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Record Number Of AHEC Members Participate At SEAsia Convention

Tianjin—-China is currently the world’s largest importer of hardwoods
and the USA is the world’s largest producer and exporter of sustain-
able hardwoods. A global panel of experts discussed how this is ben-

eficial for
L

both coun-
tries as
well as for
the envi-
ronment
during the
American
Hardwood
1 Export
Council’s
19th South-
east Asia &
Greater
China Con-

(Left) Adam Moran, Hermitage Hardwoo Lumber ales, Cookeville, TN, as-
sists a guest at Hermitage’s exhibit booth during the mini trade show held
during the SEAsia & Greater China Convention.

Provided By Michael Buckley

X

vention. A record
number of 80 mem-
bers from 40 com-
panies participated
with 350 delegates
from all over China
and Southeast Asia,
including represen-
tatives from 37 re-
gional trade and
design associa-
tions.

The convention
took place at the St.

Regis Hotel in Tian- Jennifer Brand, Bridgewell Resources LLC, Tigard, OR, ad-
jin, where importers, dresses attendees during the convention’s market session.

distributors and manufacturers from China and across Southeast Asia
Additional photos on page 8
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Continued on page 8

Turkish Importers Tour Southern Lumber Operations

The global demand for U.S. softwood lumber is on the increase. Im-
porters around the globe are sourcing American lumber species, rec-

Almond Brothers Lumber Company executives Ardis and William Almond (blue shirts) field
questions about producing high-quality products for world markets at their mill in Coushatta,

Louisiana.
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ognizing its high quality and suitability for a wide range of applica-
tions. Exports of Southern Pine lumber were up dramatically during
the first quarter of 2014, when compared with last year. According to
the USDA'’s Foreign Agricultural Service, export volumes of Southern
Pine increased by 50 percent, when compared with the first three
months of 2013. During 2013, approximately 445 million board feet of
Southern Pine lumber was exported to offshore destinations, an in-
crease of 13 percent over 2012 volumes.

Beyond structural framing for housing, importers from the furniture,
veneer and packaging industries all appreciate the strength and dura-
bility offered by American materials. Recently, the Southern Forest
Products Association (SFPA) hosted a delegation from Turkey for a

Danny Hanlon with Aljoma Lumber hosts Turkish delegation at the company’s mill at Miliry,
Alabama.

week-long tour of Southern lumber production facilities, one leg of an
extensive national overview of the U.S. wood products industry. The
delegation included representatives of varying backgrounds.

Zeki Sahin is the general manager of Mobipan Company in Inegol,
Turkey. His firm is one of the country’s leading finger-joint panel pro-
ducers. As an importer, he made the journey to learn more about
American quality standards, with an interest in using more American

Additional photo on page 10 Continued on page 10
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Who’s Who in

Import/Exports

Wesley Boles is a sales and operations assistant for

Hermitage Hardwood Lumber Sales Inc., located in
Cookeville, TN.

Hermitage Hardwood has 1.1 million board feet of dry kiln | -
capacity and offers surfacing and grading. The company o e N
has 4.5 million board feet of capacity of sheds for air-dry- . .
ing lumber and currently has 5 million board feet of storage ; w__
for kiln-dried lumber. Additionally, the company offers u
ripped strips. ’

Species include Red and White Oak, Walnut, Hard Maple, =~ WESLEY BOLES
Poplar, Cherry, Ash, Hickory and Basswood. Truckload
and container shipments are offered.

Boles’ responsibilities include expanding new customer bases in locations
across the United States and the world. He is also in charge of production
and kiln planning. He graduated from the University of Tennessee in 2009
with a degree in marketing and a minor in logistics. Boles also graduated from
the National Hardwood Lumber Association’s 161st Inspector Training School
class in 2010.

Continued on page 11

Thomas Rogers is vice president of sales and new
product development for G.H. Evarts & Co., Inc., lo-
cated in West Springfield, NH.

., Inc. manufactures North American

| ping, S2S or S4S and moulder-ready flooring strlps

The company operates a sawmill located in nearby
Grantham, NH, and is presently rebuilding their mill in
Lebanon, NH.

Rogers began his career in the forest products industry
at Bird-in-Hand Woodworks, Lancaster, PA, in 1998 as plant engineer. His
most recent position was as sales manager for Highland Lumber Sales Inc.,

Continued on page 11

THOMAS ROGERS

Andy Watt is the Asian sales and marketing manager
for J & J Log and Lumber Corp. in Dover Plains, NY,
and Asian sales representative for Blue Ridge Lumber
Company in Fishersville, VA.

J & J Log and Lumber Corp. and Blue Ridge Lumber
manufacture kiln-dried North American hardwood lum-
ber (4/4 through 16/4). The companies have surfacing
and ripping facilities, and offer ripped and sorted width
shipments and quality control from standing timber
through shipping.

Watt has been involved in the import/export industry for
42 years. He began his career in 1972 handling lumber at the Dover Plains
facility.

Watt received a Regents diploma from Dover High School in Dover Plains,
NY. He received a bachelor’s degree in environmental sciences from the
State University of New York in Oswego, NY, and continued in silvicultural

Continued on page 11

ANDY WATT

Jayme Wilson is a sales representative at Legacy
Wood Products LLC, located in West Plains, MO.

Legacy Wood Products is a manufacturer, wholesaler
and exporter, also operating five concentration yards in
Missouri and northern Arkansas. The company pro-
duces in excess of 36 million board feet of all American
hardwoods per year in 4/4 to 8/4.

Legacy Wood Products offers all products internation-
ally, specializing in Red and White Oak, Ash and Soft
Maple. Additional products and services offered include
door to door delivery, pulled-to-width products, S2S and
Straight-Line Ripping.

Wilson handles sales strategies for export markets to China, Malaysia, In-
donesia and Vietnam, as well as domestic markets and the procurement of
green and kiln-dried lumber. His first position in the industry was as a green
lumber buyer for North Pacific Lumber Co. in 2000. He has spent three
years in the import/export market industry.

Legacy Wood Products is a member of the National Hardwood Lumber As-

JAYME WILSON

Continued on page 11
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AHEC Works With Cutting Edge Designers
To Showcase American Hardwoods

By Michael Snow
Executive Director
American Hardwood Export Council

Reston, VA
703-435-2900
www.ahec.org

The American Hardwood Export Council collabo-
rated this summer with five teams from design col-
lective OKAY Studio to produce an eclectic mix of
innovative designs for Clerkenwell Design Week
2014 (considered by many as the UK’s leading in-
dependent design festival). The project celebrated the fifth edition of
Clerkenwell Design Week and demonstrated the versatility of five Ameri-
can hardwood species. Mathias Hahn, Liliana Ovalle, Ed Swan, Andrew
Haythornthwaite and Peter Marigold (collaborating for this project), and
partnership Hunting & Narud, each approached the project with their own
unique style and the finished result is a diverse collection of fresh and in-
vigorating pieces culminating in the exhibition, ‘FIVE’. The exhibition de-
sign itself is the brainchild of Andrew Haythornthwaite and was open at
The SCIN Gallery, the only materials gallery on Old Street.

