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PENN-SYLVAN INTERNATIONAL, INC.
Spartansburg, Pennsylvania U.S.A.

Contact: Bill Reese, mobile (814) 881-7111
Telephone (814) 827-8271 Fax (814) 827-8272

E-mail PennSylvanUSA@aol.com
www.Penn-Sylvan.com

#1 Sawlogs - 3 Sides Clean
5 x 40ʼ Cherry, 12” /up
5 x 40ʼ Red Oak, 15” /up 
2 x 40ʼ White Oak, 13” /up 
Northern Appalachian Lumber - Kiln Dried
2 x 40ʼ 3/4 Ash unselected FAS (prime), #1 Com, #2 Com
2 x 40ʼ 4/4 Ash unselected FAS
2 x 40ʼ 4/4 Ash unselected #1 Com
2 x 40ʼ 4/4 Ash Brown #1 Com, #2 Com
2 x 40ʼ 4/4 Cherry FAS (prime) and #1 Com
2 x 40ʼ 4/4 Hard Maple FAS (prime) #1+2 White
2 x 40ʼ 4/4 Hard Maple #1 Com Sap & Better
2 x 40ʼ 3/4 Red Oak FAS (prime), #1 Com, #2 Com
2 x 40ʼ 4/4 Red Oak FAS (prime) and #1 Com
2 x 40ʼ 5/4 Red Oak #1 Com

Shipping Dry Lumber
Inquiries Welcome

Veneer Logs – 4 sides clear
2 x 40  ̓Northern Red Oak 15”+
2 x 40  ̓Ohio White Oak 16”+

2 x 40  ̓Cherry 14”+
Veneer Logs – 3 sides clear

3 x 40  ̓Hard Maple 14”+
3 x 40  ̓Northern Red Oak 14”+
5 x 40  ̓Ohio White Oak 16”+

3 x 40  ̓Cherry 14”+
Cherry

5/4 Prime KD Rgh
6/4 Prime KD Rgh
4/4 SEL KD Rgh

8/4 Prime KD Rgh
4/4 Sel&Btr KD Rgh

Yellow Poplar
4/4 #1C KD
4/4 #2C KD 
Sycamore

4/4 #1C #1C&Btr Qtr&Rift KD Rgh
White Oak

4/4 Sel&Btr Rift 4” Strips KD Rgh
4/4 Sel&Btr Qtr KD Rgh
4/4 #2C Rift&Qtr KD Rgh

YODER LUMBER COMPANY INC.
4515 TR 367

Millersburg, OH 44654
Voice: 330-893-3121
Fax: 330-893-3031

Scan our QR Tag for product 
grades, textures, patterns

and more!

HL.WhitePine.me

MANUFACTURING EASTERN WHITE PINE SINCE 1848

 
Contact our sales team today:

Manufacturing 4/4, 5/4 Boards S4S, S1S2E,
Rough and pattern in 2” - 12”

Manufacturing NeLMA grades including:

 C Select

 D Select

 DBTR Select

 Finish

 Premium

 Standard

 Industrial

 Shop

 Timbers

Matt Duprey: (207) 627-6113
Jack Bowen: (207) 627-6115

Import/Export Timber Products’ Stock Exchange

HARDWOODS
IMPORT LUMBER DIVISION

9100-1 Lackey Road. Leland NC 28451
PH: (910)383-2578  FAX: (910)383-2580

DOWNES & READER
HARDWOOD CO.
IMPORT DIVISION

Stock subject to prior sale

Toll-Free: 866-452-8622
Call William von der Goltz

www.ironsticks.com
imports@downesandreader.com

Downes & Reader 
Hardwood Co. Inc.

P.O. Box 456 - Evans Drive

Stoughton, Mass 02072

EMAIL:
Tom Herga tom.herga@hardwoods-inc.com
Matt R. Bean Mbean@hardwoods-inc.com

Debbie Smith Debbie.smith@hardwoods-inc.com

Sapele 100% FSC Certified
4/4 – 10/4 235,000bft

Sapele
4/4 – 10/4 262,000bft

African Mahogany 100% FSC Certified
4/4 – 8/4 52,000bft
African Mahogany
4/4 – 8/4 55,000bft

Utile/Sipo 100% FSC Certified
4/4 – 8/4 30,000bft

Afrormosia
4/4 & 8/4 15,000bft

Aniegre 100% FSC Certified
4/4 6/4 & 8/4 52,000bft

Santos Mahogany (Cabreuva)
4/4 15,000bft

Cumaru
4/4 5000bft

Iroko
4/4 6/4 & 8/4 30,000bft

Jatoba
4/4 – 8/4 68,000bft
Jatoba Fixed 6”

4/4 20,000bft
Padauk

4/4 6/4 & 8/4 30,000bft
Purple Heart

4/4 & 8/4 25,000bft
Tigerwood (Goncalo Alves)

4/4 7,000bft
Wenge 100% FSC Certified

4/4 8,000bft
Wenge

4/4 & 8/4 20,000bft
Yellow Heart
4/4 5,000bft
Ipe Decking

4/4 x 4” 8 – 20  ̓ 10,000bft
5/4 x 6” 8 – 20  ̓25,000bft

Mocha Decking (Mukulungu) 100% FSC Certified
5/4 x 4”  7 – 18  ̓ 10,000bft
5/4 x 6” 7 – 18  ̓30,000bft

PREMIUM KILN STICKS
AVOID USUAL KILN STICKS PROBLEMS USING

our HIGH DENSITY IMPORTED HARDWOOD
STICKS  

IronStick the most COST EFFECTIVE KILN
STICKS on the market

FLAT or FLUTED
7/8 or 3/4 x 1 ¼ x 4’, 6’, and 8’

-----------
Imported Hardwoods

Cumala, Finger-Joint Cumala, Purple Heart,
Jatoba, Ipe decking, Cumaru decking, Sapele,

Spanish Cedar, Genuine Mahogany
--------------

Hancock Lumber operates 3 Eastern White Pine Sawmills in
Maine and specializes in producing to your specific needs.

Contact our sales team today:

mailto:PennSylvanUSA@aol.com
http://www.Penn-Sylvan.com
http://www.ironsticks.com
mailto:imports@downesandreader.com
mailto:tom.herga@hardwoods-inc.com
mailto:Mbean@hardwoods-inc.com
mailto:Debbie.smith@hardwoods-inc.com
www.baillie.com
www.hancocklumber.com
www.yoderlumber.com
www.logandveneer.com
www.kretzlumber.com


timber furniture
and doors.  In
1988 the world-
renowned furni-
ture innovator
Larry Mo, then
pioneering prod-
ucts using dis-
carded
Rubberwood, in-
troduced engi-
neered flooring
production to
the company.
MWI is now a

wholly owned subsidiary of the Unilin Company based in Belgium with
global employees of over 5,000 and 21 production units, making MWI
one of the largest. Unilin has over 40 years of experience in wood pro-
cessing. Since then Unilin
has joined the American
Mohawk Group, the
largest flooring producer
of carpet, ceramic tiles,
laminates, wood, stone,
vinyl and rugs in the world
with 32,500 employees,
US$7.4 billion sales and is
quoted on the New York
Stock Exchange. Mo-
hawkʼs international pres-
ence includes operations
in China, Europe,
Malaysia, Mexico, Brazil and Russia. 
Unilin “has strong markets in Australia, Japan, Russia, Brazil as well as
the USA through the Mohawk distribution,” according to Teek Leng Sow,
Sales Manager - Asia Pacific, based in Kedah.  
Production at MWI is now running at 2.05 million M2 per year in three
co-located plants and the latest stock-take of raw material held was
7,700 M3 of solid wood.

MWI became the first engineered flooring plant in Asia, also producing
mosaic parquet to recover small pieces.  This Rubberwood availability,
as well as the modern use by MWI of some Pine and Spruce cores, en-
ables such engineered flooring producers to compete with higher cost
solid flooring by using less face material. 
Main products are 3-layer flooring, “multilayer parquet,” in three-strip,
two and single-strip, as well as Pattern planks in various combinations
at 12.5mm and 14mm overall thickness and standard lengths up to 2.2
M in some products. Four grades, from the top, are Finesse, Nature,
Marquant-Accent and Character.  When Unilin took over MWI it intro-
duced both Uniclic
and the dropdown
click Multifit in most
of its standard long
planks. Later the Ca-
denza range was de-
veloped, which has
smaller planks
(1,150 X 145mm) on
HDF core with
Uniclic Multifit click
for the do-it-yourself
(DIY) or home im-
provement market.
Combinations of
species are also available and not surprisingly, given the close corpo-
rate connections with the European market and the USA, Oak is the
major species accounting for as much of 60 percent of shipments from
MWI.  
At the entrance to MWIʼs Kedah plant is a new installation training cen-
ter that also acts as a showroom for visiting specifiers and customers,
where all possible flooring combinations are displayed. This project of
Joyce Van Waeleghem, Product Development Manager Wood, “gives us
the opportunity to show all the combinations in wood that we are capa-
ble of for markets all over the world.  It showcases multiple options.”
However innovation is not confined to the technical, for changes are tak-
ing place in the market too, so MWI also supplies own brand flooring to
major global distributors.   
Unilin confirms that it uses both E1 and E0 (non-formaldehyde) adhe-
sive, depending on customer requirements.  In the depths of the plant is
the laboratory where glue adhesion and a whole range of other tests are
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www.kingcitynorthway.com

WOOD  
EXPORT  
SERVICES

 Complete documentation  

 (letters of credit, bank drafts, etc.)

