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Baillie has long been recognized as the trusted name in

premium North American hardwood lumber. With its

entry into the exotics market, Baillie takes that same

capability and dedication to quality, value and customer

service and applies it to an exciting new product line.

Baillie now offers the most desirable species from South

America and Africa in a wide range of thicknesses and

sorts, including flat-sawn, quarter-sawn, pattern grade

and figure. And as always, Baillie prides itself on

meeting any customer’s most demanding challenges

with custom sorts.

T H E  F I N A L  P I E C E  T O  T H E  H A R D W O O D  P U Z Z L E

BAILLIE LUMBER CO.
Exot ic  Sales Direct  Line 252.523.0021

4002 Legion Drive /  Hamburg,  NY 14075 USA
phone 716.649.2850 /  800.950.2850 /  fax 716.649.2811

www.bai l l ie.com /  e-mail :  info@bail l ie.com

. . .s ingle source solut ions

Jesper Bach
Exotic Hardwoods
Manager

EXOTICS

price and promise a lot of things, but
they may not be able to make the
product. Usually after a customer
goes through that experience, they’re
our customer for a long time.”
The company ships its product
throughout North America and
abroad. They ship quantities from as
few as a single piece up to multiple
truckloads and containers. Fitzpatrick
& Weller has shipped to over 35 dif-
ferent countries worldwide.
In addition to its affiliation with the
National Hardwood Lumber Assoc.
(NHLA), Fitzpatrick & Weller is a
member of the Wood Components
Manufacturer’s Assoc., Appalachian
Hardwood Manufacturers Inc., Penn-
York Lumbermen’s Club, American
Forestry & Paper Assoc., American
Hardwood Export Council and The
Empire State Forest Products Assoc.
They are also third-party certified by
the Forest Stewardship Council (FSC)
and participating members of the
Sustainable Forestry Initiative (SFI).
Fitzpatrick & Weller has also extend-
ed into the service industry through
forestry consulting. They are now
offering forestry consultation to
landowners in western New York and
northern Pennsylvania. Services
offered include timber sale administra-
tion, forest management planning, for-
est inventory and property line main-
tenance. Jeremy Stitt, director of for-
est operations, handles this side of
the business, which also includes
managing the timberlands owned by
Fitzpatrick & Weller. He has been with
the company for nearly five years.  
The firm has approximately 90
employees. Other key employees
include:  Dana Fitzpatrick, chairman
of the board; Dan Fitzpatrick, vice
president of engineering; J.C. Fritz,

lumber sales; Dave Hellwig, dimen-
sion superintendent; Tom Tressler,
lumber superintendent; and Steve
Krez, quality control manager and
safety. 
In the early 1950s, Dana Fitzpatrick,
Greg’s father, began working for the
firm after school. One of his early jobs
included loading railroad boxcars with
Hard Maple blocks. As Dana’s role
grew, he became an important part of
the company progression, and it was
ultimately Dana’s decision in 1965 to
purchase Murphy Co., a direct com-
petitor, that helped change the direc-
tion of Fitzpatrick & Weller.
“When we merged the two compa-
nies together, that’s when we really
got into the dimension business,” he
said. “We took over their kilns, pur-
chased most of their timberlands, and
diversified into lumber and compo-
nents. Our combination with Murphy
gave us the ability to bring value-
added products to the market both
domestically and internationally.”
Dana said Fitzpatrick & Weller has
remained successful due to its diverse
inventory and client base that has
included furniture, kitchen cabinet,
musical instrument and specialty
companies.
“In today’s difficult times, nobody is
insulated from what we’re going
through,” he said. “Fitzpatrick & Weller
is a unique company because we do
so many different things. We own dry
kilns, a concentration yard, and we
still own and manage timberland. We
also run a dimension/component plant
and market northern hardwood lum-
ber, which we have done since the
1950s.”
Dana said the northern hardwoods
his company specializes in have
attracted many high-end customers
both domestically and internationally.
“Northern hardwoods are very con-
sistent in color and uniformity,” he
said. “That’s an advantage we can
provide. When you desire the same

high-quality product load after load,
container after container, look to
Fitzpatrick & Weller.”
For more information, contact
Fitzpatrick & Weller, Inc. at 716-699-
2393, visit www.fitzweller.com or
email to sales@fitzweller.com.

•

was conducted by the U.S.
Department of Commerce, Small
Business Administration, Appalachian
Hardwood Manufacturers, Inc., and
SunTrust Bank.
Participants received market reports

from Asia and Europe from buyers
from those countries. AHMI President
Tom Inman reported on a recent
American Hardwood Export Council
trip to Spain and AHEC Chairman Orn
Gudmundsson, Jr., shared informa-
tion about the group.
North Carolina Furniture Export

Director Tom Crump discussed the
upcoming schedule of trade shows
sponsored by the organization. These
include trips to China, Dubai and
Europe and Crump detailed the serv-
ices available from the Department of
Commerce:
• Help identifying overseas agents,

distributors and clients;
• Assistance with market entry strate-

gies;
• Assistance with competitive evalua-

tions;
• Industry focused trade shows in key

markets; and
• Emphasis on small and medium-

sized companies
• The seminar included freight for-

warding information from two compa-
Continued on page 24

FITZPATRICK -
Continued from page 20

Lumbermen’s Club and included
many of its members. The program

APPALACHIAN CLUB -
Continued from page 14

Tom Hayes, Roanoke Forest Products Co.,
Roanoke, Va.; Brian Ballard, Huntersville
Hardwoods Inc., Huntersville, N.C.; and Mark
Pierce, Cranberry Hardwoods Inc., Jamestown,
N.C.

William McNeill and Danny Arnold, Little River
Lumber Co. LLC, Taylorsville, N.C.; and Larry
Cockram, Griffith Lumber Co. Inc., Woolwine, Va.

Joel Stopha, Virginia Department of Agriculture,
Richmond, Va.; Bruce Griffith, Griffith Lumber Co.
Inc., Woolwine, Va.; and David Evans, Home
Lumber Co. Inc., Eden, N.C.

http://www.fitzweller.com
mailto:sales@fitzweller.com
http://www.baillie.com
mailto:info@baillie.com
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Looking For Red Elm

Green or Kiln Dried

4/4 - 5/4 - 6/4 - 8/4

import/export timber products’ stock exchange
Hermitage Hardwood

Lumber Sales, Inc.

105 Ridgedale Drive                P.O. Box 698
Cookeville, TN 38501 U.S.A.   Cookeville, TN 38503 U.S.A.

931-526-6832 • 931-526-4769 Fax
E-mail: info@hermitagehardwood.com

lawson@hermitagehardwood.com
Website: www.hermitagehardwood.com

Contact: Parker Boles, Adam Moran, Steve Gunderson 
Lawson Maury - Export 

www.hermitagehardwood.com

4/4 2 Com 45m’

4/4 3 Com 25m’

POPLAR

4/4 FAS 55m’

4/4 FAS 12m’ S2S

4/4 FAS 7m’ 12” & Wider

4/4 1 Com 30m’

4/4 2 Com 17m’

4/4 2 Com 45m’ S2S

5/4 FAS 24m’

5/4 1 Com 60m’

5/4 2 Com 45m’

6/4 FAS 68m’

6/4 1 Com 39m’

6/4 2 Com 30m’

ASH

4/4 FAS 50m’ W1F 15/16

4/4 FAS 20m’ Uns. 15/16

5/4 FAS 13m’

5/4 2 Com 6m’

6/4 2 Com 5m’

8/4 1 Com 20m’

BASSWOOD

4/4 FAS 20m’

4/4 2 Com 10m’

5/4 FAS 3m’

CHERRY

4/4 FAS 35m’

4/4 1 Com 35m’

PRIMEWOOD LUMBER INC.

Tel: 819-478-7721   Fax: 819-477-6662 

1150 Labonte

Drummondville, PQ, CN J2C 5Y4

Web: www.primewood-lumber.com

E-mail: info@primewood-lumber.com

SPECIALS: 

AFRICAN MAHOGANY 5/8, 4/4 - 12/4 6’ - 7’ only

For Sale

Alan McIlvain Company
501 Market Street

Marcus Hook, PA 19061
Phone: (610) 485-6600
FAX: (610) 485-0471

www.alanmcilvain.com

Tropical Hardwood Lumbers

Genuine Mahogany

African Mahogany (Khaya)

Sapele Mahogany

Spanish Cedar

Brazilian Cherry (Jatoba)

FOR SALE

Veneer
Knotty Pine, .8mm
Oregon Pine, (Douglas Fir) .6mm and 1.5mm
Hemlock, .6mm and 1.5mm
Red Alder, .6mm and 1.5mm
Red Cedar, .6mm and 1.5mm
Lengths up to 5.3m

P.O. Box 339
Post Falls, Idaho 83877
(208) 773-4511
FAX: (208) 773-1107
website: www.idahoveneer.com

FOR SALE

Cole Hardwood Inc.

P. O. Box 568

Logansport, Indiana 46947

574-753-3151 Fax: 574-753-2525

e-mail at: dave@colehardwood.com

home page: www.colehardwood.com

5 T/L 10/4 S&B Ash
1 T/L 5/4 S&B Basswood
2 T/L 5/4 #1 Com Basswood
1 T/L 6/4 S&B Basswood
2 T/L 8/4 S&B Basswood
3 T/L 4/4 #1 Com Beech
3 T/L 5/4 S&B Beech
1 T/L 8/4 S&B Beech
5 T/L 4/4 S&B Hickory
4 T/L 4/4 #1 Com Hickory
5 T/L 4/4 #2 Com Hickory
1 T/L 5/4 S&B Hickory
3 T/L 5/4 #1 Com Hickory

FITZPATRICK & WELLER Inc.

Ellicottville, New York

716-699-2393 phone

716-699-2893 fax

sales@fitzweller.com

ASH

4/4 FAS 
8/4 FAS
CHERRY

4/4 1 com 
8/4 1 com
HARD MAPLE

4/4 FAS 9’ + longer
4/4 1 com
4/4 2 com
RED OAK

4/4 1 com
4/4 2 com
WHITE OAK

4/4 FAS

5 T/L 5/4 #2 Com Hickory
5 T/L 6/4 S&B Hickory
5 T/L 6/4 #2 Com Hickory
4 T/L 8/4 S&B Hickory
5 T/L 8/4 #1 Com Hickory
2 T/L 5/4 S&B W. Oak
2 T/L 8/4 S&B W. Oak
2 T/L 4/4 S&B Walnut
4 T/L 4/4 #2 Com Walnut
1 T/L 5/4 S&B Walnut
2 T/L 6/4 S&B Walnut
4 T/L 8/4 S&B Walnut

Quality Hardwood Lumber and Moulding

Since 1798

**SPECIALS**- COLOR NO DEFECT

Red Oak 15/16 FAS 7m’

Red Oak 1 3/16 FAS 10m’

Red Oak 1 7/16 FAS 6m’

White Oak 4/4 FAS 4m’ White Oak 6/4 FAS 24m’

Bros..  Lumberr Co .

4 3 44  S w a r t zz  R o a dd  L e w i s b u r g ,,  P AA  1 7 8 3 7
I n t ’ l ::  0 0 1 - 5 7 0 - 5 6 8 - 1 4 1 2

U S ::  1 - 8 0 0 - 3 2 6 - 9 5 4 2

www.kuhnsbroslumber.com

Kuhns

RED OAK

4/4 thru 8/4 (Fas/F1F, 1 com & 2 com)
WHITE OAK

4/4 & 5/4 (Fas/F1F, 1 com & 2 com)
POPLAR

4/4 thru 12/4 (Fas/F1F & 1 com)
ASH

4/4 thru 8/4 (Fas/F1F, 1 com & 2 com)
CHERRY

4/4 (Fas/F1F, 1 com & 2 com)

Offering top quality hardwood
& softwood lumber

GREEN, AIR-DRIED & KILN-DRIED

Please feel free to contact us:

Scott Seyler - V.P. Sales & Marketing

Alecia Gold -Lumber Sales & Logistics

F&W

mailto:info@hermitagehardwood.com
mailto:lawson@hermitagehardwood.com
http://www.hermitagehardwood.com
http://www.hermitagehardwood.com
http://www.primewood-lumber.com
mailto:info@primewood-lumber.com
http://www.alanmcilvain.com
http://www.idahoveneer.com
mailto:dave@colehardwood.com
http://www.colehardwood.com
mailto:sales@fitzweller.com
http://www.kuhnsbroslumber.com
www.tuscarorahardwoods.com
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W.M. Cramer International Inc.
Hickory, NC 28603 USA

FAX: (828) 397-3763 PH: (828) 397-7481

E-Mail: ruthc@cramerlumber.com

Web site: www.cramerlumber.com

WHITE OAK

4/4  FAS/1F&Btr #1 Com
HICKORY

4/4 FAS/1F&Btr #1 Com, #2 Com
5/4 FAS/1F&Btr #1 Com
6/4 FAS/1F&Btr #1 Com
8/4 FAS/1F&Btr #1 Com

WALNUT

4/4 FAS/1F&Btr #1 Com, #2 Com 
5/4 FAS/1F&Btr #1 Com, #2 Com
6/4 FAS/1F&Btr #1 Com, #2 Com
8/4 FAS/1F&Btr #1 Com, #2 Com

10/4 FAS/1F&Btr #1 Com, #2 Com
12/4 FAS/1F&Btr #1 Com, #2 Com

YELLOW POPLAR

4/4 FAS/1F&Btr #1 Com, #2 Com 
5/4 FAS/1F&Btr #1 Com, #2 Com 
6/4 FAS/1F&Btr #1 Com, #2 Com 
8/4 FAS/1F&Btr #1 Com, #2 Com 

10/4 FAS/1F&Btr #1 Com 
12/4 FAS/1F&Btr #1 Com 
16/4 FAS/1F&Btr #1 Com

FOR SALE

Penn-Sylvan International, Inc.
Spartansburg, Pennsylvania U.S.A.

Contact: Bill Reese, mobile (814) 881-7111

Telephone (814) 827-8271 Fax (814) 827-8272

E-mail PennSylvanUSA@aol.com

www.Penn-Sylvan.com

Veneer Logs - 4 Sides Clean

2 x 40’ Northern Red Oak, 15” /up
2 x 40’ Pennsylvania Cherry, 14” /up - grade A
2 x 40’ Pennsylvania Cherry, 14” /up - grade A-B
2 x 40’ Nortthern White Oak, 14”/up
Veneer Logs - 3 Sides Clean

5 x 40’ Pennsylvania Cherry, 13” /up
5 x 40’ Northern Red Oak, 13” /up
2 x 40’ Northern White Oak, 13” /up
Northern Appalachian Hardwood Lumber - Kiln Dried

4/4 Pennsylvania Cherry - Prime and Comsel grades
4/4 and 5/4 Red Oak - Prime and Comsel grades
4/4 White Oak - Prime and Comsel grades
4/4 Hard Maple - Prime 1+2 White and Comsel grades
4/4 Soft Maple - Prime and Comsel grades
4/4 Ash, Beech, and Poplar - Prime and Comsel grades

Hard Maple Veneer Logs - end Oct. shipment

CUSTOM Grades Available -

Shipping Dry Lumber-

Inquiries Welcome

Contact Us Today!