In February this year, the design teams were presented with the five tim-
bers - American Ash, Cherry, Hard Maple, Red Oak and Tulipwood and
were asked to present a design inspired by these timbers and the number

Continued on page 11
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Superior Court Judge Keith Harper refused to grant an injunction against
operations on the Department of Natural Resources’ (DNR) Goodmint
and Rainbow Rock timber sales on the Olympic Peninsula in Jefferson
County, Washington. Sought by the Olympic Forest Coalition, Seattle
Audubon and Sierra Club, who were represented by the Washington For-
est Law Center, the environmental groups appealed the decision of DNR
and the Board of Natural Resources to sell timber in 45-60 year-old
stands based on the grounds that an Environmental Impact Statement
(EIS) should have been prepared under the State Environmental Policy
Act (SEPA). Their stated position was that the environmental analysis
was done for DNR’s State Trust Land Habitat Conservation Plan (HCP)
Marbled Murrelet Management Area (MMMA) under a 2008 study done
for DNR by marbled murrelet biologists from several agencies. The tim-
ber to be harvested is neither occupied nor adjacent to occupied habitat.
DNR is currently negotiating a Marbled Murrelet Long Term Conserva-

Continued on page 12

Wood-waste Biofuel to
Transform Shipping Industry

Norway-A sustainable biofuel made from Norwegian forest wood waste
could help transform the shipping industry and reduce global greenhouse
gas emissions. Alternative sustainable fuels are urgently needed in the
marine transport sector due to stringent upcoming regulations demanding
reduced sulphur and carbon content in diesels and oils from January
2015, says International Forest Industries in a report (IFI).

Aston University (UK) scientists are involved in a research called “The
ReShip Project”, which will use low quality wood waste, chippings and
unmerchantable wood left in forests after logging has occurred to pro-
duce new biofuels. Via the process of fast pyrolysis, where material is
heated in the absence of oxygen, the wood will be converted into crude
pyrolysis oil. Compared to petroleum-based oil, however, crude pyrolysis
oil cannot be used for direct use in diesel engines as it is too unstable.

To counter this, the Aston team, led by Professor Tony Bridgwater, will
look to stabilize freshly produced pyrolysis biofuel through mild, rapid, low
temperature catalytic hydrogen treatment. In cooperation with the Paper
and Fibre Research Institute in Norway, they will also seek to blend the

Continued on page 13
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Efficiency as Strategy

By Cindy Squires
Executive Director

It is cheaper and often faster to share. If we recognize this we can
open up enormous opportunities for our businesses. A recent blog post
by Seth Godin got me thinking about how IWPA works to help its mem-
bers share resources. Seth Godin is a bestselling author who writes
about marketing, the spread of ideas and managing customers and
employees. Seth noted, “since we can share resources, expanding to
use all of something (a car, a boat, a vacation home) isn't just ineffi-
cient, it's wasteful.”

We talk with our members daily and encourage
them to use IWPA as a resource. We may not al-
ways have an immediate solution to a problem — but
l\\ .jl we can tap into our network, resources and other

pl ! members’ experiences to find a path or solution
.j. *s» more efficiently in most cases than can be done indi-
vidually. Additional benefit comes when individual
members lend their leadership, resources and expertise to a project or f
challenge affecting the entire industry. -

Recently, IWPA members formed a task force to figure out how to trade sought the necessary relief. Be-
in Myanmar-sourced wood after April 2014, when the export of round cause of these efforts, all IWPA
logs is prohibited. Recognizing that the issue could be more effectively members now have a solid path
handled as a group, a handful of importers worked with IWPA to look to establish responsible trade in
into the issue. The group crafted a solution that was a win/win and

International Wood Products Association
www.iwpawood.org

Continued on page 13

The publisher reserves the right to
accept or reject editorial content and
Advertisements at the staff’s discretion.
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Text
NEWMAN to 22828
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Stay Connected!
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SISKIYOU FOREST PRODUCTS Continues To Innovate Its Facilities

By Wayne Miller

Anderson, California—For more than 40 years Siskiyou Forest Prod-
ucts has been a family-owned business committed to providing cus-
tomers with quality lumber products and service. Redwood, Cedar and
Alder product specialists, the company continues to make innovations
and additions to their facilities. Available stock includes a reserve line of
primed siding and trim boards, as well as glued panel stock, pattern
stock and Clear lumber.

General Manager Darren Duchi explained, “We’ve added three addi-
tional moulders recently. Today we have a total of five moulders. One is
high speed for prepping lumber, the other four are finish moulders, pri-
marily for running either prep, or going to run finish patterns. We will be
running S4S, S1S2E or a siding pattern.”

Duchi indicated one of the primary reasons for Siskiyou’s success is

Siskiyou Forest Products recently added three additional moulders. Material is run through the
moulder and resaw.

“The decisions that we make allow . .
conservative, logical

growth. Duchi ex-
plained, “We’ve
grown slowly and
carefully. We didn't
borrow a lot of money
to do it either. The de-
cisions that we make
allow us to become
more efficient and
therefore more prof-

us to become more efficient and

therefore more profitable.”

—General Manager Darren Duchi,

Siskiyou Forest Products

itable.”

He continued, “Over time we located equipment that we liked, and in-
stead of buying brand new machinery, we purchased Weinig 22AL type
machines. This equipment allows us to get a very high quality product.
Since all the machines are the same, symmetry makes repairs easier be-
cause everything is interchangeable. We have saved a lot of money buy-
ing used equipment.”

In addition to the moulders Siskiyou Forest Products also installed a
new finger jointer.
“Basically we took
the finger jointer that
we had previously
and moved it to our
new Cottonwood,
CA, plant. We had it
upgraded and rede-
veloped, then moved
it to Cottonwood, just
a few minutes from
our main plant.”

The new facility at
Available stock includes a reserve line of primed siding and trim Cottonwood is a for-
boards, as well as glued panel stock, pattern stock and Clear lum- .
ber. mer Thunderbird

moulding plant,
which produced a lot of the same items as Siskiyou. “We purchased the
plant specifically for its cut line. We now have the ability to produce more
inbound products for our main facility without having to construct addi-
tional buildings and receive new permits,” Duchi explained.
Located about seven miles from Siskiyou’s main facility, the Cottonwood
plant operates on approximately 17 acres and currently employs about

Page 4

The company is able to supply a customer base with products ranging from
1x4 to 2x12, and any siding pattern (pattern 433 shown) they need.

