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BUSINESS TRENDS
(ABROAD)

China

According to the IHB Fordaq Network,
China’s Ministry of Commerce has
released information on its Distribution
Plan for Export Quotas of Sawnwood in
2010. Developed in response to the antici-
pated supply and demand situation in inter-
national markets, the plan paid special
attention to export quotas for foreign enter-
prises operating in China.

The total export of sawnwood in 2010 is
expected to be 212,000 cubic meters. As
stated in the plan, six provinces among 29
are getting export quotas over 10,000
cubic meters each. Those provinces are
the Inner Mongolian Autonomous Region
at 98,2000 cubic meters; Dalian City,
17,100 cubic meters; Sichuan Province,
16,600 cubic meters; Heilongjiang
Province, 16,000 cubic meters; Tianjin
City, 14,700 cubic meters; and Jilin
Province, 13,300 cubic meters. Commerce
departments of each province are required
to strictly follow the export plan and keep
the Ministry of Commerce informed of
progress.

In wood product trade news, China’s log

imports totaled 28 million cubic meters,
valued at US$4,087 million in 2009, which
is down 5 percent in volume and 21 per-
cent in value from 2008. Softwood log
imports were 20.30 million cubic meters of
that total, valued at US$2,233 million and
hardwood log imports were at 7.76 million
cubic meters, valued at US$1,854 million.
Tropical log imports totaled 6.11 million
cubic meters, (22 percent of the national
total) down 15 percent from 2008. Main
suppliers of logs to China in 2009 were:
Russia (14.81 million cubic meters, 53 per-
cent of total log imports), New Zealand
(4.41 million cubic meters, 16 percent),
Papua New Guinea (1.66 million cubic
meters, 6 percent), Soloman Islands (1.12
million cubic meters, 4 percent) and Gabon
(1.10 million cubic meters, 3.9 percent).

Valued at US$298 million in 2009, China’s
imported furniture was up 5.0 percent in
volume and down 4.6 percent in value from
2008. Other exports such as wooden
doors, windows and flooring were down 6
percent from 2008 at US$3,118 million.

Japan

According to the Japan Lumber Reports
(JLR), the sentiment in the trade is that the
tropical log market has seen the bottom of
price declines and that an upward trend in
prices is on the way. Japan’s manufactur-
ers were active in the log market and
stocking up in advance of the Chinese
New Year Holidays, which traditionally
slows log harvesting and transportation,
especially in Malaysia.

Prices of log exports in Sabah and
Sarawak are showing signs of firming as
log supplies are tight. Recent reports say
log arrivals at Tanjonmani, the main log
depot in Sarawak, are being delayed due
to poor weather conditions. Prices are
approximately US$185 per cubic meter for
Mertanti regular and US$145 per cubic
meter for small Meranti. Due to strong
active purchasing by India and China,
Kapur prices are high and firming. The lat-
est Kapur prices were said to have
reached US$260 per cubic meter for logs
from Sarawak while logs from Sabah have
been selling at around US$245 per cubic
meter.

Housing starts in Japan were reported at
27.9 percent lower than the same time

period a year ago at 787,410 units.
According to the JLR, this was the lowest
level recorded in 45 years. The largest
decline was seen in the number of condo-
minium units built, which were down 58
percent from a year prior.

Guyana

The role of the Guyana Forestry
Commission (GFC) is growing and
expanding as it ensures forests are pivotal
to mitigating climate change, performed
without compromising its support and pro-
motion of the timber industry, according to
a statement released by the Ministry of
Agriculture.

Efforts have been made over the last two
years to strengthen the capacity of the
GFC to address climate change issues
such as Reduced Emissions from
Deforestation and Degradation (REDD)
and Guyana’s Low Carbon Development
Strategy (LCDS).

The GFC however, states it has not lost
sight of its goal of achieving a competitive
and sustainable wood-processing sector
where the emphasis is on value-added
products. Established to focus on the
development production capacity and mar-
kets for wood products The Forest
Products and Marketing Development
Council (FPMDC) encourages investments
in the sector.

The Minister of Agriculture said,
“Notwithstanding our efforts in terms of
looking for incentives arising from the role
our forests play in climate change mitiga-
tion, there will continue to be a role for the
forestry sector. The changes will not affect
the timber sector in any way that will see it
downsized or lead to loss of jobs or clo-
sure. In fact, the measures will allow
growth within the context of the emphasis
on sustainable forestry management.”
Market news for Guyana included upward
trends toward more processing and lower
log exports. According to reports, recent
trade in Purpleheart logs and prices remain
stable. Encouraging and positive produc-
tion of rough sawn (undressed)
Greenheart was also reported. Active buy-
ing for (undressed) Purpleheart was
reported only for Select grades with satis-
factory average pricing.
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Finland

The Finnish Forest Industries Federation
(FFIF) recorded a small increase for the
Finnish forest industry. The value was
€15bn, with €4bn generated by wood
products. A spokesperson said the industry
has modernized its structures and
increased operational efficiencies to devel-
op opportunities during the global reces-
sion.

“As markets recover the steady availabili-
ty of domestic timber at a competitive price
will become an increasingly important
issue,” the spokesperson added, also stat-
ing that political decisions concerning
energy and labor continued to affect the
industry’s competitiveness.

In other news, strikes threatened by the
Finnish Transport Workers Union (TWU)
could cause an upset to the country’s
forestry industry, according to the Finnish
Forest Industries Federation.

The latest news from the International
Timber Industry states that one day of
strikes at seven Finnish ports has already
been held in recent weeks.

In all of Finland’s 25 ports Stevedores
have been warned that a strike would be
held if an agreement is not made. FFIF
said industrial action initiated by the union
threatened forest industry exports and are
leading to loss of export revenues.

FFIF Executive Vice-President Jari Forss,
said the union’s demands “were not con-
nected with the realities of today.”

“The actions of the TWU are endangering
the jobs of forest industry employees,” he
said.

Forss also said the forest industry had
undergone difficult structural changes but
was well poised to succeed as the econo-
my recovers. “It is unwise to erode oppor-
tunities for success by hampering export
deliveries.”

India

The ministry of finance recently received a
submission by the timber sector for
changes in import duty levels in the next
national budget. The maximum duty reduc-
tion request from 10 percent to 7.5 percent

Continued on page 20
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Baillie has long been recognized as the trusted name in

premium North American hardwood lumber. With its

entry into the exotics market, Baillie takes that same

capability and dedication to quality, value and customer

service and applies it to an exciting new product line.

Baillie now offers the most desirable species from South
America and Africa in a wide range of thicknesses and
sorts, including flat-sawn, quarter-sawn, pattern grade

1CS

BAILLIE LUMBER CO.
Exotic Sales Direct Line 252.523.0021

and figure. And as always, Baillie prides itself on

X0

4002 Legion Drive / Hamburg, NY 14075 USA
phone 716.649.2850 / 800.950.2850 / fax 716.649.2811
www.baillie.com / e-mail: info@baillie.com

meeting any customer’s most demanding challenges

with custom sorts.



http://www.surfaces.com
http://www.baillie.com
mailto:info@baillie.com

Page 18

import/export timber products’ stock exchange

FOR SALE

Tropical Hardwood Lumbers
Genuine Mahogany
African Mahogany (Khaya)
Sapele Mahogany
Spanish Cedar
Brazilian Cherry (Jatoba)

Alan Mcllvain Company
501 Market Street
Marcus Hook, PA 19061
Phone: (610) 485-6600
FAX: (610) 485-0471
www.alanmcilvain.com

Quality Hardwood Lumber and Moulding
Since 1798

For SALE

5 T/L 10/4 S&B Ash

1 T/L 5/4 S&B Basswood
2TAL5/4 #1 Com Basswood
1 T/L 6/4 S&B Basswood
2 T/L 8/4 S&B Basswood
3 T/L 4/4 #1 Com Beech

3 T/L5/4 S&B Beech

1 T/L 8/4 S&B Beech

5 T/L 5/4 #2 Com Hickory
5 T/L 6/4 S&B Hickory
5 T/L 6/4 #2 Com Hickory
4 T/L 8/4 S&B Hickory
5 T/L 8/4 #1 Com Hickory
2 T/L 5/4 S&B W. Oak
2 T/L 8/4 S&B W. Oak
2 T/L 4/4 S&B Walnut

4 T/L 4/4 #2 Com Walnut
1 T/L 5/4 S&B Walnut
2 T/L 6/4 S&B Walnut
4 T/L 8/4 S&B Walnut

5 T/L 4/4 S&B Hickory
4 T/L 4/4 #1 Com Hickory
5 T/L 4/4 #2 Com Hickory
1 T/L 5/4 S&B Hickory
3 T/L 5/4 #1 Com Hickory

Cole Hardwood Inc.

P. O. Box 568
Logansport, Indiana 46947
574-753-3151 Fax: 574-753-2525
e-mail at: dave@colehardwood.com
home page: www.colehardwood.com

Aspen - Tremble

4/4 Fas/F1F 6’ only 21000’
Black Cherry - Cerisier
4/4 Fas/F1F Sappy 14000’
4/4 Comsel 18000’

4/4 2 Com 18000’

4/4 Fas/F1F Narrow 5” 7000’
5/4 Comsel 27000’

6/4 Fas/F1F 7'+ 25000’
8/4 Fas/F1F 15000’

10/4 Fas/F1F 40000’

12/4 Fas/F1F 40000’

16/4 Fas/F1F 12000’

Soft Maple - Plaine

5/4 Fas/F1F 25000’

6/4 Fas/F1F 20000’

Hard Maple - Erable

4/4 Fas/F1F Sap 19000’
4/4 Fas/F1F 1+2 w 40000’
5/4 Fas/F1F 1+2 w 30000’
6/4 Fas/F1F 1+2 w 30000’
8/4 Fas/F1F 1+2 w 25000’
10/4 Fas/F1F 1+2 w 18000’
12/4 Fas/F1F 1+2 w 8000’
Red Oak - Chene Rouge
8/4 Fas/F1F 25000’

8/4 Fas/F1F R/Q 15000’
White Ash - Frene Blanc
3/4 Fas/F1F 4000’

3/4 Fas/F1F Narrow 6000’

We now have possibility to

offer:

A) Rift Quartered in Hard Maple,

Cherry, Walnut and Red Oak

B) FSC Certified in Hard Maple and Cherry

PRIMEWOOD LUMBER INC.

Tel: 819-478-7721 Fax: 819-477-6662
1150 Labonte
Drummondbville, PQ, CN J2C 5Y4
Web: www.primewood-lumber.com
Contact: J.J. Bourbeau - 819-478-7721
E-mail: jjbourbeau@primewood-lumber.com
Guy Genest - 819-478-7721
E-mail:ggenest@primewood-lumber.com
Denis LeBlanc - 613-549-8348
E-mail:denisleblanc.primewood@on.aibn.com
J-F Audet - 819-478-7721
E-mail: jfaudet@primewood-lumber.com

Kiln Dried Lumber

Walnut
4/4 -20/4
Cherry
4/4& 8/4
Red Cedar
4/4&6/4

MIDWEST WALNUT CO.
P.O. Box 97
Council Bluffs, IA U.S.A. 51502
Call: 1-712-325-9191 Fax: 712-325-0156
E-Mail: larrym@midwestwalnut.com
www.midwestwalnut.com

FITZPATRICK & WELLER Inc.
Ellicottville, New York
716-699-2393 phone
716-699-2893 fax
sales @fitzweller.com

ASH

4/4 FAS 9-10’ 1 Cont.

4/4 Select 6’ 6 mbf

4/4 1 Com all white 5 mbf

8/4 FAS 2 Conts.

AMERICAN BEECH

4/4 FAS Steamed 6 mbf
HARD MAPLE

4/4 FAS straight 7° 13 mbf

4/4 FAS 9-12’ 1 Cont.

