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“We have been getting wood from the U.S.
for 10 years. So far, we have been happy
with our suppliers and have not encoun-
tered any major problems with the use of
American wood,” José said.

The factory operates six days a week and
its output stands at six containers per
week.

At Tarlac, JB Woodcraft uses a kiln drying
chamber as well as veneering equipment,
though some of the veneering work is “out-
sourced” to a sister factory.

For veneering, veneer strips measuring
0.6mm in thickness are placed over MDF
panels before they are sent to the hot
press, a process that takes eight minutes
to strengthen the bond. Thereafter, the
sheets are sent for sanding, shaping and
cutting.

Lamination involves cutting wood to size
and placing them in a laminating machine
before they are transferred to the shaping,
boring and carving stations.

Woodworking involves cutting, planing,
routing or shaping and boring, as well as
the use of woodcarving machines while the
parts are glued.

At JB Woodcraft, finishing is meticulously
done while quality control is heavily
emphasized. Gilding, the art of applying a
layer of gold leaf over furniture parts is a
specialty of JB Woodcraft's employees.
For JB Woodcraft, the company’s forte lies
in woodcarving and furniture design. This
enables it to cater to the tastes of cus-
tomers in the higher segment of the mar-
ket. lts clientele includes notable names
like Williams Sonoma Home, Julia Gray,
Tomlinson and Front Gate in the U.S., as
well as And So To Bed in the U.K.

“As far as the marketing part is concerned,
we sell to distributors, retailers and also
manufacturers,” said José, who is current-
ly president of the association of furniture
exporters for Region 3 (PHILEXPORT)
and a past president of the Chamber of
Furniture Industries of the Philippines
(Pampanga Chapter).

Among its outstanding achievements, JB
Woodcraft takes pride in being involved in
the production of the 22-karat gilt 18th cen-
tury mirror frames for King Gustav of

Sweden. Another company milestone was
the creation of the throne for the 1994 Miss
Universe Beauty Pageant. Today, the high-
ly-prized item can be viewed at the compa-
ny’s showroom in Betis.

In recognition of its outstanding contribu-
tion to the development of the Philippine
furniture industry, the company received
the Golden Shell Award from the
Department of Trade & Industry. It is also a
recipient of the Best Entrepreneur Award,
as well as the Award of Recognition from
the National Productivity Congress.

THOMPSON -
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Mahogany.”

Thompson Mahogany Co. was estab-
lished in 1843 by Lewis Thompson, a car-
penter from England, who opened a small
furniture and cabinet operation called
Lewis Thompson Mahogany Co. in
Philadelphia. Because it was hard to obtain
a dependable flow of Mahogany, Lewis
began importing the species from Mexico
and Central America. Soon after, the com-
pany stopped manufacturing furniture.
The company incorporated and became
Thompson Mahogany Co. in 1926, and
was sold to Mallinson-Denny, a United
Kingdom-based timber company, in 1976.
Don Thompson, who is not related to the
original Thompson family, bought the busi-
ness in 1985. The company has grown into
one of the nation’s top suppliers of import-
ed woods.

In addition to Don Thompson, key
employees at Thompson Mahogany Co.
include Jim McDonald, vice president; Rob
Nienaber, Bob Smith and Tom Smink, lum-
ber sales; Connie Newman, Jim Larkey,
Charlotte Buglio and Scott Zubrow, deck-
ing and flooring sales.

Thompson Mahogany sells approximately
7.5 million board feet annually of imported
lumber, decking and flooring products in a
variety of species. The firm specializes in
Santos Mahogany, African Mahogany,
Genuine Mahogany, Brazilian Redwood

(Massaranduba), Brazilian Walnut (Ipe),
Brazilian Cherry (Jatoba), Southern
Chestnut (Cumaru), Tigerwood, Bubinga,
Padouk, Wenge and others.

The firm imports approximately 26
species of sawn wood from Africa, South
America, Southeast Asia and Australia.

The firm has two locations in the
Philadelphia area, one for imported lumber
and the other for imported flooring and
decking. Lumber is about half the business
with decking and flooring making up the
balance. The main headquarters, which is
located at 7400 Edmund St., is situated on
seven acres in northeast Philadelphia,
near 1-95 and the ports of Philadelphia and
Camden, N.J. The company has six
Irvington-Moore dry kilns with a total
capacity of 200 MBF, and several ware-
houses, which can store up to 1.5 million
board feet of kiln-dried lumber.

Thompson Mahogany specializes in sup-
plying hardwood distribution yards in the
United States and Canada. The company
offers orders pulled to length, width or
grain in many species, as well as S2S and
R1E millwork.

Full and multiple stop truckloads of mixed
species and thicknesses can be shipped
according to customer needs. Imported
decking and flooring can also be put on the
same truck as lumber orders.

Don said his firm also has the ability to
prepare an order and ship it by common
carrier on a customer’s bill of lading.

“If a customer wants us to prepare an
order for their customer and ship it on their
bill of lading, we will do that,” he said. “We
view that as order fulfillment for our distri-
bution customers, and they don’t have to
carry the inventory. Hardwood distribution
yards are a very key part of our business,
and we go out of our way to service those
kinds of accounts.”

Thompson Mahogany Co. has faced a
number of challenges overseas in its quest
to obtain hardwood lumber including World
Wars | and Il, depressions and foreign gov-
ernmental changes. For example, Brazil
banned the export of Mahogany in 1950.
The ban was short lived, but disrupted the
trade and stimulated the development of
Peru and Africa as alternate sources.
Those kinds of challenges still occur.

Don said the company does practice sus-
tainable logging and is FSC certified.
Tropical forests are logged for only the
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most valuable trees, and approximately 90
percent of trees are left standing.

Thompson Mahogany Co. is a member of
the National Hardwood Lumber Assoc. and
the International Wood Products Assoc.
(IWPA) and avid supporter of C.U.R.E.
(Conservation, Utilization, Reforestation,
Education) and IWPA’s forest conservation
efforts.

Thompson Mahogany is also importing
substantially less Mahogany than was
brought in a century ago. Don said that is
because the market is smaller. The firm
has broadened the scope of the business
and supplies a much broader range of
species and services than in the past.

In closing, Don said the essence of his
business is to supply high quality imported
hardwoods to distributors and other cus-
tomers on a quick delivery schedule.

“That’s why we carry large inventories and
replenish them regularly,” he said. “We
understand that in these economic times
controlling inventory and getting the lum-
ber you need, when you need it, is of
utmost importance. We listen to our cus-
tomers, and focus on quality and service.
Let us show you what we can do.”

For more information, contact Thompson
Mahogany Co. at 215-624-1866, visit
www.thomahog.com, or e-mail info@thom-
ahog.com.

HERMITAGE -
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centage of any width our products will
allow.”

Hermitage also runs a planer production
line where sorting for color is sometimes
more important than sorting for width. The
company’s most important goal is to mini-
mize handling, while at the same time
offering more ability to fulfill customers’
requests.

Boles added, “The way we packaged lum-
ber was also upgraded with an automatic
package maker to handle bulk items with
each individual species and sort. For items

Continued on page 22

FML is committed to producing the highest quality, most beautiful quartersawn hardwoods in the industry.

Consistent Quality, Consistent Pricing,
Consistently Satisfied Customers

We cut our lumber with exceptional precision,  Our state-of-the-art
lechnology yields unsurpassed quality and consistency of appearance.

Maximize your profifts with FML's quartered and rift lumber which is hand-selected
for figure. In addition, FML offers specialized plain sawn products.

/- I=ML

Frank Miller Lumber Company; Inc.

800-345-2643 / 765-964-3196
www.frankmiller.com
exportsales@frankmiller.com

1690 Frank Miller Road
Union City, IN 47390
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that are not considered bulk — the more
specialized and smaller lots — those items
are transferred to a pull chain that labels in
bundle numbers that are separate from the
bulk.”

In 2006, a 40,000-board-foot capacity per
charge Walnut steamer was built.
“Steaming was done elsewhere for some
time. We knew we would have better qual-
ity control if we were able to do it here,”
said Boles. With the addition of a 22,500-
square-foot warehouse that same vyear,
Hermitage Hardwood now inventories a
diversified stock of up to 2.5 million board
feet combined of Ash (4 through 8/4),
Basswood (4/4 and 5/4), Poplar (4 through
10/4), Red and White Oak (4 through 6/4),
Hickory, Hard and Soft Maple and Cherry
kiln-dried lumber (4/4). Junior Kessler is
responsible for the procurement of all
green lumber.

At the end of ‘06 and early into 2007, the
company installed a Picture Tally system.
The benefits of this system include accu-
rate and individual tallies on each bundle
as well as individual bundle weights and
automatic printouts of board footage for
maximizing weight on truckload and con-
tainer shipments. “By combining these
individual capabilities we are able to load
for the benefit of the customer,” Boles said.
Boles plans to further develop production
capacity, which will allow the company to
process smaller quantities of specialty
items such as Ash, Maple, Walnut and Oak
in thicker stock than what Hermitage has
traditionally been able to supply. “Our
diversity will expand and we will be able to
offer smaller quantities of selected items
as the customer tells us what their needs
are,” he said.

The company markets lumber both
domestically and internationally. The firm is
targeting Scandinavia, Northern Europe,
Mexico, China, Vietnam, Indonesia and
Malaysia. The company distributes direct-
ly as well as through a vast resource of
exporters, agents and importers. The com-
pany uses contract carriers and utilizes its
own shipping department to handle con-
tainers for the railway to domestic cus-
tomers.

Along with Boles, Lawson Maury and

Adam Moran handle international sales. An
experienced lumber veteran, Maury, who
previously lived in Europe, is currently han-
dling the majority of direct European export
sales. Working under the guidance of
Boles and Maury, Adam Moran, a recent
graduate with a B.A. in Asian studies, who
also studied in Beijing for a semester,
recently began training to help develop
domestic business and increase a pres-
ence in the Asian market. Steve
Gunderson, also having an extensive lum-
ber industry background, is focused on
expanding North American markets.
Hermitage Hardwood’s dry kiln capacity is
approximately 875,000 board feet per
charge, and the dry kilns and steamer are
fueled by a wood waste boiler. The firm has
a covered air-drying capacity of 4.5 million
feet. Lumber is waxed on the ends to min-
imize checking and end splits, which is
supplied by U-C Coatings Corp. The pro-
duction target for Hermitage is 1.6 million
board feet per month. The company is a
member of the National Hardwood Lumber
Assoc., Hardwood Manufacturers Assoc.
and the Tennessee Forestry Assoc.

With 45 employees, other key personnel
include Wilma Love, who is responsible for
handling freight, insurance and other
administrative duties; and Tracy Clark who
oversees accounts receivable, payable
and customer relations.

“One of the ultimate goals at Hermitage
Hardwood is to develop procurement solu-
tions for our customers. We want our cus-
tomers to know that we are going to be
here to do what we can to help maximize
their potential in an increasingly challeng-
ing market,” Boles said. The company is
committed to providing a wide-range of
high quality Appalachian hardwoods — on
time — as ordered with a quality guarantee.
By increasing efficiency, keeping current
with technological advances and maintain-
ing consistency and quality, Hermitage
Hardwood Lumber Sales is well positioned
for the future.

For more information about Hermitage
Hardwood Lumber Sales visit them at
www.hermitagehardwood.com or contact
them directly at 931-526-6832.

SALEM -
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panels and almost anything made of wood.

As a separate business unit of Rowe Fine
Furniture, Salem Frame operates as both a
mill, supplying wood components to Rowe
Fine Furniture for the making of its uphol-
stered furniture; and as a yard, offering
custom kiln drying and grading capabilities
to lumber customers around the country
and the world. The existing location was
established in 1972, and the new 11,250-
square-foot lumber grading chain structure
is the first addition to the location in over 25
years.

Rowe Fine Furniture invested a total of
$500,000 in the construction of the facility
including the concrete slab, steel exterior
structure and components of the grading
chain. The new structure measures 25 feet
high, 150 feet long and 75 feet wide.
Industrial weight, breeze-dried panels are
drawn and pulled back on a pulley system
on both sides of one half of the length of
the building, which allows wind for natural
ventilation. The mesh panels are pulled
aside when carts of packaged lumber are
ready to be loaded on outgoing trucks.

“Rowe’s commitment to support Salem
Frame’s ability to offer its lumber clients
great service and a quality product is in
keeping with Rowe’s overall company
goals,” explained Stefanie J. Lucas, presi-
dent and chief executive officer of Rowe
Fine Furniture, which is headquartered in
Elliston, Va. “Throughout all of our opera-
tions, we work to identify opportunities
within our existing capabilities to grow the
business, maintain jobs and increase both.
Salem Frame’s ability to now offer one-
stop kiln drying, wood grading and packag-
ing to its customers around the country
strengthens our position in the lumber
industry as well as strengthens a great
Salem-based operation.”

In 1963, Rowe purchased the Roanoke
Woodworking Corp. to operate it as a whol-
ly owned subsidiary and renamed it Salem
Frame Co. In 1972, Salem Frame moved
into a new 188,000-square-foot facility
where it continues to be located. The fea-
sibility of creating a one-stop shop for kiln
drying and grading became more viable in
late 2006 with the closing of Rowe’s wood
framing facility in Missouri.