  Door-to-door, door-to-terminal, and  

terminal-to-terminal shipping

 Phytosanitary inspections and certificates

 Log fumigation services and certificates

 Container consolidation (lumber and logs)

 Re-export permits for red and white oak  

 logs from regulated U.S. states

Montreal, Quebec

Michel Berard 
T: 800 335-5394
C : 514 886-8235
mberard@kingcitynorthway.com

Alliston, Ontario

Lloyd Lovett
T: 800 335-5394
C : 416 717-8251
l.lovett@kingcitynorthway.com 

YOU SAW IT, WE SHIP IT

USA & CANADA DEPARTURES FROM 
New York, Boston,  Baltimore, Charleston, Norfolk  

Montreal, Toronto and Vancouver

MEMBER OF:
N.H.L.A.   I.H.L.A.   
C.L.A.  Penn-York   

N.E.L.A.

A team of Unilin employees engages in the finish matching process of
flooring product.

North American long length kiln-dried Oak is ready to be used at
Unilinʼs Kedah, Malaysia, facility.

An employee oversees production of American Oak as it 
is processed in Weinig equipment. Oak accounts for as much 
as 60 percent of shipments from MWI-Unilin.

UNILIN - Continued from page 13

Continued on page 17

mailto:mberard@kingcitynorthway.com
mailto:l.lovett@kingcitynorthway.com
http://www.kingcitynorthway.com


conducted, as would be expected from such a company. However the
separately located color control facil-
ities and disciplines are second to
none. Control samples are logged
and stored in dark and air condi-
tioned storage, and are matched
against each production run from
color samples, which are also
stored. The company also offers a
sampling service of well-presented
samples rather than relying on dis-
tributors, who offer their customers
cut-up pieces from stock, which may
not be fully representative of the
grade produced.                           
MWI is committed to a range of en-
vironmental policies and is certified
to FSC and PEFC with careful selec-
tion of its sources of raw materials
from sustainable and legal forest re-
sources. Unilin says it “advocates
certification of forests” and is “com-
mitted to purchasing all our timber
from legal sources.”  Its HDF core is
PEFC-certified and the Rubberwood
“is recycled, sourced solely from plantations” and the company is confi-
dent that all wood materials are legal and sustainable. The local non-
plantation species such as Merbau and Kempas, and locally produced
veneers for core material, are PEFC-certified through endorsement of
the Malaysian Timber Certification Scheme (MTCS).  The company also
converted two years ago to production of water-based lacquer stains
and finishes supplied by leading international manufacturers, except
where oils or other specialized finishes are required. Unilin states that it
“only uses adhesives corresponding to the E1-standard which fulfils the
highest international environmental standards approved by accredited
laboratories.” The plant is well equipped with chippers and boilers to
process all wood waste, which produces sufficient energy to power all
the kilns and presses without drawing on the national grid. 
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Continued on page 18

UNILIN - Continued from page 16
The conclusion from visiting Unilin and touring the manufacturing facili-
ties is a company with a high-tech, clean and efficient plant, well run
with a passion for innovation and an ambassador for Malaysian indus-
trial production in the wood industry. For more information, visit online at
www.unilin.com. n

Four grades of American Oak product op-
tions are offered: Finesse, Nature, Marquant-
Accent and Character.

Myanmar—After the log export ban, which entered into force this
spring, Myanmar is now working with the European authorities to export
finished wood products to the EU, according to Eleven Myanmar e-
newspaper.
To legally export wood products to the EU, the government has to be-

come a member of the Forest Law Enforcement Governance and Trade
(FLEGT) and through a voluntary partnership or VPA that includes com-
mitments and action to halt trade in illegal timber.
Myanmar's minister for Environmental Conservation and Forestry, Win

Tun, recently met with the EU representative Isabel Faria de Almeida to
request technical aid and open more training courses.
The government will sell 60,000 tons of Teak this fiscal year and invite

an open tender system to local entrepreneurs to export plywood and fin-
ished wood rather than exporting the raw product, said Eleven Myan-
mar.
Myanmarʼs exports of Teak, hardwood and other timber reached

US$947 million in the fiscal year 2013-2014, according to figures re-
leased by Myanmar's Ministry of Commerce.
A recent report from the Environmental Investigation Agency (EIA)

shows that between 2001 and 2013, Myanmarʼs illegal timber exports
amounted 6.5 million cubic meters with a net worth of US$ 5.7 billion.
This means that only 28 percent of Myanmarʼs timber exports were
done legally, while the remaining 72 percent was done illegally. In the
last 14 years, 8 million cubic meters of wood was traded without the per-
mission of the Myanmar Timber Enterprise (MTE), which is the countryʼs
only body supervising local timber extraction.  
Uncontrolled and illegal exports of lucrative Teak and other hardwood

has led to increased deforestation in Myanmar, leading the government
to halt timber exports.
Despite these difficulties, international firms are now eyeing to invest in

local wood based furniture and industry and the government is keen on
being able to expand local timber industry. n

BUSINESS TRENDS ABROAD

http://www.unilin.com
www.hermitagehardwood.com
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Europe—The European Commission expects the use of biomass for
energy in the EU to increase significantly to meet a legally binding target
of at least 20 percent of the EUʼs total energy use from renewable
sources in 2020. In response to the increased demand, the EU member
states have estimated the direct supply of biomass from their forests to
increase by 45 percent on a volume basis between 2006 and 2020. 
A new study, led by Kristina Blennow from the Swedish University of

Agricultural Sciences (SLU), shows for the first time that European pri-
vate forest owners are not as ready to increase the supply of woody bio-
mass for energy as assumed. 
According to the European Forest Institute, 50 percent of the forest

area in Europe is privately owned. The private forest ownersʼ attitudes
towards supplying biomass for energy so that the targets can be met
and the related economic policy instruments are extremely important.
Considering the beliefs and desires of the landowners in designing land-
use policies is crucial for their effectiveness. This study shows that the
future supply of woody biomass for energy from privately owned forests
in Europe and the effectiveness of economic policy instruments to mobi-
lize woody biomass from them have been overestimated.
An international team of scientists from the Swedish University of Agri-

cultural Sciences, the European Forest Institute, the Technical Univer-
sity of Lisbon (Portugal), and the Swiss Federal Research Institute WSL
base their report on survey data from 800 private forest owners operat-
ing across Europe. The data shows that although the forest owners gen-
erally asserted strong belief in a persistent and strong demand for
woody biomass for energy use, their readiness to change the manage-
ment objective to woody biomass for energy in forest stands currently
managed for stemwood is low, even if it would lead to higher financial
return. This shows that the attitudes of those who make decisions at the
local level strongly influence the supply of woody biomass for energy
from the European forest sector. 
The findings of the team of researchers have strong implications for

meeting the forest biomass share of the legally binding 2020 target for
renewable energy in the EU and for the design of effective renewable
energy policy. n
Switzerland—According to sources a new lumber sorting line made by

Springer started up operations at Despond mill, located here. 
Lumber with lengths ranging from 4 to 5 meters is graded and sorted

with a system capacity of 60 cycles. The package also comprises the
MiCROTEC M3 scanner for moisture detection with a downstream ViS-
can for strength measurement—the first of its kind in Switzerland, as the
company said in the press release received by Lesprom Network.
“Thanks to the high degree of automation, we are able to cut our pro-

duction costs significantly and our customers are given added value
through this new system combination,” said Despond owner Jean-
François Rime.
For more information visit www.lesprom.com. n
Canada—Canadian forestry giant TimberWest Forest Corporation is

considering a $60-million pellet plant Vancouver Island Nanaimo, the
Business in Vancouver (BiV) reported.
Construction on the project should start in the fourth quarter of this year

and production is expected to begin in the next twelve months. It is esti-
mated that the pellet plant will produce around 200,000 tons of wood
pellets per year, made from leftover fiber material sourced from the
forestry and manufacturing sectors, including the companyʼs own
forestry operations.
“It's a pretty complex project and weʼre in the process of doing our due

diligence,” said CEO Brian Frank, quoted by BiV. “Weʼve commenced
our engineering and design, but we have not gone to a final investment
decision yet. So itʼs not a certainty, but weʼre working very hard to make
it a reality.”
Frank added that the company would likely make a final decision in the

third quarter of this year. If the project goes ahead, it will be the first of
its kind in coastal British Columbia. Unlike other plants that produce pel-
lets, the facility would use exclusively ʻresidualʼ materials, such as tree-
tops, branches and other waste that would otherwise be burned. Frank
said the facility would also use materials, such as hog fuel and sawdust,
from other producers.
TimberWest is among Western Canadaʼs largest private managed

forestland owner with 325,400 hectares/804,200 acres on Vancouver Is-
land. The company also owns renewable Crown harvest rights to
700,000 m3 per year. n
West Africa—The upward movement in prices for the premium species

continued into recent weeks and the new price levels seem well estab-
lished. Producers have been emphasizing that they are currently close
to the maximum log production limit in their government approved forest
management plans and that it will be almost impossible to increase out-

Continued on page 19

Manufacturers and Exporters 
of Fine Hardwood Lumber

G.H. Evarts & Co., Inc.
P.O. BOX 96 • 2377 ROUTE 4A

WEST SPRINGFIELD, NH 03284-0096 U.S.A.
TELEPHONE: (603) 763-4525

FAX: (603) 763-4701
Contact: GEORGE H. EVARTS

THOMAS F. ROGERS

GHEVARTS@TDS.NET

WWW.GHEVARTS.COM

Covered air drying 
facilities and 
concentration yard in 
W. Springfield, N.H.

