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cu.m, valued at US$9.2 million, accounting
for 21 percent in volume and 19 percent of
the national total.

China imported furniture worth US$160
million in the first half of 2010, up 9 percent
in value from the same time period last
year. China exported much more furniture
valued at US$7,384 million in the first half
of 2010, accounting for 53 percent of the
national total. Shanghai City exported US
$1,655 million, a 22 percent share of the
national total.

Exports of other wood products such as
wooden doors, mouldings, wooden handi-
crafts and package materials were worth
US$178 million, up 28 percent from the
same period last year.

AFRICA

After a brief trading period while importers
assessed their mid-year stock and forward
position, the log market has become active
in Africa. China has resumed regular pur-
chases from Cameroon, Congo Brazzaville
and smaller volumes are also being gath-
ered from Equatorial Guinea and
Democratic Republic of Congo.

Due to the reduced exports of some heavy
hardwood from Brazil and other South
American exporting countries, there has
been a welcome increase in demand from
European importers for Iroko, which has
raised both log and sawn wood prices.
Sapele is also in good demand and sawn
wood output has increased to deal with the
higher level of orders. Prices for Sapele
logs are up and firming. Sipo sawn wood
has experienced some increase in
demand, as European importers are now
more comfortable to rebuild their stocks in
preparation for the expected improved
demand over the second half of 2010.
Housing starts in Europe have not yet
recovered, but there is a better demand for
hardwoods from a more active renovation
and home improvement sector. As
importers’ stocks are low, this sector is the
main reason for recently improved demand
for tropical hardwoods, analysts report.

Additionally, prices for West and Central
African timbers are still reasonable in com-
parison with some American and European
temperate hardwoods.

Exporters are hoping that the government
of Gabon will review the log export ban.
The authorities in Gabon have indicated
that all logs remaining in the port must be
removed.

Sawmills in this region have strong order
books, but there has not been any news
indicating that investments will increase
production capacities for sawn wood or
downstream products. The market failures
experienced over the past two years have
discouraged investors from diversifying
production.

In addition the continued uncertainty over
the Gabon situation is not conducive for
investors to make any long-term expansion
plans. Uncertainty means that the
importers are unable to assess the future
raw material supplies for their in-country
processing industries, according to offi-
cials.

GHANA

The Ghana timber industry recently added
its voice to others who are demanding a
downward review of the utility tariff, which
was recently raised by the Public Utility
Regulatory Commission.

At a meeting between the Ghana Timber
Millers Organization and the Timber
Workers Union in Accra, the sawmillers
claimed that the higher tariffs leave them
no option but to lay off workers in order to
stay in business. The timber operator’s call
came at a time when the Trades Union
Congress has urged the government to
reset the previous tariff levels.

According to Ghana’s timber industry,
sharp increases in the industry’s major
costs especially in electricity tariffs, have
resulted in some closures in timber sector
over the past five years. Additionally, the
industry has suffered from operational
taxes such as the National Reconstruction
Levy and high interest rates. Ghana’s tim-
ber industry is the fourth largest industry in
terms of export revenues.

The Ghana Statistical Service recently
released statistics showing Ghana’s infla-
tion fell to 9.52 percent, down 1.16 percent
from previous months. Inflation has now
declined for the 12th consecutive month.

MALAYSIA

Timber exports from Malaysia reached
RM8.5 billion recently, 17.4 percent higher
than the RM7.3 billion recorded in the
same time period last year. The Malaysian
government expressed confidence in
reaching the timber product export target
of RM22 billion for the current year.

The Ministry of Plantation Industries and
Commodities announced at the Malaysia
Furniture and Furnishing Fair, that the cur-
rent exhibition is expected to generate
RM50 million in sales compared to RM45
million in 2009. Furniture exports from
Malaysia are projected to reach RM7.4 bil-
lion, a 20 percent increase from 2009 at
RM6.2 billion.

Rainy weather conditions and a recent
increase in fuel prices increased Malaysian
timber product prices up during recent
weeks.

After a slight downturn, freight costs are
expected to rise significantly between 10
and 20 percent. Manufacturers are worried
about how to adjust product prices to
reflect the increased rates without under-
mining their marketing, according to ana-
lysts.
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The province suffered heat waves with
high humidity over the summer, and saw
its fair share of rain as well. This limited
logging activity and reduced sawmill pro-
duction. As a result, contacts commented
that the volume of green lumber entering
the marketplace was less than it would
have been under normal weather condi-
tions. With less green lumber available,
there was less available kiln dried invento-
ries. It is reported that supplies have been
stretched thin for certain items, while other
items were slow to sell, causing supplies to
grow.

Contacts report there is a solid demand
for Ash, most of it coming from overseas
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markets. Orders and shipments are eating
up the developing production. There is lim-
ited activity for Aspen for both green and
kiln dried stock. With the changing weath-
er patterns over the summer, Basswood
production cycles were even shorter, with
varying results for this species according to
region contacted. Export and freight costs
were also influencing business for this
species.

In August, the Government of Canada
launched its $100-million Investments in
Forest Industry Transformation (IFIT) pro-
gram. It will help to expand opportunities
for Canada’s forestry sector through the
development of innovative projects and
technologies. It was first introduced in
Canada’s Jobs and Growth Budget 2010.
The Minister of Natural Resources
announced the program and made a call
for proposals that could receive IFIT fund-
ing. The new program will support forest
industry transformation across Canada by
helping the sector develop a more diversi-
fied portfolio of products and markets.
The goal is to encourage the development
of a wider range of innovative technolo-
gies, which would help secure a more
prosperous future for Canada’s forestry
industry and the communities who depend
on it. Forest sector companies that have
existing facilities in Canada, including
those that have been recently affected by
the global economic downturn, could be
eligible for IFIT support.

As part of its continued support for
Canada'’s forest sector, the Government of
Canada is investing $170 million over two
years under Canada’s Economic Action
Plan to help forest companies develop new
products and processes and capitalize on
new market opportunities internationally.
Individuals interested in learning how
to apply for funding under the
IFIT program can visit: forest-transforma-
tion.nrcan.gc.ca.

On the housing front, Canada Mortgage
and Housing Corporation (CMHC)
announced the seasonally adjusted annual
rate of housing starts was 189,200 units
recently. This results in a month-over-
month decrease of 1.6 percent in July.
The lower housing starts rate recently was
mostly due to a decrease in urban single
starts and in rural starts, advised the Chief

Continued on page 20

THE FINAL PIECE TO THE HARDWOOD PUZZLE

Baillie $

...single source solutions

Baillie has long been recognized as the trusted name in
premium North American hardwood lumber. With its
entry into the exotics market, Baillie takes that same

capability and dedication to quality, value and customer

Jesper Bach
Exotic Hardwoods
Manager

1ICS

BAILLIE LUMBER CO.
Exotic Sales Direct Line 252.523.0021

service and applies it to an exciting new product line.
Baillie now offers the most desirable species from South
America and Africa in a wide range of thicknesses and
sorts, including flat-sawn, quarter-sawn, pattern grade

and figure. And as always, Baillie prides itself on

X0

4002 Legion Drive / Hamburg, NY 14075 USA
phone¢ 716.649.2850 / 800.950.2850 / fax 716.649.2811
www.baillie.com / e-mail: info@baillie.com

meeting any customer’s most demanding challenges

with custom sorts.
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Walnut
4/4 -20/4
Cherry
4/4 & 8/4
Red Cedar
4/4&6/4

Tropical Hardwood Lumbers
Genuine Mahogany
African Mahogany (Khaya)
Sapele Mahogany
Spanish Cedar
Brazilian Cherry (Jatoba)

Alan Mcllvain Company
501 Market Street
Marcus Hook, PA 19061
Phone: (610) 485-6600
FAX: (610) 485-0471
www.alanmcilvain.com

Quality Hardwood Lumber and Moulding
Since 1798

FoRr SALE

5 T/L 5/4 #2 Com Hickory
5 T/L 6/4 S&B Hickory
5 T/L 6/4 #2 Com Hickory
4 T/L 8/4 S&B Hickory
5 T/L 8/4 #1 Com Hickory
2 T/L 5/4 S&B W. Oak
2 T/L 8/4 S&B W. Oak
2 T/L 4/4 S&B Walnut
4 T/L 4/4 #2 Com Walnut
1 T/L 5/4 S&B Walnut
2 T/L 6/4 S&B Walnut
4 T/L 8/4 S&B Walnut

5 T/L 10/4 S&B Ash

1 T/L 5/4 S&B Basswood
2 T/L5/4 #1 Com Basswood
1 T/L 6/4 S&B Basswood
2 T/L 8/4 S&B Basswood
3 T/L 4/4 #1 Com Beech

3 T/L5/4 S&B Beech

1 T/L 8/4 S&B Beech

5 T/L 4/4 S&B Hickory

4 T/L 4/4 #1 Com Hickory
5 T/L 4/4 #2 Com Hickory
1 T/L 5/4 S&B Hickory

3 T/L 5/4 #1 Com Hickory

Cole Hardwood Inc.

P. O. Box 568
Logansport, Indiana 46947
574-753-3151 Fax: 574-753-2525
e-mail at: dave@colehardwood.com
home page: www.colehardwood.com

Aspen - Tremble

4/4 Fas/F1F 6’ only 21000’
Black Cherry - Cerisier
4/4 Fas/F1F Sappy 14000’
4/4 Comsel 18000’

4/4 2 Com 18000’

4/4 Fas/F1F Narrow 5” 7000’
5/4 Comsel 27000’

6/4 Fas/F1F 7'+ 25000’
8/4 Fas/F1F 15000’

10/4 Fas/F1F 40000’

12/4 Fas/F1F 40000’

16/4 Fas/F1F 12000’

Soft Maple - Plaine

5/4 Fas/F1F 25000’

6/4 Fas/F1F 20000’

Hard Maple - Erable

4/4 Fas/F1F Sap 19000’
4/4 Fas/F1F 1+2 w 40000’
5/4 Fas/F1F 1+2 w 30000’
6/4 Fas/F1F 1+2 w 30000’
8/4 Fas/F1F 1+2 w 25000’
10/4 Fas/F1F 1+2 w 18000’
12/4 Fas/F1F 1+2 w 8000’
Red Oak - Chene Rouge
8/4 Fas/F1F 25000’

8/4 Fas/F1F R/Q 15000’
White Ash - Frene Blanc
3/4 Fas/F1F 4000’

3/4 Fas/F1F Narrow 6000’

We now have possibility to

offer:

A) Rift Quartered in Hard Maple,

Cherry, Walnut and Red Oak

B) FSC Certified in Hard Maple and Cherry

PRIMEWOOD LUMBER INC.

Tel: 819-478-7721 Fax: 819-477-6662
1150 Labonte
Drummondville, PQ, CN J2C 5Y4
Web: www.primewood-lumber.com
Contact: J.J. Bourbeau - 819-478-7721
E-mail: jjbourbeau@primewood-lumber.com
Guy Genest - 819-478-7721
E-mail:ggenest@primewood-lumber.com
Denis LeBlanc - 613-549-8348
E-mail:denisleblanc.primewood@on.aibn.com
J-F Audet - 819-478-7721
E-mail: jfaudet@primewood-lumber.com

YEHTST AW

MIDWEST WALNUT CO.
P.O. Box 97
Council Bluffs, IA U.S.A. 51502
Call: 1-712-325-9191 Fax: 712-325-0156
E-Mail: larrym@midwestwalnut.com
www.midwestwalnut.com

FITZPATRICK & WELLER Inc.
Ellicottville, New York
716-699-2393 phone
716-699-2893 fax
sales @fitzweller.com

ASH

4/4 FAS 9-10’ 1 Cont.

4/4 Select 6’ 6 mbf

4/4 1 Com all white 5 mbf

8/4 FAS 2 Conts.

AMERICAN BEECH

4/4 FAS Steamed 6 mbf
HARD MAPLE

4/4 FAS straight 7’ 13 mbf

4/4 FAS 9-12’ 1 Cont.

4/4 1 Com 1+2 white 3 Conts.
4/4 1 Com #1 White 2 Conts.
4/4 2 Com sap+btr 1 Cont.
6/4 1 Com 1+2 white 1 Cont.
HICKORY

4/4 FAS 2 mbf

5/4 FAS 9 mbf

5/4 1 Com 4 mbf

RED OAK

4/4 FAS straight 8’ 5 mbf

4/4 FAS color sort, S2S 1 Cont.
5/4 FAS color select, S2S 1 Cont.
6/4 FAS 1 Cont.