DOWNES & READER HARDWOOD CO.
IMPORT DIVISION

Stock subject to prior sale
African Mahogany
4/4 Sel/Bet 14,585
5/4 Sel/Bet 852
6/4 Sel/Bet 5,617
8/4 Sel/Bet 5,376
Bloodwood
4/4 Sel/Bet 6,395
Cumala
4/4 Sel/Bet 31,921
Edinam
4/4 Sel/Bet 11,716
8/4 Sel/Bet 16,363
Genuine Mahogany
4/4 Sel/Bet 2,356
5/4 Sel/Bet 105
6/4 Sel/Bet 7,739
8/4Sel/Bet 3,474
10/4 Sel/Bet 2,098
4/4 FEQ 13,947
5/4 FEQ 6,050
6/4 FEQ 5,565

Toll-Free: 866-452-8622
Call William or Steve
www.ironsticks.com

imports@downesandreader.com

Downes & Reader Hardwood Co. Inc.
P.O. Box 456 - Evans Drive

Stoughton, Mass 02072

GENUINE MAHOGANY LUMBER

CEREJEIRA

SPANISH CEDAR

SAPELE

SANTOS MAHOGANY

PERUVIAN WALNUT

Newman Lumber Co.
Gulfport Sales Staff: Doug, Bill, Pam, Roy
Phone: 1-800-647-9547 or (228) 832-1899

FAX: (228) 831-1149
Website: newmanlumber.com

Mailing Address:
P.O. Box 2580 - Gulfport, MS 39505-2580

Please Contact Us For All Your
Appalachian Hardwood Needs

Green or Kiln Dried
phn: (304) 453-6381 fax: (304) 453-6587

email: sales@jimchamer.com
www.jimchamer.com

Jim C. Hamer Co.
Appalachian Hardwood

4/4 - 8/4 FAS - #2 Common Ash
4/4 - 8/4 FAS - #2 Common Basswood
4/4 - 8/4 FAS - #2 Common Cherry
4/4 - 8/4 FAS #1 & #2 White Hard Maple
4/4 - 8/4 #1 - #2 Common Hard Maple
4/4 - 8/4 FAS - #2 Common Soft Maple
4/4 - 5/4 FAS - #2 Common Red Oak
4/4 - 5/4 FAS - #2 Common White Oak
4/4 - 5/4 FAS - #2 Common White Oak R/Q
4/4 - 5/4 FAS - #2 Common Hickory
4/4 - 8/4 FAS - #2 Common Poplar
4/4 - 8/4 FAS - #2 Common Walnut

8/4 FEQ 18,405
10/4 FEQ 14,859
12/4 FEQ 406
16/4 FEQ 16,310
Ipe
4/4 Sel/Bet 12,453 
5/4 Sel/Bet 7,843
Jatoba
4/4 Sel/Bet 36,466
Lacewood
4/4 Sel/Bet 5,598
8/4 Sel/Bet 418
Marupa
4/4 Sel/Btr 16,990
5/4 Sel/Btr 7,003
6/4 Sel/Btr 6,443
Peruvian Walnut
4/4 Sel/Btr 10,640
6/4 Sel/Btr 5,033
8/4 Sel/Btr 8,552

Manufacturing 4/4 Boards S4S, S1S2E,
Rough and pattern in 4” through 12” 

Manufacturing all NELMA Grades which
include: 
C Select
D Select

DBTR Select
Finish

Premium
Standard
Industrial

Shop
Cut Stock
Timbers

Hancock Lumber operates 3 SFI/FSC
Certified Sawmills in Maine and can produce

to your needs

PLEASE CONTACT MATT DUPREY

OR 

JACK BOWEN AT 207-627-7605

P.O. Box 299 • 1260 Poland Spring Rd

Casco, ME 04015

Sales Tel: (207) 627-7600

Sales Fax: (207) 627-4200

To learn more about us visit our 

website  at:

www.hancocklumber.com

Eastern White Pine
America’s Largest 

Eastern White Pine Producer

4/4 and 5/4 Fas/1F & 1C Red Oak
4/4 thru 6/4 Fas/1F & 1C Pecan
4/4 thru 8/4 Fas/1F & 1C Ash
4/4 thru 8/4 Fas/1F & 1C Cottonwood
4/4 thru 8/4 Fas/1F & 1C Elm
4/4 thru 8/4 Fas/1F & 1C Hackberry
4/4 thru 8/4 Fas/1F & 1C Poplar
4/4 thru 8/4 Fas/1F & 1C Sycamore
4/4 thru 8/4 Sel/Btr, Pecky, Cypress
4/4 Fas/1F & 1C White Oak
4/4 thru 12/4 Fas/1F & 1C Sap Gum
4/4 thru 12/4 Fas/1F & 1C Willow

We can offer any of the above as 

FSC Certified.

ANDERSON-TULLY WORLDWIDE
TEL 601.629.3283  •  FAX 601.629.3284 

Vicksburg, MS USA

LOUISIANA HARDWOOD PRODUCTS
TEL 800.808.6122 FAX 318.449.8817

ALEXANDRIA, LA USA

KILN DRIED LUMBER FOR SALE

LLHHPP

NN HH LL AA

mailto:ruthc@cramerlumber.com
http://www.cramerlumber.com
mailto:PennSylvanUSA@aol.com
http://www.Penn-Sylvan.com
http://www.ironsticks.com
mailto:imports@downesandreader.com
mailto:sales@jimchamer.com
http://www.jimchamer.com
http://www.hancocklumber.com
www.newmanlumber.com
www.ichardwoods.com
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nies. The representatives said freight
forwarders can:
• Assist with freight quotes and costs

of international shipping
• Provide an itemized list of costs
• Arrange for booking space for

freight on vessels
• Provide a shipper with the foreign

destination’s documentary require-
ments
• Prepare shipping documents, bank-

ing and other collection papers neces-
sary in the transaction
• Process shipping documents and

handle certification and legalization
Three international banking compa-

nies presented information about the
services available from their institu-
tions. Officials said exporters should
work to maintain control of the lumber
through the process.
Exporters should: choose the issuing

bank; confirm the letter of credit; keep
all documents simple and include the
commercial invoice, bill of lading,
packing list, insurance, and certifi-
cates in the letter of credit; and make
certain all documents are accurate
and consistent.
George Thomas, U.S. Department of

Commerce director in Charlotte, said
the crowd of more than 60 participants
received valuable information.
The club meeting attracted almost

100 attendees. Members socialized
prior to dinner and received club
reports from President David Kay of
Forest Products Inc., Conover, N.C.
The after dinner program was illusion-
ist Sammy Cortino of Hickory, N.C.
Officers for 2008-2009 for the

Appalachian Lumbermen’s Club are
President David Kay, Forest Products,
Inc., Conover, N.C.; Vice President
Jamie Straka, Vernon James Co.,
Hickory, N.C.; Secretary/Treasurer

Kim Vollinger, W.M. Cramer Lumber
Co., Hickory, N.C.; and Past President
Steve Cash, Jim Cash Lumber,
Hickory, N.C.
The board of directors are Skipper

Beal, Sylvia Church, Bud Griffith, Cliff
McKittrick, Greg Pappas and Rusty
Logue. 

•

wood from ‘illegal sources’ in high pro-
file public sector construction projects.
Also, various organizations are work-
ing in tandem  with green party and
other political
allies in European
and National
Parliaments to
agitate for more
rapid change.
Another driving
force is the EU
domestic supply,
said Snow, who
reported that 60
percent of EU
commercial forest
areas are certi-
fied to either FSC
or PEFC. Also,
9,000 chain-of-
custody certificates have been issued
in Europe and rising at a rate of more
than 1,000 yearly over the last three
years. He noted that European hard-
woods now are readily available as
FSC or PEFC certified with no need to
pay a premium. He continued that an
incentive to shift over to 100 percent
certified materials is the high cost of
mixing certified and uncertified stock.
Snow classified LEED as ‘bad for
wood’ and BREEAM (BRE
Environmetnal Assessment Method)
as ‘good for wood.’ He stated that
LEED gives more credit to recyclabili-
ty than renewability, and only gives
credit for ‘rapid renewable.’ Also, he
noted that LEED does not recognize
all credible forest certification sys-
tems. By comparison, BREEAM’s
“heavy emphasis on energy efficiency
of buildings plays to wood’s strengths
as a superior insulator” and favors
“use of materials that have less
impact on the environment taking into
account for the full life cycle.” With
BREEAM, timber certification is not
mandatory, but bonus credits are
offered where it is available. Also,
credits are offered for all credible for-
est certification systems (FSC, PEFC,

CALL US TODAY 
901-372-8280
OR FAX US AT 901-373-6180

For Ad rates and marketing support services unavailable elsewhere.

“I continue to advertise in The Import/Export Wood Purchasing News and
The Export Directory because of the many inquiries I receive in faxes, e-
mails and from visitors who tell me they’ve seen my ads. Advertising in The
Import/Export Wood Purchasing News and The Export Directory has been
and continues to be a good investment for Penn-Sylvan International.”

Bill Reese
Penn-Sylvan International, Inc.

Spartansburg, Pa

Bill Reese

Penn-Sylvan International, Inc., located in Spartansburg, PA, carries Six 1/4 page Ads in The Import/Export
Wood Purchasing News. They are manufacturers and exporters of fine northern Pennsylvania veneer logs and
hardwoods. You can call Penn-Sylvan International, Inc. at 814-694-2311, or by fax at 814-694-2312. You can
view their website at www.penn-sylvan.com

Onee Successs  Storyy Afterr  Another . . .

APPALACHIAN CLUB -
Continued from page 21

environmental concerns about wood;
tropical deforestation; and illegal log-
ging.
Snow showed a chart that illustrated
the increase in U.S. hardwoods
exports as a percentage of U.S. pro-
duction. That percentage has
increased from slightly more than 8
percent in 1999 to slightly more than
13 percent in 2007.
There are several “drivers of environ-
mental policies” that are in place now,
or new ones being discussed, noted
Snow. Concern over illegal logging is
among them. He said that illegal
material depresses world prices for
wood by up to 16 percent and severe-
ly undermines markets for legal oper-
ators, thus undermining the reputation
of the wood industry.
The top driving force, though, are the
international political processes, said
Snow. These include the EU Forest
Law Enforcement and Trade Action
Plan; the voluntary bilateral agree-
ments with producing countries, main-
ly in the tropics; and the legality
licensing procedures for log, lumber,
plywood and veneer imports.
The second driving force behind envi-
ronmental policies, he said, are the
environmental non-governmental
organizations (ENGOs). Snow noted
that Greenpeace is targeting use of

HMA -
Continued from page 1

Cardinal Distribution, 7-5.
The CLA membership is divided into

four bureaus primarily servicing the
hardwood and softwood lumber man-
ufacturing community. The CLA has
members in Ontario, Quebec and the
Maritimes as well as in 18 states of

CLA HOCKEY -
Continued from page 15

CSA, SFI) based on objective assess-
ment of merits of each system under-
taken by United Kingdom govern-
ment.

Some other top-
ics discussed at
the HMA meeting
included: the haz-
ards of com-
bustible dust;
domestic and
i n t e r n a t i o n a l
transport issues;
the emerging bio-
mass industry;
and adapting to
the challenges of
certification.
Attendees were
also afforded the
opportunity to

view new products on display by ven-
dors who participated in the Expo.
The HMA board of directors also met
during the conference.
The HMA is a national trade organi-
zation with membership limited to
hardwood sawmills and lumber con-
centration yards in the United States.
For more information about the HMA,
which is located in Pittsburgh, Pa.,
phone 412-829-0770, or visit
the association’s website at
www.hma.org.

•

Continued on page 25

http://www.penn-sylvan.com
http://www.hma.org
www.woodpurchasingnews.com
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UNITED KINGDOM

Softwood imports for the UK
dropped by 31 percent to 5.51 mil-
lion m3 compared to 7.946 million
m3 in previous months. The fore-
cast for the rest of 2009 is for even
lower import volumes.
The fact that housing levels in the
UK dropped by 43 percent in 2008
reflects the forecast for more reduc-
tion in the number of houses being
built in 2009. A positive note for the
building and construction industry
in the UK is the upcoming 2012
London Olymics. There will be an
increasing demand for timber and
timber products as building starts
for the accommodation structures.

FRANCE

New housing levels in France fell
18 percent by the end of 2008. The
Ministry responsible for housing
indicated that this trend will con-
tinue throughout 2009. The timber
industry, which is already seeing a
downturn in demand will be affect-

ed with the
lack of
demand for
sawn tim-
ber.
Storms that
m o v e d
t h r o u g h
southwest
France dur-
ing recent

months affected the Maritime Pine
forest along the coast of this part of
France. By just how much the
sawmilling industry in this region
will be affected, has not yet been
determined. However, the first
indications are that it could be sig-
nificant. Consequently the demand
for Pine could increase.
A reduction in sawn timber pro-
duction by 7.5 percent was report-
ed for the Swedish timber industry.
A similar situation exists for
Finland, where sawn timber pro-
duction was down by 20 percent.
In both cases a direct reflection of
the downturn in demand for sawn
timber across the world not just
Europe.
While the Swedish sawn timber
producers are exporting less to
Europe, Japan and the U.S., they
are increasing exports to a number
of African countries such as Egypt
and Libya fairly successfully. This
remains in competition to American
softwoods where increased
exports have been recorded.

CANADA

According to Canada Mortgage
and Housing Corporation’s (CMHC)
recent Housing Market Outlook,
housing starts reached 211,056
units, a decrease from 228,343.
Starts are forecasted to be about
160,250 by the end of 2009 and
163,350 in 2010. 
Chief economist for CMCH, Bob
Dugan said, “The new home mar-
ket is moderating due to a number
of key factors. The economic down-
turn will result in a decrease in
demand for home ownership lead-
ing to a decline in housing starts
and existing home sales for 2009.
Housing market activity will begin
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to strengthen as the Canadian
economy rebounds in 2010 and the
level of housing starts over the
forecast period will be more in line
with demographic fundamentals.”
A recent report by the Multiple
Listing Service (MLS®), stated that
existing home sales are expected to
decline 14.6 percent during 2009
to 370,500 units. The level of MLS®
sales is expected to increase by 9.3
percent to 405,000 units in 2010.
Prices are forecast to be at an aver-
age of $287,900 for 2009, a
decline of 5.2 percent and 2010 is
expected to see little change from
those averages.
For the construction sector, sea-
sonally adjusted production recent-
ly fell by 2.2 percent in the euro
area (EA15) and by 1.7 percent in
the EU27 compared to previous
months. Estimated by Eurostat,
the Statistical Office of the
European Communities, average
output decreased by 2.7 percent in
the euro area and by 1.2 percent in
the EU27.
Of increases, the most significant
were registered in Poland (+2.0%);
the Netherlands and Romania
(both +1.5%). Among decreases the
largest were recorded in Slovenia
(-9.6%), Spain (-6.9%) and Bulgaria
(-3.3%).
Building construction fell by 1.8
percent in the euro area and by 2.1
percent in the EU27, after 1.3 per-
cent in both zones in previous
months.