4/4 1 Com 1+2 white 3 Conts.
4/4 1 Com #1 White 2 Conts.
4/4 2 Com sap+btr 1 Cont.
6/4 1 Com 1+2 white 1 Cont.
HICKORY

4/4 FAS 2 mbf

5/4 FAS 9 mbf

5/4 1 Com 4 mbf

RED OAK

4/4 FAS straight 8’ 5 mbf

4/4 FAS color sort, S2S 1 Cont.
5/4 FAS color select, S2S 1 Cont.
6/4 FAS 1 Cont.

SOFT MAPLE

4/4 FAS 1 Cont.

4/4 1 com brown, S2S 1 Cont.
6/4 FAS 5 mbf

WHITE OAK

4/4 FAS 8 mbf

We also offer S2S, SLR1E, edge glueing, face glueing,
CNC machining, moulding, boring, sanding, turning,
and carving.

Import/Export Wood Purchasing News

Hermitage Hardwood

----- Lumber Sales, Inc. -----

105 Ridgedale Drive P.O. Box 698
Cookeville, TN 38501 U.S.A. Cookeville, TN 38503 U.S.A.
931-526-6832  931-526-4769 Fax
E-mail: info@hermitagehardwood.com
lawson @hermitagehardwood.com
Website: www.hermitagehardwood.com

Contact: Parker Boles, Adam Moran, Steve Gunderson
Lawson Maury - Export
www.hermitagehardwood.com

SPECIALS:
AFRICAN MAHOGANY 5/8, 4/4 - 12/4 6’ - 7’ only
For Sale
SH

4/4 FAS 50m’ W1F 15/16
4/4 FAS 20m’ Uns. 15/16
5/4 FAS 13m’

5/4 2 Com 6m’

6/4 2 Com 5m’

8/4 1 Com 20m’
BASSWOOD

4/4 FAS 20m’

4/4 2 Com 10m’

5/4 FAS 3m’

CHERRY

4/4 FAS 35m’

4/4 1 Com 35m’

4/4 2 Com 45m’

4/4 3 Com 25m’
POPLAR

4/4 FAS 55m’

4/4 FAS 12m’ S2S

4/4 FAS 7m’ 12” & Wider
4/4 1 Com 30m’

4/4 2 Com 17m’

4/4 2 Com 45m’ S2S
5/4 FAS 24m’

5/4 1 Com 60m’

5/4 2 Com 45m’

6/4 FAS 68m’

6/4 1 Com 39m’

6/4 2 Com 30m’

**SPECIALS**- COLOR NO DEFECT

Red Oak 15/16 FAS 7m’
Red Oak 1 3/16 FAS 10m’
Red Oak 1 7/16 FAS 6m’
White Oak 4/4 FAS 4m’ White Oak 6/4 FAS 24m’

B
Don’t Be Left Behind by your competitors serving the Export J'.fan'vua'-t.n
Reserve your Full Page NOW in the 35th Edition of the Forest Products Export Directory.

FOREST ﬂ,

000 distribution throughout
Asia, Evrope, the Middle East

and South America

email Michelle Patterson at
michellep@forestproductsexport.com
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Veneer Logs — 4 sides clear
2 x 40’ Northern Red Oak

157+
2 x 40’ Ohio White Oak 16"+
2 x 40’ Hard Maple 14”7+
Veneer L — 3 si lear
3 x 40’ Northern Red Oak
147+
5 x 40’ Ohio White Oak 16"+
3 x 40’ Hard Maple 14"+
Basswood
4/4 Sel&Btr KD Rgh
her
5/4 Prime KD Rgh
6/4 Prime KD Rgh
4/4 SEL KD Rgh
4/4 #1C KD Rgh
8/4 Prime KD Rgh
4/4 Sel&Btr KD Rgh
5/4 #2C KD Rgh
Poplar
4/4 #2C KD Rgh
R

ed Oak
4/4 #1C KD Rgh

Walnut

5/4 #1C KD Rgh

5/4 #2C KD Rgh

8/4 #2C KD Rgh

4/4 FAS/1F KD Rgh

5/4 FAS/1F KD Rgh

8/4 FAS/1F KD Rgh
Sycamore

4/4 #1C #1C&Btr Qtr&Rift
KD Rgh

Soft Maple

4/4 Sel&Btr Sap KD Rgh
4/4 #1C 1C&Btr WHND KD
Rgh

White Oak

5/4 #2C Qtr&Rift KD Rgh
4/4 Sel&Btr Rift 4” Strips KD
Rgh

4/4 Sel&Btr Qtr KD Rgh
5/4 #1C Qtr&Rift KD Rgh
4/4 #2C Rift&Qtr KD Rgh
4/4 #1C Rift&Qtr KD Rgh
4/4 #1C KD Rgh

Contact: Ed Hershberger
Yoder Lumber gggr;pany Inc.

4515 T

Millersburg, OH 44654
Voice: 330 893-3121
Fax: 330 893-3031

DOWNES & READER HARDWOOD CO.
IMPORT DIVISION

Stock subject to prior sale

African Mahogany
4/4 Sel/Bet 14,585
5/4 Sel/Bet 852
6/4 Sel/Bet 5,617
8/4 Sel/Bet 5,376
Bloodwood

4/4 Sel/Bet 6,395
Cumala

4/4 Sel/Bet 31,921
Edinam

4/4 Sel/Bet 11,716
8/4 Sel/Bet 16,363
Genuine Mahogany
4/4 Sel/Bet 2,356
5/4 Sel/Bet 105
6/4 Sel/Bet 7,739
8/4Sel/Bet 3,474
10/4 Sel/Bet 2,098
4/4 FEQ 13,947
5/4 FEQ 6,050

6/4 FEQ 5,565

8/4 FEQ 18,405
10/4 FEQ 14,859
12/4 FEQ 406
16/4 FEQ 16,310
Ipe

4/4 Sel/Bet 12,453
5/4 Sel/Bet 7,843
Jatoba

4/4 Sel/Bet 36,466
Lacewood

4/4 Sel/Bet 5,598
8/4 Sel/Bet 418
Marupa

4/4 Sel/Btr 16,990
5/4 Sel/Btr 7,003
6/4 Sel/Btr 6,443
Peruvian Walnut
4/4 Sel/Btr 10,640
6/4 Sel/Btr 5,033
8/4 Sel/Btr 8,552

Toll-Free: 866-452-8622
Call William or Steve
www.ironsticks.com

import

ownesandreader.com

Downes & Reader Hardwood Co. Inc.
P.O. Box 456 - Evans Drive
Stoughton, Mass 02072

Penn-Sylvan International, Inc.

Spartansburg, Pennsylvania U.S.A.
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Contact: Bill Reese, mobile (814) 881-7111

3 Telephone (814) 827-8271 Fax (814) 827-8272
E-mail PennSylvanUSA®@aol.com

. . www.Penn-Sylvan.com
Eastern White Pine 4

America’s Largest

Eastern White Pine Producer Veneer Logs - 4 Sides Clean

Manufacturing 4/4 Boards S4S, S1S2E,
Rough and pattern in 4” through 12”
Manufacturing all NELMA Grades which

2 x 40’ Northern Red Oak, 15” /up

2 x 40’ Pennsylvania Cherry, 14” /up - grade A

include: 2 x 40’ Pennsylvania Cherry, 14" fup - grade A-B
C Select

D Select 2 x 40’ Nortthern White Oak, 14”/up

DBTR Select !
. Veneer Logs - 3 Sides Clean

Finish

Premium 5 x 40’ Pennsylvania Cherry, 13” /up

Standard

Industrial 5 x 40’ Northern Red Oak, 13” /up

Shop 2 x 40’ Northern White Oak, 13” /up

Cut Stock

Timbers Northern Appalachian Hardwood Lumber - Kiln Dried
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KILN DRIED LUMBER FOR SALE
WHITE OAK
4/4 FASHF&Btr #1 Com
HICKORY
4/4 FAS/F&Btr #1 Com, #2 Com
5/4 FAS/1F&Btr #1 Com
6/4 FAS/1F&Btr #1 Com
8/4 FAS/1F&Btr #1 Com
WALNUT o
4/4 FAS/F&BIr #1 Com, #2 Com
5/4 FAS/1F&Btr #1 Com, #2 Com
6/4 FAS/1F&Btr #1 Com, #2 Com
8/4 FAS/1F&Btr #1 Com, #2 Com
10/4 FAS/F&BIr #1 Com, #2 Com
12/4 FAS/F&BIr #1 Com, #2 Com
YELLOW POPLAR
4/4 FAS/F&BIr #1 Com, #2 Com
5/4 FAS/F&Btr #1 Com, #2 Com
6/4 FAS/1F&Btr #1 Com, #2 Com
8/4 FAS/F&Btr #1 Com, #2 Com
10/4 FAS/F&BIr #1 Com
12/4 FAS/F&BIr #1 Com
16/4 FAS/F&BIr #1 Com

W.M. Cramer International Inc.
Hickory, NC 28603 USA
FAX: (828) 397-3763 PH: (828) 397-7481
E-Mail: ruthc@cramerlumber.com
Web site: www.cramerlumber.com

Hancock Lumber operates 3 SFI/FSC 4/4 Pennsylvania Cherry - Prime and Comsel grades
Certified Sawmills in Maine and can produce 4/4 and 5/4 Red Oak - Prime and Comsel grades
to your needs

4/4 White Oak - Prime and Comsel grades

PLEASE CONTACT MATT DUPREY 4/4 Hard Maple - Prime 1+2 White and Comsel grades

OR
JACK BOWEN AT 207-627-7605

4/4 Soft Maple - Prime and Comsel grades

4/4 Ash, Beech, and Poplar - Prime and Comsel grades

P.O. Box 299 - 1260 Poland Spring Rd
Casco, ME 04015

Hard Maple Veneer Logs - end Oct.
Sales Fax: (207) 627-4200

shipment CUSTOM Grades Available -
Shipping Dry Lumber-
Inquiries Welcome
Contact Us Today!

To learn more about us visit our
website at:
www.hancocklumber.com

FOR SALE

GENUINE MAHOGANY LUMBER
CEREJEIRA
SPANISH CEDAR
SAPELE
SANTOS MAHOGANY
PERUVIAN WALNUT

Newman Lumber Co.
Gulfport Sales Staff: Doug, Bill, Pam, Roy
Phone: 1-800-647-9547 or (228) 832-1899

FAX: (228) 831-1149
Website: newmanlumber.com
Mailing Address:
P.O. Box 2580 - Gulfport, MS 39505-2580

RED OAK
WHITE OAK
CHERRY
SOFT MAPLE

W TUSCARORA
s HARDWOODS

MANUFACTURING OVER 18 MILLION BF OF QUALITY BAND SAWN
NORTHERN APPALACHIAN HARDWOOD KILN DRIED LUMBER

=

RIFT & QUARTERED RED OAK & WHITE OAK

POPLAR
WHITE ASH
HARD MAPLE
WALNUT

500,000 B.F. Dry Kiln Capacity 2 Million B.F. Dry Storage
Container Loading Mixed TL’s

S28, Ripped to Width, Cut-Length & Finger-Joint
Lumber Measured & Inspected after Kiln Drying

Phone 717-582-4122
E-mail: sales@ituscarorahardwoods.com

FAX 717-582-T43}8

Toll Free: 1-800-253-0263
ebsite: tuscarorahardwoods.com
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Continued from page 17

will help lower production costs and make
exports more competitive according to the
industry. Analysts say such a reduction
could also help the government meet its
commitment to align import duties to Asean
levels, say analysts.

India’s log imports are reported by
CAPEXIL at 3,875,300 cubic meters com-
pared to 3,931,400 cubic meters during the
same time period a year earlier.

According to sources, exports have seen
an increase of up to 86 percent in ship-
ments of sawn timber and 29 percent in
exports of other wood products. The
increases have helped offset the declines
in exports of wooden furniture.

