CHABROS - continued from page 14

its mission is “to continue to provide our customers with the very best in cutting-

edge solutions through our continuous search for the Next New,” said manag-
ing partner Joseph Ammar.

The vision of Chabros’ leadership is to continue to grow as a top-class trading

company that provides excellent products incorporating value-added service,
expertise and information with a high level of coordination skills to ensure cus-
tomer and project satisfaction. To this end Chabros is always committed to ex-
pand its range of products and species to provide original and fresh design
solutions to the market. The company has developed into one of the largest

distributors of wood, parquet and decking, marquetry and mother of pearl prod-

ucts and is stretched out to represent world renowned names such as
Dupont™, Corian® and Montelli®, Richter Stone-Veneer® and Acoustic-Light-
boards® as well as Merino HPL & Compact Laminates. It also offers veneer
stitching and pressing, sanding, veneer finger-jointing, parquet and exterior
decking installation, as well as Teak yacht decking.

The Chabros International Group was founded in 1960 as a wood and veneer
supplier in Lebanon and then opened its first branch in Dubai in 1998. In 2009 it

expanded its product range significantly and now operates 14 branches and

distribution centers throughout the Middle East and North African region. Today
it operates its UAE international headquarters, with 30,000 square feet storage
in Techno Park, Jebel Ali, where it has extensive showrooms and offices. It has

employed up to 200 employees and has completed projects in the U.S. and
throughout the MENA region.

Like so many companies in this sector, Chabros is committed to a safer and
healthier environment as well as operating practices, since it believes that
everyone is impacted by the potential environmental consequences of its ac-
tions. The company values the importance not only of preserving the life of
trees but encouraging it and applies environmentally healthy practices to en-

sure the species it trades in are sourced from sustainable and managed forests

and sources (in some cases plantations). lts website quotes its philosophy of

environmental care as “the stewardship and use of forests land in a way, and at
a rate, that maintains their biodiversity, productivity, regeneration capacity, vital-

ity and their potential to fulfill, now and in the future, relevant ecological, eco-
nomic and social functions, at local, national and global levels and does not

cause damage to other ecosystems.” — a definition of Sustainable Forests Man-

agement by the Programme for the Endorsement of Forest Certification
(PEFC). Accordingly Chabros is actively involved in several environmental ac-
tivities and has successfully acquired certification by the Forest Stewardship
Council (FSC TT-CO dated 20.4.2011) and PEFC (BMT-PEFC-1049 dated
20.4.01).

Recently Chabros launched its second Showroom “Maisons Et Parquets” for
the first time in Dubai on Sheikh Zayed Road following the success of its first
branch in Beirut. The showroom is a subsidiary of Chabros Group and it offers

a wide range of parquet flooring, in addition to an exclusive collection of luxuri-
ous furniture serving various design tastes. Maisons Et Parquets wood flooring
products include both solid and engineered and are offered with “modern de-
signs, rich colors, and innovative textures to reflect timeless beauty, classic
looks and outstanding value”. Wood flooring styles are made from common and
exotic species, ranging from traditional strip to wide plank (30cm wide), and
from smooth to hand scraped designs, available in different colors for residen-
tial as well as commercial use. The showroom also offers high quality decking
that stands the challenge of time, and also composite decking.

Chabros has supplied material to many prestigious projects including the
Mozzo Central and Oceana Palm, Jumeirah. The Nation Towers is an exem-
plary addition to Dubai’s skyline, comprising two towers that feature world class
facilities including luxury high-rise apartments, deluxe office space, a boutique
style mall, a beach club and a five-star hotel. Chabros supplied wood and ve-
neer, as well as parquet flooring. The now famous Burj Khalifa skyscraper is a
world-class destination and the magnificent centerpiece of downtown Dubai,
considered Dubai’s new urban masterpiece. As the world’s tallest building it is
surrounded by hotels, must-visit shopping destinations and a world of entertain-
ment options, for which Chabros supplied wood and veneer.

Concourse 3 of the Dubai International Airport provided a welcome boost to
capacity and service when it was completed in 2012, where Chabros supplied
Dupont™ Corian®, wood and veneer. The first hotel on Dubai Marina,
Grosvenor House West Marina Beach by Le Meridien, is destined to be a first
in many ways, including setting new standards in hospitality. This 45-story
tower is a landmark of luxury and perfection, a flawless Arabian jewel at the
center of an exciting cosmopolitan city, to which Chabros was a supplier.

Inspired by the imperial palaces of the Ottoman era, Jumeirah Zabeel Saray is
a five-star luxury hotel that does everything in superb style. From its exclusive
location on the west crescent of the iconic Palm Jumeirah to the truly spectacu-
lar lobby entrance, every detail inspires awe and delight, including the wood
materials supplied by Chabros.

The Emaar Arabian Ranches project is one of the exclusive lifestyle communi-
ties in Dubai which was developed by Emaar Properties PJSC, for leisure and
entertainment with 20 retail outlets including supermarket, cafes and restau-
rants in the Community Center, supplied by Chabros. Jumeirah Emirates Tow-
ers is a city lifestyle destination beyond compare, set in the heart of Dubai
alongside Sheikh Zayed Road, a few minutes walking from the Dubai Metro
Station. It encompasses a fully integrated five-star business hotel with high oc-
tane luxury, setting the scene with 400 spacious rooms and suites, paired with
creative meeting and business facilities. Chabros supplied wood and veneer in
the public areas.

Finally, the JW Marriott, Abu Dhabi, Resort and Spa is one of the largest hotel
developments in the UAE with 350 luxury rooms as well as suites, serviced res-
idences, land bound villas and special over-water villas — each with their own
mooring docks for yachts, for which Chabros supplied wood and veneer and

Continued on page 18
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Complete documentation
(letters of credit, bank drafts, etc.)

Door-to-door, door-to-terminal, and
terminal-to-terminal shipping

Phytosanitary inspections and certificates
Log fumigation services and certificates
Container consolidation (lumber and logs)

Re-export permits for red and white oak

' logs from regulated U.S. states
F
MEMBER OF:
N.H.L.A. LH.LA.

C.L.A. Penn-York
N.E.LA.

Alliston, Ontario
Lloyd Lovett

T: 800 335-5394
C:416 717-8251
l.lovett@kingcitynorthway.com

Montreal, Quebec
Michel Berard

T: 800 335-5394
C:514 886-8235
mberard@kingcitynorthway.com

www.kingcitynorthway.com
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Import/Export Timber Products’ Stock Exchange

Cumaru
4/4 5000bft
Iroko
4/4 6/4 & 8/4 30,000bft
Jatoba
4/4 5/4 & 8/4 50,000bft
Jatoba Fixed 6”
4/4 20,000bft
Padauk
4/4 6/4 & 8/4 30,000bft
Purple Heart
4/4 23,000bft
Tigerwood (Goncalo Alves)
4/4 7,000bft
Wenge 100% FSC Certified
4/4 8,000bft

Wenge
4/4 & 8/4 20,000bft

Yellow Heart

4/4 5,000bft

Ipe Decking
4/4 x 4” 8 — 20’ 10,000bft
5/4 x 6” 8 — 20’ 25,000bft

Mocha Decking (Mukulungu) 100% F ertified

5/4 x 4” 7 - 18 10,000bft
5/4 x 6” 7 — 18’ 30,000bft

Veneer Logs — 4 sides clear D%‘ng‘%golgﬁ"%%ER
2 x 40’ Northern Red Oak 15"+ IMPORT DIVISION
2 x 43' 04'390V[\1’hlte 102,!( 167+ Stock subject to prior sale
Vencer Loas 3 o lear PREMIUM KILN STICKS
3 x 40’ Hard Maple 147+ AVOID USUAL KILN STICKS PROBLEMS USING
3 x 40’ Northern Red Oak 147+ our HIGH DENSITY IMPORTED HARDWOOD
5 x 40’ Ohio White Oak 16"+ STICKS
3 x 40’ Cherry 14”7+
Cherry IronStick the most COST EFFECTIVE KILN
5/4 Prime KD Rgh STICKS on the market
6/4 Prime KD Rgh FLAT or FLUTED
4/4 SEL KD Rgh 7/80r3/4x1% x4, 6, and 8
8/4 Prime KDRgh | e
4/4 Sel&Btr KD Rgh Imported Hardwoods
Yellow Poplar Cumala, Finger-Joint Cumala, Purple Heart,
4/4 #1C KD Jatoba, Ipe decking, Cumaru decking, Sapele,
4/4 #2C KD Spanish Cedar, Genuine Mahogany
Sycamore | e
4/4 #1C #1C&Btr Qtr&Rift KD Rgh
White Oak Toll-Free: 866-452-8622
4/4 Sel&Btr Rift 4” Strips KD Rgh Call William von der Goltz
4/4 Sel&B_tr Qtr KD Rgh www.ironsticks.com
4/4 #2C Rift&Qtr KD Rgh imports@downesandreader.com
YODER LUMBER COMPANY INC. Downes & Reader
4515 TR 367 Hardwood Co. Inc.
M\il"eerurg, OH 44654 P.O. Box 456 - Evans Drive
oice: 330-893-3121
Sto ton, M 02072
Fax: 330-893-3031 ughton, Mass
HARDWOODS

PENN-SYLVAN INTERNATIONAL, INC. IMPORT LUMBER DIVISION

Spartansburg, Pennsylvania U.S.A.
Contact: Bill Reese, mobile (814) 881-7111 9100-1 Lackey Road. Leland NC 28451