NEWFOUNDLAND

In other news, a central
Newfoundland mill, Abitibi
Bowater recently closed its doors
to its mill here. Since the recession
began, the forest products industry
has taken many hits and many
mills have closed. According to the
Forest Products Association,
38,000 jobs and 207 mills have
closed since 2003. 

BRITISH COLUMBIA

Revenues for the B. C. forestry rev-
enues dropped from more than $1
billion to $652 million, making
2009 the worst year on record. 
Avrim Lazar, CEO of Canada’s
Forest Products Association, sees
light at the end of the tunnel.
“Americans will continue to live in
houses,” he said. “There will be
pent-up demand when the credit
crisis is over. And they will contin-
ue to build houses using wood.”

WEST AFRICA

For the past two or three months
West African exporters managed to
stay at a reasonably steady pace
with largely unchanged prices for
export logs. Elsewhere, prices
crumbled and the volume of trade
fell away in many of the tradition-
al markets.
Sales to Europe weakened in late
2008 and Italy showed the trend
as the furniture industry became
affected by the growth in China’s
furniture exports to the U.S. and
world markets.

VIETNAM

Vietnam became more actively
involved in exports of furniture and
other wood products, which
opened up a relatively small but
important alternative market for
West African timber exports buying
Bilinga, Tala Azobe, Padouk and
Belli; but trade volumes are being
held back by a shortage of contain-
ers.

CHINA

An active volume buyer, China
continued to trade, which to an
extent is supported and fostered
by the ownership and partnerships
in West African timber producing
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the U.S. The association has been
in service for 100 years. For more
information, visit their website at
www.canadianlumbemen.com.
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companies. India is also an ongo-
ing buyer of West African product,

mainly heavy hardwoods.
In other news, the Gabon Forestry
Department announced a ban on
the harvest of four species—Ozigo,
Moabi, Douka and Afo. 
At press time the effects are not
yet apparent in Gabon as the
Forestry Department has been on
strike due to disputes over pay and
conditions.  As a direct result, con-
cession holders do not know if they
will be allowed extended harvest
areas, extra harvest volumes per
hectare, forest tax relief or compen-
sation.
There is some demand for the
existing stocks of the four species,
where producers increased prices
by up to €30/m3 for scantlings of
Douka logs and log exporters are
asking €10-15/m3 more for what-
ever stock is still available.
Most other price changes for the
region were downwards, on an
average of €3-10/m3. In contrast,
demand for Bubinga logs pushed
prices up by €8-10/m3 and Bilinga
up by €10-15/m3 on buying for
India. The less familiar species not
usually traded into Europe showed
small gains of €2-5/m3.

ENGLAND

Illegal logging is a hot topic in the
global timber trade. At the latest
Institute of
I n t e r n a t i o n a l
Affairs confer-
ence at Chatham
House in
London, Defra
minister Huw
Irranca-Davies
opened the event
with stark sta-
tistics that
underlined how
far there still is to go in the war to
eradicate a trade that “robs people
and encourages corruption across
national boundaries.”
Irranca-Davies emphasized the
need for sustainable management
of forests. Governments, he said,
lose US$5bn in revenue annually
through illegal logging.  Around
two thirds of all logging in
Indonesia and 50 percent of
Cameroon’s logging is illegal. 
Utilizing timber procurement rules,
providing aid to supplier countries
and backing due diligence timber
sourcing, Irranacca-Davies reaf-
firmed the UK government’s own
commitment to the fight, assessing
suppliers to minimize the risk of
handling illegal wood. 

HUNGARY

The volume of industrial produc-
tion recently declined by 1.1 per-
cent, industrial gross output
decreased by 19.6 percent. 
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Blanks: (Chamfer-Custom) Virola & Para
Para
Decking: Ipe, Cambara, Cumaru
Flooring: Jatoba, Ipe, Santos Mahogany
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Providing the following services:
4,000,000 BF Kiln Dried Inventory, Planing Mill, Straight Line Ripping, Gang

Ripping, Mixed Container Shipments, and Rail Siding

The most durable and cost-effective
kiln stick on the market

When You Can’t See the Forest for the Trees...
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Import/Exportt Division:

Williamm vonn derr Goltzz -- Stevee Arnett
Greensboro,, NC

Toll-free:: 1-866-44 JATOBA (452-8622)) && 336-323-7502
Fax: 336-217-7970

e-mail:: williamv@downesandreader.com
Headquarters at Stoughton, MA

Web Site: downesandreader.com

duction necessary to meet the mar-
ket’s needs. For many, achieving that
balance has been difficult, because
demand for hardwood lumber and fin-
ished goods has not found a level
point. Consumer confidence remains
low, and spending is restricted to
necessities rather than durable
goods, such as furniture, cabinets,
flooring, and other hardwood con-
struction materials. In addition, lend-
ing continues to be tight, even to the
most creditworthy potential borrowers.
In the meantime, contacts acknowl-
edge businesses are in survival
mode, waiting for improvements in
markets for hardwood products or
enough fallout in production to provide
stability.
There is limited market activity for
Ash comment some contacts.
Supplies are not overwhelming at this
time, with prices mixed depending on
regions contacted. There is limited
market interest for Basswood.
Quantities are down and prices are
being affect-
ed by outside
competition.
Beech is also
suffering, due
to the
d e c r e a s e d
demand for
manufactured
goods and
i n c r e a s e d
supply com-
petition from other species. The weak
and declining U.S. housing sector,
along with demand tapering off, are
challenging Birch markets.
The regionally important species
Hard Maple’s business conditions are
unstable and markets have contract-
ed. Producers have cut back produc-
tion, lowered their output and invento-
ries starting with timber and log pro-
curement through secondary manu-
facturing of consumer and industrial
goods. The heavy winter snowfall in
many parts of Ontario and Quebec
could have an impact on log availabil-
ity during spring. This could cause a
decrease in Hard Maple supplies.
Buyers are limiting their purchases of
kiln-dried stocks, however, purchasing
only what they need in exact items
and quantities.
Soft Maple supplies are ample to
meet a reportedly flat to declining
demand, and these unstable condi-
tions are keeping prices unsettled for
this species. 
The economic downturn continues to
be felt across the country with many
mill closures, either permanently or
temporarily with varied return-to-work
timeframes that are heavily depend-
ent on the U.S. economic recovery.
The latest casualty of these difficult
times is Tembec’s Mattawa hardwood
sawmill which closed, resulting in 59
job losses.
The federal government’s January
budget containing plans to spend $1.5
billion CDN on new initiatives to help
the country’s forestry industry was
welcome news for some in the indus-
try. They felt that government heeded
some of the requests made by the
Forest Products Association of
Canada. Natural Resources Minister
Lisa Raitt stated that the federal budg-
et contained three new forestry-relat-
ed initiatives.These include: a $1 bil-
lion community adjustment fund, to
help rural areas adapt to the changing
economic climate; more than $100
million to invest in the development of
emerging technologies for the forest
sector, including forest biomass uti-
lization and the development of next-
generation forest products; and $50
million to promote the forest sector
abroad. Others feel that the $1 billion
investment into the community adjust-
ment fund is “good mitigation” for for-
est-dependent communities, but does
nothing to aid struggling forest com-
panies. It is felt, however, that  the
$150 million investment to develop
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Primary and secondary manufactur-
ers continue to seek a balance in pro-
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P.O. Box 679, U.S. Hwy. 412 W. • Linden, Tennessee 37096
Office: (931) 589-2143 
FAX: (931) 589-5914 

SALES CONTACTS:
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Roger Barber
Tel.: (931) 589-2143 Fax: (931) 589-5914

Major Appalachian Species Produced:
Red Oak, White Oak, Poplar and Ash   

Secondary Species Manufactured:
Hickory, Walnut, Hard Maple, Cherry  

• Bandmill, Linden and Selmer, TN and Fulton, MS
• Production - 35,000,000’ 
• 5,000,000 board feet dry storage
• 4,000,000’ covered Air Drying Capacity
• Dry Kiln capacity:  500,000 BF per charge
• Specializing in Red Oak, White Oak, Poplar & Ash
• Planer: S-382 Double Surfacer
• Concentration Yard
• Ripped and Pulled to Width Strips

Graham Lumber Company

E-mail: sales@ahwood.com

Export Sales
Matt Gauvrit
Tel.: (860) 632-3500 Fax: (860) 613-3728

QUEBEC

With the reduced demand for interior
products made of Red Oak, and other
species as well, it is certain that the
lower demand for these products in
the construction and renovation sec-
tors is affecting hardwood businesses.
Red Oak is fighting for its marketplace
with whitewoods and other close-

g r a i n e d
s p e c i e s ,
which are the
current trend.
Sales of Red
Oak is report-
edly intense
in most
regions. As a
result, prices
have slid
down sharply

in response to these pressures.
Domestic and international demand
for White Oak is ongoing in markets.
Prices are mixed, however. 
The hardwood flooring industry is fac-
ing growing challenges. Saleability
has become an issue for many com-
panies. Some are questioning
whether the demand for flooring at the
present time is sufficient to keep them
in business. There is a wide range of
prices surrounding the sale of Oak
strip flooring comment some produc-
ers. Cash flow is tight, and payment
terms are extended out in certain
instances. 
Raw material demand for the wood
pallets and containers’ industry has
fallen in conjunction with the U.S.
economy.  
Canada Mortgage and Housing
Corporation’s (CMHC) first quarter
Housing Market Outlook, Canada
Edition report notes that housing
starts reached 211,056 units in 2008,
a decrease from 228,343 in 2007.
Starts are expected to be about
160,250 for 2009 and about 163,350
for 2010.
“The new home market is moderating
due to a number of key factors,” said

emerging technologies and promote
the forest industry abroad will be help-
ful to companies.
According to TD Securities’ February
16 weekly report, Canadian manufac-
turing shipments plunged by their
largest margin on record, falling by 8.0
percent M/M, which was far worse
than the 5.3 percent M/M drop expect-
ed by the markets. The decline comes
on the heels of the 6.2 percent M/M
drop recently, and was the fifth con-
secutive monthly fall in this indicator.
The 3-month annualized trend now
stands at -45.9 percent, which is
almost double the 26.7 percent pace
of decline in November, and on a year
ago basis, sales are down 6.5 percent
Y/Y. The drop in shipments was more
or less across the board, with 20 of
the 21 industries posting declines.
There were dramatic declines in the
sales of wood products (down 12.3
percent M/M). 
The report states: “This is yet another
reminder that the Canadian manufac-
turing sector has now become a major
casualty of the ongoing global eco-
nomic recession, and there is little to
suggest a reversal in fortune any time
soon. In fact, with new orders falling a
further 12.9 percent M/M in
December, we expect things to get
even worse in the coming months as
businesses retrench their purchases
even more. And with the pace of real
shipments remaining in negative terri-
tory, the Canadian manufacturing sec-
tor is expected to remain a source of
drag on economic activity for some
time.”

•

CMHC’s Chief Economist. “The eco-
nomic downturn will result in a
decrease in demand for home owner-
ship leading to a decline in housing
starts and existing home sales in
2009. Housing market activity will
begin to strengthen as the Canadian
economy rebounds in 2010 and the
level of housing starts over the fore-
cast period will be more in line with
demographic fundamentals.”
Existing home sales, through the
Multiple Listing Service (MLS®), are
expected to decline 14.6 percent dur-
ing 2009 to 370,500 units, continues
the report, but increase 9.3 percent to
405,000 units in 2010. The average
MLS price is also expected to
decrease over the course of 2009.
Average prices are forecast to be
$287,900 for 2009, a decline of 5.2
percent, while 2010 will see little
change from 2009 average prices.
According to the report, the downturn
in economic activity and in the
employment market will lead to hous-
ing starts that will vary from 141,000
to 180,000 in 2009 and much the
same range in 2010. Both singles and
multiples will see declines in 2009. 
Forecasts for economic growth by
private sector forecasters have been
revised down significantly in recent
months. In October of last year, the
average forecast for Canadian GDP
growth in 2009 was 1.1 percent. By
the first quarter of this year, this aver-
age forecast for Canadian GDP
growth in 2009 was revised down to -
0.7 percent. 
The new home market is moderating
due to four key factors. These are:
strong house price growth between
2002 and 2007 which has tempered
home ownership demand particularly
in Western Canada; the record high
levels of new listings have increased
the competition from the existing
home market and reduced spillover
demand; pent-up demand that built up
during the 1990s is nearly exhausted
and new home construction will
become more aligned with long run
demographic demand; and, uncertain-
ty about the economic outlook
remains high and is a contributing fac-
tor restraining demand for home own-
ership. 
Overall, housing starts will decline in
all areas of Canada over the course of
2009. The largest declines will be
seen in Western Canada and Ontario.
By 2010, however, eight of ten
provinces will see positive growth in
housing starts; starts will continue to
decrease in British Columbia and
taper off in Quebec.
All 10 provinces in Canada will see
fewer single-detached starts during
2009; Ontario at a decrease of 26.1
percent to 23,000 units. In all
provinces, declines will be at least 10
percent.
Moving into 2010, however, a better-
ment of economic prospects across
Canada will help to push single-
detached starts up in all regions
except British Columbia and Quebec.
Alberta and Saskatchewan are
expected to lead the rebound with
growth of 11.8 and 9.1 percent
respectively. 
Despite the increasing popularity of
multi-family housing (row, semi-
detached, and apartment units), the
multiple starts segment will also see
moderation this year. For 2009, it is
expected that multiple starts will
decrease to a level ranging between
75,200 and 96,200 units. The largest
declines will occur in Western
Canada. 
Heading into 2010, however, eco-
nomic prospects are expected to
become more positive. Because of
this, nine of ten provinces will see
positive growth in the construction of
multiple-family units. Multiple starts
will still be in a range of 74,400 to
95,400 units in 2010.
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Manufacturers and Exporters of Quality
Pennsylvania Hardwoods producing

annually
1,000,000’ Kiln capacity

Hardwood Lumber and Logs
Export Packaging and Container Loading

Band Sawn Lumber at
Shinglehouse, Pennsylvania (U.S.A.) location.