2 sawmills one in
Lebanon, N.H. and the
other in Grantham, N.H.

Cants being further
processed by vertical

resaw at the mill in
Grantham, N.H.

1,000,000’ of Dry 
Storage Capacity

Manufacturers of:

Northern & Appalachian 

Hard & Soft Maple, Red &

White Oak, Yellow Birch, Bass-

wood, Cherry, Yellow Poplar, 

Hickory and Beech.

Specializing in Mixed 

Containers Green, Air Dried,

Kiln Dried  (Thicknesses

4/4-16/4)

BUSINESS TRENDS ABROAD - Continued from page 17

http://www.lesprom.com
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mailto:GHEVARTS@TDS.NET
www.ghevarts.com
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put any further.
The tight log supply is impacting local mills cutting for export and some

are struggling to maintain full production. The rainy season is already
beginning in some areas and mills are earnestly trying to stockpile logs
in anticipation of the disruption to logging.
Producers report market demand continues firm and exporters have full

order books for deliveries through to the third quarter. Buyers for the
Chinese market are actively making regular and consistent purchases of
Okoume logs, in particular from Congo Brazzaville.
Middle East markets are also said to be active and firming with sawn

Okoume being the preferred species. Some exporters also report good
business with mixed red timbers especially as these mixed parcels can
be offered at prices that compete well with Malaysian mixed light hard-
woods (MLH).
Exporters in Cameroon report that log exports are still well behind

schedule because of the huge backlog of cargo at the port. Shipments
have been hampered recently because of a delay in issuing a new con-
tract for port operations.
A new port operator has been appointed and exporters are hoping that

work will begin shortly to ship out a very large stockpile of well over
250,000 cubic meters of logs that has built up over the past weeks.
Some observers speculate that, possibly next year, Cameroon may
begin to tighten up on log exports by further restricting the number
and/or volumes of particular species that can be exported. n
Ireland—As in France, in 2013 the price of wood rose sharply in Britain

and Ireland. In the first five months of 2014, this trend seemed to con-
tinue. In 2013, Irish prices of logs and softwood lumber increased by 20
percent. In early 2014, prices remained firm as demand remains at high
levels. Ken Worrell operates 100,000 m3 of wood per year in Ireland
and United Kingdom. According to Worrell, the roadside prices of Sitka
Spruce in Ireland are as follows: 60-90€/m3 for sawnwood, 30-50 €/m3
for pallet wood, and about 25 €/m3 for pulpwood.
In the UK, the trend is the same. “Domestic demand for all species and

all grades is currently very strong,” said Oliver Combe, who is responsi-
ble for organizing computerized timber sales at the company Timber
Auctions. On foot and per ton, white Spruce is marketed on average be-
tween 30 and 35 pounds per ton (approximately 37-43 €). All sawing
qualities and pallet wood are in high demand.
The situation is similar in the case of softwood harvested in thinnings

that sells for between 10 and 20 pounds per ton (12-24 €), on foot. On
the other hand, hardwood from Beech, Ash and Birch is sold between
15 and 25 pounds per ton (18-30 €), on foot.
In both countries, the strength in demand and firmness of Roundwood

prices can be explained by the sustained activity of the sawmills, as well
as a good request for construction and packaging products. The market
of exterior and garden wood (a British specificity) is trending upward
since early 2014.
Due to high demand, manufacturers are increasingly trying to secure

their supply. According to sources, this is driving prices up. n

RAM 
Forest Products, Inc

Specializing in Hard Maple • Cherry • Soft Maple • Red Oak • Ash
Hardwood Lumber and Logs

Export Packaging and Container Loading

Band Sawn Lumber at 
Shinglehouse, Pennsylvania (U.S.A.) location.

Lumber Sales - Mike Tarbell - Rus Gustin
Phone: 814-697-7185 FAX: 814-697-7190

Log Sales - Bob Mallery
Phone: 814-697-6576 FAX: 814-697-6637

E-Mail: ramsales@frontiernet.net

Mailing Address: 1716 Honeoye Rd.
Shinglehouse, Pa. 16748-9739

Manufacturers and Exporters of Quality
Pennsylvania Hardwoods producing

25,000,000 BF annually
1,000,000’ Kiln capacity

BUSINESS TRENDS ABROAD - Continued from page 18

BUSINESS TRENDS CANADA

Continued on page 20

ONTARIO
While warmer summer weather affected business by causing changes

in whitewood production and purchasing to a controlled rate, some con-
tacts in the hardwood industry feel that this tightened purchasing could
possibly affect pricing, causing supplies to be too lean throughout the
summer. This changeover in species production could bolster the drying
of Red Oak, which is a normal occurrence for this time of year. The
other concern is whether supplies measure up against the rising de-
mand, and how that would affect prices. As a result, changes made now
could affect Red Oakʼs future.
Improved domestic activity and overseas exports are increasing de-

mand for Ash, however, developing production is readily being absorbed
on the market. Prices remain firm for this species. 
With precautions taken in the spring and early summer to prevent stain

in Basswood logs and green lumber it directly affected the volume of
material entering the marketplace. As industry representatives are well
aware, nature is not always cooperative, and so material flow was dis-
rupted. Some contacts foresee supplies could be stretched thin before
summerʼs end. Others noted a higher demand for this species. With
U.S. residential construction picking up speed, the ongoing activity for
Basswood is generally seen as steady for both green and kiln dried
stocks, with prices mostly firm.
Birch continues to be a popular favorite as a light colored hardwood

with consumers this year. Cost has also played a factor over other
species for buyers. Sawmills advised that demand is keeping pace with
production.

mailto:ramsales@frontiernet.net
www.downesandreader.com
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Miller

PLEASE VISIT US ONLINE FOR MORE INFORMATION 
ABOUT OUR PUBLICATIONS

P.O. Box 34908
Memphis, TN 38184-0908

(800) 844-1280 or
(901) 372-8280

Fax: (901) 373-6180
www.millerwoodtradepub.com

Miller Wood Trade Publications

proudly serves the Forest 

Products Industry with 

the following publications 

and online directories

National Hardwood Magazine

www.nationalhardwoodmag.com

Import/Export Wood Purchasing News

www.woodpurchasingnews.com

Softwood Forest Products Buyer

www.softwoodbuyer.com

Imported Wood Purchasing Guide

www.importedwoodpurchasing.com

Forest Products Export Directory

www.forestproductsexport.com

Softwood Buyer’s Special NAWLA Edition

www.softwoodbuyer.com

Dimension & Wood Components Buyer’s Guide

www.dimensionwoodcomponent.com

Hardwood Purchasing Handbook

www.hardwoodpurchasinghdbk.com

Greenbook’s Hardwood Marketing Directory

www.millerwoodtradepub.com

Greenbook’s Softwood Marketing Directory

www.millerwoodtradepub.com

Forest Products Stock Exchange

www.forestproductsstockexc.com

QUEBEC
The end of the spring run on the regionally important species Hard

Maple bolstered green Hard Maple supplies. Logging and green lumber
production were reported as being more controlled heading into the
summer months, noted some contacts. Some in the industry have
doubts that Hard Maple inventories will be sufficient to cover the mar-
ketʼs needs. Therefore, many are restricting purchases to manageable
quantities. The decision is based on purchased quantities involving co-
ordinating receipts with stacking and drying capabilities. There are some
price fluctuations reported for this species for selective grades and thick-
nesses of green stocks. There is a similar pattern developing for Soft
Maple logs and green lumber. Mills are controlling the pace, but are
keeping up with demand. Again, there is the concern of kiln-dried inven-
tories covering market needs without stretching too thin. Overall, activity
is stable.
Sawmills focused on Red Oak production and other species more toler-

ant of stain. Sawmills and concentration yards have more kiln-dried Red
Oak available for sale compared to earlier in the year. Contacts feel
there may be price corrections should supplies surpass market needs. 
According to reports, market activity for pallet and lumber cants re-

mains brisk, with availability noted as tight, with some pallet manufactur-
ers having a hard time to come up with adequate quantities from local
suppliers. It was reported that board road materials in the spring were
adequate to support construction activity. Since then, production has
maintained a sufficient supply availability. 
According to a Conference Board of Canada report released in the

spring, the Board expects that real GDP will grow further in 2014, due in
large part to a rise in business investment and stronger exports. Never-
theless, Quebecʼs economy will continue to underperform relative to that
of the rest of Canada. This underperformance also affects nominal GDP
growth (the broadest measure of the provinceʼs tax base). As a result,
revenues are projected to grow modestly over the next few years. In
order to balance its books, the previous Parti Québécois (PQ) govern-
ment set forth a budget that would hold program spending growth to
roughly the pace of inflation—a target that is unlikely to change given re-
cent news that the deficit for 2013–14 was larger than previously esti-
mated and that the newly elected Liberal government remains
committed to its promise to balance the books in 2015-16 and address
Quebecʼs chronic debt problem. At 50 percent, Quebecʼs debt as a
share of GDP is the highest in the country.
Based on the latest Conference Board forecasts of economic growth,

BUSINESS TRENDS CANADA- Continued from page 19

The Minister of Natural Resources, Greg Rickford, announced on June
27th that a call for proposals is now open for companies to submit appli-
cations to benefit from the renewed Investments in the Forest Industry
Transformation program. The deadline for submissions is October 30th.

