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Indonesia

Analysts of the Indonesian Government
recently reported that the country’s wood
product exports are likely to increase this
year. According to the analysts, the rise in
exports is driven mainly by expanding
demand in China and other Asian
economies, notably South Korea.
The first two months of 2010 registered
sales for wood exports at just over USD
$18 billion and estimates of the following
months are in the region of USD $8-9 bil-
lion. Exports to China stood at USD $2 bil-
lion for the first few months of 2010, an
increase of 130 percent compared to the
same time period in 2009. Exports to
South Korea were reportedly doubled.
In other news, a different logging method
is being tested by the Indonesian timber
industry. ‘Mono-cable’ logging, not typically
used in tropical logging operations, has
been promoted as an “environmentally
friendly” alternative to the traditional
crawler tractors. According to the
Indonesian timber industry, the mono-
cable system is said to cause less damage
to the remaining standing trees and less
soil disturbance than the heavy tractors
commonly used to harvest tropical logs.

•
Britain

According to recent published reports,
production of British-grown timber is begin-
ning to come back. Despite a series of
“fairly steep” price increases, British mate-
rial is still £20-30/m3 cheaper than import-
ed. Data also shows that each time the gap
between the two narrows, the imported
price rises again, enabling British prices to
move forward again. 
The report said the low stock position aris-
ing from the increased demand and the log
supply difficulties of the first quarter mean
British mills are able to push price rises
through without much need to compro-
mise, but there is some nervousness that
there is only so far that production can be
pushed before round wood supply
becomes an issue. 

•

Guyana

Log prices have remained stable in
Guyana in recent months. Derived primari-
ly from exports to Asia-Pacific markets
earnings for rough sawn Select
Greenheart were favorable according to
sources. Some reached as high as USD
$1,140 per cubic meter, while prices for
sawn Purpleheart declined slightly and
sawn Mora prices remained unchanged.
A record high for the year, dressed
Greenheart prices moved up to USD
$1,414. Prices for rough sawn timber along
with those of dressed Purpleheart
dropped. Washiba (Ipe) from Guyana con-
tinues to be in demand and is attracting
price levels of USD $1,200 for rough sawn
lumber and USD $1,500 for dressed lum-
ber.
Plywood prices have also moved up
slightly. Both BB/CC and utility qualities of
Baromalli have increased and splitwood
prices moved positively to attain levels of
USD $1,387 per cubic meter in the period
under review.
Recent data provided by the IHB Fordaq
Network suggests that outdoor garden fur-
niture, doors and windows continue to be
in demand in the Caribbean island markets
and exports of these added value products
are helping improve export earnings.

•
Malaysia

A number of factors have contributed to
changes in Malaysian plywood prices,
sources say. A recent jump in demand of
iron ore in China is said to be the main fac-
tor driving up plywood prices. Plywood and
Steel products compete in many enduses
and plywood has suddenly become more
competitive analysts suggest. These fac-
tors are expected to affect price structures
in other sectors of the Malaysian timber
industry as well.
According to plywood traders, construc-
tion plywood prices could increase by as
much as 20 percent in the coming months
and eventually this will lift the prices of
other wood products. Additionally news
that plywood stocks in Japan have been
run down and are now being replenished is
encouraging the plywood producers in
Malaysia and Indonesia.

•

BUSINESS TRENDS
(ABROAD)

Central/West, Africa

Exporters in West Africa recently reported
that business with Asian and Indian buyers
continues to be brisk. These two markets
are apparently interested in mainly logs.
However, recent increases in inquiries for
sawnwood for the Asian markets seen ear-
lier in the year have not translated into firm
orders.
European interest in West African wood
products is reportedly subdued. Price
increases for specific species and sizes of
both log and lumber secured by exporters
in recent weeks are now firmly established.
According to analysts, a sustained upward
movement in demand will be required
before prices move any higher.
Reports say the fear of destabilization of
the log trade as a result of the decision by
Gabon to ban log exports has subsided,
helped by the higher volumes being made
available by Cameroon following the relax-
ation of restrictions on log exports. Congo
Brazzaville exporters have also been hard
pressed by Asian buyers to maximize log
export volumes to make up for the shortfall
from Gabon.
Gabon’s efforts to transport and ship all
logs cut before the impending log ban
announcement is running into difficulties.
Transportation and hauling of logs to the
port is taking longer than expected and dif-
ficulties have been reported in handling
and loading the logs onto available ves-
sels. Sources say logs that are being
shipped now are at least four months old,
past their best condition by normal trade
standards. 

•
Ghana

In recent months, six special export per-
mits were issued solely for Takoradi ship-
ments including 67 cubic meters of
Okoumé kiln-dried laminated mouldings,
31 cubic meters of Odum kiln-dried deck-
ing strips and 90 cubic meters of sliced
veneer of various species. These products
were shipped by Machined Wood Ltd. and
Africa and Auson Veneer (Ghana) Ltd. to
their clients in Italy and France.
Recent data shows the laminated mould-
ings were manufactured from Okoumé
sawn timber imported from Gabon while

the sliced veneers were imported from
Cameroon for re-export. The Ghana
Timber Industry grants special permits to
sawmillers who intend to ship smaller
quantities of some selected wood products
to their clients as samples for testing.
Despite the fact that such items are not
considered to have any commercial value
it is mandatory for the exporters to secure
free/special permits before shipping.
Shipments of timber stumps, wood handi-
crafts and woodcarvings were issued
export duty free permits. These shipments
were also made through the port of
Takoradi. The shippers were John Bitar
Ltd. and Peewood Craft and Art to buyers
in the United Kingdom, the United States
and Spain.

•
Sweden

The Swedish government is reaching the
target for formal protection of forest of high
nature conservation value. State-owned
company, Sveaskog is setting aside
80,000 hectares of land for use in long-
term protection of valuable nature owned
by private landowners and companies. The
cornerstone of the Alliance government’s
policy, biodiversity has given priority to pro-
tection of valuable nature. According to the
IHB Fordaq Network, priority has been
given to the interim target of long-term pro-
tection of valuable forests, which comes
under the environmental quality objective
Sustainable Forests. 
The policy specifies that 900,000 hectares
of productive forestland of high nature con-
servation value is to be exempted from
forestry by the end of 2010. Out of this
number, 500,000 hectares are to be set
aside by forest owners and 400,000
hectares by various forms of long-term
state protection, such as nature reserves,
biotope protection and nature conservation
agreements.
Increased appropriations for work on bio-
diversity from SEK 6 billion to SEK 7.5 bil-
lion under the Alliance have been put into
place by the government. Increased dia-
logue and participation in voluntary protec-
tion schemes have been developed as
supplementary methods. 
The Swedish Environmental Protection

www.frankmiller.com
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Aspen - Tremble
4/4 Fas/F1F 6’ only 21000’
Black Cherry - Cerisier
4/4 Fas/F1F Sappy 14000’
4/4 Comsel 18000’
4/4 2 Com 18000’
4/4 Fas/F1F Narrow 5” 7000’
5/4 Comsel 27000’
6/4 Fas/F1F 7’+ 25000’
8/4 Fas/F1F 15000’
10/4 Fas/F1F 40000’
12/4 Fas/F1F 40000’
16/4 Fas/F1F 12000’
Soft Maple - Plaine
5/4 Fas/F1F 25000’
6/4 Fas/F1F 20000’
Hard Maple - Erable
4/4 Fas/F1F Sap 19000’
4/4 Fas/F1F 1+2 w 40000’
5/4 Fas/F1F 1+2 w 30000’
6/4 Fas/F1F 1+2 w 30000’
8/4 Fas/F1F 1+2 w 25000’
10/4 Fas/F1F 1+2 w 18000’
12/4 Fas/F1F 1+2 w 8000’
Red Oak - Chene Rouge
8/4 Fas/F1F 25000’
8/4 Fas/F1F R/Q 15000’
White Ash - Frene Blanc
3/4 Fas/F1F 4000’
3/4 Fas/F1F Narrow 6000’

We now have possibility to
offer:
A) Rift Quartered in Hard Maple,
Cherry, Walnut and Red Oak
B) FSC Certified in Hard Maple and Cherry

import/export timber products’ stock exchange
Hermitage Hardwood

Lumber Sales, Inc.

105 Ridgedale Drive                P.O. Box 698
Cookeville, TN 38501 U.S.A.   Cookeville, TN 38503 U.S.A.

931-526-6832 • 931-526-4769 Fax
E-mail: info@hermitagehardwood.com

lawson@hermitagehardwood.com
Website: www.hermitagehardwood.com

Contact: Parker Boles, Adam Moran, Steve Gunderson 
Lawson Maury - Export 

www.hermitagehardwood.com

ASH

4/4 FAS 50m’ W1F 15/16

4/4 FAS 20m’ Uns. 15/16

5/4 FAS 13m’

5/4 2 Com 6m’

6/4 2 Com 5m’

8/4 1 Com 20m’

BASSWOOD

4/4 FAS 20m’

4/4 2 Com 10m’

5/4 FAS 3m’

CHERRY

4/4 FAS 35m’

4/4 1 Com 35m’

4/4 2 Com 45m’

4/4 3 Com 25m’

POPLAR

4/4 FAS 55m’

4/4 FAS 12m’ S2S

4/4 FAS 7m’ 12” & Wider

4/4 1 Com 30m’

4/4 2 Com 17m’

4/4 2 Com 45m’ S2S

5/4 FAS 24m’

5/4 1 Com 60m’

5/4 2 Com 45m’

6/4 FAS 68m’

6/4 1 Com 39m’

6/4 2 Com 30m’

PRIMEWOOD LUMBER INC.
Tel: 819-478-7721   Fax: 819-477-6662 

1150 Labonte
Drummondville, PQ, CN J2C 5Y4

Web: www.primewood-lumber.com
Contact: J.J. Bourbeau - 819-478-7721

E-mail: jjbourbeau@primewood-lumber.com
Guy Genest - 819-478-7721

E-mail:ggenest@primewood-lumber.com
Denis LeBlanc - 613-549-8348

E-mail:denisleblanc.primewood@on.aibn.com
J-F Audet - 819-478-7721

E-mail: jfaudet@primewood-lumber.com

SPECIALS: 

AFRICAN MAHOGANY 5/8, 4/4 - 12/4 6’ - 7’ only

For Sale

Alan McIlvain Company
501 Market Street

Marcus Hook, PA 19061
Phone: (610) 485-6600
FAX: (610) 485-0471

www.alanmcilvain.com

Tropical Hardwood Lumbers

Genuine Mahogany

African Mahogany (Khaya)

Sapele Mahogany

Spanish Cedar

Brazilian Cherry (Jatoba)

FOR SALE

FOR SALE

Cole Hardwood Inc.

P. O. Box 568

Logansport, Indiana 46947

574-753-3151 Fax: 574-753-2525

e-mail at: dave@colehardwood.com

home page: www.colehardwood.com

5 T/L 10/4 S&B Ash
1 T/L 5/4 S&B Basswood
2 T/L 5/4 #1 Com Basswood
1 T/L 6/4 S&B Basswood
2 T/L 8/4 S&B Basswood
3 T/L 4/4 #1 Com Beech
3 T/L 5/4 S&B Beech
1 T/L 8/4 S&B Beech
5 T/L 4/4 S&B Hickory
4 T/L 4/4 #1 Com Hickory
5 T/L 4/4 #2 Com Hickory
1 T/L 5/4 S&B Hickory
3 T/L 5/4 #1 Com Hickory

FITZPATRICK & WELLER Inc.
Ellicottville, New York
716-699-2393 phone

716-699-2893 fax
sales@fitzweller.com

ASH
4/4 FAS 9-10’ 1 Cont.
4/4 Select 6’ 6 mbf
4/4 1 Com all white 5 mbf
8/4 FAS 2 Conts.
AMERICAN BEECH
4/4 FAS Steamed 6 mbf 
HARD MAPLE
4/4 FAS straight 7’ 13 mbf
4/4 FAS 9’-12’ 1 Cont.
4/4 1 Com 1+2 white 3 Conts.
4/4 1 Com #1 White 2 Conts.
4/4 2 Com sap+btr 1 Cont.
6/4 1 Com 1+2 white 1 Cont.
HICKORY
4/4 FAS 2 mbf
5/4 FAS 9 mbf
5/4 1 Com 4 mbf
RED OAK
4/4 FAS straight 8’ 5 mbf
4/4 FAS color sort, S2S 1 Cont.
5/4 FAS color select, S2S 1 Cont.
6/4 FAS 1 Cont.
SOFT MAPLE
4/4 FAS 1 Cont.
4/4 1 com brown, S2S 1 Cont.
6/4 FAS 5 mbf
WHITE OAK
4/4 FAS 8 mbf

We also offer S2S, SLR1E, edge glueing, face glueing,
CNC machining, moulding, boring, sanding, turning, 
and carving.