Dean Duchi and Darren Duchi, Siskiyou Forest Products, Anderson, CA.

12 people. As for future plans for the new operation he noted, “Our
plans will change as time goes on and as the market demands it. The
new building is massive and we have plenty of room to grow in it.”

With covered storage on site at Cottonwood, Duchi said plans are to in-
stall moulders and a paint line. “Installing these will allow us to do sev-
eral of our processes without transferring it from one facility to another.
The long-term plan is to finish the product and ship it directly from one
facility. Currently we are using it as a feeder operation for our main facil-
ity.”

He contin-
ued, “The
two facili-
ties are
very simi-
lar if not

exactly the
same with
slightly dif-
ferent
equipment.
We are getting the same production here and most of it is Redwood.
This Cottonwood operation has basically doubled our production of in-
bound product.
So ultimately
we've been
able to catch
up orders with
shorter lead
times. The
amount of pro-
duction that we
are able to do
now is a
tremendous
help.”

Currently in
their 40th year
of operation,
Siskiyou Forest Products markets directly to wholesale distributors.
“One hundred percent of what we sell goes into wholesale distribution,”
Duchi said. “We’ve always preferred it that way. With our second facility
coming online we are welcoming new inquiries from new distributors.”

Most of Siskiyou’s current customers have buying programs. “Once we
sell the product to the customer, we work with them to get a feel for their
buying habits and ultimately to support their needs,” Duchi said.

When asked what sets Siskiyou apart from other suppliers Duchi of-
fered, “We are a manufacturer of high-end finger joint siding and trim.
We offer Redwood and primed Cedar, and the benefit of having both of
those species produced in one factory is in the cost. When the Cedar
market is challenging, we’re able to run Redwood and vice versa. So we
are able to pull from both pockets. We are able to supply a customer
base with products ranging from 1x4 to 2x12, and any siding pattern
they need. Our customers can count on our performance consistently.
Siskiyou is interested in their business for the long-term.”

Located close to I-5, which spans the entire West Coast, Siskiyou For-
est Products primarily ships to their customers by flatbed trucks domes-
Ad(ditional photo on page 13

Inbound green shop lumber ready for processing.

Continued on page 13

The Import/Export Wood Purchasing News August/September 2014



W1
Approved -

Evani Wi S
L]}

The 7" China Yiwu International
Forest Products Fair

*Furniture & Accessories *Timberwork & Wooden Building Materials *Forest Food
Flower & Gardening «Wood & Bamboo Handicrafts «Wood & Bamboo Daily Necessities
«Tea Products =Forestry Technology & Forestry Equipment
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Yiwu International Expo Center
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The Import/Export Wood Purchasing News August/September 2014 Page 5


www.forestryfair.com

i

P

Advertising gféfs"fié_su/ts L 5

[~ 2014 IMPORTED WOOD s~

b

| 'PURCHASING GUIDE"

S

Find Thousands of .
" | Potential Buyers of
. |Exotic Hardwoods

‘Bought all kinds of imporis
from numerous suppliers.
Keim Lumber Co.,
Ohio
{Our company likes) the consolidation of information in one book.
Park Site, Inc.,
New Jersey Overall, complete Guide in one booklet.

Designs by Janik,
New York

“Excellent Guide....Has the most complete list of Exotic importers.
WG Chaww Hardwoods LTD.,

“Alberta

Comprehensive, informative and, in__—
my experience, up-to-date.
We buy lumber and plywood. Pén:er BTE dﬂ
We like the layout of the Guide. TS \
Craftsman Hardwoods,
COntario

Simple very friendly Guide.
Gopdfor finding vendors forimported lumber.

Keep up the good work! \
Good's Millwork, Basat International, X
Missouri illinois \

'

%, Good cross referencing of species. ﬁe buy gn}:mrteﬁ lumber...EVERYTHING
Southwestern Lumber, arwood, Inc.,

: Y
New Mexico indiana L

Full Page Ad: $2,025 1/2 Page Ad: $1,625, ¥ _

To reserve your position:
email eve@millerwoodtradepub.com
or Call:
00-1-901-372-8280 (outside USA) - 1-901-372-8280 (inside USA) /-
www.importedwoodpurchasing.com !

o

The Import/Export Wood Purchasing News August/September 2014



www.importedwoodpurchasing.com

Syarikat Malaysia Wood Industries (Unilin):
A Truly American Owned, Multinational Flooring Producer

By Michael Buckley

Kedah, Malaysia-Located in the State of Kedah, close to Penang in
Peninsular Malaysia, is Syarikat Malaysia Wood Industries (MWI) under
the company name Unilin®. MWI focuses on fewer surface species than

NILIN

0k ““tu'l'"'ﬁ'

pousTe

Unilin’s Sales Manager-Asia Pacific Teek Leng Sow, and Product Development Manager Joyce
Van Waeleghem.

3

e

Unilin’s emphasis on quality is apparent as employees check product at all stages of produc-
tion.

widths and thickness, patterns and bevelling as well as specialized
choices of flooring structures.

The Marina collection, for example, consists of one strip floors with a
special groove of 5mm wide decorative rubber strip creating a nautical
deck appeal. The range of standard finishes on offer is myriad — stained

Additional photos on pages 16 & 17 Continued on page 13

some other Asian producers,
namely in local Kempas and Mer-
bau, plus imported American and
European Oak, European Ash,
American Walnut, African Iroko
and others. What the range lacks
in species choice MWI makes up
several times over by offering a
whole gamut of grades and struc-
tures, surface treatments, stains,

lacquers and finishes; lengths, - g
L ER ]
S oy n ]
“Unilin has strong ah
W STE N

markets in Australia,
Japan, Russia, Brazil,
as well as the USA
through the Mohawk

distribution.”

—Teek Leng Sow,
Sales Manager -
Asia Pacific

North American White Oak lumber is among
the species used in Unilin’s flooring products.
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SEASIA- continued from page 1

were welcomed by Ralph Bean, Director U.S. Agricultural Trade Office
in Beijing and by Kou Wei Ping, president of Tianjin Furniture Trade
Association.