Lumber Sales - Mike Tarbell - Rus Gustin
Phone: 814-697-7185   FAX: 814-697-7190

Log Sales - Bob Mallery
Phone: 814-697-6576    FAX: 814-697-6637

Mailing Address: HCR 1, Box 15A
Shinglehouse, Pa. 16748-9739

RAM 
Forest Products, Inc

25,000,000 BF annually
1,000,000’ Kiln capacity

Specializing in Hard Maple • Cherry • Soft Maple • Red Oak • Ash

E-Mail: ramsales@frontiernet.net

Mailing Address: 1716 Honeoye Rd.
Shinglehouse, Pa. 16748-9739
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LAKE STATES

As the global economical crisis con-
tinues, sources in the Lake States
region appear to be feeling the down-
turn but there are still some bright
spots. For most of the area, Forestry
Stewardship Council (FSC)
Certification is either already attained
or high on the list of priorities. 
A Wisconsin  window and door-man-
ufacturing source said that the com-
pany initiative for 2009 was planned
and centered on FSC certification and
green products.
The contact stated that while busi-
ness was slow and competition fierce,
green products were in demand for
the orders that were coming in.
“Specialty items are moving right now.
Those that are spending, have the
reserve to do so and they want envi-
ronmentally sound products,” he said.
“Those products are accounting for
the majority of orders.” 
The source also commented that
“Rustic Alder is hot and Oak seems to
be making a bit of a resurgence;
Maple has plateaued and Cherry is
the most challenging.” 
Also in Wisconsin, the Department of
Natural Resources recently tripled its
FSC certified land. A third party audit-
ing and certification of forest manage-
ment operations, Scientific
Certification Systems (SCS) recently
awarded Forest Stewardship Council
(FSC) certification to the Wisconsin
Department of Natural Resources.
This puts the states FSC certified land
at a total of 1.5 million acres, which is
three times the initial area first
endorsed in 2003. 
“We congratulate Governor Doyle
and the department of Natural
Resources for expanding their FSC-
endorsed certification lands,” said
SCS Senior Vice President, Dr.
Robert Hrubes, who is also the head
of SCS’s FSC-accredited Forest
Conservation Program.
“Conformance with the rigorous FSC
standard assures the public that
Wisconsin DNR continues to practice
exemplary forest management.”
Wisconsin’s efforts along with others
in the Lakes States are helping to
establish the region as a forest certifi-
cation economic hub.
Matt Frank, DNR secretary comment-
ed, “Wisconsin’s leadership is steadily
advancing the tide of verified respon-
sible forestry. DNR began in 2003
with Governor Jim Doyle’s  “Grow
Wisconsin” initiative to secure forest
certification recognition for the state’s
land management programs.
Wisconsin DNR’s management of
multi-use lands involves balancing the
goals of conserving forestland, sup-
porting economic activities, protecting
wildlife habitat, and providing recre-
ational opportunities.
The certification is helping Wisconsin
and others in the region to remain
competitive in global markets that
increasingly demand certified raw
materials. More than 1,850 compa-
nies in the state utilize wood to pro-
duce nearly $20 billion of forest prod-
ucts every year. More than 300,000
jobs in Wisconsin rely on the forest
products industry.
In reference to the financial crisis as

a whole, the window and door manu-
facturer said that while the state of the
economy is troubled, the mill shut-
downs could bring more trouble.
“We’re a small company and it’s diffi-
cult to run in a thing like this. You
count on strong suppliers and mar-
kets,” he added. In order to adjust, the
contact said they were cutting cost,
inventory and labor.
In Indiana, a hardwood lumber suppli-
er commented, “I think our govern-
ment is working to try to assist us to
promote the fact that the North

BUSINESS TRENDS
(U.S.A.)

American hardwood industry is a sus-
tainable industry.”
The source also said with an empha-
sis on the RV sector the local market
was challenging. “We do business all
over the United States, but as far as
where we are right here in northern
Indiana, it’s a very tough climate.
Because there was a large amount of
hardwood consumption by the RV
industry, that industry is taking a beat-
ing,” he said. “There are a lot of clo-
sures and layoffs.” 
The contact did say that Walnut was
the faster moving species with White
Oak and Hard Maple a close second
and third. “We still have plenty of
bright spots,” he offered. As for the
slowest moving item, he also noted
Cherry to be challenging. Marketing
products to distributors and end users
he commented that his customers
were watching costs, keeping invento-
ry levels low and only buying what
they need.
When asked about the factors
involved with the current market the
source stated, “I think the credit mar-
ket has a lot to do with it. The demand
is still there. People want to build, they
want to remodel but banks are more
apprehensive with tighter underwriting
standards. I think people are nervous
based on unknown future economic
conditions,” he said. 
A Michigan builder commented that
he thought the economic stimulus
package might hurt the economy
rather than help. “The money is not
going to the right places, it’s not going
to help the building industry,” he said.
“I don’t think the government is actu-
ally thinking about what the priorities
are, there is still a lot of hand outs and
people are starting to look at that with
a critical eye. Personally I think the
stimulus package is making people
nervous instead of bringing peace of
mind.”
The contact said that indicators sug-
gested a pick up for his market in
2010. “I think the private market
needs to get sorted out and reassess
and refresh itself in a way that will be
productive.” He added that he was
adjusting to the housing downturn by
watching overhead expenses and
looking at every opportunity to earn
sales.  “In a good economy sales
come to you, in a poor economy you
have to go out and find them. So our
sales staff has been very aggressive
along those lines.”
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SOUTHEAST

According to sources in the
Southeastern region, railroad ties are
selling like “hot cakes,” but they may
well be the only cake that’s hot. While
the ties are in steady demand most
suppliers in the area said other mar-
kets are flat. However a few noted
some bright spots in specialty and
flooring markets. With the advent of
the economic stimulus plan some are
doubtful that it will offer help and oth-
ers are optimistic about the amount of
time it will take to help.
An Arkansas hardwood lumber sup-
plier stated, “The only thing that folks
are selling across the board, are rail-
road ties. Lumber or any kind of mill-
work product and even flooring is just
extremely depressed,” he said. He
also offered that his customers (mill-
work, cabinet, and flooring manufac-
turers) were ordering on an as need-
ed basis. “Everybody is keeping very
low inventory. Having a ‘just-in-time’
inventory is important now more than
ever,” he said. “If you don’t have it in
stock or if you can’t get it within a day
or two they’ll find it elsewhere.”
The source mentioned lack of
demand in the housing market and
poor lending practices as the top rea-
sons for economic slowdown.
“Lowering of standards and zero col-

www.cherryforest.ca
www.wheelandlumber.com


WEST COAST

In the face of the poor economy,
keeping inventory on the ground for
just-in-time orders is making or break-
ing sales for the West Coast. Sources
across the region say that lead-time is
currently the best way to remain on
the competitive edge.  And in spite of
the weak worldwide demand, sources
say there are bright spots in coastal
shipping as well
A hardwood lumber, moulding and
flooring supplier, Steve Ondich of
Atlas Lumber in Chino, Calif., said,
“The demand we’re seeing is for just-
in-time orders. Keeping inventory
ready for immediate shipment has
landed us some nice orders.”
Referring to current economical woes
of the industry, he commented that
those who thought they were in a pro-
tected market (ultra high-end, com-
mercial, etc.) are now singing the
blues along with everybody else. “The
slowing economy has crept into
almost all sectors. It started last year
in tract residential. This year, commer-
cial building and custom residential
have followed suit,” he said. 
As to the factors in play, Ondich held
the bank crisis largely accountable.
“Profitable companies do not have
access to credit through no fault of
their own,” he said. “There are over a
dozen mills now stocking hardwoods
in warehouses throughout Southern
California leaving local distributors
leery of competing against mills for
unit quantity business.” Ondich also
made mention of equipment auctions
being more common than ever before.
“There have been several high-profile
equipment auctions this year. I’ve
never seen high-end equipment go so
inexpensively,” he said. “I am certain
the lack of bidders is a direct result of
overcapacity.”
President and CEO Gordon Houston,
Port Metro Vancouver, commented,
“We are certainly not immune to the
effects of current economic condi-
tions, but at the same time a number
of factors, such as our high degree of
diversification and focus on the
Canadian market, have allowed Port
volumes to remain relatively stable
compared to many of the Port’s com-
petitors.”
“Our Port’s statistics clearly reflect the
interconnectedness of global trade,”
he added. Officials say bright spots
include coal volumes that increased
by three percent, crude oil also
increased modestly at three percent
while gasoline surged by almost 50
percent. “The ongoing downturn in the
economy and erosion of consumer
confidence led to a decline in contain-
er imports in the latter part of 2008,
while wavering demand and letters of
credit issues had an effect on con-
tainerized exports of forest products
and specialty crops,” Houston said in
reference to the decrease in forest
product exports.
A hardwood lumber supplier source in
Oregon said that exports were at an
“even keel” for the company. “We are
a major player in the coastal market
and our domestic business has taken
a few minor hits recently,” he said.
“But exports haven’t declined as much
for us as other’s.” The source attrib-
uted the company’s ability to stay
above water in a challenging market
to innovative equipment, solid rela-
tionships abroad and quality working
relationships with employees. “Over
the years we have built many relation-
ships at home and abroad. Our
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lateral loans where extremely poor
judgment was used has come back to
bite us. It has taken 10 years, but
that’s what happened,” he said. 
Regarding the oversupply of houses
on the market the source commented,
“That’s a wide umbrella and it affects
both the hardwood and softwood
industries. Until people start buying
houses again to consume the excess
for several months, our industry will
come back.” 
Holding on to “as much working capi-
tal as possible,” the contact said to
adjust to the current market, he has
shut down one of two sawmills inde-
terminately, cut labor hours down to
32 hours from 44, and reduced inven-
tory.
For the state of Arkansas, 47,000
people are directly employed by the
forest industry with 1 in every 6 man-
ufacturing jobs involved in the produc-
tion of forest products.
In an attempt to save those jobs
along with millions of others, recently
signed, the American Recovery and
Reinvestment Act of 2009 (ACT), may
jumpstart the economy. The ACT
includes plans to modernize infra-
structure in the United States,
enhance energy independence,
expand educational opportunities,
provide tax relief and improve afford-
able housing. Chief Kimbell with the
United States Forest Service said,
“With the funds provided by the ACT,
the Forest Service Economic
Recovery Program will immediately
create jobs in land stewardship, infra-
structure repair and conversion and in
the production of energy from wood.”
For Green building provisions, $6 bil-
lion was included in the stimulus plan
to improve federal buildings.
According to the Hardwood
Federation this may be an opportunity
to introduce more hardwoods as
building materials since the final bill
did not focus solely on plans such as
LEED.  
Another $20 billion in funding will go
towards renewable energy projects.
These provisions are to help renew-
able energy projects survive by pro-
viding tax incentives and additional
tools to deal with the tightening of the
credit market, which put several proj-
ects on hold. At press time much of
the federal money is expected to be
sent to states as block grants to allow
for expedited distribution. 
An Atlanta hardwood sawmiller with a
dimension plant, flooring plant and a
S4S facility said that flooring recently
picked up but lumber was off. “I’m sell-
ing very little lumber,” he said. “In fact
I just ran some White Oak through the
flooring plant because it didn’t sell.”
The contact also noted that FAS Red
Oak was the slower moving item.
Along with others in the region,
crossties are moving well for the sup-
plier. “We were selling switch ties for a
while but now its just crossties,” he
said. He also noted that his S4S facil-
ity was doing well. “In recent weeks,
we’ve had a lot of orders in that facili-
ty.”
A Mississippi sawmiller said business
was spotty and demand was weak.
“The industrial side is showing signs
of weakness now. There is just noth-
ing moving. The industrial mat timbers
have slowed down. The tie business
is still going, but it’s only crossties.
The switch tie market is dead,” he
said. “It’s really a challenge to find
ways to produce and move the prod-
uct.”
The source also offered some candid
remarks about the “green” aspect of
the industry. In his opinion, “It’s a
farce, a lot of third party individuals
who are hiding behind the curtain of
“certification” and leeching money
from an already sustainable industry,”

he said.
Overall the region seems to be spot-
ty. With some areas doing mild busi-
ness and others at a standstill, most
commented a hope for an uptick by
early 2010.

•
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employees are some of the best you
can find, most of them have been with
us 15 years or more. You can’t survive
in times like these without good peo-
ple and good relationships,” he said. 
The contact also stated that Alder and
Maple were steady movers but Birch
was falling off and Ash was the slow-
est moving species.
When asked for his take on the hous-
ing crisis, the contact said in his opin-
ion, there is a need for a housing con-
struction freeze. “All planning and
zoning needs to be halted and instead
we need to build rails and schools,” he
said. “The housing crisis would
decline if we only allowed new hous-
ing to be built in areas located near
mass transit and get rid of some of the
‘McMansions’ that people knew they
couldn’t afford when they built.”
Recently the National Association of
Home Builders Wells Fargo Housing
Market Index (HMI) again released
single digits, rising only a single point.
Clear indications that homebuilders
have seen essentially no improve-
ment in the market for new single-
family homes, NAHB Chairman, Joe
Robson commented, “Clearly, the
market for new single-family homes
remains very weak at this time.
However, looking forward we are cer-
tainly hopeful that the newly passed
economic stimulus bill which includes
some favorable elements for first-time
home buyers and small businesses,
will have a positive impact that will
help get housing and the economy
back on track,” he said.
According to McGraw-Hill
Construction’s 2009 Construction
Outlook the level of overall U.S. con-
struction starts is expected to decline
7 percent to $515 billion, which fol-
lows a 12 percent decline predicted
for 2008. Also predicted in the report,
single-family housing for 2009 at two
percent along with a four percent drop
in the number of units to 560,000.
Multifamily housing is expected to
retreat six percent in dollars and eight
percent in units while commercial
buildings are forecasted to drop 12
percent in dollars and 15 percent in
square feet.

•

S e c r e t a r y
General of the
Program for the
Endorsement of
F o r e s t
C e r t i f i c a t i o n
(PEFC), Ben
Gunneberg com-
mented on the
plan. “Despite the
current global eco-
nomic crisis, there
is still an increas-
ing demand for certified wood based
products that require an increased
supply of timber from certified, sus-
tainable managed forests,” he said.
According to estimates, the commit-
ment by global certification organiza-
tions in Russia may increase the area
of certified forest by one-third over the
next ten years, which would bring the
total to more than 400 million
hectares.
The two global markets for Russian
timber are Asia and Europe. With the
considerable growth of certified chain-
of-custody, the new supply of certified
timber will be welcome in this region.

•

Union City, Indiana—Frank Miller
Lumber Co. (FML), located here,
recently announced that Mark Miller
has returned to the family owned and
operated company. A graduate of Ball
State University in Muncie, Ind., Miller
is responsible for sales in the central
U.S., the Southeastern states and
export sales in the Middle East and
Asia. 
Millers great-grandfather, John Miller,
in 1903 founded the company.
Situated on 20 acres in the state line
community of Union City, Indiana, the
company has remained in the same
location and in the same family own-
ership for all of its 100 years.
FML specializes in quarter-sawn
hardwoods, specifically Red and
White Oak, Walnut, Cherry, Hard
Maple and Hickory.

•
Turbotville, Pennsylvania—
Bingaman & Son Lumber Inc., located
here, recently began stocking a range
of grades in Pacific Coast Red Alder
lumber. Referring to the newly added
species, a spokesperson for the com-
pany said, “Alder is one of the most
versatile woodworking materials avail-
able, with superior turning and polish-
ing properties.” Bingaman Lumber
maintains an average inventory of 2.5
million board feet of kiln-dried lumber
in 13 different species: Alder,
Basswood, Beech, Birch, Cherry,
Hickory, Poplar, Hard and Soft Maple,
Walnut, White Ash and Red and White
Oak. 
Incorporated in 1968, the company
includes a main lumberyard in
Kreamer, a second yard in Clarendon,
and sawmills in Mill Hall and St.
Marys. All facilities are located in the
Appalachian Mountains of
Pennsylvania.

