: (912) 375-5174
thisales@thompsonhardwoods.com
www.thompsonhardwoods.com

Paul Cabrol » Ext. 383
paul.cabrol@beasleyforestproducts.com
Cell: (912) 403-8501

John Stevenson ¢ Ext. 384
jstevenson@thompsonhardwoods.com
Cell: (912) 375-8226

Linwood Truitt  Ext. 303
linwood.truitt@beasleyforestproducts.com|

Ray Turner ¢ Ext. 312
ray.turner@beasleyforestproducts.com

Cell: (912) 253-9000 Cell: (912) 253-9001
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Engineered Wood Products
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WESTERN RED CEDAR
a e pneing

Roseburg

A Forest Products Company

.Roseburg.com

« Dimension
« Fencing
« Decking
* Posts « Beams
Quality Products  Efficient Service
Competitive Market Prices

* Carlos Furtado * K.K. Sangara

Www.sawarne.com
.EI ph. 604-235-1755 @
fax 604-235-1754

800.245.1115

SUITE 280 - 1770 BURRARD ST.
VANCOUVER, B.C. V6J 3G7

5530 NORDIC WAY
FERNDALE, WA 98248

SISKIYOU-FOREST-PRODUCTS

Your Source for Quality
info@siskiyouforestproducts.com
www.siskiyouforestproducts.com
800.427.8253 * 6175 Hwy 273
Anderson, CA 96007

Caality
Wastern
Caodar

o - bgil s e en

SIskiVOl FOREST PROUICTS

RESERVE

FREMIUM WOOU THIM w J

|

The Dakeryn Difference

We manufacture all our specialty products
at our Mountain View plant and control all
aspects of production to ensure quality
and consistency.

Our reputation for quality and service is

Boise Cascade

unsurpassed. ’
Manufacturers of \74
Lumber, Plywood & V
Engineered Wood Products
Dakeryn

Tel. 604.986.0323
www.dakeryn.com

www.bc.com/international-marketing

Classified Opportunities

Classified advertising accepted only for: Positions Available, Positions Wanted, Business
Opportunities, Machinery For Sale, Machinery Wanted, Wanted To Buy, Services Offered.
Classified Rates: Display classified $45.00 per column inch, fractions of an inch will be
charged as full inch.

All classified Ads must be received by the 15th of the preceding month. Example: Ads
for October/November 2015 issue must be in by September 15th.

Also please specify number of times Ad is to run. All Ads to be inserted on prepaid basis
only.

PROTECTION To Control Existing Splits

LogSavers / FlitchSavers

Plastic Stitches for Logs

I\ u.c COATINGS CORPORATION

tel: +1 (716) 833-9366 + www.uccoatings.com « exportdesk@uccoatings.com

Available Worldwide - Distributor Inquiries Welcome

(Europe Distributor) (Chile Distributor)
WORAM HOLZSCHUTZ  TRADEX MELINKA

email: mailbox@woram.ch email: jclepe@tradex.cl

(China Distributor)
KEWABERLT - M

##5 : woodglue@vip.163.com

(Guyana Distributor)
B, R & T PAINT STORE

email: peachesreid9@yahoo.com

CAREER OPPPORTUNITIES

Fifth generation Robinson Lumber Company is grow-
ing, and looking for experienced professionals to join our
teams in Domestic Hardwoods, Tropical Hardwoods,
Flooring, and Pine.

Please visit roblumco.com/careers for details.

Family-owned and operated since 1893.

rhe Stacking Stick Worthy
of the Name “Iron”

DOWNES & READER
HARDWOOD CO., INC.

Competitive Pricing * Superior Service
Reliability
Kiln-Dried Douglas Fir Timbers

3x4 to 12x12 in stock S4S/Resawn
other sizes available up to 40’

m Since1953

DISDERO

LUMBER CO.

800-788-5568

-

Iron STick :
Dowmes = eader www.disdero.com
sales@disdero.com

www.downesandreader.com

PPG SEAL GRIP® MC
With more than 80 years of machine applied
coatings experience and research and develop-
ment, PPG introduces your replacement to oil-
based primers, PPG Seal Grip MC exterior
acrylic primer.