Telephone (814) 827-8271 Fax (814) 827-8272 PH: (910)383-2578 FAX: (910)383-2580
E-mail PennSylvanUSA@aol.com EMAIL:

www.Penn-Sylvan.com Tom Herga tom.herga@hardwoods-inc.com

# Sa‘,mogs -3 S:des Clean Brian Stordeur brian.stordeur@hardwoods-inc.com
5 x 40’ Cherry, 12” /up

5 x 40’ Red Oak, 15” /up Debbie Smith Debbie.smith@hardwoods-inc.com

2 x 40" White Oak, 13" /up Sapele 100% FSC Certified

Northern Appalachian Lumber - Kiln Dried 4/4 — 10/4 150,000bft
2 x 40’ 3/4 Ash unselected FAS (prime), #1 Com, #2 Com Sapele
2 x 40’ 4/4 Ash unselected FAS 4/4 — 12/4 120,000bft
2 x 40’ 4/4 Ash unselected #1 Com African Mahogany 100% FSC Certified
2 x 40’ 4/4 Ash Brown #1 Com, #2 Com z/f4'_ 8/4M80|‘;000bﬂ
f : rican Mahogany
;x 40, 4/4 Cherry FAS (prime) _and #1 Com ) 4/4 - 12/4 110,000bft
X 40’ 4/4 Hard Maple FAS (prime) #1+2 White . . i
, Utile/Sipo 100% FSC Certified
2 x 40’ 4/4 Hard Maple #1 Com Sap & Better 4/4 — 8/4 125,000bft
2 x 40’ 3/4 Red Oak FAS (prime), #1 Com, #2 Com Afrormosia
2 x 40’ 4/4 Red Oak FAS (prime) and #1 Com 4/4 & 8/4 15,000bft
2 x 40’ 5/4 Red Oak #1 Com Aniegre 100% FSC Certified
. . 4/4 & 8/4 20,000bft
Shipping Dry Lumber Santos Mahogany (Cabreuva)
Inquiries Welcome 4/415,000bft

j;' B Ao
t %J} - i

fIANCOCKE
LUMBER

MANUFACTURING EASTERN WHITE PINE SINCE 1848

Manufacturing 4/4, 5/4 Boards S4S, S1S2E,
Rough and pattern in 2” - 12”

;? b

Manufacturing NeLMA grades including:
* C Select ® Finish  Industrial
* D Select * Premium * Shop
* DBTR Select e Standard * Timbers

Hancock Lumber operates 3 SFI Certified Sawmills in
Maine and specializes in producing to your specific needs.
Contact our sales team today:

Matt Duprey: (207) 627-6113

Jack Bowen: (207) 627-6115

Scan our QR Tag for product
grades, textures, patterns

and more!
HL.WhitePine.me

Baillie$

.your SINGLE SOURCE sor
the worid's HARDWOODS

North American
and Imported hardwoods.

Atrican Manngamr
ﬁenume Mahogany
“‘Sapele

SIIEIIIISh Cedar

phone: +1-716-649-2850" ~
email: mio@balllm.l:nm

f

THE FINAL PIECE TO THE HARDWOOD PUZZLE

Baillic $

...single source solutions

Jesper Bach
Exotic Hardwoods
Manager

BAILLIE LUMBER CO.

Exotic Sales Direct Line 252.523.0021

4002 Legion Drive / Hamburg, NY 14075 USA

phone 716.649.2850 / 800.950.2850 / fax 716.649.2811
www.baillie.com / e-mail: info@baillie.com
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Baillie has long been recognized as the trusted name in

premium North American hardwood lumber. With its

entry into the exotics market, Baillie takes that same

capability and dedication to quality, value and customer

service and applies it to an exciting new product line.

Baillie now offers the most desirable species from South

America and Africa in a wide range of thicknesses and

sorts, including flat-sawn, quarter-sawn, pattern grade

and figure. And as always, Baillie prides itself on

meeting any customer’s most demanding challenges

with custom sorts.
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Import/Export Timber Products’ Stock Exchange

FOR

93,000 bf 4/4 Sapele KD
69,000 bf 5/4 Sapele KD
76,000 bf 6/4 Sapele KD
84,000 bf 8/4 Sapele KD
37,000 bf 10/4 Sapele KD
42,000 bf 12/4 Sapele KD
19,000 bf 16/4 Sapele KD
14,000 bf 4/4 Spanish Cedar KD
6,000 bf 5/4 Spanish Cedar KD
9,000 bf 6/4 Spanish Cedar KD
22,000 bf 8/4 Spanish Cedar KD
7,000 bf 10/4 Spanish Cedar KD
6,000 bf 12/4 Spanish Cedar KD
18,000 bf 4/4 Jatoba KD
6,000 bf 5/4 Jatoba KD

Alan Mcllvain Company

501 Market Street « Marcus Hook, PA 19061
Phone: (610) 485-6600 « FAX: (610) 485-0471
www.alanmcilvain.com
sales@alanmcilvain.com

Quality Hardwood Lumber and Moulding
Since 1798

FOR SALE

3 T/L 6/4 S&B Beech

5 T/L 8/4 S&B Beech

2 T/L 5/4 S&B Cherry

5 T/L 6/4 S&B Cherry

5 T/L 8/4 S&B Cherry

3 T/L 4/4 #2 Com H. Maple
2 T/L 6/4 S&B H. Maple
3 T/L 6/4 #1 Com H. Maple
5T/L8/4 S&B H. Maple

5 T/L 5/4 #2 Com Hickory
5 T/L 5/4 S&B Hickory

5 T/L 6/4 #2 Com Hickory
2 T/L 6/4 S&B Hickory

5 T/L 8/4 #1 Com Hickory
5 T/L 9/4 S&B Poplar

3 T/L 16/4 S&B Poplar

1 T/L 16/4 #1 Com Poplar
5 T/L 4/4 #2 Com Sassafras
3 T/L 5/4 #2 Com Sassafras
5 T/L 6/4 S&B Soft Maple
5 T/L 8/4 S&B Soft Maple
5 T/L 10/4 S&B Soft Maple

5 T/L 5/4 #1 Com Hickory

Cole Hardwood Inc.

P. O. Box 568
Logansport, Indiana 46947
574-753-3151 Fax: 574-753-2525
e-mail at: dave@colehardwood.com
home page: www.colehardwood.com

Hermitage Hardwood
Lumber Sales, Inc.

105 Ridgedale Drive
Cookeville, TN 38501 U.S.A.

P.O. Box 698
Cookeville, TN 38503 U.S.A.
931-526-6832 - 931-526-4769 Fax
E-mail: info@hermitagehardwood.com
lawson@hermitagehardwood.com

Website: www.hermitagehardwood.com
Contact: Parker Boles, Adam Moran,
Steve Gunderson
Lawson Maury - Export
www.hermitagehardwood.com

FOR SALE

ASH

4/4 FAS W1F 15/16 8m’
5/4 FAS 6m’

6/4 FAS 15m’

8/4 FAS 15m’

BASSWOOD
4/4 FAS 13m’
5/4 FAS 15m’

CHERRY
4/4 FAS 8.5” wider 20m’
5/4 FAS 18m’

HICKORY
4/4 FAS 5” 20m’
4/4 FAS 7.5” wider 18m’

WHITE OAK

4/4 FAS 40m’

4/4 FAS R2E 4.5” 6m’
4/4 FAS R2E 5” 10m’
4/4 FAS R2E 5.5” 8m’
4/4 FAS R2E 6” 4m’
5/4 FAS 55m’

6/4 FAS 60m’

6/4 FAS 5-6” 12m’
6/4 FAS 6-7” 11m’
8/4 FAS 12m’

POPLAR

4/4 FAS 17m’

4/4 FAS 15/16 15m’
5/4 FAS 17m’

6/4 FAS 20m’

714 FAS 40m’

7/4 FAS 12” wider 22m’
8/4 FAS 50m’

8/4 FAS 12” wider 23m’
9/4 FAS 14m’

10/4 FAS 8m’

10/4 FAS 12” wider 14m’

RED OAK

4/4 FAS 7.5” wider 15m’
4/4 FAS 10” wider 30m’
5/4 FAS 10” wider 18m’
6/4 FAS 50m’

6/4 FAS 10” wider 35m’
7/4 FAS 20m’

7/4 FAS 10” wider 15m’
8/4 FAS 50m’

8/4 FAS 10” wider 20m’

WALNUT
4/4 FAS 12m’
6/4 FAS 15m’

Kiln Dried Lumber

Walnut
4/4 -20/4
Cherry
4/4 & 8/4
Red Cedar
4/48&6/4

MIDWEST WALNUT CO.
P.O. Box 97
Council Bluffs, IA U.S.A. 51502
Call: 1-712-325-9191 Fax: 712-325-0156
E-Mail: larrym@midwestwalnut.com
www.midwestwalnut.com

All Lumber is KD HT
White Fir/Hem Fir
Custom Metric Sizes
38mm Low grade
45x90 Custom Export Grades
45x105 Custom Export Grades
Douglas Fir
Custom Metric Sizes
38mm Low grade
27mm DF Lamina L-3 Btr S4S
34mm DF Lamina L-3 Btr S4S
38mm DF Lamina L-3 Btr S4S
45x90 Custom Export Grades
45x105 Custom Export Grades
FSC, SFI & PEFC Certifications Available.