SOFT MAPLE

4/4 FAS 1 Cont.

4/4 1 com brown, S2S 1 Cont.
6/4 FAS 5 mbf

WHITE OAK

4/4 FAS 8 mbf

We also offer S2S, SLR1E, edge glueing, face glueing,
CNC machining, moulding, boring, sanding, turning,
and carving.

Import/Export Wood Purchasing News

Hermitage Hardwood

----- Lumber Sales, Inc. -----

105 Ridgedale Drive P.O. Box 698
Cookeville, TN 38501 U.S.A. Cookeville, TN 38503 U.S.A.

931-526-6832 - 931-526-4769 Fax

E-mail: info@hermitagehardwood.com
lawson@hermitagehardwood.com

Website: www.hermitagehardwood.com

Contact: Parker Boles, Adam Moran, Steve Gunderson
Lawson Maury - Export

www.hermitagehardwood.com

SPECIALS:

AFRICAN MAHOGANY 5/8, 4/4 - 12/4 6’ - 7’ only
For Sale

ASH

4/4 FAS 50m’ W1F 15/16
4/4 FAS 20m’ Uns. 15/16
5/4 FAS 13m’

5/4 2 Com 6m’

6/4 2 Com 5m’

8/4 1 Com 20m’
BASSWOOD

4/4 FAS 20m’

4/4 2 Com 10m’

5/4 FAS 3m’

CHERRY

4/4 FAS 35m’

4/4 1 Com 35m’

4/4 2 Com 45m’

4/4 3 Com 25m’
POPLAR

4/4 FAS 55m’

4/4 FAS 12m’ S2S

4/4 FAS 7m’ 12” & Wider
4/4 1 Com 30m’

4/4 2 Com 17m’

4/4 2 Com 45m’ S2S
5/4 FAS 24m’

5/4 1 Com 60m’

5/4 2 Com 45m’

6/4 FAS 68m’

6/4 1 Com 39m’

6/4 2 Com 30m’

*SPECIALS**- COLOR NO DEFECT
Red Oak 15/16 FAS 7m’
Red Oak 1 3/16 FAS 10m’
Red Oak 1 7/16 FAS 6m’
White Oak 4/4 FAS 4m’ White Oak 6/4 FAS 24m’

Net Profit
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Veneer Logs — 4 sides clear

2 x 40’ Northern Red Oak
157+

2 x 40’ Ohio White Oak 16"+

2 x 40’ Cherry 147+

Veneer Logs — 3 sides clear

3 x 40’ Northern Red Oak
147+

5 x 40’ Ohio White Oak 16"+

3 x 40’ Cherry 147+

Cherry

5/4 Prime KD Rgh
6/4 Prime KD Rgh
4/4 SEL KD Rgh

Walnut
5/4 #1C KD Rgh
5/4 #2C KD Rgh
8/4 #2C KD Rgh
4/4 FAS/1F KD Rgh
5/4 FAS/1F KD Rgh
8/4 FAS/1F KD Rgh
mor
4/4 #1C #1C&Btr Qtr&Rift
KD Rgh
White Oak
4/4 Sel&Btr Rift 4” Strips KD
Rgh
4/4 Sel&Btr Qtr KD Rgh
4/4 #2C Rift&Qtr KD Rgh

/‘K&!%&i 3 43
HANCOCK=
LUMBER

Est 1848

4
X

Eastern White Pine
America’s Largest
Eastern White Pine Producer

Penn-Sylvan International, Inc.
Spartansburg, Pennsylvania U.S.A.
Contact: Bill Reese, mobile (814) 881-7111
Telephone (814) 827-8271 Fax (814) 827-8272
E-mail PennSylvanUSA®@aol.com

www.Penn-Sylvan.com

Veneer Logs - 4 Sides Clean
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KILN DRIED LUMBER FOR SALE
WHITE OAK
4/4 FAS/1F&BIr #1 Com
HICKORY
4/4 FAS/F&BIr #1 Com, #2 Com
5/4 FAS/1F&Br #1 Com
6/4 FAS/1F&Br #1 Com
8/4 FAS/1F&BIr #1 Com
WALNUT v
4/4 FAS/1F&Br #1 Com, #2 Com
5/4 FAS/F&Btr #1 Com, #2 Com
6/4 FAS/1F&Br #1 Com, #2 Com
8/4 FAS/F&BIr #1 Com, #2 Com
10/4 FAS/1F&Br #1 Com, #2 Com
12/4 FAS/F&BIr #1 Com, #2 Com
YELLOW POPLAR

4/4 FAS/1F&Btr #1 Com, #2 Com
5/4 FAS/1F&Btr #1 Com, #2 Com
6/4 FAS/1F&Btr #1 Com, #2 Com
8/4 FAS/1F&Btr #1 Com, #2 Com

8/4 Prime KD Rgh

Manufacturing 4/4 Boards S4S, S1S2E,
4/4 Sel&Btr KD Rgh

Rough and pattern in 4” through 12”
Manufacturing all NELMA Grades which

2 x 40’ Northern Red Oak, 15” /up

2 x 40’ Pennsylvania Cherry, 14” /up - grade A

Contact: Ed Hershberger Cl?gluldet 2 x 40’ Pennsylvania Cherry, 14” /up - grade A-B 10/4 FAS/1F&Btr #1 Com
Yoder Lumber Company Inc. elec i ) i 12/4 FAS/1F&Btr #1 Com
4515 TR 367 D Select 2 40" Nortthern White Oak, 14/up 16/4 FAS/F&BHr #1 Com
M\i/ll(:)rsb:;%, 8(:;; g:giﬂ DBT:';IEEled Veneer Logs - 3 Sides Clean
oice: - ; W.M. Cramer International Inc.
Fax: 330 893-3031 Premium 5 x 40’ Pennsylvania Cherry, 13” /up
Standard Hickory, NC 28603 USA
DOWNES & READER HARDWOOD CO. Industrial 5 x 40" Northern Red Oak, 13" /up FAX: (828) 397-3763 PH: (828) 397-7481
IMPORT DIVISION Shop 2 x 40’ Northern White Oak, 13" /up E-Mail: ruthc@cramerlumber.com
A Stock subject to prior sale Cut Stock ) o Web site: www.cramerlumber.com
African Mahogany Jatoba Timbers Northern Appalachian Hardwood Lumber - Kiln Dried
AT Do
/4 Sel/Bet 7,096 Lacowood %0 Hancock Lumber operates 3 SFI/FSC 4/4 Pennsylvania Cherry - Prime and Comsel grades FOR SALE
!1364852/;;3:‘,53%83 ?;/4 st(I;BZt 1274 Certified Sawmills in Maine and can produce 4/4 and 5/4 Red Oak - Prime and Comsel grades
12/4 Sel/Bet 5696 84 SolBir 2,430 to your needs 9 GENUINE MAHOGANY LUMBER
Mgs :,:IZBet 2,374 4/4nSeI/g|tr 2,56; 4/4 White Oak - Prime and Comsel grades CEREJEIRA
6/4 Sel/Btr 2,322
g: 1522: g,ggg 8/4 SzllBt: 5,940 PLEASE CONTACT 4/4 Hard Maple - Prime 1+2 White and Comsel grades SPANISH CEDAR
- i Sapele SAPELE
Genuine Mahogany 4/4 Sel/Btr 3,470 MATT DUPREY AT 207-627-6113 _ Pri
g,’gssjv";et‘éﬁ’ o4 Sl 5,050 OR 4/4 Soft Maple - Prime and Comsel grades SANTOS MAHOGANY
Spanish Cedar X
g: :Eg ?:;gg zz :ig ggm 12150 JACK BOWEN AT 207-627-6115 4/4 Ash, Beech, and Poplar - Prime and Comsel grades PERUVIAN WALNUT
6/4 FEQ 2,791 6/4 1&2 COM 5,102
84 FEQ 1,499 8/4 182 COM 3,053 Newman Lumber Co.
s 6/4 Sel/Btr 6,773 H
Ipe et 2990 8/4 Sel/Btr 24,088 P.O. Box 299 - 1260 Poland Spring Rd Gulfport Sales Staff: Doug, Bill, Pam, Roy

Hard Maple Veneer Logs - end Oct.
shipment CUSTOM Grades Available -
Shipping Dry Lumber-
Inquiries Welcome
Contact Us Today!

Casco, ME 04015
Sales Fax: (207) 627-4200

Phone: 1-800-647-9547 or (228) 832-1899
FAX: (228) 831-1149
Website: newmanlumber.com

Toll-Free: 866-452-8622
Call William or Steve
www.ironsticks.com

imports@downesandreader.com

Downes & Reader Hardwood Co. Inc.
P.O. Box 456 - Evans Drive
Stoughton, Mass 02072

To learn more about us visit our
website at:
www.hancocklumber.com

Mailing Address:
P.O. Box 2580 - Gulfport, MS 39505-2580

W TUSCARORA
s-HARDWOODS

MANHUFACTURING OVER 18 MILLION BF OF QUALITY BAND SAWN
MORTHERN APPALACHIAN HARDWOOD KILM DRIED LUMBER

> -

ey

RED OAK
WHITE OAK
CHERRY
SOFT MAPLE

POPLAR
WHITE ASH
HARD MAPLE
WALNUT

RIFT & QUARTERED RED OAK & WHITE OAK

500,000 B.F. Dry Kiln Capacity 2 Million B.F. Dry Storage
Container Loading Mixed TL’s
S28, Ripped to Width, Cut-Length & Finger-Joint
Lumber Measured & Inspected after Kiln Drying

Phone 717-582-4122 FAX T17-582-T438 Toll Free: 1-800-253-0263
E-mail: sales@tuscarorahardwoods.co Website: tuscarorahardwoods.com
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Economist at CMHC’s Market Analysis
Centre. Multiple starts partially offset the
moderation.

Even though there are record low interest
rates and a vast selection of homes, this is
insufficient incentive to draw new buyers
into the market. Recently, the Canadian
Real Estate Association (CREA) down-
graded its sales forecast for the rest of the
year.

The resale housing market has been a
leading driver of Canada’s economic
recovery, with prices rebounding from
recessionary lows. But the market seems
to have peaked, and signs of stress are
showing across the country.

The drop is happening while mortgage
rates remain at record lows, despite warn-
ings from economists that they are bound
to rise as the Bank of Canada moves its
lending rate higher.

Competition among the banks for new
business along with falling bond yields
have meant mortgage rates have been
largely unaffected by any Bank of Canada
moves.

Even so, buyers are reluctant to take the
plunge. It is reported that many bought
earlier this year than they had anticipated
to get a lower mortgage rate and avoid the
harmonized sales tax in Ontario and British
Columbia, which applies to professional
services associated with buying a resale
home.

On the global real estate side, Scotiabank
says the demand and prices slipped in the
second quarter. The rebound that lifted
property values around the world is now
losing momentum, says their Global Real
Estate Trends Report. Housing demand
and prices slipped in the second quarter.
The market was sideswiped by moderating
global growth, volatility in financial markets
and weak job creation.

“Global real estate markets entered 2010
with a renewed sense of optimism, piggy-
backing on the broader economic recovery
under way,” wrote the senior economist.
“Housing demand and pricing improved in
the first quarter of the year in the majority

of the advanced nations we track, benefit-
ting from ultra-low interest rates, improved
affordability, and in some cases, govern-
ment purchase incentives.”

Australia and Canada saw double-digit
gains in inflation adjusted prices, “mirroring
their relatively more favourable employ-
ment and lending conditions.”

“The recent slowdown has been most dra-
matic in Canada,” the report states.
“Average home prices in Q2 were up just
6.8 percent year-over-year, compared with
16.6 percent year-over-year in Q1. Sales,
while still at a high level, have trended
steadily lower alongside reduced afford-
ability and exhausted pent-up demand.”
Between 2000 and the first half of 2010,
the average cost of a new home increased
by just over 50 percent.

“Over the same period, the average price
of a resale home more than doubled,” the
report said. “Traditionally, the demand and
pricing for new homes mirror, but with a
lag, trends in the resale market. When
resale housing selection is limited, and/or
prices are increasing sharply, buyers are
more likely to consider a new home pur-
chase.”