“It has a particular emphasis on bringing innovative, commercial sale
technologies to small to large-size companies in the forestry sector fo-
cusing on innovation to diversify the products they make and to improve
their production capacity and efficiency,” he said. 
Rickford also announced funding of $90.4 million to be allocated to

projects that support jobs and implement highly innovative commercial-
scale technologies. The Minister made the announcement in advance of
meetings with his provincial and territorial forest minister counterparts. 
The IFIT program was renewed under Economic Action Plan 2014 as a

key component in the Government of Canadaʼs continuing support for
innovation in the forest industry. Since 2010, 11 projects have been an-
nounced under the IFIT program. 
The Wood Manufacturing Council (WMC) launched in mid-June a proj-

ect to conduct a new national Labor Market Information (LMI) Study for
the Advanced Wood Processing Sector. The Council will work with sec-
tor stakeholders to produce a comprehensive LMI sector study to iden-
tify short- medium- and long-term Human Resources issues and
challenges, which will serve as a basis for the development of a Human
Resources strategy for the future of the sector. The project will also in-
clude a second component, which is the updating of five of the Councilʼs
National Occupational Standards (NOS), to support standardization and
labour mobility.
These two initiatives are much-needed updates of past, successful en-

deavors that were used by Canadian wood manufacturers, govern-
ments, equity groups and associations to understand the industry and
its HR challenges and to work more effectively. Previous WMC LMI
studies have been utilized extensively throughout the sector, and the up-
dating of the standards for such occupations as finisher, wood machin-
ery operator and supervisor will benefit employers, employees and
educators alike.
For more information on the WMC, its members, programs and activi-

ties, please visit http://www.wmc-cfb.ca/. n

http://www.wmc-cfb.ca/
http://www.dimensionwoodcomponent.com
http://www.hardwoodpurchasinghdbk.com
http://www.millerwoodtradepub.com
http://www.millerwoodtradepub.com
http://www.forestproductsstockexc.com
http://www.millerwoodtradepub.com
http://www.nationalhardwoodmag.com
http://www.woodpurchasingnews.com
http://www.softwoodbuyer.com
http://www.importedwoodpurchasing.com
http://www.forestproductsexport.com
http://www.softwoodbuyer.com
www.wheelandlumber.com
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Quebecʼs own-source revenues (total revenues less transfers from the
federal government) are likely to be significantly weaker over the next
two years than the estimates contained in the PQʼs February budget.
Overall, the Boardʼs projections suggest that the government will fall ap-
proximately $800 million short of balancing its books in 2015-16 even if
it does manage to achieve the optimistic spending targets laid out in the
February budget. 
The outlook for growth over the next two years, notes the report, is a bit

brighter. Annual growth is expected to average just 2 percent this year
and next, trailing most other provinces. Residential investment has been
weakening over the past year, and more declines are expected in the
near term. In addition, weakness in business non-residential construc-
tion is holding back growth this year. However, there are some major
projects that will support spending. For example, a diamond producer is
set to begin construction on its new diamond mine in the north-central
part of the province, and construction is ongoing at Ericssonʼs new high-
tech research and development center near Montréal and at McInnis
Cementʼs brand-new cement plant in the Gaspé region. 
Machinery and equipment investment get a boost from new provincial

tax credits for the upgrading of manufacturing equipment, which will help
the provincesʼ industries become more competitive (an area where they
have lagged behind the Canadian and U.S. averages). The manufactur-
ing industry exports more than half of its production, and with the im-
provement in the U.S. economy and the lower dollar, Quebecʼs trade
deficit should improve significantly over the near term and add to bot-
tom-line growth for the province. 
On the downside, continues the report, the government sector will con-

tinue to contribute very little to real GDP over the near term. Also ham-
pering economic growth is the housing market. With fewer immigrants
arriving and fewer people buying new homes, consumer spending on
durable goods (which includes appliances and furniture, and accounts
for the largest single component of goods consumption) is down. This
presents a major risk to the forecast over the next few years, as the
weakness in housing starts will likely continue. n
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ARGO FINE IMPORTS - (är’go) 1. Importers of

Hardwood plywood 2. Consistent high Quality panels
3. Experienced and knowledgeable sales staff. 4. Maintain
the Highest Integrity standards in the industry.

Meranti - Indonesian, Malaysian,
Chinese
Melapi - Indonesian
Florecore Extreme Underlayment
Baromalli - South Africa
Faveira- Brazil
Red Oak - Indonesian, Chinese,
UV Birch Cabinet Select - Chinese
Birch- Russian, Chinese
Obeche - China
Poplar - China
Okoume - Chinese
Birch / Okoume - Chinese

PRODUCTS:

INTERNATIONAL
WOOD PRODUCTS
ASSOCIATION

• Don MacMaster, President
• Todd Wager • Robert MacMaster • Joe Manguno 

• Kenny MacMaster • Buz Clanton • Bob Keep
• Ryan MacMaster • Chris Paras • Leroy Otteson

SALES CONTACTS:

Sande - Ecuador
Hardboard - Brazil
Phenolic Film Face Concrete
Panels - Chinese
Particleboard - Mexico
Keruing/Kapur - Indonesian
Fir Finger Joint Lumber core–
Chinese, Brazil
Container Flooring - Indonesian
Framestock - Chinese,
Indonesian,Brazil
Radiata Pine - Chile
Elliottis Pine - Brazil

www.argofineimports.com

Phone: 504-828-0943
Fax: 504-828-0946
68388 Commercial Way North, Mandeville, LA 70471 
E-mail to: argo@argofineimports.com 

CONTACT US AT:

BUSINESS TRENDS U.S.A. 
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LAKE STATES
Raw materials like White Oak, Hickory and Ash are popular hardwood

items in the Lakes States region. “Activity is good in our area,” a contact
in Michigan noted. “Everybody is busy and demand is good. Ash is mov-
ing on the export market, Hickory is hot on the domestic side and White
Oak is popular with both markets, but probably heavier to the domestic
side. 
He continued, “Inventory levels are average and our prices are up. I an-

ticipate prices to flatten out as we move out of the summer months.
Transportation costs have been tough because trucking availability is
down. Competition from other industries is making it tough. Certain
areas also donʼt have anything nearby for a backhaul. So there a lot of
options for truckers and they are reluctant to go into those areas that
they canʼt bring something back from.”
When asked about his customers comments he said, “Everybody

seems to be pretty strong overall. We are only hearing positive outlooks
for the remainder of the year.”
A hardwood supplier in Minnesota said his business activity is 15 per-

cent better than the same time period in 2013. “Our predominate species
here is Hard and Soft Maple, Red Oak and White and Yellow Birch. Cur-
rently there isnʼt enough supply to go around and the wood basket isnʼt
big enough to feed us all.”
When asked about his biggest challenge today he said, “Itʼs hard to

keep a decent inventory without paying too much for it. Thatʼs the
biggest battle we have in front of us right now.”
When asked about transportation he said, “Weʼre in the best place in

the world for some of the best hardwoods but the worst spot to ship it
anywhere. Lake Superior is to the north of us so we are really dealing
with a landbase thatʼs east, west and south. Weʼre not surrounded by
land as much as others so it does make it difficult.”
He said his customers indicated they expect conditions to soften over

the next few months. “We have some Maple users who are saying the
price keeps creeping up and they are backing off their orders a bit. We
have several customers that order consistently so itʼs not really a con-
cern for us but they are saying that finished goods are seeing a slower
market.”
A source in Indiana said, “I think our region is going to see a pick up a

little bit. There were tough winters and tough break ups for everybody
throughout Indiana, Ohio, Michigan and Wisconsin. When the invento-
ries drop for all the larger producers I believe weʼll see a pick up in busi-
ness.n

http://www.argofineimports.com
mailto:argo@argofineimports.com
www.hardwoodforestryfund.org
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John Stevenson • Ext 302

jstevenson@thompsonhardwoods.com 

Linwood Truitt • Ext 312

linwoodtruitt@beasleyforestproducts.com

You’ll be very satisfied with the 

containers of American Southern 

Hardwood lumber that our 

company, Thompson Hardwoods, 

Inc., ships you.

Thompson Hardwoods, Inc.
600 Baxley Highway
Hazlehurst, GA 31539
Phone: (912) 375-7703
thisales@thompsonhardwoods.com
www.thompsonhardwoods.com

We produce 170 million
Southern Hardwood board
feet per year.