5 T/L 5/4 #2 Com Hickory
5 T/L 6/4 S&B Hickory
5 T/L 6/4 #2 Com Hickory
4 T/L 8/4 S&B Hickory
5 T/L 8/4 #1 Com Hickory
2 T/L 5/4 S&B W. Oak
2 T/L 8/4 S&B W. Oak
2 T/L 4/4 S&B Walnut
4 T/L 4/4 #2 Com Walnut
1 T/L 5/4 S&B Walnut
2 T/L 6/4 S&B Walnut
4 T/L 8/4 S&B Walnut

Quality Hardwood Lumber and Moulding

Since 1798

**SPECIALS**- COLOR NO DEFECT

Red Oak 15/16 FAS 7m’

Red Oak 1 3/16 FAS 10m’

Red Oak 1 7/16 FAS 6m’

White Oak 4/4 FAS 4m’ White Oak 6/4 FAS 24m’

F&W

MIDWEST WALNUT CO.

P.O. Box 97

Council Bluffs, IA U.S.A. 51502

Call: 1-712-325-9191 Fax: 712-325-0156

E-Mail: larrym@midwestwalnut.com

www.midwestwalnut.com

Kiln Dried Lumber
Walnut

4/4  – 20/4
Cherry

4/4 & 8/4
Red Cedar 
4/4 & 6/4

mailto:info@hermitagehardwood.com
mailto:lawson@hermitagehardwood.com
http://www.hermitagehardwood.com
http://www.hermitagehardwood.com
http://www.primewood-lumber.com
mailto:jjbourbeau@primewood-lumber.com
mailto:E-mail:ggenest@primewood-lumber.com
mailto:E-mail:denisleblanc.primewood@on.aibn.com
mailto:jfaudet@primewood-lumber.com
http://www.alanmcilvain.com
mailto:dave@colehardwood.com
http://www.colehardwood.com
mailto:sales@fitzweller.com
mailto:larrym@midwestwalnut.com
http://www.midwestwalnut.com
www.forestproductsexport.com
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W.M. Cramer International Inc.

Hickory, NC 28603 USA

FAX: (828) 397-3763 PH: (828) 397-7481

E-Mail: ruthc@cramerlumber.com

Web site: www.cramerlumber.com

WHITE OAK

4/4  FAS/1F&Btr #1 Com
HICKORY

4/4 FAS/1F&Btr #1 Com, #2 Com
5/4 FAS/1F&Btr #1 Com
6/4 FAS/1F&Btr #1 Com
8/4 FAS/1F&Btr #1 Com

WALNUT

4/4 FAS/1F&Btr #1 Com, #2 Com 
5/4 FAS/1F&Btr #1 Com, #2 Com
6/4 FAS/1F&Btr #1 Com, #2 Com
8/4 FAS/1F&Btr #1 Com, #2 Com

10/4 FAS/1F&Btr #1 Com, #2 Com
12/4 FAS/1F&Btr #1 Com, #2 Com

YELLOW POPLAR

4/4 FAS/1F&Btr #1 Com, #2 Com 
5/4 FAS/1F&Btr #1 Com, #2 Com 
6/4 FAS/1F&Btr #1 Com, #2 Com 
8/4 FAS/1F&Btr #1 Com, #2 Com 

10/4 FAS/1F&Btr #1 Com 
12/4 FAS/1F&Btr #1 Com 
16/4 FAS/1F&Btr #1 Com

FOR SALE

Penn-Sylvan International, Inc.

Spartansburg, Pennsylvania U.S.A.

Contact: Bill Reese, mobile (814) 881-7111

Telephone (814) 827-8271 Fax (814) 827-8272

E-mail PennSylvanUSA@aol.com

www.Penn-Sylvan.com

Veneer Logs - 4 Sides Clean

2 x 40’ Northern Red Oak, 15” /up

2 x 40’ Pennsylvania Cherry, 14” /up - grade A

2 x 40’ Pennsylvania Cherry, 14” /up - grade A-B

2 x 40’ Nortthern White Oak, 14”/up

Veneer Logs - 3 Sides Clean

5 x 40’ Pennsylvania Cherry, 13” /up

5 x 40’ Northern Red Oak, 13” /up

2 x 40’ Northern White Oak, 13” /up

Northern Appalachian Hardwood Lumber - Kiln Dried

4/4 Pennsylvania Cherry - Prime and Comsel grades

4/4 and 5/4 Red Oak - Prime and Comsel grades

4/4 White Oak - Prime and Comsel grades

4/4 Hard Maple - Prime 1+2 White and Comsel grades

4/4 Soft Maple - Prime and Comsel grades

4/4 Ash, Beech, and Poplar - Prime and Comsel grades

Hard Maple Veneer Logs - end Oct. 

shipment CUSTOM Grades Available -

Shipping Dry Lumber-

Inquiries Welcome

Contact Us Today!

DOWNES & READER HARDWOOD CO.
IMPORT DIVISION

Stock subject to prior sale
African Mahogany
4/4 Sel/Bet 14,585
5/4 Sel/Bet 852
6/4 Sel/Bet 5,617
8/4 Sel/Bet 5,376
Bloodwood
4/4 Sel/Bet 6,395
Cumala
4/4 Sel/Bet 31,921
Edinam
4/4 Sel/Bet 11,716
8/4 Sel/Bet 16,363
Genuine Mahogany
4/4 Sel/Bet 2,356
5/4 Sel/Bet 105
6/4 Sel/Bet 7,739
8/4Sel/Bet 3,474
10/4 Sel/Bet 2,098
4/4 FEQ 13,947
5/4 FEQ 6,050
6/4 FEQ 5,565

Toll-Free: 866-452-8622
Call William or Steve
www.ironsticks.com

imports@downesandreader.com

Downes & Reader Hardwood Co. Inc.
P.O. Box 456 - Evans Drive

Stoughton, Mass 02072

GENUINE MAHOGANY LUMBER

CEREJEIRA

SPANISH CEDAR

SAPELE

SANTOS MAHOGANY

PERUVIAN WALNUT

Newman Lumber Co.

Gulfport Sales Staff: Doug, Bill, Pam, Roy

Phone: 1-800-647-9547 or (228) 832-1899

FAX: (228) 831-1149
Website: newmanlumber.com

Mailing Address:

P.O. Box 2580 - Gulfport, MS 39505-2580

8/4 FEQ 18,405
10/4 FEQ 14,859
12/4 FEQ 406
16/4 FEQ 16,310
Ipe
4/4 Sel/Bet 12,453 
5/4 Sel/Bet 7,843
Jatoba
4/4 Sel/Bet 36,466
Lacewood
4/4 Sel/Bet 5,598
8/4 Sel/Bet 418
Marupa
4/4 Sel/Btr 16,990
5/4 Sel/Btr 7,003
6/4 Sel/Btr 6,443
Peruvian Walnut
4/4 Sel/Btr 10,640
6/4 Sel/Btr 5,033
8/4 Sel/Btr 8,552

Manufacturing 4/4 Boards S4S, S1S2E,
Rough and pattern in 4” through 12” 

Manufacturing all NELMA Grades which
include: 
C Select
D Select

DBTR Select
Finish

Premium
Standard
Industrial

Shop
Cut Stock
Timbers

Hancock Lumber operates 3 SFI/FSC
Certified Sawmills in Maine and can produce

to your needs

PLEASE CONTACT 

MATT DUPREY AT 207-627-6113 

OR 

JACK BOWEN AT 207-627-6115

P.O. Box 299 • 1260 Poland Spring Rd

Casco, ME 04015

Sales Fax: (207) 627-4200

To learn more about us visit our 

website  at:

www.hancocklumber.com

Eastern White Pine
America’s Largest 

Eastern White Pine Producer

KILN DRIED LUMBER FOR SALE

Veneer Logs – 4 sides clear

2 x 40’ Northern Red Oak

15”+

2 x 40’ Ohio White Oak 16”+

2 x 40’ Cherry 14”+

Veneer Logs – 3 sides clear

3 x 40’ Northern Red Oak

14”+

5 x 40’ Ohio White Oak 16”+

3 x 40’ Cherry 14”+

Cherry

5/4 Prime KD Rgh

6/4 Prime KD Rgh

4/4 SEL KD Rgh

8/4 Prime KD Rgh

4/4 Sel&Btr KD Rgh

Contact: Ed Hershberger

Yoder Lumber Company Inc.

4515 TR 367

Millersburg, OH 44654

Voice: 330 893-3121

Fax: 330 893-3031

Walnut

5/4 #1C KD Rgh

5/4 #2C KD Rgh

8/4 #2C KD Rgh

4/4 FAS/1F KD Rgh

5/4 FAS/1F KD Rgh

8/4 FAS/1F KD Rgh

Sycamore

4/4 #1C #1C&Btr Qtr&Rift

KD Rgh

White Oak

4/4 Sel&Btr Rift 4” Strips KD

Rgh

4/4 Sel&Btr Qtr KD Rgh

4/4 #2C Rift&Qtr KD Rgh

Baillie has long been recognized as the trusted name in

premium North American hardwood lumber. With its

entry into the exotics market, Baillie takes that same

capability and dedication to quality, value and customer

service and applies it to an exciting new product line.

Baillie now offers the most desirable species from South

America and Africa in a wide range of thicknesses and

sorts, including flat-sawn, quarter-sawn, pattern grade

and figure. And as always, Baillie prides itself on

meeting any customer’s most demanding challenges

with custom sorts.

T H E  F I N A L  P I E C E  T O  T H E  H A R D W O O D  P U Z Z L E

BAILLIE LUMBER CO.
Exot ic  Sales Direct  Line 252.523.0021

4002 Legion Drive /  Hamburg,  NY 14075 USA
phone 716.649.2850 /  800.950.2850 /  fax 716.649.2811

www.bai l l ie.com /  e-mail :  info@bail l ie.com

. . .s ingle source solut ions

Jesper Bach
Exotic Hardwoods
Manager

EXOTICS

mailto:ruthc@cramerlumber.com
http://www.cramerlumber.com
mailto:PennSylvanUSA@aol.com
http://www.Penn-Sylvan.com
http://www.ironsticks.com
mailto:imports@downesandreader.com
http://www.hancocklumber.com
http://www.baillie.com
mailto:info@baillie.com
www.baillie.com
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Agency and the county administrative
boards concerned will conduct exchanges
of land and protect forests identified as
having high natural value. The land cur-
rently being protected has not previously
had long-term protection. This means a
total of 191,000 hectares of state-owned
land has now been used for forest protec-
tion. 
In related news Sveaskog’s profits recent-
ly grew by 24 percent to SKr924m. A com-
pany spokesperson said this was achieved
despite a 17 percent net sales decrease
equivalent to SKr1.2bn. Reduction in oper-
ating expenses through an efficiency
improvement program is said to be the
principal reason for the improved earnings.

•
Chile

The Chilean forest products industry is
recovering gradually from its recent earth-
quake that stopped production at dozens
of lumber and panel plants.
At press time, six of Arauco’s sawmills
have resumed production. Two of Araco’s
four plywood lines have also resumed pro-
duction along with an MDF line.
Activity has also returned to the ports that
suffered significant damage. Despite the
progress, most estimates indicate a return
to a normal flow of exports is at least
weeks, if not months away, according to
reports. A repair timeline for heavily dam-
aged roads and bridges is uncertain.
The homes of hundreds of industry work-
ers were destroyed or damaged in the
quake. Along with other logistical problems
this has impeded industry efforts to resume
normal operations.
USD markets for Pine and MDF finished
finger joint mouldings, blanks and sanded
plywood were impacted by the disruption
of Chilean imports. Prices of Radiata and
Taeda Pine blanks increased from $1,035
and $1,005, to $1,260 and $1,190.

•

Germany

German exports of Beech logs are on the
rise according to recent activity data. In the
first quarter of 2010, 69,270 cubic meters
were exported, 9.5 percent more com-
pared to the same time period a year earli-
er. Export value dropped by 15.6 percent.
The calculated price over all destinations
deduced from the statistics, was €92 per
cubic meter, improved marginally to €98
per cubic meter in recent months. Strong
markdowns for deliveries to China, 49.6
percent to €105 per cbm were reported by
The German Federal Statistical Office.
Deliveries to Japan were down 22.5 per-
cent at €118 per cbm; Vietnam, 21.3 per-
cent to €118 per cbm; Italy down 40 per-
cent to €75 per cbm; and India at 65.7 per-
cent to €73 per cbm.