•

Dallas, Texas—East Teak
Hardwoods Inc., located here,

announced a new
product, ‘Accoya®’
at a recent
I n t e r n a t i o n a l
Builders Show. A
distribution agree-
ment with manu-
facturer, Titan
Wood, the product
is made by per-
forming an acety-
lation process on
various species,
such as Radiata

Pine, Southern Yellow Pine and
Beech. The attributes of the new prod-
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Gulfport, Mississippi—Newman
Lumber Co., located here, recently
became certified by the Forest
Stewardship Council (FSC).
Founded by Roy Newman, Newman
Lumber Co. is a Mahogany and trop-
ical wood supplier. According to the
company’s Web site, Newman
Lumber has been “serving the world
with Mahogany and other tropical
woods since 1947” and offers such
species as Mahogany (Genuine,
Honduras, Tropical American and
African), Swietenia Macrophylla,
Spanish Cedar, Sapele, Cedro,
Cerejeira, South American Oak,
Roble and Jarrah. 

•

Switzerland—PEFC International,
headquartered here, recently
announced the endorsement of the
Russian National Forest Certification
System (RNCFC). Developed by a
multi-stakeholder, the RNCFC will
now be able to contribute significant-
ly to the global certified wood efforts
and advance forest management in
Russia.

BUSINESS TRENDS
(U.S.A.)
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uct include dimensional stability, UV
resistance, source certified sustain-
ability, non-toxic and insect and fungi
resistant.
Marketing and sales director, Matt
Mladenka said, “Thanks to these fea-
tures, Accoya® Wood is the perfect
new wood for exterior applications
including decking, siding, doors and
windows.”
For more information about Accoya®

Wood contact Matt Mladenka at 972-
979-9229.

•

Cardiff, Wales—BluWood Inter-
national Corp., a licensee of
WoodSmart Solutions Inc. headquar-
tered in Vancouver, B.C., recently
opened a new sales office here, nam-
ing Jerry Wilson as country manager.
Robert Seaman, president of
BluWood International, said BluWood,
a two component, factory-applied,
protective coating system for wood,
has quickly gained in popularity over-
seas because of its lifetime warranty
against mold fungus growth, rot fungi
and wood ingesting insects.
“We have received an incredible
response from forest products indus-
try representatives in Australia and
New Zealand,” he said. “We’re ship-
ping product and chemical to South
Korea, and we have a lot of interest in
Japan. We also spent some time in
China recently with some important
people in the furniture industry.”
BluWood has been most popular with
homebuilders, but has made inroads
with manufacturers of shakes and
shingles, siding, furniture, windows
and doors.
Seaman said the firm has performed
exceptionally well in Europe, where it
is a member of the United Kingdom
Green Building Council (UK-GBC).
“We just returned from a show in
Sweden, and the response was fan-
tastic,” he said. “We’ve also received
a lot of interest in Turkey, Italy and
Romania.”
BluWood is currently working through
fire retardant tests for its product in
the European Union, Japan and
Australia.
In conclusion, Seaman said, “We’re
looking forward to making a big splash
in a number of areas in 2009. We plan
to have offices all throughout Europe
and Asia by the end of 2010.”

•

Milan, Italy—According to a recent
“World Furniture Outlook 2009” report
from the Italian market research and
consulting firm CSIL, furniture
demand is expected to continue to
decrease in 15 countries (including
the United States and much of
Europe). Also the report stated that a
fair amount of growth in 29 countries
including China, Egypt, Russia, India
and Kuwait was expected throughout
the year and 11 other countries will
remain at their current level of activity.
CSIL noted that the world economic
outlook is “exceptionally uncertain.”
More information on CSIL and the
new report is available at www.csilmi-
lano.com.

•

Memphis, Tennessee—The
National Hardwood Lumber Assoc.
(NHLA) recently opened its first over-
seas office. Located in Shanghai,
China, previous NHLA Inspector
Training School Director, Bob
Sabistina will oversee this office.
Sabistina has been working in Asia as
a consultant for the American
Hardwood Export Council (AHEC)
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since 2005, mainly
conducting NHLA
grading seminars.
As the North
A m e r i c a n
Hardwood indus-
try expands its
search for
Hardwood lumber
markets, the move
to a permanent
office is a natural
progression. “The
success of reaching those markets is
dependent upon the differentiation of
North American hardwoods from the
rest of the products,” explained NHLA
Executive Director, Mark Barford. “Our
commitment to the Shanghai office
shows our members, the industry and
the global market that NHLA is moving
forward with our new brand and refo-
cused message—‘Strong Roots,
Global Reach.’ ”
The office will operate seasonally and
is scheduled to be open from January
2009 until late spring. All international
grade inquiries should be coordinated
through NHLA Chief Inspector, Mark
Horne. 
“The addition of the office in China
allows us to serve our members on a
worldwide basis,” Barford said. “I
encourage members to contact me
directly about how best we can use
this asset to assist their business.”
Mark Barford can be contacted by
email at m.barford@nhla.com. To con-
tact Bob Sabistina regarding lumber
grading seminars or NHLA promotion
please email him at
b.sabistina@nhla.com.

•

Jönköping, Sweden—Elmia
Wood, located here, recently
announced its forestry fair to take
place June 3-6, 2009. And according
to Torbjorn Johnsen, Elmia’s business
manager, interest in the event is still
high, despite the economic situation.
“Right now the total stand area
booked is actually higher than before
the fair in 2005 and exhibitor numbers
are 25 percent above the same month
in 2005,” he said.

•

B.C., Canada—According to the
British Columbia Council of Forest
Industries, the B.C. forest industry is
“hanging on by its fingernails,” and
shutting down capacity to survive.
At the recent British Columbia
Economic Summit, John Allan, presi-
dent of the B.C. Council of Forest
Industries said, “The industry will ulti-
mately come out of the recession, but
in the meantime, business is “truly,
truly hell.” He addressed the 100 del-
egates that attended the two-day
summit with the facts. “I’d be less than
honest with everyone in this room if I
didn’t tell you that right now the forest
industry is hanging on by its finger-
nails,” he said.
He further commented that the bulk of
the province’s forestry sector, the inte-
rior industry, has been built around
delivering two-by-fours to the U.S.
housing construction market and
despite new initiatives such as bio-
energy and new markets in Asia, “We
are going to have to depend on that
market for years to come,” he said.
Three years ago U.S. housing starts
topped two million a year, last
December they plummeted to
550,000 which is only a quarter of
what they were at the housing boom’s
peak.
According to trade journal, Madison’s
Canadian Lumber Reporter, lumber
prices bottomed out recently at $130
U.S. a thousand board feet, the lowest
they have been in 50 years of record
keeping.
Allan said the interior industry is oper-
ating at less than half capacity overall.
“Demand continues to be poor and I
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sistent aid to
Canada’s forestry
industry and reiter-
ated the
Coalition’s position
that the recent
changes in the BC
interior stumpage
system that have
d r a m a t i c a l l y
increased the use
of 25 cent
stumpage to pro-
duce softwood lumber constitute a
clear violation of the Softwood
Lumber Agreement.
Swanson stated that “both U.S. and
Canadian industries are experiencing
some of the most difficult market con-
ditions in history,” adding that
Canada’s federal and provincial gov-
ernments should resist the temptation
to increase already large subsidies in
violation of the SLA.  
“Log export controls have frustrated
free and fair competition in North
America by creating and sustaining an
artificial, price-depressing oversupply
of fiber in Canada,” Swanson said. He
added that removing all BC log export
controls would go a long way towards
eliminating the distorting effects of
government intervention, eliminating
an important cornerstone of the
provincial subsidy system and would
allow BC taxpayers to reap the full
value of their natural resource.
“The log export controls artificially
depress Canadian fiber prices,”
Swanson said, adding that, “removing
them would constitute a significant
step towards resolving the cross-bor-
der dispute.”
He said that the Coalition shares the
BC Truck Loggers Association’s view
that restraints on log exports in
Canada should be lifted. “Canada has
imposed anti-dumping and subsidy
duties on imports of Chinese steel and
aluminum products for similar rea-
sons.”
Concluding, Swanson stated that he
believes “the Softwood Lumber
Agreement has the potential to be an
effective alternative to a resumption of
trade litigation,” but to do so the
agreement must be honored before it
can serve as a platform for construc-
tive dialogue to bring both sides clos-
er to a permanent resolution to this
150-year old cross-border trade dis-
pute.

•

Washington, D.C.—The Forest
Stewardship Council (FSC) levied
annual fees on timber company chain-
of-custody certificate holders by up to
400 percent. The scale angers some
companies and timing of the increase,
but FSC says the move will raise
money for furthering the organiza-
tion’s work and provide additional
services.
FSC added that its trademark would
prove increasingly important to com-
panies trying to differentiate them-
selves in the current difficult market
conditions.  The fee increase for
accreditation administration is on a
sliding scale based on turnover, with
the largest companies seeing the
biggest jump. 
A trader in the UK said its bill had
grown from £500 to several thousand
pounds, which was described as
“madness”, especially given the eco-
nomic climate. The trader advocated a
gradual fee increase instead. Fees
will generally rise by £100 for smaller
companies.
Global development managing direc-
tor for FSC, Liza Murphy hinted at
some resistance from certificate hold-
ers to the increase but said the fee
had not been increased in over five
years, during which time the FSC cer-
tification concept had proved suc-
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think the prognosis is, this is going to
be a pretty bleak year, perhaps even
into 2010. Each company has said
individually that it makes more sense
to take downtime,” he said.

•

Alexandria, Virginia—The
International Wood Products
Association (IWPA), located here
recently announced the addition of
Zenova (M) Sdn. Bhd. A manufacturer
and exporter of plywood, laminated
board and blockboard, the company is
located in Sabah, Malaysia. 
For more information about Zenova
and its products, visit them online at
www.zenova.com.my.

•

Memphis, Tennessee—The
National Hardwood Lumber
Association (NHLA) recently
announced that its grading rules com-
mittee intends to review the rules per-
taining to imported hardwoods. The
International Wood Products Assoc.
(IWPA) Lumber Committee agreed it
would participate in the process. 
The existing rules were reviewed by
the IWPA and proposals for revisions
and additions were made. The work
output is in survey form and all mem-
bers are encouraged to complete the
survey and add additional comments. 
According to a recent issue of the
IWPA newsletter, the rules were last
updated in January 2009. 
For more information visit www.iwpa-
wood.org.

•

Washington, D.C.—The U.S.
Department of Agriculture’s Animal
and Plant Health Inspection Service
(APHIS) announced revisions to its
plan to enforce the declaration
requirement for imported wood (plant)
products. 
Revisions include extending the
length of each enforcement period
from three to six months and providing
a clearer list of products that are part
of each phase. 
APHIS will hold a public comment
period on the products covered under
Phases III and IV of the revised plan.
The IWPA will submit comments peti-
tioning for a delay for declarations on
plywood, fiberboard, and particle-
board.
IWPA members are invited to provide
input to staff or submit independent
comments.

•

Prince George, B.C.—The Council
of Forest Industries (COFI), located
here, recently announced that the
COFI convention has been postponed
due to current economic conditions.  
A Council representative said that
member companies, sponsors and
exhibitors are curtailing travel and dis-
cretionary spending as a result of cur-
rent economic conditions as they
focus all available resources on their
operations. 
The convention will be reconsidered
over the coming months.

•
Vancouver, B.C.—Steve Swanson,
President of the family-owned
Swanson Group in Oregon and
Chairman of the Coalition for Fair
Lumber Imports, recently participated
in a panel discussion before the Truck
Loggers Association’s convention in
Vancouver. Swanson highlighted the
Coalition’s support for full bi-lateral
free trade in logs, cautioned against
temptation to provide new SLA incon-
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a competitive price, to offer personalized customer-oriented value-added
services from sale to delivery, and to make the process of plywood acqui-
sition a turnkey operation. We will provide easy access to information on
orders from placement to delivery. We will maintain the highest integrity
standards in the industry.

•• Donn MacMaster,,  President
•• Dickk Olano
•• Buzz Clanton
•• Kennyy MacMasterr 
•• Toddd Wager
•• Joee Manguno
•• Tomm Lucass 
•• Robertt  MacMaster
•• Jimm Hildahl

SALESS CONTACTS:

30455 Ridgelakee Dr..  
Metairie,,  LAA 700022 

Phone::  504-828-0943
Fax::  504-828-0946

E-maill  to::  argo@argofinneimports.com

••  N O W AVAILABLE –– CARB-COMPLIANTT THIRDD PARTYY CERTIFIEDD PLYWOODD 
–– CALLL FORR DETAILS

• Wall Paneling

• Fancy Plywood

• Florecore

• Phenolic Film Face

• Container Flooring

• Meranti/Lauan Plywood

• Birch Plywood

• Virola/Faveria

• Red Oak

• Sande

Contact us when you need quality Lumber!
We have one of the most diverse inventories
in the United States. Prime Lumber Company
is a dependable hardwood lumber supplier,
which pays attention to details, that helps
insure your export orders will meet your
highest expectations:
Quality And Service At A Reasonable Price!

The Prime Lumber Export Team accepts
customized orders to meet your most
demanding needs. We select quality
hardwoods from regions that yield the
best lumber for each particular species
such as: Hard Maple, Soft Maple, Red
Oak, White Oak, Cherry, Walnut,
Poplar, Basswood, Cypress, Jatoba,
Spanish Cedar, and many more.

LUMBER COMPANY

LUMBER COMPANY

7600 E. U.S. Highway 64

Thomasville, North Carolina (U.S.A.) 27360

Tel: (336) 475-8700  FAX: (336) 475-8750

Web Address: http://www.primelumber.com

Continued on page 33

Steve Swanson

http://www.zenova.com.my
http://www.iwpa-wood.org
http://www.iwpa-wood.org
http://www.iwpa-wood.org
mailto:argo@argofineimports.com
http://www.primelumber.com
www.argofineimports.com
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APRIL

6th North China International
Furniture and Woodworking
Machinery Exhibition, Qingdao,
China. Contact: www.nciff.cn. Apr.
17-20.

Dubai International Wood/Wood
Machinery Show, Dubai Airport
Expo. Contact: 971-4-28-29-299.
Apr. 21-23.

National Wood Flooring Assoc.,
Annual Convention and Wood
Flooring Expo, Long Beach
Convention Center, Long Beach,
Calif. Contact: 800-422-4556. Apr.
28-May 1.

MAY

Interzum, Cologne, Germany.
Contact: www.interzum.com. May
13-16.

LIGNA, Hannover, Germany.
Contact: 49-511-89-32148. May
18-22.

Design Build Australia, Sydney
Convention & Exhibition Centre,
Sydney, Australia. Contact:
www.designbuildexpo.com.au.
May 21-23.

JUNE

Tecno Meuble, Expo
Guadalajara, Guadalajara,
Mexico. Contact: www.tecnomeu-
ble.com.mx. June 4-6.

The 14th International Furniture
Exhibition, Dalian, China.
Contact: 202-463-2720. June 5-
10.