• All lumber precision double end-
trimmed after drying

• Width & length sorting available

• Red Oak, White Oak & Hickory 
in 4/4 thickness

• White Ash & Poplar in 4/4 & 
8/4 thickness

• Tupelo & Soft Maple in 4/4 & 
5/4 thickness

• All kiln dried lumber is export
prepped & sorted in an 80 Bay
Baxley Equipment/Lucidyne
Technologies Grade/Sorting line

We now offer Pine!
4/4 and 8/4 Full 
Thickness and Full
Width- KD Rgh Stock
Widths & lengths

2240 Shermans Valley Road, Elliottsburg, PA 17024
Phone: 717-582-4122    Fax: 717-582-7438 

Toll Free: 1-800-253-0263
E-mail: sales@tuscarorahardwoods.com

Website: tuscarorahardwoods.com

MANUFACTURER OF QUALITY BAND SAWN
NORTHERN APPALACHIAN HARDWOODS

EXPORTERS OF VENEER AND SAW LOGS

RED OAK WHITE OAK CHERRY
POPLAR WHITE ASH HARD MAPLE

SOFT MAPLE
WALNUT

500,000 B.F. Dry Kiln Capacity
Container Loading

S2S, Ripped to Width, Cut-Length & Finger-Joint
Lumber Measured & Inspected after Kiln Drying

2 Million B. F. Dry storage
Mixed TL’s

NORTHEAST
Every market has its highs and lows. The Northeast lumber activity has

slowed. In New Hampshire, a contact said, “Things are sluggish right
now. Itʼs definitely a little quieter than it has been in recent weeks.”
He attributes the lull to the summer season. “A lot of people took vaca-

tions and thatʼs typical for this time of year,” he noted. 
Handling Hard and Soft Maple, Red and White Oak, Cherry, Hickory

and Yellow Birch he indicated some slight log availability issues. “Logs
have been difficult. People are paying high prices for the logs that are
available and weʼre just not having a lot of offers coming to us on logs
right now.”
When asked about inventory levels he said, “Our inventory is medium

to low and our prices are holding their own. We have seen a lot of ʻno
stock availableʼ in the past few weeks. Ash is the primary species that is
moving right now and we just donʼt have any to offer. All thicknesses
and all grades of Ash are moving faster than we can get them.”
He said his export markets have cooled off. “The requests for Red Oak

have been reduced. Our overseas markets continue to ask for Ash,
which is unavailable.”
Trucking availability is a constant challenge as one source in Massa-

chusetts said, “Finding trucks to haul the lumber out of the sawmill is
challenging. If you order one you might see it in three or four days. Itʼs
very rare that youʼll get one the next day. Other products are offering a
higher dollar to haul as opposed to lumber.”
He said his customers are reporting quieter markets overall. “They do

have steady business, itʼs just a little quieter with a lower volume than in
the beginning of the year.”
As for what remains in 2014, the source said, “We expect things to pick

up. Activity will pick up in the fall and weʼll see a strong finish.”
In Pennsylvania a hardwood supplier said business conditions are

good. “Business is not fantastic but weʼve had shipments going out and
weʼre encouraged about the market. The people that weʼve been talking
to, especially in the U.S., are looking forward to business picking up.
The exports have slowed down a little but I think that domestics will pull
back up. Asia seems to have slowed down but the domestic market is
going to keep it strong.”
When asked about specific species movement he said, “Hickory has

been strong along with Walnut, Hard and Soft Maple and Cherry. Red
Oak has tapered off but the prices just got too high for everybody in the
supply chain.”
He continued, “Our inventory in front of the dry kilns has increased by

three turns. Thatʼs where we want it to be right now. The available inven-
tory that we have to sell is down 70 percent from what we used to have.
So our particular company is inline for a good market. Others in this re-
gion may not have the same projections, but weʼve bought smart and
weʼre in a good place.” n
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SOUTHEAST
The Southeast region is experiencing good hardwood lumber market

activity, according to sources. In North Carolina a contact said, “Busi-
ness has improved by about 10 percent from last year. Supply is begin-
ning to increase a little bit. I think that is related to the weather
improving.”
He said transportation issues are a primary concern for his operation.

“Transportation is a real problem. People are cautious about letting their
inventory run down. I think trucking lines are also having a hard time
finding qualified drivers.”
As for export markets he said, “Exports to Asia are not as strong as

they used to be. But we are seeing the domestic market strengthen.”
When asked about individual species he noted, “Right now White Oak

and Poplar are our best moving items. We donʼt buy much green lumber
but our log prices are about the same as they have been.”
In Mississippi, a supplier said, “Our customers expect their demand to

remain the same. Their inventories are getting in better shape and they
are not as anxious as they were in the first part of the year.”
He continued, “Weʼve had better weather lately, which has sped up the

drying process for Red and White Oak. Four-quarter FAS Red Oak is
picking up and prices are reflecting the demand increase. Poplar is mov-
ing well and Ash has hit the international market by storm. Green lumber
availability has loosened enough to ease price pressures for No. 2 A and
Better.”
When asked about transportation issues he said, “Trucking availability

is tight right now. I expect it will loosen up as we move into the fall be-
cause produce will cool off a little and competition for trucks will be
lower.”
A hardwood supplier in Tennessee said Pecan and Hickory are moving

on both domestic and international markets. “Export markets are show-
ing a lot of interest in these species. But some of the mills are more cau-

mailto:jstevenson@thompsonhardwoods.com
mailto:linwoodtruitt@beasleyforestproducts.com
mailto:thisales@thompsonhardwoods.com
http://www.thompsonhardwoods.com
mailto:sales@tuscarorahardwoods.com
www.tuscarorahardwoods.com
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WEST COAST
Energy on the West Coast is high for hardwood lumber suppliers. Ac-

cording to a source in Oregon, increased sawmill production and faster
dry kiln turns have been the reason for improved market activity. He
said, “The market kicked off in our area on a good note in the beginning
of the year. Prices are holding firm and each quarter continues to bring
improvements.”
When asked about supply he said, “Supply issues have improved mar-

ginally. Demand is growing momentum both domestically and on an in-
ternational level. Exports are at record levels right now and industrial
grade lumber is moving. Overall business is good across most sectors.
Our customers continue to report positive outlooks.”
A hardwood supplier in Washington said transportation is a focus of his

concern. “Logistic issues are tough right now. Getting the orders is not
the problem, getting them shipped is. We may have a load on the
ground for seven days before it leaves our facility. Weʼve lost some busi-
ness because of the delays. Not a considerable amount, but all the
same we have lost some.”
As for species movement he offered, “Alder and Hard and Soft Maple

are moving well. Poplar has trended down along with Oak because the
prices got so high.”
He indicated activity has been spotty but good overall. “Weʼll have a

cycle for 60 days where we see increased activity and then it will drop
off again. We specialize in the higher end markets and as such our mar-
kets are different than the general building trade. Weʼll see a pick up
again around October.”
In California, a hardwood supplier said, “We do a lot of importing and

there are a lot of containers coming through the ports. Inspections con-
tinue to tighten up and the rules seem to continue to change.”
As for his customersʼ markets he said, “Most of our customers are in a

good position this year. Everyone seems to be positive and orders have
increased all around. The water is still a little tepid and nobody is buying
inventory based on projection of sales going up. Weʼre still keeping our
inventories steady and ordering just-in-time, which is how our orders
continue to come in.”
When asked about the remaining months in 2014 he said, “We have

experienced better activity this year than in the last three years. Every-
one that I talk to is excited and positive.” n

Meeting the latest standards for green building

practices is nothing new around here. Working

with a renewable building material grown in some

of the worlds’ most well-managed and productive

forests,  it’s like any other workday.

If you need a signed document stating that

products made from one of nature’s longest

lasting, strongest and most eco-friendly trees is

good for the environment, we’ve got that too.

(925) 935-1499

California Redwood Association

www.realstrongredwood.com
info@calredwood.org

“A CUT ABOVE”
SPECIALIZING IN APITONG, KERUING, KAPUR AND OTHER 

IMPORTED HARDWOOD SPECIES
ORIGINAL MANUFACTURER ANDD AFTER MARKET TRUCK AND

TRAILER DECKING AND RAIL CAR FLOORING

EXPORT OF DOMESTIC HARDWOOD AND SOFTWOOOD 
ALSO AVAILABLE

QUALITY FOREST PRODUCTS FROM
SELECTED DOMESTIC AND OVERSEAS MANUFACTURERS.

CUSTOMM FABRICATED WOOD PRODUCTS.