Import/Export Wood Purchasing News

Tim Worrell, lumber specialist at Salem
Frame, began to research the feasibility of
adding to the existing machinery and con-
structing a structure to house a complete
lumber grading chain. In June 2007, an
offer from Gilco Lumber Inc., headquar-
tered in South Charleston, W.Va., helped
move the proposal forward.

Gilco Lumber, which is headed by James
H. “Buck” Harless and is an employee-
owned firm, was looking for a wood yard
that could handle kiln drying, grading,
packaging and shipping. In a strategic part-
nership agreement, it was agreed that the
output from Gilco’s Cabin Creek, W.Va.,
sawmill would be flowed to Salem Frame.
Gilco, which owns and operates four
sawmills and two hardwood lumber con-
centration yards, has two trained lumber
graders permanently based at Salem
Frame, and also assisted Salem Frame in
sourcing a trim saw, which was flat-bedded
from Missouri to Virginia for installation.

The construction of the grading chain
involved: initial excavation of the site, exte-
rior steel structure and interior concrete
slab by Price Buildings Inc., Rocky Mount,
Va.; architectural plans by Parker Design
Group Inc., Salem, Va.; surrounding pave-
ment by Asphalt Solutions, Boones Mill,
Va.; and interior equipment and electrical
work by McDowell Mechanical Service,
Marion, N.C.

Kenneth Cox, plant manager at Salem
Frame, said the construction of the lumber
grading chain has helped maintain posi-
tions at Salem Frame. The company cur-
rently operates from 6:30 a.m. to 3 p.m.
Monday through Friday, but “the potential
exists to increase capacity and add addi-
tional shifts,” he said. Employees dedicat-
ed to the grading chain have already
reached an all-time personal record of
34,000 board feet of lumber processed in
one day. The team’s goal is 50,000 board
feet of lumber in one day.

The grading of lumber involves the
inspection by a qualified grader of each
board of lumber after it has been kiln dried.
Based on the width of the board and the
condition of both sides, the grader attrib-
utes a ranking to the board, which eventu-
ally determines how it will be used and at
what price it will be sold.

Lumber is processed through Salem
Frame’s complete custom kiln drying oper-

Continued on page 23

State of the Art

Our dedication to quality at our GILCO facility is obvious to any visitor. Our 20 acre site includes a new 1 million Bd. Ft. capacity predryer, 16 Irvington Moore dry kilns,
air drying sheds and yard with 4 million board feet of open air drying capacity. We have two grading chains: one to grade inbound green lumber, and the other to grade,
sort and surface dried lumber to customer specifications. At the end of this grading chain, we have two 1,000,000 board feet kiln dried storage warehouses, which enable
us to provide our customers with “just-in-time” shipments to any location in the world by route of truck, railcar or container. This facility was constructed with three things
in mind: Quality, Service and Consistency.
QUALITY - The latest technology in quality lumber production. ® All lumber
trimmed after drying. ® Highest quality Appalachian hardwoods. ¢ GILCO quality
Assurance.
SERVICE ¢ Controlled “just-in-time” shipments by rail, truck or container. ¢ Ability
to surface and trim to your specifications. ® Dedicated employees committed to
providing you with the highest quality of goods and services. ¢ Flexibility to meet
your needs.
CONSISTENCY - Select harvest area from over 1,200,000 acres we own or manage
insures you better consistency in grain and color. ® Length and width tallies on each
bundle. ¢ Lumber produced by five GILCO sawmills with 85,000,000 board feet
annual production.

GILCO LUMBER, INC.
P.O. BOX 18370
96 MACCORKLE AVENUE, SW
SOUTH CHARLESTON, WV 25303
Tel. 304-746-3160 1-800-718-1488
FAX 304-746-2999

Web site: www.gilcolumber.com

GILCO’s dry kiln facility in Roderfield, WV
LUMBER, I|HNGC.

Sales Manager - Scott England
Sales - Hank Bishop and Tony Love

*We recently acquired a new Hardwood lumber concentration yard in Marion, N.C., which
will produce an additional 15,000,000 board feet of kiln dried lumber annually.*
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ation. First, loads of inbound, freshly cut
lumber from the sawmill are kiln-dried. The
lumber experiences a natural shrinkage of
about 7 percent as the moisture is
removed, a necessary process to ensure
the wood’s viability and usability. Stacks of
lumber are then brought to the entrance of
the grading chain structure where the lift
operator moves them into position.

The tilt hoist operator oversees the mech-
anism that tilts the stack up and inwards so
that each board gradually slides onto the
grading platform, which is a mezzanine-
height platform with a chain pulley embed-
ded in the platform to help move the
boards along. As the lumber moves along
the platform, each board is inspected by
the lumber grader, a trained professional
who is familiar with wood species and nec-
essary conditions to attribute a grade to
each board.

With an instrument in each hand — a red
marker on the tip of an extended stick to
apply markings on the board to identify
where it should be trimmed length-wise
and how it has been graded, and a flexible
measuring stick with a metal tip (lumber
ruler) to measure the width and easily flip
the board to inspect both sides — the lum-
ber grader is the key role in the process.
Each board then cascades down to the
trim saw area where the red markings are
interpreted and the boards are trimmed
accordingly.

Each board is then checked after it is
trimmed to see if it needs to be edge
ripped. The board continues down the hor-
izontal conveyor chain where it is pulled
and placed on a cart with similarly graded
lumber. Packs of lumber are then pack-
aged and loaded on outgoing trucks or
containers for shipment.

For more information on Salem Frame
call 540-389-8661, or visit their Web site at
www.customkilndrying.com. For more
information on Gilco Lumber Inc., call 304-
746-3160, click onto their Web site
(www.gilcolumber.com) or e-mail them at
sales@gilcolumber.com.

GLOBAL BUYERS -
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ernment partners, met recently at the
Whistler Conference to network, view dis-
plays from vendors and listen to experts
who presented analysis of the current mar-
ket.

Peter Hall, Chief Economist, Export
Development Canada, was the key guest
speaker at the BC Wood Members,
Architects and Designers Luncheon. Hall
described an industry whose growth poten-
tial in Canada “is not good at all.” Although
he noted that domestic economy is “stable
at the moment, exports are in recession”
and there is “no quick fix.” Hall clarified by
adding that out of 13 export categories in
Canada, nine are in “the red.”

Hall continued that Canada produces 40
percent “more oil than we consume, and
that figure is rising.” He also predicts that
base metal prices will follow the global
trend downward and the value of the dollar
will continue to weaken through the end of
2008. Yet he foresees strong growth in
some emerging markets and a boom in
infrastructure spending.

Ken Baker, the chief executive officer of
the British Columbia Forestry Innovation
Investment, also addressed those in atten-
dance. Baker said that he was at the meet-
ing “because the forest industry is the
backbone of our economy and of our social
infrastructure everywhere outside of
Vancouver and Victoria, and the Province
has a vital interest in the forest sector.”

Baker added that nearly two-thirds of the
Province is covered in forests, which trans-
lates into one-third of the Province’s manu-
factured goods coming from forest prod-
ucts. In 2007, he noted, forest products
equaled 39 percent of all exports from the
Province. Annually, 70 to 75 million cubic
meters of timber are harvested in British
Columbia.

At the 2008 Global Buyers Mission, Baker
said, 18 countries were represented.

In addition to hearing from the experts at
GBM, attendees took advantage of an
open forum discussion on international
markets, competed in a golf tournament,
socialized at receptions at the
Roundhouse Lodge and Squamish Lil'wat

Cultural Centre and toured the Whistler
site.

WASHINGTON SCENE -

Continued from page 2

logging.

New regulations will be phased-in begin-
ning Dec. 15, 2008, through April 1, 2009,
which will be an educational period with
the use of a voluntary paper declaration.
The delay is in part to allow time for an
electronic filing system.

BUSINESS TRENDS
(ABROAD)

New Zealand

The New Zealand government recently
announced plans to introduce a new
requirement for retailers to clearly display
whether they have information about the
legality of their Kwila/Merbau timber and
timber products.

The new scheme will require all retailers
and merchants of products made from
Kwila to clearly indicate at the point of sale
whether they have information about the
legality of such products from a New
Zealand government-recognized verifica-
tion scheme. Kwila, also known as Merbau,
is a tropical hardwood species native to
Southeast Asia and the Pacific Islands. It is
most often imported for use in decking or as
outdoor furniture.

“By introducing the scheme, New Zealand
is playing its part as a responsible global
citizen and demonstrating that illegal log-
ging will not be tolerated by international
communities over the long term,” said Jim
Anderton, New Zealand forestry minister.
Anderton said that 13 percent of all sawn
timber imported into New Zealand may be
illegally logged. Kwila/Merbau has been
targeted for this new labeling requirement
because it is estimated to comprise over 80
percent of the suspiciously sourced import-
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ed timber. The government will meet with
industry and other stakeholders to develop
practical standards and procedures before
introducing the scheme in 2009 or 2010.

Vietnam

According to recent reports, Vietnam
ranks as the sixth-rated buyer of U.S. hard-
wood lumber in the world. The total value
of lumber purchases was $65.1 million in
2007, up 50 percent from 2006. The 2008
figures were not yet complete as of press
time.

The most popular species by volume are
Yellow Poplar, followed by White Oak, Red
Alder and Ash. The volume of White Oak
and Yellow Poplar purchases doubled last
year.

Additionally, furniture buyers in search of
cheaper prices list Vietnam as the chief
sourcing alternative to China. That country
jumped to number three in the ranking of
wood furniture suppliers to the U.S. in
2007.

West Africa

According to recent reports, trading condi-
tions have remained difficult in West Africa,
although there has been some stability in
prices. Steady buying from China has been
the major stabilizing factor, although prices
have held at current lower levels and are
unlikely to improve in the near term.

Okan has been the species in highest
demand with prices climbing slightly. Some
parts of the country have seen mill clo-
sures and/or staff reductions. It is likely
that the United States and United Kingdom
financial crises have yet to be felt fully in
African building construction and housing,
and furniture manufacturing and sales. The
timber supplying sector is expected to be
seriously impacted well into the first quar-
ter of 2009.

Italy

According to Acimall, the ltalian wood-
working machinery and tools industry has
dropped by as much as 18.1 percent year-
to-date. This figure is the result of reduced
business on foreign markets (down 13.2
percent), which have always been very
interested in “made in lItaly” products,
added to the significant slowdown of the
Italian market (down 32.6 percent).

The survey by Acimall shows prices have

Continued on page 26
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NHG TIMBER LTD

The Natural Source of
World Hardwoods

e Nearly 30 years experience in supplying Tropical Hardwoods direct
from source in West Africa to the North American Market.

e Suppliers of the whole range of African Species, including Sapele,
Sipo, Mahogany, Okoume, Guarea, Makore, Afromosia, Teak,
Iroko, Walnut, Mansonia, Bubinga, Wenge, Padouk, Hyedua
and others.

e Expertise in Timber/Comprehensive Service/Continuity of Supply

Working with NHG Timber is Working in Partnership

NHG TIMBER LTD
4 Eagle House, Cranleigh Close, Sanderstead
Surrey CR2 9LH, United Kingdom
Telephone: +44 (0) 20 8651 4030
Fax: +44 (0) 20 8651 0913
E-mail: sales@nhgtimber.co.uk
Website: www.nhgtimber.co.uk
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Hermitage Hardwood