Z1N
IDAHO FOREST

- GROUP —
Grangeville - Chilco - LaClede - Moyie Springs

WWW.IDAHOFORESTGROUP.COM
Contact: Ahren Spilker
Export Sales Account Manager
Email: aspilker@idahoforestgroup.com
Tel: (208) 762-6623 - Toll Free: (877) 434-6455
Fax: (208) 762-6631

CHOOSE A IMTARDWOOD LUMBER PARTNE It
WHO WILL BE THERE EVYERY TIME
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We are pleased to offer material below for
prompt sale from our locations across the US:

5/4x6 KD Apitong/Keruing S4S - Approx. 50,000 BF
5/4x8 KD Apitong/Keruing Shiplap — Approx.12,500 BF
5/4x8 KD Apitong/Keruing S4S - Approx. 30,000 BF
5/4x8 KD Apitong/Keruing Shiplap — Approx. 17,000 BF
6/4x6 KD Apitong/Keruing S4S - Approx. 22,000 BF
8/4x6 KD Apitong/Keruing S4S — Approx. 30,000 BF
8/4x7 KD Apitong/Keruing S4S — Approx. 3,700 BF
8/4x7.5 KD Apitong/Keruing S4S — Approx. 9,000 BF
10/4x8 KD Apitong/Keruing Rough — Approx. 6,000 BF
12/4x8 KD Apitong/Keruing Rough — Approx. 1,000 BF
5/4x6 KD Angelim Pedra Rough - Approx. 3,300 BF
5/4x8 KD Angelim Pedra Rough - Approx. 7,700 BF
6/4x6 KD Angelim Pedra Rough - Approx. 5,000 BF
6/4x8 KD Angelim Pedra Rough - Approx. 7,200 BF

Call us at (360) 690-8532 for detailed tally
information, location, and price. All stock
offered subject to prior sale. Additional stock
on water and/or shipping soon.

Aztec International Timber
& Trading, Ltd.

1104 Main Street, Suite M-150
Vancouver, WA 98682-0012
Fax: (360) 690-0035
Website: www.aztecintltimber.com
Email: davidx@aztecintltimber.com

FOR SALE

GENUINE MAHOGANY
CEREJEIRA
SPANISH CEDAR
SAPELE
SANTOS MAHOGANY
PERUVIAN WALNUT

NEWMAN LUMBER CO.
Gulfport Sales Staff: Doug, Bill, Pam
Phone: 1-800-647-9547 or (228) 832-1899
FAX: (228) 831-1149
Website: newmanlumber.com
Mailing Address:

P.O. Box 2580 - Gulfport, MS 39505-2580

-

{l{‘l'llli[i!;_’j'

lardwoor
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Manufacturers and Exporters
of Fine Hardwood Lumber

W. Springfield, NH

MANUFACTURERS OF:
NORTHERN & APPALACHIAN
Hard & Soft Maple, Red & White Oak, Yellow Birch,
Basswood, Cherry, Yellow Poplar, Hickory and Beech.

Specializing in Mixed Containers Green, Air Dried,
Kiln Dried (Thicknesses 4/4-16/4)

G.H. Evarts & Co., Inc.

P.O. Box 96 » 2377 Route 4A
WeEsT SPRINGFIELD, NH 03284-0096 U.S.A.

Contact: GEorGE H. EVARTS
TeELEPHONE: (603) 763-4525
Fax: (603) 763-4701
GHEVARTS @TDS.NET
WWW.GHEVARTS.COM

L

Grantham, NH
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CHABROS - continued from page 15

can offer Teak decking for boat owners.

With such an impressive list of local references and others in Oman and The
Kingdom of Saudi Arabia, the Chabros group can rightly claim to have emerged
at the top of its game.

For more information, visit online at www.chabros.com. l

USA WOODS - continued from page 6

Memphis, and Amer-
ican Hardwood Ex-
port Council
(AHEC). The com-
pany supports the
Sustainable Forestry
Initiative program.
Carlsson is a past
President of the
Lumbermen’s Club
of Memphis. He has

== served on the
Sourcing from Appalachian, Northern and Southern regions, USA

Woods has the ability to obtain specific colors and textures of lum- Boards of AHEC and
ber that meet the needs of the most discerning customer. the NHLA, where he

b L

was Chairman of the In-
spection Training School
for 5 years. He was
voted 2013’s Lumberman
of the Year by the Lum-
bermen’s Club of Mem-
phis. He has served on
the Board of The Agri-
center International in
Memphis for approxi-
mately 10 years. He has
two stepsons with his
wife Susan and six Carlsson is quality checking White Oak being surfaced by the
R Newman planer.

grandchildren.

For more information visit www.usawoodsinternational.com. l

GBM - Continued from page 7

Canada, with the ac-
tual manufacturers
and suppliers. We
purposefully keep
the event on the
small side, so there
is not the ‘rushed’
feel of a big trade
show, but also so
that we can entertain
and accommodate

%] all the participants.

i We make it very

J easy by booking and

=4 paying for all the ho-
Going to Whistler is an opportunity to get away from the bustle of the city tels providin
and relax in the ambience of a world-class resort—that is also full of ex- ! 9

cellent examples of building with wood. ground transport to

and from Whistler to Vancouver, providing
the breakfasts and evening meals/activities
and generally just making it a great place to
come and do business. All buyers have to
do is get to Vancouver. They pay one low
flat fee ($385 CAD)—and we organize it all
for them. There is also a well-attended golf
tournament at the championship designed
Whistler Golf Club during the event for GBM
participants, and many activities and adven-
tures available throughout Whistler and the
local environs while they are visiting the
area.”

During the trade show portion of the event,
there is the opportunity to meet with Cana-
dian manufacturers of products that include  ¢gjaporating with the Western Red Cedar
engineered wood products; remanufactured Lumber Association, the GBM continues to
. X . be a great success for buyers and suppli-
items and components; pre-fabricated ers alike, with estimates last year of over
housing and structures; Iog/post & $33 million in new business developed.
beam/timber-frame homes and structures;
millwork and finished building products and specialty lumber including Western
Red Cedar—all in a comfortable, networking environment.

Continued on page 19
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GBM - Continued from page 18

BC Wood knows that in today’s challenging market, it is important to find new
sources of high quality, competitively priced wood products and stay on top of
new products and changing market needs. Business and building in the U.S. is
now growing again and buyers must take the opportunity of meeting as many
suppliers as possible and staying open to finding new sources and products. The
GBM offers that chance and welcomes buyers from across the U.S. Whether you
need reman stock for your manufacturing business in California, shakes and
shingles for your customers in Maine or large timbers and high-end millwork for
your resort development project in Hawaii—you can find top-notch manufacturers
and suppliers at the GBM in Whistler.

If you don’t know if you are on the invitation list already, or would like to be, con-
tact gpm@bcwood.com. You can also visit the website at bcwood.com to find out
what kind of companies participate in the event and have a look at the videos
and pictures to get a better idea of what goes on over the two and a half days on
the Mountain. B

BUSINESS TRENDS ABROAD

Germany—As reported by the Federal Statistical Office, the construction of a
total of 63,900 homes was permitted in Germany so far in 2014. Compared with
the corresponding period of 2013, this is an increase of 15.3 percent or 8,500.

In residential buildings, a total of 55,000 new dwellings were approved in the
first quarter of 2014, which represents 11.6 percent more than in the same period
last year. To this increase mainly apartments in multi (+22.5 percent) and two-
family homes (+5.5 percent contributed). Building permits for single-family homes
rose only slightly (+ 1.1 percent). &

Finland —In the first quarter of the year, the Finnish forest industry exports and
production showed signs of recovery, according to the Finnish Forest Industries
Federation (FFIF). Also, new investments were announced.

“UPM’s announcement regarding an investment at its Kymi pulp mill started off a
series of investment news. Metsd Group’s Adnekoski investment and Stora
Enso’s Varkaus investment, both announced in April, confirm that the sector has
a strong desire to revitalize itself and to grow as well as strengthen its position in
the bio-economy market,” said Director General of the Finnish Forest Industries
Federation, Timo Jaatinen.

The Finnish Forest Industries Federation’s member companies bought 8.5 mil-
lion cubic meters of timber from private forests in January-March. This is 25 per-
cent more than in the corresponding period in 2013. Log and pulpwood
procurement volumes increased to 3.9 million and 4.3 million cubic meters re-
spectively. In stumpage prices there were no major changes.

Finland's forest industry’s development and the realization of its investments re-
quire sufficient, steady and cost competitive timber availability in the long-term,
according to FFIF.

Demand for Finnish wood products showed signs of recovery in some European
countries while the strong demand seen in Asia last year tailed off. Domestic de-
mand was very low due to the low level of residential construction.

Finland's wood products production in the first quarter of 2014 totaled about 2.7
million cubic meters, which is five per cent higher than last year. Plywood produc-
tion amounted to approximately 310,000 cubic meters, which is 15 percent more
than in January-March 2013. Export deliveries in January-February in both prod-
uct segments were higher than in the previous year.

The first quarter 2014 is showing some tangible, encouraging signs for the Ital-
ian woodworking technology on the domestic market, said the Italian Woodwork-
ing Machinery and Tools Manufacturers' Association (ACIMALL). The feeling is
that it is going to take long still, but finally “early signs of structural recovery” can
be noticed, said Acimall in a press release.

Foreign markets, though slightly shrinking, are still playing a key role for Italian
companies, that in recent years have maintained their order volumes thanks to
export. This is the key trend emerging from the results of the traditional market
survey, carried out by the Acimall Studies office on a statistic sample represent-
ing the entire industry.l

China—According to a report issued by Capital Press, the recent years boom-
ing Chinese timber demand will begin to slow, due to overbuilding. The statement
was made by Rocky Goodnow, a U.S. forest economist at Forest Economic Advi-
sors, at the annual conference of the American Forest Resources Council.

Goodman said that the U.S. exports to China increased log prices during a pe-
riod when domestic demand from the construction industry was slow. Now, when
the U.S. housing is on a recovery mode, “American sawmills are facing high log
prices and limited supplies, due to competition with exports to China”, the expert
said quoted by Capital Press.

It seems that “this phenomenon is especially apparent on the West Coast, which
has the highest log prices in North America, due to its proximity to Asia markets”,
he added. Thus, some sawmills have eased their production increases or contin-
ued to process logs at a reduced scale, Goodnow said.