“WE DO THE DIFFICULT WITH EASE
AND THE IMPOSSIBLE WITH GRACE”

SERVICE WITH INTEGRITY

FOR MORE INFORMAATION CONTACT: DAVID XÓCHIHUA
1104 MAIN STREET, SUITE M-150

VANCOUVER, WA 98682-0012 USA P.O. BOX 8200563
TEL: 360.690.8532 FAX: 360.690.0035
Website: www.aztecintltimber.com

E-mail: davidx@aztecintltimber.com

tious about handling them because of stain and degrade possibilities.”
The source noted that new home construction has not increased as an-

alysts forecasted in the beginning of the year. “Secondary manufactur-
ers built their raw material inventories to meet demand, not exceed it,”
he explained.
When asked about pricing he said, “Prices are steady. Poplar produc-

tion has increased and pricing is adequate. Kiln-dried supplies are
steady but we are seeing limited availability of green lumber.”
As for the remaining months in 2014, the contact said he expects flat

conditions. “We donʼt expect a big jump one way or the other. Weʼre on
par with last year at this point. If we do anything we may see small
gains.” n

Continued on page 24 

Liberty, Pennsylvania—Wheeland Lumber Co. Inc., based here, re-
cently installed a new Cleereman linear carriage, and
upgraded their existing headrig Innovec 3-D scanning
to the new USNR YieldMaster G3. Derek Wheeland
also indicated more changes are on the way. “During
the latter part of 2014, we will be installing a 33 bay bin
sorter with a complete stacker system,” he explained.
“This system will integrate flawlessly with the new trim-
line and controls recently added. We will also install an
80,000-board-foot capacity kiln from SII Dry Kilns.”
Wheeland Lumber Co. is a member of the National

Hardwood Lumber Association, Hardwood Manufactur-
ers Association, Penn-York Lumbermenʼs Club, Wood Products Manu-
facturing Association, American Hardwood Export Council, the
International Wood Products Association, Sustainable Forestry Initiative
of Pennsylvania and the Pennsylvania Forest Products Association.
For more information visit www.wheelandlumber.com. n
Union City, Pennsylvania—Ron Jones Hardwood Sales Inc., head-

quartered here, continues to make upgrades and additions to its facili-
ties in Franklin, Pennsylvania. The company is scheduled to begin
installation on two additional pre-dryers from SII Dry Kilns, Lexington,
North Carolina by the end of September. “We just inked a deal to have a
few more pre-dryers constructed by SII in late September,”
President/Sales Steve Jones said. 

Derek Wheeland

http://www.realstrongredwood.com
mailto:info@calredwood.org
http://www.wheelandlumber.com
www.aztecintltimber.com


With a heavy-duty aluminum fan wall, the pre-dryers are custom de-
signed by SII to meet the desired size and airflow needs. The center fan
wall with reversing fans allows loading from both sides and larger hold-
ing capacities. The pre-dryers are also equipped with humidity sensor
controls that monitor climate changes and shut down
fans when required.
Jones added, “These additional SII pre-dryer fan bays

will continue to keep our lumber bright, help reduce the
natural degrade that can occur on an air drying yard
and will aid in shortening the amount of time our lumber
is drying in the dry kilns.”
In addition the company recently completed construc-

tion of a t-shed, which is 45ʼx160ʼ to enhance the air-
drying of their lumber.
According to Jones the new pre-dryers will also in-

crease the operationʼs monthly footage volumes of lumber available for
sale. “We are always evolving and seeking ways to increase our drying
efficiencies and production volume,” he said. “More importantly we con-
tinue to look for ways to improve the quality of the Hardwood lumber we
dry, manufacture and package.”
Ron Jones Hardwoods Sales Inc. is a family-owned and operated busi-

ness. Located in Northwestern Pennsylvania, the company specializes in
domestic and export sales of Northern Appalachian kiln-dried and green
Hardwoods.
For more information visit www.ronjoneshardwood.com.
SII Dry Kilns, Lexington, North Carolina, manufactures conventional

package-loaded kilns, single and double track-loaded kilns, various
types of fan sheds, as well as multi-zoned pre-dryers. For more informa-
tion visit www.siidrykilns.com. n
Memphis, Tennessee—The Hardwood Forest Foundation, located

here, recently partnered with Western Hardwood Association (WHA) to
host more than 60 children for a day of learning at World Forestry Center
(WFC), located in Portland, Oregon. The event was in conjunction with
WHAʼs International Convention & Exposition.
“From the first time I visited the World Forestry Center, Iʼve believed it to

be amazing. It has always been a goal to one-day partner WFC with the
Foundation and thereʼs no organization better than WHA to help this
partnership happen. As I expected, the children we hosted crawled over
the place from the second they entered the facility. WFC offers so much
for them to explore and consequently learn about the marvels of sus-
tained forestry,” said Charley Fiala, Foundation Vice President, WHA
Member and West Coast Salesman for GMC Hardwoods Inc.
“WFC is built for kids of all ages. There are multiple exhibits and rides

that I knew would excite and delight youngsters. Thereʼs a wet-free raft
ride and even a canopy lift where you can get a birds-eye view of the for-
est. The museum inspires curiosity and encourages active learning. The
end result is a better informed child about people working in the forest
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IMPORT/EXPORT CALENDAR
AUGUST

International Woodworking Fair 2014, Georgia World Congress Cen-
ter, Atlanta, GA. Contact: info@iwfatlanta.com. Aug. 20-23.

SEPTEMBER
Global Buyers Mission (BC Wood), 11th Annual Meeting, Whistler,
BC. For more information: www.bcwood.com. Sept. 4-6.

FMC China 2014, Furniture Manufacturing & Supply China, Shang-
hai World Expo Exhibition & Convention Center, Shanghai. For more in-
formation: www.fmcchina.com. Sept. 10-13.

OCTOBER
National Hardwood Lumber Association Annual Convention & Ex-
hibit Showcase, Red Rock Casino Resort & Spa, Las Vegas, NV. For
more information: www.nhla.com. Oct. 8-10.

NOVEMBER
APA-Engineered Wood Annual Meeting and Info Fair, JW Marriott,
San Antonio Hill Country Resort & Spa, San Antonio, TX. Contact: mlil-
ley@engineeredwood.org. Nov. 8-11.

North American Wholesale Lumber Association, Traders Market,
Hyatt Regency Chicago, Chicago, IL. Contact: www.nawla.org. Nov. 12-
14. n

Continued on page 25

Steve Jones

BOX 111
SPARTANSBURG, PA 16434

PHONE: (814) 654-7111
FAX:  (814) 654-7155

E-MAIL: pennsylvanusa@aol.com
WEBSITE: www.penn-sylvan.com

   
Grow  your   
business.  

 

Informing  your  business   
decisions:  

IWPA lobbyists keep you updated  
on laws, regulations and  

compliance. 
 

Creating  business   
opportunities:  

IWPA’s website and publications 
drive business to you. 

IWPA’s World of Wood  
Convention expands your  

business network and delivers  
bottom‐line results. 

 

 
     

 

 

 

 

Advancing international  
trade in wood products 
through education and  
leadership in business,  
environmental and public 

 

STAY  CONNECTED  
Follow us on Twitter, Facebook, 

Linked in and Blogger. 
 

 

 

WWW.IWPAWOOD.ORG  

Tel: 703/820‐6696 
Fax: 703/820‐8550 
info@iwpawood.org 

     
ATTEND

WORLD OF WOOD

WHY IWPA?

IWPA’s Annual Convention

March 18-20, 2015

The Cosmopolitan of Las Vegas

Las Vegas, Nevada
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Savage Lumber Co., Inc.

James A. Savage, President

P.O. Box 39 Doyle, Tennessee 38559
Bus. 931-657-2211• FAX 931-657-2214
Email: savagelumber@blomand.net

LOGS & LUMBER
Green • Kiln Dried • Rough • S2S

SPECIES
White Oak • Red Oak • Poplar • Hickory 

Maple • Ash • Cherry • Walnut

Specializing in Appalachian Hardwoods 

A.H.E.C. and
U.S. Hardwoods

Great American Resources
The American Hardwood Export Council - the
only major overseas export program for U.S.
hardwoods. AHEC services the trade with
information and assistance for importers,
specifiers and users:

• Source lists of suppliers

• Information on U.S. marketing and manufacturing systems

• Promotional assistance

• Technical information on U.S. products and species

• Market development programs

AHEC members include all major U.S. hardwood
industry associations and hardwood exporting
companies representing a full range of U.S. hard-
wood products.

AHEC-Europe/Middle East/India
3, St. Michael’s Alley
London EC3V 9DS
United Kingdom
FAX: 44-171-626-4222

AHEC-Korea
U.S. Agricultural Trade Ofc.
c/o American Forest & Paper Assoc.
Room #303, Leema Building
146-1. Suson-dong, Chongro-ku
Seoul, (110-140), Korea
FAX: 82-2-720-1898

AHEC-Mexico/U.S. ATO
U.S. Agricultural Trade Office
Jaime Balmes No. 8, Piso 2
Col. Los Morales Polanco
11510 Mexico, D.F.
FAX: 52-5-282-0919

AHEC-Southeast Asia
Rm. 528, West Wing
New World Office Bldg.
20 Salisbury Road
Tsimshatsui, Hong Kong
FAX: 852-2366-8931

AHEC-Osaka
c/o American Consulate General
2-11-5 Nishitenma
Kita-ku, Osaka 530, Japan
FAX: 81-6-6-315-5103

AHEC-China
Office C615
Bejing Lufthansa Center
50 Liangmaquiao Road
Beijing 100016
People’s Republic of China
FAX: 86-10 6463-8047

United States Headquarters
1111 19th Street, N.W.,
Suite 800
Washington, D.C. 20036
FAX: 202-463-2787

®

Michael Snow, Executive Director 
telephone: 202-463-2774

AHEC - U.S. Headquarters
1825 Michael Faraday Dr.
Reston, VA 20190
Tel: (703) 435-2900
www.ahec.org or
www.americanhardwood.org

AHEC - Europe/Middle East/India
3 St. Michael’s Alley
London, United Kingdom
EC3V 9DS
Tel: (44) 20 7626-4111
Fax: (44) 20 7626-4222
www.ahec-europe.org
Director: David Venables

AHEC - Mexico
Sierra Candela No. 111 - 507
Col. Lomas de Chapultepec
11000 Mexico, D.F., Mexico
Tel: (52) 55-2623-1850 - 51 
Fax: (52) 55-2623-1853
www.ahec-mexico.org
Director: Luis Zertuche

AHEC - Southeast Asia & Greater China
Suite 1305
Bank of America Tower
12 Harcourt Road
Hong Kong
Tel: (852) 2724-0228 
Fax: (852) 2366-8931
www.ahec-seasia.org
Director: John Chan

and how the forest regeneration cycle works,” Fiala added. 
In a world where technology is at the forefront of education, WFC pro-

vides a virtual experience and the Foundation supports this type of learn-
ing.
“One of the exhibits lets

visitors simulate being a
smoke jumper, descend-
ing to fight a forest fire.
Who wouldnʼt want to do
that one? Another fa-
vorite is the virtual feller
buncher, where visitors
not only harvest trees,
they have to do it in a
way that is timely and
appropriate to guide-
lines,” Fiala said.