The reason: the report points to “a short-
age of resale listings relative to demand, a
boom in renovation activity that has added
value to the existing stock of housing, and
rising urban land values.”

“The divergence in new and resale home
prices is seen in most markets across the
country, but to varying degrees,” the report
said.

“The biggest gap has opened up in British
Columbia, where the lack of developable
land in its largest city is a major contributor
to its record high home prices. On the
other hand, new home prices have largely
tracked resale prices in Alberta and
Saskatchewan, where a massive influx of
population attracted to the region’s boom-
ing economy, and the inherent lag in
adding sufficient new housing stock,
fuelled across-the-board appreciation.”

QUEBEC

The construction vacation break, the sum-
mer heat, and summer holidays for most

reduced the rate of hardwood activity. The
common grades are reported to be outper-
forming the upper grades for Hard and Red
Oak. Demand fell for Soft Maple, with Ash
supplies being stretched thin.

Specialty items of Birch, such as unselect-
ed, or stock with enhanced color, length
and width characteristics made for a firm
market for this species. Hard Maple and
other whitewoods’ logging and sawmilling
production over the summer months were
greatly affected by weather conditions.
Quantities produced were limited, and it
also affected the range of thicknesses
sawmills could produce. Green Hard
Maple production has only been marginal-
ly adequate to satisfy buyers’ needs for the
common grades. Due to the lower green
lumber production, kiln dried Hard Maple
inventories showed evidence of supply
strains, causing slight rises in pricing.

Soft Maple demand declined over the
summer months. This is due to the weaker
home construction market and preferences
shifting to other species, as well as a com-
petitive market for this species.

There is mixed demand for Red Oak
upper grades, but in general market condi-
tions are reported as solid for common
grades of this species.

Business for Oak flooring manufacturers
appears to have stabilized as has the sup-
ply situation. There has been growth in
manufacturing activity, with movement for
most products. Raw materials are ade-
quate for the near term production needs.
Even though business appears to have
evened out, business conditions have not
completely settled. There are still some
supply and demand imbalances for certain
items. Select Red Oak 2-1/4” is in ample
supply, while 2-1/4” No. 1 Common Red
Oak supplies are thin. Again the slowdown
in residential construction has affected the
use of this species. As a result, some con-
tacts reported having reduced their pro-
duction schedules, and are prepared to
reduce these even more should markets
dip.

The Canadian inflation reading released in
mid-August raised concerns about the
health of the Canadian economic rebound.
The recent consumer price index showed
an inflation rate of 1.8 percent, a softer
reading than expected by most econo-
mists, and a sign there are few pricing
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pressures amid uneven demand for goods.
The inflation report is just the latest signal
that the recovery is slowing. Other recent
economic indicators showed the first drop
in employment this year, the cooling hous-
ing market, and signs that exports are
already suffering from weaker demand in
the U.S. and Europe going into the second
half of the year.

BUSINESS TRENDS
(U.S.A.)

LAKE STATES

A hardwood supplier in Indiana said over-
all business conditions have improved.
“There’s been a little pick up on volume,
but not much. Compared to six months
ago, not much has changed.

“People just are not spending money,” he
offered when asked about the factors
involved. “Our products typically go in to
the higher end products and people just
are not buying those items right now.”
Predominately producing quarter-sawn
Red and White Oak, the contact said his
inventory levels are up and his prices have
flat lined. “I am a kiln-dried buyer and the
prices through the first quarter and part of
the second quarter were rising significant-
ly, but things have flatlined now. 4/4 Red
Oak is notably coming down,” he
explained.

“Supply is increasing and the demand is
not there. | think a lot of the run-up that
happened this year was supply driven. It
wasn’t out there; now it is. And now the
demand isn’t there.”

The contact said availability of trucks is
becoming an issue. “Trucks are getting
tougher to come by,” he said.

“As a whole | think the next six months are
going to be flat. As far as our pricing goes,
| don’t see much changing. | am responsi-
ble for the retail operation here, so | buy a
lot of lumber. I'm also involved in the truck-
load operations and | don'’t see their prices
moving any. | do see prices coming down
on some of the commodity items like plain

Continued on page 21
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sawn Red Oak, | definitely see prices com-
ing down on it.”

Another hardwood supplier in Indiana,
which offers 4/4 through 16/4 kiln dried
upper grade Walnut and rift and quartered
White Oak also said sales activity is slow-
ing down. “Things have slowed down here
as we head into the fall months,” he com-
mented. “Customers are ordering but the
orders are fewer and further between than
they were a few months ago. Basically, we
had a nice uptick in sales in the late spring
and early summer. It seems the balance of
the year is going to be more of a chal-
lenge.”

As for the factors involved, he mentioned
log inventories. “| know down in the south
it hasn’t been that wet and people are saw-
ing and producing a lot of Poplar and Oak.
Up here it's been one of the wettest sum-
mers in decades. Logging conditions have
not been good and our log inventories are
not where we like them to be.

“If you go back a year ago things were
horrible. Then six months ago they started
to improve and three months before that
they were really good—now they’re back to
where they were six months ago. Overall |
would say the climate is changing but not a
lot,” he continued.

Offering Ash, Basswood, Cherry, Hickory,
Hard and Soft Maple, Red and White Oak,
Walnut and Poplar, the contact said,”
Walnut is moving the best right now fol-
lowed by Red Oak, Hickory, and Poplar. If
| had to pick one | would say that Hard
Maple is the most challenging species we
have in our house right now.

“Because we're vertically integrated we
buy standing timber and saw it. Most of
what we sell is our own production. So
we’re buying it as we find it in the woods
and dealing with it once it comes in. We
have a diverse inventory approach,” he
mentioned.

Marketing to distribution yards, millwork
and hardwood manufacturers the supplier
is optimistic. “Prices may come down a
tick; demand may be spotty but | think
we've seen the worst of it,” he said.

A source in Michigan characterized the
market as “not great but not awful.” He said
his operation has seen about a 35 percent
increase in 2010. “We were down so low
that 35 percent isn’t quite enough to put us
back where we need to be,” he explained.
Producing grade and industrial lumber, the
contact said supply shortages are still
being felt on the industrial side. “There
seems to be a little supply shortage in Red
Oak on the grade and industrial cants.
“We have a unique situation here. We
have two mills and we’re surrounded by
state timber in Michigan. So when the
grade market gets good the grade mills bid
on the lower grade timber to get as much
volume as they can so it cuts into the lower
grade logs that we buy. So it’s kind of a
unique thing where we cut about 4 or 5 mil-
lion board feet of grade lumber and the rest
is industrial grade,” he said

Shipping products in a 600-mile radius, he
said transportation had been an issue until
recent weeks. “The trucks have been tied
up hauling steel between southern
Michigan and the Chicago area. Now
trucks are readily available, they’re not
transporting much steel right now. How
long that will last is anybody’s guess.”

For the remainder of 2010 the contact’s
outlook is fair. “We’re looking better week
after week. Not where we need to be but
better. Our mills are only operating three
days a week.”

In another Michigan city, a hardwood sup-
plier who specializes in Hard Maple said
Common markets are good but the higher
grades are at a standstill. “I think everyone
has held up with his or her inventories and
now they’re cautious because the market
didn’t rebound,” she commented.

“Over the summer we probably produced
90 percent of Hard Maple. It’s typically
about 50 percent of our production but we
also saw a little bit of Red Leaf Soft Maple,
Yellow Birch, Basswood and Ash.”

As for which specie is currently moving the
best the contact said the top three are
Hard and Soft Maple and Common Red
Oak. “Our inventory levels are decent but
the majority of what | have on hold is
Select and Better.”

NORTHEAST

In Pennsylvania a hardwood supplier who

offers kiln dried lumber and dimensional
products said business conditions are
about the same as they were six months
ago, with a brief uptick in-between time.
The contact, who ships his products
nationally and overseas, said, “We’ve seen
a large decrease through the summer
months from Europe, Asia and the United
States. We've had a tough time getting
items to move.”

In reference to what caused the sales
decrease, the contact said demand was
low.

Supplying Red and White Oak, Hard and
Soft Maple, Ash, and Cherry, he said all
species are easily accessible and both his
log and lumber inventories are up. “Log
prices are increasing and the lumber prices
have been decreasing, so it makes it hard-
er to move lumber.” The source doesn't
expect much change in the next 60 to 90
days.

In response to the downturn in the econo-
my he said his company installed a new rip
line in their dimension facility to make the
operation more efficient.

“Transportation has been an issue for us.
We have the Marcellus Shale in our area.
With the gas leasing and drilling going on
it’s been very difficult to get truckers to haul
product. Everybody is tied up with the gas
companies. It’s been difficult.” According to
the Oil and Gas Accountability Project, oil
and gas leasing have taken this region by
storm since 2008.

A source in New Hampshire that supplies
4/4 through 16/4 hardwood lumber also
said sales activity was down from six
months ago. “What we’re seeing is that if
you're attached in any way to the stimulus
programs, you’ll do okay. I've talked to a
number of people both in the lumber indus-
try and as consumers and people are con-
cerned. There’s not a lot of stimulus
applied to what we do in the industry.
Things are getting lean again.”

As for log supply he said, “If you want
logs, they’re available and you can proba-
bly saw at 40 hours a week. If you didn’t
want to pay the high price of logs right now
then you probably are running limited
hours. There are a lot of mills that aren’t
capable of getting the financing to have a
log deck right now.”

The source said demand on both the
domestic and export markets had
decreased. “| was talking to a customer in
the Midwest and they are very scared
because they haven'’t been asked to quote
anything for close to 30 days now.”

Handling Red and White Oak, Birch, Hard
and Soft Maple, Hickory and Cherry, the
contact said Red Oak and Ash are moving
the best. “We also have a concentration
yard and one thing that is changing this
industry quite a bit is that you can’t move
lumber the distances that we have for the
past 25 years.”

As for prices, he said log and lumber
prices are currently up but he believes they
will level off in the next 60 to 90 days.

Marketing to importers, and wholesalers
internationally and domestic manufactur-
ers, the contact said he hopes the next six
months will show improvement but expects
it to stay the same. “| had better hopes ear-
lier this year than | do now,” he said.

In Elliotsburg, Pa. a hardwood supplier
who specializes in Poplar lumber said,
“There’s a lot of resistance in the Common
grades. Upper grades are still stable for us.
It takes a little more work to move our
upper grade Poplar, but we are able to
move it. The Commons are under a little
more pressure.”

Like others in the region, the contact said
he experienced a pick up in orders early in
2010, but sales activity has now dropped
off. “We picked up momentum earlier this
year, but we’re uncertain about what’s
ahead. We were coming into an upward
trend back in February. That’s when people
started buying volumes of lumber and pro-
duction increased.”

Supplying all Appalachian species he said
that Red Oak was moving the fastest along
with Poplar.

As for the coming months, the source
said, “We’re not going to overextend our-
selves. We're definitely going to watch
what we purchase and how much we pur-
chase.”

Nearby in Pittsfield, Pa., a Hard and Soft
Maple and Red and White Oak supplier
said his market was soft. “It seems like
things have become relatively quiet over
the last month or two. A lot of the compa-
nies that we ship to on a continuous basis
have slowed down considerably. We also
ship to cabinet manufacturers and the

Continued on page 22
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DOWNES & READER HARDWOQD CO0., INC.

DIRECT EXPORTERS

Ash, Basswood, Beech,
Birch, Cherry, Cypress,
Hickory, Hard Maple, Soft
Maple, Bird’s Eye Maple,
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Redwood, Sugar Pine,
SYP

N

IRON S*ICK

DIRECT IMPORTERS

Lumber: Mahogany (Genuine & African),
Jatoba, Santos Mahogany, Banak,
Marupa, Peroba Rosa, Guatambu,
Purpleheart, Yellowheart, Macaranduba,
Tatajuba, Spanish Cedar, Royal Cedar,
Ipe, Cumaru, Tropical Walnut, Teak,
Anegre, White Mahogany

Products:

Kiln Stacking Sticks: Macaranduba, Ipe,
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Decking: Ipe, Cambara, Cumaru
Flooring: Jatoba, Ipe, Santos Mahogany

Providing the following services:
4,000,000 BF Kiln Dried Inventory, Planing Mill, Straight Line Ripping, Gang
Ripping, Mixed Container Shipments, and Rail Siding

The most durable and cost-effective
kiln stick on the market

N7

I Downes & Reader
! Hardwood Co., nc.
.usa

Exporting

your logs
and lumber

Montreal, Quebec

Michel Berard

T: 800 335-5394

F: 514 935-0602
mberard@kingcitynorthway.com

Alliston, Ontario

Lloyd Lovett

T. 705 434-2422

F: 705 434-2522
|.lovett@kingcitynorthway.com

www.kingcitynorthway.com

TRAN.