Ghana

Part of a US$30 billion global fund set
aside by developed countries on climate
change has been awarded to Ghana,
according to the country’s Minister of
Environment, Science and Technology.
The funds are to be used to implement cli-
mate change related socio-economic activ-
ities. The government was in the process
of developing a low carbon emissions
growth plan, which would anchor Ghana’s
sustainable development agenda, the
Minister said.

With a low level of carbon emissions com-
pared to developed countries and even
when compared to the large developing
countries, steps are still needed to reduce
emissions further, the Minister added. One
percent of the District Assemblies
Common Fund has been committed to a
massive tree-planting program, which the
government hopes will reduce deforesta-
tion and forest degradation.

Expected to grow by at least 5.7 percent
this year, Ghana’s economy will gain com-
pared to the 5 percent achieved in 2009.
Ghana will begin oil production this year
and the oil reserves found are estimated to
contain 1.8 billion barrels of crude oil.
Some recent sawnwood prices for Ghana

were reported as US$855 per m3 for
Afromosia and US$500 per m3 for
Asanfina. Price differences between air-
dried and kiln dried African Mahogany
were sizeable at US$595 and US$665 per
m3 respectively.

[ ]
Canada

According to  Random  Lengths
International, Canadian exports to China
recently reached a record at 830 million
board feet, more than double the previous
year. Observers predict that Chinese
imports from Canada will continue to surge
through 2010 and beyond.

Random Lengths also said that Canada
Mortgage and Housing Corporation fore-
casted Canadian housing starts of 141,900
in 2009 and 164,900 in 2010.

[ ]
Germany

The state-owned forestry administration of

Thuringia lumbered over one million cubic
meters in 2009. According to the IHB
Fordaqg Network, that amount is significant-
ly lower than in years before hurricane
Kyrill, when the total cutting volume was at
1.4 million cubic meters. Currently the
administration has a logging plan stipulat-
ing a timber removal of 1.1 million cubic
meters from state-owned forests.

“The reforestation of the clearings and the
ecological forest conversion with a view to
climate change are our principal tasks,”
Jurgen Reinholz, Thuringia’s forestry min-
ister said.

Requests for storm fallen timber volumes
from the state-owned forestry operation
Hesse-Forst after the recent hurricane
Xynthia are still running. Although the high-
lands haven’t been surveyed yet, the head-
quarters of the operation in Kassel expects
that 1.1 million cubic meters of softwood
and 100 cubic meters of hardwood have
been ravaged by Xynthia.

In related news the representatives of the
forestry and wood industry have argued for
steady log prices in the Southwest of
Germany. During a recent periodical meet-
ing of the forestry department of Baden-
Wittermberg at Bobligen, analysts of both
sides said that for more reliable planning
the up and down of prices should stop.

President of the sawmill and wood indus-

try association of Baden-Wirttemberg
VSH, Wilhelm Schilling said to the forestry
sector, “You can act on the assumption of
a continuous demand.” He also underlined
the importance of steady prices to close
the gap between log and lumber prices.

BUSINESS TRENDS
(CANADA)

ONTARIO

This year, the winter saw fewer storms
and much less snowfall than in previous
years, thus causing less disruptions to the
logging and sawmilling industries. The
ground freeze supported the industry early
in the winter and throughout the season.
Sawmills were thus able to purchase logs
and had sufficient inventories to operate
consistently. However, many mills reported
they had not committed to log or timber
purchases needed to run routine produc-
tion schedules. According to areas contac-
ted, some mills advised they had been
idled. It was also reported that sawmill pro-
duction was down and had been off for
several months. Kiln-dried inventories
have dropped, with quantities and rate of
drying lumber being insufficient.
Competitive pressures are fuelling higher
prices. Markets are still weak due to the
economic downturn. Wholesalers are pur-
chasing only what they need to fill orders.
On the face of it, the sharp rise in lumber
prices over the past several weeks in early
February, should have been welcome
news for Canada’s recession-battered
forestry companies. But industry players
were not prepared to relax their cautious
stance as they searched for signs that a
true recovery in the critical U.S. housing
market was taking hold. Prices had increa-
sed to reflect the reduced supply but there
was no actual upswing in demand. U.S.
housing construction activity reached its
highest level in six months in January, a
better-than-expected increase of 2.8 per-
cent to a seasonally adjusted annual rate
of 591,000 units, slightly higher than the
580,000 economists had forecasted.

On international markets, the demand for
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Ash has been keeping business for this
specie steady. Orders and shipments are
keeping close pace with the production.

For Aspen, however, there is no change in
market trends — business is with estab-
lished contacts. The industry is currently
favouring Oak supplies, therefore
Basswood is not as in great demand but
has remained steady. The developing pro-
duction has been absorbed by demand for
most grades and thicknesses.

Market conditions for Hard Maple
remained cautious, especially in light of the
potential run up in supplies during peak
production season. Wholesalers are
engaging area sources for required quanti-
ties of Hard Maple needed to meet their
sales or manufacturing production.
Demand is surpassing the supply at this
time, resulting in prices being moderately
higher for various grades.

Private economists are urging the
Finance Minister James Flahtery to tread
cautiously and keep spending flowing in
this fragile recovery. Economists suggest-
ed Flaherty look past some of the better-
than-expected data in Canada and the
United States and not move too quickly to
rein in the deficit.

Economists now see average economic
growth of 2.7 percent this year, according
to a Bloomberg survey. That’s higher than
the 2.3 percent Flaherty projected in his
September 2009 fiscal update, but still well
below the 5 to 6 percent that typically fol-
lows a deep slump. “The dominant theme
here is that unlike recoveries from previous
recessions this one’s going to be fairly slow
and drawn out,” said the deputy chief
economist at Toronto-Dominion Bank. “I
don’t think the government should be tight-
ening fiscal policy before the recovery has
gained greater traction.”

Canada is in a better position to carefully
talk about a plan for tackling the budget
shortfall that the global downturn spawned.
Mr. Flaherty and Treasury Board President
Stockwell Day have said the budget will
include a road map to bring the budget
back into balance within five years. Most
Canadian economists say outlining such a
strategy is a good idea, but caution against
being too aggressive. Unless economic
growth turns out to be significantly stronger
than economists are projecting, the recov-

Continued on page 21
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ery won’t do enough to get back into a bal-
anced budget, said TD’s deputy chief
economist. “The budget is an opportunity
to lay out a framework for what you try to
do over a five-year horizon, and in that
context there’s a perfectly good opportuni-
ty to outline how you intend to, after the
economy’s gained significant momentum,
get back into a balanced budget.”

QUEBEC

Industry contacts report that recent mar-
ket surge was fueled by supply shortages.
The economy is weak and is a drag on
hardwood business. The contraction of the
economy, high fuel costs, there are issues
plaguing demand, restrictions to working
capital, and the high Canadian dollar, all
make for very challenging times for the
industry. Competitive supply pressures are
also part of the mix of doing business.
Business remains normal, under these
challenging times, for Aspen, although it is
based on established buyer and seller
agreements. Basswood activity was bol-
stered by increased exports in early winter
for lumber and components. Demand is
reported to be keeping close pace with
developing production. Prices were stable
for most grades, but edged forward recent-
ly in past weeks.

Prices for kiln dried Hard Maple respon-
ded to market’s increased momentum and
tightening supplies. Unselected Hard
Maple sales are steady, but not intense,
with prices being stable. Contacts report
steady activity for green Hard Maple, espe-
cially as it relates to colour having a strong
influence on the level of demand. Winter
cut production peaked, thereby minimizing
supply strains and related price inflation.
Demand for Red Oak remains strong,
both on domestic and international mar-
kets. Buyers of green lumber are tyring to
rebuild inventories to avoid production
downtime or losing sales. With sawmill pro-
duction currently focussing on whitewoods,

green Red Oak supplies were only margi-
nally adequate throughout February and
early March.

Most regions contacted reported strong
demand from export markets, thus lowe-
ring inventories for White Oak. Orders and
shipments of green stocks are absorbing
developing production. Prices are remai-
ning firm.

Prices for pallet lumber and cants remain
in check due to industrial lumber produc-
tion remaining low. Demand for wooden
packaging and raw materials are at a slow
pace. The need for pallets and containers
is low due to the weak economy.

It is also reported that there is no change
for board road material, with little activity
being reported as the oil and gas field
construction is slowest during the winter
months.

Many people around the world followed
the news on the earthquake in Haiti in
January and February. Volunteers were
deployed to assist in relief efforts — even
forestry companies donated lumber to
assist in the rebuilding of homes in that
country.

Quebec’s forest industry provided some
assistance to the rebuilding of Haiti by
donating $2 million of wood for the
construction of 2,000 housing units adap-
ted for the climate and needs of that coun-
try. Herve Deschenes of FP Innovations
said Haiti cannot be rebuilt with the same
materials and standards as existed before
the earthquake. FB Innovations would like
to send modular houses, similar to what
was built for Indonesia following the 2004
tsunami. Quebec companies are offering
the lumber because Haiti has been almost
totally deforested, and they will call on
other industries to provide doors and win-
dows, and on the governments to pay the
cost of building the modules and shipping
them to the Caribbean. While the early
government reaction was positive, the
companies involved were not waiting for a
government initiative, said the Quebec
Wood Export Bureau, who is also involved
in the initiative. Other provinces may join
the project, and the forest industry in other
countries were also interested in making a
contribution.

The seasonally adjusted annual rate of
housing starts reached 186,300 units in
January 2010. This is an increase from the

December 2009 rate of 176,100 units,
according to Canada Mortgage and
Housing Corporation (CMHC). According
to final figures, actual housing starts for
2009 totalled 149,081 units, with activity
improving as the year progressed.
“Housing starts improved in both the
singles and multiples segments in
January,” said the Chief Economist at
CMHC’s Market Analysis Centre. “These
increases are similar to the ones that
occurred in December.”

The seasonally adjusted annual rate of
urban starts increased by 4.4 percent to
165,200 units in January. Urban multiple
starts increased by 5.7 percent to 76,300
units while single urban starts increased by
3.3 percent to 88,900 units.

January’s seasonally adjusted annual rate
of urban starts increased by 7.3 percent in
Quebec, by 2.3 percent in Atlantic
Canada, and by 1.5 percent in Ontario.

BUSINESS TRENDS
(U.S.A.)

LAKE STATES

Hardwood suppliers in the Lake States
Region report improving market conditions
overall. Business activity is brisk but log
supply shortages are hindering sales,
according to sources.

An Ohio hardwood lumber supplier said,
“People are placing orders, products are
shipping, but whether it’s due to shortages
in the marketplace or whether it’s an actu-
al increase in the overall need for hard-
wood lumber and whether it will continue
remains to be seen.

“There are lumber shortages across the
hardwood region, particularly in Walnut,
upper grade Red Oak and Poplar items,”
he continued. “We cut Ash, Basswood,
Cherry, Hickory, Hard and Soft Maple,
Walnut and Red and White Oak. Walnut is
moving well, Red Oak is moving better and
Poplar and Ash are also picking up.”

A concern that appears to be apparent in
all regions is container availability.
“Container pricing and availability is
becoming a problem for people all over. |
think as fuel prices increase this summer
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that will be an issue that will eat into profit
margins,” he said. “It's going to be tough to
cover the spread or to stay profitable
between green prices coming up and kiln-
dried price resistance on the customer’s
part of being able to pay higher prices.”
The source, which markets to distribution
yards and endusers, is cautiously opti-
mistic about the coming months. “It's any-
body’s guess; I'm not convinced that this
uptick has legs. | think it is short fused.
We’re planning differently but | think it will
be flat as we move through the next six
months.”

In Michigan, a hardwood supplier said his
business was up by 30 percent. “It’s par-
tially supply driven, but we are also getting
more inquiries,” he explained. “Our sales
are definitely better. Since the week before
Christmas even, we’ve had a steady
increase of volume sales.