AHEC 14th SEAsia and Greater
China Convention, Shenyang,
China. Contact: 202-463-2720.
June 10-12.

•

IIMMPPOORRTT//EEXXPPOORRTT  CCAALLEENNDDAARR

spending time with his family and
friends on family sailing adventures or
at home the most. 
His wife, Anna Cunningham Böhlke;

children, Nicholas, Isabella, Sebastian
and Francis; and his parents Manfred
and Katrin Böhlke, all of Hyde Park,
survive Böhlke.
Donations in Böhlke’s name may be

made to Children’s Hospital Medical
Center, 3333 Burnet Avenue/MLC
9002, Cincinnati, Ohio, 45229.

•
JOHN MAYFIELD BRAZIER

TT aa cc oo mm aa ,,   WW aa ss hh .. ––John Mayfield
Brazier, CEO of Brazier Forest
Industries in Oregon recently passed
away after an eight-month battle with
pancreatic cancer. A graduate of the
University of Washington in 1956, he
served four years as an officer in the
United States Navy and founded
Brazier Forest Industries in 1965. His
three children and six grandchildren
survive him. Services were held at
Acacia Memorial Park & Funeral
Home in Seattle, Wash. 

•

MANUFMANUFAACTURERS CTURERS AND EXPORAND EXPORTERS OFTERS OF
FINE PENNSYLFINE PENNSYLVVANIA LANIA LUMBER &UMBER & LLOGSOGS

SPECIES:
CHERRY,, HARD MAPLE,, WHITE OAK & RED OAK,

WALNUT,, POPLAR,, ASH

PENN-SYLVANN INTERNATIONAL,, INC.
BOXX 1111 

SPARTANSBURG,, PAA 16434
P H O N E :P H O N E : ( 8 1 4 ))  8 2 7 - 8 2 7 11  ( 8 1 4 ))  8 2 7 - 8 2 7 11  

F A X :F A X : ( 8 1 4 ))  8 2 7 - 8 2 7 2( 8 1 4 ))  8 2 7 - 8 2 7 2
E - M A I L ::  E - M A I LL ::  p e n n s y l v a n u s a @ a o l . c o mp e n n s y l v a n u s a @ a o l . c o m
W E B S I T EW E B S I T E ::  w w w . p e n n - s y l v a n . c o m::  w w w . p e n n - s y l v a n . c o m

Bill Reese standing by prime Cherry veneer logs

“We can save you the trip by
shipping logs using our own inspection,

but to your  specifications. Contact
us  for a prompt quote.”

OBITUARIES
MARC BÖHLKE

HHyyddee  PPaarrkk,,   OOhhiioo——Marc Böhlke,
executive Vice President and manag-
ing director of M.
Böhike Veneer
Corp. recently
passed away. 
“Marc was a kind

and caring person
with a great sense
of humor,” said his
close friend,
Andrew Ritch, of
Cincinnati. “His
love of life and
engaging person-
ality made him, quite simply fun to be
with. He will always be remembered
as a wonderful friend to many, many
people and it just seems impossible to
believe that he is no longer with us.”
Böhlke was educated as an architect

but grew up working in his family’s
wood veneer business, founded by his
father, Manfred Böhlke, in Fairfield,
Ohio. He quickly became recognized
as an industry leader after beginning
his career culminating with the direct
responsibility for all of the corpora-
tion’s domestic and international sales.
According to close friends, Böhlke

loved outdoor activities such as boat-
ing, biking, camping, hiking, snow-
boarding and golf, but he enjoyed

SPECIALIZING IN LUMBER AND LOGS FOR EXPORT

- Competitive rates

- Personalized service with a staff of 130 years combined 

experience

- Complete documentation ( letters of credit, drafts, etc.)

- Internet B/L release (originals and seaway)

- Movements to suit your needs (Door/Door, Door/Terminal)

- Terminal facilities in Montreal and Toronto

- Container stuffing (lumber and logs)

- Phytosanitary inspections and certificates

- Log fumigation services to China, Taiwan and Europe

- Members of

FOR MORE INFORMATION VISIT OUR WEB-SITE AT:
www.kingcitynorthway.com

N.H.L.A. I.H.L.A. N.E.L.A.

C.L.A.Penn-York

Lloyd Lovett

6711 13th Line

Alliston, Ontario L9R 1V4

TEL: (705) 434-2422

FAX: (705) 434-2522

e-mail: l.lovett@kingcitynorthway.com

Bruna Romano

5523 Chemin Cote St-Paul, Suite 301

Montreal, Quebec H4C 1X3

TEL: (514) 935-5394

FAX: (514) 935-0602

e-mail:bromano@kingcitynorthway.com

** NEW IMPORT LICENSE For Re-export of Red & White Oak
Logs From Regulated Areas (i.e. Michigan, Pennsylvania, etc.)

NEWSWIRES
Continued from page 32

cessful, with increasing participation
and market recognition.
Murphy said FSC’s ability to raise
funds from traditional fundraising
channels has decreased at the same
time as demand for its services had
increased.
“The percentage increase is signifi-
cant in some areas but the effective
rate of fees is still extremely low.”

FSC’s 13,000 certificate holders will
have expanded services that include
a dedicated service for all users of the
trademark, to be piloted in July, as
well as new tools and training for cer-
tificate holder’s sales staff.
The fee change is the beginning of
phase one, an effort to reform FSC
fees and services. New fee structures
for new customers will be piloted in
the second half of 2009.

•

http://www.nciff.cn
http://www.interzum.com
http://www.designbuildexpo.com.au
http://www.tecnomeu-ble.com.mx
http://www.tecnomeu-ble.com.mx
http://www.tecnomeu-ble.com.mx
mailto:lovett@kingcitynorthway.com
mailto:bromano@kingcitynorthway.com
mailto:pennsylvanusa@aol.com
http://www.penn-sylvan.com
http://www.kingcitynorthway.com
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A.H.E.C. and
U.S. Hardwoods

Great American Resources
The American Hardwood Export Council - the
only major overseas export program for U.S.
hardwoods. AHEC services the trade with
information and assistance for importers,
specifiers and users:

• Source lists of suppliers

• Information on U.S. marketing and manufacturing systems

• Promotional assistance

• Technical information on U.S. products and species

• Market development programs

AHEC members include all major U.S. hardwood
industry associations and hardwood exporting
companies representing a full range of U.S. hard-
wood products.

AHEC-Europe/Middle East/India
3, St. Michael’s Alley
London EC3V 9DS
United Kingdom
FAX: 44-171-626-4222

AHEC-Korea
U.S. Agricultural Trade Ofc.
c/o American Forest & Paper Assoc.
Room #303, Leema Building
146-1. Suson-dong, Chongro-ku
Seoul, (110-140), Korea
FAX: 82-2-720-1898

AHEC-Mexico/U.S. ATO
U.S. Agricultural Trade Office
Jaime Balmes No. 8, Piso 2
Col. Los Morales Polanco
11510 Mexico, D.F.
FAX: 52-5-282-0919

AHEC-Southeast Asia
Rm. 528, West Wing
New World Office Bldg.
20 Salisbury Road
Tsimshatsui, Hong Kong
FAX: 852-2366-8931

AHEC-Osaka
c/o American Consulate General
2-11-5 Nishitenma
Kita-ku, Osaka 530, Japan
FAX: 81-6-6-315-5103

AHEC-China
Office C615
Bejing Lufthansa Center
50 Liangmaquiao Road
Beijing 100016
People’s Republic of China
FAX: 86-10 6463-8047

United States Headquarters
1111 19th Street, N.W.,
Suite 800
Washington, D.C. 20036
FAX: 202-463-2787

®

Michael Snow, Executive Director 
telephone: 202-463-2774

One Success Story After Another...

Hawkeye Forest Products, Inc., headquartered in Boise, Idaho, carries six 1/2 Island Ads in
four-color in the Import/Export Wood Purchasing News and a full page Ad in four-color in the
Forest Products Export Directory. Hawkeye specializes in Black Walnut, Glacial Cherry and
Hickory in 4/4 through 16/4. Facilities located in Trempealeau, Wisconsin, include: 200,000 feet
in dry kiln capacity, a sawmill, Walnut steamer and specialize in mixed truck and container loads.
Contact John or Marcus Hawkinson at 1-888-242-9539 or 208-344-8865, Fax: 208-344-8801
or E-mail: sales@hawkeyeforest.com

“...what a positive and successful experi-
ence...establishing our Ad campaign in your
Import/Export Wood Purchasing News...the
inquiries and feedback have truly surpassed our
expectations!...”

CALL US TODAY 901-372-8280
TOLL FREE 1-800-844-1280 OR FAX US AT 901-373-6180

For Ad rates and marketing support services unavailable elsewhere.

“It’s everywhere you need to be to get more business!”

IIMPORT/EXPORT

WOOD PURCHASING NEWS

The Hawkinson Family: (from left) Marcus, John, Jennifer Geiger, Marcus
John and Kathy.

John Hawkinson
President
Hawkeye Forest Products, Inc.
Boise, ID/Trempealeau,WI

mailto:sales@hawkeyeforest.com
www.hanafeebros.com
www.hardwoodforestryfund.org
www.woodpurchasingnews.com
www.ahec.org
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AHEC  . . . . . . . . . . . . . . . . . . . . . . . . . . .34

Anderson-Tully Co. . . . . . . . . . . . . . . . . .14

Argo Fine Imports . . . . . . . . . . . . . . . . . .32

Aztec Intl. Timber & Trading Ltd.  . . . . . .25

Baillie Lumber Co.  . . . . . . . . . . . . . . . . .21

Begley Lumber Co. . . . . . . . . . . . . . . . . .31

Bingaman & Son Lumber, Inc.  . . . . . . . . .9

Buchanan Hardwoods Inc.  . . . . . . . . . . .26

Cherry Forest Products  . . . . . . . . . . . . .28

Coastal Lumber International  . . . . . . . . .18

Cole Hardwood, Inc. . . . . . . . . . . . . . . . . .8

Cramer, W. M., Lumber Int’l.  . . . . . . . . .35

Downes & Reader Hardwood Co.,  . . . . .26

Fitzpatrick & Weller  . . . . . . . . . . . . . . . .25

Frank Miller Lumber Co., Inc. . . . . . . . . .19

GILCO Lumber, Inc.  . . . . . . . . . . . . . . . .23

Graham Lumber Co. . . . . . . . . . . . . . . . .27

Hamer, Jim C., Co.  . . . . . . . . . . . . . . . . .11

Hanafee Bros. Sawmill Co., Inc.  . . . . . .34

Hancock Lumber Co.  . . . . . . . . . . . . . . . .7

Hardwood Forestry Fund  . . . . . . . . . . . .36

Hawkeye Forest Products  . . . . . . . . . . . .5

Hermitage Hardwood Lumber Sales  . . .20

Inter-Continental Hardwoods  . . . . . . . . .23

IWPA . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .36

Kennebec Lumber Co.  . . . . . . . . . . . . . . . . . . . .16

Kuhns Bros. Lumber Co.  . . . . . . . . . . . . . . . . . .31

Matson Lumber Co.  . . . . . . . . . . . . . . . .18

McIlvain, Alan  . . . . . . . . . . . . . . . . . . . . .35

Midwest Walnut Co.  . . . . . . . . . . . . . . . .29

Newman Lumber Co.  . . . . . . . . . . . . . . . .6

NHG Timber Ltd.  . . . . . . . . . . . . . . . . . .36

Nica Investment Partners LLC  . . . . . . . .15

Patriot Timber Products  . . . . . . . . . . . . . .3

Penn-Sylvan International, Inc.  . . . . . . .33

Prime Lumber Co.  . . . . . . . . . . . . . . . . .32

Primewood  Lumber, Inc.  . . . . . . . . . . . .29

Ram Forest Products Inc.  . . . . . . . . . . .27

Rolling Ridge Woods, Ltd./Yoder Lumber Co. . . . . .4

Romea Legnami S.p.A.  . . . . . . . . . . . . .13

Salamanca Lumber Co., Inc.  . . . . . . . . .17

Taner Timber Co., Inc.  . . . . . . . . . . . . . .30

Transit King City/Northway Forwarding  . . .33

Tuscarora Hardwoods  . . . . . . . . . . . . . .22

U•C Coatings Corp.  . . . . . . . . . . . . . . . .30

Wheeland Lumber Co.  . . . . . . . . . . . . . .28

Classified advertising accepted only for: Positions Available,
Positions Wanted, Business Opportunities, Machinery For Sale,
Machinery Wanted, Wanted To Buy, Services Offered.
Classified Rates: Display classified $45.00 per column inch, fractions

of an inch will be charged as full inch. Line Ads are $8.00 per line.
All classified Ads must be received by the 16th of the preceding

month. Example: Ads for June/July 2009 issue must be in by May
16th.
Also please specify number of times Ad is to run. All Ads to be

inserted on prepaid basis only.

C l a s s i f i e d  O p p o r t u n i t i e s

INDEX OF ADVERTISERSINDEX OF ADVERTISERS

Chinese Agent to represent Graf Brothers Flooring & Lumber – logs, flooring and
lumber. 

Graf Brothers, P.O. Box 458, South Shore, Ky 41175 
Phone: 606-032-3117 Fax: 606-932-3156 email: info@grafbro.com

WANTED

Two Overseas Agents to sell our kiln dried Appalachian hardwood lumber in

Northern China and Southern China.

Also looking for representation in the Middle East and Europe. 

Carl Rosenberry & Sons Lumber Co. Inc.

7446 Path Valley Road  •  Fort Loudon, Pa. 17224

Tel: 717-349-2289 Fax: 717-349-2044

WANTED

American, NHLA graduate, current working contacts
with domestic sawmills, wants to work for a company in
China as a hardwood buyer in U.S. logs/lumber/veneer

CONTACT:  Blind Box No. 141

c/o Import/Export Wood Purchasing News
P.O. Box 34908

Memphis, TN 38184-0908

ATTENTION CHINESE HARDWOOD LUMBER BUYERS

W.M. Cramer Lumber Co.

Sales: 
Ruth Callender
ruthc@cramerlumber.com

2.

1.

3.

www.cramerlumber.com

PH: 828-397-7481 FAX: 828-397-3763

Baltimore
•
• Norfolk

• Charleston

• Wilmington

• Savannah

• 
Mobile

3. Millwood, Kentucky
• Yard/kilns
• White Oak

Red Oak
• 300 MBF Kiln capacity

Appalachian Hardwoods

1. Hickory, North Carolina
• Corporate headquarters
• 2 Yards/kilns
• All Appalachian species
• 4 MMBF KD inventory
• 1.3 MMBF Kiln capacity
• Specialize in mixed ctrs.

2. Marlinton, West Virginia
• Sawmill/Kilns
• All  Appalachian species
• 300 MBF Kiln capacity

since 1798
Alan McIlvain Company

Tropical Hardwood Lumber
Experience you can trust.