•

Continued on page 21

500,000 B.F. Dry Kiln Capacity     2 Million B.F. Dry Storage 

Container Loading                       Mixed TL’s 

S2S, Ripped to Width, Cut-Length & Finger-Joint  

Lumber Measured & Inspected after Kiln Drying

BUSINESS TRENDS
(ABROAD)

Continued from page 17

ONTARIO TRENDS

The spring break-up caused little disrup-
tion to hardwood supplies in the province
this year.  There were no significant weath-
er events to prolong the ground thaw
process, as have occurred in the past.
Reports identified adequate log decks at
most large mill operations to sustain their
operations throughout the spring and early
summer. Other mills with marginal log sup-
plies were able to muddle through without
losing much production time. Buyers were
prepared for the usual drop in green lum-
ber receipts during this transitional period
for logging. There were few significant
declines in incoming green lumber, with
none being attributed to shortfalls solely to
spring break-up. With mild end of winter
conditions green lumber output has only
marginally met the market’s needs; this
strongly indicates mill operations in
Canada, overall, are still contracted. 
Market interest in Ash production is

BUSINESS TRENDS
(CANADA)

described as solid. The strain on supplies
is keeping pressure on prices in upward
movement.
Supplies for Basswood are tight, and there
are spot shortages of specific items. Prices
are firm to moderately higher in recent
activity.
It is evident that the quantities of Hard
Maple lumber and dimension products
heading overseas are much less than
those consumed by the U.S. market when
construction was at peak. However, export
volumes are up. Alternative appearance
species from other parts of the world are
not readily available. Exports coupled with
ongoing domestic activity are enough to
make a difference to Hard Maple business,
with prices ranging from firm to slightly
higher in mid- to late-spring. 
Like Hard Maple, Soft Maple volume mov-
ing in markets is low by historic standards.
Demand is, however, closely matched with
developing production, thus keeping sup-
plies tight for most items and causing
occasional shortages in certain areas.
Buyers are concerned by the speed and
amount prices have increased which could
easily decline rapidly should supplies meet
or exceed demand. The risk applies to
everyone purchasing timber, logs and lum-
ber. Everyone is being cautious; purchas-
ing is part of every business function, with
timing often being the most critical compo-
nent for purchasing and selling.
A new study from the Forest Products
Sector Council (FPSC-CSPF) entitled
Challenges and Impacts: Labour Market
Transition Programs for Laid-Off Forest
Products Workers in Canada, highlights
the challenges laid-off forest workers face
in forest-dependent communities across
Canada. The report is an important first
step in recognizing the impact of the crisis
and in focussing actions to assist transi-
tioning forestry workers. In the last five
years the Canadian forest products sector
faced unprecedented challenges due to
declining demand for wood and paper
products, global competition and the
recession. 
The report notes that in the past five
years, approximately 100,000 jobs were
lost and while many have moved on to
other employment or retirement, nearly
40,000 remain unemployed. How the
matter will be dealt with collectively will

affect the health of the industry, worker and
communities in years to come.
Governments, at all levels, have devel-
oped a range of labour market programs
and initiatives in response to the economic
slowdown. The recent Speech from the
Throne and Budget 2010 contain several
measures – including an expansion of
Work Sharing programs, the Career
Transition Assistance Initiative and the
extension of Employment Insurance bene-
fit periods – that expand the reach of pro-
gramming available to employers, unions
and laid-off workers.
The research suggests that workers,
unions and employers are often not aware
of the extent of the programming that may
be available. The Council will be examining
options to respond to this challenge and to
improve on the situation. FPSC-CSPF will
be looking for ways to provide information
and insight to help laid-off forest workers
and employers deal more effectively with
layoffs.
While the difficulties of the last few years
have been significant, the sector is looking
forward to a more promising future.
Demand for traditional Canadian lumber
and forest products will improve, con-
cludes the study. 

•

QUEBEC TRENDS

According to some lumber producers,
lumber prices recently surged to their high-
est levels in three years, buoyed by tight
supply and better demand. Industry execu-
tives project that wood will enjoy a boom
as experienced by other commodities such
as oil, copper and coal, for certain parts of
the country.
This spring, the benchmark futures for
lumber spiked to $315 (U.S.) on the
Chicago Mercantile Exchange, the highest
in nearly three years. The advance,
sparked by an improvement in the low sta-
tistics on the number of new-housing in the
U.S., reveals that lumber has risen almost
30 percent this year, among the best of any
commodity. The steady gains have been
made on the basis of extremely tight sup-
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plies, with lumber yards at many dealers
near empty and the amount of new product
coming out of the forests down from a year
ago.
Despite the slight improvement, other con-
tacts are maintaining a controlled
approach to purchasing. They are continu-
ing their cautious optimism with regards to
the improvements in the forestry sector.
According to CMHC’s First Quarter 2010
Housing Market Outlook, housing starts
will rise to 171,250 units in 2010 and to
175,150 units in 2011. A spillover of
demand from the resale to the new home
market will be a key factor this year. MLS
resales will be about 486,700 units for
2010, up from 464,730 units in 2009. As far
as 2011 is concerned, there will be approx-
imately 469,950 units sold. As new listings
catch up to sales and more balanced mar-
ket conditions return, the average MLS
price is expected to edge lower reaching
$339,126 by the fourth quarter of 2010. A
modest increase in prices is forecasted for
2011.
New home construction in Ontario moved
lower to 50,370 units in 2009. However,
2010 will see a strong improvement to
60,700 units as the economy recovers
from last year’s downturn. Both single and
multiple starts will be a factor in the overall
improvement in 2010 and later in 2011.
As 2010 progresses, nearly all provinces
will experience growth in starts, with
Western Canada leading the way.
Measures recently announced for govern-
ment-backed mortgage insurance will
moderate housing starts activity. Buyers
will have to save for a larger down pay-
ment to offset higher qualifying mortgage
rates. Some may buy smaller, less expen-
sive, new homes. Other buyers who invest
in new rental housing of up to four units will
also have to save larger down payments.
These measures are only a few of the
many factors that will affect the new hous-
ing market.
There are other risks to the outlook
besides the economic uncertainty. On the
downside, should the U.S. economy recov-
ery be slower than expected, it could result
in higher unemployment in Canada. In
addition there could be rising mortgage
rates. These factors could lead to lower
housing demand. On the upside, if condi-
tions continue to improve in financial mar-
kets, it could lead to lower risk premiums,
which could keep mortgage rates lower
than expected. The result would be a
stronger demand for housing. Stronger
than expected economic response to fiscal
and monetary stimulus packages could
also boost employment growth and lead to
stronger housing demand. 
There are several key factors that could
affect residential construction. Mortgage
rates: which are expected to gradually rise
over 2010 and 2011, but will remain very
low in a historical context. Employment:
2010 should see economic conditions
improve — this will help employment turn
back up in 2010 and 2011. In 2010 and
2011 income growth will strengthen, in line
with economic activity. The low birth rate is
the major factor in the slowing of growth in
the natural population (births minus
deaths). This will lessen the demand for
additional housing stock in the medium
and longer term. Sales on the existing
home market rebounded in 2009, which
caused markets to move from buyers’ to
sellers’ conditions. The limited number of
new listings has led demand to spill over
into the new home market. Increased com-
petition from the condo market and modest
rental construction will be partly offset by
strong rental demand due to high immigra-
tion. As a result, vacancy rates across
Canada’s metropolitan centres will remain
relatively stable this year and next. The
measures announced for government-
backed insurance will moderate housing
activity. 
A recovering economy, favourable borrow-
ing conditions and strong migratory flows
will fuel Quebec’s housing markets this
year and next. Sales of existing homes will
stay above the 80,000 mark this year and
more than 43,000 new homes will be start-
ed in the province.
In the latter stages of 2009, the impact of
improving global and national economic
environments was apparent in Quebec’s
economy. Both household spending and
private investment started to grow again,
while exports reacted positively to
increased global demand. Whereas a
share of the growth in 2010 will stem from

various fiscal measures, 2011 will see the
private sector contributing to provincial
growth. 
The Quebec economy is forecasted to
grow by just over 2.1 percent in 2010 and
by 3.0 percent in 2011. 
A variety of demographic factors will also
sustain the province’s housing markets in
the coming years. Growing net migration to
the province will continue to have a posi-
tive impact on the rental and resale mar-
kets. In addition, population aging and the
recently higher birth rate will likely prompt
households to adjust their housing needs.
Starts of single detached homes will ben-
efit from the improved economic and finan-
cial environment and from the reduced
supply on the resale market. A portion of
the rising demand will be towards cheaper
alternatives such as existing homes, semi-
detached houses and town homes. About
18,350 single detached starts are expect-
ed in 2010 and 17,350 in 2011. 
In other news, logging in environmentally

sensitive areas has been restricted as part
of an agreement with environmental
groups. Representing about 75 percent of
Canada’s woodlands including forests in
seven of the ten provinces, logging has
been temporarily suspended in the
Canadian Boreal Forest. Consisting of
mostly Spruce, Fir and Pine trees and
some Maple, Birch and Oak trees, the
boreal forest is home to approximately
140,000 species of plants, animals and
microorganisms. Twenty-one members of
the forestry organization recently agreed to
suspend logging in the region for three
years so a plan can be developed to pre-
serve the woodlands. 
The exchange from environmentalists is a

pledge to suspend international “Do Not
Buy” anti-logging campaigns against
Canadian lumber. “This agreement is a
light of hope for a battered industry,” said
Dave Coles, president of the
Communications, Energy and Paper work-
ers Union. “It is time now to make environ-
mental leadership a value-added advan-
tage for Canadian forest products.”