Goodnow thinks that as export pressure will begin to slow, U.S. sawmills should
become more competitive. Currently, U.S. housing starts are on an upward trend,
though they remain below the pre-recession levels. The expert doesn't see a
strong growth in U.S. domestic lumber demand until 2016-2017, “when more
young people will form new households.”

By then, there are several factors that will drive Chinese demand for U.S. logs,
though at lower levels. One of them is that “Chinese builders have developed a

Continued on page 20
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preference for the durable Douglas fir logs, which they use for concrete form-
work,” he said. They can reuse the wood five or six times, compared to two or
three times for New Zealand's Radiata Pine, Goodnow said. “Logging levels in
New Zealand are also approaching their limit as far as sustainable harvest, which
will hinder exports from that country in the future,” he concluded. B

Myanmar—The export trade for Myanmar timbers became very quiet after the
force of the log export ban. A substantial volume of logs purchased for export
was not shipped before the deadline and remains in Yangon depots but the
Myanmar Timber Enterprise (MTE) has yet to determine the exact unshipped vol-
ume.

Observers say that companies with huge volumes of unshipped logs are consid-
ering a petition to the authorities. The MTE is saying it began advising exporters
to clear logs quickly once it became clear in October 2012 that the ban would be
implemented.

Analysts point out that factors such as the weak Indian rupee, high stocks and
congested log-yards in India and tight financing hindered prompt shipments to
India, the main market for Myanmar logs. It was only in October 2013 that export
shipment started to rise, peaking in March 2014.

Export shipments of logs for the 2013-14 financial year were around 661,000
cubic meters of teak logs and 2,013,000 cubic meters of other hardwoods.

Analysts say around 50 percent of the years’ teak logs and 46 percent of the
total hardwood logs were shipped out in just the last quarter of the financial year.

As the regulations stand at present, unshipped logs will have to be processed
locally after which products meeting the required level of processing could be ex-
ported. Analysts anticipate lower log prices in upcoming auctions because of the
large volumes that will be for sale.

However, once the stock of unshipped logs are utilized prices will better reflect
mill requirement s for the domestic and international market. Looking ahead, the
plan by MTE's is to reduce annual log harvests will likely firm up log prices.

Indonesia—According to sources, back in September 2013, the European
Union and Indonesia signed the EU-Indonesia Forest Law Enforcement, Gover-
nance and Trade (FLEGT) Voluntary Partnership Agreement (VPA). This agree-
ment acknowledges that Indonesian timber and wood products are being certified
through the domestic timber legality verification system (SVLK) as legally har-
vested and processed, thus complying with the EU Timber Regulation, which be-
came effective in March last year.

Now it seems that after the signing of the VPA, Indonesian wood and wood
products exports to the European Union have registered a considerable increase.

Indonesian Ambassador for Belgium, Luxembourg, and European Union, Arif
Havas Oegroseno, quoted by bisnis.com, said that the export of Indonesia’s
wood and wood product to European Union within the period of September 2013-
March 2014 rose by 7.2 percent to US$260.3 million compared to the same pe-
riod of last year when exports reached US$242.8 million. “We expect the effect of
Partnership Agreement between Indonesia and European Union on FLEGT-VPA
which has taken its effect since May 1, 2014 will increase to over 25 percent,” he
said in London, as cited by the same web site. B

BUSINESS TRENDS CANADA

ONTARIO

Hardwood contacts report that business for key species and grades is strong,
with a belief that supplies will likely increase as we head into summer. Buyers are
engaged with their sources of supply, keeping in mind the uncertainty of longer-
term supply/demand concerns about price vulnerability. They are buying for more
short-term needs.

Interest has increased sharply for Ash with the upswing in U.S. residential con-
struction having a positive influence on Canadian businesses. It was noted that
the demand from export markets had also risen for this species. Demand for
Basswood is even with production, with no excess inventory building to date.
There is a concern, however, on the drying side once warmer weather arrives for
this species, as well as for other whitewoods. Consumer interest in Hard Maple
continues to be strong. Even though residential construction has not peaked yet
for the time of year, the continuing increased demand bolstered sales for mould-
ings, interior finishing products and furniture, thus boosting the raw materials
sales to produce them.

On the real estate side, some bankers at Canadian financial institutions say
consumers are making larger down payments on their home purchases. The
Royal Bank of Canada said that average down payments in its uninsured portfo-
lio of mortgages rose by about 10 percent in the last two years (uninsured mort-
gages are mainly those where the down payment is greater than 20 percent).
Down payments in the bank’s insured portfolio (banks must insure mortgages if
borrower puts down less than 20 percent) are also increasing.

The rise is not just in terms of dollar value, but also in terms of the percentage
that they make up of the mortgage loan, ranging from 35 to 40 percent — a signifi-
cant rise. The bank feels there’s more going on than just rising home prices forc-
ing buyers to put down more money up front, since down payments are rising
even in the bank’s uninsured portfolio.

Mortgage insurance premiums were expected to rise by about 15 percent on av-
erage, effective May 1 with the introduction of new mortgage rules. Premiums
vary depending on the size of the borrower’s down payment, and can add thou-
sands of dollars to the cost of a mortgage. In recent years, consumers saved
more for down payments, due to improved income levels, employment and equity
markets. They heeded government warnings on saving more, watching and re-
ducing their debt loads, much of which stem from mortgages. Another factor was

Continued on page 21
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BUSINESS TRENDS CANADA- Continued from page 20

the tightening of mortgage market rules. This may have lead people to save for
larger down payments before taking on a mortgage. Some younger first-time
homebuyers received financial assistance from their parents, thus saving on
mortgage insurance costs.

The spring housing market got a slow start this year. Existing homes sold in
March over the Multiple Listing Service was 4.9 percent higher than a year ago,
announced the Canadian Real Estate Association (CREA). In March 2013 the
market was still reverberating from tighter mortgage insurance rules that took ef-
fect eight months earlier. March 2014’s sales level is actually 8.2 percent below
the average level of March sales over the past 10 years, and according to a
Toronto-Dominion Bank economist it’s 30 percent below the peak reached in May
2012.

Everyone is waiting to see if lower mortgage rates and better weather will spur
more buyers into action this summer — the most important time of year for home
sales. In the long-term, most economists expect mortgage rates and the supply
of available homes for sale to rise, putting a lid on home prices. In a number of
locations, observers say, low constrained supply is what’s holding the market
back. ®

QUEBEC

With spring thaw underway and fresh snow hitting some areas, logging condi-
tions deteriorated over March and April. Some mills had enough stocks, they
commented, and were not worried.

Ash demand was reported as strong from sawmills, exporters, several overseas
buyers and furniture manufacturers. Reports noted that overseas customers
were substituting Ash for White Oak. Aspen markets were strong, as well as
steady for Basswood sales. Yellow Birch has been stable so far, a producer
noted, and he is hopeful it will get better. Flooring and cabinet industry demand
for Yellow Birch improved in recent months. Cherry for cabinet manufacturing and
to exporters was also reported to be on the rise. Markets for Soft Maple, although
not robust, were reported as decent, though not as strong as for Hard Maple, the
regionally important species. Flooring manufacturers increased their demand for
Red and White Oak for local and export markets. Asian markets, it was noted,
had a high demand for Walnut.

Export Development Canada (EDC), the agency responsible for helping to fi-
nance and insure exports, says in a new forecast that the U.S. economy should
expand by 3 percent this year and by just shy of 4 percent in 2015. Canada’s
economy, it projects, will grow by 2.2 percent in 2014 and 2.7 percent next year.
Notable is its forecast for Canadian exports, which calls for an increase of 2.5
percent this year and a surge of 5.8 percent in 2015.

The drop in the Canadian dollar, EDC adds, will help juice the export market,
and could add up to half a percentage point to economic growth this year.

“It’'s easy to forget that consumers and corporations have been living off the ex-
cesses of the past cycle since the 2009 crash,” said EDC’s chief economist.
“That surplus is now gone, and both industry and consumers are having to open
up their wallets in a big way.”

On the global front, he forecasts growth of 3.7 percent this year and 4.3 percent
in 2015.

The forecast is not entirely rosy, however.

“For companies focused on the domestic market, 2014 is likely to be a tough
year,” he said. “However, it's not all bad news for the Canadian economy, with a
number of key indicators suggesting the outlook may not be so bleak.”

Globally, as well, it will be “no cakewalk” almost six years after the world melted
down.

“The world economy’s greatest near-term challenge is the unwinding of extraor-
dinary money policy,” he said.

His projections for next year are more optimistic than those of some others, in-
cluding the Bank of Canada, which forecasts U.S. economic growth of just 3.2
percent and Canadian expansion of 2.5 percent. The International Monetary
Fund, meanwhile, projects the U.S. economy will expand by just 3 percent in
2015.

The U.S. manufacturing sector expanded in April and the euro zone private sec-
tor started the second quarter on its strongest footing since 2011, while the pace
of decline in Chinese factory activity slowed, surveys showed. Factory activity
continued to expand in the world’s largest economy, but the pace of growth
stalled and came in below expectations. However, output growth hit its fastest in
three years.

The RBC Canadian Manufacturing Purchasing Managers Index registered 53.3
in March, the 12th consecutive month that the PMI has indicated expansion. The
monthly report said there was a solid improvement in business conditions in
March, especially with exports, but producers also experienced higher costs due
to a weaker Canadian dollar.

The RBC monthly PMI report said the new export orders in March increased at
the second-fastest pace since October but input costs rose at the steepest pace
since May 2011. The report also noted that manufacturers’ production was held
back last month by supply disruptions that led to longer delivery times for raw
materials.