0’8d MACHINE APPLIED

Reserved for

six time Advertisers in

COATINGS

The Softwood Forest

PPG Architectural Finishes, Inc.

One PPG Place

Pittsburgh, PA 15272

877-622-4277
www.ppgmachinesappliedcoatings.com

Products Buyer
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sausee U.S./CANADIAN SOFTWOOD FOREST PRODUCT
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Import/Export Wood Purchasing News’ worldwide
circulation is distributed to companies that pur-
chase both Hardwood and softwood products

Ads in this section of The Import/Export Wood Purchasing News are FREE with a qualifying Ad program in The Softwood Forest Products Buyer

Manufacturers of Quality

Eastern White Pine Lumber
Since 1976

* 30 Million BD FT of Production

* 630,000 BD FT of Dry Kiln Capacity
¢ WACO 30 XL Moulder

¢ In Line Moisture Detectors

¢ Modernized Cut Up Shop

231 Fisher Corner Rd.
New London, NH 03257
Tel: (603) 763-2860
Fax: (603) 763-4498

www.durgin-crowell.com

For Sales Contact B Manning or Chuck Gaede

@ Durgin & Crowell Lumber Co.

WITH OVER 20 DISTRIBUTION CENTERS
ACROSS THE UNITED STATES, READY
TO TACKLE YOUR JUST-IN-TIME-NEEDS,
WE HAVE THE REACH TO BE THERE.

SHERWOOD

LUMBER

WE’LL BE THERE.™

SHERWOODLUMBER.COM
WOOD | BEAM™ JOISTS
GP GLULAM COLUMNS & BEAMS
GP LAM® LVL
FIBERSTRONG® RIM BOARD

PROBYN EXPORT

Specializing in High Grade
WESTERN RED CEDAR and HEMLOCK

Probyn Export

New Westminster, BC, Canada

Phone: 604-526-8546  Fax: 604-526-8565
Email: chrisb@probynexport.com
www.probynexport.com

Waldun Forest Products
Twin Rivers Cedar  Stave Lake Cedar

Working as ONE to serve you better.

THE 9393 287th St.

Maple Ridge, BC V2W 1L1
TEL: (604) 462-8266
FAX: (604) 462-8264
GROUP Email: sales@waldun.com

EASTERN

si m pl ify The Natural Ch?if;e From
Start To Finish
With Eastern it’s simple:
« It's locally grown New England White Pine
with a proven history of performance for over
200 years.
« It’s manufactured domestically by Mill Services
in beautiful upstate New York.
« It’s finished with an environmentally friendly
primer from FMI.
« It's shipped directly to your warehouse, on-time
and securely wrapped for superior protection.

For more information on EASTERN

and the stock patterns available,

visit www.millservices.com/Eastern/SFPB. | y1 ) 1
TO ORDER, CALL 800-578-2119 EXT. 108 | =ceviz==

WHEN APPEARANCE ISN'T
IMPORTANT, SAVE YOUR BUILDERS MONEY
WITH OUR FRAMING GRADE GLULAM

WHEN APPEARANCE IS IMPORTANT, YOUR
CUSTOMERS WILL PREFER OUR
AUTHENTIC APPEARANCE GRADE

®

Boise Cascade
Engineered Wood Products

Great products are onfy the beginning.
www.bc.com/ewp

RiICHARDSON TIMBERS
10100 DENTON DRIVE - DALLAS, TX. 75220
#1 & Btr. Green Douglas Fir*
sizes up to 20" x 20”
Lengths to 40’
NOW STOCKING: DOUGLAS FIR TRU-DRY™ TIMBERS|
EXCLUSIVE DISTRIBUTORS FOR: LA, OK, TX
#1 & Btr. WESTERN RED CEDAR*
sizes up to 16” x 16”
Lengths to 32’
OAK TIMBERS*
sizes up to 12" x 12”
Lengths to 20
*Larger sizes available upon request
For Sales Call: (214) 358-2314
Toll Free: (877) 318-5261
Fax: (214) 358-2383
Web site: richardsontimbers.com
SERVING THE SOUTH SINCE 1949