•

LAKE STATES

Market conditions in the Lake States are
mixed. Some hardwood lumber suppliers
in the region report improved sales activity
by as much as 25 percent. Others fear
supply shortage will result in an over sup-
ply for the months ahead. 
“Comparing last year’s first quarter to this
year’s, we’re up considerably over the past
year,” a contact in Michigan remarked.
“Business has been steady as well. We
were averaging around 12 to 14 loads a
week of lumber last year at this time and
we’ve been right around 20 to 21 loads this
quarter.”
When asked about the factors involved in
the improved market conditions, the hard-
wood supplier said, “Prices are better and
of course Grade lumber has gone up quite
a bit and that has been a great help to us.
We cut quite a bit of Red Oak, so that’s
been really good for us.”
He went on to say that supply shortages
were at least, to some extent, part of the
reason for the sales improvement. “For
one thing, the pipeline has been empty. It
has been a long lull here, and a deep val-
ley, and I think that we’re going to slowly
keep climbing out of it. I don’t think it’s
entirely supply related. I believe we are
going to see some steady improvement. It
may not be great gains, but from looking at
my records here of what we’re doing I see
a steady firmness of the industrial end of
the market as well as the green end.”
Supplying mostly Red Oak, Hard and Soft
Maple, Beech, Aspen and Cherry, the
source said Red Oak and Hard and Soft
Maple are the two best moving species.
“We’re gaining a lot of interest from
Canada for No. 3 and better grade Red
Oak. They’re also looking around for
Aspen and industrial lumber too so that
helps us with our industrial lumber
because we do sell quite a bit of Aspen,”
he explained.
As for log supply he commented, “The log
situation is pretty good here. However, a
lot of those around us are having supply
issues.” He did mention that if his produc-
tion increased, supply could become a
problem. “We cut about 200 cords a day in
a shift and we keep about 4,000 cords in
the yard. We have two mills and right now
we run our large mill every other week and
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the previous six months. “This is strictly a
supply-driven market. A lot of manufactur-
ers have gone out of business and since
then there has been a lot of pressure on
the manufacturers that remain,” he
explained.
Supplying Red and White Oak, Hard and
Soft Maple, Cherry and Ash, the contact
said Red Oak and Ash are moving well.
When asked about items that are hard to
find, he said, “I’m not really having trouble
finding the product, but I have trouble pay-
ing the prices that are on it.”
Compared to the previous three months,
the contact said his inventory levels are
down 20 to 30 percent. He also mentioned
that he did not anticipate any improvement
in inventory in the coming three months.
As for transportation issues the hardwood
supplier stated, “Fuel prices are going up
and freight costs will follow. Shipping avail-
ability is very tight and difficult right now
and that includes both trucks and contain-
ers.”
The Forest Stewardship Council (FSC)
certified supplier said with supplies being
tight and people in need of the product, he
believes demand for certified Hardwoods
has been “put on the back burner.”
The contact said according to his manu-
facturing and distribution customers busi-
ness is still off. “On the manufacturing end
of things, they’re having a difficult time find-
ing the product. New customer calls and
inquiries are up 20 to 30 percent. The rea-
son for that is customers that were not
dealing with us in the past are now having
difficulty locating the product they need, so
they’ve expanded their resource network.
“Funding is probably one of our biggest
issues right now,” he continued. “In
accounts receivable what was a discount
of 10 days went to a customer of 30 days
and the 30 day customers are now 60
days. So money is very tight still. I think a
lot of people are using other people’s
money to sustain their business right now.”
In the next six months the contact expects
more closures. “I think we’ll see more clo-
sures. Availability of product will probably
loosen up but I don’t think we’re out of the
woods yet. I still think we have at least
another year before we start seeing light at
the end of the tunnel,” he concluded.
Another hardwood supplier source in the
Northeast said sales activity is up by 30
percent. “We’re still in an under supply sit-
uation and I think that’s something that has
been persistent from six months ago.
When we started seeing a supply shortage
six months ago, I think everyone thought
that would rectify itself fairly quickly and
here we are six or seven months into the
shortage and it’s getting worse,” he
explained.
The Hard and Soft Maple, Red and White
Oak, Hickory, and Basswood supplier said
Red and White Oak and Ash are moving
extremely well in all grades. “All the
species we carry are basically moving real
well except for upper grade Hard Maple
and Cherry. The market is strong for every-
thing else right now.”
As for his particular area, the source said
he hasn’t been affected by the supply
shortages. “We’ve been fortunate here in
north central Pennsylvania as we’ve had
ideal logging situations all year long. We
had less snow this past winter than normal.
It all seemed to stay south of us. On the
other hand our issue is we’re trying to
lower our log inventory going into the hot-
ter temperatures. We have a very strong
log deck so as far as our raw material,
things are going extremely well right now.”
In other news, according to a recent report
from Smith Leonard and accounting and
consultant firm, regional existing home
sales in the Northeast rose 2.4 percent to
an annual pace of 840,000 in recent
months and are 12 percent above a year
ago. The median price in the Northeast
was $254,700, up 7.5 percent from the
same time period last year. 
The National Association of Realtors
(NAR) reported that these modest gains
are offset by softer sales in the South as
well as the West. NAR’s chief economist,
Lawrence Yun noted, “Although sales have
been higher than year-ago levels for eight
straight months and home prices are much
more stable compared to the past few
years, the housing recovery is fragile at the
moment.” Total housing inventory rose 9.5
percent to 3.59 million existing homes
available for sale, which represents an 8.6-
month supply at the current sales pace, up
from a 7.8-months supply in the previous
month. NAR also reported that raw unsold
inventory is 5.5 percent below a year ago.
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our small mill on the off week so that our
crew gets 40 hours. We are about ready to
step up production but we’re a bit hesitant
to do that just yet because it will require hir-
ing a few more people.”
He also said his hardwood log prices were
up. “It’s getting kind of stiff.  Stumpage
prices are steadily increasing. People
around us are paying prices that if some-
one had told me last year they were bid-
ding that on a timber sale I wouldn’t have
believed them. I think people are looking
ahead a year or so and looking for good
things to come.”
The hardwood supplier said he is having
difficulty with transportation. “We’re having
a hard time finding enough trucks to haul
our stuff. We own a couple of trucks here
but we don’t haul all of our lumber, we con-
tract a lot out of state. We’re strong in the
Toledo, Ohio, area and northern Indiana
and it’s tough getting trucks. It’s really
tough getting trucks to go to Wisconsin
right now. I’ve upped my surcharges a few
times but I can’t take them up anymore. I
just don’t think the equipment is out there
right now, but it will be. It always happens
just like a sawmill—prices go up, we open
up the barn doors and fire it up again, and
it’s the same thing with the trucks. There
are a lot of trucks that are sitting on the
side of the road, not being used right now
and they’re going to get back on the road.
A lot of fleets have trucks just sitting right
now, so there is room, it’s just a matter of
getting drivers and putting them back on
the highway.” 
Marketing mostly to wholesalers and dis-
tributors the source said his customers’
markets are picking up. “Of course we’ve
lost Wolf River Lumber and we used to
ship them a lot of lumber, but the smaller
guys are picking up the slack,” he said.
Going forward the contact said he looks
for slow but steady improvements. “The
attitude from everyone around us is posi-
tive and upbeat. We’re looking for 2010 to
gain modest improvements overall.”
A hardwood supplier in Ohio said, “The
market is extremely volatile right now due
to supply shortages and prices are going
up daily.” He attributed the cause of the
shortages to seasonal issues and a
decrease in production over the last 18
months.
A supplier of all Appalachian hardwoods,
the source said that Red and White Oak,
Ash and Walnut were very difficult to find
right now. “Compared to 90 days ago our
inventory levels are drastically lower and
prices are up. We’re not getting involved in
the auctioning off of logs that’s going on
right now to a great extent because we
don’t believe the prices we’re getting right
now are going to hold long.”
Marketing hardwood lumber domestically
and overseas, the supplier said he is expe-
riencing transportation issues. “Ocean
freight is going up on a regular basis and
the shortage of containers is a terrible
problem. Finding space on what containers
are available is also a terrible problem. The
uncertainty in the marketplace is what con-
cerns me the most. We don’t know how
much of what’s going on in the market-
place right now is generated because of
lack of supply and how much is being gen-
erated due to increased demand.
“We also have a dimension shop and
we’re not that busy; all of my customers
are not that busy but every wholesaler out
there is calling looking for lumber right
now. Where is it all going? It’s a precarious
market right now, all it would take would be
for a few sawmills to start double shifting
again because prices are up and we’ll be
oversupplied again in a heartbeat,” he
said.
Looking at the months ahead the source
said, “I think the demand for lumber may
go up a little bit, but not nearly as much as
the supply will go up over the next six
months. So I anticipate an over supply
throughout the next six months and I hope
I’m wrong.”

•
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NORTHEAST

Sources in the Northeast account for con-
tinued improvement in hardwood lumber
market conditions. Sales activity increases
of approximately 30 percent were reported
in several areas. Most, however, believe
the improvement is related strictly to sup-
ply shortages.
In Pennsylvania a hardwood supplier
noted a 30 percent increase in activity from
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SOUTHEAST

According to sources in the Southeast
region, the hardwood lumber market, while
improving, is mostly driven by supply short-
ages.  A hardwood supplier in Georgia
attributes the shortages to sawmill clo-
sures. “We are getting a lot of phone activ-
ity but it is mainly due to the closures that
have happened all around us,” he
explained.
The contact added that while market con-

ditions are improving, the demand side is
not factoring into the equation yet. “I
believe log supply and the availability of
lumber has affected the market. I also think
the Chinese component as far as the floor-
ing has pulled some kiln-dried No. 2
Common lumber off the market that we
would normally have access to. I don’t
think we’ve seen any true demand just
yet,” he said.
Handling Red and White Oak and Poplar,

he said Red and White Oak is moving bet-
ter. However he did note, “We are heavier
to the Oaks than Poplar by the percentage
of what we cut so that has a lot to do with
what we sell.”
As for supply issues the source said kiln-

dried No. 2 Common Red Oak has been in
short supply. He also said that his invento-
ry levels have improved. “I would say that
our inventory levels are much better on our
green yard.”
Transportation is an issue that concerns

this hardwood supplier as he mentioned a
shortage of trucks. “We’re moving into the
fruit and vegetable produce season and we
can see it on the supply side with
increased freight rates and availability of
trucks.”
The contact, which also operates a floor-

ing plant, markets products to moulding
and millwork manufacturers as well as
flooring distributors. He said his customers’
markets are moving and in short supply.
“My customers are moving; they need
more supply too. I believe a lot of their
product is ending up in the foreclosure
market. We couldn’t figure out where all
the unfinished flooring was going at first. A
lot of people are taking advantage of fore-
closed houses and installing new flooring,”
he explained.
For the coming six months the source

said, “If we have some good weather log
supply will increase. We believe that prices
will stabilize, especially on the green side.
If we overwhelm the supply then they will
go down. Historically this industry has
taken what a water hose will cover and put
a firehouse on it. We hope that over supply
doesn’t kill what little market that is there
this time.”
A Mississippi hardwood supplier said

sales activity had increased marginally, but
inquiries are plentiful. “We’re at that time of
year where we usually get booming,” he
explained. “People are still a little cautious
right now, they want to spend the money—
but they want to get the best price possible
and it seems the attitude is quantity over
quality.”
The Hard and Soft Maple, Red and White

Oak and Poplar supplier said he hasn’t
experienced a log supply shortage unlike
others around him. “We don’t buy a lot of
gate wood, we have our own timber tracts,”
he explained. He did note that the unusual
amount of winter weather in the Southeast
hindered logging. “We received more snow
over the winter than we have seen in at
least five years. It made logging conditions
very difficult, but we’re beginning to catch
up now.”
Marketing to distributors, cabinet and

architectural moulding and millwork manu-
facturers, the source mentioned that his
clients say business is just starting to pick
up. “Some of the cabinet people are start-
ing to keep an order file like they used to
and most of the distributors are beginning
to pick back up,” he said.
As for the next six months, the contact

believes conditions will continue to
improve; however he expects no major
increase until 2011. “I think we will contin-
ue to see some gradual improvement.
Those improvements will be spotty
though,” he explained. 
The Associated General Contractors

Virginia division recently released an
analysis on construction spending that
suggests new construction in the
Southeast is declining further. The analysis
showed a decline in most categories of pri-
vate residential and nonresidential con-
struction, as well as public construction. 

“Most of the economy seems to be
improving, but construction is falling into an
even deeper hole,” the associations chief
economist Ken Simonson noted. “Bad
weather may account for a small part of the
downturn, but most of the contraction
reflects ongoing lack of demand, tight cred-
it conditions and shrinking state and local
budgets.”
Simonson said that new single-family con-

struction spending remained essentially
flat, dipping by 0.1 percent. Existing single-
and multi-family construction improve-
ments were down 4.3 percent for the
month but 4.3 percent higher than a year
earlier, he said. “These numbers suggest
that single-family construction will rebound
in 2010, even as multi-family continues to
sink.”

•

WEST COAST

On the West Coast, hardwood lumber
suppliers are buzzing about considerable
improvements in business activity.
According to some, fear of over supply due
to current shortages remains in the fore-
front and transportation availability is
becoming a larger concern.
A source in California who offers most
domestic species but primarily Red and
White Oak, said pricing continues to
increase. “We’ve been paying more for
Red and White Oak logs; we’re definitely
seeing that trend over the last six months.
I would say everything else has slightly
risen but nothing of concern. The main
species that has substantial jumps in pric-
ing is Red and White Oak,” he explained.
“One of the issues that has been well doc-
umented is available space on
steamships,” continued the supplier.
“We’re exporting into China and it’s
increasingly difficult to get bookings. You’re
looking at 4 to 6 weeks to get a booking
right now. We have some sawing coming
up for items that have orders out to be
shipped and the earliest I can get them on
a vessel is a month out. If that pattern per-
sists, which it probably will, I’ll still be play-
ing catch up trying to get orders shipped
out that I sawed probably 60 days prior,
just trying to get it on a ship.”
He also mentioned an increase in sales
activity of about 25 percent. “Orders are
coming in and business is steady.”
Seasonal activity, along with supply short-
ages warrant the increase, he said. “The
supply shortage is largely responsible for
the improvement but there is some sea-
sonal demand in there as well.”
When asked about the months to come,
the Hardwood supplier said, “We’re
expecting an overall improvement of about
30 percent from 2009 if we remain steady.
The biggest concern though, is that the
supply shortages will result in over supply
on the market. Speaking for our operation,
we are being very cautious about what
we’re producing,” he said. “We’re keeping
a tight ship and paying a lot of attention to
the numbers right now, in an effort not to
contribute to an oversupply. We hope
everyone else is going in the same direc-
tion.”
An Oregon hardwood supplier noted that
while business conditions have improved,
transportation issues have caused a “kink”
in possible increased sales. “Our regular
customers are filing out orders about a
month ahead and we’ve had several new
inquiries,” he said. “Trucking availability is
really slowing us down right now. We can’t
get the product shipped out in the time
frame the customer requires and in some
cases we lose the order.”
As for log supply the contact said, “It’s def-
initely tightening up, but we were able to
keep our inventory levels at above average
during the winter, so we’re not feeling it yet.
If the transportation issues loosen up, and
we can move what we’ve got, I’m sure the
shortages will catch up to us.”
The source, which markets to wholesalers
and distributors, said his customers’ mar-
kets are improving as well. “Most of them
are seeing decent increases and the atti-
tude is very positive. No one in this indus-
try is looking for ‘leaps and bounds’ in
2010, but we expect it to be better than
2009 overall by about 20 to 25 percent.”
In hardwood flooring news a publishing
company based in California, National
Flooring Trends (NFT), recently reported
increased sales in both the residential and
commercial segments of the wood catego-
ry. The data, acquired from participants in
the 2010 NFT Hardwood Market Study,
reported 53 percent of respondents expect
residential sales to increase in 2010 and
commercial sales are expected to remain

mailto:GGenest@primewood-lumber.com
mailto:JJBourbeau@primewood-lumber.com
mailto:DenisLeblanc.PrimewoodLbr@on.aibn.com
http://www.primewood-lumber.com
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A.H.E.C. and
U.S. Hardwoods

Great American Resources
The American Hardwood Export Council - the
only major overseas export program for U.S.
hardwoods. AHEC services the trade with
information and assistance for importers,
specifiers and users:

• Source lists of suppliers

• Information on U.S. marketing and manufacturing systems

• Promotional assistance

• Technical information on U.S. products and species

• Market development programs

AHEC members include all major U.S. hardwood
industry associations and hardwood exporting
companies representing a full range of U.S. hard-
wood products.