“Canada’s manufacturers have experienced solid conditions for growth in the
last year, and March was no different — we saw a nice uptick from a month ear-
lier,” said RBC’s chief economist. It is expected that a strengthening U.S. econ-
omy and a weaker Canadian dollar will lay the foundation for a boost in domestic
manufacturing in the short-term. B
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BUSINESS TRENDS U.S.A.

LAKE STATES

Contacts in the Lake States area report continued strong hardwood market ac-
tivity. “Hardwood activity got super hot about three or four months ago,” a source
in Michigan noted. “Availability has picked up now that winter is behind us and or-
ders and demand are still strong.”

Handling Maple, Oak, Cherry, Hickory and Ash the contact said secondary
species are in high demand. “Walnut, Hickory and White Oak are in big demand.
There isn’t really a species that is slow right now,” he explained.

With inventory levels at about the same pace as 2013, the contact said he be-
lieves prices will flatten out on some items but others will increase. “l don’t see
the prices on any species going down anytime soon.”

When asked about transportation he noted, “Trucking has been decent. We've
actually seen an improvement from a couple of months earlier.”

As for his customer’s markets he said, “Most of the people | talk to are staying
busy so overall business is strong. | think some items are going to tighten here
and there and it may bounce around a little but overall we expect a good year.”

A hardwood supplier in Minnesota also indicated business is steady. “Demand
has increased to the point supply can’t keep up,” he said. “The market is absorb-
ing supply as quickly as it becomes available.”

The source said his export markets are strong. “Exports have been better than
expected this year. Domestic markets got a slow start this year because most re-
gions experienced very hard winters. Production is varied across the country and
is largely controlled by weather patterns.”

The supplier noted that some sawmills have adequate log decks and others are
working from a deficit. “It really depends on what area they’re in and if they
planned ahead,” he explained.

A source in Indiana said, “Some mill owners didn’t expect an increase in de-
mand and their production is well below capacity. With warmer weather already
settling in we have seen some people scrambling for supply.”

As for pricing the contact said, “I don’t expect hardwood lumber prices to im-
prove until later in the year. Supply is tight and demand is increasing so the mar-
ket will reflect those factors.”

He indicated transportation issues have not improved since the beginning of the
year. “Availability of trucks is a real issue. Pricing is up and down and pretty stan-
dard for this time of year. We have loads on the ground that are ready to go, but
the trucks are a week out—sometimes two.”

As for what he expects in the remainder of 2014, he said, “All of our customers
have confidence in the market. The attitude is positive overall. Nobody expects a
drop off. The two primary concerns are supply and transportation.” B

NORTHEAST

Hardwood suppliers in the Northeast region commented that business is stable.
“We don’t see as much urgency from our customers about getting orders on the
books,” a contact in Connecticut said. “I'm not saying the market is dropping by
any means. | think we’re settling in to the market. The adjustments that prices
have made over the last six to eight months have been pretty radical. People
were in a hurry to get everything on the books. But we’re not seeing that urgency
of rebooking orders. For example, customers will call with inquiries and we’ll let
them know that we’re a week or two out and they aren’t booking as quickly as
they were. That doesn’t mean the market is falling. We’re just seeing more of a
correction.”

He continued, “China is having a major impact on the market. | think single-
handedly they are responsible for prices climbing because their diet for material
over there has been so strong. Even if they back off a little bit, | don’t think the
production today is anywhere at the levels to overproduce the market. Our indus-
try has been almost cut in half since 2006. So | think those two factors are a
leading part. The third thing would be domestic demand is up. Our economy has
improved and that alone will help the mills and the production become tighter as
we move forward.”

In New York, a hardwood supplier said, “Up in the Northeast we handle three
major species, which are Hard and Soft Maple and Ash. Red Oak, Basswood and
Birch are secondary, but all species seem to be moving well. Ash is probably
moving the best right now.”

As for availability of the resource he noted, “Our inventories of logs have been
very good and | think we’ll make it through without running out of logs. We
haven't really seen a downturn in our log supply. It’s typical this time of year to
see that, but our particular operation is not at critical levels by any means.”

With Ash being quarantined in many Northeastern areas he noted, “In the over-
all impact of the market the resource isn’t available as it used to be, which has
driven some cases where the material is not available but the market still de-
mands the Ash so that puts a huge impact on that species.”

Comparing inventory levels to 2013 he said his numbers are equal. “We may be
slightly better for logs right now than we were last year, but mostly we are equal.
Prices are up and with the lumber market settling | think we’ve all come to realize
that there is a breaking point and a top dollar point that people are able to pay.”

As for individual species, a source in Massachusetts said, “I don’t expect pricing
of Red Oak to change. Coming into the summer months on the whitewoods
you've got drying issues and mills trying to get everything through right now so
that they don’t get stuck with stain in the hotter months. We're still seeing some
slight jumps in the whitewoods such as Hard and Soft Maple and Basswood. |
don’t predict there is going to be any big run up in pricing. The market is just not
going to bear it right now. Consequently logs | presume will be leveling out as
well because if you can’t get it on the green end you won'’t be able to get it on the
dry end either.” B
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SOUTHEAST

In the Southeast region hardwood suppliers reported good business activity.
“The market is good right now,” a contact in North Carolina said. When asked
about the factors involved he said, “Supply is getting better because we’ve en-
tered warmer weather. Demand has also improved. The global economy seems
to be improving gradually as well.”

Handling mostly Poplar the source said availability issues are improving. “Up
until two or three weeks ago availability was tough but we are starting to get
plenty of lumber in now. Our inventory levels are similar to the same time frame
last year.

As for pricing he said, “Since supply is improving we may see some leveling off
or even some decreases.”

He continued, “Transportation issues are not as prevalent as they were early on
this year. We hit some tight spots with the onset of spring but we’re moving along
now.”

When asked about what he thinks is ahead in the second half of 2014 he said,
“There are a lot of people that are positive. A lot of our customers had good mar-
kets at the high point furniture market this year. So they were very pleased and it
shows because their orders continue to come in. | think business will remain
good. We really don't think it will change a lot. There might be some adjustments
in species. Red Oak may go down in price a little bit but other than that | think
things will remain about the same.”

In Mississippi a hardwood supplier said his markets have been unchanged in re-
cent weeks. “Business picked up for us after Easter and it’s been steady since.
Loggers have had a difficult time because we’ve seen massive amounts of rain in
our region over the last two months. So supplies are limited but demand is in-
creasing at the same time. We are concerned about having the raw material
when we need it.”

The source said Oak has been moving more than any other species. “We’ve
seen exceptional demand for Oak coming from our international markets. This in
turn is putting pressure on pricing on the domestic end. With domestic demand
increasing we don’t look for a change in pricing o anytime soon.”

A Kentucky wholesaler said his markets are improving and he attributes it
mainly to the improvement in weather conditions. “We had a lot of issues with
supply so far this year. Now that we are out of the winter and loggers can get into
the woods, we are seeing an improvement in supply. Our customers report strong
activity in their markets and they don’t expect any declines. Specifically for our
region rebuilding will be taking place in the coming months due to tornado dam-
age. We certainly hope that supply will be able to keep up with demand.” &

WEST COAST

West Coast hardwood suppliers indicated market activity continues to be on an
upward trend. “Availability of kiln-dried hardwood has improved since the begin-
ning of the year,” a source in Southern California commented. “Prices have held
firm and endusers are begrudgingly coming to grips with their new price points.”

When asked about availability issues he noted, “White Oak is the toughest item
to source right now. U.S. distribution yards are competing for available inventory
with export markets, which is also driving up pricing. Being 1000 miles from the
closest port is no longer a barrier to exporting wood.”

In Washington, a source said, “Things are picking up in certain areas. | can'’t re-
ally put my finger on it. It's a hit and miss kind of market right now. One thing will
get going and the other will fall off a little. However, something is always moving
so we’re in a strong market.”

He said Alder, Poplar and Cherry are his best moving species currently. “There
is not a lot of items on the market right now. People are asking for specific prod-
ucts and it’s hard to get the items they want. Alder being a West Coast species is
even in short supply. There just seems to be a supply problem all over the coun-
try right now.”

He said his inventory levels are on par with the previous year. “Out here we
have the reload centers and we’re not bringing in full containers right now, we’re
just getting from the reloads.”

When asked about transportation he said, “Containers are hard to get. The
rates have gone up too.”

Serving mainly hospitality furniture manufacturers he said his customers are op-
timistic about the remainder of the year. “The retail stores are hurting but the peo-
ple we serve on the hospitality side are really moving right now.”

Looking ahead he commented, “We’ll see what summer brings. For our busi-
ness summer is typically a slower time of year. Normally we pick up in the fall.”

Elsewhere in California a contact said, “Our business is thriving right now. We
probably have the best economy because we are in the Silicon Valley area.”

When asked about the factors involved he said, “There are some major projects
going on out here. There’s a new stadium being built for the 49’ers and an exten-
sion of the transit system coming from the Northern part of the state down
through San Jose. It’s all tied in together, the planning is all tied in with the new
stadium and there are lots of residential buildings being built.”

When asked about species he said, “It’s more varied now than it has been in
several years. There are times when it seems Cherry or Maple are the most pop-
ular items. Walnut in particular has really taken off. The range of what we sell
now is varied. There used to be a high percentage of Maple or Cherry. Now we’re
seeing Ash, which we used to not move at all has really picked up.”

As for the remaining six months in 2014, the contact commented, “We see noth-
ing but good things ahead. Our business is strong and we look for continued
growth.” il

The Import/Export Wood Purchasing News June/July 2014

One Success Story After Another...

“l continue to advertise in The Import/Export Wood

Purchasing News and The Export Directory because of

the many inquiries I receive in faxes, e-mails and from
visitors who tell me they've seen my ads. Advertising
in The Import/Export Wood Purchasing News and The

Export Directory has been and continues to be a good

investment for Penn-Sylvan International.”