KING CITY/NORTHWAY

FORWARDING &

MEMBER OF:

N.H.L.A.

lLHLL.A. C.LA.

Penn-York N.E.L.A.

e Competitive rates for over 30 years

e Complete documentation
(letters of credit, bank drafts, etc.)

e Internet B/L release (originals and seaway)

e Movements door/door, door/terminal
and terminal/ terminal

e Phytosanitary inspections and certificates

e | og fumigation services and certificates

e Container consolidation (lumber and logs)

e Re-export permit for red and white oak
logs from USA regulated States

!
". EING CITYINORTHWAY
"'!!



mailto:williamv@downesandreader.com
http://www.kingcitynorthway.com

Page 22

Ul : U-C COATINGS CORPORATION

We're more than jusf end coalings

0r e Shas bebac proieci. o g and e

Shade-Dri* LogBavers® & tch.'i;v:n'

Bk Wi FalTeTy By AT S BN

i i, el e el 8f Oyl LT Comiegm | chaiy N ek foge Cery e UC Coslrpmi

U-C COATINGS GDHFGMT.I}H
T g

e Dabidats o ANCHORSEAL & LigRavers

ITHERE | 'I'I::-\.-:"-
e Pl S r\."hl.'r.l'.'."'\l""? Ty

WHORAM HOLZ B CHUTE

Sl TEFTLLT

el duilii S £F 88

fms =2F) DEOY D F9 08
sysaie swew woram of
Rl P e e

“hiid Deitsintssy i ANCAONRRELE
SuBxEumLn - rE

il s 151 poe

HEEEANXAAMERLETN - wEX
[T I PRt L P T e T f

ANCHORSEAL"

Prawysa o crasgiung irpieg g i i wien o
wiiumi=a tagw wnd evied Ofdy ol LS Confirom i

BUSINESS TRENDS
(U.S.A.)

SIS, inc. SRR

Over 50 Years in Business
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As a leading Hardwood producer, Hanafee Bros. has been exporting
the finest in high quality lumber to clients throughout the world for
over 25 years! You can depend on us for accurate individual tallies,
furnished for your convenience. We offer a variety of thicknesses,
species and grades.

HANAFEE BROS. SAWMILL CO., INC.
— P.0. BUX I57 [ 520 EAST HARPER | TROY, TN 38260 |
PHONE 731.536.4682 | FAX 731.536.4758
Email hanafee@bellsouth.net | Web www.hanafeebros.com
Contact: Donald Hanafee, Jr. or Beth Muse
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retailers. That business seems to be soft
as well. We don't sell directly to the export
market but we deal with agents and that
market seems to be on hold. There is just
not a lot of activity in any market right now.
It’s better than what it was a year ago, but
worse than what it was two months ago.
“It seems like everyone that I've talked to
that exports lumber either has no orders
right now, or a lot of the orders are on hold.
Everyone is competing for the same small
markets right now,” he continued.

“Walnut is the one species that there is not
enough production for the need,” the sup-
plier said. “Our inventories are at an aver-
age level but we’ve slowed down our capa-
bilities to keep it that way. We’re not run-
ning at 100 percent right now, if we were,
we’d be overproduced.”

Looking at the months ahead he said, “If
things continue the way they’re going, a lot
of the larger companies are going to build
up their inventories which means kiln dried
lumber will be offered at a lower price.”

SOUTHEAST

In Augusta, Ga. a hardwood supplier said
the lumber market is soft. “It has been soft
from about the middle of June. We’re mov-
ing lumber right now, but there’s not a lot of
pressure for it. At least in our area we are
starting to see some improvements in pro-
duction levels at the sawmills. | think the
consumers are pushing back a little bit to
wait and see what happens in regards to
pricing. They’re not buying out of panic any-
more, | think they’re starting to feel a little
more confidence that the lumber will be
there,” he explained.

The contact, which handles all
Appalachian and southern species said No.
2 and 3 A Red and White Oak is moving
well along with all grades of Ash. “I think
that the sawmills’ inventory levels, in
regards to logs have improved in the south-
east,” he said. “Poplar is the specie that has
been influenced the most in our particular
area. The premiums paid over and above
the actual freight charges are coming
down. | don’t know that they’re going to
come down enough to effect pricing. | think
certain key species will continue to slide.
Hard and Soft Maple and Cherry are all soft
right now. That’s not uncommon with the
whitewoods this time of year.”

He said transportation is a heavy issue for
his operation. “As for exporting, the ocean
freight rates are so erratic you just don't
know how to plan. However, domestic
freight rates seem fairly stable for us.”
Marketing to secondary manufacturers,
the source said he doesn’t look for improve-
ment for several years. “One out of every
eighth person is behind on their mortgage
payments according to a recent report |
read. | think we’re still going to see a lot
more foreclosures. The bottom line is that
our market will not recover until housing
starts come back.”

A source in Virginia which offers Red and
White Oak and Poplar said, “Generally |
think the market is improved. It seems to be
stable but | think the advances in pricing
have eased. | think everybody is playing
catch up. Prices ran up over the last four or
five months and this last month has found a
plateau.”

Compared to six months prior he said
business activity is better. “People are see-
ing profits now that they were not getting in
January, but we're flat from a month ago.
So it’s better than six months ago but we're
in a state of change right now.”

He mentioned a suppressed demand com-
bined with increased production as con-
tributing factors to the current situation.
“The general economic mood is not healthy
for purchasing. What we've seen lately is
everybody is getting up to full capacity,” he
said.

While the contact isn’t having difficulty
finding the products he needs, he said the
future of his log inventory is not secure.
“Our lumber inventories compared to a year
ago are still down. Four years ago we were
inventorying 39 million feet and we’re cur-
rently sitting at about 13 million feet to give
you an idea of where we’re at.”

“I think as we head into fall, the continued
pressure to have material to saw is going to
keep a firm posture on log pricing. We have
adjusted ourselves to a back to basics atti-
tude,” he said of the company’s adjust-
ments to the market conditions. “We have
improved efficiencies and we’re learning to
live with less in terms of inventories. We've
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had to reduce some of our staff and resize
our organization to the size of the demand
that’s out there.”

He mentioned that transportation costs
have been relatively decent. “It's been
pretty stable for us. Domestically we are
starting to see an increase on freight prices
but that’s very recent.”

Looking ahead, the source is uncertain. “I
think the activity level is uncertain. We'll
hold what we’ve got, but generally the sup-
ply situation is going to keep prices from
dropping. | don’t think we can out produce
what is generally a good momentum in the
market. | think there is a cap for a lot of
reasons upon how much production we
can have.”

In North Carolina a Red and White Oak
and Poplar supplier said market conditions
are fair. “Within one specie there are differ-
ent things going on with the different thick-
nesses and grades. It’s certainly been a
quieter market these last two months.”

He also said with mills that had previous-
ly been mothballed in his area opening
back up, the over supply issue is greater. “I
don’t think demand is much better than it
was last year but there was a lack of sup-
ply. Now that has caught up with demand
and causing prices to increase.

“I think once the domestic flooring manu-
facturers get their inventories built back up,
which is what’s keeping the domestic mar-
ket propped up now, | believe prices will
trend back down.”

Adjusting to the market he said, “We'’re
watching our inventories and we’re more
aware of things that we didn’t have to be so
aware of in years past. For example, if the
4/4 Oak market got bad years ago and
prices were being discounted you didn’t
consider drying all of it because you knew
that market was going to pick back up.
Now, you can’t assume that anything is
going to pick up in the next two months.”

For the next six months the supplier said
he doesn’t expect demand to be much bet-
ter than last year. “It largely depends on
supply. If supply continues to gain, it’s
going to be a rough next few months,” he
said.

WEST COAST

On the West Coast, a hardwood supplier
in Long Beach, Calif., said market condi-
tions are beginning to improve. “It seems
to be getting a little better. Collecting
money is a big struggle,” he explained.
“There are a few more orders coming in,
but they are coming in bit by bit.”

The contact said he believes most people
aren’t holding inventory. “I don’t think any-
one is holding much of anything. They're
jUSt buying day to day as their orders come
in.”

Stocking Poplar, Alder, Maple, Cherry and
Mahogany, he isn’t having trouble finding
the material he needs. “There are some
things we’re out of, like the thicker Oaks,
but | don’t think anybody is going to be
needing that for a while.”

As for inventory levels he said, “We are
keeping our inventory levels low by design.
With the reload centers out here, it's easy
to get what you need and because you’re
not sure what and when the customer will
need anything, that’s the safer way to go.
“Our prices are flat and | don’t see that
changing much over the next 60 days.
Walnut keeps pushing its way up but the
others are flat,” he continued.

When asked about changes his company
has assimilated to adjust to market condi-
tions he said, “We do some outside sales
with another company. We now market
panel products for them, along with our
own hardwood lumber.”

Marketing to furniture, cabinet and mill-
work manufacturers the source is opti-
mistic. “I don’t think things are going to
drastically improve, but little by little, |
believe we’ll see improvements.”

In Oregon a hardwood distributor, which
services door and millwork manufacturers,
as well as retail and industrial segments,
said the overall market outlook is bleak.
“Nothing is happening. People are not
remodeling or building decks onto their
homes. The demand just isn’t there for any
product right now.”

Handling all domestic species, the source
said all species were moving but nothing is
moving particularly well. He said supply is
currently not an issue and inventory levels
are down. “Prices are stable, but they are
starting to soften. The buyers are now in
the position to push back a little bit and get
a few dollars on concession.”

In order to adjust to the downturn in the
economy the contact said his company has
reduced inventory, employees and facili-

Continued on page 23
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ties. “We have closed two of our opera-
tions, laid off many of our employees and
reduced our inventory.”

Going into the coming months he said, “I
think it’s going to be brutal. Something is
going to have to give in the distribution
market. Some people will have to call it
quits. Take Portland, Ore., for example, it's
down over 50 percent yet the same distrib-
utors are still in this market. It just cannot
hold much longer. | think we’ll start seeing
distribution closings throughout the Pacific
Northwest.”

A hardwood supplier in San Francisco,
which specializes in hardwood lumber and
veneer products for the furniture and cabi-
net manufacturing industry, said his market
is weak but better. “We’re still down 30 per-
cent from where we were four years ago
but we are definitely better than last year,”
he explained. “Primarily the factors for the
cabinet industry is that people don’t have
any equity in their homes. Banks are also
reluctant to lend money so nobody can get
a home equity loan to remodel a kitchen.
Money is tight and people are hanging on
to what they have.”

Handling all domestic species and a wide
range of exotics, the contact said his best
movers are Poplar, Cherry and Walnut. As
for supply issues, he said the only item he
is having a hard time finding is Oak.
“We're keeping our inventory levels tight
in order to keep our cash flow going. So
our inventory is up from a year ago but still
30 to 40 percent less than what we used to
carry,” he commented.

Like many others, he said his company
has adjusted by reducing staff and maxi-
mizing efficiencies. “Everybody is working
harder and longer.”

Predominately marketing to general con-
tractors and cabinet and furniture manu-
facturers, the supplier is optimistic about
the coming months. “Things have certainly
improved to some degree in the past six
months. It seems that our improvement is
fragile, but I'm optimistic that it will contin-
ue to improve. However, | don't think it will
improve drastically.”

NEWSWIRES

Leland, North Carolina—Dean
Hardwoods recently announced John
Cottle as its Director
of Sales.

Cottle comes to
Dean Hardwoods
with more than 22
years of experience
in the hardwood
lumber industry. A
graduate of the
University of North
Carolina with a
bachelor’s of sci-
ence degree in busi-
ness management,
he began working
for Georgia Pacific
immediately after college.

In 2006, he was recruited by Moulding and
Millwork and joined Dean Hardwoods a
year ago.