In reference to the factors involved in the
recent increase, he said, “Housing is pick-
ing up a little bit, not great but substantial-
ly better. Of course the export market is
picking up, which is helping out.”
Supplying Red and White Oak,
Basswood, Hard and Soft Maple, Birch,
Beech and Cherry, the source said log sup-
plies were scarce. “My inventory level is
up slightly but that’s because it was a
record low last year,” he said.

In the next six months, he expects busi-
ness conditions to get better. “I think it will
gradually get better to the point where peo-
ple will start putting up a little more inven-
tory and maybe put a little money into their
plant too,” he said. “We have equipment
upgrades on hold right now. The price of
logs is going up and not coming back
down, so you have to improve your equip-
ment to get more out of the log and
become more efficient or we won’t be run-
ning that long. If we can get a couple of
quarters under our belt with significant
improvement in sales from last year, we’ll
probably go ahead with the project this

fall.”
[ ]

NORTHEAST

Northeastern lumber suppliers are mixed
as some report improving business condi-
tions and others report moderate changes

Continued on page 22

TROPICAL FOREST
FOUNDATION

RAT.
_D*-.ﬂ
= =

\‘ wpa! 2

Member of the 4 g
Timber Trade & *-1" ey

Federation

N P
NHG
NHG TIMBER LTD

The Natural Source of
World Hardwoods

e Nearly 30 years experience in supplying Tropical Hardwoods direct
from source in West Africa to the North American Market.

e Suppliers of the whole range of African Species, including Sapele,
Sipo, Mahogany, Okoume, Guarea, Makore, Afromosia, Teak,
Iroko, Walnut, Mansonia, Bubinga, Wenge, Padouk, Hyedua
and others.

¢ Expertise in Timber/Comprehensive Service/Continuity of Supply

Working with NHG Timber is Working in Partnership

NHG TIMBER LTD
4 Eagle House, Cranleigh Close, Sanderstead
Surrey CR2 9LH, United Kingdom
Telephone: +44 (0) 20 8651 4030
Fax: +44 (0) 20 8651 0913
E-mail: sales@nhgtimber.co.uk
Website: www.nhgtimber.co.uk


mailto:sales@nhgtimber.co.uk
http://www.nhgtimber.co.uk

Page 22

BUSINESS TRENDS
(U.S.A.)

Continued from page 21

in business activity.

A Massachusetts hardwood lumber sup-
plier said weather is creating a problem
along with the general economy, and he
has not seen much improvement.

In regard to the factors involved with the
lack of improvement in his area he said,
“Housing is the number one issue. There
are other issues like the stimulus dollars
that are going into road building and things
of that nature, not into general construc-
tion.”

The hardwood distributor that stocks all
domestic hardwoods said supply has not
been an issue. “Our inventory levels are
good. We reduced our inventory back in
2005 and we've been running with a fairly
level inventory for about the last year and
a half.”

He mentioned that prices have been fairly
consistent but he does expect that to
change along with supply in the coming
weeks.

“As people leave the industry for one rea-
son or another the remaining players are
going to have to work harder but probably
not make any more margin,” he concluded
for the remaining outlook of 2010.

A hardwood supplier in Pennsylvania said
limited supply has increased product
demand making overall market conditions
better in his area. “It is definitely more sup-
ply-oriented than demand. We think that
the supply is being limited by the amount of
mills actually going out of business as well
as production being down,” he explained.
“Conditions are better but | don’t think
we’re out of the woods yet.”

Supplying Cherry, Hard and Soft Maple,
Red and White Oak and Ash the contact
said most species were moving well and
his inventory levels were good for logs and
fair for lumber. As for pricing, he said he
was looking for things to level off over the
next few months.” On stumpage prices
we've seen an increase in the last six
months and we’re looking for it to stay sta-
ble in the coming months,” he said.

The 60 percent domestic and 40 percent

export supplier mentioned in reference to
transportation costs, “Export container
prices and availability are rapidly increas-
ing.”

Taking a look at the next six months, he
said, “For our company and our situation
the outlook is good, for the industry as a
whole | think it’s fair.”

SOUTHEAST

A hardwood lumber supplier in Tennessee

said demand for pallet cants was good in
his area because many mills are out of
logs. “Anything you have for sale can eas-
ily be sold and anything you sell today
seems as if you can get more for it next
week.”

Compared to six months ago he said the
market was better. Supplying Red and
White Oak, Ash, Gum and Sycamore, the
source also mentioned that Red and White
Oak was moving well but availability of
many species was tight. “We buy a lot of
outside lumber and it’s hard to find it at a
price you can sell it at,” he explained. “Our
inventory levels are at historical lows.”
The contact, which predominately sells
lumber to the export market, said trans-
portation was quickly becoming an issue.
“Containers are becoming tight; the book-
ings on the steamships keep getting
pushed back.”

Going forward, the source said when the
weather clears he expects improvement.
“If we can get some timber in we can make
some money, if the price of logs stays rea-
sonable. | think business will remain
steady if supply comes back.”

In Mississippi, a hardwood lumber and
hardwood flooring supplier said while
demand is improving, supply is decreas-
ing. “Overall, things seem to be getting bet-
ter, but we've just got a different set of
problems now. There is more demand on
the product but there are also fewer prod-
ucts on the market. Pricing is up substan-
tially, but so is log cost,” he explained. The
contact attributed availability issues in part
to the weather. “It's been so wet, we can’t
get any logs. You can buy all the logs you
want from the landowners but you’re not
going to get them, it’s too wet.”

Supplying Red and White Oak, Ash and

Poplar, he said all species were moving
well but inventory levels were down.
“We’re out of logs; it's as simple as that.
For any tract of timber that can be logged
we expect the prices to be up.

“Availability of credit is also an issue that
is becoming larger everyday for our entire
industry,” he continued. The supplier,
which markets to flooring mills, distribution
yards, and cabinet and furniture manufac-
turers said he expects continued increases
in prices for finished products over the next
six months. “Once you get into late spring
and summer there is no way that we as an
industry can produce enough this year to
satisfy demand.”

WEST COAST

A hardwood supplier in California expects
a market improvement in the months to
come but currently did not see an improve-
ment. “We’re bidding larger jobs and we’ve
got more inquiries coming in, which sets us
up for the summer months, but at this
moment our sales levels are still off.”

The contact said uncertainty in the mar-
ketplace is playing the biggest role in the
economy. “Right now people don’t want to
spend money on any improvement project.
Some of the commercial projects had
already been financed or budgeted and
they have to go forward. But as far as
what’s happening in this general economy
it’s people having a very cautious attitude.”
Supplying more than 40 species including
Cherry, Alder and Poplar, he said Alder
was the number one seller currently. “I
believe Alder is our number one specie
right now. | think it has a lot to do with the
fact that pricing is easing substantially on
Alder. One thing | have noticed is availabil-
ity of Alder is nonexistent so we can’t quote
a lot of jobs using Alder. Other species like
Cherry, Red and White Oak and Poplar are
readily available. | have had trouble finding
the thicker stock in certain species. A lot of
people are dropping their slower moving
items and not sawing them so we’ve seen
shortages of heavier timber products like
10/4 and 12/4.”

He said his inventory levels are down by
30 percent and prices were firming up. “We
have just recently seen price increases
and | think that has more to do with log
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shortages than anything.

“Truck availability has been good; truckers
are eager to fill loads and | haven’t had any
transportation issues,” he added.

Marketing to small and medium cabinet
and furniture manufacturers, the source
believes things will turn around in the next
six months. “We have a lot of irons in the
fire and we might have some lead time
issues just because we have to get the
bins filled up. We’re also bringing our
employees back up to a 40-hour week,
which may cause a temporary adjustment
in our workflow but | think things are
brighter in the future.”

In Fontana, Calif., a hardwood supplier
said, “I don’t think the market is much bet-
ter than six months ago and if there is any
improvement it is very slight.”

Supplying an even mix of domestic and
imported hardwoods, the source said
Poplar is taking the lead in sales. “We han-
dle about 25-plus domestic and 25-plus
imported hardwoods and the Poplars are
moving well. The highest volume is all
grades and thicknesses of Poplar and
behind that would be Red Oak followed by
Hard Maple then Walnut and Birch and
White Oak.”

Regarding supply issues, the contact said,
“We’re having a farther lead-time obtaining
our species because of weather—wet
weather in the south and the extreme snow
in the north. Our inventory levels are down
as well. We went from an $8.2 million
inventory over two years ago down to
about a $4 million inventory. That’s begin-
ning to increase because we’re buying
more because we don’t know if supplies
will be there as quickly as we need it.”

When asked what species are moving
well and which are slower, he said, “It
varies by species and thicknesses. | think
percentage-wise, Poplar has seen the
biggest increases lately and we’ve seen
Ash trending upwards. The Red Oaks are
also trending upwards along with Walnut
but the largest increase is Poplar.”

As a whole, the source expects 2010 to be
challenging overall. “I think it’s still going to
be a challenging year. There are still some
sawmills, wholesalers and even manufac-
turers that went into this thing in a weak
position. | still think we’re going to lose
more people in the industry,” he said.
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Brattleboro, Vermont—Cersosimo
Lumber Company and Maine Woods
Company recently announced the forma-
tion of a cooperative hardwood manufactur-
ing and marketing program.

“After a lengthy shutdown and careful re-
organization, Maine’s largest hardwood
sawmill will restart with a new focus on pro-
ducing the highest possible quality Maple
and Birch,” Vice President and General
Manager of Cersosimo Lumber Co., Dan
Harrison, said.

Dan Harrison Monica Hastings

“Cersosimo Lumber Company personnel
will assist Maine Woods Company in this
effort and utilize Cersosimo’s domestic and
international marketing team to exclusively

Peter King Barbara Larson

represent these new products. Maine
Woods Company will continue to market a
range of hardwood products within the
regions of Maine, Quebec and the
Canadian Maritime Provinces. Cersosimo
will exclusively represent Maine Woods’
products globally and in North America out-
side these regions.”

The combined hardwood production of the
two companies will be approximately 40
million board feet annually. Cersosimo
Lumber Co. also produces 20 million board
feet of kiln-dried eastern White Pine per
year.

The companies operations include three
sawmills, grading and milling facilities,
extensive kiln capacity, custom kiln drying
facilities, an extensive network of foresters
and log concentration yards, railcar loading
facilities, transportation, and storage. For
more information visit www.cersosimolum-
ber.com or call 802-254-5691.

St.-Ephrem, Quebec—President of
Industries PHL, Denis Coté, recently
announced that Joe Thompson has been
appointed as senior account manager for
Western North America. “Well known by
sawmillers in western Canada and the
Pacific Northwestern United States,
Thompson has more than 30 years experi-
ence in sawmill opti-
mization and equip-
ment sales,” Coété
said.

Industries PHL
offers a full range of
sawmill and planer
mill equipment
including optimized
edgers, trimmers,
band saws, chippers,
canters, stackers
and stick placers.
Thompson can be
reached at 250-248-
0261 and by email at
joethompson@industriesphl.com.

Joe Thompson

Mississauga, Ontario—Weston Forest
Group, headquartered here, has been
named as one of Canada’s 50 Best
Managed Companies. This is the third year
in a row the company has received this
award.

Sponsored by Deloitte, CIBC Commercial

Banking, Queen’s School of Business and
the National Post, this honor recognizes
companies that succeed by focussing on
their vision, creating stakeholder value and
excelling in the global economy.

“This is a tremendous honor,” said Rick
Ekstein, president. “We are in the midst of
the worst market conditions the forest prod-
uct industry has ever seen, yet our teams
are clearly focused and working hard to
achieve our strategic goals. | am extreme-
ly proud of our staff.”