Bill Reese
Penn-Sylvan International, Inc.
Spartansburg, Pa

IMPORT, EXPORT
Woon o

purchasing news

CALL US TODAY
901-372-8280

OR FAX US AT 901-373-6180

For Ad rates and marketing support services
unavailable elsewhere.

Bill Reese

Penn-Sylvan International, Inc., located in Spartansburg, PA, carries Six
1/4 page Ads in The Import/Export Wood Purchasing News. They are
manufacturers and exporters of fine northern Pennsylvania veneer logs
and hardwoods. You can call Penn-Sylvan International, Inc. at
814-694-2311, or by fax at 814-694-2312. You can view their website at

www.penn- slvan.com.
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5 MANUFACTURER AND EXPORTER OF
p  [Eissezwss QUALITY PENNSYLVANIA HARDWOODS | ;
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» Forest Managed Timber
» Veneer Logs and #1 Saw Logs
» Lumber:
«jsh
» Basswood
# Besch
-cm
= Maples
* Red and White Oak
= Poplar
» Clear Strips
o Solid Dimensions
» Band Hedrig and Band Resaw Mill
* 500,000 BF of Dry Kilns - 1,500,000 of Dy Storage
» Grading to Overseas Standards

3558 Williamson Trail ¢ Liberty, PA 16930

Phone: (570) 324-6042 » Fax (570) 324-2127
Cantact: Ray Wheeland, Sales « E-mail: ray@wheelandlumber.com
Wheeland, Sales » E-mail: derek®wheelandlumber.com
Website: www.wheelandlumber.com

PA Sustenabie
Forest initistive

7 &) AR



http://www.penn-sylvan.com
www.wheelandlumber.com

APPALACHIAN TULIPWOOD, WHITE OAK, HICKORY and other species upon request

AMERICAN EXPORT
QUALITY HARDWOODS
YOU CAN
DEPEND ON

For our overseas customers, Treat Hardwood Lumber can:
+ Provide container loads of kiln dried, Appalachian 4/4 through 8/4 Tulipwood

in all grades that is bright, flat and of high quality

+ Process kiln dried 4/4 White Oak and 4/4 Hickory

+ Export other species of lumber upon request from our American headquarters
in Wilkesboro, North Carolina

« Offer proficient export preparation and tally

TREAT HARDWOOD LUMBER

producers of fine appalachian hardwoods

& 3 | .
Treat Hardwood Lumber Company’s owners Stacey Treat and Douglas Morris.

Post Office Box 89, Wilkesboro, NC 28697
(336) 984-0032 FAX: (336) 667-5026

U.S.A.: ASIA:
Principle: Stacey Treat Asia Sales Manager: Fiona Ho
streat@treathardwoodlumber.com fiona@treathardwoodlumber.com
Cell: (336) 984-0032 Cell: 886-910050861
Fax: (336) 990-0990 TEL: 886-4-24180536
Skype: staceytreat Fax: 886-4-24180537

Skype: fiona691007

Forest Products, Inc

Manufacturers and Exporters of Quality
Pennsylvania Hardwoods producing
25,000,000 BF annually
1,000,000’ Kiln capacity

Specializing in Hard Maple - Cherry - Soft Maple - Red Oak + Ash
Hardwood Lumber and Logs

Export Packaging and Container Loading

Band Sawn Lumber at
Shinglehouse, Pennsylvania (U.S.A.) location.
Lumber Sales - Mike Tarbell - Rus Gustin
Phone: 814-697-7185 FAX: 814-697-7190
Log Sales - Bob Mallery
Phone: 814-697-6576 FAX: 814-697-6637

Mailing Address: 1716 Honeoye Rd.
Shinglehouse, Pa. 16748-9739

E-Mail: ramsales @frontiernet.net

A
FSC

www.fsc.org

MIX

From responsible
sources

FSC® C084431
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NEWSWIRES

Coeur d’ Alene, Idaho—Idaho Forest Group (IFG), based here, recently an-
nounced a partnership with Austria-based Johann
Offner Group to market and distribute cross-lami-
nated timber (CLT) products in the U.S.

The family-owned companies together will market
and distribute CLT building systems in the U.S. as
soon as this year, said Marc Brinkmeyer, chairman
of IFG.

Idaho Forest Group, which distributes lumber all
over the U.S. and also exports to Asia, will be the
first company to sell CLT in this country, according
to Brinkmeyer.

“The time is right,” he said. “I've known the Offn-
ers since the ‘90s. We are very close philosophi-
cally. We have family values. They’ve been in
business for 250 years—highly respected.”

Brinkmeyer has watched development of the engi-
neered wood for about five years and has seen “very cost-effective, attractive
buildings” made from CLT components.

“Many leading European architects and builders are using this technology to
make significant and appealing structures,” he said.

Idaho Forest Group initially will import CLT with an eye toward manufacturing it
within 24 to 36 months, he said. It’s too early to say where domestic production
will occur, he added.

For more information visit www.idahoforestgroup.com. B

Marc Brinkmeyer

Metairie, Louisiana—The executive committees of the Southern Forest Prod-
ucts Association (SFPA) and Southeastern Lumber Manufacturers Association
(SLMA) have announced plans to reactivate their joint promotional program
under the Southern Pine Council (SPC) banner. SLMA Chiarman Chris deMil-
liano of Steely Lumber Company and SFPA Chairman Joe Kusar of Tolleson
Lumber Company made the announcement following SLMA’s recent Spring
Meeting. The first priority of the SPC is to improve export markets for Southern
Pine lumber.

The reactivated SPC will be managed by a board of directors, consisting of the
respective SFPA and SLMA executive committees. Joe Kusar has been named
chairman of the Southern Pine Council, with Chris deMilliano to serve as vice
chairman. Bryan Smalley of SLMA has been named director of the Southern
Pine Council.

“Both associations look forward to working as one voice for the global promotion
of Southern Pine products,” stated Joe Kusar. “The Southern Pine Council is an
established moniker and can serve our industry for additional areas of coopera-
tion in the future,” he added.

“Working together, SLMA member producers can now more efficiently interact
with importers and other customers overseas,” noted Chris deMilliano. “Online
supplier listings will increase the availability of Southern Pine products world-
wide,” he added.

For more than 30 years SFPA has been a funded cooperator of the USDA’s For-
eign Agricultural Service, operating under the American Softwoods banner.
SFPA’s trade promotion programs include appearances at international trade
fairs, trade missions to key markets and direct contact with importers. A network
of overseas consultants services inquiries about Southern Pine products, offers
trade barrier assistance and manages other activities in the field. A multilingual
website —www.southernpineglobal.com—provides a product locator and exporter
directory to help importers source Southern Pine lumber from member suppliers. B

New Orleans, Louisiana—Robinson Lumber Co., located here, recently an-

nounced the addition of Shannon Forrest to its sales team.
Continued on page 25

IMPORT/EXPORT CALENDAR

JUNE

American Hardwood Export Council 19th Southeast Asia & Greater China
Convention, St. Regis Hotel, Tianjin, China. For more information: www.ahec-
china.org. June 25-26

JULY

The 16th China (Guangzhou) International Building Decoration Fair, China
Import and Export Fair Pazhou Complex, Guangzhou. Contact: cbd @fairwin-
dow.com.cn. July 8-11

Interbuild Qingdao 2014, 10th China Qingdao International Building & Decora-
tion Materials Exposition, Qingdao International Convention Center, Qingdao.
Contact: Tanya@qdhaichen.com. July 19-21 B

The Import/Export Wood Purchasing News June/July 2014


http://www.idahoforestgroup.com
http://www.southernpineglobal.com%E2%80%94provides
http://www.ahec-china.org
http://www.ahec-china.org
http://www.ahec-china.org
mailto:cbd@fairwin-dow.com.cn
mailto:cbd@fairwin-dow.com.cn
mailto:cbd@fairwin-dow.com.cn
mailto:Tanya@qdhaichen.com
mailto:streat@treathardwoodlumber.com
mailto:fiona@treathardwoodlumber.com
mailto:ramsales@frontiernet.net

NEWSWIRES

Forrest will work from his home office in Ander-
son, SC. A graduate of Clemson University, Clem-
son, SC, Forrest obtained a Bachelor of Science
degree in Forestry Management. Previous experi-
ence includes 10 years with Baillie Lumber Co. His
territories with Robinson Lumber Co. will include
mostly Southeastern states.

Forrest is married to Amanda and they have three
children: Jacob, Caleb and Joshua. In his spare
time he enjoys sailing, hunting and hiking.

Founded in 1893, Robinson Lumber Co. is a fam-
ily-owned operation marketing hardwood and soft-
wood lumber, flooring, and related products in over
40 countries. For more information visit
www.roblumco.com.

Shannon Forrest

Alexandria, Virginia—The International Wood Products Association (IWPA) re-
cently announced Chris Connelly, Wood Brokerage International, has assumed
the presidency and Joe O’Donnell has been hired
to serve as manager of government and public af-
fairs and member services.

Connelly was elected by a vote of the IWPA Board
of Directors. He succeeds Cindy Newman of New-
man Lumber Company, who is the outgoing presi-
dent.

“l am honored that the IWPA membership has
elected me to represent them for the 2014-2015
term,” said Connelly. “IWPA will continue to work on
your behalf to make certain our association is a rel-
evant and strong advocate for the industry and
helps grow your business.”

“We’re excited Joe is joining us as we continue to
ramp up our advocacy and outreach to the Admin-
istration in Congress. He brings significant political and public policy experience
to our team and will be a wonderful asset for our members,” said Cindy Squires,
IWPA Executive Director.

O’Donnell said, “I am excited to join IWPA at such an important time for the in-
ternational wood products industry. | look forward to working closely with our
members to ensure that their voices are heard throughout the Administration and
Congress as we work to grow the market for globally sourced and sustainable
wood products.”