AHEC-Europe/Middle East/India
3, St. Michael’s Alley
London EC3V 9DS
United Kingdom
FAX: 44-171-626-4222

AHEC-Korea
U.S. Agricultural Trade Ofc.
c/o American Forest & Paper Assoc.
Room #303, Leema Building
146-1. Suson-dong, Chongro-ku
Seoul, (110-140), Korea
FAX: 82-2-720-1898

AHEC-Mexico/U.S. ATO
U.S. Agricultural Trade Office
Jaime Balmes No. 8, Piso 2
Col. Los Morales Polanco
11510 Mexico, D.F.
FAX: 52-5-282-0919

AHEC-Southeast Asia
Rm. 528, West Wing
New World Office Bldg.
20 Salisbury Road
Tsimshatsui, Hong Kong
FAX: 852-2366-8931

AHEC-Osaka
c/o American Consulate General
2-11-5 Nishitenma
Kita-ku, Osaka 530, Japan
FAX: 81-6-6-315-5103

AHEC-China
Office C615
Bejing Lufthansa Center
50 Liangmaquiao Road
Beijing 100016
People’s Republic of China
FAX: 86-10 6463-8047

United States Headquarters
1111 19th Street, N.W.,
Suite 800
Washington, D.C. 20036
FAX: 202-463-2787

®

Michael Snow, Executive Director 
telephone: 202-463-2774

United States Headquarters
1825 Michael Faraday Dr.
Reston, VA 20190
FAX: 703-435-2537

AHEC-Southeast Asia &
Greater China
#1305, 13th Floor
Bank of America Tower
12 Harcourt Rd.
Hong Kong

AHEC-Mexico
Sierra Candela No.111-507
Col. Lomas de Chapultepec
11000, Mexico, D.F., Mexico
FAX: 52-55-2623-1853

AHEC- Shanghai
Rm # 2762-63, 271F
K. Wan Centre
No. 1010 Huaihai Zong Road
Shanghai, China PC 200031
FAX: 8621-6103-1288

www.ahec-china.org      www.ahec-seasia.org
Michael Snow, Executive Director

telephone: 703-435-2900

ARGO FINE IMPORTS - (är’go) 1. Importers of

Hardwood plywoood 2. Consistent high Quality panels
3. Experienced and knowledgeable sales staff. 4. Maintain
the Highest Integrity standards in the industry.

Meranti- Indonesian, Malaysian,
Chinese
Melapi-Indonesian
Florecore Extreme Underlayment
Baromalli-South Africa
Faveira- Brazil
Red Oak - Indonesian, Chinese,
UV Birch Cabinet Select - Chinese
Birch- Russian, Chinese
Obeeche - China
Poplar - China
Okoume - Chinese
Birch / Okoume - Chinese

PRODUCTS:

INTERNATIONAL

WOOD PRODUCTS

ASSOCIATION

• Don MacMaster, President
• Dick Olano • Todd Wager • Robert MacMaster • Joe Manguno •

Kenny MacMaster • Buz Clanton • Bob Keep

SALESS CONTACTS:

Sande- Ecuador
Hardboard- Brazil
Phenolic Film Face Concrete
Panels - Chinese
Particleboard- Mexico
Keruing/Kapur - Indonesian
Fir Finger Joint Lumber core–
Chinese, Brazil
Container Flooring- Indonesian
Framestock - Chinese,
Indonesian,Brazil
Radiata Pine- Chile
Elliottis Pine- Brazil

www.argofineimports.com

Phone: 504-828-0943
Fax: 504-828-0946
3045 Ridgelake Dr. Metairie, LA 70002 
E-mail to: argo@argofineimports.com 

CONTACTT USS AT:

BUSINESS TRENDS
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Continued from page 23

the same or increase from 2009 levels by
81 percent of respondents.
According to the survey, which included
124 floor covering dealers and contractors,
Red Oak is the best-selling wood species
at 45 percent, followed by Hickory, 13 per-
cent; White Oak, 11 percent; Brazilian
Cherry, 10 percent; Maple, 9 percent;
Brazilian Walnut at 3 percent each; Pecan
at 2 percent; and others at 4 percent. The
most popular widths among buyers is pre-
dominately 3-to 5-inches.
Participants also noted that 63 percent of
imported products tend to have more qual-
ity issues than domestic at 37 percent.
Those surveyed recommended wood
products from manufacturers and distribu-
tors in ranked order by: price; quality of
products offered; product availability; style
of products offered; and sales representa-
tives’ knowledge and support.
Many of the respondents report sourcing
significantly less of their hardwood flooring
from general flooring distributors and
slightly more direct from a domestic manu-
facturer.

•

NEWSWIRES

Continued on page 25

SShhiinngglleehhoouussee,,   PPeennnnssyyllvvaanniiaa——RAM
Forest Products Inc., headquartered here,
recently became chain-of-custody certified
by the Forest Stewardship Council (FSC). 
Vice President Mike Tarbell said the recent
certification would
enable RAM to offer
FSC material and
insure the firm’s cus-
tomers that RAM is
utilizing proper
forestry techniques.
“We are very proud
to now offer a por-
tion of our produc-
tion as FSC certified
material. This certifi-
cation enables us to
supply a niche mar-
ket which we were
formerly unable to
service. It also serves to reinforce the fact
that RAM Forest Products uses approved
forestry principles in the harvesting of this
precious natural resource.”
The hardwood sawmill, which offers Ash,
Red Oak, Hard and Soft Maple and  Cherry
has a 25 million board foot capacity annu-
ally; two headsaws; four re-saws; an opti-
mizing edger; a 90-bay bin sorter; and 1
million board feet of dry kiln capacity. 
For more information or for quotations on
FSC material please contact Mike Tarbell
at 814-697-7185 or ramsales@frontier-
net.net

•

Mike Tarbell

UU nn ii tt ee dd   KK ii nn gg dd oo mm ——According to
sources, recent trade service visits to tim-
ber importers, merchants and timber prod-
uct manufacturers here are providing mar-
ket information and opportunities for U.S.
softwood species in the United Kingdom
market. The companies involved, such as
International Timber and Oregon-
Canadian Europe Ltd sell Douglas Fir,
Western Hemlock and Western Red
Cedar.
In other news, Jeld-Wen UK is the United
Kingdom division of Jeld-Wen Inc. based in
the U.S., with responsibility for their own
timber needs. In 2000 Jeld-Wen bought
out John Carr Ltd., a large wood window
and door manufacturer. At their various
sites in the United Kingdom, they produce
a complete range of timber window and
doors. According to Jeld-Wen’s timber pur-
chasing manager, 2009 was a very difficult
year with little or no house building taking
place in the UK, and demand for their prod-
ucts dropped significantly. However, based
on the number of orders placed during the
first few months of 2010 from building com-
panies the timber market appears to be
improving.

•
BB rr ii tt ii ss hh   CC oo ll uu mm bb ii aa ——Recently formed
here, the Wood Enterprise Coalition is

backed by C$1.75m in seed funding, which
will help the province achieve the objec-
tives of its timber promotion initiative, Wood
First.
A partnership between WoodWORKS! BC,
FP Innovations and the BC Wood
Specialties Group, the Wood Enterprise
Coalition’s goal is to support the value
added forest products sector through pro-
motion, training, education, product devel-
opment and innovation.
“British Columbia is home to a number of
organizations and businesses that work
hard to promote the use of innovative wood
products,” said forests and range minister
Pat Bell. “The Wood Enterprise Coalition
was created to focus these efforts. By
reducing overlap and leveraging each
other’s strengths and expertise, we can do
more to promote the use of wood in com-
mercial and institutional construction.”

•
SS hh aa nn gg hh aa ii ,,   CC hh ii nn aa ——American
Softwoods (AMSO), the international mar-
keting brand of APA-The Engineered Wood
Association, recently
announced that it
has opened an office
here. APA, Softwood
Export Council and
the Southern Pine
Council have con-
tracted with WG
Consulting, a firm
composed of former
AFPA China office
employees, to pro-
vide representation
for the U.S. soft-
wood industry.
As in the past, the
AMSO-China office will provide support for
trade shows, missions, seminars, and tech-
nical representation as required by the
three member organizations of AMSO. 
For more information contact WG
Consulting Limited at +86.21.6448.4401 or
info@AMSO-China.org.

•
FFiinnllaanndd——The Finnish Forest Industries
Federation recently welcomed plans for
more nuclear power in Finland as safe-
guarding the nation’s supply of forestry raw
materials.
Allowing forest industries to develop
diverse processing operations, this addi-
tional power will increase the use of forest
energy, the federation said.
According to a source, Finnish forest com-
panies will require as much electricity by
2020 as they consumed before the reces-
sion fuelled by the increase in value-added
products and new products.
“As more wood is processed, the amount
of forest biomass going into energy use will
also increase,” said a spokesperson. “The
most cost-effective way to promote Finnish
renewable energy production is to look
after the development of the forest indus-
try’s manufacturing operations.”

•
SS ww ee dd ee nn ——An energy company has
recently made an offer for the troubled
Swedish sawmiller and forestry company
Rörvik Timber.
With 10 sites in southern Sweden, Rörvik
went into administration a year ago and
after refinancing its debts launched a rights
issue that closed recently substantially
oversubscribed.
Meerwind AB acquired 11 percent at first
and then another 42 percent of Rörvik from
a Swedish investment company before
launching the full bid. Meerwind is part of a
business that owns the U.S.-based Gunvor
Group, an independent energy trader.
The Rörvik board is considering the cash
offer, but noted that the offer price per
share is lower than the closing price.

•
AA tt ll aa nn tt aa ,,   GG ee oo rr gg ii aa ——The Southern
Forest Products Association (SFPA) has
set the date and venue for the 31st Forest
Products Machinery & Equipment
Exposition. The 2011 Expo will be held July
21-22 at the Georgia World Congress
Center here.
“If you’re a company or firm that provides
machinery, equipment, technology or serv-
ices to the forest products industry, Expo
2011 offers a perfect opportunity to connect
or reconnect with wood product manufac-
turers,” said Expo Director Eric Gee. “Our
national economy appears to be in recov-
ery now, and by the time the Expo rolls
around next summer, the forest products
industry could be much more active than it

Craig Larsen

http://www.argofineimports.com
http://www.ahec-china.org
http://www.ahec-seasia.org
mailto:argo@argofineimports.com
mailto:ramsales@frontier-net.net
mailto:ramsales@frontier-net.net
mailto:ramsales@frontier-net.net
mailto:info@AMSO-China.org
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NEWSWIRES

has been for the past couple of years.”
Expo exhibitors have traditionally included
many of the biggest names in the business
displaying everything from sawmill machin-
ery to materials handling equipment; and
the show draws key representatives from
the nation’s largest wood products manu-
facturers.
“With many predicting the South will lead
the industry’s recovery, Atlanta’s location in
the heart of the Southern wood basket
makes it the ideal setting for what we hope
will be a winning event for both exhibitors
and attendees,” Gee said.
For more information, visit www.sfpa.org or
contact Gee at 504-443-4464 or by email at
egee@sfpa.org.

•
CC hh ii ll ee ——Experts are suggesting the recov-
ery from Chile’s recent earthquake, at least
for their forest products industry, won’t take
long. “I believe the world will be surprised at
how quickly Chileans tackle the clean-up
and rebuilding of their country,” Bob Flynn,
director of RISI’s
international tim-
ber said. “I’ve
been following
Chile’s forest
industry for 20
years now, and
if there is one
word that sum-
marizes the
C h i l e a n
foresters and
forest industry
executives I
have known, it is
“competent.”
Flynn went on to say there was much
speculation among wood chip exporters at
a recent conference as to how much of an
impact the earthquake would have on the
international chip markets in 2010. “You
have to understand that Chile was the sec-
ond largest supplier of hardwood chips to
the international markets in 2009, and was
the leading supplier of plantation-grown
hardwood chips,” he said.
“The epicenter of the earthquake was just
west of the city of Talca, in Region VII, and
the two closest woodchip loading ports, at
San Vicente and Coronel, were rumored to
be seriously damaged.” In 2009, 41 percent
of Chile’s hardwood chip exports were
loaded in Coronel and 13 percent in San
Vicente. 
The damage to Chile’s port infrastructure
and transport sector was devastating.
According to Flynn, three of the terminals at
the port of Talcahuano, near Concepcion,
collapsed and were totally submerged.
“Most of us at the conference were stunned
to learn that one company, Comaco S.A.,
had already loaded a full woodchip carrier
at San Vicente International Terminal fol-
lowing the earthquake, and the vessel had
set sail towards Japan as our conference
began!
“Certainly the Chileans I spoke with at the
conference were already seeing that the
rebuilding of their country will help give their
new government a chance to spur their
economy, create many new jobs, and make
their country even stronger than before,” he
remarked. “It will be interesting to watch
this story unfold.”
For more information or to make a contri-
bution to Chile’s rebuilding efforts, visit
www.habitat.org. 