“In a tough economy, Weston has contin-
ued to focus on their core vision, as well as
applying innovative leading business prac-
tices and creating stakeholder value,” com-
mented John Hughes, Partner, Private
Company service group within Deloitte, a
national sponsor of the Best Managed pro-
gram. “Weston has a vision, and they are
actively trying to attain their goals, despite
the challenges in the global economy.”
Weston Forest Group was founded in
1958. The companies in the Weston Forest
Group supply domestic and imported hard-
woods, softwoods, engineered wood prod-
ucts and panel products across Canada,
the U.S. and around the globe. For more
information about Weston Forest Group
visit www.westonforestgroup.com.

High Point, North Carolina—
According to Furniture Today magazine,
reductions in shipping capacity have creat-
ed major headaches for many furniture
importers in recent weeks as they struggle
to keep merchandise flowing from their
Asian factories to their warehouses in the
United States.

Space on cargo ships has become
increasingly hard to find, and importers
state that when it is available, the shipping
charges are two to three times higher than
they were a year ago.

“The carriers have pulled so many vessels
out of service that they created a supply
and demand issue that wasn’t there
before,” Joseph Condra, director of product
development and sourcing at Crescent
Fine Furniture told Furniture Today. “What
is always a critical time is even worse.”
Vice-president of business development at
logistics provider Zenith Global Logistics,
Steve Wolfe said the situation is the worst
he has experienced in more than 15 years
of logistics work. “Space definitely is at a
premium. It couldn’t be much worse than it
is right now,” he added.

Some importers reported that even after
booking space, there is a good chance
some containers will get bumped off the
vessel by an importer willing to pay a high-
er price for the space. “After the containers
for Wal-Mart and a few other big retailers
are loaded, the rest of the space is basical-
ly up for auction,” Wolfe said.

According to importers and logistics
providers, typical cost for a 40-foot contain-
er shipped from Asia to the West Coast was
approximately $1,000 last spring. The cost
is at least $2,000 to $2,500 today to the
West Coast and well over $3,000 to the
East Coast.

Montreal, Quebec—AbitibiBowater,
based here, is seeking damages of up to
$500 million, claiming Newfoundland and
Labrador Premier Danny Williams’ govern-
ment illegally seized its assets after it shut-
tered operations in the province due to the
economic downturn.

One of the largest claims filed against
Canada under the North American Free
Trade Agreement (NAFTA), this filing is the
latest in an ongoing struggle between the
company and the province.

A company statement said, “The provin-
cial government’s expropriation  of
AbitibiBowater assets and rights, including
access to land, timber and water, was arbi-
trary, discriminatory and illegal under the
international law.”

According to international law, the federal
government is responsible for the actions of
Newfoundland and Labrador where NAFTA
provisions are concerned, the U.S. incorpo-
rated company said.

Talks with both levels of government failed
to produce an agreeable settlement and the
company had no choice but to file a claim
under NAFTA AbitibiBowater said. “The
expropriation was detrimental to the finan-
cial position of our company,” said David J.
Paterson, president and chief executive
officer.

“After operating in Newfoundland and
Labrador for more than a century and con-
tributing significantly to the region’s eco-
nomic, social and sustainable develop-
ment, the nationalization of
AbitibiBowater’s assets was unexpected

Continued on page 25
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+ All Appalachian species
+ 300 MBF Kiln capacity Baltimore
2, )
3 orfolk
1.
3. Millwood, Kentucky
* Yard/kilns Wilmington
» White Oak
Red Oak
+ 300 MBF Kiln capacity Charleston
/ Savannal
. 1. Hickory, North Carolina
Mobile - Corporate headquarters
« 2 Yards/kilns
« All Appalachian species
Sales: * 4 MMBF KD inventory
Ruth Callender 1.3 M.M.BF l.(lln f:apaclty
ruthc@cramerlumber.com * Specialize in mixed ctrs.



mailto:williamv@downesandreader.com
mailto:ruthc@cramerlumber.com
http://www.cramerlumber.com
http://www.cersosimolum-ber.com
http://www.cersosimolum-ber.com
http://www.cersosimolum-ber.com
mailto:joethompson@industriesphl.com
http://www.westonforestgroup.com
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FITZPATRICK & WELLER

Manufacturers and Exporters of Quality
Pennsylvania Hardwoods producing

25,000,000 BF annually
1,000,000’ Kiln capacity

Specializing in Hard Maple - Cherry -« Soft Maple « Red Oak -« Ash
Hardwood Lumber and Logs
Export Packaging and Container Loading

|lﬂ|' &
cnmpnnents HARD & SOFT NAPLE Band Sawn Lumber at
Shinglehouse, Pennsylvania (U.S.A.) location.

mm ,’lﬂ" Lumber Sales - Mike Tarbell - Rus Gustin
FS - Phone: 814-697-7185 FAX: 814-697-7190
¥ Log Sales - Bob Mallery

FITZPATRICK & WELLER 1. Phone: 814-697-6576 _FAX: 814-697-6637
12 Wil et - PO Box 490 - Elicotvile, WY 14731 mmtﬂm Maind é‘lgg;iz-: 1716 Honeoye Rd.

www.fitzwellercom - sales@fitzwellercom
Ph: 716-689-2393 - |
\_ Fax: 716-699-2893 . n

E-Mail: ramsales @frontiernet.net

Export Grade Appalachian Hardwood Lumber from America
e When you want it, The Way You Want It from
_ Begley Lumber Company, Inc.
TR ® Manage your logistics netvwork
lwp e ey = Stay updated on product and Species of lumber manufactured at our two band mill locations

1WA informs your business

ekl i
‘g . '1-", species trends, and trade include: Red Oak, White Oak, Beech, Ash, Walnut, Hickory,
e statistics Poplar (Tulipwood), Hard Maple and Soft Maple.
# Learn valuable information on
navigating new Customs and Fort
Security issues Hardwood Lumber

Exporting 4/4 through 16/4 Thicknesses of Appalachian

WRA lobbyists work for you

WHY IWPA? o Stay informed on changing laws

and regulations, and on new
EI‘I‘JW }"'l'.'I-LII' dacumentation requirements
. ® Increase your market intelligence
hu sINEss. with imely povernment affairs

and regulatory updates.

o Arceds an Information network
when Facilities:

vou need them We have two band mill operations - one located in London, Kentucky and
the other in Hyden, Kentucky that manufacture 60 million board feet of
Appalachian Hardwood lumber 4 /4 through 16/4 thicknesses per year com-
bined; have 740,000 board feet per charge of dry kilns and an additional
30,000 board feet per charge Walnut steamer; have a Newman 382 planer;
have several T-sheds that hold 4 to 5 million board feet of lumber; and have

John Patterson and
Matt Begley are stand-
ing in front of packs of
lumber with their firm’s
logo on them that will be
shipped to an overseas
customer.

www.iwpawood.org

IWPA creates busines: opportunities an 80 bay sorter that gives us the capacity to offer greater width and length
sorts.
World of Wood » Wetwork with business collsagues—
IWPA's Annual Members and nor-members alike = We’d like to hear from you when you need Export quality
Convention frem thres key groups involved in Appalachian Hardwood Lumber!
the impart process: U5 impariers Begley Lumber Company, Inc.
April 28-30, 2010 shd consuring industries, affshare - P. O. Box 2800
{act dth i EGLEY London, KY 40743-2800
Miami Beach, Florida T:ﬁ-;:-'sl:::r:il'[a[:ﬁ:ﬂ:' Phone: (606) 877-1228  FAX: (606) 877-1230
B s : : [ — ) E-mail: jpatterson@begleylumber.com

Website: www.begleylumber.com

2

ted: FO3/820-6696 fan: MO/ 380-B550 mlolwpawood.org !jﬂﬁi
*-l— Export Sales: John Patterson & Matt Begley
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http://www.fitzweller.com
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www.iwpawood.org
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and unnecessary.”

Operating under bankruptcy protection in
Canada and the United States, with an
annual capacity of approximately 3 billion
board feet of lumber, AbitibiBowater oper-
ates sawmills in Canada and the United
States. The company also remanufactures
and engineers value-added wood products
for use in applications such as mobile
homes, flooring components, bed frames,
decking and structural roofing.

New Zealand—According to The Timber
Industry (TTJ) Magazine, Crown Forestry,
based here, acquired West Coast forestry
operations from state-owned Timberlands.
The article states that the region’s
sawmilling industry however, is now
reduced in size because of insufficient sup-
plies of Radiata Pine and the ban on log-
ging native Rimu.

With hundreds of forestry jobs in New
Zealand’s West Coast timber industry at
risk, the result is a possible loss for Crown.
Most of the logs are now being sent out of
the region for processing. New Zealand’s
government believes this could be solved
by having one large sawmill in the area to
process most logs. Approximately 560 cur-
rently work in the sector, but the West
Coast Timber Association said jobs are like-
ly to be lost.

Sweden—Sveaskog, headquartered in
Kalix, Sweden, recently announced it will
supply Wallnds sawmill, based in
Mariannelund with larger amounts of rough
timber under a deal designed to guarantee
supplies for a new saw line.

The family-owned sawmill recently invest-
ed £1.3m in a saw that cuts special dimen-
sions to meet customer demand for odd
sizes. According to Wallnés, the line can cut
up to 200 dimensions compared to the
dozen or so dimensions it said is offered by
most competitor sawmills.

Chief Executive Officer Bo Pinto said, “We
see the market for our products increasing.
To achieve our growth we need the supply
of inputs and it is up to Sveaskog to obtain
hefty loads of rough lumber.”

TTJ also said Sveaskog saw a 24 percent
growth in operating profits to SKr924m dur-
ing 2009 from SKr744m in 2008. According
to Sveaskog, this was achieved despite a
17 percent net sales decrease equivalent to
SKr1.2bn.

China—The Forest Stewardship Council

(FSC) recently strengthened its presence in
China by the signing of a Memorandum of
Understanding (MOU) with the Certification
and Accreditation Administration of China
(CNCA).

According to FSC, the implementation of
the MOU will foster stronger collaboration
between the two organizations to promote
forest certification in China. Information
exchange, training, technical collaboration
and co-ordination in the development of
certification standards is highlighted.
Approximately 1.3 million ha of forest in
China is FSC certified and over 1,250 com-
panies have FSC chain-of-custody certifi-
cation.

Indonesia—Recent reports from IHB
Network indicate some large timber con-
cessionaires in Kalimantan are seeking
certification as part of their corporate gov-
ernance development to try and secure a
long-term future in the sector. Sources say
certification is viewed not only as a means
for getting production onto a more sustain-
able track but also as providing job securi-
ty.
According to the reports, some conces-
sionaires have approached The Borneo
Initiative (www.th initiative.org), a
Dutch non-governmental organization spe-
cializing in sustainable forest management.
This particular organization is said to pro-
vide support during the certification
process, which will be via the Indonesian
Ecolabeling Institute.

Myanmar—According to sources, mar-
ket conditions remain almost the same as
reported in January. Demand for Teak and
Gurjan remains firm and Pyinkado logs are
still selling very well. Fresh logs have start-
ed arriving at the log depots and buyers will
now become more selective, given the
wider choice of grades.

Canada—A new study comprised by the
Forest Products Association of Canada
(FPAC) indicates integrating bio-energy
production is key to Canada’s forestry
industry survival.

According to Canadian Manufacturing.com,
Canada’s forest industry continues to strug-
gle with limited demand, pricing pressures
from competitors in developing countries,
bankruptcies, plant closures and job loss-
es. Searching for a solution to revitalize the
industry, the FPAC commissioned a year-
long study titled, ‘The Bio-pathways
Project,’” which revealed how forestry com-
panies can capitalize on the bio-age by
integrating bio-energy production with
existing operations.