Prior to joining IWPA, O’Donnell served 10 years on the staff of former U.S.
Senator Richard Lugar, a former Chairman of both the U.S. Senate Committee
on Agriculture, Nutrition and Forestry and the Committee on Foreign Relations.
His positions included Deputy Legislative Director and Senior Legislative Assis-
tant while focusing on assisting stakeholders interacting with federal agencies
and advancing funding priorities through the budget process.

O’Donnell earned a Bachelor of Science degree in International Economics from
Georgetown University’s Edmund A. Walsh School of Foreign Service.

IWPA was established in 1956, and is the leading international trade association
for the North American imported wood products industry, representing 200 com-
panies and trade associations engaged in the import of hardwoods and soft-
woods from sustainably managed forests. Association members consist of three
key groups involved in the import process: U.S. importers and consuming indus-
tries, offshore manufacturers and the service providers that facilitate trade.

For more information visit www.iwpawood.org. B

Joe O’Donnell

United States—In a recent press release, the U.S. Census Bureau announced
the highest level of U.S. housing starts and building permits since 2008, giving
hope that the recent years of a troubled housing market is on a serious road to
recovery.

Privately-owned housing starts recently were at a seasonally adjusted annual
rate of 1,072,000. This is 13.2 percent above the revised March estimate of
947,000 and is 26.4 percent above the April 2013 rate of 848,000. Single-family
housing starts in April were at a rate of 649,000; this is 0.8 percent above the re-
vised March figure of 644,000. The rate for units in buildings with five units or
more was 413,000. H

New Orleans, Louisiana—The latest guidance related to lumber export policy
would be delivered at the upcoming Export Business Training Seminar, to be
held here, late June. The Southern Pine Council is hosting this full-day session,
organized by Leake and Andersson, LLP in cooperation with Southwest
Louisiana Economic Development Alliance, and the New Orleans U.S. Export
Assistance Center. It is ideal for hardwood and softwood manufacturers, sales
agents, distributors and anyone interested in global lumber markets.

The agenda features a roster of speakers. Dr. Richard Vlosky of the LSU Agri-
cultural Center will open the session with his presentation, “Southern Lumber
and Forestry Products: Roles & Opportunities in the Global Market.” Edward
Hayes of Leake & Andersson, LLP will provide an overview of legal and regula-
tory issues. Next on the program, Keith Guidroz, president of Gilscot-Guidroz In-
ternational, will cover export packaging and labeling compliance.

For more information about this event contact Kliener at rkleiner@sfpa.org. B
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DOWNES & READER HARDWOQD GQ., INC.

DIRECT EXPORTERS

Ash, Basswood, Beech,
Birch, Cherry, Cypress,
Hickory, Hard Maple, Soft
Maple, Bird’s Eye Maple,
Curly Maple, Poplar,
Walnut, Red Oak, White
Oak, Aromatic Cedar,
Western Red Cedar,
Redwood, Sugar Pine,
SYP

DIRECT IMPORTERS

Lumber: Mahogany (Genuine & African),
Jatoba, Santos Mahogany, Banak,
Marupa, Peroba Rosa, Guatambu,
Purpleheart, Yellowheart, Macaranduba,
Tatajuba, Spanish Cedar, Royal Cedar,
Ipe, Cumaru, Tropical Walnut, Teak,
Anegre, White Mahogany

Products:

Kiln Stacking Sticks: Macaranduba, Ipe,
Cumaru & Jatoba

Blanks: (Chamfer-Custom) Virola & Para
Para

Decking: Ipe, Cambara, Cumaru
Flooring: Jatoba, Ipe, Santos Mahogany

Providing the following services:
4,000,000 BF Kiln Dried Inventory, Planing Mill, Straight Line Ripping, Gang

Ripping, Mixed Container Shipments, and Rail Siding

The most durable and cost-effective
ICK kiln stick on the market

N7

I Downes & Reader
! Hardwood Co., Inc.
B.usa

$
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A.H.E.C. and
U.S. Hardwoods

Great American Resources

s wr- = The American Hardwood Export Council - the
m_.-}'= only major overseas export program for U.S.
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m % -~ =sm jinformation and assistance for importers,
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EEY —— * Source lists of suppliers
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S a— * Information on U.S. marketing and manufacturing systems
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-r ¢ Promotional assistance

AM E RICAN * Technical information on U.S. products and species
Nl T il

meu. ¢ Market development programs
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EXPORT AHEC members include all major U.S. hardwood
—— 1A UStTY associations and hardwood exporting
COUNCI L® companies representing a full range of U.S. hard-
I

wood products.

AHEC - U.S. Headquarters
1825 Michael Faraday Dr.
Reston, VA 20190

Tel: (703) 435-2900
www.ahec.org or
www.americanhardwood.org

AHEC - Europe/Middle East/India
3 St. Michael’s Alley

London, United Kingdom

EC3V 9DS

Tel: (44) 20 7626-4111

Fax: (44) 20 7626-4222

www.ahec-europe.org
Director: David Venables

AHEC - Mexico

Sierra Candela No. 111 - 507
Col. Lomas de Chapultepec
11000 Mexico, D.F., Mexico
Tel: (52) 55-2623-1850 - 51
Fax: (52) 55-2623-1853

www.ahec-mexico.or;
Director: Luis Zertuche

AHEC - Southeast Asia & Greater China
Suite 1305

Bank of America Tower

12 Harcourt Road

Hong Kong

Tel: (852) 2724-0228

Fax: (852) 2366-8931

www.ahec-seasia.org
Director: John Chan

Michael Snow, Executive Director
telephone: 202-463-2774
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Classified Opportunities

Classified advertising accepted only for: Positions Available, Positions Wanted, Business
Opportunities, Machinery For Sale, Machinery Wanted, Wanted To Buy, Services Offered.
Classified Rates: Display classified $45.00 per column inch, fractions of an inch will be
charged as full inch.

All classified Ads must be received by the 151th of the preceding month. Example: Ads
for August/September 2014 issue must be in by July 15th.

Also please specify number of times Ad is to run. All Ads to be inserted on prepaid basis
only.

PROTECTION Against End Checking & Degrade

ANCHORSEAL

End Sealer for Logs and Lumber

12 uU:C COATINGS

tel: +1(716) 833-9366 + www.uccoatings.com « exportdesk@uccoatings.com

Available Worldwide - Distributor Inquiries Welcome

(China Distributor) (Europe Distributor) (Chile Distributor)
XBMABERARE - N WORAMHOLZSCHUTZ  TRADEX MELINKA

8186 : woodglue@vip.163.com email: mailbox@woram.ch email: jclepe@tradex.cl

(Guyana Distributor)
B, R & T PAINT STORE

email: peachesreid9@yahoo.com

Seeking Partner In Success

Business partner wanted to develop lumber
exporting company in Nashville,Tennessee.

Contact: stjoeslbr@aol.com

SEEKING EMPLOYMENT

Successful Forest Products Professional seeking new role. With 30+ years of
domestic and international sales/marketing and manufacturing experience, | have a proven
track record of developing news businesses, and /or improving on existing activities. Well
versed in Softwood, Temperate and Tropical hardwoods, log and lumber with history in N.
America, Australasia/ Latin America, Europe, Africa, Middle East and Asia. Seeking a role
with a resourced based organization, who can benefit from my background and skill sets. |
am willing to relocate within North America or Internationally depending on structure.

Resume and references available upon request:
Replies to: CMP #1002
c/o Import/Export Wood Purchasing News
P.O. Box 34908
Memphis, TN 38184-0908

OBITUARY

Harold Lee White, 85, of Morehead, Kentucky, recently passed away.

Born June 22, 1928, on Holly Fork in Rowan County, KY, he was a son of the
late Ray Lee and Ethel Mae Hall White. Besides his parents he was preceded in
death by two sisters, Rebecca White Carter and Ruth Smith; two brothers, Eu-
gene Fortune White and R. Victor White; one granddaughter, Dixie Ann White;
and two great granddaughters, Bonnie Suzanne and
Sophia Elizabeth Keating.

White is survived by his wife of 63 years, Barbara
Leslie White, five children; 14 grandchildren; four great
grandchildren; and a sister, Aileen Moore of Vanceburg,
KY.

A graduate of Rowan County High School, White at-
tended Mississippi State University (MSU) and gradu-
ated from National Hardwood Lumber Association
Inspector Training School in Memphis in 1954. He was
a member of First Baptist Church for 58 years where he
also served as deacon and Sunday school teacher. In
addition to founding Harold White Lumber Company
and operating lumber companies for more than half a
century, he was actively involved in community and professional
organizations. White was a founding member of the Kentucky Forest Industries
Association, served on the board of the National Hardwood Lumber Association,
was a former board member of Clark County Bank, a Kentucky charter member
of the World Trade Center for Economic Development, and a 32nd Degree
Mason and Shriner.