----- Lumber Sales, Inc. -----

import/export timber products’ stock exchange

105 Ridgedale Drive P.O. Box 698
FOR SALE ***FOR SALE KD PROMPT*** For SALE Cookeville, TN 38501 U.S.A.  Cookeville, TN 38503 U.S.A.
1 Ctr 4/4 Ash Comsel KD Prompt 1 Ctr 4/4 Ash Comsel KD Prompt 931-526-6832 - 931-526-4769 Fax
Tropical Hardwood Lumbers 1 Ctr 6/4 Ash Prime KD Prom ‘: 1 Ctr Ea. 4/4, 5/4 & 8/4 Cherry Prime KD Prompt E-mail: info@hermitagehardwood.com
Genuine Mahogany . P 1 Ctr 4/4 Hard Maple Prime KD Prompt Iawson@hermltag_ehardwood.com
African Mahogany (Khaya) 2 Ctrs 4/4 Cherry Prime KD Prompt 1Cir Ea. 4/4, 5/4, 6/4 & 8/4 Poplar Prime KD Prompt Website: www.hermitagehardwood.com
1 Ctr 4/4 Cherry Comsel KD Prompt 2 Ctrs 4/4 Red Oak FAS/1F KD Prompt Contact: Parker Boles, Adam Moran, Steve Gunderson
Sapele Mahogan . P
Sp anish Cegary 1 Ctr 4/4 Hard Maple Prime KD Prompt 1 Ctr 4/4 Walnut FAS/1F KD Prompt Lawson Maury - Export
Brazingn Cherry (Jatoba) 3 Ctrs 4/4 Poplar Fas/1F KD Prompt 1 Ctrs 5/4 #1CH#2C Walnut FAS/F KD Prompt www.hermitagehardwood.com
y 1 Ctr 6/4 Poplar Fas/1F KD Prompt 1 Ctr 8/4 Walnut FAS/1F KD Prompt SPECIALS:
. 2 Ctrs 8/4 Poplar Fas/1F KD Prompt Partial Listing - All Inquiries Welcome AFRICAN MAHOGANY 5/8, 4/4 - 12/4 6 - 7’ only
Alan Mcllvain Company 2 Ctrs 4/4 Red Oak Fas/1F KD Prompt WANTED For Sale
501 Market Street 1 Ctr 5/4 Red Oak Fas/1F KD Prompt We Purchase Daily - Inventory Constantly Changing - | xqpy 4/4 2 Com 45m’
Marcus Hook, PA 19061 3 Ctr 5/4 Walnut Fas/1F KD Prompt Prompt Pay _ , ©
Phone: (610) 485-6600 Fax Us Your Offerings 4/4 FAS 50m’ W1F 15/16  4/4 3 Com 25m’
FAX: (610) 485-0471 4/4 FAS 20m’ Uns. 15/16 POPLAR
www.alanmcilvain.com PARTIAL LISTING - ALL INQUIRIES WELCOME , 5/4 FAS 13m’ 4/4 FAS 55m’
sales@alanmcilvain.com . O’Shea Lumber Company 5/4 2 Com 6m’ 4/4 EAS 12m’ S2S
Quality Hardwood Lumber and Moulding Since 1798 Inventory Constantly Changing - We Buy Mercha;\ts of Fine Woods 6/4 2 Com 5m’ 4/4 FAS 7m’ 12” & Wider
Month After Month After Month 11425 Susquehanna Trail , X
FoR SALE ) Glen Rock, PA US.A. 17327 8/4 1 Com 20m 4/31 Com 30m
Serving the Hardwood Industry ! BASSWOOD 4/4 2 Com 17m’
5 T/L 10/4 S&B Ash 5 T/L 5/4 #2 Com Hickory ) WEBSITE: www.oshealumber.com , i
1 T/L 5/4 S&B Basswood 5 T/L 6/4 S&B Hickory Exclusively EMAIL: anton@oshea.com 4/4 FAS 20m 4/4 2 Com 45m’ S28
?'Tr/}i 5(94#3323%22:&?:3 ﬂ;t gﬁ ﬁsfi g?_im il(-lickory CONTACT: Shawn Covalt, Joy Silk and Tel. 717-235-1992 or 800-838-0296 4/4 2 Com 10m’ 5/4 FAS 24m’
Wi > >
2 T/L 8/4 S&B Basswood 5 T/L 8/4 #1 Com Hiokory Garry Drawbaugh FAX 717-235-0200 5/ FAS 3m $/41 Com 60m’
3 T/L 4/4 #1 Com Beech 2 T/L 5/4 S&B W. Oak CHERRY 5/4 2 Com 45m
3 T/L 5/4 S&B Beech 2 T/L 8/4 S&B W. Oak i : 4/4 FAS 35m’ 6/4 FAS 68m’
1 T/L 8/4 S&B Beech 2 T/L 4/4 S&B Walnut O’Shea Lumber Company f"n-ngle df Hegd}( 4/4 1 Com 35m’ 6/4 1 Com 39m’
5 T/L 4/4 S&B Hickory 4 T/L 4/4 #2 Com Walnut 25 miles north of the port of Baltimore . valiable for Sale
4 T/L 4/4 #1 Com Hickory 1 T/L 5/4 S&B Walnut Ash White (more than 70% W1F) 4/4 Sel&Btr 2 cont. 6/4 2 Com 30m’
5 T/L 4/4 #2 Com Hickory 2 T/L 6/4 S&B Walnut 11425 Susquehanna Trail Glen Rock, PA 17327 Ash White (more than 70% W1F) 5/4 Sel&Btr 2 cont.
1T/L5/4 S&B Hickory 4 T/L 8/4 S&B Walnut FAX: (717) 236-0200 Tel: (7172351992 | Ao o sy e O™ **SPECIALS**- COLOR NO DEFECT
3 T/L 5/4 #1 Com Hickory EMAIL: anton@oshea.com Basswood 8/4 Sel&Btr 1 cont. Red Oak 15/16 FAS 7m’
Cherry Min. Red +90/+80 4/4 Sel&Btr 8'+ 2 cont. s
Cole Hardwood Inc. www.oshealumber.com Cherry Min. Red +90/480 4/4 #1 Com 2 cont. Red Oak 1 3/16 FAS 10m
P. O. Box 568 Cherry Min. Red +90/+80 5/4 Sel&Btr 2 cont. Red Oak 1 7/16 FAS 6m’
Logansport, Indiana 46947 Cherry Min. Red +90/+80 6/4 Sel&Btr 8'+ 1 cont. White Oak 4/4 FAS 4m’ White Oak 6/4 FAS 24m’
. Cherry Min. Red +90/+80 8/4 Sel&Btr 8’+ 1 cont.
574-753-3151 Fax: 574-753-2525 LOOklng For Red Elm cnerrz Min. Red +90/+80 10/4 Sel&Btr 1 cont.
-mail at: davi lehardw .com . . Maple Hard white 2 faces 4/4 Sel&Btr 1 cont.
e-mail at d_a e@colehardwood.co Green or Klln Dl’led Maple Hard white 2 faces 5/4 Sel&Btr 1 cont. Veneer
home page: www.colehardwood.com 4/4 5/4 6/4 8/4 Maple Hard white 2 faces 6/4 Sel&Btr 1 cont. Knotty Pine, .8mm
- - - Maple Hard white 2 faces 8/4 Sel&Btr 1 cont. i i
FITZPATRICK & WELLER Inc. Maple Sof (Red Leaf) Heavy Sap&Btr 5/4 Sel&8tr 1 cont. Oregon Pine, (Douglas Fir) .6mm and 1.5mm
Ellicottville, New York Maple Sof (Red Leaf) Heavy Sap&Btr 6/4 Sel&Btr 1 cont. Hemlock, .6mm and 1.5mm
_ -~ ¢ Maple Sof (Red Leaf) Heavy Sap&Btr 8/4 Sel&Btr 1 cont. Red Alder, .6mm and 1.5mm
716-699-2393 phone
716-699-2893 fax Mapl St (e Lot e S4B 104 Sl Teont. | e Codar, G e 1.6
sales @fitzweller.com PRIMEWOOD LUMBER INC. Walnut 8/4 Sel&Btr 1 cont. ) Lengths up to 56.3m I DAHD
ASH a1 com Tel: 819-478-7721 Fax: 819-477-6662 BRADFORD . VENEER
4/4 FAS 4/4 2 com 1150 Labonte i:;FOREsT‘ COMPAMNY
8/4 FAS RED OAK : '
CHERRY 421 com Drummondbville, PQ, CN J2C 5Y4 P.O. Box 339
441 com 4/4 2 com Web: www.primewood-lumber.com 444 High Street p' .t Falls, Idaho 83877
8/4 1 com WHITE OAK E-mail: info@primewood-lumber.com Bradford, PA 16701-0369 USA ost Falls, ldaho
HARD MAPLE 4/4 FAS ' : Tel.: 814-368-3701 (208) 773-4511
4/4 FAS 9' + longer Web: www.bradfordforest.com FAX: (208) 773-1107
website: www.idahoveneer.com

¥BING

GREAT FINISHES START HERE

PRODLU( AFICATIONS

WHITE ASH
WHITE OAK
RED OAK
POPLAR

CHERRY

- WALNUT
gl || ARD MAPLE
SOFT MAPLE

THE FINEST HARDWOODS
FROM
THREE PENNSYLVANIA LOCATIONS

i LOUR CONSISTENT QUALITY.
Ii:f; BINGAMAN & SON LUMBER, INC.

fl-ﬂ BOX 247, KREAMER, PENNSYLVANIA 17833 USA
PHONE: (5700 374-1108 FAX: (5701 374-3901
E-MAIL: exponf@bingamaniumber.com
WEBSITE: www hingamanlumber.com
CHRIS BINGAMAN (Director of Sales)
— AVIIIWHITTTEN TINTECTOr OF EXRTS]
MATT PRYOR (Export Sales)
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import/export timber products’ stock exchange

4/4 and 5/4 Fas/1F & 1C Red Oak
4/4 thru 6/4 Fas/1F & 1C Pecan
4/4 thru 8/4 Fas/1F & 1C Ash

4/4 thru 8/4 Fas/1F & 1C Cottonwood o —

4/4 thru 8/4 Fas/1F & 1C EIm (ATm))
4/4 thru 8/4 Fas/1F & 1C Hackberry SINGE 1889

4/4 thru 8/4 Fas/1F & 1C Poplar '

4/4 thru 8/4 Fas/1F & 1C Sycamore S Ty,

4/4 thru 8/4 Sel/Btr, Pecky, Cypress H N

4/4 Fas/1F & 1C White Oak ( L P )
4/4 thru 12/4 Fas/IF & 1C Sap Gum gy uui®

4/4 thru 12/4 Fas/1F & 1C Willow

We can offer any of the above as
FSC Certified.

ANDERSON-TULLY WORLDWIDE
TEL 601.629.3283 - FAX 601.629.3284
Vicksburg, MS USA
LOUISIANA HARDWOOD PRODUCTS
TEL 800.808.6122 FAX 318.449.8817
ALEXANDRIA, LA USA

DOWNES & READER HARDWOOD CO.
IMPORT DIVISION

Stock subject to prior sale
African Mahogany
4/4 Sel/Bet 14,585
5/4 Sel/Bet 852

8/4 FEQ 18,405
10/4 FEQ 14,859

6/4 Sel/Bet 5,617 12/4 FEQ 406

8/4 Sel/Bet 5,376 16/4 FEQ 16,310
Bloodwood lpe

4/4 Sel/Bet 6,395 4/4 Sel/Bet 12,453
Cumala 5/4 Sel/Bet 7,843
4/4 Sel/Bet 31,921 Jatoba

Edinam 4/4 Sel/Bet 36,466
4/4 Sel/Bet 11,716 Lacewood

8/4 Sel/Bet 16,363 4/4 Sel/Bet 5,598
Genuine Mahogany 8/4 Sel/Bet 418
4/4 Sel/Bet 2,356 Marupa

5/4 Sel/Bet 105
6/4 Sel/Bet 7,739

4/4 Sel/Btr 16,990
5/4 Sel/Btr 7,003

8/4Sel/Bet 3,474 6/4 Sel/Btr 6,443
10/4 Sel/Bet 2,098 Peruvian Walnut
4/4 FEQ 13,947 4/4 Sel/Btr 10,640
5/4 FEQ 6,050 6/4 Sel/Btr 5,033
6/4 FEQ 5,565 8/4 Sel/Btr 8,552

Toll-Free: 866-452-8622
Call William or Steve
www.ironsticks.com

imports@downesandreader.com

Downes & Reader Hardwood Co. Inc.
P.O. Box 456 - Evans Drive
Stoughton, Mass 02072

FOR SALE

GENUINE MAHOGANY LUMBER
CEREJEIRA
SPANISH CEDAR
SAPELE
SANTOS MAHOGANY
PERUVIAN WALNUT

Newman Lumber Co.

Gulfport Sales Staff: Doug, Bill, Pam, Roy
Phone: 1-800-647-9547 or (228) 832-1899
FAX: (228) 831-1149 Website: newmanlumber.com
Mailing Address:

P.O. Box 2580 - Gulfport, MS 39505-2580

T &

M&% 4 5:
HANCOCK=:
LUpBErs

Eastern White Pine

Penn-Sylvan International, Inc.
Spartansburg, Pennsylvania U.S.A.
Contact: Bill Reese, mobile (814) 881-7111
Telephone (814) 827-8271 Fax (814) 827-8272
E-mail PennSylvanUSA@aol.com
www.Penn-Sylvan.com
Veneer Logs - 4 Sides Clean
2 x 40’ Northern Red Oak, 15” /up
2 x 40’ Pennsylvania Cherry, 14” /up - grade A
2 x 40’ Pennsylvania Cherry, 14” /up - grade A-B
2 x 40’ Nortthern White Oak, 14”/up
Veneer Logs - 3 Sides Clean
5 x 40’ Pennsylvania Cherry, 13" /up
5 x 40’ Northern Red Oak, 13" /up
2 x 40’ Northern White Oak, 13" /up
Northern Appalachian Hardwood Lumber - Kiln Dried
4/4 Pennsylvania Cherry - Prime and Comsel grades
4/4 and 5/4 Red Oak - Prime and Comsel grades
4/4 White Oak - Prime and Comsel grades
4/4 Hard Maple - Prime 1+2 White and Comsel grades
4/4 Soft Maple - Prime and Comsel grades
4/4 Ash, Beech, and Poplar - Prime and Comsel grades

Hard Maple Veneer Logs - end Oct. shipment
CUSTOM Grades Available -
Shipping Dry Lumber-

Inquiries Welcome
Contact Us Today!
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KILN DRIED LUMBER FOR SALE

WHITE OAK
4/4 FAS/1F&Btr #1 Com
HICKORY

4/4 FAS/1F&Btr #1 Com, #2 Com

5/4 FAS/1F&Btr #1 Com

6/4 FAS/1F&Btr #1 Com

8/4 FAS/1F&Btr #1 Com

WALNUT

4/4 FAS/1F&Btr #1 Com, #2 Com

5/4 FAS/1F&Btr #1 Com, #2 Com

6/4 FAS/1F&Btr #1 Com, #2 Com

8/4 FAS/1F&Btr #1 Com, #2 Com
10/4 FAS/1F&Btr #1 Com, #2 Com
12/4 FAS/1F&Btr #1 Com, #2 Com