Dean Hardwoods manufactures its trade-
marked Prestige Hardwood Flooring and
Precision Mouldings from foreign hard-
woods it imports, and high-end domestic
species, which they warehouse and also
distribute in rough lumber and dressed
form for fine furniture, boat building, and
redistribution.

Specialty woods include the company’s
hallmarks Teak and Afrormosia, also
Bubinga (African Rosewood), Doussie,
Cumaru, Santos Mahogany, Sapele,
Wenge, and Heart Pine from the
Caribbean among the imports. Domestic
specialties include high grades of Walnut
and Cherry as well as Hickory, Ash, and
Maple.

Cottle oversees Dean Hardwood’s sales
representatives along with his own sales
territory in the Southeast region.

Dean Hardwoods was established in
1967, and according to the firm’s presi-
dent, Charles D. “Chuck” Dean, Jr., was
spawned from The Dean Company whose
original charter dates back over a century.
Chuck Dean said, “John Cottle’s 20-plus
years of experience with Georgia Pacific
and Blue Lynx in this region defined high-

JOHN COTTLE

end engineered flooring as a must for us to
acquire and distribute from the best manu-
facturers-for mid-cost range homes and
commercial buildings constructed on con-
crete slabs. It perfectly compliments the
products we manufacture. With his knowl-
edge and contacts in the regional market,
he has made excellent penetration for us.
“John has been a real blessing to us in the
worst economic conditions since the Great
Depression. With his high degree of pro-
fessionalism, focus, and vision, we were
proud to promote him to Director of Sales.
He is selling himself and helping to guide
our other seasoned salesmen in the sale of
existing and new products, the most excit-
ing of which is TimberSIL.

“Dean Hardwoods has been appointed
exclusive sales agent in North Carolina for
the revolutionary high tech environmental
superstar of building products. It is the
hard, strong, dry, stable, non-toxic, and
Class-A Fire Retardant replacement for
nasty, environmentally unsound, softer,
toxic, typical chemically pressure treated
lumber.

“With John Cottle at the helm as our
Director of Sales of existing and new prod-
ucts, we’re looking forward to a great
tomorrow,” concludes Chuck Dean.

Greensboro, North Carolina—
David Leonard recently joined Beard
Hardwoods, located here, as operations
manager. A seasoned member of the
hardwood lumber industry, Leonard began
his career laying sticks for Link Taylor in

David Leonard, operations manager and John
Beard, President

1977.

After graduating from Central Davidson
High School in Davidson County, N.C., he
began working full time as a lumber
inspector until 1984. In the past, Leonard
has worked with various lumber compa-
nies in North Carolina as yard manager,
and more recently, with a hardwood con-
centration yard operation as general man-
ager.

According to John Beard, president of
Beard Hardwoods, Leonard’s knowledge
and experience have been valuable to the
company, almost immediately. “In 30 days
time from when he was hired, our lumber
production has doubled,” he explained.
“The lumber business is a volume-oriented
business where increasing volume and
maintaining quality in your lumber are
important elements that a company has to
have in order to be successful.”

Beard Hardwoods finishes straight or
mixed truckloads of Appalachian, Northern
and/or Southern hardwoods to customers
and those in need throughout North
America and in many other countries
throughout the world. The firm specializes
in Poplar, Red and White Oak, Basswood,
and Hard and Soft Maple. Added-value
services offered include kiln-drying, ran-
dom or ripped widths. The operation has
six dry kilns with 365,000 board feet of dry
kiln capacity per charge.

Established in 1932, the company has
been providing hardwoods for over 75
years. Beard Hardwoods’ concentration
yard with dry kilns, and their sales offices,
are located on U.S. Highways I-85 and I-40
in Greensboro, N.C., and are within a close
proximity to the ports of Wilmington, N.C.,
Norfolk, Va., and Charleston, S.C.
Leonard’s son Josh also recently began
working for Beard Hardwoods as a forklift
operator in addition to helping in the day-
to-day flow of production. Leonard has five
children and has been married to his wife
Jeny for approximately 13 years. In his
spare time Leonard enjoys fishing and
spending time with his family.

Beard Hardwoods furnishes steam to its
dry kilns with a wood fired boiler.
Furthermore, the firm has state-of-the-art
lumber handling equipment at their hard-
wood concentration yard as well. For more
information visit www.enbeard.com or con-
tact 800.234.3343.

Surrey, British Columbia—NHG

Continued on page 25
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Primewood Lumberinc.

Forest Products, Inc

Manufacturers and Exporters of Quality
Pennsylvania Hardwoods producing
25,000,000 BF annually
1,000,000’ Kiln capacity

Specializing in Hard Maple < Cherry - Soft Maple - Red Oak - Ash
Hardwood Lumber and Logs
Export Packaging and Container Loading

Band Sawn Lumber at
Shinglehouse, Pennsylvania (U.S.A.) location.
Lumber Sales - Mike Tarbell - Rus Gustin
Phone: 814-697-7185 FAX: 814-697-7190
Log Sales - Bob Mallery
Phone: 814-697-6576 FAX: 814-697-6637

Mailing Address: 1716 Honeoye Rd.
Shinglehouse, Pa. 16748-9739
E-Mail: ramsales @frontiernet.net

ESC

www.fsc.org
FSC® C084431

.".I'J‘.? g -.,--;'k'

The mark of
responsible forestry


mailto:GGenest@primewood-lumber.com
mailto:JJBourbeau@primewood-lumber.com
mailto:DenisLeblanc.PrimewoodLbr@on.aibn.com
http://www.primewood-lumber.com
mailto:ramsales@frontiernet.net
http://www.enbeard.com
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Quality Hardwoods
with Quality Service

“A CUT ABOVE”

SPECIALIZING IN APITONG, KERUING, KAPUR AND OTHER
IMPORTED HARDWOOD SPECIES

ORIGINAL MANUFACTURER AND AFTER MARKET TRUCK AND
TRAILER DECKING AND RAIL CAR FLOORING

EXPORT OF DOMESTIC HARDWOOD AND SOFTWOOD

e SR ALSO AVAILABLE
/4
— QUALITY FOREST PRODUCTS FROM
SELECTED DOMESTIC AND OVERSEAS MANUFACTURERS.
CUSTOM FABRICATED WOOD PRODUCTS.
“WE DO THE DIFFICULT WITH EASE
Custom Services: AND THE IMPOSSIBLE WITH GRACE”
*Export Quality SERVICE WITH INTEGRITY
*Export Packaging
ekl i A FOR MORE INFORMATION CONTACT: DAVID XOCHIHUA
CIDRUEVIEY. feTaare : 1104 MAIN STREET, SUITE M-150
In-house Freight Forwarding  www.coastallumber.com VANCOUVER, WA 98682-0012 USA P.0. BOX 820563
*Mixed Containers info@coastallumber.com TEL: 3;60 690.8532 FAX: 360 690 0035
*Color Sorting Phone: 434-293-6771 I AP
*Strips Fax: 434-295-5622 Website: www.aztecintitimber.com
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E-mail: davidx@aztecintitimber.com
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A.H.E.C. and
U.S. Hardwoods

Great American Resources

ssssses ww-mm The American Hardwood Export Council - the

== vamm: == only major overseas export program for U.S.
N i S . . 1 1
gy R pardwooc.ls. AHEC services the t?ade with
m v - =sssm jnformation and assistance for importers,
- S E— .

=RV =—m sSpecifiers and users:

Y — -

- — , ,

- —— ¢ Source lists of suppliers

B —

= F e — ¢ Information on U.S. marketing and manufacturing systems
=' ¢ Promotional assistance

AMERICAN ¢ Technical information on U.S. products and species

| | ! E DW'DDD ¢ Market development programs

EXPORT AHEC members include all major U.S. hardwood

industry associations and hardwood exporting
COUMNCIL _ companies representing a full range of U.S. hard-
—© | 00d products.

AHEC-Southeast Asia & AHEC-Europe/Middle East/India
Greater China 3, St. Michael’s Alley
#1305, 13th Floor London EC3V 9DS
Bank of America Tower United Kingdom
12 Harcourt Rd. FAX: 44-171-626-4222
Hong Kong )
AHEC-Mexico
ml" MH AHEC-Osaka Sierra Candela No.111-507
¢/ 0 American Consulate General Col. Lomas de Chapultepec

ishi 11000, Mexico, D.F., Mexico
FSC 2-11-5 Nishitenma 20, 3 5
Kita-ku, Osaka 530, Japan FAX: 52-55-2623-1853

FITIPATRICK & WELLER ¥, v
| = = AHEC- Shanghai
United States Headquarters Rm # 2762-63, 271F
. " . | m. 1825 Michael Faraday Dr. K. Wan Centrg )
12 il Svegt - PO Box 490 - Elicatile, WY 14731+ |" M[}ﬂm i 703,435 25 Yo' 1910 et zong oad
- L]

www fitzwellercom - sales@fitzwellercom * o A, 031 61051258

Ph: 716-699-2393 cc-sea
_ Fax: 716-699-2693

www.ahec-china.org www.ahec-seasia.org

Michael Snow, Executive Director
telephone: 703-435-2900
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http://www.ahec-china.org
http://www.ahec-seasia.org
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mailto:sales@fitzweller.com
www.coastallumber.com
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Continued from page 23

Timber Ltd., headquartered here, recently
announced the addi-
tion of Jeff Lee who
will work alongside
their Far East trader
Ben Jenn as sales
representative into
the Far East and
procurement from
the region.
According to a
company represen-
tative, Lee has wide
industry experience
and comes from
both a manufactur-
ing and marketing
background, having previously worked in
Malaysia, Singapore, China and Gabon.
“Jeff will enhance the commercial team of
NHG and is part of our continued overseas
expansion,” the representative said.
Lee will be based in Kuala Lumpur and
work alongside Ben Jenn and Guy
Goodwin in the Tropical Team and Ben
Goodwin and Stuart McBride in the
Temperate Team.
NHG Timber Ltd. has been trading for
over 25 years. The firm was founded by
Nick Goodwin, who spent his entire work-
ing life in the timber trade. The family busi-
ness has continued to grow, developing
new source areas and widening its product
portfolio, and is presently trading with over
65 countries and offering a wide range of
products. For more information visit
www.nhgtimber.co.uk.
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JEFF LEE

Tigard, Oregon—Bridgewell Resources
LLC, a supplier of domestic and interna-
tional hardwood products, recently
became a Gold Member of the Western
Hardwood
Association (WHA).
Vice President of
international sales,
Gregg  Wilkinson,
said, “Even in this
down market, we are
actively looking to
grow our presence in
both domestic and
international western
hardwoods. We are
looking to expand
our sales force with
experienced industry
professionals.”

The firm serves industrial and OEM mar-
kets; manufacturers of cabinets, furniture,
doors, windows and millwork; as well as,
the construction and remodeling indus-
tries. Bridgewell has reloads placed across
the U.S. and internationally to accommo-
date many operational needs. Services
available include: mixed size loads; cus-
tom cutting, treating, and fabrication; ven-
dor-managed inventory; paperless trans-
actions and a variety of specialized deliv-
ery options.

Bridgewell Resources offers a full range
of products that include: lumber, boards,
moulding, millwork, flooring, panels, hard-
wood mats and more. Species available
include Ash, Walnut and exotic imported
varieties such as Ipe and Tigerwood. The

GREGG WILKINSON

company also provides Forestry
Stewardship Council (FSC) options.
For more information about Bridgewell

Resources  visit ~ www.bridgewellre-
sources.com or contact 503-872-3566.

Federal Way, Washington—
Weyerhaeuser Hardwoods is a returning
WHA Gold Member.

For more than 40 years Weyerhaeuser
has been manufacturing western hard-
woods. The company began with one
Alder mill
and today
operates
12 manu-
facturing
facilities
across the
u . S .
Producing
most of the
domestic
species all
Weyerhaeuser hardwood lumber goes to
market under the brand name Northwest
Hardwoods.

Also meeting environmental market
demands, Northwest Hardwoods Alder
and Maple are certified to the Sustainable
Forestry Initiative (SFI) standards.
Weyerhaeuser also imports hardwood ply-
wood from Asia. According to a company
representative, the product is made to high
industry standards and is reviewed
through a stringent quality control process,
which meets the Lacey Act requirements.
For more information about
Weyerhaeuser Hardwoods visit www.wey-
erhaeuser.com/hardwoods or contact 253-
924-5569.