Kou said that, “The convention provides an excellent platform for the
two industries to
exchange opinions
and networking
and welcomes
AHEC members to
come to Tianjin to
do business and
invites AHEC and
members to partic-
ipate in the Tianjin
Furniture Exhibi-

- — - - tion in May 2015.”
Members of the Chinese media interview convention guest speak-

ers Scott Bowe, professor and wood products specialist, University AS a trading and
of Wisconsin, and Rupert Oliver, president of Forest Industries In- business platform

telligence Ltd., United Kingdom.

the AHEC conven-
tion is an important annual event for the hardwood industry to meet old
friends and network with new contacts.
Sharon Shek, AHEC’s Assistant Director of Compliance and Opera-
tion, said, “The record-breaking attendance of AHEC members this

year indicated that
the convention is a
resourceful occa-
sion for their busi-
ness development.”
% With an estimated
7 billion people now
sharing this planet,
it is no surprise that
governments, insti-
tutions and policy-

(Left) John Chan, AHEC’s director for SEAsia and Greater China, makers around the

gives a presentation during the convention’s market session.
globe are focusing
increased attention
on reducing carbon
emissions and
finding measura-
ble, actionable
ways, such as Life
Cycle Assessment
(LCA) and Environ-
mental Product
Declarations

(EPDs), to drive AHEC Executive Director Michael Snow meets with a Tianjin media
environmental and group at the 19th Southeast Asia & Greater China Convention.

: I:-I -!.I _" # — "'lj--

h
i
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industrial policies. In recent
months, both China and the USA
have made public pledges to curb
carbon emissions. A series of con-
vention speakers discussed ways
in which sustainable wood prod-
ucts, such as hardwoods from the
United States, can be an impor-
tant tool to help reach these goals,
addressing topics related to
Global Environmental Policies and
Life Cycle Assessment (LCA) of
American hardwood. In addition,
design in American hardwood and
the National Hardwood Lumber
Association (NHLA) Lumber Grad-
ing rules were also presented,
which have a direct influence on
yield and thus the environment.
Commenting on behalf of the
NHLA Mark Barford, executive di-
rector/CEQ, from Memphis, Ten-
nessee, said, “We are pleased to
participate in this annual event as
a great opportunity to reinforce the
requirement to learn and under-
stand the NHLA Lumber Grading
Rules.” He also spoke about the
NHLA Kiln Dried Lumber Certifica-
tion program, which is now being
used by the U.S. industry to re-
place the phyto-sanitary certificate
needed to transport hardwoods
from the USA. Barford detailed a
meeting held earlier in the week
with U.S. and Chinese officials re-
garding China accepting the cer-
tificate, which is vital to the
expansion of business between
the countries. During the conven-
tion, NHLA Chief Inspector Dana
Spessert detailed the grading sys-
tem and introduced the two staff
members NHLA employs in China,
confirming that NHLA will continue
to increase their presence in the
markets throughout China and
Southeast Asia.

Keynote Speakers

Michael Snow, AHEC’s executive
director from Washington, DC,
gave a statistical background on
U.S. exports to China highlighting

Continued on page 9
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SEASIA- continued from page 8

America’s expanding forests as good news for the Chinese furniture
and building industries, which depend on a stable source of raw materi-
als to satisfy growing Chinese demand. Exports of American hardwood
products to Greater China in 2013 were valued at more than US$1.1
billion, an increase of 33 percent compared to 2012. Snow also gave a
brief “AHEC - Around the World” presentation showing key AHEC activ-
ities and promotional projects.

Rupert Oliver, president of Forest Industries Intelligence Ltd. in UK
provided an overview of environmental and “Green Building” policies
around the globe, and explained how Life Cycle Assessment, including
the AHEC LCA for kiln dried lumber and sliced veneer, is encouraging
the ongoing movement towards a more science-centered approach to
green specification and design. He emphasized that efficient use of
wood as a material greatly reduces its environmental impact and long-
life timber products have a much better carbon footprint.

Snow welcomed the move towards science-based LCAs by stating: “A
natural, renewable, legally harvested and sustainably sourced product
with very low embodied energy—like American hardwood—has much
to gain from increased market focus on environmental issues. The
marketplace is overwhelmed with ‘green washing’ and dubious environ-
mental claims, usually based on only one specific attribute such as
‘rapid renewability’ for bamboo, or ‘recyclability’ for steel or plastics.
The true environmental impacts of materials cannot be summed up by

one single attribute, and it is time

addition this year. It made it really easy to interact with potential cus-
tomers and to get the word out about our hardwood products and serv-
ices,” said Mike Caruso from Matson Lumber, Brooksville, PA.

John Brown, president of Pike Lumber Co. Inc., Akron, PA, and
AHEC’s Immediate Past Chairman, stated, “This year’s new format al-
lowed U.S. exporters in attendance a chance to meet and find contacts
of interested Asian importers which worked very well. It proved to be
an excellent way to meet new contacts and to distribute company infor-
mation.”

Hu Yongjie, Director of Asian sales at Allegheny Wood Products,
Princeton, WV, said, “The AHEC convention is always a great platform
for the U.S. hardwood lumber manufacturers to meet with the Asian ac-
ademic institutions, distributors and end users in a large scale.”
Closing the event, AHEC’s Director for Southeast Asia and Greater
China, John Chan thanked all the speakers and said, “This convention
in Tianjin has successfully provided the platform to AHEC members as
well as the timber users/traders and designers to exchange opinions on
the market and design trend, supply and demand of U.S. hardwood sit-
uations and the most concerning issues — U.S. hardwood sustainability
and environmental credentials.”

Next Year - Nanning
AHEC'’s 20th Southeast Asia and Greater China Convention venue will
be in Nanning, Guangxi province in June 2015. Nanning is the capital
of Guangxi province, an ASEAN and China summit venue city and trad-
ing hub for the South/West of China sharing the border to Vietham. B

consumers and policy makers had
the ability to truly compare the envi-
ronmental footprints of the different
products and materials they
source.”

Prof. Scott Bowe from the Univer-
sity of Wisconsin presented forest
area data and ownership patterns of
the U.S. resource and addressed
questions of sustainability and legal-
ity. “Hardwoods,” he said, “are grow-
ing at a rate of 2.4 to 1 harvested,
with 304 million m3 grown in 2012,
while 128 million m3 were har-
vested and 109 million m3 removed
by mortality.” One challenge, he
concluded, was to increase harvest-
ing to reduce the effects of
mortality. He also posed the ques-
tion as to the necessity of forest cer-
tification and suggested that
American hardwoods meet environ-
mental trade regulations.

The convention was also ad-
dressed by designer Patrick Fong
who gave examples of his work in-
cluding the use of American hard-
woods as well as examples of some
of the world-renowned designers’
projects; including the use of Ameri-
can hardwoods in the Timber Wave
project for the London Design Festi-
val.

Judd Johnson from the Hardwood
Market Report, also in Memphis,
highlighted the increase of hard-
wood lumber exported from the U.S.
to China and presented the Ameri-
can hardwood lumber supply
stream stating that the growing eco-
nomic affluence of China’s large
population should fuel strong de-
mand for U.S. hardwoods in the
months and years ahead.