YELLOW POPLAR

4/4 FAS/1F&Btr #1 Com, #2 Com

5/4 FAS/1F&Btr #1 Com, #2 Com

6/4 FAS/1F&Btr #1 Com, #2 Com

8/4 FAS/1F&Btr #1 Com, #2 Com
10/4 FAS/1F&Btr #1 Com

12/4 FAS/1F&Btr #1 Com

16/4 FAS/1F&Btr #1 Com

W.M. Cramer International Inc.
Hickory, NC 28603 USA
FAX: (828) 397-3763 PH: (828) 397-7481
E-Mail: ruthc@cramerlumber.com
Web site: www.cramerlumber.com

America’s Largest
Eastern White Pine Producer

Manufacturing 4/4 Boards S4S, S1S2E, Rough and
pattern in 4” through 12”
Manufacturing all NELMA Grades which include:
C Select
D Select
DBTR Select
Finish
Premium
Standard
Industrial
Shop
Cut Stock
Timbers

Hancock Lumber operates 3 SF certified Sawmills in Maine

and can produce to your needs
PLEASE CONTACT MATT DUPREY OR
JACK BOWEN AT 207-627-7605

P.O. Box 299 - 1260 Poland Spring Rd
Casco, ME 04015
Sales Tel: (207) 627-7600
Sales Fax: (207) 627-4200
To learn more about us visit our
website at:
www.hancocklumber.com

Jim C. Hamer Co. ')

Appalachian Hardwood

4/4 -
4/4 -
4/4 -
4/4 -
4/4 -
414 -
414 -
414 -

8/4 FAS - #2 Common Ash

8/4 FAS - #2 Common Basswood
8/4 FAS - #2 Common Cherry

8/4 FAS #1 & #2 White Hard Maple
8/4 #1 - #2 Common Hard Maple
8/4 FAS - #2 Common Soft Maple
5/4 FAS - #2 Common Red Oak
5/4 FAS - #2 Common White Oak
4/4 - 5/4 FAS - #2 Common White Oak R/Q
4/4 - 5/4 FAS - #2 Common Hickory

4/4 - 8/4 FAS - #2 Common Poplar

4/4 - 8/4 FAS - #2 Common Walnut

Please Contact Us For All Your

Appalachian Hardwood Needs
Green or Kiln Dried

(304) 453-6381 fax: (304) 453-6587

email: sales@jimchamer.com
www.jimchamer.com

phn:

7.

GUTCHESS LUMBER™

L R TITT =, e P

L guitha sz
White Ash
4/4 F&BRW, 4", 5", 6"
Cherry

4/4 F&B RW, 6", 7", 8", 11W

8/4 F&B RW, 6", 7", 9", 12W

White Oak

4/4 F&B RW, 4”, 6N, 7N, 7",9", 10"
4/4 1CRW, 8", 10", 11W

Black Walnut

4/4 F&B RW

8/4 F&BRW

O goive us a call for a prompt quote
[667) 7E3-3303

THE FINAL

4002 Legion Drive / Hamburg, NY 14075 USA

PIECE TO THE HARDWOOD PUZZLE

Baillic $

...single source solutions

Jesper Bach
Exotic Hardwoods
Manager

BAILLIE LUMBER CO.
Exotic Sales Direct Line 252.523.0021

phone 716.649.2850 / 800.950.2850 / fax 716.649.2811
www.baillie.com / e-mail: info@baillie.com

Baillie has long been recognized as the trusted name in

premium North American hardwood lumber. With its

entry into the exotics market, Baillie takes that same

capability and dedication to quality, value and customer

service and applies it to an exciting new product line.

Baillie now offers the most desirable species from South

America and Africa in a wide range of thicknesses and

sorts, including flat-sawn, quarter-sawn, pattern grade

and figure. And as always, Baillie prides itself on

meeting any customer’s most demanding challenges

with custom sorts.
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BUSINESS TRENDS
(ABROAD)

Continued from page 23

increased by 2.6 percent on average, and
based on current orders, production is
ensured for 2.4 months. More than half of
the survey indicated that production vol-
umes and available stocks are stationary,
while employment was considered station-
ary by 79 percent of the sample.
Forecasts for the next period are not opti-
mistic. Foreign orders are expected to
remain stationary according to 18 percent
of the interviewees, to shrink for 70 percent
and to increase for 12 percent. The lItalian
domestic market is also not expected to
improve for the upcoming quarter.

Japan

According to a report by the Softwood
Export Council (SEC), the Japanese hous-
ing market is slowly recovering from the
abrupt slowdown due to building code
changes. As the market returns, Japanese
homebuilders are faced with new ques-
tions on sourcing materials especially for
2x4 construction, which is now about 25
percent of wood frame construction.

To help U.S. producers rediscover the
Japanese market, SEC and the American
Forest & Paper Assoc. (AF&PA) staff in
Tokyo recently hosted a tour of major soft-
wood users in Japan during the annual
Japan Lumber Importers Assoc. meetings.
The annual industry meeting includes
meetings with major Japanese ministries
affecting the use of U.S. softwoods as well
as the Japanese wood and homebuilding
industries.

In related news, the Center for
International Trade in Forest Products
(CINTRAFOR) recently completed a
research trip to Japan. According to the
agency, Japan forest products producers
are becoming very concerned with the sta-
bility of their raw material supply. Their
concern centers on what will happen in the
future to the British Columbia supply of
dimension lumber with the Pine beetle and
a stronger Canadian dollar. Spruce-Pine-
Fir 2x4 dimension lumber supply is becom-
ing very tight in Japan, which offers a
potential market for U.S. Spruce-Pine-Fir,

Hemlock and Douglas Fir. The supply of
dimension lumber in Japan is especially
tight in the wider dimensions such as 2x10
and 2x12.

Europe

According to reports by the Softwood
Export Council, the markets across Europe
remain sluggish. Housing starts in nearly
all countries are at their lowest since the
early ‘90s. This situation is confirmed by
the fact that all the timber producing coun-
tries except for Germany are reporting
lower export volumes of sawn timber.
Finland is lower by 17 percent, Austria by 5
percent and Sweden by 2 percent.

In the United Kingdom, the slowdown in
the housing market has reached its worst
position since the early 1990s. Nearly all
the major homebuilding companies have
stopped building, resulting in a 27 percent
drop in the number of new house starts.
The UK has also imported 33 percent less
sawn timber.

Although the German timber industry is
having success with exports, domestically
the demand for sawn timber has slowed
down. There has been a 15.5 percent drop
in new house completions, although U.S.
softwood exports have grown.

The French timber trade has begun slow-
ing down as a result of the lower demand
for timber. However, U.S. softwood exports
to France are 20 percent higher compared
to the same period in 2007, with Southern
Pine being the main species imported.
Similarly, export levels are up 69 percent to
Belgium compared with 2007, although the
building industry is in decline.

The Netherlands is bucking many trends
and is actually seeing a relatively busy
building period. U.S. export levels are up
17 percent with Douglas Fir the main
species imported at nearly 80 percent
higher than 2007. Southern Pine export
levels are up approximately 38 percent
year-to-date.

Russia

According to a study by the International
Wood Markets Group, Russia’s log export
tax set to increase from 25 percent to 80
percent (roughly U.S. $400/Mbf, Scribner
scale) on January 1, 2009, will make
Russian logs too expensive and create a
supply shortage for Russia’s key cus-
tomers in Finland, Japan, China, South
Korea and the Baltic States.

The report, entitled “Russia Log Export
Tax — Global Implications,” notes that
since the mid-1990s, Russian log exports
have increased from fewer than 1 million
m3 per year to 50 million m3 (10 billion
board feet, Scribner scale) in 2006 and
2007. China is Russia’s largest log export
customer (consuming 50 percent of
Russia’s total log exports), and much of
China’s wood products growth in the last
10 years has been a direct result of grow-
ing access to Russian logs.

“The looming downside is that China is
facing a huge log supply ‘gap’ starting in
2009 when the tax rises to 80 percent,”
said Russell Taylor, International Wood
Markets Group president. “The country’s
sawmills will find themselves unable to buy
expensive Russian logs and still produce
competitively priced manufactured wood
products in global markets. Our analysis
makes it clear that China will suffer a mas-
sive supply ‘gap,’ and that many segments
of its wood industry will be in chaos in 2009
due to these dramatic shortages and soar-
ing raw material prices.”

As a result of the pending tax, major wood
product companies in Finland and the
Baltics have already announced perma-
nent capacity closures in pulp and paper
as well as sawmills and plywood mills. The
strategies of companies in Japan and
South Korea are to find suitable replace-
ment species or products. However, pre-
liminary analysis indicates that China does
not yet have any practical strategy and,
consequently, will not have enough wood
volume to replace Russian logs and to run
all of its factories. The impending supply
crunch that will develop within China could
be similar to the crisis created by the “spot-
ted ow!” in the U.S. Pacific Northwest in the
early 1990s.

China

According to a study by the Beijing Orient
Agribusiness Consultant Co. Ltd., China
wood production is expected to be reduced
sharply, with furniture prices likely skyrock-
eting in the coming months. The price of
furniture had already increased for a num-
ber of reasons this year including the price
hike of raw materials, reduction of tax
rebates and increases in labor and sales
costs.

However, increased Russian log export
duties will drive prices up even further.
Chinese restrictions on forest cutting in

Import/Export Wood Purchasing News

order to protect forests and prevent water
loss and soil erosion will lead to a sharp
divide in supply and demand, the study
suggests.

It is believed that price increases will bring
about a reshuffling of the industry and the
possible closure of small-sized companies.
Approximately 1,000 furniture enterprises
in China were closed within the last year,
and although bigger companies will be
able to handle cost increases, they will
have to pass them down to the consumer.
Currently, the growth rate of wood furniture
prices has exceeded 10 percent year-to-
date.

BUSINESS TRENDS
(CANADA)

ONTARIO

Market conditions are very competitive,
state industry sources. Supplies of logs are
sufficient to meet production demands.
The consistent output has elevated green
lumber availability. Buyers have no prob-
lems purchasing targeted quantities of
desired grades and species, except for
only a few items. The controlled approach
still remains for quantities purchased. Kiln-
dried lumber purchasers are taking a
guarded approach, buying for their imme-
diate needs.

With the recent economic crisis, there was
an added sense of caution in the industry.
The greatest uncertainly was how things
would play out, for example, credit to oper-
ate effectively, customer confidence in
placing orders, and ability of customers to

pay.
The industrial timber markets, it is report-
ed, are more solid, with the tie industry
being the strongest. Orders remain consis-
tent with firm prices.

Business has been sufficient to absorb
developing green and kiln-dried production
of Ash, report industry contacts. Basswood
supplies are described as ranging from
adequate to ample. There have been sales
pressures for this species forcing prices
lower recently. Beech demand has not

Continued on page 27

Lawson Maury

(one stubborn guy)

Export Manager

quality choice, we

I

When it comes to providing the lumber market with a

Eave to admit we are hard-headed.
We won't settle for inferior products, and we're
downright stubborn when it comes to delivering the
best, most responsive service out there! Our equipment
is first class, our facility hums with a no-nonsense team
of experienced lumbermen, and we are building a

reputation that is second to none.

Now if this all sounds a little hard to swallow, give us a
call and you'll see we mean business.

| I(‘rn’litag(‘
Hardwood
Hardly Run-Of-The-Mill

PROCESSORS OF
NORTH AMERICAN HARDWOODS

Hermitage Hardwood Lumber Sales, Inc.
PO. Box 698
Cookeville, Tennessee USA 38503

931-526-6832 e Fax: 931-526-4769
www.hermitagehardwood.com
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Continued from page 26

been particularly intense, though demand
is keeping up with developing production.
Birch is in demand, with market interest
centering around White Birch at this time.
Contacts comment there is growing
demand to support more Yellow Birch
sales if additional production were avail-
able.

The increased sawmill production of green
Hard Maple within the past several months
bolstered its availability. During that period,
supplies, which were reported as inade-
quate for some buyers, went to an ample
position for most all of the market region.
Challenges focus around the housing mar-
ket. The cabinet sector, which is a large
user of Hard Maple, has cut back on its
demand for this species, due to the down-
turn in housing markets both in the U.S.
and the resulting slowdown in Canada.
Supply and demand for Soft Maple is
described as even, although its demand
has been reduced by the slowdown in
Canadian construction and growing com-
petition for Hard Maple.

With the focus of production primarily on
Hard Maple during the last half of summer
and early fall, there has not been an exces-
sive production of Red Oak, but it has been
“adequate.” The availability of green Red
Oak, however, has been greater than its
demand for some items, resulting in price
pressures. Kiln-dried Red Oak is being
purchased on an as-needed basis, with a
quick delivery time being required by sup-
pliers.

Over the summer, White Oak, like Hard
Maple, was a highly sought-after item. The
push for this species first bolstered the
supply chain for green stocks and now is
showing an improvement in availability for
kiln-dried stocks. As its supply began to
increase, the demand began to decline.
Export markets around the world also took
a dive.

Consumption of No. 1 Common and Better
grades White Oak on domestic markets is
limited, comment contacts. This is due to a
decline in the demand from moulding, mill-
work and cabinet sectors.

With the election of another minority
Conservative government recently, the
industry is staying tuned as to the develop-
ments that will take place, and prepare to
face new challenges that lie ahead. A cau-
tious optimism reigns as to what 2009 will
bring, especially following the economic
crisis that is still very much on everyone’s
mind, and the effects it will have in the
short and long-term on businesses. Some
feel that the industry has been through dif-
ficult, if not worse, periods than this, and
that it will rebound again, but that it could
take longer than anticipated.