In addition to the WFC visit, Fiala and Foundation Executive Director
Crystal Oldham presented Truth About Trees to the children and served
them a pizza lunch. 
Looking ahead, the Foundation seeks to expand its range of education

through partnerships similar to the one created with WHA.
“The best way to spread the word about the great success story of our

regenerating North American forests is by joining in with other groups
who have a shared interest in our forests. The WHA Annual International
Convention and Expo is an ideal place for the Foundation to network and
get others energized about our mission. We get to tell the story of grow-
ing trees in the United States and Canada and how they are used in our
everyday lives. Attendees were from around the world and we had many
conversations about how they can take our teaching tools back with
them to their home countries,” Fiala said.
Founded in 1989, the Foundation, a 501c3 organization, has been in-

volved in a variety of educational programs and activities throughout the
United States and Canada. Since its creation, NHLA has supported its
efforts and hosted its office in the NHLA headquarters, located in Mem-
phis, Tennessee. n
Morton, Washington—TMI Forest Products and Welco Lumber Com-

pany USA recently announced the formation of Alta Forest Products LLC,
a partnership between two of the longest standing and premier Western
Red Cedar manufacturers in the forest products industry.
Alta Forest Products will take over ownership and all operations of the

assets of TMI Forest Products and Welco Lumber Company USA, includ-
ing the four manufacturing facilities located in Morton, Washington, Shel-
ton, Washington, Amanda Park, Washington and Naples, Idaho. This
agreement will help secure employment to the local communities and
strengthen the regional economy built on the growing lumber industry.
Alta Forest Products will provide continued employment for over 400 in-
dividuals and have an annual production that will exceed 300 million
board feet of finished goods.
“Alta Forest Products is in a position to provide our customers with the

best products available through the most efficient manufacturing facilities
and supply chain,” a representative said in a press release. “Our team
will utilize our unique synergies to effectively deliver the best renewable
resource based building products in the most environmentally conscious
manner.”
Alta Forest Products will be governed by a Board of Directors and man-

aged by an executive group that will consist of Mike Pedersen as Presi-
dent and CEO, Jeffrey Cood as VP of Sales, Peter Stroble as COO and
Brian Cox as CFO. For more information visit www.altafp.com. n
Vancouver, British Columbia—International Forest Products, based

here, recently proposed formally changing the company name to its
trademarked nickname, Interfor Corp.
“The change will provide a direct link to our traditional trade name and

build on the successful rebranding efforts undertaken in recent years
using the Interfor name and logo,” said President/CEO Duncan Davies.
“The new name will also be consistent with the formal names of our U.S.
subsidiaries, which now account for more than 50 percent of our produc-
tion.”
Shareholders approved proposals to change the company's name to In-

terfor Corporation from International Forest Products Limited, and to sim-
plify the companyʼs share structure.
Interfor is a growth-oriented lumber company with operations in Canada

and the United States. The company has annual production capacity of
2.6 billion board feet and offers one of the most diverse lines of lumber
products to customers around the world. For more information about In-
terfor, visit www.interfor.com. n

HHF and WHA Host Learning Event At The World Forestry
Center

mailto:savagelumber@blomand.net
http://www.ahec-U.S
http://www.ahec-11510
http://www.ahec.org
http://www.americanhardwood.org
http://www.ahec-seasia.org
http://www.altafp.com
http://www.interfor.com
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: woodglue@vip.163.com

(China Distributor)
WORAM HOLZSCHUTZ 

email: mailbox@woram.ch

 (Europe Distributor)
TRADEX MELINKA 

email: jclepe@tradex.cl

 (Chile Distributor) (Guyana Distributor)
B, R & T PAINT STORE 

email: peachesreid9@yahoo.com

Available Worldwide - Distributor Inquiries Welcome  

PROTECTION To Control Existing Splits

LogSavers®/FlitchSavers®

Plastic Stitches for Logs

www.uccoatings.com  exportdesk@uccoatings.com
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Your Source for Quality
info@siskiyouforestproducts.com
www.siskiyouforestproducts.com
800.427.8253 • 6175 Hwy 273 

Anderson, CA 96007

www.bc.com/international-marketing

Manufacturers of
Lumber, Plywood &

Engineered Wood Products

SUITE 280 • 1770 BURRARD ST.
VANCOUVER, B.C. V6J 3G7

5530 NORDIC WAY 
FERNDALE, WA 98248

• Carlos Furtado • K.K. Sangara
www.sawarne.com
ph. 604-235-1755
fax 604-235-1754

• Exterior sidings
• Interior paneling
• Boards
• Posts

• Dimension
• Fencing
• Decking
• Beams

Quality Products     Efficient Service
Competitive Market Prices

WE SPECIALIZE IN:
L U M B E R

WESTERN RED CEDAR

Sawarne

WWW.GULFCOASTSHELTER.COM
PHONE: 866-517-1230

FAX: 251-517-1241
DAPHNE, AL

A guide to
U.S./CANADIAN SOFTWOOD FOREST PRODUCT

EXPORT SUPPLIERS
Ads in this section of The Import/Export Wood Purchasing News are FREE with a qualifying Ad
program in The Softwood Forest Products Buyer

A guide to

HEADQUARTERS 
4901 Dickens Road, 
Suite 110
Richmond, VA 23230
Tel: 804-643-7800
Cell: 804-564-7848
Fax: 804-643-5800
Contact: 
C. Preston Herrington, III
President/CEO
Email: preston@contund.com

BRANCH OFFICE
1900 N.E. 3rd Street, 
Suite 106-256
Bend, OR 97701
Tel: 541-604-1810
Fax: 804-643-5800
Contact: Justin Chappell
Northwest Territory Manager
Email: justin@contund.com

WWW.CONTUND.COM

CONTINENTAL
UNDERWRITERS, INC.

The National Solution 
to Your Local Risk

INDEX OF ADVERTISERS

COOPER MACHINE HAS SOLUTIONS FOR
YOUR EQUIPMENT NEEDS

478-252-5885
WWW.COOPERMACHINE.COM
INFO@COOPERMACHINE.COM

custom
configurations

available

WADLEY, GA
MACHINE COMPANY INC.

Seeking Partner In Success

Business partner wanted to develop lumber
exporting company in Nashville,Tennessee.

Contact: stjoeslbr@aol.com

SEEKING EMPLOYMENT
Successful Forest Products Professional seeking new role. With 30+ years of

domestic and international sales/marketing and manufacturing experience, I have a proven
track record of developing news businesses, and /or improving on existing activities. Well
versed in Softwood, Temperate and Tropical hardwoods, log and lumber with history in N.
America, Australasia/ Latin America, Europe, Africa, Middle East and Asia. Seeking a role
with a resourced based organization, who can benefit from my background and skill sets. I
am willing to relocate within North America or Internationally depending on structure.

Resume and references available upon request:
Replies to: CMP #1002

c/o Import/Export Wood Purchasing News
P.O. Box 34908

Memphis, TN 38184-0908

Rolling Ridge Woods, LTD., located in Parkersburg, WV, exports logs and
lumber from the Central Appalachian Region. Species carried by the firm
include: Red and White Oak, Cherry, Walnut, and Hard Maple. Their
Telephone number is: 304-464-4980; FAX: 304-464-4988.

“We’ve never advertised before and started an Ad program with The
Import/Export Wood Purchasing News in the summer of 2004. I have to say that
I am very happy and quite surprised with the e-mails and phone calls we’ve
received, not to mention the visitors that come to our facility. As a direct result
of our advertising in The  Import/Export Wood Purchasing News, we are doing
business with companies we never heard of before. Advertising in your paper
works and we are going to continue to do what works for us!”

Gene Walters
Rolling Ridge Woods, LTD.

Parkersburg, WV

CALL US TODAY 901-372-8280
or email us at wpn@millerwoodtradepub.com

For Ad rates and marketing support services unavailable elsewhere.