Weyerhaeuser

HARDWOODS

Washington, D.C.—The Hardwood
Federation (HF) recently announced it is
continuing to fight high export fees.
Jamey French, HF president met with
Edward Avalos, Undersecretary for
Marketing and Regulatory Programs at the
USDA and reiterated that the U.S. govern-
ment’s plan to dramatically raise export
user fees imposed by APHIS are, accord-
ing to HF, too high for today’s economic cli-
mate.

Avalos agreed to revisit a HF proposal
made earlier to reduce fees after the first
container. The Undersecretary also provid-
ed encouraging updates on the U.S. gov-
ernment’s negotiations with the EU and
China for the acceptance of the National
Hardwood Lumber Association’s (NHLA)
dry process as a cost-effective and accept-
able alternative to other inspection proce-
dures. French noted the importance of the
kiln dry process for the forest products
industry.

In an effort to keep moving this initiative
forward, HF is coordinating with NHLA and
the American Hardwood Export Council
(AHEC) with its contacts of importers and
end users around the globe to seek local
support for the NHLA kiln dry certificate. A
U.S. industry trade mission to China is
planned to be sponsored later this year by
AHEC to meet directly with Chinese gov-
ernment officials seeking support from
customers in China.

IMPORT/EXPORT CALENDAR

October

Ho Chi Minh City, Furniture Fair 2010,
Ho Chi Minh City, Vietnam. Contact:
info@aslamediaonline.com. Oct. 6-10.

National Hardwood Lumber
Association, Annual Convention &
Exhibit Showcase, Hyatt Regency
Vancouver & The Fairmont Hotel
Vancouver. For more information go to
www.nhla.com. Oct. 13-16.

APA, Annual Meeting & Info Fair,
Tucson, Ariz. Contact: 253-565-6600.
Oct. 16-19.

MTC GlobalWoodMart 2010, Malaysia.
Contact: council@mtc.com.my. Oct. 19-
20.

November

NAWLA Traders Market®, Hyatt
Regency, Chicago, lll. Contact: 800-527-
8258. Nov. 4-6.

Index Design Show, Dubai World
Trade Centre, Dubai, India. Contact:
info@aslamediaonline.com. Nov. 8-11.

Greenbuild, McCormick Place West,
Chicago, lll. Contact: expo@usgbc.org.
Nov. 17-19.

December

U.S. Lumber Producers Fall Trade
Mission, Imperial Hotel, Tokyo, Japan.
Contact: Softwood Export Council, 503-
620-5946. Dec. 7-9.
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NHG TIMBER LTD
The Natural Source of World Hardwoods

e Nearly 30 years experience in supplying Tropical Hardwoods direct from source in West Africa to
the North American Market.

o Suppliers of the whole range of African Species, including Sapele, Sipo, Mahogany, Okoume,
Guarea, Makore, Afromosia, Teak, Iroko, Walnut, Mansonia, Bubinga, Wenge, Padouk, Hyedua
and others.

e Expertise in Timber/Comprehensive Service/Continuity of Supply
Working with NHG Timber is Working in Partnership

NHG TIMBER LTD
4 Eagle House, Cranleigh Close, Sanderstead, Surrey CR2 9LH, United Kingdom
Telephone: +44 (0) 20 8651 4030 Fax: +44 (0) 20 8651 0913
E-mail: sales@nhgtimber.co.uk Website: www.nhgtimber.co.uk
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MANUFACTURERS AND EXPORTERS OF
FINE PENNSYLVANIA LUMBER & LOGS

7" “We can save you the trip by ;

i shipping logs using our own inspection,
but to your specifications. Contact

us for a prompt quote.” )

Vi’

Bill Reese standing by prime Cherry veneer logs

SPECIES:
CHERRY, HARD MAPLE, WHITE OAK & RED OAK,

WALNUT, POPLAR, ASH

PENN-SYLVAN INTERNATIONAL, INC.

BOX 111
SPARTANSBURG, PA 16434

PHONE: (814) 827-8271
FAX: (814) 827-8272
E=-MAIL: pennsylvanusa@aol.com
WEBSITE: www.penn-sylvan.com



mailto:sales@nhgtimber.co.uk
http://www.nhgtimber.co.uk
mailto:info@aslamediaonline.com
http://www.nhla.com
mailto:council@mtc.com.my
mailto:info@aslamediaonline.com
mailto:expo@usgbc.org
http://www.nhgtimber.co.uk
http://www.bridgewellre-sources.com
http://www.bridgewellre-sources.com
http://www.bridgewellre-sources.com
http://www.wey-erhaeuser.com/hardwoods
http://www.wey-erhaeuser.com/hardwoods
http://www.wey-erhaeuser.com/hardwoods
www.penn-sylvan.com
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AHEC CHART - continued from page 14

Taiwan

South Africa

Netherlands

Saudi Arabia

France

China

Canada

Italy

Vietnam

United
Kingdom

Germany

Hong Kong

Japan

Portugal

Spain

Korea, South

Taiwan

Indonesia

Belgium-
Luxembourg

Sweden

Mexico

Malaysia

France

Thailand

Greece

Ireland

Saudi Arabia

Lumber
White Oak
Western Red Alder

Lumber
White Oak
Ash

Red Oak

Lumber
White Oak
Walnut

Lumber
Red Oak
White Oak
Ash

Lumber
White Oak

Hardwood Logs
Red Oak

White Oak
Yellow Poplar
Walnut

Cherry

Maple

Ash

Hardwood Logs
Red Oak
Cherry

Hardwood Logs
Walnut
White Oak

Hardwood Logs
Yellow Poplar
White Oak
Walnut

Maple

Hardwood Logs
White Oak

Ash

Walnut

Hardwood Logs
Walnut

White Oak
Western Red Alder
Yellow Poplar

Hardwood Logs
Walnut

Cherry

Red Oak

White Oak
Yellow Poplar
Ash

Hardwood Logs
White Oak
Walnut

Cherry

Hardwood Logs
White Oak
Walnut

Cherry

Hardwood Logs
White Oak
Walnut

Hardwood Logs
White Oak
Ash

Hardwood Logs
White Oak
Walnut

Cherry

Red Oak

Hardwood Logs
Red Oak

Hardwood Logs
White Oak
Cherry

Hardwood Logs
White Oak

Hardwood Logs
Red Oak

Hardwood Logs
Red Oak
White Oak

Hardwood Logs
Maple

White Oak
Walnut

Hardwood Logs
White Oak

Red Oak

Western Red Alder

Hardwood Logs

Hardwood Logs
White Oak

Hardwood Logs
Red Oak

15,186,531
1,779,594
2,180,594

8,758,735
3,032,492
1,134,886
1,257,489

12,438,478
3,507,891
2,597,486

5,946,519
3,835,886
682,874
480,404

8,617,804
4,255,344

2007
189,725,062
35,556,498
21,274,924
24,400,057
54,846,606
15,026,983
10,097,939
6,086,047

138,112,656
25,828,451
20,141,513

58,863,900
17,255,285
8,040,000

27,690,039
7,651,241
8,130,564
712,500
557,659

41,561,023
27,364,527
3,497,975
4,837,956

51,522,755
12,749,305
10,943,896
2,420,563
1,180,869

46,449,123
14,025,537
9,900,408
9,138,304
4,825,066
925,835
651,491

29,383,000
8,512,676
6,137,679
979,690

23,626,064
15,326,967
1,497,178
3,980,703

48,235,061
39,451,866
1,038,901

12,189,914
1,129,360
448,483

12,495,737
2,398,730
1,669,930
1,232,521
3,640,873

11,763,797
4,719,345

7,727,484
4,644,972
494,862

5,670,770
4,333,943

13,596,995
5,472,212

6,150,252
2,213,630
2,483,526

5,734,469
1,363,622
2,207,243
826,582

5,893,928
1,079,598
705,666
126,477

5,597,712

8,106,667
5,820,567

2,129,313
1,402,844

3,129,514
681,201
662,144

2,363,825
656,531
376,657
300,648

2,705,953
694,433
506,648

2,025,960
1,008,619
18,241
298,262

2,493,450
1,552,861

Jan-Jun 2009
59,092,561
10,627,029
11,816,374
10,236,026
7,542,814
2,819,621
3,135,582
2,328,290

50,462,438
8,798,491
2,461,125

18,965,199
2,689,402
1,140,422

15,417,938
4,242,562
4,479,864
136,993
275,861

14,981,153
6,753,364
1,240,058
755,588

16,698,458
4,897,486
3,144,065
1,279,014
600,047

13,531,643
4,327,992
2,164,451
2,743,140
1,916,851
373,161
312,215

9,084,544
3,297,586
2,287,735
348,290

8,228,525
5,113,026
734,022
530,002

5,237,192
3,065,971
215,024

5,604,945
770,327
249,874

4,395,223
1,054,088
635,431
493,017
521,915

3,078,822
776,564

2,754,594
621,105
438,000

2,220,520
1,555,474

2,491,154
424,166

2,244,749
526,837
723,136

2,899,106
1,234,665
429,581
654,513

2,220,456
437,490
340,337
85,682
1,943,403

1,838,461
855,393

816,674

9,357,677 6,653,143
1,457,614 1,775,063
2,264,153 1,204,726
6,895,667 5,758,536
2,424,483 1,656,058
1,078,598 1,054,280
977,535 631,874
10,447,741 5,622,297
3,974,431 1,613,557
2,134,264 1,307,202
4,875,997 5,592,010
3,212,504 2,411,833
14,829 1,463,241
738,396 515,067
8,221,768 5,403,669
5,421,242 2,991,865
US HARDWOOD LOGS BY COUNTRY
2008 2009
160,052,284 136,125,364
29,928,242 30,274,132
23,876,872 23,373,543
23,941,429 22,772,007
38,272,909 15,894,835
9,595,921 8,645,935
5,802,193 5,921,177
5,855,257 5,287,049
128,689,009 91,902,715
24,196,844 15,899,063
14,523,462 3,573,142
48,838,370 33,642,923
11,901,408 5,100,720
7,121,301 2,631,349
35,246,226 33,188,525
10,253,312 10,489,315
8,307,062 10,464,868
662,672 653,966
243,017 582,424
49,431,498 31,939,583
27,463,536 13,053,646
2,263,173 2,928,165
4,238,482 2,193,296
50,277,327 30,777,412
11,940,051 8,870,835
12,626,622 6,936,123
6,232,302 1,756,975
1,029,403 1,351,098
34,122,101 25,682,056
10,986,605 7,399,239
5,952,418 5,990,208
4,645,345 5,085,029
6,120,071 3,699,832
2,145,204 714,883
464,571 420,720
27,755,534 13,063,690
8,046,803 4,181,907
5,696,222 3,368,808
838,405 976,986
18,494,087 12,501,599
12,565,621 7,086,428
658,400 1,684,173
1,736,195 793,180
31,911,193 10,902,380
24,581,041 5,748,197
750,187 1,410,391
12,227,676 10,212,348
2,191,439 1,161,456
238,535 470,275
9,478,625 7,217,676
2,163,224 1,811,922
1,254,173 1,183,295
1,129,093 1,099,472
1,632,877 797,412
8,091,708 5,429,156
2,505,368 1,823,826
7,579,742 5,063,852
3,668,948 1,166,501
936,109 912,659
6,015,442 4,605,436
4,047,510 3,166,801
7,515,592 4,501,913
1,672,023 1,000,336
7,413,666 4,274,025
1,875,206 1,255,087
2,653,959 1,226,564
5,674,150 4,154,081
1,485,988 1,458,969
1,923,305 981,690
528,763 798,712
6,131,324 3,872,660
2,171,493 1,070,101
453,665 376,447
318,922 291,532
6,398,228 3,836,034
7,764,091 3,186,513
4,817,584 1,456,610
4,274,554 2,516,197
2,346,014 1,194,626

229,723

4,448,124
785,420
794,914

3,008,656
756,779
493,660
593,712

3,425,836
1,115,173
895,878

3,412,667
1,852,784
153,507
514,954

4,184,339
2,269,835

Jan-Jun 2010
113,416,706
29,806,848
16,125,916
13,653,666
20,697,395
7,806,995
4,328,581
4,078,480

55,541,355
11,302,357
2,760,043

23,041,368
4,473,283
2,009,893

19,956,769
6,389,716
6,276,098
748,013
369,909

21,741,812
9,784,799
1,419,962
2,520,966

20,639,609
7,471,889
5,195,967
468,302
844,618

24,591,480
7,230,661
5,211,215
4,008,862
3,521,115
664,554
491,835

9,773,883
3,695,941
3,082,616
683,476

9,236,765
5,667,242
1,536,111
675,035

9,705,687
4,304,360
3,088,775

5,391,968
1,094,040
602,781

4,978,298
1,843,095
715,487
567,422
574,507

5,002,207
2,606,403

2,865,630
723,347
624,467

3,062,992
2,131,989

1,595,707
565,485

3,326,936
595,488
1,278,432

3,778,299
1,394,298
954,028
685,413

2,714,048
685,500
502,170
205,667

1,283,217

2,048,238
1,471,937

1,253,432
694,292

42
15
20

27
15
31
97

27
61
77

68
84
742
73

68
46

%Change
92

180

36

33

174

177

38

75

10
28
12

21
66
76

29
51
40
446
34

45
45
15
234

24
53
65
-63
41

82
67
141
46
84
78
58

8

12
35
96

12
11
109
27

85
40
1,336

-4
42
141

13
75
13
15
10

62
236

4
16
43

38
37

-36
33

48
13
77

30
13
122
5

22
57
48
140

-34

11
72

53
202
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Classified Opportunities
0
Classified advertising accepted only for: Positions Available, Positions Wanted, Business
Opportunities, Machinery For Sale, Machinery Wanted, Wanted To Buy, Services Offered.