Genuine Mahogany – Spanish Cedar 

Sapele Mahogany – African/Khaya Mahogany 

Brazilian Cherry (Jatoba)

Dry Kilns & 7 Million Bd. Ft. Inventory
501 Market Street

Marcus Hook, PA 19061
Phone: (610) 485-6600
FAX: (610) 485-0471

www.alanmcilvain.com
sales@alanmcilvain.com

Experiencee youu cann trust.
Appalachiann Hardwoodd Lumber

Tropicall Hardwoodd Lumber

mailto:info@grafbro.com
http://www.alanmcilvain.com
mailto:sales@alanmcilvain.com
mailto:ruthc@cramerlumber.com
http://www.cramerlumber.com
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A Guide to

U.S./CANADIAN SOFTWOOD FOREST PRODUCTS

EXPORT SUPPLIERS
Import/Export Wood Purchasing News’
worldwide circulation is distributed to
companies that purchase both Hardwood
and Softwood forest products.

GOODFELLOW INC.
Canada’s Largest Independent Distributor,

Remanufacturer And Producer Of Wood Products
OVERSEAS EXPORT

HARDWOODS
EASTERN WHITE PINE - WESTERN RED CEDAR
DOUGLAS FIR TIMBERS - PRESSURE TREATED WOOD

THE WOOD SPECIALISTS
DELSON, QUEBEC, CANADA

Manufacturers of 4/4
Eastern White Pine, Lumber

and
DIMENSION

Kiln Dried and
Association Graded

Robbins Lumber Inc.
Manufacturers Wholesalers

Searsmont, Maine 04967

Telephone: 207-342-5221

FAX: 207-342-5201

Website: www.rlco.com

SMALL STARTS...

MAIN OFFICE
Portland, OR • 503/297-7691 • FAX 503/297-3188
DISTRIBUTION CENTER
Portland, OR • 503/220-0600 • FAX 503/220-8596
SOUTHERN PRODUCTS DIVISION
Centerville, AL • 205/926-4606 • FAX 205/926-5910
CALIFORNIA DIVISION
Newport Beach, CA • 714/752-5910 • FAX 714/752-6731
CALIFORNIA DISTRIBUTION CENTER
National City, CA • 619/336-4625 • FAX 619/336-4823

...GREAT FINISHES

SELKIRK
SPECIALTY WOOD LTD.

A DOWNIE TIMBER COMPANY

Specializing In 
Superior Cedar Products 

&
First Rate Service!

Products Available:
• Bevel • Paneling Products
• Decking • #3&Btr. K.D. Boards
• Finger Joint • A&Btr. Cedar Finish

Box 880 Revelstoke, BC VOE 2SO
Office: 250-837-2222 Sales: 250-837-7217

Fax 250-837-7412
E-Mail: special@junction.net

Durgin & Crowell Lumber Co.
231 Fisher Corner Rd.

New London, NH 03257
Tel: (603) 763-2860
Fax: (603) 763-4498

www.durgin-crowell.com
For Sales Contact B Manning or Chuck Gaede

Manufacturers of Quality
Eastern White Pine Lumber

Since 1976

• 30 Million BD FT of Production
• 630,000 BD FT of Dry Kiln Capacity
• WACO 30 XL Moulder
• In Line Moisture Detectors
• Modernized Cut Up Shop

RB LUMBER COMPANY

RB LUMBER COMPANY
P. O. Box 2254

Oregon City, OR 97045

623-936-7090 - Randy    

Fax 623-936-7091          

rblumberco@aol.com      

� INDUSTRIALS

Moulding, Finger Joint, 
Shop Core Stock, 
Furniture, Pallets,
Bedframe

� PRODUCTS FOR REMANUFACTURE

Random length low grade boards & 
dimension, Waney cants, 
Tight Knot Timbers

CALL US FOR
WESTERN RED CEDAR!

We represent U.S. sales for North Okanagan Cedar, a sawmill in British
Columbia. From their production we offer you: 

• KD 1 x 6 and 1 x 8 Bevel Siding

• KD 1 x 6 and 1 x 8 Channel

• KD 1 x 4, 1 x 6 and 1 x 8 Tongue & Groove Pattern Stock

Other products include:

� FENCING ROUGH & S1S2E

1x4, 1x6, 1x8
2x4, 2x6, 2x8
4x4, 6x6
Western Red Cedar

Incense Cedar 
Yellow Cedar   
Chinese Cedar

503-655-8020 - Gary

Fax 503-650-7235

knightatrblumber@aol.com

Contact: Jean Knittel
TEL: (450) 635-6511 / 1-800-361-0625 
FAX (450) 635-5078
E-mail: jknittel@goodfellowinc.com

www.goodfellowinc.com

WOODWORKING PLANER PRACTICE
This 24 page booklet contains the answers to almost any Planer problem. It
tells you: How to handle uneven stock; How to produce squares on a planer;
How to reduce disfigurement of stock, and the tearing of varigrained boards;
How to prevent wear of center of platen; How to handle grains in glued up
panels; How jointed cutters affect blower systems; How to make various thick-
nesses; How to make proper forms for tapering long pieces evenly; How to
bevel and make forms for multiple operation, and many other ideas for better
planer performance. . . One woodworking machine manufacturer stated, “This
is the best book that has ever been written on the subject of Planer Practice.”
$20.00 per copy.

Send Check to:
NHM, Book Division 

P.O. Box 34908
Memphis TN 38184-0908

CCOOMMMMIITTTTEEDD TTOO
IIDDAAHHOO WWHHIITTEE PPIINNEE
PPRROODDUUCCTTSS SSIINNCCEE

11995533
WWEEEEKK IINN......
WWEEEEKK OOUUTT..

52 WEEKS A YEAR

P.O. Box 339
Post Falls, Idaho 83877
(208) 773-4511
FAX: (208) 773-1107

IDAHO WHITE PINE LUMBER

Sandy Neck TradersTM

PINE
CEDAR

Call 888-726-3963
It’s that simple.

Sourcing Solutions, Building BusinessTM

Tel: 604-946-2910

Since 1893

Your clear choice for

Western Red Cedar

R. B. LUMBER COMPANY

R. B. LUMBER COMPANY
P. O. Box 2254
Oregon City, OR 97045
623-936-7090 - Randy    
Fax 623-936-7091          
rblumberco@aol.com

� INDUSTRIALS

Moulding, Finger Joint, 
Shop Core Stock, 
Furniture, Pallets,
Russian Red Pine

� PRODUCTS FOR REMANUFACTURE

Random length low grade boards & 
dimension, Waney cants, 
Tight Knot Timbers

CALL US FOR

WESTERN RED CEDAR AND IMPORT NEEDS!
Our products include:

� FENCING ROUGH & S1S2E, FENCING DECKING & PATTERN STOCK

1x4, 1x6, 1x8
2x4, 2x6, 2x8
4x4, 6x6
Western Red Cedar

Incense Cedar 
Chinese Fencing, Decking & Patterns

503-655-8020 - Gary
Fax 503-650-7235
knightatrblumber@aol.com

The Natural Source of World Hardwoods
• Nearly 30 years experience in supplying Tropical Hardwoods direct from source in West Africa to

the North American Market.

• Suppliers of the whole range of African Species, including Sapele, Sipo, Mahogany, Okoume,
Guarea, Makore, Afromosia, Teak, Iroko, Walnut, Mansonia, Bubinga, Wenge, Padouk, Hyedua

and others.

• Expertise in Timber/Comprehensive Service/Continuity of Supply

Working with NHG Timber is Working in Partnership

NHG TIMBER LTD
4 Eagle House, Cranleigh Close, Sanderstead, Surrey CR2 9LH, United Kingdom

Telephone: +44 (0) 20 8651 4030 Fax: +44 (0) 20 8651 0913
E-mail: sales@nhgtimber.co.uk   Website: www.nhgtimber.co.uk

Member of the
Timber Trade

Federation
T R O P I C A L  F O R E S T

F O U N D A T I O N

NHG TIMBER LTD

Expanding business
opportunities through

increased use of imported
woods

Working for the entire North
American imported wood

products chain

• Business to businessnetworking
• Logistics and trade resources
• Product and species trends

and trade statistics
• Market intelligence and

timely information updates

• Manufacturers,
Distributors and Importers

• Ports, Shipping Lines,
Logistics and Service
Providers

• Overseas Manufacturers
and Trade Associations

Contact IWPContact IWPContact IWPContact IWPContact IWPA:A:A:A:A:
703-820-6696

fax: 703-820-8550
info@iwpawood.org
www.iwpawood.org

AAAAAttttttttttend:end:end:end:end:
World of Wood

IWPA’s Annual Convention
March 5-7, 2008
Orlando, Florida

wwwwwwwwwwwwwww.iwpa.iwpa.iwpa.iwpa.iwpawwwwwood.orgood.orgood.orgood.orgood.org

Attend:

World of Wood
IWPA’s Annual Convention

March 24-26, 2010

Miami Beach, Florida

Contact IWPA:

703-820-6696

fax: 703-820-8550

info@iwpawood.org

www.iwpawood.org

http://www.rlco.com
mailto:special@junction.net
http://www.durgin-crowell.com
mailto:rblumberco@aol.com
mailto:knightatrblumber@aol.com
mailto:jknittel@goodfellowinc.com
http://www.goodfellowinc.com
mailto:rblumberco@aol.com
mailto:knightatrblumber@aol.com
mailto:sales@nhgtimber.co.uk
http://www.nhgtimber.co.uk
http://www.iwpawood.org
mailto:info@iwpawood.org
http://www.iwpawood.org
mailto:info@iwpawood.org
http://www.iwpawood.org


April/May 2009 Page 37

MANUFACTURERS 
OF 

QUALITY WOOD PRODUCTS

Ph. 208.377.3000 
Fax 208.378.9449

www.idahotimber.com

IDAHO TIMBER 
CORPORATION

Unit 3 10619 Timberland * Surrey, B.C. V3V 3T3 Canada

MANUFACTURERS
OF WESTERN RED CEDAR

PRE-CUT CEDAR GAZEBO
&SUMMERHOUSE
DO-IT-YOURSELF KITS

WHEN YOU THINK OF CEDAR
THINK OF WEST BAY

CALL TOLL FREE U.S. 1-800-688-1108
CANADA (604) 951-8268    FAX (604) 951-8707

http://www.idahotimber.com
www.fjstuds.com
www.gulfcoastshelter.com
www.swansongroupinc.com
www.northpacific.com
www.siskiyouforestproducts.com
www.limingtonlumber.com
www.idahoforestgroup.com
www.millservices.com
www.forestproductsstockexc.com


www.hooddistribution.com
www.waldun.com
www.edallenexporting.com
www.timbersonline.com
www.hancocklumber.com
www.zipolog.com
www.vaagenbros.com
www.wynndellumber.com
www.midvalleylbr.com
www.renebernard.com
www.lazyslumber.com
www.woodpurchasingnews.com
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NNNEEEWWW &&& UUUSSSEEEDDD EQUIPMENT SOURCESWOODWORKINGWOODWORKING

USED WOODWORKING EQUIPMENT

Castle – 2008 TSM-35 HD Pocket borer, like new
Castle – TSM-21 Pocket borer, single phase
Conveyor – Versa 1 1/2 Hp drive unit
CNC – 1990 Shoda NCW-516-2124 twin table, 6)head
Dust Collector - Carter Day 232RF10 Pulse Jet
Dust Collector – Extrema DC240 portable 5hp, 3ph
Gluer - Rosenquist EF100 continuous feed HF, 100”
Hog – Lamb 26”, 100hp, starter, with 50hp fan
Miter/Bore – Bell 24 hydraulic & plc conversion
Mortiser – 1995 Maka RDB-261, 6) head, 15’ table
Panel Cleaner – Black Bros 4’ top & bottom brush
Planer – 20” Powermatic 221, 5hp, sectional infeed
Planer – 36” Whitney 97 double head w/grinding
Radial Arm – 16” Delta 33-372, 5hp, 230/460
Resaw – Mereen Johnson 205, 30hp, excellent
Sander – Crouch 66-48 Edge Sander, 6” x 125” belt
Saw - 8’ Altendorf F45 Sliding Table Panel Saw
Saw - Industrial N-510L Chop, 2” x 12” Capacity
Saw – Pistorius MNV 202 double miter saw
Saw – Omga T55 300 d.d. 12” precision miter – NOS
Saw – WF Wells W-9-1 horizontal twin post 9” x 18”

metal cutting bandsaw, 3hp, vs blade, hyd feed
Shaper – Delta 43-495X 3hp, 3/4” spindle, 1 phase
Shaper – Woodtek tilting spindle, 3hp, 3/4” spindle
Widebelt – Jet JWB-37, 37”x60” combo drum/platen

*** Email i10@comcast.net for photos ***

63 Brandywine Ct.           Ridgeway, VA. 24148

Phone 276-956-3904              Fax 276-956-2524

Barr-Mullin Compugauge
Barr-Mullin Compu-Rip
CTD DM200 Double Miter Cut-Off Saw
Fortis Arch Shaper
Fortis Bandsaw
Goodspeed Back Knife Lathe
Industrial Cut-Off Saw
L & L Electronic Gluer
Mattison 202 Straight Line Rip
Mattison 404 Straight Line Rip Saw
Mattison 66 Automatic Lathe
Mereen Johnson 312-DC Gang Rip Saw
Mereen Johnson PT-135 Power Table
Newman KM-16 Trimmer
Newman 5282-18 Planer - “Rebuilt”
Onsrud Inverted Router
Rockwell 10” Unisaw
Ruvo Bi-Fold Assembly Machine
SCMI M3 Gang Rip Saw
Scissor Lifts
Weinig H23 6 Head Moulder
Whirlwind 1000L Cut-Off Saw
Whitney S-370 Planer with Carbide Head

LINDSAY MACHINERY, INC.

E. 5389 N. Water Dr.                        Manawa, WI 54949
Ph: 920-596-2571                             Fax: 920-596-3050

H.B. SMITH DRUM SANDERS

Parts and Rebuild Service, Buying and Selling Used
Machines. Contact us with your needs.
Machine Service Corporation

1232 Oysterdale Rd.                            Oley, PA 19547 
610-987-6225                                  610-987-0332  

WADKIN THRU FEED MOULDER

Model: XE220-6000 RPM     220/440 volts     3 phase
Year: 1997
Maximum Size: 9 1/2” x 5”      1 13/16” spindle
6 Head sequence
Bottom - 15 HP
Fence Side - 15 HP
Near Side - 15 HP
1st Top - 25 HP
2nd Top - 25 HP
2nd Bottom - 25 HP
Outboard bearing on all horizontal spindles
Accurate Technology digital “Pro Scale” and “Pro Set”

Systems
Excel Millwork & Moulding, Inc.

850-575-8979 Ext. 110

Quality Used Machines For Sale

• Oliver 287 Shaper (1989)

• Oliver 170 Straitoplane - Priced To Sell! (Good Cond.)