Gene Walters

Advertising in your paper works and we are going
to continue to do what works for us!”
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U.S./CANADIAN SOFTWOOD FOREST PRODUCT
EXPORT SUPPLIERS Import/Export Wood Purchasing Newsʼ worldwide

circulation is distributed to companies that pur-
chase both Hardwood and softwood products

A guide to

National Hardwood Magazine..........................................www.nationalhardwoodmag.com

Import/Export Wood Purchasing News.............................www.woodpurchasingnews.com

Softwood Forest Products Buyer ...................................................www.softwoodbuyer.com

Imported Wood Purchasing Guide .............................www.importedwoodpurchasing.com

Forest Products Export Directory.......................................www.forestproductsexport.com

Dimension & Wood Components Buyer’s Guide ....www.dimensionwoodcomponent.com

Hardwood Purchasing Handbook .............................www.hardwoodpurchasinghdbk.com

Greenbook’s Hardwood Marketing Directory ...................www.millerwoodtradepub.com

Greenbook’s Softwood Marketing Directory .....................www.millerwoodtradepub.com

Forest Products Stock Exchange .....................................www.forestproductsstockexc.com

Please visit us online for more 

information about our publications

Wood Trade Publications

www.millerwoodtradepub.com
P.O. Box 34908

Memphis, TN 38184-0908
(800) 844-1280 or (901) 372-8280

Fax: (901) 373-6180
Serving the Forest Products Industry Since 1927

Miller Wood Trade Publications proudly serves the Forest Products industry with
the following publications and online directories:

Our Specialty is the Specialties!

We do most patterns in Cedar, Pine and
Fir

Manufacturers of:  
• Boards • Dimension Timbers up to 32”

Species: 
• Doug/Fir/Larch • Hem-Fir • White Fir 

Phone: 208-437-2412 • Fax: 208-437-0579
Toll Free: 800-488-0579

Terry Baker - terryb@triprocedar.com
Lance Huebener -

Tri-ProTM Cedar Products
Tri-ProTM Forest  Products

1-877-898-5266
www.wynndellumber.com

Wynndel
Box & Lumber

For Sales Call: (214) 358-2314
Toll Free: (877) 318-5261

Fax: (214) 358-2383
Web site: richardsontimbers.com

SERVING THE SOUTH SINCE 1949

RICHARDSON TIMBERS
10100 DENTON DRIVE - DALLAS, TX. 75220

#1 & Btr. Green Douglas Fir*
sizes up to 20” x 20”
Lengths to 40’
NOW STOCKING: DOUGLAS FIR TRU-DRYTM TIMBERS
EXCLUSIVE DISTRIBUTORS FOR: LA, OK, TX
#1 & Btr. WESTERN RED CEDAR*
sizes up to 16” x 16”
Lengths to 32’
OAK TIMBERS*
sizes up to 12” x 12”
Lengths to 20’
*Larger sizes available upon request

ill & Timber P roducts

Contact: Jim Dunse, Berny Power 

or Sid Sigfusson

At Mill & Timber we mill our logs at our sawmills

in Port Moody and Surrey, B.C. and  we finish our

lumber at our plant in Richmond. Mill & Timber is

your source for reliable service and the highest

quality Western Red Cedar products.

1 2 7 4 5  -  1 1 6 t h  A v e .  
S u r r e y ,  B C    V 3 V  7 H 9
P h :  6 0 4 - 5 8 0 - 2 7 8 1
F a x :  6 0 4 - 5 8 0 - 3 6 4 6

Western Red Cedar is the Best and the
Best Western Red Cedar 

comes from Mill & Timber!

Tri-ProTM Forest  Products

Nordic Engineered Wood was built on the
ideal of providing the best sustainable
wood solutions to the building industry

Sustainable Wood Solutions
T. 541-871-8526
F. 541-871-9789

Durgin & Crowell Lumber Co.
231 Fisher Corner Rd.

New London, NH 03257
Tel: (603) 763-2860
Fax: (603) 763-4498

www.durgin-crowell.com
For Sales Contact B Manning or Chuck Gaede

Manufacturers of Quality
Eastern White Pine Lumber

Since 1976

• 30 Million BD FT of Production
• 630,000 BD FT of Dry Kiln Capacity
• WACO 30 XL Moulder
• In Line Moisture Detectors
• Modernized Cut Up Shop

WITH OVER 20 DISTRIBUTION CENTERS
ACROSS THE UNITED STATES, READY

TO TACKLE YOUR JUST-IN-TIME-NEEDS,

WE HAVE THE REACH TO BE THERE.

SHERWOOD
LUMBER

WOOD I BEAMTM JOISTS 
GP GLULAM COLUMNS & BEAMS 

GP LAM® LVL 
FIBERSTRONG® RIM BOARD

WE’LL BE THERE.TM

SHERWOODLUMBER.COM

Specializing in 4/4-8/4 Eastern White Pine

Sales- Contact John
King

Ph.: 603-764-5711
Fax: 603-764-9654
53 Eastside Rd.

Wentworth, NH 03282

Interfor offers one of the most diverse lines
of lumber products. From Hem-Fir to Dou-

glas-Fir to Cedar to SPF, Interfor has built a
reputation on meeting customersʼ needs

with choice and quality. 
Now we are expanding our offerings with
Southern Yellow Pine, from the heart of
Georgia. More choice, more supply and

backed by our commitment to excellence
and quality. 

For all things wood, choose Interfor.

Interfor.com

Working as ONE to better serve you.

604.462.7316
www.canadianoverseas.ca

MILL:
-

-

Terry Baker - terryb@triprocedar.com
Lance Huebener - lanceh@triprocedar.com
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604.462.7316
www.canadianoverseas.ca

IDAHO FORESt
– G R O U P –

Sales: Contact John King
John@kingforest.com
www.kingforest.com

Offering a Wide Selection of Quality
Eastern White Pine.

Manufacturing 4/4, 5/4 and 6/4 Kiln Dried
in S4S and patterns.

Custom drying and specialty 
planing are available.

Producing 14 MBF Annually
1-888-330-8467 1-603-473-2314

Fax: 1-603-473-8531
Rte. 153 & Kingʼs Hwy., Middleton, NH 03887

Inventory - Service - Selection
www.dipriziopine.com

DiPrizio Pine
Sales, Inc.

9393 287th St.
Maple Ridge, BC V2W 1L1
TEL: (604) 462-8266
FAX: (604) 462-8264
Email: sales@waldun.com

Waldun Forest Products
Twin Rivers Cedar      Stave Lake Cedar

Working as ONE to serve you better.

With Eastern itʼs simple:
• Itʼs locally grown New England White Pine
with a proven history of performance for over
200 years.

• Itʼs manufactured domestically by Mill Services
in beautiful upstate New York.

• Itʼs finished with an environmentally friendly
primer from FMI.

• Itʼs shipped directly to your warehouse, on-time
and securely wrapped for superior protection.

For more information on EASTERN
and the stock patterns available,
visit www.millservices.com/Eastern/SFPB.
TO ORDER, CALL 800-578-2119 EXT. 108

simplify
EASTERN

The Natural Choice From
Start To Finish

Lakewood, WA
(253) 588-2132

Portland, OR
(503) 595-0166

www.pacwestlumber.com

• Manufacturers and wholesale distributors.
• Appearance Douglas Fir& Western Red Cedar beams
– green or kiln dried.

• Milled Log Home patterns, profiles and cants.
• Fabricated timber trusses.
• Timberframe components.
• Lathe turned Douglas Fir/Whitewood/Cedarlogs, 
up to 18” diameter, 8ʼto 85ʼ lengths. 

• Kiln Dried 4x4 Appearance Grade Hem-Fir 
& Douglas Fir.

• Wood dowels – 2” to 7” diameter.
• Agricultural posts, poles and stakes.

PACIFIC WESTERN LUMBER, INC.

www.realstrongredwood.com 
info@calredwood.org

(925) 935-1499

California Redwood Association

MALHEUR LUMBER CO.

Contact: ART ANDREWS at 541.575.1148
Fax: 541.575.2512

E-Mail: art.andrews@centurytel.net

QUALITY PONDEROSA PINE
Proud Producer of 4/4, 5/4 and 6/4 products

Malheur Lumber Company
60339 W. Hwy. 26 P.O. Box 160

John Day, Oregon 97845

Offering You Ponderosa Pine in 4/4, 5/4 & 6/4

ART ANDREWS at 541.575.1148
Fax: 541.575.2512

E-Mail: art.andrews@wmafi.com
or

STEVE FETROW at 541.447.6296
Fax: 541.447.8992 

E-Mail: steve.fetrow@wmafi.com

Sales provided by Ochoco Management

WHITE MOUNTAIN APACHE 
FOREST INDUSTRIES

Specializing in High Grade
WESTERN RED CEDAR and HEMLOCK

Probyn Export
New Westminster, BC, Canada
Phone: 604-526-8546 • Fax: 604-526-8565
Email:  chris@probynexport.com
www.probynexport.com

DiPrizio Pine
Sales, Inc.

Producing 20 MBF Annually
Manufacturing Eastern White Pine 

in 4/4, 5/4 and 6/4 Kiln Dried
1-888-330-8467 •  1-603-473-2314

Fax: 1-603-473-8531
Rte. 153 & King’s Hwy. 
Middleton, NH 03887

sbrown@lavalleys.com
www.dipriziopine.com
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to qualified advertisers
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The Proof is in the Product
Call or email for your free pine sample box today! 

Contact Matt Duprey for pine inquiries or to request a free sample box:

(207) 627-6113 or mduprey@hancocklumber.com
Visit our mobile pine site for a full menu of options: www.WhitePine.ME

mailto:mduprey@hancocklumber.com
http://www.WhitePine.ME
www.hancocklumber.com