Classified Rates: Display classified $45.00 per column inch, fractions of an inch will be charged
as full inch. Line Ads are $8.00 per line.

All classified Ads must be received by the 16th of the preceding month. Example: Ads for
December 2010/January 2011 issue must be in by Nov. 15th.

Also please specify number of times Ad is to run. All Ads to be inserted on prepaid basis
only.

Experience you can trust.

ATTENTION: OVERSEAS LUMBER BUYERS
American, NHLA graduate, current working contacts with domestic

sawmills/dimension plants, looking for work with an overseas company Ap p alaChl an H ar dWO (0] d Lll mb er
who is tired of paying for high-priced lumber/logs from the U.S. We will set
up a small office and you/we will buy direct from the sawmills.

CoNTACT: Tropical Hardwood Lumber

Blind Box No. 141
C/O The Import/Export Wood Purchasing News
P.O. Box 34908
Memphis, Tn 38134

Genuine Mahogany — Spanish Cedar

“Be A Part of One of Canada’s 50 Best Managed Companies” .
Sales Representatives Sapele Mahogany — African/Khaya Mahogany
Weston Premium Woods is a 60 year old hardwood lumber distributor who is
adding to our existing sales team. Offering outstanding earning potential
and career growth for the right individual. Brazﬂian Cherry (Jatoba)
You should:
» Have experience buying and selling lumber products
* Be highly motivated with a strong work ethic
- Be able to work independently as well as in a team environment
- Be entrepreneurial, results oriented and resilient | h
- Be able to develop long lasting customer and supplier relationships Dry Kllns & 7 M|”|0n Bd Ft |nvent0ry
* Have an existing customer base with a proven track record

o Be confident in selling through price objections 501 Market Street
If this is you please contact: M Hook. PA 19061 .
Nico Poulos, npoulos @westonpremiumwoods.com or at 866-385-7778 arcus Hoox, .
Phone: (610) 485-6600 In “IW )a\mgg’ﬁg@&g
WANTED Export Business Development Mgr. FAX: (610) 485-0471 F&SC I ~’°"':SSOCIA“0N
| WANTED | - www.alanmcilvain.com  © - '
Chinese Agent to represent Graf Brothers MBA professional with 20+ years sales@alanmcilvain.com
Flooring & Lumber — logs, flooring and experience in forest products
lumber. export sales/marketing seeks
Graf Brothers, P.O. Box 458, South position.
Shore, Ky 41175 Contact: Thomas Collet at 541-255-
Phone: 606-032-3117 Fax: 606-932-3156 3496 or tcollet@qlobal.t-bird.edu
email: info@grafbro.com - *

Hardwood Forestry Fund

Sales Representative Needed Plants trees for future lumber and

International lumber company is looking for a Sales Representative living in the Gulf veneer harvests.
region of the USA. Must have a minimum of 5 years experience in imported hardwood
lumber and plywood sales. Must be willing to travel. Candidate would be responsible for
increasing market share, generating and maintaining new accounts. Must have excellent
communication and computer skills. Excellent career opportunity and compensation
package for qualified individual. Please send resume:

C/O: Blind Box 143

Import Export Wood Purchasing News.
P.O. Box 34908 - Memphis, Tn 38184-0908

INDEX OF ADVERTISERS

AHEC ... ... .. ... . . ... 24 Int'l. Forest Products Fair (China) .. .9
Argo Finelmports .............. 31 IWPA ... 28
Aztec Intl. Timber & Trading Ltd. .. .24 Mcllvain, Alan, Company ......... 27
BAILLIE Lumber Co. ............ 17 Midwest Walnut Co. ............. 8
Begley Lumber Co., Inc. ......... 31 NHG T Timber Ltd. ............... 25
Bingaman & Son Lumber, Inc. ....32 Neff Lumber Mills, Inc. . .......... 31

Coastal Lumber Int’l. ............ 24 Newman Lumber Co. ........... 15 H A R D W O O D
Cole Hardwood, Inc. ............ 11 Penn-Sylvan International, Inc. ... .25 FORESTRY FUND

Downes & Reader Hardwood Co., .21 Prime Lumber ................. 31

Fitzpatrick & Weller .. ........... 24 Primewood Lumber, Inc. ........ 23

Frank Miller Lumber Co., Inc. ..... 16 Ram Forest Products Inc. ........ 23 Contributions are tax-deductible.
Hanafee Bros. Sawmill Co., Inc. .. .22 Roling Ridge Woods, Lid./Yoder Lumber Co. 4 SN 11 oy ann oo

Hancock Lumber Co. ............ 7 Romea lLegnami S.p.A. ........... 6 wdll{o/7 7] 250-06700

Hansson, Elof, Inc. .............. 3 Salamanca Lumber Co., Inc. ... ... 13 WWW.hardwoodforestryfund.org
Hardwood Forestry Fund ........ 27 Transit King City/Northway Forwarding 21 hffun d@hpva or g

Hawkeye Forest Products . ........ 5 Tuscarora Hardwoods ........... 19

Hermitage Hardwood Lumber Sales .18 U-<C Coatings Corp. . ............ 22

Inter-Continetal Hardwoods . . . . . .. 20 Wheeland Lumber Co. .......... 31


mailto:npoulos@westonpremiumwoods.com
mailto:info@grafbro.com
http://www.alanmcilvain.com
mailto:sales@alanmcilvain.com
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Import/Export Wood Purchasing News’

worldwide circulation is distributed to
companies that purchase both Hardwood

and Softwood forest products.

MANUFACTURER AND EXPORTER OF ° Manufacturers of 4/4
QUALITY PENNSYLVANIA HARDWOODS ; i, wr 51 Eastern White Pine, Lumber
] - | E , and

DIMENSION

Kiln Dried and
Association Graded

Robbins Lumber Inc.

Manufacturers Wholesalers
Searsmont, Maine 04967

Insuring your future |§ LUA’s
number one priority.

o Forest Managed Timber

* Veneer Logs and #1 Saw Logs : : ot e 7
o Lumber: . : : Telephone: 207-342-5221 oy
s ’ Qf* Fax: 207-342-5201 &
och : 1-800-327-0630 - www.lua.cc

o Beech E S : Website: www.rlco.com
o Cherry
* Maples
o Red and White Oak
o Poplar
o Clear Strips
e Solid Dimensions
o Band Hedrig and Band Resaw Mill
* 500,000 BF of Dry Kilns - 1,500,000 of Dry Storage
o Grading to Overseas Standards

Sandy Neck Traders™
PINE
CEDAR
Call 888-726-3963

Your clear choice for

Western Red Cedar

. il Tel: 604-946-2910 It’s that simple,
3558 Williamson Trail  Liberty, PA 16930 m
_D!‘_:: 57[}\ 2IA_LNADY TN 294 92197 = W
: d Sales » E ' @wheelandlt . *e
Contact: Ray Wheeland, Sales ¢ E-mail: ray@wheelandlumber.coin Pocdl Vesrn, ]
[ erek Wheeland, Sales ¢ E-mail: derek@wheelandlumber.com WD WORKS Since 1893 |
Website: www.wheelandlumber.com e _— Sourcing Solutions, Building Business™
Tal RTNER P sseinebe _ R. B. LumBer COMPANY
| FSC| S— FamEnE s m— o i p T
S : Ca Us Fox HARRY MAN
j i, = : WESTERN RED CEDAR AND IMPORT NEEDS! ore Jirredlec
{ . L . i 3 Our products include: R . .
: 4 W INDUSTRIALS W PRODUCTS FOR REMANUFACTURE Consistent Quality Since 1832
Moulding, Finger Joint, Random length low grade boards & Manufacturers of Wholesale Lumber Products
Shop Core Stock, dimension, Waney cants, .
Furniture, Pallets, Tight Knot Timbers Contact: Charlie Freeman
Russian Red Pine Sales, General Manager
M FENCING ROUGH & S1S2E, FENCING DECKING & PATTERN STOCK .
1x4, 16, 1x8 Incense Cedar Phone: 902-685-2792
2x4, 2x6, 2x8 Chinese Fencing, Decking & Patterns Fax: 902-685-2644
et Gocr 4804 Medway River Road
Greenfield, N.S., Canada BOT 1E0
R. B. LUMBER COMPANY www.freemanlumber.com
P. O. Box 2254 -
Oregon City, OR 97045
623-936-7090 - Randy 503-655-8020 - Gary @?H&Eé%ﬁ,,‘&m IS®
Fax 623-936-7091 Fax 503-650-7235 INITIATIVE 9001:2008
r co@aol.com knightatr l.com T
Informing your business CONFIDENTLY MANAGE Manufacturers of Quality
it decisions CREDIT RISK Eastern White Pine Lumber
IWI)a W) PR T Since 1976
it T ]

¢ 30 Million BD FT of Production

N I" » Our lobbyists keep you
¥ *Q + 630,000 BD FT of Dry Kiln Capacity

updated on laws, regulations

* WACO 30 XL Moulder
and co I'I1|'.i|li'llll'.'|’.'. ¢ In Line Moisture Detectors
: . + Modernized Cut Up Sh
& Dur statistics provide you odernized but T Shop
insight into product and SINCE 1901 @ Durgin & Crowell Lumber Co.
231 Fisher Corner Rd. @
species trends. New London, NH 03257
WHY lw P_A_':. BLUE BOOK SERVICES, INC. Tel: (603) 763-2860
. Creating business opportunities 630-668-3500 Fax: (603) 763-4498
www.durgin-crowell.com
www.lumberbluebook.com For Sales Contact B Manning or Chuck Gaede

Emw }'ﬂ“l." s Our website and publications info@bluebookservices.com
h“Si" ess, drive busimess to you,
(800) 844-1280 or (901) 372-8280

® (yr convention expancds your
business network and delivers ®
bottam-line results. M 1 l
Fax: (901) 373-6180

www- iw pawnud- u rg PH h]i'&-hiﬁ.ﬂ Curpi}rﬂliiln E-mail: editor @millerpublishing.com

birrieg e Forol Pt Dedwidey Saeor TO07

www.millerpublishing.com
P.O. Box 34908 ~ 1235 Sycamore View
Memphis, TN 38184-0908

Miller Publishing proudly serves the woodworking industry with the

Wor .fd 0 I’ Wao ﬂ'd jtﬂ.}p Carn Eftﬂd [} following publications and online directories:
A National Hardwood Magazi www.nationalhardwoodmag.com
prﬂ $ Ann“ﬂl Fellow us on Twitter, Facebook. Import/Export Wood Purchasing News ..., www.woodpurchasingnews.com
Cnnve““““ Linkedin and H[DR'H'E 2 Softwood Forest Products Buyer www.softwoodbuyer.com
hl] r“ 1 3 iz 1 5! 1“ ] ] Imported Wood Purchasing Guide www.importedwoodpurchasing.com Please visit us online
Lﬂew! HEW ﬂ rleans E m 'i Forest Products Export Directory www.forestproductsexport.com for more information about
Dimension & Wood Comp Buyer’s Guide www.dimensionwoodcomponent.com cugpublications
Hardwood Purchasing Handbook www.hardwoodpurchasinghdbk.com
Lol 7”3_.' B20-6696  Fa- 703 ,"!'LI 0-B550  Infod@i '.'l.'rlii'.".'Lll:ll.Ll:rl a Greenbook’s Hardwood Mark(iting ].)irectory ................ “ww.millerpubl?shfng.com
Greenbook’s Softwood Marketing Directory ........cc........ www.millerpublishing.com