*- Tri-Pro™ Forest Products

We do most patterns in Cedar, Pine and
Fir
Manufacturers of:
¢ Boards ¢ Dimension Timbers up to 32”
Species:

* Doug/Fir/Larch  Hem-Fir e White Fir
Phone: 208-437-2412 * Fax: 208-437-0579
Toll Free: 800-488-0579
Terry Baker - terryb@triprocedar.com
Lance Huebener - lanceh@triprocedar.com

Eastern White
Pine from Malne

www.hancocklumber.com

G Neiman

A I Timber & Specialties

Andersen Pacific Forest Products
PRODUCTS:
® Western Red Cedar, Douglas Fir and Spruce
© FOHC Architectural Knotty Timbers
 Vertical Grain Clear Lumber
custom sizes up to 42 feet long and over 20
inches wide VG lumber

604.462.7316
www.canadianoverseas.ca

Limington Lumber Co.
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DiPrizio Pine
. Sales, Inc.

Producing 20 MBF Annually
Manufacturing Eastern White Pine
in 4/4, 5/4 and 6/4 Kiln Dried
1-888-330-8467 - 1-603-473-2314
Fax: 1-603-473-8531
Rte. 153 & King’s Hwy.
Middleton, NH 03887
sbrown@lavalleys.com
www.dipriziopine.com

Ki'ng Forest Industries
Specializing in 4/4-8/4 Eastern White Pine

: | | Ph.: 603-764-5711

= = Fax: 603-764-9654
i 53 Eastside Rd.
Wentworth, NH 03282

Sales: Contact John King
John@kingforest.com
www.kingforest.com

eTeal-Jones Group
A Famlly Of Fine Forest Products

Stag Timber T=AL cE=mAR

PRODUCTS

LUMBER DIVISION

=Y

TEAL FLODORING

1-888-995-TEAL(8325)
www.tealjones.com

J.S. Jones

A complete range of premium,
high-quality Western Red Cedar

* ALLEY
LUMBER SPECIALTIES LTD.

midvalleylumber.com
Langley, BC, Canada

P 604 510-1288
E sales@midvalleylumber.com

wallson

Group™
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Manufacturers of 4/4
Eastern White Pine, Lumber
and
DIMENSION
Kiln Dried and
Association Graded

Robbins Lumber Inc.

Manufacturers Wholesalers
Searsmont, Maine 04967
Telephone: 207-342-5221

Fax: 207-342-5201
Website: www.rlco.com

Your clear choice for

Western Red Cedar

Tel: 604-946-2910

WWW.pwWwWw.ca

MANUFACTURER OF
QUALITY SOFTWOODS

IDAHO TIMBER
208.377.3000

www.idahotimber.com

T say ldaho prodyess tha _.\
best lumber ia
the warld s s pretsy
bold statement.

Fivrn agsim. ik soariomer 15 aisapr righi

IpAHO FORESt
—GROUP-—

e i UL T O

B0 33,1881 J

Fir/Larch, SPF, Hem-Fir, Cedar
2x4; 2x6; 2x8
Stud Mill-Usk, WA
Random Mill - Colville, WA
Random Mill-Midway, B.C.

Ponderosa Pine
Rough Green Mill - Eager, AZ
4x4 - 7x9, 8’-16’

(509) 604-5071
www.vaagenbros.com

Vaagen

Brothers Lumber

Four Sawmills
Four Planer Mills
35 MBF Annual Production EWP
175 MBF Annual Production SPF
Mixed Truckloads of EWP & SPF

PLEASANT RIVER PLEASANT
PINE RIVER
QUALITY EASTERN WHITE PINE

www.pleasantriverlumber.com

Page 35
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I today's turbulant econormy, wouldn't it bs nkce i kave a erystal ball? For
over & quarter century, wa've dallversd superior hardwood and backed it with
knowledgealle, helphd and friandly sarvice. Mo, mom than ever, you can look
to us to deliver the same products and servica you've coma 19 rely on,
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interforest BRADFORD
lumber® & FOREST

Eni Cam Tt the ez Traasd Weiliag Mo Crraigs, YWe M'afos
Shadte Gap, PA | #514-258-4112 Bradford, PA | B14-388-3701
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www.danzergroup.com