New Mini Trade Show
The new format of this year’s con-
vention was well received with the
introduction of a mini trade show
and separate regional market brief-
ings. Individual AHEC members
were given the opportunity to show-
case their company to delegates.
“The mini trade show was a great
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TURKISH IMPORTERS - continued from page 1

lumber in his operation.

Eser Guven is on the board of Guven Lumber Company, a producer of
both hardwood and softwood products. American grading rules and
quality control procedures were of key interest to him on the tour, and
he benefitted from meeting producers that export to Turkey.

Goksel Korkmaz is a managing partner for Onel Forest Products Com-
pany, a producer of lumber, furniture parts, flooring and mouldings. In
addition to meeting with exporting companies, he is researching Ameri-
can wood-frame construction techniques, including the use of glued
laminated beams.

Gorkem Sever is the general manager of Severler Wood Veneer. She
joined the delegation to learn more about the U.S. wood products in-
dustry and veneer production operations.

Kenan Sarac is the managing partner of Metropol Forest Products, a
leading importer of both softwood and hardwood lumber. He also
serves as the head of the Turkish Forest Products Importers Associa-
tion. Product quality and measurement systems used in American op-
erations were among his key interests on this tour.

Ibrahim Sirtioglu, an agricultural specialist with the USDA’s Foreign
Agricultural Service (FAS), stationed in Turkey, and Crystal Collier, a
consultant representing American Softwoods, directed an itinerary that
included stops at four sawmills, a pair of treating plants and two export
warehouses. The trip had three primary objectives: to improve the im-

Turkish importers examine quality and grade character-
istics of Southern Pine lumber while visiting Aljoma
Lumber’s mill at Millry, Alabama.

porters’ understanding of U.S. wood products, foster relationships with
the U.S. wood industry, and ultimately increase sales of U.S. wood
products to Turkey, while expanding the global market for softwood ex-
ports.

The delegation’s first stop was
at Alimond Brothers Lumber
Company in Coushatta,
Louisiana, a family-owned busi-
ness that sends the great major-
ity of its Southern Pine
production to export markets.

il Ardis and William Almond pro-
vided a guided tour of the mill. A
representative of the Southern

Pine Inspection Bureau (SPIB)
was on hand to deliver a presen-
tation on Southern Pine grading
rules.

The following day, the group
visited Great Southern Wood
Preserving’s plant in Mansura,
Louisiana, where they observed
the process of pressure treating
Southern Pine lumber for long-
term protection against rot, fun-
gal decay and termite attack.

The group discussed important
quality control steps and how the

fe—

EXPORTERS OF QUALITY
APPALACHIAN & NORTHERN HARDWOODS

COMPLETE EXPORT PREPARATION DONE AT OUR YARD

final application determines the
preservative type and retention
level used.

Richard Kleiner, SFPA’s senior di-
rector for international markets, dis-
cussed the latest wood products
trading statistics between the U.S.
and Turkey, as well as market con-
ditions in both countries. In the
course of their travels, the group
visited various construction sites,
showcasing the uses of wood prod-
ucts in multi-level residential con-
struction, flooring and other interior
applications, plus treated lumber
for outdoor pedestrian walkways.

Next on the agenda: stops in
southern Alabama at Mauvila Lum-
ber and Klumb Lumber Company,
distributors of Southern Pine lum-
ber destined for markets overseas.
At both locations, the group in-
spected a variety of products from
several different producers, noting
the characteristics of different
grades. The Turkish importers dis-
cussed the four main wood species
classified as Southern Pine, as well
as the relationships distributors
have with mills and treaters supply-
ing them.

While in the Mobile area, the dele-

RED OAK WHITE OAK gation visited Aljoma Lumber’s mill
at Millry, Alabama, where all South-
CHERRY _ ) HICKORY ern Pine production goes to export
ASH pre INd14Nd  HARD & SOFT MAPLE markets. Here, as well as at other
WALNUT - FeRESTIRIRacIs locations on the tour, U.S. meas-

urement standards and metric
sizes were discussed.

WITH MILLING AND DRY KILN FACILITIES
FAX: 574-753-2525

or call 574-753-3151 |n
h'l Logansport, Indiana 46947
e-mail: dave@colehardwood.com N H L
web: www.colehardwood.com CERTIFIED

Their sister company is Indiana Dimension Incorporated (IDI)
FAX: 574-739-2818 Phone: 574-739-2319
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McShan Lumber Company in Mc-
Shan, Alabama, was the next op-
portunity for the Turkish importers
to observe the operation of a
smaller-capacity mill, featuring
high-grade materials. McShan rep-
resentatives explained their rela-
tionships with export agents and
the important role of agents in the
lumber export business.

The final stop on the tour took the
group to Westervelt Lumber’s

Continued on page 11
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TURKISH IMPORTERS - continued from page 10

sawmill at Moundville, Alabama, near Tuscaloosa. Here, the delegation
enjoyed the opportunity to see a large, high-volume Southern Pine
sawmill in operation.

“This tour was a successful introduction of the products and services
available to these influential Turkish importers,” noted SFPA’s Richard
Kleiner. “There’s no doubt that global demand for U.S. softwood lumber
is on the rise,” he added. Export sales of American softwood lumber
have nearly doubled over the past five years, reaching $1.1 billion, and
stand at the highest level in 16 years.

Turkey represents a very promising market. For more than 30 years,
SFPA has leveraged USDA Foreign Agricultural Service (FAS) grants to
promote Southern Pine lumber exports. FAS-administered grants, in-
cluding both the Foreign Market Development (FMD) and Market Ac-
cess Program (MAP), allow SFPA to reach emerging markets that have
remained, until recently, untapped. B

WHO’S WHO - Boles- continued from page 2

An avid sports fan, he enjoys playing golf and tennis in his spare time.
Boles is engaged to be married in 2015. For more information

visit www.hermitagehardwood.com.

WHO’S WHO - Rogers -

AHEC NEWS - Continued from page 2

five. Demonstrating OKAY Studio’s creative flair, the designs are unique
and inspired, studying the beauty, texture, color and performance of
American hardwoods through sculptures, furniture and tableware.
Kent-based maker, Adam Kershaw, was integral to the project, offering
guidance during the design process, and eventually making three of the
five projects — Apex Tables, Shift Series and Claroscuro. The fabrication
of Tulou and Runcible was outsourced. Adam Kershaw, who is
renowned for his craftsmanship and skill with wood commented, “Work-
ing with OKAY Studio has been an extremely refreshing experience;
their perception of materials is intuitive and untainted by tradition and
practicality, resulting in challenging and innovative designs. It was inter-
esting to work with timber species that are not commonly specified by
clients, yet are the most abundant and versatile timbers in the U.S.
hardwood forest and have the potential to make a much greater contri-
bution to 21st century product design. It’s important that we share this
knowledge with designers.” The material was provided by Morgan Tim-
ber based in Rochester, one of the biggest suppliers of quality timber in
South East England.
David Venables, European Director of the American Hardwood Export
Council commented, “The vast temperate hardwood forests of the East-
ern United States provide an abundance and diversity of timber species.
Given current furniture fashion you may be forgiven for thinking our
forests are all about White Oak and Walnut. This is not the case; White
Continued on page 12

Continued from page 2

Anaheim, CA.