“It’s really about the transformation of the

Continued on page 26
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PFublishing Corporation

iy ik e Presliesm el sy Siaew 1077

www.millerpublishing.com

P.O. Box 34908 ~ 1235 Sycamore View

Memphis, TN 38184-0908
(800) 844-1280 or (901) 372-8280
Fax: (901) 373-6180

E-mail: editor @millerpublishing.com

Miller Publishing proudly serves the woodworking industry with the
following publications and online directories:

National Hardwood Magazine

Import/Export Wood Purchasing News

Softwood Forest Products Buyer

www.nationalhardwoodmag.com

www.woodpurchasingnews.com

www.softwoodbuyer.com

Imported Wood Purchasing Guide

www.importedwoodpurchasing.com

Forest Products Export Directory

....www.forestproductsexport.com

Dimension & Wood Components Buyer’s Guide

www.dimensionwoodcomponent.com

Hardwood Purchasing Handbook

Greenbook’s Hardwood Marketing Directory

Greenbook’s Softwood Marketing Directory

Forest Products Stock Exchange

www.hardwoodpurchasinghdbk.com
www.millerpublishing.com
www.millerpublishing.com

www.forestproductsstockexc.com

Please visit us online for more information

about our publications
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=== TIMBER & TRADPING, LTD. ==

“A CUT ABOVE”

SPECIALIZING IN APITONG, KERUING, KAPUR AND OTHER
IMPORTED HARDWOOD SPECIES

ORIGINAL MANUFACTURER AND AFTER MARKET TRUCK AND
TRAILER DECKING AND RAIL CAR FLOORING

(CF

EXPORT OF DOMESTIC HARDWOOD AND SOFTWOOD
ALSO AVAILABLE

QUALITY FOREST PRODUCTS FROM
SELECTED DOMESTIC AND OVERSEAS MANUFACTURERS.

CUSTOM FABRICATED WOOD PRODUCTS.

“WE DO THE DIFFICULT WITH EASE
AND THE IMPOSSIBLE WITH GRACE”

SERVICE WITH INTEGRITY

FOR MORE INFORMATION CONTACT: DAVID XOCHIHUA
1104 MAIN STREET, SUITE M-150
VANCOUVER, WA 98682-0012 USA P.0. BOX 820563
TEL: 360.690.8532 FAX: 360.690.0035
Website: www.aztecintitimber.com
E-mail: davidx@aztecintitimber.com
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Over 50 Years in Business

As a leading Hardwood producer, Hanafee Bros. has been exporting
the finest in high quality lumber to clients throughout the world for
over 25 years! You can depend on us for accurate individual tallies,
furnished for your convenience. We offer a variety of thicknesses,
species and grades.

PHONE 731.536.46 536.4758
Email hanafee@bellsouth.net | Web www.hanafeebros.com
Contact: Donald Hanafee, Jr. or Beth Muse

Alan Mcllvain Company

Experience you can trust.

Appalachian Hardwood Lumber

Tropical Hardwood Lumber

Genuine Mahogany — Spanish Cedar
Sapele Mahogany — African/Khaya Mahogany

Brazilian Cherry (Jatoba)

Dry Kilns & 7 Million Bd. Ft. Inventory

b
I ‘ \ INTERNATIONAL
&3 | WOOD PRODUCTS
n IWI)d ASSOCIATION
u‘o:n’

501 Market Street
Marcus Hook, PA 19061
Phone: (610) 485-6600
FAX: (610) 485-0471
www.alanmcilvain.com
sales@alanmcilvain.com
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Continued from page 25

sector,” FPAC’s Vice-president of econom-
ics and regulatory affairs, Catherine
Cobden said.

Headed by managing director of
Canadian Imperial Bank of Commerce
(CIBC) world markets in Ottawa, the study
sourced from more than 60 industry
experts, executives and governments
assessing 27 traditional and emerging bio-
chemical and bio-energy technologies on
an economic, social and environmental
level.

“There are some segments that are
always going to be profitable. Lumber is
the most obvious one. It will be cyclical in
nature, but at the end of the day it will be

profitable,” Cobden told Canadian
Manufacturing.com.

L]
Port Angeles, Washington—

According to Forest2Market an increasing
number of Pacific coast port authorities are
investigating potential opportunities for
increasing exports. Port Angeles and
Astoria, among others are hoping to export
logs just as they did decades ago. The
report said others are looking at serving
new energy markets with wood pellets.
Forest2Market also said further south in
Sacramento, California, interest is not in
logs or lumber but in wood pellets. The
Sacramento-Yolo  Port  Commission
approved a permit for Enligna U.S. to
develop a wood pellet manufacturing facil-
ity at the Port of West Sacramento. Enligna
expects to begin production of up to
170,000 tons of wood pellets annually. The
firm says it will export to Asia, Canada and
Europe.

The East Coast is also seeing pellet busi-
ness at the ports. A German utility compa-
ny, RWE Innogy, recently announced plans
for a 750,000-ton per year pellet mill in
Waycross, Georgia. The company plans to
start shipping pellets just over 100 miles to
the Port of Savannah.

WASHINGTON SCENE -

Continued from page 2

In a letter to Secretary of State Hillary
Clinton, AWC chairman Mark Brinkmeyer
made AWC'’s building expertise available
to U.S. government officials as plans are

Import/Export Wood Purchasing News

developed to help the country rebuild. For
more information visit www.awc.org.

BCAP Regulations Released

The American Forest & Paper
Association’s president and CEO Donna
Harman recently issued a response to the
U.S. Department of Agriculture’s release
for public comment of its draft regulations
for the Biomass Crop Assistance Program
(BCAP).

“Now that the long-awaited BCAP rule has
finally been released for public review,
AF&PA will be analyzing it closely in the
coming days to prepare and file detailed
comments,” the response states.

“The forest products industry is proud of its
record as a leading renewable energy pro-
ducer, and we support initiatives that
encourage the development of additional
renewable energy. We caution, however,
that such efforts must take care to avoid
the unintended consequence of displacing
existing renewable energy production in
industries like forest products that provide
high-paying manufacturing jobs in rural
communities.”

The AF&PA also urged USDA to work to
minimize BCAP’s distortions to existing
markets for biomass; expedite BCAP’s
provisions intended to increase the supply
of biomass; and implement the program in
a fair and transparent way that guarantees
all stakeholders’ concerns are given fair
consideration.
For more

www.afandpa.org.

information visit

Developing Stewardship Contract

Forest Service Chief Tom Tidwell recently
sent a letter to Regional Foresters,
Directors and Deputy Chiefs outlining his
desire to develop a single blended stew-
ardship contract to relieve some of the bur-
den from end result contracting and to
reduce the number of contract versions
and pages of requirements.

Tidwell outlined the fact that stewardship
end-result contracts have been in place for
10 years, with four years remaining to use
that authority. He stated his desire to seek
permanent authority of this important tool,
but he believes the best way to accomplish
this is to develop one simplified contract
instrument. Tidwell’s new contract will
focus on achieving the end results identi-
fied through the collaborative process,
facilitate best value contracting and protect
the interests of the stakeholders and gov-
ernment.

A team comprised of individuals from the
Directors of Forest Management and
Acquisition Management will develop this
new contract.

OBITUARY

Elias “Lou” Bishara

New London, Connecticut—Elias
“Lou” Bishara, president of Del Valle
Kahaman, a plywood importing and export-
ing company, recently passed away.
Bishara was born in New London in 1928
and graduated from Chapman Tech High
School, also in New London in 1946.

He enlisted in the U.S. Army and was sta-
tioned in Japan at the end of World War Il
until he was honorably discharged in 1948.

Graduating from the University of
Southern California (USC) in 1951,
Bishara married Sue Perner who preceded

him in death in 1996.

In 1965 he joined Del Valle, Kahman &
Co. in San Fransisco, Calif., where upon
his partner’s retirement he would become
sole owner.

He is survived by his brother, George
Bishara and a niece, Jill Bishara.
Memorial donations may be made in his
name to the USC Norris Comprehensive
Cancer Center, 1441 Eastlake Avenue,
Los Angeles, Calif., 90033.

IMPORT/EXPORT CALENDAR

APRIL
Dubai International Wood/Wood
Machinery Show, Dubai Airport Expo,

contact: 971-4-28-29-299. www.dubai-

woodshow.com. Apr. 13-15.

International Wood Products
Association, World of Wood
Convention, Eden Roc, A Renaissance
Beach Resort & Spa, Miami Beach, Fla.
Contact: 703-820-6696. Apr. 28-30.

MAY
Asian Building Technology Exposition,
Impact Exhibition & Convention Center,
Bangkok, Thailand. Contact: 66-2-
7172477. May 5.

INTERZUM MOSCOW, furniture manu-
facturing and interior design expo,
Moscow, Russia. Contact: m.zoellig@koel-
nmesse.de or 49-221-821-2932. May 12-
15.

Habitat Expo, Mexico World Trade Center,
Mexico City, Mexico. Visit online at

www.expoua.com. May 20-22.

Hardwood Plywood & Veneer Assoc.,
Annual Meeting, Doubletree Paradise
Valley Resort, Scottsdale, Ariz. Contact:
703-435-2900. May 23-25.


http://www.dubai-woodshow.com
http://www.dubai-woodshow.com
http://www.dubai-woodshow.com
mailto:m.zoellig@koel-nmesse.de
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http://www.expoua.com
http://www.alanmcilvain.com
mailto:sales@alanmcilvain.com
http://www.awc.org
http://www.afandpa.org
www.hanafeebros.com
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classnled 0'"]0“["""33 MANUFACTURERS AND EXPORTERS OF

FINE PENNSYLVANIA LUMBER & LOGS

{152 “We can save you the trip by < : ” B |
.y shipping logs using our own inspection, o

but to your specifications. Contact
' us for a prompt quote.”

Classified advertising accepted only for: Positions Available, Positions Wanted, Business
Opportunities, Machinery For Sale, Machinery Wanted, Wanted To Buy, Services Offered.
Classified Rates: Display classified $45.00 per column inch, fractions of an inch will be charged
as full inch. Line Ads are $8.00 per line.

All classified Ads must be received by the 16th of the preceding month. Example: Ads for
June/July 2010 issue must be in by May 17th.

Also please specify number of times Ad is to run. All Ads to be inserted on prepaid basis
only.

ATTENTION: OVERSEAS LUMBER BUYERS

American, NHLA graduate, current working contacts with domestic
sawmills/dimension plants, looking for work with an overseas company
who is tired of paying for high-priced lumber/logs from the U.S. We will set
up a small office and you/we will buy direct from the sawmills.

CONTACT:
Blind Box No. 141
C/O The Import/Export Wood Purchasing News
P.O. Box 34908
Memphis, Tn 38134

SALES REPRESENTATIVE WANTED

/£

Bill Reese standing by prime Cherry veneer logs

We are looking for a sales representative to help us expand our M

industrial business in the USA. We offer outstanding earning potential CHERRY HARD MAPLE. WHITE OAK & RED OAK
and a good future. We want to grow our business by developing new v v v
accounts. WALNUT, POPLAR, ASH

This is for sales of our product line of imported Chinese plywood and Wood
products to include a first class line of fully finished cabinets.

The ideal candidate must be prepared to think outside the box, work from
his home office, be entrepreneurial and have an exceptional work ethic with
a positive attitude.

PENN-SYLVAN INTERNATIONAL, INC.

This is a commission position with a possibility of high earnings. Travel is p _ BOX 111
needed. if interested, send a resume with your work background to: VACSRIPN SPARTANSBURG, PA 16434
Importedwoodsales @gmail.com NEZSE PHONE: (814) 827-8271

\ FAX: (814) 827-8272
N/ RS T e

WEBSITE: www.penn-sylvan.com
Chinese Agent to represent Graf Brothers Flooring & Lumber — logs, flooring and
lumber.

Graf Brothers, P.O. Box 458, South Shore, Ky 41175
Phone: 606-032-3117 Fax: 606-932-3156 email: info@grafbro.com

Your Classified Ad Here
will get results
ARGO FINE IMPORTS - (ar'go) 1. Importers of

Hardwood plywoood 2. Consistent high Quality panels
3. Experienced and knowledgeable sales staff. 4. Maintain
the Highest Integrity standards in the industry.