QUEBEC

Lumber production in the province
remains at a steady, yet slower pace, than
last year. Buyers are limiting purchases to
required quantities, and in some cases
adjusting their inventories.

Oak flooring manufacturers are running at
limited capacity. The industry is highly
competitive, where profits are slim and
cash flow has been cut dramatically.
Reports indicate that prices are mixed,
reflecting the market’s supply status. Some
sources have stated that the industry as a
whole is still contracting. The matter of
credit is an ongoing concern as markets
continued to plunge in the past few
months.

Birch is one of a few species that is cur-
rently  experiencing  demand-based
momentum, even though the market is
focused on White Birch. Production has
not surpassed demand at this time. What
has been produced so far is already com-
mitted to sales.

On the housing front, the seasonally
adjusted annual rate of housing starts was
217,600 units, up slightly from 217,400
units the previous month, according to
Canada Mortgage and  Housing
Corporation (CMHC).

“Housing starts remained at a high level,
with construction activity again staying
above the 200,000 unit threshold,” said the
chief economist at CMHC’s Market
Analysis Centre. “Higher starts of multiple
family homes were behind the rise in new
home construction activity.”

The seasonally adjusted annual rate of
urban starts rose 0.1 percent, compared

to the previous month. Urban multiples
rose by 5.5 percent to 122,500 units.
Urban single starts decreased 8.1 percent
to 70,000 units compared to the month
prior.

The seasonally adjusted annual rate of
urban starts went up or remained
unchanged in all regions of Canada,
except Ontario, where housing starts
decreased by 6.6 percent to 80,900 units.
In the Quebec region, starts remained sta-
ble at 39,500 units. Multiple urban starts
increased in all regions, with the exception
of Ontario, where they decreased by 1.9
percent.

The Canadian Manufacturers and
Exporters Association’s president said
recently that orders were drying up and felt
there was “much worse to come” in
Canada’s manufacturing sector, which suf-
fered a sharp drop in sales. According to
the Statistics Canada report, sales were
down 3.7 percent to $52 billion, a “notable
pull-back” following four consecutive
monthly increases. The decline erased
most of the gains of the previous two
months. The Canadian Manufacturers and
Exporters president said he wasn’t sur-
prised by the number, when members of
the group started reporting in previous
months that customers’ payments were
late coming in the United States. Many
companies reported their customers can-
celling orders during that time.

A Toronto-Dominion Bank economist
noted that the Statistics Canada monthly
manufacturing report “was ugly all-around,
as 18 of the 21 manufacturing industries
posted losses in the month. The report
attributed the losses to the petroleum and
coal products industries (sales fell nearly
$1 billion in two months); the metal manu-
facturers (7.9 percent decrease); trans-
portation equipment (down 4.3 percent);
motor vehicles manufacturers (sales down
4.3 percent); and aerospace products and
parts manufacturers (down 2.9 percent).
The Canadian Manufacturers and
Exporters predict that, with the U.S. econ-
omy continuing to weaken and the slump
in commodity prices continuing unabated,
further weakness in Canadian manufactur-
ing activity will be seen, although the
weaker Canadian dollar will provide some
important offset to these headwinds.

The president of the organization said the
first quarter of next year is “going to be
very, very challenging” if credit markets do
not stabilize. “Companies just can't finance
new orders in the United States, and that’s
a major part of our market.”
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LAKESTATES

Sources contacted in the Lake States
region said they are doing whatever nec-
essary to survive the current downturn in
the forest products industry. Expectations
are that the industry will improve along with
the housing market, in middle to late 2009.
An Ohio distribution yard source said
demand has continued to decline, likely
due to problems in the financial markets.
“The economy is what it is,” he said.
“Everybody is in survival mode, and just
having to watch costs. There’s nothing
exceptional about Ohio. We’re all in the
same boat.”

The contact said two bright spots are
White Oak and Walnut markets, which
have recently shown signs of going soft.
“It's not all doom and gloom,” he said.
“There is business out there. You just have
to work harder to get it.”

The source said he’s most concerned
about future availability issues of some
products. “With so many sawmills closing,
there’s going to be a lack of supply on
some items,” he said. “It's anyone’s guess
when the industry will come back, but |
don’t think much will happen until 2010.”
A distribution yard source in Michigan said
that he’s seen growth in the flooring indus-
try, particularly in Northern Red Oak (4/4,
2A and 3A).

“The flooring industry is pretty strong from
what we'’re seeing,” he said. “That’s been
our saving grace as far as moving some
lumber. We've actually been pushing a lit-
tle bit of our lower grade material into that
market per customer request.”

The source said he expects current busi-
ness conditions to continue at least
through the middle of next year.

“I'm hoping that during the third quarter of
next year business will start to pick up,” he
said. “Hopefully, they’ll pick up drastically.”

Continued on page 28

Taner Timber Co., Inc.

1193 County Road 316 - Niota, TN 37826
Phone: 423-351-0096 - Fax: 423-351-1096
E-mail: sales@TanerTimber.com
Website: www.TanerTimber.com

PREMIUM QUALITY APPALACHIAN
LUMBER AND LOGS SOURCE

Since 1991, Taner Timber Co., Inc., has been a reliable
source for hardwood veneer and saw logs to veneer and
lumber manufacturers and for kiln-dried hardwood lumber
for furniture, dimension and flooring manufacturers all
around the world.

Supplying:
RED OAK
WHITE OAK
HARD MAPLE
SOFT MAPLE
WALNUT
POPLAR
CHERRY
HICKORY

CONTAINER AND RAIL CAR LOADING SERVICES AVAILABLE
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New Home Sales Up In Lake States

According to the U.S. Census Bureau,
sales of new single-family homes
recently rose 7.2 percent in the Lake
States region, despite a nationwide drop
of 11.5 percent. Approximately 74 units
sold in the Lake States during the
month, a decrease of 39.3 percent from
2007. Nationally, some 520,000 units
were sold, a decline of 34.5 year-to-
date.

Sandy Dunn, president of the National
Assoc. of Home Builders (NAHB), called
the report “yet another example of how
the housing sector is suffering the
effects of the financial meltdown and
extreme tightening of consumer and
business credit.”

Dunn added that the financial rescue
plan passed by Congress “will help
shore up home values and unfreeze
credit lines, two moves that are
absolutely essential to get the economy
moving again.”

Dave Seiders, NAHB chief economist,
said, “The major downshift in new-home
sales reflected a weakening economy
and job market as well as tight mortgage
credit market conditions.”

Wisconsin DNR Looks

At Forest Future
According to a recent study conducted
by the Wisconsin Department of Natural
Resources, about 25 percent of family-
owned woodlands will be sold, subdivid-
ed or converted to another use over the
next five years.
The study looked at the next generation
of Wisconsin woodland owners, and
sought to answer whether they were
prepared for the challenges of owning
and managing a living asset.
“Knowing the attitudes of the people
who, in the next few years, expect to
inherit a large portion of Wisconsin’s
forests is crucial in creating the kind of
sound public policy needed to sustain
Wisconsin’s forests now and in the
future,” said Paul DelLong, Wisconsin
chief forester and administrator of the
DNR Division of Forestry.
The Wisconsin Department of Natural
Resources-Forestry Division in partner-
ship with the Pinchot Institute undertook
the study entitled “Tomorrow’s
Woodland Owners” for Conservation
and the U.S. Forest Service.
More than half of Wisconsin’s 16 million
acres of forest are in private non-indus-
trial ownership. Roughly 360,000 indi-
vidual landowners care for 9.1 million
forest acres in Wisconsin and 60 per-
cent of them are age 55 or older. Aimost
half, 49 percent, are already retired.

SOUTHEAST

Sources who were recently contacted
in the Southeast region believe the
industry will continue to have tough
times into 2009. However, there may be
some improvement in the coming year.
An Arkansas sawmill source said 2008
has been an “extremely, extremely
tough year. 2007 was hard enough, but
2008 has been a son of a gun,” he
added. “Monthly profit margins have
gone from slim, to absolutely razor thin
to none.”

The contact said it's been a difficult
market especially for 5/4 Red Oak, in
which the firm specializes. “Arkansas is
so heavy laden with Red Oak,” he said.
“We have found some millwork outlets
that have helped us market our products
a little bit better. We’ve also gotten into
crossties and switchties.”

The source said there have been log
issues due to weather as well as some
loggers going out of business. “The log
supply is down 25 to 30 percent from
where it needs to be this time of year,”
he said. “There’s definitely the concern
of resource procurement.”

A North Carolina sawmill contact said
there is “not much optimism” in the cur-
rent marketplace. “Prices are kind of
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depressed, but you can move some
lumber,” he said. “The challenge is to
lose as little money on shipping charges
as you can.”

The source added, “Domestically, it's
pretty tough. Poplar and Red Oak lum-
ber have at least sustained their market,
particularly in 4/4. At one time, everyone
was using their inventory and not buying
anything. Now, they’re low on inventory,
and when there’s an order, they want it
the next day.”

The contact said he believes that the
market will improve in time, but likely not
before 2010. “I wish | had a crystal ball,
but it will probably be a year before
things really pick back up,” he said.
“During the Christmas season, there’s
generally a building slowdown anyway.
But, we’re still spending money upgrad-
ing our equipment and building invento-
ry to get ready for a turnaround.”

Southeastern Housing Market Sees
Slight Improvement

According to the National Assoc. of
Realtors (NAR) Pending Home Sales
Index (PHSI), lower home prices and
affordable interest rates recently helped
the level of home sales in the
Southeastern region climb 2.3 percent
to 96, still 2.1 percent below a year ago.
Nationwide, the PHSI, a forward-looking
indicator based on contracts signed,
rose 7.4 percent to 93.4, up 8.8 percent
year-to-date.

Lawrence Yun, NAR chief economist,
said homebuyers are responding to
improved affordability. “What we’re see-
ing is the momentum of people taking
advantage of low home prices, with
pending home sales up strongly in
Florida,” he said. “It's unclear how much
contract activity may be impacted by the
credit disruptions on Wall Street, but
we’re hopeful most of the increase will
translate into closed existing-home
sales.”

According to NAR estimates, existing-
home sales are expected to close the
year at 5.04 million and 5.41 million in
2009. Following national decreases of 5
to 8 percent in 2008, home prices are
projected to increase 2 to 3 percent next
year.

New-home sales should total around
503,000 this year and 471,000 in 2009.
Housing starts, including multi-family
units, will likely fall 28.2 percent to
937,000 units this year, and close 2009
at around 843,000 as builders continue
to clear their inventory.

Biomass Plants Stir
Availability Debate

Biomass continues to take a step in the

right direction in Georgia where
Oglethorpe Power Corp., located in
Oglethorpe, Ga., plans to build at least
two new biomass plants in the state.
However, those plans have stirred some
debate regarding the amount of woody
material available statewide.

Oglethorpe’s two 100-megawatt plants
would consume a lot of residue from
sawmills and other wood waste to gen-
erate electricity. But, forest companies
also need access to those materials.
“Certainly for various companies in the
forest industry who have to purchase
timber as their raw material, they'’re
going to see these guys as competition
— and they may very well be,” said Alva
Hopkins, a spokesman for the Georgia
Forestry Assoc.

For now, it is believed that small
landowners in the area would be able to
generate enough extra wood waste for
the two biomass plants. However, if a
need for live trees develops, it would fur-
ther cause concerns.

WEST COAST

Sources contacted in the West Coast
gave mixed responses when asked
about the current state of the forest
products industry. While one contact in
Washington has seen a steady decline
in residential housing, another source in
California has seen positive sales
growth recently.

A California wholesale distribution
source said his company has experi-
enced sales increase the past several

Continued on page 29
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months.

“l think it's because of our diverse
inventory and services such as just-in-
time custom milling,” he said. “We've
also picked up some business from
some of our former competitors who
went out of business.”

The contact said his firm’s key to sur-
viving the current financial crisis is keep-
ing a strong bottom line. “We went into
this thing financially very healthy,” he
said. “l think we hit our flat point in
January, and we’re slowly inching up
with sales. It takes a lot of hard work,
especially when you’re working on lower
margins.”

The source said Poplar is his compa-
ny’s biggest seller, and other species
moving well include Alder, Red Oak and
Hard White Maple. “White Oak’s not
moving, Walnut has slowed down, and
Birch and Ash are not strong,” he said.
“Since last October, we’ve reduced our
inventory from $8.2 million to $6.7 mil-
lion, but | don’t think we’ve missed any
sales because of it.”

A Washington wholesaler said the resi-
dential housing market has “grinded to a
halt,” although business remains strong
for high-end homes and the commercial
sector.

“Things are going in the wrong direc-
tion,” he said. “They’re definitely slowing
down. The million-dollar plus houses are
still going strong, and the commercial
side will continue to do well as long as
the money holds out.”

The source said nothing will really start
to change until the uncertainty of the
financial markets sorts itself out.

“It’s going to be an interesting, long win-
ter if things don’'t get turned around
soon,” he said. “But, once capital starts
flowing again, we should be fine. We're
not overbuilt, because it’s too hard to
build a house in Washington State.
Developers have to go through a lot of
impact statements to get a permit to
build.”