•
II nn dd ii aa ——Volumes of Teak and other hard-
woods offered at auctions in Central India
and in the log depots in Gujarat continue to
attract active buying. According to sources,
sales are swift and prices are tending to
remain firm. 
Exports from India rose 35 percent in
recent months to just over USD16 billion,
the fourth consecutive rise after 13 months
of decline. Imports also rose, reaching 66
percent (US $25 billion) from the same time
period a year ago. 
Considerable foreign investments have
been attracted by the rapidly growing econ-
omy, along with other positive economic
fundamentals, which has taken Indian
Rupee to a 19-month high against the U.S.
dollar. The exchange rate, at one point,
reached Rs.44.44 to a U.S. dollar.
In other news, The Advanced
Woodworking Training Center (AWTC) has
been established in India and reports indi-
cate that the benefits from improved train-
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ing opportunities are already felt in the
industry. The Indian and Italian govern-
ments and the Italian Woodworking
Machine and Tool Manufacturers
Association own the AWTC.

•

MMyyaannmmaarr——Myanmar Timber Enterprise
(MTE), based here, recently announced its
relocation is underway. MTE has been at
its current location for 55 years. 
The MTE office will now be located at the
former office of the Director-General of the
Forest Department in Gyogon, Yangon.
The Forestry Department occupied a new
administrative capital in Naypyitaw some
time ago. 
MTE’s old riverside office with log storage
ponds and a log yard will remain a fond
memory of many old timers who remember
State Timber Board (precurser to the pres-
ent MTE), according to sources. 

•
BB rr aa zz ii ll ——The University of Santa
Catarina, located here, conducted
research regarding the potential use of
Paricá (Schizolobium amazonicum), a tim-
ber used less frequently. Traditionally
Paricá has been traded in small quantities
as the timber is found in the natural forest.
Timber from plantation grown Paricá has
different properties than those harvested in
the forest. 
The research determined that further stud-
ies on plantation grown Paricá are needed
to determine the properties of timber from
trees harvested at various ages. The
research will determine if Paricá is suitable
for producing laminated products for build-
ing and construction purposes.
In related news, wood product sales in
Mato Grosso have been steadily growing
over the past few years. During the years
2006 through 2009 the market was worth
just over R$ 4 billion and continues to
expand. The State Secretary of
Environment (SEMA) said exports from
those years were valued at approximately
R$ 1.4 billion.
The SEMA reported Sinop traded a total of
R$ 933.4 million over the time period. Over
70 percent of this trade was destined for
the domestic market, and the balance was
exported. Trading at about R$ 569 million,
Aripuanã came in at R$ 340 million on the
local market with the remainder going to
export. In nearly four years Juina traded
R$ 444.8 million. Opposite from the trade
of Sinop and Aripuanã, the bulk of the
trade in Juina was to international markets
(R$ 227.2 million). Less than half of the
trade was in domestic markets.
According to recent reports from forest
sector analysts, the wood product manu-
facturing sector is underperforming and
certain sectors of the industry would bene-
fit from government trade incentives.
Statistics indicate that output in the timer
sector is gradually recovering from the
effects of the global financial crisis.
However, the Paraná Industry Federation
(FIEP) pointed out that not all industry sec-
tors are recovering at the same pace.
As a consequence of the global market
collapse, the solid wood industries have
suffered steep declines in sales. Relying
heavily on demand from the North
American housing market, the timber
industry exported a quarter of its produc-
tion. In spite of the gloomy picture, there
are signs of recovery in the manufacturing
sector and more companies have moved
into the Telemaco Borba Industrial District,
according to the Jaguariaíva Timber
Industry Association.

•
MM aa ll aa yy ss ii aa ——The Malaysian Timber
Council (MTC) announced its plans to cre-
ate a “timber hub” with the Global
WoodMart in Kuala Lumpur in October.
MTC chief executive officer Cheah Kam
Huan said the trade exhibition is aimed at
the global timber industry and would cover
softwoods, and temperate and tropical
hardwoods from the raw material through
to finished products.
Global suppliers including The American
Hardwood Export Council will exhibit, and
visits to factories and forests can be
arranged. “It is an opportunity to meet sup-
pliers from around the world in one place,”
Kam Huan said. 
Scheduled for October 19-20, the event is
the first of its kind in Southeast Asia and
Kam Huan said the aim was to make it a
biennial international event. For more infor-
mation visit www.globalmart.my.  

•

http://www.sfpa.org
mailto:egee@sfpa.org
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http://www.globalmart.my
www.wheelandlumber.com
www.coastallumber.com


June

15th AHEC Southeast Asia & Greater
China Convention, Chengdu, China.
Contact: 852-2724-0228 or info@ahec-
china.org. June 18.

Forest Products Society, 64th
International Convention, Madison, Wis.
Contact: 608-231-1361. June 20-22.

July

Furnitex, Melbourne Exhibition Centre,
Melbourne, Australia. Contact www.furni-
tex.com.au. July 15-18.

Appalachian Hardwood Manufacturers
Inc., Summer Family Conference, The
Greenbrier, White Sulphur Springs, W. Va.
Contact 336-885-8315. July 25-27.

August

Tecno Mueble, Expo Guadalajara,
Guadalajara, Mexico. Contact: www.tec-
nomeuble.com.mx. Aug. 18-21.

IWF 2010, Georgia World Congress
Center, Atlanta, Ga. Contact: 404-693-
8333. Aug. 25-28.

•

IIMMPPOORRTT//EEXXPPOORRTT  CCAALLEENNDDAARR

OBITUARY

CORRECTION

FFllooyydd  CCuurrrraann  KKeeiitthh
RR oo aa nn oo kk ee ,,   VV ii rr gg ii nn ii aa ——Floyd Curran
Keith died on April 18, 2010, at home.
Keith was born in Birmingham, Ala. on
January 29, 1944, and lived in various
Southern cities before his family settled in
Chattanooga, Tenn., in 1956.  He graduat-
ed from Central High School in
Chattanooga and attended University of
Tennessee at Chattanooga.  
Keith is preceded in death by his parents,
Clarence M. Keith and Sarah Brown Keith
and his sister, Njoni Robin Keith.  He is sur-
vived by his wife of 47 years, Gayle
Forester Keith; daughter, Kim Keith (Watts)
Holt and her children, Michael, Jacob and
Jordan Watts; son-in-law Keith Holt and his
children, Tyler and Erin Holt; daughter-in-
law, Liza M. Keith of Kingsport, Tenn., and
her children, Kristina and Bryan Keith; sis-
ter, Ede White of Murfreesboro, Tenn.; sis-
ters and brothers-in-law, Henry and Dixie
Saeger of Chattanooga and James and
Joy Leport of Memphis; also several
nieces and nephews.
Keith began his adult working life as a
news reporter and columnist for The
Chattanooga News-Free Press and The
Chattanooga Times.  He worked briefly for
the Memphis Commercial Appeal before
accepting a position with National
Hardwood Magazine (NHM) as a writer,
photographer and sales representative.

During his years with this magazine he
traveled throughout the Eastern U.S. and
Canada.  On leaving NHM, Keith joined the
staff of Baillie Lumber Company, Hamburg,
N.Y.   In 2001 he opened Keith Hardwoods,
Inc., a hardwood lumber brokerage firm,
which closed in 2009.  He was a founding
partner in The K Group, LLC, and co-
owner of Roanoke Rehabilitation &
Wellness, Inc.
Throughout his life, Keith was actively
involved in sports, both as a participant
and a spectator.  He coached Dixie Youth
and Little League baseball and recreation-
al league football for boys.  He played high
school football and earned a scholarship to
University of Tennessee at Martin. 
Keith was a member of the Management
Team for Journey Church.  He was a past
member of a local Kiwanis Club where he
held the office of president for two terms.
Keith was a member of the Appalachian
Lumberman’s Club and Hidden Valley
Country Club. 
In lieu of flowers, Keith and his family sug-
gest that contributions be made to the
Journey Church Building fund at 3574
Read Mountain Road, Roanoke, Va.
24019.

•
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In the
A p r i l / M a y
issue of The
Import/Export
W o o d
Purchas ing
News, the
location of a
facility tour
c o n d u c t e d
during the
r e c e n t
C a n a d i a n
H a r d w o o d
Bureau meet-
ing was
misidentified.
The tour was
conducted at
Good fe l l ow
Inc. in
Delson, Que.
Goodfellow is
a wholesaler

and distributor
of wood and
wood byprod-
ucts. The firm
has wood
treating facili-
ties as well as
a broad range
of softwoods,
including Pine
and Western
Red Cedar,
domestic and
exotic hard-
woods.
For more

i n f o r m a t i o n
a b o u t
G o o d f e l l o w
Inc., visit their
website at
www.goodfel-
lowinc.com.

•
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Patrick Goodfellow, of Goodfellow Inc., was incorrectly identified in
the April/May issue of the Import/Export Wood Purchasing News.
Goodfellow led Canadian Hardwood Bureau (CHB) members on a tour
of his company’s facilities in Delson, Que., during the recent CHB
meeting.

vately owned and FSC managed forests in
Brazil, Cikel is working with communities in
the U.S. to advance sustainable building.
One such program, the Studio 804 gradu-
ate design-build program at the University
of Kansas, School of Architecture and
Urban Planning, taught young architects
the value of sustainable living and received
a LEED Platinum rating by the US Green
Building Council.
The convention was a success.  It cele-

brated the businesses that weathered the
economic storm.  It celebrated the produc-

IWPA -
Continued from page 3

er exporters who excelled in making their
products compliant with high regulatory
and legal standards.  Finally, it celebrated
the association itself which grew in mem-
bership and influence.  
The general sense of enthusiasm and

level of participation demonstrates that the
imported wood products industry remains
highly valued in the United States by man-
ufacturers and consumers. It also show-
cased the essential role of imports in sup-
porting jobs and economic opportunity in
the United States and around the world.

•
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Chinese Agent to represent Graf Brothers Flooring & Lumber – logs, flooring and
lumber. 

Graf Brothers, P.O. Box 458, South Shore, Ky 41175 
Phone: 606-032-3117 Fax: 606-932-3156 email: info@grafbro.com

WANTED

ATTENTION: OVERSEAS LUMBER BUYERS
American, NHLA graduate, current working contacts with domestic

sawmills/dimension plants, looking for work with an overseas company
who is tired of paying for high-priced lumber/logs from the U.S. We will set
up a small office and you/we will buy direct from the sawmills.

CONTACT: 
Blind Box No. 141

C/O The Import/Export Wood Purchasing News
P.O. Box 34908

Memphis, Tn 38134

The Natural Source of World Hardwoods
• Nearly 30 years experience in supplying Tropical Hardwoods direct from source in West Africa to

the North American Market.

• Suppliers of the whole range of African Species, including Sapele, Sipo, Mahogany, Okoume,
Guarea, Makore, Afromosia, Teak, Iroko, Walnut, Mansonia, Bubinga, Wenge, Padouk, Hyedua

and others.

• Expertise in Timber/Comprehensive Service/Continuity of Supply

Working with NHG Timber is Working in Partnership

NHG TIMBER LTD
4 Eagle House, Cranleigh Close, Sanderstead, Surrey CR2 9LH, United Kingdom

Telephone: +44 (0) 20 8651 4030 Fax: +44 (0) 20 8651 0913
E-mail: sales@nhgtimber.co.uk Website: www.nhgtimber.co.uk

Member of the
Timber Trade
Federation

T R O P I C A L F O R E S T

F O U N D A T I O N

NHG TIMBER LTD

International lumber company is looking for a Sales Representative living in the Gulf
region of the USA. Must have a minimum of 5 years experience in imported hardwood
lumber and plywood sales. Must be willing to travel. Candidate would be responsible for
increasing market share, generating and maintaining new accounts. Must have excellent
communication and computer skills. Excellent career opportunity and compensation
package for qualified individual. Please send resume:

C/O: Blind Box 143
Import Export Wood Purchasing News.