Contact: Rachael Stokes
Advertising Manager

tokes@mill blishi
SALES CONTACTS:

* Don MacMaster, President
+ Dick Olano - Todd Wager - Robert MacMaster - Joe Manguno -

INDEX OF AD VER TISER S Kenny MacMaster - Buz Clanton - Bob Keep
AHEC o 2 WPA 24 www.argofineimports.com

Argo Fine Imports .............. 27 Mcilvain, AlanCo. .............. 26 PRODUCTS:
Aztec Intl. Timber & Trading Ltd. .. .25 Midwest WalnutCo. ............. 8 Meranti- Indonesian, Malaysian, Sande- Ecuador
| Chinese Hardboard- Brazil
BAILLIE Lumber Co. ............ 17 NHG Timber Ltd. ............... 21 Melapi-Indonesian Phenolic Film Face Concrete
Begley Lumber Co. Inc. . ......... 24 Newman Lumber Co. ............ 4 Florecore Extreme Underlayment Panels - Chinese
. . Baromalli-South Africa Particleboard- Mexico
Bingaman & Son Lumber, Inc. ....13 Penn-Sylvan International, Inc. ... .27 Faveira- Brazil Keruing/Kapur - Indonesian
, . Red Oak - Indonesian, Chinese, Fir Finger Joint Lumber core—
Coastal Lumber Int’l. ............ 31 Prime LumberCo. .............. 31 UV Birch Cabinet Select - Chinese Chinese, Brazil
Cole Hardwood, Inc. . ............ 7 Primewood Lumber, Inc. ........ 25 Birch- Russian, Chinese Container Flooring- Indonesian
Obeeche - China Framestock - Chinese,
Cramer, WM., Int’l. ............. 23 Ram Forest Products Inc. ........ 24 Poplar - China Indonesian,Brazil
Downes & Reader Hardwood Co., .23 Roling Ridge Woods, Ltd./Yoder Lumber Co. 6 gikrgﬁr;lgl-«?uhr:ln: -s%hinese Eﬁidc;:ttig E::g: g:‘;ﬁl
Fitzpatrick & Weller .. ........... 24 Romea Legnami S.p.A. ........... 9
Frank Miller Lumber Co., Inc. ... .. 20 Salamanca LumberCo. .......... 11 CONTACT US AT:
Hanafee Bros. Sawmill Co., Inc. ...26 TMX Shipping ................. 29 Phone: 504-828-0943 “TIJH' TERNATIONAL
Hancock Lumber Co. ........... 32 Transit King City/Northway Forwarding 31 Fax: 504-828-0946 NA¥ Woop FRoDuCTS
H Elof. | 3 Tuscarora Hardwood 19 3045 Ridgelake Dr. Metairie, LA 70002
ansson, Elof, Inc. .............. scarora Hardwoods ........... E-mail to: argo@argofineimports.com
Hawkeye Forest Products ......... 5 U-<«C CoatingsCorp. ............. 28
Hermitage Hardwood Lumber Sales .15 Wheeland Lumber Co. .......... 31

Inter-Continental Hardwoods . . . . .. 22
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A Guide to

U.S./CANADIAN SOFTWOOD FOREST PRODUCTS

EXPORT SUPPLIERS

Manufacturers of 4/4
Eastern White Pine, Lumber
and
DIMENSION
Kiln Dried and
Association Graded

Robbins Lumber Inc.

Manufacturers Wholesalers
Searsmont, Maine 04967
Telephone: 207-342-5221

Fax: 207-342-5201
Website: www.rlco.com

Import/Export Wood Purchasing News

Import/Export Wood Purchasing News’
worldwide circulation is distributed to
companies that purchase both Hardwood
and Softwood forest products.

& [y
Insuring your future is LUA’s
number one priority.

1L,
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1-800-327-0630 - www.lua.cc

Your clear choice for

Western Red Cedar

Tel: 604-946-2910
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HARDWOOD
EXPORT
COUNCIL

Greater China
#1305, 13th Floor

12 Harcourt Rd.
Hong Kong

AHEC-Osaka

2-11-5 Nishitenma
FAX: 81-6-6-315-5103
1825 Michael Faraday

Reston, VA 20190
FAX: 703-435-2537

®
AHEC-Southeast Asia &

Bank of America Tower

¢/ o0 American Consulate General

Kita-ku, Osaka 530, Japan

United States Headquarters

www.ahec-china.org
Michael Snow, Executive Director

A.H.E.C. and
U.S. Hardwoods

Great American Resources

The American Hardwood Export Council - the
only major overseas export program for U.S.
hardwoods. AHEC services the trade with
information and assistance for importers,
specifiers and users:

* Source lists of suppliers

¢ Information on U.S. marketing and manufacturing systems
* Promotional assistance

¢ Technical information on U.S. products and species

* Market development programs

AHEC members include all major U.S. hardwood
industry associations and hardwood exporting
companies representing a full range of U.S. hard-
wood products.

AHEC-Europe/Middle East/India
3, St. Michael’s Alley

London EC3V 9DS

United Kingdom

FAX: 44-171-626-4222

AHEC-Mexico

Sierra Candela No.111-507
Col. Lomas de Chapultepec
11000, Mexico, D.F., Mexico
FAX: 52-55-2623-1853

AHEC- Shanghai

Rm # 2762-63, 271F

Dr. K. Wan Centre
No. 1010 Huaihai Zong Road
Shanghai, China PC 200031
FAX: 8621-6103-1288

www.ahec-seasia.org

telephone: 703-435-2900

R. B. LumBER COMPANY

CaLL Us For
WESTERN RED CEDAR AND IMPORT NEEDS!

Our products include:

B INDUSTRIALS B PRODUCTS FOR REMANUFACTURE
Moulding, Finger Joint, Random length low grade boards &

Shop Core Stock, dimension, Waney cants,

Furniture, Pallets, Tight Knot Timbers

Russian Red Pine

W FENCING ROUGH & S1S2E, FENCING DECKING & PATTERN STOCK
1x4, 1x6, 1x8 Incense Cedar

2x4, 2x6, 2x8 Chinese Fencing, Decking & Patterns
4x4, 6x6

Western Red Cedar

R. B. LUMBER COMPANY
P. O. Box 2254

Oregon City, OR 97045

623-936-7090 - Randy 503-655-8020 - Gary

Fax 623-936-7091 Fax 503-650-7235

r co com knightatr l.com

Sandy Neck Traders™

PINE
CEDAR
Call 888-726-3963

It's that simple.
i

Sourcing Solutions, Building Business™

SELKIRK

SPECIALTY WOOD LTD.

A DOWNIE TIMBER COMPANY

Specializing In

@ Superior Cedar Products
&
First Rate Service!

Products Available:
* Bevel + Paneling Products
* Decking + #3&Btr. K.D. Boards
* Finger Joint + A&Btr. Cedar Finish

Box 880 Revelstoke, BC VOE 2SO
Office: 250-837-2222 Sales: 250-837-7217
Fax 250-837-7412
E-Mail: special@junction.net

%) GOODFELLOW INC.

Canada'’s Largest Independent Distributor,
Remanufacturer And Producer Of Wood Products
OVERSEAS EXPORT

HARDWOODS
EASTERN WHITE PINE - WESTERN RED CEDAR
DOUGLAS FIR TIMBERS - PRESSURE TREATED WOOD

THE WOOD SPECIALISTS
DELSON, QUEBEC, CANADA
Contact: Jean Knittel
TEL: (450) 635-6511 / 1-800-361-0625
FAX (450) 635-5078
+ E-mail: jknittel@goodfellowinc.com
S www.goodfellowinc.com
ity

Manufacturers of Quality

Eastern White Pine Lumber
Since 1976

¢ 30 Million BD FT of Production

* 630,000 BD FT of Dry Kiln Capacity
* WACO 30 XL Moulder

¢ In Line Moisture Detectors

» Modernized Cut Up Shop

Durgin & Crowell Lumber Co.
@ 231 Fisher Corner Rd. @
New London, NH 03257

Tel: (603) 763-2860
Fax: (603) 763-4498
www.durgin-crowell.com
For Sales Contact B Manning or Chuck Gaede

Read the

Import/Export
Wood

Purchasing News
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U.S. /CANADIAN SOFTWOOD FOREST PRODUCTS

Wood Purchasing Mews'

Impavt

MHHW is disinibuled fo
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Hardwaood and Saliwood products

To say Idaho produces the
best lumber in
the world is a pretty
bold statement.

Then again, the customer is always right.

N

IDAHO FOREST

— G mwou e —

www.idahoforestgroup.com
208.263.1551

We Specialize in
Western Red Cedar

LD

+ ALLEY
LUMBER SPECIALTIES LTD.

: J. Aldergrove, B.C. Canada
—Rhi—604-856-6072

Fax: 604-856-6043

www.midvalleylbr.com

WEST BAY
FOREST PRODUCTS
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Wanson
Group™

(800) 331.0831

Plywood: (541) 832.1175 (541) 832.1254
Studs: (541) 832.1145 (541) 832.1194
www.swansongroupinc.com

Right grade. Right service. Right here.

Service Beyond Your Expectations -
Make the Headache Go Away
Increase Your Bottom Line

G/C A

GULF COAST SHELTER

WWW.GULFCOASTSHELTER.COM
PHONE: 866-517-1240
FAX: 251-517-1241
DAPHNE, AL/LAUREL, MS

Sﬂ#ﬂ-'ﬂ-ﬂﬁ LUMBER
WE SPECIALIZE IN:

WESTERN RED CEDAR
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Limington Lumber Co.

@ Manufacturers of Quality @
Eastern White Pine
Products and Service:
* Producing 15,000,000 bdft. annually
* Weinlg Waco maxi planer specializes in pattern
stock
= Nine Irvington Moore dry kilns — total capacity
360,000 bdft.
= All shipments via truck or van are paper wrapped
* Marketing through Wholesale and Wholesale
Distributors
Our PropbucTs ARE MARKETED THROUGHOUT
THE UNITED STATES AND CANADA.

Limington Lumber Co.
East Baldwin, Maine 04024
Sales: Win Smith, Jr.
Email: win@limingtonlumber.com
Phone: (207) 625-3286 - Fax: (207) 625-7399
Website: www.limingtonlumber.com

SISKIYOU FOREST PRODUCTS
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Lumber: (541) 8321222 (541) 832.1642 (541) 832.1241

ALLEGHENY VENEER COMPANY, INC.
“LOG AND TIMBER MERCHANTS”
Allegheny Veneer Penn West Trading

Company, Inc.
veneer@hughes.net
www.veneerlogs.com

Company, Inc

BLACK CHERRY RED OAK
HARD MAPLE WHITE OAK
BLACK WALNUT WHITE ASH

Phone 304-269-6000 Fax 304-269-6700
Corry, PA - Weston, WV

info@wvlandandtimber.com
www.wvlandandtimber.com

Colton, NY - Mt. Sterling, KY FEe
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RICHARD WHITE
WOOD PRODUCTS, INC.

PRODUCERS OF EXPORT QUALITY
AMERICAN VENEER LOGS AND SAW LOGS

RICHARD WHITE WOOD PRODUCTS, INC.
RICHARD LEE WHITE,

PRESIDENT

3222 Flemingsburg Road
Morehead, Kentucky 40351
Phone: (606) 784-6271
Fax: (606) 784-3150
E-mail: rwwoodp@roadrunner.com

working machine manufacturer stated,

WOODWORKING PLANER PRACTICE

This 24 page booklet contains the answers to
almost any Planer problem. It tells you: How to
handle uneven stock; How to produce squares on
a planer; How to reduce disfigurement of stock,
and the tearing of varigrained boards; How to pre-
vent wear of center of platen; How to handle
grains in glued up panels; How jointed cutters
affect blower systems; How to make various
thicknesses; How to make proper forms for taper-
ing long pieces evenly; How to bevel and make
forms for multiple operation, and many other

ideas for better planer performance. ...