Because of the recent financial crisis,
the contact said some of his customers
have had their line of credit pulled.
“Basically, they just had to shut their
doors,” he said. “We need to get some
money flowing. It’s very different from
when you just had to be able to walk and
breathe to get one of those NINJA (No
Income, No Job and No Assets) loans.”

WCI Releases Final Design
Document

The Western Climate Initiative (WCI)
recently released its final design docu-
ment for its proposed carbon cap and
trade programs. The proposal states
that any source of emissions greater
than 25,000 metric tons or more of
greenhouse gas emissions are subject
to the cap and trade beginning in 2012.
Sources less than this threshold will be
subject to the cap and trade beginning in
2015.

Carbon emissions from biomass
sources may be excluded from the cap
and trade if the state determines that the
source is carbon neutral. Agriculture and
forestry management would likely not be
part of the capped sectors.

The WCI also recommends that offset
programs be developed, but that they
collectively not exceed 49 percent of the
total reductions in emissions. These pro-
grams are left to the states to develop.
The final recommendations specifically
identify forest projects as potential offset
sources including afforestation, refor-
estation, forest management, forest
preservation/conservation and forest
products.

The WCI is a regional effort of seven
states and four Canadian provinces,
created to identify, evaluate and imple-
ment collective and cooperative ways to
reduce greenhouse gases in the region.
Washington, Oregon and California and
four states in the Western region are
involved in the initiative.

Existing-Home Sales Down On
West Coast
According to the National Assoc. of
Realtors (NAR), existing-home sales

recently fell 5.3 percent on the West
Coast to an annual rate of 1.07 million,
but sales are up 4.9 percent year-to-
date. The median price on the West
Coast was $251,600, down 23.9 percent
from a year ago.

Lawrence Yun, NAR chief economist,
said, “The highest concentration of fore-
closures is on the West Coast, which is
weighing down the median price
because many buyers are taking advan-
tage of deeply discounted prices.” He
added that sharp price cuts are a big
reason why sales are turning around in
places like California.

Nationally, existing-home sales —
including single-family, townhomes, con-
dominiums and co-ops — declined 2.2
percent to a seasonally adjusted annual
rate of 4.91 million units, down 10.7 per-
cent year-to-date. Total housing invento-
ry fell 7 percent to 4.26 million existing
homes available for sale, which repre-
sents a 10.4-month supply at the current
sales pace.

Single-family home sales decreased
1.4 percent to a seasonally adjusted
annual rate of 4.35 million units, a drop
of 9.6 percent from vyearly figures.
Existing condominium and co-op sales
fell 8.2 percent to a seasonally adjusted
annual rate of 560,000 units, some 19
percent below the year ago pace.
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With aver 100 years in the woaod products business, DLH Nardisk has
taken pride in offering our customers the best in quality timber
products and service. Our procurement facilities in the United States,
South America, Africa, Southeast Asia, and Eurape help to insure
our custamers will receive continued support and service from aur
experienced sales staff.

Lumber, Decking, Flooring, Timbers, Veneer, Panels/Plywoad, Post &
Pilings of Greenheart, Ipe, Purpleheart and ather naturally durable
species from South American and Africa.
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DLH Nordisk, Inc.
2307 West Cone Blvd.
Suite 200

Greensboro, NC 27408
www.dlhusa.com
dlhusa@dlh-group.com
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Forest Stewardship Council AC.

New London, Wisconsin—The own-
ers, management team and employees
of Wolf River Lumber are pleased to
announce they

have achieved

Forest Stewardship o
Council (FSC)

Chain-of-Custody

and Controlled

Wood Certification FSC
(SGSsS-CcoOC-

005371) through

SGS Qualifor wolf River Lumber’s
Programme. Wolf Fsc Chain-of-
River Lumber joins ggﬁiggﬁed ngg
two other Qrt Certification

owned companies

already FSC certi-

fied, Aacer Flooring (SW-COC-001339,
Oct. 18, 2004) and Northern Component
Solutions (SW-COC-002488, July 12,
2007).

The Central Wisconsin location is con-
venient to other hardwood-related busi-
nesses owned by the Ort family, includ-
ing 85,000 acres of pristine, responsibly
managed hardwood timberland, three
sawmills producing 35 million board feet
of lumber, and an industry-leading hard-
wood flooring mill and dimension com-
pany. Logs and lumber from this region
are best known for their bright color and
uniform tight grain.

Wolf River Lumber’s 10 million board
feet of Northern premium kiln-dried
hardwood inventory is now available to
be shipped as FSC Mixed Sources and
FSC Controlled Wood. Immediate ship-
ments of these products have already
begun to domestic and international
wood product manufacturers, distribu-
tors, architects, engineers and construc-
tion companies.

Wolf River Lumber will continue to con-
duct business in a manner that con-
serves resources, constantly reduces
environmental impact and seeks to sus-
tain forest resources. FSC-certified lum-
ber and value-added products are now
available from Wolf River Lumber’s fam-
ily-owned, well-managed timberlands,
sawmills and production facilities locat-
ed in Wisconsin and the Upper
Peninsula of Michigan. For FSC-certi-
fied product availability and additional
information, please call 920-982-2542 or
visit www.wolfriverlumber.com.

Washington, D.C.—The American
Hardwood Export Council (AHEC),
located here, recently pledged its sup-
port to a new European policy that
would play a leadership role in tackling

Continued on page 31

MANUFACTURERS AND EXPORTERS OF
FINE PENNSYLVANIA LUMBER & LOGS

" “We can save you the trip by
shipping logs using our own inspection,
but to your specifications. Contact
us for a prompt quote.”

e

7

Bill Reese standing by prime Cherry veneer logs

SPECIES:
CHERRY, HARD MAPLE, WHITE OAK & RED OAK,

WALNUT, POPLAR, ASH

PENN-SYLVAN INTERNATIONAL, INC.

BOX 111
SPARTANSBURG, PA 16434

PHONE: (814) 827-8271
FAX: (814) 827-8272
E-MAIL: pennsylvanusa@aol.com
WEBSITE: www.penn-sylvan.com
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FORWARDING ..,
SPECIALIZING IN LUMBER AND LOGS FOR EXPORT

** NEW IMPORT LICENSE For Re-export of Red & White Oak
Logs From Regulated Areas (i.e. Michigan, Pennsylvania, etc.)

- Competitive rates

- Personalized service with a staff of 130 years combined
experience

- Complete documentation ( letters of credit, drafts, etc.)

- Internet B/L release (originals and seaway)

- Movements to suit your needs (Door/Door, Door/Terminal)

- Terminal facilities in Montreal and Toronto

- Container stuffing (lumber and logs)

- Phytosanitary inspections and certificates

- Log fumigation services to China, Taiwan and Europe

- Members of
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Penn-York @ C.LA.

Bruna Romano Lloyd Lovett

5523 Chemin Cote St-Paul, Suite 301 6711 13th Line

Montreal, Quebec H4C 1X3 Alliston, Ontario L9R 1V4

TEL: (514) 935-5394 TEL: (705) 434-2422

FAX: (514) 935-0602 FAX: (705) 434-2522
e-mail:bromano@kingcitynorthway.com e-mail: Llovett@kingcitynorthway.com

FOR MORE INFORMATION VISIT OUR WEB-SITE AT:
www.kingcitynorthway.com
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Over 50 Years in Business

As a leading Hardwood producer, Hanafee Bros. has been exporting
the finest in high quality lumber to clients throughout the world for
over 25 years! You can depend on us for accurate individual tallies,
furnished for your convenience. We offer a variety of thicknesses,
species and grades.

HANAFEE BROS. ;
P.0. BOX 157 | 520 EAST [HARPER | TROY, TN 38260

PHONE 731.536.468p | FAX 731.536.4758 [nl

Email hanafee@bellsouth.net| | Web www.hanafeebros.com w~uLa
Contact: Donald Hanafee, Jr. or Beth Muse

Export Grade Appalachian Hardwood Lumber -
Direct From the Source

Chris Hoover and Marijo Wood

Neff Lumber Mills, Inc.
Broadway, VA
“We are a 5th generation family-owned sawmill, shipping lumber
throughout the United States and Canada and into markets
abroad. What started out a long time ago as a flour mill turned into
a producer of walnut burls, then walnut lumber, and is now a
complete hardwood manufacturing facility and kiln drying opera-
tion. Our focus is on quality, not quantity, producing and selling the
finest Appalachian hardwood lumber, both green and KD

Call or fax us the next time you need Quality Export Grade
Appalachian Hardwood Lumber. Better yet, come see us.
Marijo Wood is our sales manager and will be glad to meet with you.

Neff Lumber Mills, Inc.
P.O. Box 457, 12110 Turleytown Road
|l1 Broadway, Virginia 22815 (U.S.A.)
Tel: 540-896-7031
Fax: 540-896-7034
E-mail: neflum@aol.com

B“fllal?llll:llt:ons 2\39 lite

P.O. BOX 424; Aliceville, AL 35442-0424
Fax: (205) 373-6982
Web: www.buchananhardwoods.com
Email: glo@buchananhardwoods.com

Since 1960, BUCHANAN HARDWOODS, has manufact

concentration yard in Granite Falls, North Carolina.

Total dry kiln capacity exceeds 1,800,000 feet

Aliceville,

Alabama Please contact G.L. (Butch) Ousley who
has been serving your lumber needs
since 1972 for BUCHANAN.

Granite Falls,
North Carolina

Buchanan has the Quality and Capacity
to Ship Your Hardwood Lumber on Schedule

For Quality and Service at Competitive Prices...Call Buchanan!

205-373-8710 ext. 263
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the international problem of illegal log-
ging.

Under the European Commission’s
Forest Law Enforcement and Trade
(FLEGT) Action Plan, countries, which
are high risk from the perspective of ille-
gal logging, are encouraged to sign
Voluntary Partnership Agreements
(VPAs) with the EU. VPA countries will
be required to ensure that all wood
exported to the EU is covered by “legal-
ity licenses” providing independently
verified guarantees that wood derives
from legal sources.

The FLEGT Action Plan promotes
development of government and corpo-
rate procurement policies in the EU
favoring wood from verified legal and
sustainable sources. Policy discussions
are also underway in the EU on the
potential for additional legislation
designed to prevent imports of illegal
wood into the EU.

Pittsburgh, Pennsylvania—According
to the Hardwood Manufacturers
Association’s (HMA) exclusive publica-
tion, “TrendTracker 2008,” U.S. mills
shipped hardwood lumber to 39 coun-
tries at a value of $1.4 billion, down from
the previous year. Yet, while hardwood
lumber exports declined 12 percent,
hardwood log exports rose over 30 per-
cent in value in 2007.

“The Special Report on U.S. Hardwood
Markets” indicates that hardwood pro-
ducers have seen a shortage of out-
bound containers and available vessel
space. Because rising bulk rates for car-
gos like corn and soybeans are shifting
these products to containerization, lum-
ber shipments are suffering from the
shipping lines’ preference toward higher
revenue cargos. Log and lumber ship-
ments are often delayed to the next ves-
sel in favor of products paying a higher
container rate. Long-term capacity
issues may not be addressed until late
2009.

Clackamas, Oregon—International
Wood Products LLC, headquartered
here, recently announced the addition of
several new employees. Doug Hart
joined IWP as vice president of market
development. At the Tumwater, Wash.,
branch, Dick Salvino and Stacey Baker
are new to outside sales, while Joanna
Campy is the new TimberTech specialty
salesperson.

International Wood Products LLC is an
independent, full service, stocking dis-
tributor of quality building materials. The
company prides itself on offering superi-
or service to the independent dealer and
contractor-oriented yards.

Minneapolis, Minnesota—Case goods
manufacturer Harden Furniture recently
received the President’s Award from the
Sustainable Forestry Initiative, based
here, for supporting responsible forest
management and promoting the bene-
fits of the SFI program.

Earlier this year, Harden became the
first furniture manufacturer to achieve
silver exemplary status from the
Sustainable Furniture Council. The firm
has a plant in McConnellsville, N.Y., and
owns and manages more than 20,000
acres of woodland in upstate New York.
The plant and forest are certified to the
SFI 2005-2009 Standard.

“Maintaining our forestlands to the high
SFI Standard means we can produce
the products we need without compro-
mising our natural resources,” said Greg
Harden, president and chief executive
officer. “It is a key advantage in the com-
pany’s ability to produce high-quality
home furnishings from generation to
generation.”

[ ]
Geneva, Switzerland—The

Programme for the Endorsement of
Forest Certification schemes (PEFC)

has continued to advance sustainable
forest management in China, with coop-
eration from local authorities, non-gov-
ernmental organizations, forest man-
agers and the wood products industry.
The organization has also established
links with the State Forestry
Administration of China (SFA), which
has shown strong interest in PEFC
membership and is considering entering
the PEFC endorsement process.

PEFC China has promoted sustainable
forest management and forest certifica-
tion at various conferences and work-
shops including: Sustainable Forest
Management and Forest Certification
Workshop (held by the Chinese Forestry
Society); “China and the Global Forest
Products Trade: Trade of Legal and
Sustainable Wood in China” seminar;
EU-China Forest Law Enforcement and
Governance conference; lllegal Logging
and Associated Trade  Forum;
“Sustainable Future of Paper Industry of
China” symposium; and the Annual
Conference of China Timber Distribution
Assoc.

In the near future, the China office will
further increase its resources to promote
PEFC in China and expand its outreach
to the forestry sector and the forest
products industry.