P.O. Box 34908 • Memphis, Tn 38184-0908

Sales Representative Needed

“Be A Part of One of Canada’s 50 Best Managed Companies”
Sales Representatives

Weston Premium Woods is a 60 year old hardwood lumber distributor who is
adding to our existing  sales team.  Offering outstanding earning potential
and career growth for the right individual. 
You should:

• Have experience buying and selling lumber products
• Be highly motivated with a strong work ethic 
• Be able to work independently as well as in a team environment
• Be entrepreneurial, results oriented and resilient
• Be able to develop long lasting customer and supplier relationships
• Have an existing customer base with a proven track record 
• Be confident in selling through price objections

If this is you please contact: 
Nico Poulos, npoulos@westonpremiumwoods.com or at 866-385-7778

mailto:npoulos@westonpremiumwoods.com
mailto:info@grafbro.com
mailto:sales@nhgtimber.co.uk
http://www.nhgtimber.co.uk
www.penn-sylvan.com
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A Guide to

U.S./CANADIAN SOFTWOOD FOREST PRODUCTS

EXPORT SUPPLIERS
Import/Export Wood Purchasing News’
worldwide circulation is distributed to
companies that purchase both Hardwood
and Softwood forest products.

GOODFELLOW INC.
Canada’s Largest Independent Distributor,

Remanufacturer And Producer Of Wood Products
OVERSEAS EXPORT

HARDWOODS
EASTERN WHITE PINE - WESTERN RED CEDAR
DOUGLAS FIR TIMBERS - PRESSURE TREATED WOOD

THE WOOD SPECIALISTS
DELSON, QUEBEC, CANADA

Manufacturers of 4/4
Eastern White Pine, Lumber

and
DIMENSION

Kiln Dried and
Association Graded

Robbins Lumber Inc.
Manufacturers Wholesalers

Searsmont, Maine 04967

Telephone: 207-342-5221

FAX: 207-342-5201

Website: www.rlco.com

SMALL STARTS...

MAIN OFFICE
Portland, OR • 503/297-7691 • FAX 503/297-3188
DISTRIBUTION CENTER
Portland, OR • 503/220-0600 • FAX 503/220-8596
SOUTHERN PRODUCTS DIVISION
Centerville, AL • 205/926-4606 • FAX 205/926-5910
CALIFORNIA DIVISION
Newport Beach, CA • 714/752-5910 • FAX 714/752-6731
CALIFORNIA DISTRIBUTION CENTER
National City, CA • 619/336-4625 • FAX 619/336-4823

...GREAT FINISHES

SELKIRK
SPECIALTY WOOD LTD.

A DOWNIE TIMBER COMPANY

Specializing In 
Superior Cedar Products 

&
First Rate Service!

Products Available:
• Bevel • Paneling Products
• Decking • #3&Btr. K.D. Boards
• Finger Joint • A&Btr. Cedar Finish

Box 880 Revelstoke, BC VOE 2SO
Office: 250-837-2222 Sales: 250-837-7217

Fax 250-837-7412
E-Mail: special@junction.net

Durgin & Crowell Lumber Co.
231 Fisher Corner Rd.

New London, NH 03257
Tel: (603) 763-2860
Fax: (603) 763-4498

www.durgin-crowell.com
For Sales Contact B Manning or Chuck Gaede

Manufacturers of Quality
Eastern White Pine Lumber

Since 1976

• 30 Million BD FT of Production
• 630,000 BD FT of Dry Kiln Capacity
• WACO 30 XL Moulder
• In Line Moisture Detectors
• Modernized Cut Up Shop

RB LUMBER COMPANY

RB LUMBER COMPANY
P. O. Box 2254

Oregon City, OR 97045

623-936-7090 - Randy    

Fax 623-936-7091          

rblumberco@aol.com      

� INDUSTRIALS

Moulding, Finger Joint, 
Shop Core Stock, 
Furniture, Pallets,
Bedframe

� PRODUCTS FOR REMANUFACTURE

Random length low grade boards & 
dimension, Waney cants, 
Tight Knot Timbers

CALL US FOR
WESTERN RED CEDAR!

We represent U.S. sales for North Okanagan Cedar, a sawmill in British
Columbia. From their production we offer you: 

• KD 1 x 6 and 1 x 8 Bevel Siding

• KD 1 x 6 and 1 x 8 Channel

• KD 1 x 4, 1 x 6 and 1 x 8 Tongue & Groove Pattern Stock

Other products include:

� FENCING ROUGH & S1S2E

1x4, 1x6, 1x8
2x4, 2x6, 2x8
4x4, 6x6
Western Red Cedar

Incense Cedar 
Yellow Cedar   
Chinese Cedar

503-655-8020 - Gary

Fax 503-650-7235

knightatrblumber@aol.com

Contact: Jean Knittel
TEL: (450) 635-6511 / 1-800-361-0625 
FAX (450) 635-5078
E-mail: jknittel@goodfellowinc.com

www.goodfellowinc.com

CCOOMMMMIITTTTEEDD TTOO
IIDDAAHHOO WWHHIITTEE PPIINNEE
PPRROODDUUCCTTSS SSIINNCCEE

11995533
WWEEEEKK IINN......
WWEEEEKK OOUUTT..

52 WEEKS A YEAR

P.O. Box 339
Post Falls, Idaho 83877
(208) 773-4511
FAX: (208) 773-1107

IDAHO WHITE PINE LUMBER

Sandy Neck TradersTM

PINE
CEDAR

Call 888-726-3963
It’s that simple.

Sourcing Solutions, Building BusinessTM

Tel: 604-946-2910

Since 1893

Your clear choice for

Western Red Cedar

R. B. LUMBER COMPANY

R. B. LUMBER COMPANY
P. O. Box 2254
Oregon City, OR 97045
623-936-7090 - Randy    
Fax 623-936-7091          
rblumberco@aol.com

� INDUSTRIALS

Moulding, Finger Joint, 
Shop Core Stock, 
Furniture, Pallets,
Russian Red Pine

� PRODUCTS FOR REMANUFACTURE

Random length low grade boards & 
dimension, Waney cants, 
Tight Knot Timbers

CALL US FOR

WESTERN RED CEDAR AND IMPORT NEEDS!
Our products include:

� FENCING ROUGH & S1S2E, FENCING DECKING & PATTERN STOCK

1x4, 1x6, 1x8
2x4, 2x6, 2x8
4x4, 6x6
Western Red Cedar

Incense Cedar 
Chinese Fencing, Decking & Patterns

503-655-8020 - Gary
Fax 503-650-7235
knightatrblumber@aol.com

1-800-327-0630 • www.lua.cc

Insuring your future is LUA’s 
number one priority.

WOODWORKING PLANER PRACTICE

This 24 page booklet contains the answers to almost any Planer problem. It tells you:

How to handle uneven stock; How to produce squares on a planer; How to reduce dis-

figurement of stock, and the tearing of varigrained boards; How to prevent wear of cen-

ter of platen; How to handle grains in glued up panels; How jointed cutters affect blow-

er systems; How to make various thicknesses; How to make proper forms for tapering

long pieces evenly; How to bevel and make forms for multiple operation, and many

other ideas for better planer performance. ...One woodworking machine manufacturer

stated, “This is the best book that has ever been written on the subject of Planer

Practice.  . . . . . . . . . . . . . . . . . . . . . . . . . .$20.00 per copy.

Send Check to: 
NHM

Book Division
P.O. Box 34908

Memphis TN 38184-0908

CONFIDENTLY MANAGE 
CREDIT RISK

BLUE BOOK SERVICES, INC.
630-668-3500

www.lumberbluebook.com
info@bluebookservices.com

Contact: Charlie Freeman

Sales, General Manager

Phone: 902-685-2792

Fax: 902-685-2644

4804 Medway River Road
Greenfield, N.S., Canada B0T 1E0

www.freemanlumber.com

Consistent Quality Since 1832
Manufacturers of Wholesale Lumber Products

http://www.rlco.com
http://www.E-Mail:
http://www.E-Mail:
mailto:lumberbluebook.special@junction.net
mailto:lumberbluebook.special@junction.net
mailto:info@bluebookservices.com
http://www.freemanlumber.com
http://www.durgin-crowell.com
mailto:knightatrblumber@aol.com
mailto:jknittel@goodfellowinc.com
http://www.goodfellowinc.com
mailto:623-936-rblumberco@aol.com
mailto:623-936-rblumberco@aol.com
mailto:knightatrblumber@aol.com
http://www.lua.cc
www.primelumber.com
www.iwpawood.org
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DIPRIZIO PINE

SALES

(800) 331.0831
Lumber: (541) 832.1222 (541) 832.1642 (541) 832.1241

Plywood: (541) 832.1175 (541) 832.1254
Studs: (541) 832.1145 (541) 832.1194

www.swansongroupinc.com

WWW.GULFCOASTSHELTER.COM 
PHONE: 866-517-1240 

FAX:  251-517-1241
DAPHNE, AL/LAUREL, MS

Service Beyond Your Expectations –
Make the Headache Go Away
Increase Your Bottom Line

To say Idaho produces the

best lumber in

the world is a pretty

bold statement.

Then again, the customer is always right.

www.idahoforestgroup.com
208.263.1551

3222 Flemingsburg Road
Morehead, Kentucky 40351

Phone: (606) 784-6271 
Fax: (606) 784-3150

E-mail: rwwoodp@roadrunner.com

RICHARD WHITE 
WOOD PRODUCTS, INC.

PRODUCERS OF EXPORT QUALITY 
AMERICAN VENEER LOGS AND SAW LOGS

RICHARD WHITE WOOD PRODUCTS, INC.
RICHARD LEE WHITE,

PRESIDENT

veneer@hughes.net

www.veneerlogs.com

Allegheny Veneer

Company, Inc.

info@wvlandandtimber.com

www.wvlandandtimber.com

RED OAK
WHITE OAK
WHITE ASH

BLACK CHERRY
HARD MAPLE

BLACK WALNUT

ALLEGHENY VENEER COMPANY, INC.
“LOG AND TIMBER MERCHANTS”

Penn West Trading

Company, Inc

Phone 304-269-6000 Fax 304-269-6700

Corry, PA • Weston, WV 

Colton, NY • Mt. Sterling, KY

www.fglco.com  //  800-647-9663

Call FGL for all of your timber needs! 
All Species, Drying, Texturing & Milling

PENNSYLVANIA
LUMBERMENS MUTUAL

I N S U R A N C E COM PA N Y

Pennsylvania Lumbermens Mutual
Insurance Company
One Commerce Square

2005 Market Street, Suite 1200
Philadelphia, PA 19103

SERVING CONTINENTAL UNITED STATES

We’ve been protecting businesses

like yours for over 100 years and

we’re still growing strong.

www.tealjones.com

1-888-995-TEAL(8325)

THETeal-Jones Group
A Family Of Fine Forest Products

Stag Timber

L MBER DIVISION

PROD CTS

J.S. Jones

FIND HUNDREDS OF SUPPLIERS OF

NORTH AMERICAN FOREST PRODUCTS

Order Your Copy of the

2010 Forest Products Export Directory

To order: E-mail michellep@forestproductsexport.com

or Fax: 901-373-6180

http://www.swansongroupinc.com
http://www.idahoforestgroup.com
mailto:rwwoodp@roadrunner.com
mailto:veneer@hughes.net
http://www.veneerlogs.com
mailto:info@wvlandandtimber.com
http://www.wvlandandtimber.com
http://www.fglco.com
http://www.tealjones.com
mailto:michellep@forestproductsexport.com
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SERVING THE SOUTH SINCE 1949

10100 DENTON DRIVE • DALLAS, TX. 75220
RICHARDSON LUMBER & MFG. CO.

• 54” McDonough Resaw 
• Yates American A-20 planer 

• 60,000’ capacity per day 
• 20+ million feet of dry storage space

SALES -- WALTER YOUNG
P.O. BOX 504 • 224 INDUSTRIAL PARK

• WELLS RIVER, VERMONT 05081
TELEPHONE: 802-429-2332 • FAX: 802-4229-2217

• E-MAIL: newmanlumberco@pivot.net
• Website: www.newmanlumberco.com

SPECIALIZING IN PATTERNS

A COMPANY YOU CAN BANK ON
...WITH YEARS OF Experience! 

The Waldun Group
One-stop source for quality cedar products

WALDUN FOREST PRODUCTS TWIN RIVERS CEDAR

STAVE LAKE CEDAR M&R WOOD TURNING

Working as ONE to better serve you.

9393 287th Street, Maple Ridge, BC V2W 1L1
TEL. (901) 604.462.8266
FAX (901) 604. 462.8266
www.waldun.com  info@waldun.com

Look to the Leader in Manufacturing Quality
Cypress, Southern Yellow Pine and Hardwood
Lumber...