His success in business endeavors, as well as his service to others, has been
recognized by various organizations. He was selected as the U.S. Small Busi-
ness Exporter of the Year in the 1980s, the White Conference Room in the
Combs Building at MSU was named in his honor by the College of Business, and
the U.S. Senate paid tribute to him in the Congressional Record, May 26, 1993,
for his work ethic and service to others. B
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Harold L. White

A guide to

U.S./CANADIAN SOFTWOOD FOREST PRODUCT

EXPORT SUPPLIERS

Ads in this section of The Import/Export Wood Purchasing News are FREE with a qualifying Ad
program in The Softwood Forest Products Buyer

CONTINENTAL
UNDERWRITERS, INC.
The National Solution
to Your Local Risk

WWW.CONTUND.COM

SM@W LUMBER
WE SPECIALIZE IN:

WESTERN RED CEDAR

« Exterior sidings
+ Interior paneling
- Boards
* Posts

Quality Products

+ Dimension
« Fencing
« Decking

- Beams
Efficient Service
Competitive Market Prices
* Carlos Furtado * K.K. Sangara

wWww.sawarne.com

-@- ph. 604-235-1755

fax 604-235-1754

SUITE 280 + 1770 BURRARD ST.
VANCOUVER, B.C. V6J 3G7

e

5530 NORDIC WAY
FERNDALE, WA 98248

HIKIYOU FOREST PRODUCTS
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Boise Cascade

Manufacturers of
Lumber, Plywood &
Engineered Wood Products

www.bc.com/international-marketin

custom
configurations
available

COOPER MACHINE HAS SOLUTIONS FOR
YOUR EQUIPMENT NEEDS
478-252-5885

WWW.COOPERMACHINE.COM
INFO@COOPERMACHINE.COM
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Import/Export Wood Purchasing News’ worldwide
circulation is distributed to companies that pur-

chase both Hardwood and softwood products

Ads in this section of The Import/Export Wood Purchasing News are FREE with a qualifying Ad program in The Softwood Forest Products Buyer

Manufacturers of Quality

Eastern White Pine Lumber
Since 1976

E [
+ 30 Million BD FT of Production

* 630,000 BD FT of Dry Kiln Capacity
* WACO 30 XL Moulder

* In Line Moisture Detectors
* Modernized Cut Up Shop
Durgin & Crowell Lumber Co.
@ 231 Fisher Corner Rd. @}
New London, NH 03257

Tel: (603) 763-2860
Fax: (603) 763-4498
www.durgin-crowell.com
For Sales Contact B Manning or Chuck Gaede

WITH OVER 20 DISTRIBUTION CENTERS
ACROSS THE UNITED STATES, READY
TO TACKLE YOUR JUST-IN-TIME-NEEDS,
WE HAVE THE REACH TO BE THERE.

SHERWOOD

LUMBER

WE’LL BETHERE.™

SHERWOODLUMBER.COM
WOOD | BEAM™ JOISTS
GP GLULAM COLUMNS & BEAMS
GP LAM® LVL
FIBERSTRONG® RIM BOARD

EASTERN

The Natural Choice From
Start To Finish

simplify
With Eastern it’s simple:
« It’s locally grown New England White Pine
with a proven history of performance for over
200 years.
+ It’s manufactured domestically by Mill Services
in beautiful upstate New York.
« It’s finished with an environmentally friendly
primer from FMI.
+ It's shipped directly to your warehouse, on-time
and securely wrapped for superior protection.
For more information on EASTERN E
and the stock patterns available,
visit www.millservices.com/Eastern/SFPB. | gy 1
TO ORDER, CALL 800-578-2119 EXT. 108 | =c====

RightWood™
The Original White Wood
Stained Fencing
- 15 Year Limited Warranty

RIGHTAWGDD

www.tmifp.com 1.800.599.5596

. TMI ForesT PRODUCTS ™
PROBYN GROUD

RICHARDSON TIMBERS

10100 DENTON DRIVE - DALLAS, TX. 75220
#1 & Btr. Green Douglas Fir*
sizes up to 20" x 20”
Lengths to 40
NOW STOCKING: DOUGLAS FIR TRU-DRY™ TIMBERS
EXCLUSIVE DISTRIBUTORS FOR: LA, OK, TX
#1 & Btr. WESTERN RED CEDAR*
sizes up to 16" x 16”
Lengths to 32’
OAK TIMBERS*
sizesup to 12" x 12”
Lengths to 20
*Larger sizes available upon request

For Sales Call: (214) 358-2314
Toll Free: (877) 318-5261
Fax: (214) 358-2383
Web site: richardsontimbers.com

SERVING THE SOUTH SINCE 1949

Waldun Forest Products
Twin Rivers Cedar  Stave Lake Cedar

Working as ONE to serve you better.

THE 9393 287th St.

Maple Ridge, BC V2W 1L1
WALDUN stiaics

Email: sales@waldun.com

Our Specialty is the Specialties!

THE
CALIFORNIA

REDWOOD

COMPANY.
Specializing in:
Decking * Fencing * Upper Grade Kiln Dried
Lumber - Construction Heart Timbers
Kiln Dried Shop Grades
5151 Highway 101 North
Eureka, CA 95503
email: info@californiaredwoodco.com
707.268.3088
www.californiaredwoodco.com

* Tri-Pro™ Forest Products

We do most patterns in Cedar, Pine and
Fir
Manufacturers of:
¢ Boards * Dimension Timbers up to 32”
Species:
¢ Doug/Fir/Larch ¢ Hem-Fir  White Fir
Phone: 208-437-2412  Fax: 208-437-0579
Toll Free: 800-488-0579
Terry Baker - terryb@triprocedar.com
Lance Huebener - lanceh@triprocedar.com

Eastern White
Pine from Malne
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LUMBER"

www.hancocklumber.com

MALHEUR LUMBER Co.

QUALITY PONDEROSA PINE
Proud Producer of 4/4, 5/4 and 6/4 products

Contact: ART ANDREWS at 541.575.1148
Fax: 541.575.2512
art.andrews @centurytel.net

Malheur Lumber Company
60339 W. Hwy. 26 P.O. Box 160
John Day, Oregon 97845

WHITE MOUNTAIN APACHE
FOREST INDUSTRIES
Offering You Ponderosa Pine in 4/4, 5/4 & 6/4

Sales provided by Ochoco Management
ART ANDREWS at 541.575.1148
Fax: 541.575.2512
E-Mail: art.andrews @wmafi.com

or

STEVE FETROW at 541.447.6296
Fax: 541.447.8992

E-Mail: steve.fetrow@wmafi.com

A I Timber & Specialties

Andersen Pacific Forest Products
PRODUCTS:
® Western Red Cedar, Douglas Fir and Spruce
© FOHC Architectural Knotty Timbers
® Vertical Grain Clear Lumber
custom sizes up to 42 feetlong and over 20
inches wide VG lumber

604.462.7316
www.canadianoverseas.ca

Limington Lumbar Co.
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King Forest Industries
Specializing in 4/4-8/4 Eastern White Pine

Sales: Contact John King
= John@kingforest.com
~.  www.kingforest.com

Ph.: 603-764-5711
Fax: 603-764-9654
53 Eastside Rd.
Wentworth, NH 03282

Nordic Engineered Wood was built on the
ideal of providing the best sustainable
wood solutions to the building industry

Sustainable Wood Solutions
T. 541-871-8526
F. 541-871-9789

NORDIC

ENGINEERED WOOGD
www.nordicewp.com

Manufacturers of 4/4
Eastern White Pine, Lumber
and
DIMENSION
Kiln Dried and
Association Graded

Robbins Lumber Inc.

Manufacturers Wholesalers
Searsmont, Maine 04967
Telephone: 207-342-5221

Fax: 207-342-5201
Website: www.rlco.com

Te nay Idaho provigess §he _.\
best lumber i

the world s Fredty
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DiPrizio Pine
Sales, Inc.

Producing 20 MBF Annually
Manufacturing Eastern White Pine
in 4/4, 5/4 and 6/4 Kiln Dried
1-888-330-8467 - 1-603-473-2314
Fax: 1-603-473-8531
Rte. 153 & King’s Hwy.
Middleton, NH 03887
sbrown@]Javalleys.com
www.dipriziopine.com

Your clear choice for

Western Red Cedar

Tel: 604-946-2910

WWW.pwwWw.ca

Interfor offers one of the most diverse lines
of lumber products. From Hem-Fir to Dou-
glas-Fir to Cedar to SPF, Interfor has built a

reputation on meeting customers’ needs

with choice and quality.

Now we are expanding our offerings with

Southern Yellow Pine, from the heart of
Georgia. More choice, more supply and
backed by our i 1t to 11

and quality.

For all things wood, choose Interfor.

INTERFOR

Interfor.com
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I MANUFACTURERS OF QUALITY WOOD PRODUCTS
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IDAHO TIMBER
CORPORATION

.377.3000 Fax: 208.378.9448

www.idahotimber.com

Sandy Neck Traders™

PINE
CEDAR
Call 888-726-3963

It’s that simple,

4

Sourcing Solutions, Building Business™

= Toal-Jones Group
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Page 27


http://www.durgin-crowell.com
http://www.wynndellumber.com
http://www.millservices.com/Eastern/SFPB
http://www.tmifp.com
http://www.pacwestlumber.com
mailto:sales@waldun.com
mailto:info@californiaredwoodco.com
http://www.californiaredwoodco.com
http://www.ideal
http://www.ideal
mailto:John@Sales-kingforest.Contact
http://www.kingforest.King
mailto:sbrown@lavalleys.com
http://www.dipriziopine.com
http://www.dipriziopine.com
mailto:terryb@triprocedar.com
mailto:terryb@triprocedar.com
mailto:lanceh@triprocedar.com
http://www.canadianoverseas.ca
http://www.canadianoverseas.ca
http://www.pwww.ca
http://www.pwww.ca
http://www.pwww.ca
mailto:art.andrews@centurytel.net
mailto:art.andrews@wmafi.com
mailto:steve.fetrow@wmafi.com
www.hancocklumber.com
www.sherwoodlumber.com
www.limingtonlumber.com
www.nordicewp.com
www.rlco.com
www.interfor.com
www.swansongroupinc.com
www.idahotimber.com
www.tealjones.com
sandynecktraders.com

The Proof is in the Product

e —F _" I
e HTINL
1) ﬁE.'_-:j_!'r"L’_’.'
AL
(¢ v fl.f'." |

Contact Matt Duprey for pine inquiries or to request a free sample box:

(207) 627-6113 or mduprey@hancocklumber.com
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