Rogers obtained a degree in
forestry from Paul Smith’s College,
Paul Smiths, NY, and a bachelor’s
degree in wood products engineer-
ing from SUNY College of Environ-
mental Science and Forestry,
Syracuse, NY.

In his spare time Rogers enjoys
hiking and mountain biking, wood-
working projects and restorations,
and spending time with his wife
and their five-year-old daughter.

For more information visit

www.ghevarts.com. Bl

LEE

WHO’S WHO - Watt -

Continued from page 2

studies for one year in Syracuse
University’s graduate program.

J & J Log and Lumber Corp. and
Blue Ridge Lumber are members
of the National Hardwood Lumber
Association, New England Lumber-
men’s Association, American Hard-
wood Export Council and the
Empire State Forest Products As-
sociation.

Watt and his wife of 32 years,
Mary-Kay, have three children. He

mEEE

Direct wholesale importers of tropical hardwoods and
decking: Specializing in FSC ™ certified hardwoods.
African Mahogany = Afrormosia = Aniegre = Cumaru = IPE = Iroko

-

Speclailsts ' lmpnrted Truplcal Hardwunds

e

Sl -r~ rl

.l

enjoys biking, coaching youth
sports and spending time with his

= Jatoba = Lacewood = Mukulungu = Padouk = Purpleheart
= Sapele = Santos Mahogany sTigerwood = Utile = Wenge

family. For more information

contact 845-832-6535. W =Yellowheart + others.

Contact us today for a current stock list.
tom.herga@hardwoods-inc.com

Office: +1 910-383-2578 Cell: +1 910-262-8960 Fax: +1 910-383-2580
debbie.smith@hardwoods-inc.com

Office: +1 910-383-2578 Fax: +1 910-383-2580

Hardwoods Import Lumber Division
9100-1 Lackey Road, Leland, NC 28451
www.hardwoods-inc.com

WHO’S WHO - Wilson

= Continued from page 2

sociation, Missouri Forest Products
Association and American Hard-
wood Export Council.

In 2013 Wilson was awarded the
Broker of the Year award by
Legacy Wood Products
Wilson enjoys golfing, fishing, foot-
ball, basketball and baseball. For
more information visit www.mc-

clainforestproducts.com/legacy- [ | l \l \
(gl The mark of
WOOerOdUCtS. [ | I‘V )(l FSC responsible forestry
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AHEC NEWS - continued from page 11

Oak is not the most abundant Oak species and Walnut is less than 1
percent of the standing hardwood trees in the forests. The five species
we selected for this project (Ash, Maple, Red Oak, Tulipwood and
Cherry), account for over 50 percent of the resource. Establishing a bal-
ance between market demand and the dynamic of the forest is essential
to achieve true sustainability. | love the enthusiasm that OKAY Studio
brought to this project and hope we have inspired them to use these
sustainable hardwoods in future product design.” &

WASHINGTON SCENE - continued from page 2

tion Strategy with the U.S. Fish and Wildlife Service (FWS).

Judge Harper’s oral ruling agreed with DNR that state statutes and the
Forest Practices Rules make the timber sales exempt from the EIS re-
quirements of SEPA. He said that the sales are in compliance with
DNR’s HCP and the recommendations of the 2008 science team report.
Because the appellants were unlikely to win if the lawsuit went to trial,
which would not be until late 2014, he refused to issue the injunction.

DNR Timber Sale Update

According to the American Forest Resource Council (AFRC), reported
volume of the Department of Natural Resources (DNR) timber sale pro-
gram is 355 million board feet or about 68 percent of the targeted 539
million board feet reported earlier this year.

As AFRC reported, with the decade coming to a close, in addition to an
update for the next decade, DNR is tasked with identifying if there is an
arrearage and how to dispose of the arrearage volume. DNR staff has
given updates to the Board of Natural Resources regarding the arrear-
age volume. Currently, the number has continued to be in flux and ongo-
ing analysis is taking place to determine what the Westside arrearage is
and how to dispose of it in the best interest of the trusts.

American Wood Council Responds To Report
Recommending Structural Wood

American Wood Council president and CEO Robert Glowinski has

made the following statement regarding the US Global Change Re-
search Program’s recommended use of structural wood in its Third Na-
tional Climate Assessment, which noted that “the carbon emissions
offset from using wood rather than alternate materials for a range of ap-
plications can be two or more times the carbon content of the product”
and that “forest product-use strategies include the use of wood wher-
ever possible as a structural substitute for steel and concrete, which re-
quire more carbon emissions to produce.”

“We're pleased that wood products have again been recognized for
their inherent carbon sequestration qualities. Wood products facilities
use all parts of the raw material not only in the manufacture of carbon-
sequestering products used in everyday life, but also do so using car-
bon-neutral biomass energy, offsetting any CO2 that would have
otherwise been released to the atmosphere from more carbon intensive
products produced using fossil fuels,” said Glowinsky. “Use of our prod-
ucts also creates an economic incentive for private landowners to re-
plant trees, making an additional positive contribution to the carbon
cycle, rather than result in conversion of land for development. More-
over, the U.S. Department of Agriculture recently recognized wood prod-
ucts as 'one of the most advanced' building materials in the world. All
told, we believe our products are part of the solution in mitigating for cli-
mate change.”

Farm Bill Under Management

In recent months Forest Service Chief Tom Tidwell testified in front of
the Senate Interior Environment and Related Agencies Appropriations
Subcommittee that his agency was going to use the recommendations
they received from 36 governors under authorization of the Farm Bill to
help prioritize projects, which would reduce the susceptibility to insect
and disease infestations in high risk watersheds.

Also key to getting more acres treated will be how widespread the cate-
gorical exclusion (CE) will be used. Under the Farm Bill, collaboratives
that choose to treat a watershed of 3,000 acres or less can request that
an expedited CE be used. The new authorities should provide the
agency additional cost savings, but the extent of use of this new author-
ity may depend on increasing the Forest Service budget to plan addi-
tional projects. This is a new tool in the Forest Service’s toolbox for
getting more acres treated, according to sources. B

www.tmxship.com
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Servicing U.S. Lumber and Log Exporters from all U.S. Ports:
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BIOFUEL - Continued from page 2

bio-oil with conventional diesel and surfactant to form a multi-component
fuel. The most promising fuels will then be engine tested to assess their
quality and use for potential marine transport.