Look to: Jerry G. Williams & Sons, Inc.
Cypress

Select & 2 Common Grades 4/4 - 5/4 - 8/4, 3”-12” width
Surfaced to S4S and patterns - Bevel siding - Fresh Resaw Face

Southern Yellow Pine
5/4 KD in 3”, 4”, 5”, 6”, 10”, 12” - 4’ thru 16’ lengths
Specialize in Nosed Edged Stepping and 5/4x10”
Stringer material - cut-to-length Stair Treads
Pine Pallet Parts

Stock Width Hardwood
Specializing in Stock or Fixed Width Lumber
3”, 4”, 5”, 6”, 7”, 8”, 9”, 10”, 11” & 12” & W in Yellow Poplar, 
Red Oak and White Oak, FAS and 1 Common NHLA Grades
All lumber can be Gang Ripped 1” thru 12” - Straight Line Ripped
Surfaced S2S or S4S
Precut Pallet Parts, Deck Boards and Stringers
Please call for exact specification 

The Sawmill for all Your Quality Lumber Needs

P.O. Box 2430, 524 Brogden Rd., Smithfield, NC 27577
Please Call Thomas, Brian or Bob whenever we can be of service at

(919) 934-4115
Fax 919-934-4956

Jerry GG. WWilliams && Sons, IInc.

• Manufacturers and wholesale distributors
• Log Home and timber frame components
• Appearance grade Douglas Fir beams, green or dry
• TPI Certified
• Decking and flooring
• Glu lam beams
• Dowels, porch posts, hand rail and decorative posts

up to 12”
• 4x4 KD Hem-Fir appearance
• Lathe turned and coped logs 

7” to 12” diameter - 8’ to 16’ lengths

Lakewood, WA
1-800-232-2132

Portland, OR
1-800-819-4238

IN EASTERN WHITE PINE

PRODUCTS
• NeLMA PATTERNS

• PANELING
• FLOORING

• SIDING
• TIMBERS

• SHOP LUMBER

FACILITIES
• MILL - PRODUCING 30 MILLION BOARD FEET

• DRY KILNS
• TWO PLANER MILLS

KKIINNGG FFOORREESSTT IINNDDUUSSTTRRIIEESS,, IINNCC..
53 Eastside Road • Wentworth, NH 03282
TEL: 603.764.5711 • FAX: 603.764.9654

FOR SALES CALL BBOB DAVISON

MAKING THEGRADE

For Sales Call: (214) 358-2314 
Toll Free: 877-318-5261

Fax: (214) 358-2383
Web site: timbersonline.com

#1 & BTR. GREEN DOUGLAS FIR*
sizes up to 20” x 20”
Lengths to 40’
NOW STOCKING: DOUGLAS FIR Tru-DryTM Timbers
EXCLUSIVE DISTRIBUTORS FOR: LA, OK, TX
#1 & BTR. WESTERN RED CEDAR*
sizes up to 16” x16”
Lengths to 32’
OAK TIMBERS*
sizes up to 12” x12”
Lengths to 20’
*Larger sizes available upon request

207-627-7600

www.hancocklumber.com

Eastern White 
Pine from Maine

PUTTING YOU FIRST

U.S. /CANADIAN SOFTWOOD FOREST PRODUCTS

EXPORT SUPPLIERS
Import/Export Wood Purchasing News’
worldwide circulation is distributed to
companies that purchase both
Hardwood and Softwood products

A guide to

Eastern White 
Pine from Maine

www.hancocklumber.com

Stock Width Hardwood
Specializing in Stock or Fixed Width Lumber
Red Oak, White Oak Poplar, FAS and 1 Common
Cypress
Select & 2 Common Grades 4/4 3”-12” width
Southern Yellow Pine
5/4 KD in 3”, 4”, 5”, 6”, 10”, 12” - 4’ thru 16’ lengths
Specialize in Nosed Edged Stepping

The Sawmill for all Your Quality Lumber Needs

Jerryy G.. Williamss & Sons,, Inc.
P.O. Box 2430, 524 Brogden Rd., Smithfield, NC 27577

Please Call Thomas Ezzell or Bob Maiers 

whenever we can be of service at

(919) 934-4115
Fax 919-934-4956

Massachusetts
800-752-0129 800-468-8220

800-955-2677 800-888-0227

Connecticut

Vermontt Maine

www.HoodDistribution.com

Tight-knot Western Red Cedar out performs vinyl siding year after year. Vinyl sell-
ers claim that it’s low maintenance, yet cedar needs the same cleaning as vinyl.
Unlike vinyl, if the cable guy cuts a hole a little too big, with cedar he simply fills it,
paints it and no one’s the wiser. Try painting vinyl or finding caulking that matchges
the color of the customer’s house. If the customer should want to change the color
of their home, with vinyl someone has to tell them how much more trouble and cost
painting is; while cedar takes paint and stains like a dream, plus cedar can last
twice as long as the best vinyl.
Lazy S Lumber also sells factory-primed cedar siding that saves prep time and
speeds up installation. Vinyl does have its uses! Tell your clients that cedar offers
builders high profits, less work, and long lasting beauty from any angle.

USE THE RIGHT STUFF FOR THE JOB

WESTERN RED CEDAR SIDING

Contact Todd Fox for a distributor near you 503-632-3550

Look for and demand Lazy S brand Cedar Siding

541-343-5854

How big?
Up to 52                                        feet long
for 34 x 34 inch                                timbers!

To learn more about our real big timber and other
products and services, call us today at:

www.zipolog.com
Eugene, Oregon

illl & Timberr Products

Contact:  Jim Dunse, Berny Power 

or Sid Sigfusson

At Mill & Timber we mill our logs at our sawmills

in Port Moody and Surrey, B.C. and  we finish our

lumber at our plant in Richmond. Mill & Timber is

your source for reliable service and the highest

quality Western Red Cedar products.

1 2 7 7 00 -- 1 1 6 t hh A v e ..
S u r r e y ,, B CC V 3 VV 7 H 9
P h :: 6 0 4 - 5 8 0 - 2 7 8 1
F a x :: 6 0 4 - 5 8 0 - 3 6 4 6

Western Red Cedar is the Best
and the Best Western Red Cedar 

comes from Mill & Timber!

1-877-898-5266
www.wynndellumber.com

RICHARDSON TIMBERS

Edward W. Allen 
1402 Wilkinson Ct.
St. Peter, MN 56082

Office: 507-931-5724
Fax: 507-931-5740
Cell: 612-850-4873

E-mail: edwardwallen@msn.com •  Website: www.edallenexport-
edwardwallen@msn.com

edallenexporting.com

CENTRAL MINNESOTA
HARDWOOD SALES, LLC

EXPORTING OF HARDWOOD LOGS 
FROM THE NORTHERN USA

edwardwallen@msn.com
www.edallenexporting.com

Easternn White
Pinee fromm Maine

www.hancocklumber.com

• Manufacturers and wholesale distributors
• Log Home and timber frame components
• Appearance grade Douglas Fir beams, green or dry
• TPI Certified
• Decking and flooring
• Glu lam beams
• Dowels, porch posts, hand rail and decorative posts

up to 12”
• 4x4 KD Hem-Fir appearance
• Lathe turned and coped logs 

7” to 12” diameter - 8’ to 16’ lengths

Lakewood, WA
1-800-232-2132

Portland, OR
1-800-819-4238

Manufacturerss & Processors

whoo supply

O V E R

500,000,000’
off   Hardwoodss are

Representedd Online

S E E

forestproductsstockexc .com

P.O. Box 57
Vandalia, Illinois 62471

(618) 283-0783 • Fax (618) 283-9923
E-mail: sales@ctcexport.com 
Website: www.ctcexport.cm

CTC EXPORT INC.
PRODUCERS OF EXPORT QUALITY 

AMERICAN VENEER LOGS AND SAWLOGS

Ash
Black Walnut

Cherry
Hard Maple

Hickory
Red Oak

White Oak
Red Gum

Yellow Pine
Poplar

Aromatic Cedar
others upon request

Veneer logs & Top

Quality Saw logs

Looking for Eastern White Pine chips?
Call Hancock Lumber! 
Email khynes@hancocklumber.com
or call 207-615-3348

mailto:newmanlumberco@pivot.net
http://www.newmanlumberco.com
http://www.waldun.com
mailto:info@waldun.com
http://www.edallenexporting.com
http://www.hancocklumber.com
http://www.hancocklumber.com
http://www.HoodDistribution.com
mailto:sales@ctcexport.com
http://www.ctcexport.cm
http://www.zipolog.com
http://www.wynndellumber.com
mailto:edwardwallen@msn.com
http://www.edallenexport-edwardwallen@edallenexporting.com
http://www.edallenexport-edwardwallen@edallenexporting.com
http://www.edallenexport-edwardwallen@edallenexporting.com
http://www.hancocklumber.com
www.forestproductsstockexc.com
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FITZPATRICK & WELLER
12 Mill Street · PO Box 490 · Ellicottville, NY 14731
www.fitzweller.com · sales@fitzweller.com

716-699-2393Ph:: 716-699-2393
Fax:: 716-699-2893

Comee seee uss att thee IWFF Showw in
Atlanta,, Augustt 25-28,, Boothh #4422

since 1798
Alan McIlvain Company

Tropicall Hardwoodd Lumberr
Experience you can trust.

Genuine Mahogany – Spanish Cedar 

Sapele Mahogany – African/Khaya Mahogany 

Brazilian Cherry (Jatoba)

Dry Kilns & 7 Million Bd. Ft. Inventory
501 Market Street

Marcus Hook, PA 19061
Phone: (610) 485-6600
FAX: (610) 485-0471

www.alanmcilvain.com
sales@alanmcilvain.com

Experiencee youu cann trust.
Appalachiann Hardwoodd Lumber

Tropicall Hardwoodd Lumber

DOWNES & READER HARDWOOD CO., INC.
Ash, Basswood, Beech,
Birch, Cherry, Cypress,

Hickory, Hard Maple, Soft
Maple, Bird’s Eye Maple,

Curly Maple, Poplar,
Walnut, Red Oak, White

Oak, Aromatic Cedar,
Western Red Cedar,

Redwood, Sugar Pine,
SYP

Lumber: Mahogany (Genuine & African),
Jatoba, Santos Mahogany, Banak,
Marupa, Peroba Rosa, Guatambu,
Purpleheart, Yellowheart, Macaranduba,
Tatajuba, Spanish Cedar, Royal Cedar,
Ipe, Cumaru, Tropical Walnut, Teak,
Anegre, White Mahogany
Products:
Kiln Stacking Sticks: Macaranduba, Ipe,
Cumaru & Jatoba
Blanks: (Chamfer-Custom) Virola & Para
Para
Decking: Ipe, Cambara, Cumaru
Flooring: Jatoba, Ipe, Santos Mahogany

DIRECT EXPORTERS DIRECT IMPORTERS

Providing the following services:
4,000,000 BF Kiln Dried Inventory, Planing Mill, Straight Line Ripping, Gang

Ripping, Mixed Container Shipments, and Rail Siding

The most durable and cost-effective
kiln stick on the market

When You Can’t See the Forest for the Trees...

Turn to DOWNES & READER HARDWOOD CO., INC.
Import/Exportt Division:

Williamm vonn derr Goltzz -- Stevee Arnett
Greensboro,, NC

Toll-free:: 1-866-44 JATOBA (452-8622)) && 336-323-7502
Fax: 336-217-7970

e-mail:: williamv@downesandreader.com
Headquarters at Stoughton, MA

Web Site: downesandreader.com

http://www.fitzweller.com
mailto:sales@fitzweller.com
http://www.alanmcilvain.com
mailto:sales@alanmcilvain.com
mailto:williamv@downesandreader.com
www.hanafeebros.com
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VENICE EUROPEAN HARDWOOD DIVISION

EUROPEAN HARDWOOD TROPICAL HARDWOOD

ROMEA LEGNAMI S.p.A.
Italy - 30030 Gambarare di Mira (Venice) - S.S. 309 Romea - Ang. Via Onari - Ph +39 041 5629811 - Fax +39 041 5629810

www.romealegnami.com - info@romealegnami.com

Kyoto Club

©

FSC Trademark© 1996
Forest Stewardship Council A.C.

FSC SUPPLIER - ICILA - COC - 031

Member

®

NWFA
National
Wood Flooring
Association

ASSOC I ATO

QUALITY. ADVOCACY. LEADERSHIP.

KITCHEN CABINET MANUFACTURERS ASSOCIATION

Celebrating 50 Years

MAIN HARDWOOD SPECIES: "AFRICAN MAHOGANY (KHAYA), AFRORMOSIA, ANEGRE, 
AYOUS, BUBINGA, IROKO, MAKORE, NIANGON, OKOUME, OVANGKOL (SHEDUA), 

PADOUK, SAPELE, SIPO, WENGE, ZEBRAWOOD, EUROPEAN BEECHWOOD".

BOLOGNA TROPICAL HARDWOOD DIVISION

http://www.romealegnami.com
mailto:info@romealegnami.com