Senneterre, Quebec—Tembec Inc.,
based here, recently received FSC cer-
tification for its forestry practices over a
711,020-hectare public forest here.
Tembec receives its certification from
the Rainforest Alliance SmartWood™
Program, a Forest Stewardship Council
accredited certifier, following an in-depth
audit process that found that the compa-
ny’s forest management practices com-
ply with FSC’s rigorous standards for
environmentally and socially responsi-
ble forestry practices.

With 11.1 million hectares of FSC-certi-
fied forestland, Tembec offers the
largest range of FSC-certified products
in the marketplace to support clients in
meeting market demand for environ-
mentally friendly solutions.

Helsinki, Finland—UPM Timber, head-
quartered here, recently announced
plans to reduce its sawmilling and pro-
duction capacity in 2009. The company
will begin employee negotiations on a
plan to temporarily reduce production of
sawn and processed timber products at
all the company’s manufacturing facili-
ties located in Finland. Approximately
800 people are affected by the negotia-
tions.

UPM Timber supplies sawn timber and
further processed timber products to the
building, construction and joinery indus-
tries. Annual production capacity is 2.4
million cubic meters of WISA timber
products. UPM Timber has 16 produc-
tion units in Austria, Finland, France and
Russia.

Jonkoping, Switzerland—Plans are
currently underway for Elmia Wood
2009, scheduled here on June 3-6,
2009. The event will attract more than
500 exhibitors and 50,000 visitors from
50 countries.

The Swedish forest industry has unique
experience and knowledge of sustain-
able forest practices. Even though
Sweden is a major exporter of forest
products, the country’s reserves of
standing timber have increased by
about 80 percent since the 1920s and
are currently expanding at a record
level. One important factor is continual
management of the entire process, from
planting to final felling.

“At Elmia Wood exhibitors demonstrate
technology and know-how for the entire
forest lifecycle,” said Per Jonnson, proj-
ect manager. “The world needs more
forests and visitors to the fair can find
out how to make that a reality.”

The current economic downturn is
affecting demand for traditional forest
products in many world markets.

Continued on page 33
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DEPENDABLE SERVICE
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Importers of
AFRICAN MAHOGANY, SPANISH CEDAR & SAPELE
Exporters of Quality
NORTHERN & APPALACHIAN HARDWOODS
4,000,000 BOARD FEET INVENTORY
Ash ¢ Basswood ° Cherry * Hard Maple
¢ Soft Maple * Red Ouk * White Oak
* Poplar + Walnut
“Merchants of Fine Woods”

ONLY 45 MILES FROM PORT OF BALTIMORE

11425 SUSQUEHANNA TRAIL
Glen Rock, Pennsylvania 17327 U.S.A.
Tel: (717) 235-1992 Fax: (717) 235-0200
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ARGO FINE IMPORTS

Hardwood Plywood
mate easy!

* NOW AVAILABLE - CARB-COMPLIANT THIRD PARTY CERTIFIED PLYWOOD
- CALL FOR DETAILS

+ Meranti/Lauan Plywood » Wall Paneling

* Birch Plywood + Fancy Plywood

« Virola/Faveria * Florecore

* Red Oak « Phenolic Film Face
+ Sande « Container Flooring

Argo’s mission is to provide the finest plywood from around the world at
a competitive price, to offer personalized customer-oriented value-added
services from sale to delivery, and to make the process of plywood acqui-
sition a turnkey operation. We will provide easy access to information on
orders from placement to delivery. We will maintain the highest integrity
standards in the industry.

SALES CONTACTS:

e Don MacMaster, President
e Dick Olano

e Buz Clanton

e Kenny MacMaster

3045 Ridgelake Dr.
Metairie, LA 70002
Phone: 504-828-0943
Fax: 504-828-0946
E-mail to: argo@argofineimports.com

® Todd Wager

® Joe Manguno

e Tom Lucas

e Robert MacMaster
e Jim Hildahl
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Quality Alan Mcllvain Company
Products friom, the Source
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4 Sawmills, Tropical Hardwood Lumber

23 million Experience you can trust.

25 years

Genuine Mahogany — Spanish Cedar
Sapele Mahogany — African/Khaya Mahogany

Brazilian Cherry (Jatoba)

Dry Kilns & 7 Million Bd. Ft. Inventory

Pleaiw cratact Jaeah with pour g uli
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F ' : 501 Market Street
Cherry Forest Prodacts . oo, Marcus Hook, PA 19061
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FAX: (610) 485-0471 ([ 1n IWpa)  ooormeoucrs
Mi.l'

www.alanmgcilvain.com
Girade [omber - Rigped Sinjps - Cuf de Sire Dimensional - Shiced Fessers - Dxpot Logs sales@alanmcilvain.com

A.H.E.C. and
U.S. Hardwoods

Great American Resources

ssssses ww-mm The American Hardwood Export Council - the

== e + = only major overseas export program for U.S.
The Prime Lumber Export Team accepts = i = 1/ -am hardwoods. AHEC services the trade with
customized orders to meet your most -y information and assistance for importers,

.
b

demanding needs. We select quality Y, specifiers and users:
hardwoods from regions that yield the e ! ¢ sunnl
i i - N —— * Source lists of suppliers
best lumber for each particular species now — i ) UPSP - . ot
such as: H?rd Maple, Soft Maple, Red T nformation on U.S. marketing and manufacturing systems
Oak, White Oak, Cherry, Walnut, -r

v ' * Promotional assistance
¥ f =L r—
Poplar, Basswood, Cypress, Jatoba, \N ‘ ¢ Technical information on U.S. products and species

Spanish Cedar, and many more. \ ‘1 4

o Market development programs
AHEC members include all major U.S. hardwood
Contact us when you need quality Lumber! industry associations and hardwood exporting
= We have one of the most diverse inventories O LI N -E l L companies representing a full range of U.S. hard
< in the United States. Prime Lumber Company ® wood products.
I - - is a dependable hardwood lumber supplier,
st | | H : : AHEC-Southeast Asia AHEC-Europe/Middle East/India
. l 43 tNhICh pays attention to details, that helps Rm. 528, West Wing 3, St. Michaels Alley
= SRR insure your export orders will meet your New World Office Bldg. London EC3V 9DS
= = . . . 20 Salisbury Road United Kingdom
= & highest expectations: Tsimshatsui, Hong Kong FAX: 44-171-626-4222
B s ; ; iral FAX: 852-2366-8931
PRIn Quality And Service At A Reasonable Price! . AHEC Korea
— AHEC-Osaka United States Headquarters U.S. Agricultural Trade Ofe.
¢/0 American Consulate General 1 1,“ 19th Street, N.W., ¢/ 0 American Forest & Paper Assoc.
2-11-5 Nishitenma Suite 800 Room #303, Leema Building
Kita-ku, Osaka 530, Japan FWAa)?h%ggmz;né 5228270036 146-1. Suson-dong, Chongro-ku
H FAX: 81-6-6-315-5103 : ~709- Seoul, (110-140), Korea
7600 E. U.S. Highway 64 x50 0750 1508
Thomasville, North Carolina (U.S.A.) 27360 AR Cina
omasville, No arolina (U.S.A.) Office C615 AHEC-Mexico/U.S. ATO
Bejing Lufthansa Center U.S. Agricultural Trade Office
Tel: (336) 475-8700 FAX: (336) 475-8750 50 Liangmaquiao Road Jaime Balmes No. 8, Piso 2
LUMBER COMPANY . Beijing 100016 Col. Los Morales Polanco
Web Address: http://www.primelumber.com People’s Republic of China 11510 Mexico, D.F.
I'aA. oU-IU UF00-0UT7 TAA, 04-9°4204-UTJ1T

. Michael Snow, Executive Director
telephone: 202-463-2774
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However, in contrast to previous reces-
sions, this time forest owners and con-
tractors have an alternative: bioenergy.
Equipment for the harvesting and han-
dling of forest biomass will have a signif-
icantly larger presence at Elmia Wood
2009, and professionals with consider-
able experience of forest-based biofuels
will be on hand.

Jonnson added, “Elmia Wood 2009 will
be just as important an international
forum as in previous years. The trade
fair is a melting pot where machinery
and technology, colleagues and com-
petitors, advice and business deals are
all brought together to create a wonder-
ful festive event that offers know-how
and inspiration.”

Sydney, Australia—According to the
Green Building Market Report 2008,
published by BCI Australia, based here,
the building sector accounts for 33 per-
cent of the world’s carbon emissions
and 30 to 40 percent of the global ener-
gy consumption. Green building can
help reduce the sector’s environmental
footprint, and, as a result, 85 percent of
Australian architects, engineers, con-
tractors and building owners have
embraced the concept.

The Green Building Market Report 2008
is a watershed study on the adoption
and ramifications of green building in
Australia and the Asian region. It is a fol-
low-up report of the inaugural Green
Building Market Report published by
BCI Australia and the Green Building
Council in 2006, and includes a large-
scale empirical market study conducted
by the BCI Group of Companies
between late 2007 and early 2008.
According to the study, green building is
becoming a mainstream market phe-
nomenon in Australia. Although energy
costs have been increasing significantly
since 2006, carbon footprint awareness
is what is driving the trend. Green build-
ing also carries with it positive business
impact, and green building regulation is
widely supported.

Other key findings of the survey include:
the fundamental motive for architects to
be involved in green building is the
desire to be “part of an industry that val-
ues the environment,” while building
owners are motivated to build green to
“achieve lower lifecycle costs”; strong
growth is expected in government and
commercial office green buildings;
“reducing climate change and carbon
emissions” and “protecting the environ-
ment” are the most salient reasons for
involvement in green building; and ener-
gy cost is seen as the most important
driver of green building.

Shanghai, China—Known as “China’s
premier event for the woodworking
industry,” WoodMac China 2009 is
scheduled for Feb. 17-20, 2009, at the
Shanghai International Expo Center
here.

WoodMac China 2009 has the exclu-
sive support of the 13 member associa-
tions of EUMABOIS, the European
Woodworking Machinery Manufacturers
Assoc. and the exclusive support of the
China National Forestry Ministry Assoc.
(CNFMA). CNFMA members include
China’s largest woodworking machinery
producers and regional woodworking
associations from North, East and South
China. Chinese companies will occupy
over 60 percent of the total area of the
expo including some 150 companies
with export quality technology.

The 10th anniversary edition of
WoodMac will be held in conjunction
with  FurniTekChina for hardware,
WoodBuild China for lumber, Kitchen &
Bathroom Cabinet China 2009 and other
wood products used in the construction
industry.

To pre-register online, visit
manual.woodmacchina.net/visitor/pre-
reg.asp and receive your free visitor
pass in advance if you live in China, or
receive a dedicated pre-reg number that
will allow you to collect a visitor badge
on arrival at the exhibition hall. To find
out what seminars and events are taking
place alongside the show, visit
www.woodmacchina.net.
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FITZPATRICK & WELLER

Components " wx

WALAUT - ASH
FITZPATRICK & WELLER *

12 Mill Steget - PO Box 490 - Elicotiville, NY 14731 |
www.fitzwellercom - sales@fitzwellercom 4

716-699-2393

IMPORT/EXPORT CALENDAR

December

Softwood Export Council, Annual
Meeting, Portland, Ore. Contact: 503-
248-0406. Dec. 16.

January

Lake States Lumber Assoc., Winter
Meeting, Hotel Mead, Wisconsin
Rapids, Wis. Contact: 888/213-2397.
Jan. 15-16.

International Builder’s Show, Las
Vegas Convention Center, Las Vegas,
Nev. Contact: 202-266-8200. Jan. 20-
23.

Canadian Kitchen Cabinet Assoc.,
National Forum, Phoenix, Ariz.
Contact: info@ckca.ca. Jan. 28-Feb.
1.

February

SURFACES, Conference, Sands
Expo & Convention Center, Las
Vegas, Nev. Contact: 972-819-7602.
Feb. 2-5.

Woodmac China, Shanghai New
International Expo Centre, Shanghai,
China. Contact: 86-21-2890-6666.
Feb. 17-20.

British Columbia Wholesale
Lumbermen’s Assoc., Annual
General Meeting, Holiday Inn Hotel &
Suites, N. Vancouver, B.C. Contact:
jack@evergreenempire.com. Feb. 19.

Canadian Lumbermen’s Annual
Convention, Sheraton Centre
Toronto Hotel, Toronto, Ont. Contact:
613-233-6205. Feb. 18-19.

March

Hardwood Manufacturers Assoc.,
National Conference and Expo, The
Westin Charlotte, Charlotte, N.C.
Contact: 704-375-2600. Mar. 17-19.

International Wood Products
Assoc., World of Wood
Convention, Miramonte Resort &
Spa, Indian Wells, Calif. Contact: 703-
820-6696. Mar. 25-27.

5]

A AZTECK

Y4 INTERNATIONAL W (787
TIMBER & TRAPING, LTD. =X

“A CUT ABOVE”

SPECIALIZING IN APITONG, KERUING, KAPUR AND OTHER
IMPORTED HARDWOOD SPECIES

ORIGINAL MANUFACTURER AND AFTER MARKET TRUCK AND
TRAILER DECKING AND RAIL CAR FLOORING

EXPORT OF DOMESTIC HARDWOOD AND SOFTWOOD
ALSO AVAILABLE

QUALITY FOREST PRODUCTS FROM
SELECTED DOMESTIC AND OVERSEAS MANUFACTURERS.