Forest Products Stock Exchange www.forestproductsstockexc.com



http://www.rlco.com
mailto:special@junction.net
http://www.durgin-crowell.com
mailto:knightatrblumber@aol.com
mailto:jknittel@goodfellowinc.com
http://www.goodfellowinc.com
mailto:623-936-rblumberco@aol.com
mailto:623-936-rblumberco@aol.com
mailto:knightatrblumber@aol.com
http://www.lua.cc
http://www.lumberbluebook.com
mailto:info@bluebookservices.com
http://www.freemanlumber.com
http://www.millerpublishing.com
mailto:editor@millerpublishing.com
http://www.................hardwoodpurchasinghdbk.www.millerpublishing.com
www.iwpawood.org
www.wheelandlumber.com
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FIND HUNDREDS OF SUPPLIERS OF
NoRTH AMERICAN FOREST PRODUCTS

Order
vyour copy of the
2010 Forest Products
Export Directory

To order: E-mail: eve@forestproductsexport.com
or Fax: 901-373-6180
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Onthe Road
LONEEIETNCTRSUEB 0Art
11) JiJuJ J.LLIJLJ

1-877-898-5266
wv_v_w.wynndqllumber.com

WynnWood

PREMIER PLUS

800-752-0129 800-468-8220
Vermont

| 800-955-2677

www.HoodDistribution.com

Al e L2022

+ Manufacturers and wholesale distributors

* Log Home and timber frame components

« Appearance grade Douglas Fir beams, green or dry

« TPI Certified

+ Decking and flooring

* Glu lam beams

« Dowels, porch posts, hand rail and decorative posts
up to 127

*+ 4x4 KD Hem-Fir appearance

« Lathe turned and coped logs @

7" to 12” diameter - 8’ to 16’ lengths

Lakewood, WA
1-800-232-2132

Portland, OR
1-800-819-4238

#1 & BTR. GREEN DOUGLAS FIR*
sizes up to 20” x 20”

#1 & BTR. WESTERN RED CEDAR*
sizes up to 16” x16”

sizes up to 12" x12”

RICHARDSON TIMBERS
10100 DENTON DRIVE - DALLAS, TX. 75220

Lengths to 40’
NOW STOCKING: DOUGLAS FIR Tru-Dry™ Timbers
EXCLUSIVE DISTRIBUTORS FOR: LA, OK, TX

Lengths to 32’
OAK TIMBERS*

Lengths to 20’
*Larger sizes available upon request
For Sales Call: (214) 358-2314
Toll Free: 877-318-5261
Fax: (214) 358-2383
Web site: timbersonline.com

SERVING THE SOUTH SINCE 1949

The Waldun Group

One-stop source for quality cedar products

WALDUN FOREST PRODUCTS
STAVE LAKE CEDAR

TWIN RIVERS CEDAR
M&R WOOD TURNING

Working as ONE to better serve you.

THE 9393 287th Street, Maple Ridge, BC V2W 1L1
TEL. (901) 604.462.8266
FAX (901) 604, 462.8266

www.waldun.com linfo@waldun.com
GROUP

EASTERN

sSIm p I ] f y The Natural Choics from Siart o Finish
With Eastern it's simple:
= It's locally grown New England Eastern White Pine
with & proven history of performance for over 200
years.
+ It's manufactured domestically by Mill Services in
beautiful upstate New York.
« It's finished with a environmentally friendly primer
from FMIL.
» It's shipped directly to your warehouse, on-time and
securely wrapped for superior protection.
For more information on EASTERN E
and the stock patterns available,
visit www.millservices.com/Eastern/SFPB. E:I_:!"][-;EI;
TO ORDER, CALL 800-578-2119 EXT. 108

CTC EXPORT INC.

PRODUCERS OF EXPORT QUALITY
AMERICAN VENEER LOGS AND SAWLOGS

Ash
Black Walnut
Cherry
Hard Maple
Hickory
Red Oak
White Oak
Red Gum
Yellow Pine
Poplar
Aromatic Cedar
others upon request

P.O. Box 57
Vandalia, Illinois 62471
(618) 283-0783 * Fax (618) 283-9923
E-mail: sales@ctcexport.com
Website: www.ctcexport.cm

SRy,

Veneer logs & Top
Quality Saw logs

Western Red Cedar is the Best
and the Best Western Red Cedar
comes from Mill & Timber!

At Mill & Timber we mill our logs at our sawmills
in Port Moody and Surrey, B.C. and we finish our

lumber at our plant in Richmond. Mill & Timber is
your source for reliable service and the highest
quality Western Red Cedar products.

Contact: Jim Dunse, Berny Power

o or Sid Sigfusson

r’.\ ill & Timber Products
12770 - 116th Ave.
Surrey, BC V3V 7H9
Ph: 604-580-2781
Fax: 604-580-3646

Real nmheu-s,*

for 34 x 34 inch

To learn more about our real blg timber and other
products and services, call us today at:
www.zipolog.com 541-343-5854

Eugene, Oregon

Eastern White
Pine from Maine

do
Py

LA 'é‘.ﬁ i

fiANCOGIG

LUMBER”

Looking for Eastern White Pine chips?
Call Hancock Lumber!

Email khynes@hancocklumber.com
or call 207-615-3348

www.hancocklumber.com

USE THE RIGHT STUFF FOR THE JOB
WESTERN RED CEDAR SIDING

Tight-knot Western Red Cedar out performs vinyl siding year after year. Vinyl sell-
ers claim that it’s low maintenance, yet cedar needs the same cleaning as vinyl.
Unlike vinyl, if the cable guy cuts a hole a little too big, with cedar he simply fills it,
paints it and no one’s the wiser. Try painting vinyl or finding caulking that matchges
the color of the customer’s house. If the customer should want to change the color
of their home, with vinyl someone has to tell them how much more trouble and cost
painting is; while cedar takes paint and stains like a dream, plus cedar can last
twice as long as the best vinyl.

Lazy S Lumber also sells factory-primed cedar siding that saves prep time and
speeds up installation. Vinyl does have its uses! Tell your clients that cedar offers
builders high profits, less work, and long lasting beauty from any angle.

Look for and demand Lazy S brand Cedar Siding

e A ——
READY PRIME
(ST STy PRisse s ]

Contact Todd Fox for a distributor near you 503-632-3550

Manufacturers & Processors

who supply

OVER

500,000,000’

of Hardwoods are

Represented Online

SEE
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mailto:edwardwallen@msn.com
http://www.edallenexport-edwardwallen@edallenexporting.com
http://www.edallenexport-edwardwallen@edallenexporting.com
http://www.edallenexport-edwardwallen@edallenexporting.com
http://www.hancocklumber.com
www.forestproductsstockexc.com

October/November 2010 Page 31

Export Grade Appalachian Hardwood Lumber -
Direct From the Source

ARGO FINE IMPORTS - (ar'go) 1. Importers of

Hardwood plywoood 2. Consistent high Quality panels
3. Experienced and knowledgeable sales staff. 4. Maintain
the Highest Integrity standards in the industry.

SALES CONTACTS:

» Don MacMaster, President
- Dick Olano - Todd Wager < Robert MacMaster - Joe Manguno -
Kenny MacMaster - Buz Clanton - Bob Keep

Chris Hoover and Marijo Wood

Neff Lumber Mills, Inc.

www.argofineimports.com

Broadway, VA PRODUCTS:
“We are a 5th generation family-owned sawmill, shipping lumber . ; ;
throughout the United States and Canada and E|?nto markets '(\:"ﬁi'ﬁ:;'e it S ET L EVEETL, ﬁa:'gS' Er‘;‘_'agfrz“
abroad. What started out a long time ago as a flour mill turned into S . P'a‘ ‘I’.a e f: @ ‘
a producer of walnut burls, then walnut lumber, and is now a 4 P e ! e : P e"|° e I]..'“ ELSE (SUEEE
complete hardwood manufacturing facility and kiln drying opera- CIREEERE Sx remef ‘nderlaymen anels - Chinese
tion. Our focus is on quality, not quantity, producing and selling the Baromalli-South Africa Particleboard- Mexico
finest Appalachian hardwood lumber, both greenand KD Aeplelehall T : S = L e
. . Red Oak - Indonesian, Chinese, Fir Finger Joint Lumber core—
Call or fax us the next time you need Quality Export Grade UV Birch Cabinet Select - Chinese Chinese, Brazil
Appalachian Hardwood Lumber. Better yet, come see us. Birch- Russian, Chinese Container Flooring- Indonesian
Marijo Wood is our sales manager and will be glad to meet with you. Obeeche - China Framestock - Chinese,
Poplar - China Indonesian,Brazil
Okoume - Chinese Radiata Pine- Chile
II'I Birch / Okoume - Chinese Elliottis Pine- Brazil
Neff Lumber Mills, Inc.
s—m P.O. Box 457, 12110 Turleytown Road :
I8 B/ oadway, Virginia 22815 (U.S.A.) S 2 )
Tel: 540-896-7031 Phone: 504-828-0943 -I .,' iys INTERNATIONAL
Fax: 540-896-7034 Fax: 504-828-0946 = e

3045 Ridgelake Dr. Metairie, LA 70002

E-mail: neflum@aol.com . v
E-mail to: argo@argofineimports.com

Export Grade Appalachian Hardwood Lumber from America

When you want it, The Way You Want It from G reat prod ucts begi N Wlth
Begley Lumber Company, Inc.

Species of lumber manufactured at our two band mill locations Prl me I—- u m ber H a rd WO Od S

include: Red Oak, White Oak, Beech, Ash, Walnut, Hickory, Magnificent selection of hardwoods
Poplar (Tulipwood), Hard Maple and Soft Maple. Triple-certified woods from sustainable sources
Exporting 4/4 through 16/4 Thicknesses of Appalachian Outstanding yields « World-wide delivery
Hardwood Lumber
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John Patterson and = dt—1
Matt Begley are stand- . |
ing in front of packs of .
lumber with their firm’s
logo on them that will be s
shipped to an overseas [ ]
= customer. = -
Facilities: _ ] Yty
We have two band mill operations - one located in London, Kentucky and T : 7
the other in Hyden, Kentucky that manufacture 60 million board feet of
Appalachian Hardwood lumber 4/4 through 16/4 thicknesses per year com- & ; ;f_’f

bined; have 740,000 board feet per charge of dry kilns and an additional J o
30,000 board feet per charge Walnut steamer; have a Newman 382 planer;
have several T-sheds that hold 4 to 5 million board feet of lumber; and have

an 80 bay sorter that gives us the capacity to offer greater width and length SUSTAINABLE Exclusive representation
t FORESTRY in Spain through Iberia
SOrts. FsSC PEFC RTUATIVE Agencia de Maderas, S.L.
SCE-COC-00247 PEFCI9-11.159 G for you
o o o™

We’d like to hear from you when you need Export quality |&
Appalachian Hardwood Lumber!

Begley Lumber Company, Inc.
P. O. Box 2800
ABccrey London, KY 40743-2800

2. . C. "“°‘E’.’.,ii?lz},?;Z;iif.?b@'bi:;‘ff;l‘fg,?,tfiifa° LUMBER COMPANY
Website: www.begleylumber.com
2 800-786-1164 - 336-475-8700
www.PrimeLumber.com

é@ Export Sales: John Patterson & Matt Begley
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phone +1 570 374 1108 www.BingamanLumber.com
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e white oak hard maple

e red oak e black walnut

e white ash ¢ black cherry Bingaman & Son
Lumber Inc

e beech e poplar :
1195 Creek Mountain Rd
e basswood e hickory Kreamer PA 17833 USA

phone +1 570 374 1108
fax +1 570 374 3901

oo dl y our ser vi ce ! export@BingamanLumber.com

www.BingamanLumber.com
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