In Scandinavia, fast pyrolysis oil production is rapidly becoming com-
mercialized. Energy company Fortum is to invest €20m in an integrate
bio-oil plant, while Swedish packing firm, Billerud, received €32m from
the European Commission to build a new biofuel plant based on forest
residues.

The ReShip project is being led by the Paper and Fibre Research Insti-
tute in Norway, who are partnered with Aston University and the Norwe-
gian University of Science and Technology. The £321,000 project is
funded by Norwegian industry partners and the Research Council of
Norway and will run until 2017. H

|WPA/SQU|RES— Continued from page 3

Burmese wood. It would have been costly and as Seth Godin pointed
out, a waste of resources for an individual company to do this on its
own.

Problems and opportunities pop up in our businesses every day -- a
shipment is stalled at the port by an inspector, business costs soar due
to a new tariff, a new regulation forces changes to procedures. Our in-
dustry will continue to be under the global microscope by policymakers,
regulators and non-governmental organizations. As a valued member,
think about how your association can work with you to address those
problems and reach out to them. By working with your association, you
will be able to tap into critical assistance that puts you ahead of your
competition.

In the category of critical information — refunds on liquidated entries of
Chinese Plywood covered by the antidumping and countervailing duty
deposits were due on June 18th. Importers have until December 18,
2014 to file a protest to avoid forfeiting their refunds. Check each entry
and file an appeal if your refund hasn’t come.

If you are attending the International Woodworking Fair in Atlanta, Au-
gust 20-23rd please stop by the IWPA booth and our reception on
Thursday from 5-6pm in room A408 (Building A) and get updates on the
latest developments. We look forward to seeing you there! B

SISKIYOU - Continued from page 4

tically. “We also ship overseas into Europe, New Zealand and to other
offshore buyers,” Duchi said.

As for how the products are finished he said, “Ninety-five percent of our
products are primed with two coats, one oil and one water. We are
proud of the product that leaves our gate. We want it to be of the highest
= quality and give the

| best performance. But,
“1 we also want it to have
a4 a fine appearance as
= well”

~ Established by Fred
Duchi in 1974, key
people at the family-
oriented company in-
clude Darren Duchi, his

| quistapace, Aaron
Duchi, Dean Duchi,
and Larry Scott.

For more information visit www.siskiyouforestproducts.com. B

UNILIN - Continued from page 7

silk, satin and matt, oiled, fumed, brushed or deep brushed, saw-cut,
crafted, and a new “timeworn” option of a floor that has gracefully aged
over the years. Unilin manufactures engineered wood flooring and trad-
ing under the Quick Step®, Pergo and Universal® brands, and has a
workforce of about 1,100 mainly Malaysian (80 percent) nationals.
Backed by international finance and marketing, the real success of MWI
is its high tech production and passion with innovation. The result is a
phenomenal choice of products for its global marketplace.

The history and management of MWI and its workforce is drawn mainly
from locally born Malaysians, but the company is now the product of so-
phisticated international cooperation. MWI traces itself back to a 1969

sawmill supplied by its own forest concessions for production of sawn
Continued on page 16

Siskiyou’s finished products are paper wrapped protecting them
from the elements and prepared to ship.
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Import/Export Timber Products’ Stock Exchange

FOR SALE

36,000 bf 4/4 African Mahogany KD
42,000 bf 5/4 African Mahogany KD
28,000 bf 6/4 African Mahogany KD
43,000 bf 8/4 African Mahogany KD
11,000 bf 10/4 African Mahogany KD
18,000 bf 12/4 African Mahogany KD
14,000 bf 16/4 African Mahogany KD
21,000 bf 4/4 Spanish Cedar KD
28,000 bf 5/4 Spanish Cedar KD
24,000 bf 6/4 Spanish Cedar KD
19,000 bf 8/4 Spanish Cedar KD
11,000 bf 10/4 Spanish Cedar KD
14,000 bf 12/4 Spanish Cedar KD
92,000 bf 4/4 Sapele KD
66,000 bf 5/4 Sapele KD
78,000 bf 6/4 Sapele KD
112,000 bf 8/4 Sapele KD
36,000 bf 10/4 Sapele KD
29,000 bf 12/4 Sapele KD
27,000 bf 16/4 Sapele KD

Alan Mcllvain Company

501 Market Street « Marcus Hook, PA 19061
Phone: (610) 485-6600 « FAX: (610) 485-0471
www.alanmcilvain.com
sales@alanmcilvain.com

Quality Hardwood Lumber & Mouldings since 1798

FOR SALE

3 T/L 6/4 S&B Beech 5 T/L 6/4 #2 Com Hickory
5 T/L8/4 S&B Beech 2 T/L 6/4 S&B Hickory

2 T/L 5/4 S&B Cherry 5 T/L 8/4 #1 Com Hickory
5 T/L 6/4 S&B Cherry 5 T/L 9/4 S&B Poplar

5 T/L 8/4 S&B Cherry 3 T/L 16/4 S&B Poplar
3T/L4/4 #2 ComH. Maple 1 T/L 16/4 #1 Com Poplar

2 T/L 6/4 S&B H. Maple
3 T/L6/4 #1 Com H. Maple
5T/L8/4 S&B H. Maple

5 T/L 5/4 #2 Com Hickory
5 T/L 5/4 S&B Hickory

5 T/L 4/4 #2 Com Sassafras
3 T/L 5/4 #2 Com Sassafras
5 T/L 6/4 S&B Soft Maple
5 T/L 8/4 S&B Soft Maple
5 T/L 10/4 S&B Soft Maple

5 T/L 5/4 #1 Com Hickory

Cole Hardwood Inc.

P. O. Box 568
Logansport, Indiana 46947
574-753-3151 Fax: 574-753-2525
e-mail at: dave@colehardwood.com
home page: www.colehardwood.com

Hermitage Hardwood
Lumber Sales, Inc.