$20.00 per copy.

Send Check to:
NHM
Book Division
P.O. Box 34908
Memphis TN 38184-0908

One wood-
“This is
the best book that has ever been written on the
subject of Planer Practice.

Call FGL for all of your timber needs!
All Species, Drying Texturing & MiIIing

I
PENNSYLVANIA
LumBERMENS MUTUAL
INSURANCE COMPANY

We’ve been protecting businesses
like yours for over 100 years and
we’re still growing strong.
Pennsylvania Lumbermens Mutual
Insurance Company
One Commerce Square

2005 Market Street, Suite 1200
Philadelphia, PA 19103

SERVING CONTINENTAL UNITED STATES

meTeal-Jones Group

A Family Of Fine Forest Products

. P,
Stag Timber ™=A% AT
PRODUCTS
iCED
LUMBER DIVISION

J.S. Jones

TEN‘?Ftoom NG

1-888-995-TEAL(8325)
www.tealjones.com

SHIPPING

www.tmxship.com

Servicing U.S. Lumber and Log Exporters from
all U.S. Ports: East Coast, Gulf and West Coast

OUTSIDE SALES OFFICE:
Contact, Mike Hilburn

817 Hiawatha ¢ Wilmington, NC 28412

Phone: 252.241.1660
E-mail: mhilburn@tmxship.com

We’re a detail minded company that provides individualized

service, custom designed to each customer’s requirements.

We are committed to the best possible service; utilizing our

extensive experience and skills,

coupled with our

sophisticated computerized traffic management and docu-

mentation system.

TMX Shipping Company, Inc.
Corporate Headquarters

727 Arendell Street

PO Box 747

Morehead City, NC 28557 USA
Phone: 252.726.1111

Toll Free: 800.631.7447

Fax: 252.726.9097

TMX Shipping Company, Inc.

2020 General Booth Blvd, STE 220
Virginia Beach, VA 23456

Phone: 757.563.6200

Fax: 757.563.0300
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Import/Export Wood Purchasing News

U.S. /CANADIAN SOFTWOOD FOREST PRODUCTS

Import/Export Wood Purchasing News’
worldwide circulation is distributed to
companies that purchase both
Hardwood and Softwood products

Onthe Road
LONEEIETNCTRSUEB 0Art
11) JiJuJ J.LLIJLJ

1-877-898-5266
wv_v_w.wynndqllumber.com

WynnWood

PREMIER PLUS

800-752-0129 800-468-8220
Vermont

| 800-955-2677

www.HoodDistribution.com

Al e L2022

+ Manufacturers and wholesale distributors

* Log Home and timber frame components

« Appearance grade Douglas Fir beams, green or dry

« TPI Certified

+ Decking and flooring

* Glu lam beams

« Dowels, porch posts, hand rail and decorative posts
up to 127

*+ 4x4 KD Hem-Fir appearance

« Lathe turned and coped logs @

7" to 12” diameter - 8’ to 16’ lengths

Lakewood, WA
1-800-232-2132

Portland, OR
1-800-819-4238

#1 & BTR. GREEN DOUGLAS FIR*
sizes up to 20” x 20”

#1 & BTR. WESTERN RED CEDAR*
sizes up to 16” x16”

sizes up to 12" x12”

RICHARDSON TIMBERS
10100 DENTON DRIVE - DALLAS, TX. 75220

Lengths to 40’
NOW STOCKING: DOUGLAS FIR Tru-Dry™ Timbers
EXCLUSIVE DISTRIBUTORS FOR: LA, OK, TX

Lengths to 32’
OAK TIMBERS*

Lengths to 20’
*Larger sizes available upon request
For Sales Call: (214) 358-2314
Toll Free: 877-318-5261
Fax: (214) 358-2383
Web site: timbersonline.com

SERVING THE SOUTH SINCE 1949

The Waldun Group

One-stop source for quality cedar products

WALDUN FOREST PRODUCTS
STAVE LAKE CEDAR

TWIN RIVERS CEDAR
M&R WOOD TURNING

Working as ONE to better serve you.

THE 9393 287th Street, Maple Ridge, BC V2W 1L1
TEL. (901) 604.462.8266
FAX (901) 604, 462.8266

www.waldun.com linfo@waldun.com
GROUP

EASTERN

sSIm p I ] f y The Natural Choics from Siart o Finish
With Eastern it's simple:
= It's locally grown New England Eastern White Pine
with & proven history of performance for over 200
years.
+ It's manufactured domestically by Mill Services in
beautiful upstate New York.
« It's finished with a environmentally friendly primer
from FMIL.
» It's shipped directly to your warehouse, on-time and
securely wrapped for superior protection.
For more information on EASTERN E
and the stock patterns available,
visit www.millservices.com/Eastern/SFPB. E:I_:!"][-;EI;
TO ORDER, CALL 800-578-2119 EXT. 108

CTC EXPORT INC.

PRODUCERS OF EXPORT QUALITY
AMERICAN VENEER LOGS AND SAWLOGS

Ash
Black Walnut
Cherry
Hard Maple
Hickory
Red Oak
White Oak
Red Gum
Yellow Pine
Poplar
Aromatic Cedar
others upon request

P.O. Box 57
Vandalia, Illinois 62471
(618) 283-0783 * Fax (618) 283-9923
E-mail: sales@ctcexport.com
Website: www.ctcexport.cm

SRy,

Veneer logs & Top
Quality Saw logs

Western Red Cedar is the Best
and the Best Western Red Cedar
comes from Mill & Timber!

At Mill & Timber we mill our logs at our sawmills
in Port Moody and Surrey, B.C. and we finish our

lumber at our plant in Richmond. Mill & Timber is
your source for reliable service and the highest
quality Western Red Cedar products.

Contact: Jim Dunse, Berny Power

o or Sid Sigfusson

r’.\ ill & Timber Products
12770 - 116th Ave.
Surrey, BC V3V 7H9
Ph: 604-580-2781
Fax: 604-580-3646

Real nmheu-s,*

for 34 x 34 inch

To learn more about our real blg timber and other
products and services, call us today at:
www.zipolog.com 541-343-5854

Eugene, Oregon

Eastern White
Pine from Maine

do
Py

LA 'é‘.ﬁ i

fiANCOGIG

LUMBER”

Looking for Eastern White Pine chips?
Call Hancock Lumber!

Email khynes@hancocklumber.com
or call 207-615-3348

www.hancocklumber.com

USE THE RIGHT STUFF FOR THE JOB
WESTERN RED CEDAR SIDING

Tight-knot Western Red Cedar out performs vinyl siding year after year. Vinyl sell-
ers claim that it’s low maintenance, yet cedar needs the same cleaning as vinyl.
Unlike vinyl, if the cable guy cuts a hole a little too big, with cedar he simply fills it,
paints it and no one’s the wiser. Try painting vinyl or finding caulking that matchges
the color of the customer’s house. If the customer should want to change the color
of their home, with vinyl someone has to tell them how much more trouble and cost
painting is; while cedar takes paint and stains like a dream, plus cedar can last
twice as long as the best vinyl.

Lazy S Lumber also sells factory-primed cedar siding that saves prep time and
speeds up installation. Vinyl does have its uses! Tell your clients that cedar offers
builders high profits, less work, and long lasting beauty from any angle.

Look for and demand Lazy S brand Cedar Siding

e A ——
READY PRIME
(ST STy PRisse s ]

Contact Todd Fox for a distributor near you 503-632-3550

Manufacturers & Processors

who supply

OVER

500,000,000’

of Hardwoods are

Represented Online

SEE
forestproductsstockexc.com
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Exporting

your logs
and lumber

Montreal, Quebec

Michel Berard

T: 800 335-5394

F: 514 935-0602
mberard@kingcitynorthway.com

Alliston, Ontario

Lloyd Lovett

T: 705 434-2422

F: 705 434-2522
|.lovett@kingcitynorthway.com

www.kingcitynorthway.com
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TRANSIT
@NG CITY/NORTHWAY
FORWARDING 5

MEMBER OF:
N.H.LA. ILHLA. CLA.
Penn-York N.E.L.A.

e Competitive rates for over 30 years

e Complete documentation
(letters of credit, bank drafts, etc.)

e Internet B/L release (originals and seaway)

e Movements door/door, door/terminal
and terminal/ terminal

e Phytosanitary inspections and certificates
e Log fumigation services and certificates
e Container consolidation (lumber and logs)

e Re-export permit for red and white oak
logs from USA regulated States

NG CITYINORTHYWAY

Great products begin with
Prime Lumber Hardwoods

Magnificent selection of hardwoods
Triple-certified woods from sustainable sources
Outstanding yields « World-wide delivery

Exclusive representation
in Spain through Iberia

FsC PEFC’ RTUATIVE Agencia de Maderas, 5.L.
DC-O02are PEFCS-21-159 oo for yo
e for cur foruts ™

iN

LUMBER COMPANY

800-786-1164 - 336-475-8700
www.PrimeLumber.com

—

o Forest Managed Timber
o Veneer Logs and #1 Saw Logs

o Lumber:
eAsh
* Basswood
o Beech
o Cherry
 Maples

o Poplar
o Clear Strips

o Red and White Oak

o Solid Dimensions
o Band Hedrig and Band Resaw Mill

* 500,000 BF of Dry Kilns - 1,500,000 of Dry Storage
e Grading to Overseas Standards

3558 Williamson Trail ¢ Liberty, PA 16930

Phone: (570) 324-6042 ¢ Fax (570) 324-2127
Contact: Ray Wheeland, Sales ¢ E-mail: ray@wheelandlumber.coin
“  Di:rek Wheeland, Sales ¢ E-mail: derek@wheelandlumber.com
Website: www.wheelandlumber.com

V& Z#= =N nanTuED P s
| Fac ] S

I NN N DWE N Forest Initiative

Quality Hardwoods
with Quality Service

Custom Services:

*Export Quality

*Export Packaging

*Fived Widths

*Proprietary Grades
*In-house Freight Forwarding
*Mixed Containers info@coastallumbercom
*Color Sorting Phone: 434-293-6771
*Strips Fax: 434-295-5622

wwweoastallumbercom
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The Hancock Lumber

RED BAG SOLUTION

Tailored Packaging Options

] Pull-to-length, random-length, paper wrapped : =
Your Own On-line — we can fulfill any packaging request to help Customized Grading
Inventory Management you create value for your customers. Let our experts custom-select to
Leverage the ability to see and meet your exact standards, your
manage your inventory 24/7 with precise needs, your specific grace.
real-time access.

Personalized Planning

For Your Success
Three State-of-the-Art |
Sawmills Proven Track Record YOU(; /13”0005 Lumbé’; rep is
Our manufacturing depth lets us cater Every board is backed by our ﬁ%nj,{n; gﬁlosggnnffgii,g:
to your product and delivery needs, Six-generation commitment to '

right up to the time of shipment. our customers and a history of
technological innovation.

A
We wrapped it in red to make a statement: The quality of 1 t ,ﬁ:;

our Maine-grown white pine and our passion for doing N&%’m

whatever it takes to meet your needs and Specifications set

an unsurpassed standard. Make your own Statement with H A N c o c e
Eastern White Pine from Hancock Lumber. L U M B E R,,.

©
\/_\) QUALITY & SERVICE WORLDWIDE

FSC Sales Contacts:

Cert no. SCS-COC-00838 Maﬂ DU,D/’BJ/ 207'627'7605 (BXT 3)
St Jack Bowen 207-627-7621 (ext 5)
Looking for Eastern White Pine chips? www.hancocklumber.com
Call Hancock Lumber! Email khynes @hancocklumber.com or call 207-615-3348
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