• Oliver 2066 20” Single Surface Planer (Helical Head)

Very Nice 1980’s

• Oliver 285 Shaper (Very Clean)

• Weinig Uni-Mat 23 6 Spindle Moulder (Very Nice)

• Weinig Opti Control Measuring, Powerlock

PRICED TO SELL

Dennis L Coffey Machinery          Furlong, PA

PH: 215-345-8555      FAX: 215-340-1607

e-mail: coffeymach@aol.com

ALLIED WOOD PRODUCTS/EQUIPMENT FOR SALE

WINCHESTER, VA

(1) - 2003 Taylor 16.5’ Hydraulic Auto Clamp Carrier 
w/Motorized Side Load- Infeed & Outfeed Conveyors 
20 Sections w/18 Clamps per Section - 3-1/2” Jaws 

(1) - Cadoret F.J. System w/ 2 Shapers & 18’ Press
(2) - Timesaver 337-1A Abrasive Planers - 60 & 100 HP
(3) - Mattison Str. Line Rip Saws (Glue Line Quality)
(2) - Carter-Day Dust Filter/Baghouses
(1) - Oliver 36” Straitoplane T&B Spiral Carbide
(1) - Whirlwind 1000R Up-Cut Saw
(1) - SCMI-M3 12” Gang: Ripsaw

Plus More Machinery - Call For Information
Call Randy Cutshaw: 828-448-0548

FOR SALE

Weinig U22E, 1983, 6 Head, B, R, L, R, T, B With Heads
and Spare Parts  . . . . . . . . . . . . . . . . . . . . .$10,000.00

FOB, Naples, FL. 
PHONE:  239-775-2959

SOUTH STATE MACHINERY INC.

Specialists and Consultants to the Millwork Industry

www.southstatemachinery.com

For New Machinery See Our Website at

www.mouldertechniques.com

MOULDERS/GRINDERS

1- 90 HP Kay Industries Phase Converter, Max. HP 30,
Like New Condition, One Year Old, Hardly Used.

1- Weinig 22B 7 spindle moulder with jointers, bottom 
10HP, right, left, right 10HP, top 20HP, bottom 15HP,
universal 10HP, good running condition.

1- Weinig 17A 6 spindle moulder, bottom 7.5HP, right 
7.5HP, left 7.5HP, top 15HP, bottom 7.5HP, universal 
7.5HP, Reconditioned Like New.

1- Weinig Profimat, 4 spindle, bottom, right, left, top,
ATS to left and top position, excellent condition.

2- Ultra 6 x 9 moulder six spindle moulder; bottom, 
right, left, top, top, bottom; extra large cutting circles for 
large profiles, dual hold down pressures for high and 
low profiles, can be seen in operation, excellent condition 
1=2003 and 1=2006

1- Diehl Vonnegut 4 x 12, Top & Bottom 15HP, Sides 
7.5HP, 4 spindle, tilting sides, good condition.

1- Weinig U250/52, 4 5/8 x 10” capacity, spindle sequence 
bottom, right, left, right, left, right, top, top, bottom, univer-
sal. Has 5 driven bedrolls, a real versatile machine, can 
be used for virtually anything, ideally suited for flooring
and milling down excessive widths, had been stored for a
number of years, no visable wear, can be totally recondi-

tioned or cleaned, checked and tested. 
1- Weinig 931 profile grinders, fully recond. Like New.
1- SCMI model P230 6 spindle moulder, 1 13/16” diameter 

in the sequence of bottom, right, left, top, top, bottom, 
long infeed table, excellent condition.

SOLID WOOD MACHINERY

1- Vecoplan Wood Grinder Mod VH18/60CW, 1-1/2 years 
old. 2007

1- Used Newman KM-16 with 6 heads at 7.5HP, 
complete with return conveyor, will accept 16’

1- Torwegge Double End Tenoning Machine. 5 Heads
per  side, 8’ Opening, long infeed, high frequency drive
for 2  speed motors. Good Condition.
1- Stegherr KSFR Bar Notcher
Call For Information On Many More Moulders Available

P. O. Box 399     Randleman, NC 27317

Phone 336-495-0600           FAX 336-495-0601

www.southstatemachinery.com

Breeze Dried™ Kiln Stickers

U. S. Patent #5,813,137
Specials ... Now in Stock... Special Prices.
Call Now: Tel. 519-842-6841 Fax 519-842-

KILN STICKERS FOR SALE

• Alexander Dodds (2) Tables Slot Mortiser
• Automated Conveyorized Cardboard Box Sealing Mach.
• (2) Blk Bros. Panel Cleaners, 54” & 72”
• Built-up 5/8” Lathe Head Stock
• Buss Planer Top & Bottom 36” Model 68
• Castle Pocket Boring Machines, Model TSM35
• Cemco 2 HP Single Spindle Borer
• Cemco Planer Sander - 43” - Staggered Carbide
• Oakley Edge Sander M684 (9 1/2 x 84” Platen)
• Cemco MVB Vert. Boring Machine 84”
• Centauro T4 Copy Lathe - Very Nice
• DISA Dust Collection System
• Diehl SL52 Ripsaw
• Diehl 750 Rip Saw - Recently Rebuilt w/Invertor
• Diehl Moulder (5) Head Mould Model D56
• Dominion JKO HM4 Hauncher
• (2) Feed Thru Hot Stamp Paint Coaters - A & H Paint 

Ends Of Laminated Panels
• Goodspeed Seat Sander
• Greenlee 545 Tennon Machine - Good Condition
• Griggio 10’ Sliding Panel Saw
• Handy “901” Bed Clamp
• Lancaster Bed Clamps & Drawer Clamps, Case Clamp
• Lancaster Frame Clamps - 84” 1410B 30° Angle
• Mattison 66 Manual Turning Lathe
• McKnight Chair Seat Scooper
• Mereen Johnson 424-DC Ripsaw
• SL52 St. Line Rip Saw - Cleaned & Checked
• Used Mattison 404 Rip Saw - Cleaned & Checked
• Nash 85 Curved Parts Sander
• Northfield 12” Jointer - Heavy Duty - Nice
• Northfield Unipoint Radial Arm Saw
• Onsrud St. Line Profiler Tande Head, 12” Profile 

Capacity Model 1284-2 (12”)
• Porter Spindle Carver (3)
• Retech 75HP Wood Hog w/ Vibratory Conveyor
• Quick-Dri Curing Tunnel 14’
• SCMI Superset Plus Moulders 6 Head 1997 (2 Tops)
• SCMI Mdl T110 Shaper
• SCMI Mdl T160 Shaper
• Tannewitz Mdl GH 36” Band Saw - 10 HP Nice
• Tanniwitz XJ Variety Saw - 52” Fence
• Taylor Clamp Carrier T-Handle 30 Sec.
• Tecare 15HP 240 Volts 42” Auto Round Table Shaper
• Timesaver Abrasive Planer T&B 43”
• Tyler French Dovetail Machine 36”
• Veco Plan - Retec Horizontal Grinder
• Vertical Pump Drum Sander
• Vorwood Shape & Sand
• (2) Weinig 931 Grinders 9” & 12”
• Whirlwinds (New) Model 212
• Wulf - Tech - Stretch Wrap Machine
• Other Machines Available
• Other Cabinet Shop Equipment

IN STOCK - NEW SAWSTOP SAWS

STRATEGY MACHINERY, INC.

P. O. Box 1286                 Morristown, TN. 37816
Phone (423) 587-5768              Fax (423) 587-0319

E-mail: keith@strategymachinery.com

www.strategymachinery.com

J. J. Hilgefort Woodworking Machinery Co.

HOLZ-HER 1405 Bander
MEREEN-JOHNSON 424 DC/SRI Select 24” Moving

Blade Rip Saw
ALTENDORF F-90 10’ Sliding Table Saw
QUICKWOOD European Style Pneumatic Case Clamp
WEINIG U17A 6 Head Dbl Top Head
BUSS 55 Dbl Roughing Planer
WHITNEY S-970 36” w/Carbide Insert Heads
Moulding Sander 4 Head PROFILEMATIC Model 504
RECKMAN 3 Head Vibrasive Moulding Sander

Jasper, Ind. 47547-0627

Phone 812-482-4493            Fax 812-482-2713

E-Mail: HILGEFOM @ fullnet.com

WEB: http://www.hilgefortmachinery.com

Performance Machinery, Inc.
278B America Place

Jeffersonville, IN  47130
Phone 812-288-8907         Fax 812-288-8909

e-mail: rwrice51@aol.com or ronhouse3@aol.com

VENEER MACHINERY

VENEER SPLICERS

• Kuper Speedstar 3200 Crossfeed
• New Innovator VeneerPlus LVS1250, w/glue applicator
• New Innovator VeneerMate LVS1250
• New Innovator VeneerSolid 950
• Diehl 890 Veneer Splicer (2)
• Diehl VS-81 Veneer Splicer (3)
• Kuper FW-900 Zig Zag Splicer
VENEER CLIPPERS & GUILLOTINES

• Capital 65” Clipper, Demag Drive
• 100” Capital Clipper
• Diehl Towegge Veneer Guillotine, 10.5’ Cut Length
• John FS VII Veneer Guillotine
• Josting FAZ  Waste Cutter
• Polar High Speed Cutter, 61”, w/programmer
VENEER EQUIPMENT

• Lamb Veneer Waste Grinder
• Vecoplan Veneer Grinder & Blower
PARTS

• Parts for Diehl Splicers
• Parts for SAVI Guillotines

FOR SALE
Friulmac Randamat/E Endmatcher 2006
Hapfo 5’ Copy Lathe 1984
Striebig VPS Economy II
Taylor Clamp Carrier 6 Section Clamp Carrier 48 Clamps
Weinig Profimat 22/N - 1988
Weinig Profimat 26 S 2002
Weinig H30XL 12” Moulder 400 FPM 2002
Wrapping Machine - Spiral Thru-Feed - Like New

VIKING MACHINERY SALES, INC.
1938 Fays Lane                         Sugar Grove, IL. 60554

Phone A/C 630-466-7056

(1) 1996 Komo Router MOD:VR1605TT, (2) 5X8Tables.
(2) RFS Protech Presses, 48X48 Stroke, 40” Daylite,

51” Pressing Area.
OTHER MACHINERY IN STOCK.

CALL FOR INFORMATION

SO. CAL. WOODWORKING MACHINERY, INC.

MONTEBELLO, CA 90640

323-517-6087/323-728-7797/Fax: 323-722-4670

PLANT CLOSING MACHINERY FOR SALE

THOMASVILLE, GEORGIA

Morbidelli 35 Spindle Horz/Vert 32mm Drill .1300
Busellato Super JR CNC Model 60 P to P .6000 
Desouter/custom 4 Spindle Vertical Drill  . . . .500
Holz-Her 23 Spindle Horz/Vert 32mm Drill .1000
Vitap 35 Spindle Horz/Vert 32mm Drill . . . .1300
Andrews 4 Spindle Vertical Boring Machine .300
Murphy-Rodgers MRT10A Dust Collector  . . .600
Lancaster Foil Wheel Profile Grinder  . . . . . .400
IMA AVM 3 Mill Edgebander  . . . . . . . . . . . .5000
IMA Compact 520 Thin Mill Edgebander . . .1000
IMA HKA Contour Bander  . . . . . . . . . . . . .11,000
Fletcher Tolbert FT 55 Sgl Side Edgefoiler .5000
Tyler 460 B French Dovetail Machine . . . . .1000
Castle Tool TSM-20 Pocket Mortice Cutter . .800
Castle Custom 3 Spindle Pocket Mortice . . .800
Hoffmann PP2 Dovetail Key Joiner  . . . . . . .3000
Felder F-34 3 Roll Feeder  . . . . . . . . . . . . . . .200
Evans Rofork Template Counter Top Router1000
Ritter R-700 Edge Sander  . . . . . . . . . . . . . . .400
CTD Vertical Custom Hauncher Dado Cutter 900
Lauderdale Hamilton RH Simple Cutoff Saw 750
Pistorius MN-202 Vertical Miter Saw  . . . . . .1000
Schelling FW-430/430 Rear Load Panel Saw . . .
 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .15,000

Dewalt 16” Radial Arm Saw . . . . . . . . . . . . . .500
Martin T-72 Sliding Table Saw . . . . . . . . . . .5000
Powermatic Model 25 Shaper  . . . . . . . . . . . .300
Manea Single Edge Tennon Machine  . . . . .1000
Custom T-Mold Installation Clamp Station . .500

Contact Dave Clark 229-251-6032 or

Jonathan Reber 229-221-3415

FOR SALE

Ingersoll Rand Compressor 10HP 3PH 230/460V Model 
71T2-10F SER. #30T624565. Not Used Very Much, 
Very Good Condition.

Dewalt Radial Arm Saw 18” Blade 36” Cut 7HP 3PH
230/460V

Norton Boring Machine BA600 1.5HP 3PH 230/460V
SCMI Power Feeder 4 Roller .06/.09HP 3PH 220V
Beach Stroke Sander 6” x 280” 10HP 3PH 230/460V
10” Drawer Side Sander 10” x 178” 10HP 3PH 230V

CALL 859-630-0895

See Every Issue of THE CLASSIFIED EXCHANGE On-Line at www.classifiedxchange.com

http://www.classifiedxchange.com
mailto:i10@comcast.net
mailto:rwrice51@aol.com
mailto:ronhouse3@aol.com
mailto:coffeymach@aol.com
http://www.southstatemachinery.com
http://www.mouldertechniques.com
http://www.southstatemachinery.com
mailto:keith@strategymachinery.com
http://www.strategymachinery.com
http://www.hilgefortmachinery.com
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OUR SAWMILL OPERATIONS AND KILN DRYING FACILITIES ARE OPERATED WITH THREE THINGS IN MIND -

QUALITY, SERVICE AND CONSISTENCY.

QUALITY – The latest technology in quality lumber production • All lumber trimmed after drying. • Highest Quality
Appalachian hardwoods. • GILCO Quality Assurance.

SERVICE – Controlled “just-in-time” shipments by rail, truck or container. • Ability to surface and trim to your specifications.
• Dedicated employees committed to providing you with the highest quality of goods and services. • Flexibility to meet
your needs.

CONSISTENCY – Select harvest area within 150 miles of our facilities ensures better consistency in grain and color. •
Length and width tallies on each bundle.

GILCO’s Dry kiln facility in Roderfield, W. Va. Partial view of Gilbert/PLC’s log yard in Charleston, W. Va.

8/4 Poplar being kiln dried in our new kilns. David Hagerman and James Ray checking moisture content in lumber at Gilco’s
Roderfield, W. Va. facility.

Sales Manager - Scott England  
Sales - Hank Bishop, Tony Love and Chris Buck

Phone:  304-746-3160, 1-800-718-1488 FAX:  304-746-2999
96 MacCorkle Avenue, SW  P.O. Box 18370  South Charleston, WV 25303-8370

Web site: www.gilcolumber.com

From within the heart of the Appalachian region, we have access to some of

the finest timber in the world. From our modern sawmill operations, we

manufacture the finest quality Appalachian Hardwoods, such as Red Oak,

White Oak, Ash, Basswood, Poplar (Tuliper), Walnut, Cherry, Hard Maple,

Hickory and Soft Maple.

GILCO LUMBER, INC. ...we invest in the 

future for your lumber needs of today. When 

we can be of service, please contact us!

http://www.gilcolumber.com