105 Ridgedale Drive
Cookeville, TN 38501 U.S.A.

P.O. Box 698
Cookeville, TN 38503 U.S.A.
931-526-6832 + 931-526-4769 Fax

E-mail: inf

hermit

hardw

lawson@hermitagehardwood.com
Website: www.hermitagehardwood.com

Contact: Parker Boles, Adam Moran,
Steve Gunderson
Lawson Maury - Export
www.hermitagehardwood.com

FOR SALE

ASH

4/4 FAS W1F 15/16 8m’
5/4 FAS 6m’

6/4 FAS 15m’

8/4 FAS 15m’

BASSWOOD
4/4 FAS 13m’
5/4 FAS 15m’

CHERRY
4/4 FAS 8.5” wider 20m’
5/4 FAS 18m’

HICKORY
4/4 FAS 5” 20m’
4/4 FAS 7.5” wider 18m’

WHITE OAK

4/4 FAS 40m’

4/4 FAS R2E 4.5” 6m’
4/4 FAS R2E 5” 10m’
4/4 FAS R2E 5.5” 8m’
4/4 FAS R2E 6” 4m’
5/4 FAS 55m’

6/4 FAS 60m’

6/4 FAS 5-6” 12m’
6/4 FAS 6-7” 11m’
8/4 FAS 12m’

POPLAR

4/4 FAS 17m’

4/4 FAS 15/16 15m’

5/4 FAS 17m’

6/4 FAS 20m’

7/4 FAS 40m’

7/4 FAS 12” wider 22m’
8/4 FAS 50m’

8/4 FAS 12” wider 23m’
9/4 FAS 14m’

10/4 FAS 8m’

10/4 FAS 12” wider 14m’

RED OAK

4/4 FAS 7.5” wider 15m’
4/4 FAS 10” wider 30m’
5/4 FAS 10” wider 18m’
6/4 FAS 50m’

6/4 FAS 10” wider 35m’
7/4 FAS 20m’

7/4 FAS 10” wider 15m’
8/4 FAS 50m’

8/4 FAS 10” wider 20m’

WALNUT
4/4 FAS 12m’
6/4 FAS 15m’

Kiln Dried Lumber

Walnut
4/4 -20/4
Cherry
4/4 & 8/4
Red Cedar
4/4&6/4

MIDWEST WALNUT CO.
P.O. Box 97
Council Bluffs, IA U.S.A. 51502
Call: 1-712-325-9191 Fax: 712-325-0156
E-Mail: larrym@midwestwalnut.com
www.midwestwalnut.com

All Lumber is KD HT
White Fir/Hem Fir
Custom Metric Sizes
38mm Low grade
45x90 Custom Export Grades
45x105 Custom Export Grades
Douglas Fir
Custom Metric Sizes
38mm Low grade
27mm DF Lamina L-3 Btr S4S
34mm DF Lamina L-3 Btr S4S
38mm DF Lamina L-3 Btr S4S
45x90 Custom Export Grades
45x105 Custom Export Grades
FSC, SFI & PEFC Certifications Available.

@
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IpAHO FOREST
- GROUP —
Grangeville - Chilco - LaClede - Moyie Springs

WWW.IDAHOFORESTGROUP.COM
Contact: Ahren Spilker
Export Sales Account Manager
Email: aspilker@idahoforestgroup.com
Tel: (208) 762-6623 - Toll Free: (877) 434-6455
Fax: (208) 762-6631

We are pleased to offer material below for
prompt sale from our locations across the US:

5/4x6 KD Apitong/Keruing S4S — Approx. 50,000 BF
5/4x8 KD Apitong/Keruing Shiplap — Approx.12,500 BF
5/4x8 KD Apitong/Keruing S4S — Approx. 30,000 BF

5/4x8 KD Apitong/Keruing Shiplap — Approx. 17,000 BF

6/4x6 KD Apitong/Keruing S4S - Approx. 22,000 BF
8/4x6 KD Apitong/Keruing S4S — Approx. 30,000 BF
8/4x7 KD Apitong/Keruing S4S — Approx. 3,700 BF
8/4x7.5 KD Apitong/Keruing S4S - Approx. 9,000 BF
10/4x8 KD Apitong/Keruing Rough — Approx. 6,000 BF
12/4x8 KD Apitong/Keruing Rough — Approx. 1,000 BF
5/4x6 KD Angelim Pedra Rough - Approx. 3,300 BF
5/4x8 KD Angelim Pedra Rough — Approx. 7,700 BF
6/4x6 KD Angelim Pedra Rough — Approx. 5,000 BF
6/4x8 KD Angelim Pedra Rough - Approx. 7,200 BF

Call us at (360) 690-8532 for detailed tally
information, location, and price. All stock
offered subject to prior sale. Additional stock
on water and/or shipping soon.

Aztec International Timber
& Trading, Ltd.

1104 Main Street, Suite M-150
Vancouver, WA 98682-0012
Fax: (360) 690-0035
Website: www.aztecintltimber.com
Email: davidx@aztecintltimber.com

FOR SALE

GENUINE MAHOGANY
CEREJEIRA
SPANISH CEDAR
SAPELE
SANTOS MAHOGANY
PERUVIAN WALNUT

NEWMAN LUMBER CO.
Gulfport Sales Staff: Doug, Bill, Pam
Phone: 1-800-647-9547 or (228) 832-1899
FAX: (228) 831-1149
Website: newmanlumber.com
Mailing Address:

P.O. Box 2580 - Gulfport, MS 39505-2580

Lawrence Lumber

Lawrence

P.O. Box 750 Maiden, NC 28650
Tel: (828) 428-5601 Fax: (828) 428-5602
website: www.lawrencelumberinc.com
For Appalachian Hardwood lumber sales contact David Boythe at
(919) 830-4672, or email him at davidboythe@gmail.com
Green lumber vendors please contact Steve Leonard at (828) 446-0845,
or email him at sgleonard@bellsouth.net

Company Inc.

DELIVERING EXPECTATIONS

WORLDWIDE

Our Hardwood concentration yard in Maiden, NC is near Highway 321 and
Interstate 40 where we process quality kiln dried Appalachian Hardwood
lumber in these four species Red Oak, White Oak, Poplar and Ash. We:

* sell kiln dried Red and White Oak in 4/4 through 8/4 thicknesses; Poplar
in 4/4 through 12/4 thicknesses; and Ash in 4/4 through 8/4 thickness-
es. The grades of lumber we sell are No. 2 Common and better.

* We are now a direct importer of African Mahogany lumber and can furnish
you with kiln-dried 4/4 - 8/4 thicknesses of this species.

* have 800,000 board feet per charge of dry kiln capacity counting our new
predryer/dry kiln and five dry kilns. We also have two fan sheds totaling

500 MBF capacity.

* have dedicated employees with many years of experience who are getting
your orders prepared to your exact specifications.

* inspect our lumber after kiln drying.

* offer many services like export prep, mixed truckloads, container loading,
dipping our lumber in ISK Biocides’ chemicals, $2S, SLR1E, and width

sorting.

* process and sell 18 to 20 million board feet a year of the lumber species we

deal in.
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