CUSTOM FABRICATED WOOD PRODUCTS.

“WE DO THE DIFFICULT WITH EASE
AND THE IMPOSSIBLE WITH GRACE”

SERVICE WITH INTEGRITY

FOR MORE INFORMATION CONTACT: DAVID XOCHIHUA
1104 MAIN STREET, SUITE M-150
VANCOUVER, WA 98682-0012 USA P.0. BOX 820563
TEL: 360.690.8532 FAX: 360.690.0035
Website: www.aztecintitimber.com
E-mail: davidx@aztecintitimber.com
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A Tradition
Of Excellence In

BRADFORD
WFOREST

P.O. Box 369, Bradford, PA 16701 ¢ 814-368-3701

www.bradfordforest.com
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MIDWEST WALNUT

ANATOMY OF A LOG

Rich Paneiing

Walnut

Quality Gun ki
Stocks 2

uﬁ‘l ﬁ- oE

Fine Furniture _ SYPRZEnd

* Lumber: American Black Walnut and Red Oak

* Gun Stocks: American Black Walnut

* Logs: American Black Walnut, Red & White Oak, Cedar,
(TS gt T WLH] EZ[E
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P.0. BOX 97, COUNCIL BLUFFS, IA U.S.A. 51502

E-Mail: larrym@midwestwalnut.com

W.M. Cramer Lumber Co.

PH: 828-397-7481  Appalachian Hardwoods FAX: 828-397-3763

— . B

ww.cramerlumber.com

2. Marlinton, West Virginia
» Sawmill/Kilns

« All Appalachian species
» 300 MBF Kiln capacity Baltimofe

orfolk

3. Millwood, Kentuck
. Yara_:i/kllns Wilmington
» White Oak
Red Oak
+ 300 MBF Kiln capacity Charleston
Savannal
= 1. Hickory, North Carolina
Mobile + Corporate headquarters
+ 2 Yards/kilns

+ All Appalachian species
Sales: * 4 MMBF KD inventory
a'es: - 1.3 MMBF Kiln capacity

Ruth Callender o
ruthc@cramerlumber.com * Specialize in mixed ctrs.

i

NHLA

|(I

INTTERATICHAL
IWpa )=z
b
e e?

?

* Business to businessnetworking

iy e Logistics and trade resources
opportunities through e Product and species trends

increased use of imported and trade statistics

woods Market intelligence and
timely information updates

Expanding business

Working for the entire North « Manufacturers,
American imported wood Distributors and Importers

products chain * Ports, Shipping Lines,
Logistics and Service

Providers
¢ QOverseas Manufacturers
and Trade Associations

www.iwpawood.org

Contact IWPA: Attend:
703-820-6696 World of Wood
fax: 703-820-8550 IWPA's Annual Convention
info@iwpawood.org March 25-27, 2009
www.iwpawood.org Indian Wells, California
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Classified advertising accepted only for: Positions Available,
Positions Wanted, Business Opportunities, Machinery For Sale,
Machinery Wanted, Wanted To Buy, Services Offered.

Classified Rates: Display classified $45.00 per column inch, fractions
of an inch will be charged as full inch. Line Ads are $8.00 per line.

All classified Ads must be received by the 16th of the preceding
month. Example: Ads for February/March 2009 issue must be in by
January 16th.

Also please specify number of times Ad is to run. All Ads to be
inserted on prepaid basis only.

WANTED

Two Overseas Agents to sell our kiln dried Appalachian hardwood lumber in

Northern China and Southern China.
Also looking for representation in the Middle East and Europe.
Carl Rosenberry & Sons Lumber Co. Inc.
7446 Path Valley Road - Fort Loudon, Pa. 17224
Tel: 717-349-2289 Fax: 717-349-2044

WANTED

Chinese Agent to represent Graf Brothers Flooring & Lumber — logs, flooring and
lumber.

Graf Brothers, P.O. Box 458, South Shore, Ky 41175
Phone: 606-032-3117 Fax: 606-932-3156 email: info@grafbro.com

ATTENTION CHINESE HARDWOOD LUMBER BUYERS

American, NHLA graduate, current working contacts
with domestic sawmills, wants to work for a company in
China as a hardwood buyer in U.S. logs/lumber/veneer

CONTACT: Blind Box No. 141
c/o Import/Export Wood Purchasing News
P.O. Box 34908
Memphis, TN 38184-0908
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~Graham Lumber Company

P.O. Box 679, U.S. Hwy. 412 W. ¢ Linden, Tennessee 37096
Office: (931) 589-2143
FAX: (931) 589-5914

Major Appalachian Species Produced:
Red Oak, White Oak, Poplar and Ash

Secondary Species Manufactured:
* Production - 35,000,000’
@
* Dry Kiln capacity: 500,000 BF per charge
* Concentration Yard

Hickory, Walnut, Hard Maple, Cherry
* Bandmill, Linden and Selmer, TN and Fulton, MS
* 5,000,000 board feet dry storage
* 4,000,000’ covered Air Drying Capacity
* Specializing in Red Oak, White Oak, Poplar & Ash
* Planer: S-382 Double Surfacer i

4 L*] B
* Ripped and Pulled to Width Strips -

SALES CONTACTS: ¥
Domestic Sales Export Sales
Roger Barber Matt Gauvrit FsC

Tel.: (931) 589-2143 Fax: (931) 589-5914  Tel.: (860) 632-3500 Fax: (860) 613-3728
E-mail: saleswahwood.com
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Cramer, W. M., Lumber Int’l. ......... 34 Penn-Sylvan International, Inc. ....... 29
DLH Nordisk .. .......... ... . ...... 29 Prime LumberCo. ................. 32
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Hermitage Hardwood Lumber Sales, Inc.26  U-C Coatings Corp. ................ 28
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Forest Products, Inc

Manufacturers and Exporters of Quality
Pennsylvania Hardwoods producing

25,000,000 BF annually
1,000,000’ Kiln capacity

Specializing in Hard Maple - Cherry - Soft Maple - Red Oak -+ Ash
Hardwood Lumber and Logs
Export Packaging and Container Loading

Band Sawn Lumber at
Shinglehouse, Pennsylvania (U.S.A.) location.

Lumber Sales - Mike Tarbell - Rus Gustin
Phone: 814-697-7185 FAX: 814-697-7190
Log Sales - Bob Mallery
Phone: 814-697-6576 FAX: 814-697-6637
Mailing Address: 1716 Honeoye Rd.
Shinglehouse, Pa. 16748-9739

II'I E-Mail: ramsales @frontiernet.net
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DOWNES & READER HARDWOQD GO, INC.

DIRECT EXPORTERS DIRECT IMPORTERS
Ash, Basswood, Beech, Lumber: Mahogany (Genuine & African),
; Jatoba, Santos Mahogany, Banak,
I_Berh’ Cherry, Cypress, Marupa, Peroba Rosa, Guatambu,
Hickory, Hard Maple, Soft Purpleheart, Yellowheart, Macaranduba,
Maple, Bird’s Eye Maple, Tatajuba, Spanish Cedar, Royal Cedar,

Ipe, Cumaru, Tropical Walnut, Teak,
Curly Maple, POpIar[ Anegre, White Mahogany
Walnut, Red Oak, White Products:

Oak, Aromatic Cedar, Kiln Stacking Sticks: Macaranduba, Ipe,
Cumaru & Jatoba

Western Red Cedar, Blanks: (Chamfer-Custom) Virola & Para
Redwood, Sugar Pine, Para
SYP Decking: Ipe, Cambara, Cumaru

Flooring: Jatoba, Ipe, Santos Mahogany
Providing the following services:
4,000,000 BF Kiln Dried Inventory, Planing Mill, Straight Line Ripping, Gang
Ripping, Mixed Container Shipments, and Rail Siding

The most durable and cost-effective

I Downes & Readdr
! Hardwood Co., nc.
B.usa

A Guide to

U.S./CANADIAN SOFTWOOD FOREST PRODUCTS

Import/Export Wood Purchasing News

Import/Export Wood Purchasing News’

worldwide circulation is distributed to
companies that purchase both Hardwood

Manufacturers of 4/4
Eastern White Pine, Lumber
and
DIMENSION
Kiln Dried and
Association Graded

Robbins Lumber Inc.

Manufacturers Wholesalers
Searsmont, Maine 04967
Telephone: 207-342-5221

Fax: 207-342-5201
Website: www.rlco.com

and Softwood forest products.

IDAHO WHITE PINE LUMBER

IDAHD
VENEER
COMPANY CoMMITTED TO

IpaHO WHITE PINE
P.O. Box 339 ProbucTs SINCE
Post Falls, Idaho 83877 1953
(208) 773-4511 WeEK IN
FAX: (208) 773-1107
(208) WEeEek OuUT.

52 WEEKS A YEAR

Your clear choice for

Western Red Cedar

Tel: 604-946-2910

Tt
a0

m“bRI{S Since 1893

MANUFACTURER AND EXPORTER OF ¢
QUALITY PENNSYLVANIA HARDWOODS

o Forest Managed Timber
o Veneer Logs and #1 Saw Logs
o Lumber:
eAsh
o Basswood
o Beech
o Cherry
o Maples
* Red and White Oak
e Poplar
o Clear Strips
e Solid Dimensions
o Band Hedrig and Band Resaw Mill
* 500,000 BF of Dry Kilns - 1,500,000 of Dry Storage
o Grading to Overseas Standards

3558 Williamson Trail © Liberty, PA 1693()

Phone: (570) 324-6042 * Fax (570) 324-2127
Contact: Ray Wheeland, Sales ¢ E-mail: ray@wheelandlumber.con

Derek Wheeland, Sales ¢ E-mail: derek@wheelandlumber.com

_—gﬂﬁ-‘.. = Website: www.wheelandlumber.com
q
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R. B. LumBER COMPANY

CaLL Us For
WESTERN RED CEDAR AND IMPORT NEEDS!

Our products include:

W INDUSTRIALS M PRODUCTS FOR REMANUFACTURE
Moulding, Finger Joint, Random length low grade boards &

Shop Core Stock, dimension, Waney cants,

Furniture, Pallets, Tight Knot Timbers

Russian Red Pine

B FENCING ROUGH & S1S2E, FENCING DECKING & PATTERN STOCK
1x4, 16, 1x8 Incense Cedar

2x4, 2x6, 2x8 Chinese Fencing, Decking & Patters
4x4, 6x6

Western Red Cedar

R. B. LUMBER COMPANY
P. O. Box 2254

Oregon City, OR 97045

623-936-7090 - Randy 503-655-8020 - Gary

Fax 623-936-7091 Fax 503-650-7235
rblumberco@aol.com knightatrblumber@aol.com

SELKIRK

SPECIALTY WOOD LTD.
A DOWNIE TIMBER COMPANY

Specializing In
@ Superior Cedar Products

First Rate Service!

Products Available:
* Bevel * Paneling Products
+ Decking * #3&Btr. K.D. Boards
+ Finger Joint * A&Btr. Cedar Finish

Box 880 Revelstoke, BC VOE 2SO
Office: 250-837-2222 Sales: 250-837-7217
Fax 250-837-7412
E-Mail: special@junction.net

Sandy Neck Traders™
PINE
CEDAR
Call 888-726-3963

It’s that simple.
Sk
7 ! . Y

Sourcing Solutions, Building Business™

fﬁh GOODFELLOW INC.

Canada'’s Largest Independent Distributor,
Remanufacturer And Producer Of Wood Products
OVERSEAS EXPORT

HARDWOODS
EASTERN WHITE PINE - WESTERN RED CEDAR
DOUGLAS FIR TIMBERS - PRESSURE TREATED WOOD

THE WOOD SPECIALISTS
DELSON, QUEBEC, CANADA
Contact: Jean Knittel
TEL: (450) 635-6511 / 1-800-361-0625
FAX (450) 635-5078
+ E-mail: jknittel@goodfellowinc.com

=i www.goodfellowinc.com
.
i

Manufacturers of Quality

Eastern White Pine Lumber
Since 197

* 30 Million BD FT of Production

¢ 630,000 BD FT of Dry Kiln Capacity
* WACO 30 XL Moulder

¢ In Line Moisture Detectors

¢ Modernized Cut Up Shop

Durgin & Crowell Lumber Co.
@ 231 Fisher Corner Rd. 4@'
New London, NH 03257

Tel: (603) 763-2860
Fax: (603) 763-4498
www.durgin-crowell.com
For Sales Contact B Manning or Chuck Gaede

WOODWORKING

This 24 page booklet contains the answers to almost any Planer problem. It
tells you: How to handle uneven stock; How to produce squares on a planer;
How to reduce disfigurement of stock, and the tearing of varigrained boards;
How to prevent wear of center of platen; How to handle grains in glued up
panels; How jointed cutters affect blower systems; How to make various thick-
nesses; How to make proper forms for tapering long pieces evenly; How to
bevel and make forms for multiple operation, and many other ideas for better
planer performance. . . One woodworking machine manufacturer stated, “This
is the best book that has ever been written on the subject of Planer Practice.”

$20.00 per copy.

Send Check to:
NHM, Book Division
P.O. Box 34908
Memphis TN 38184-0908

PLANER PRACTICE



http://www.rlco.com
mailto:special@junction.net
http://www.durgin-crowell.com
mailto:rblumberco@aol.com
mailto:knightatrblumber@aol.com
mailto:jknittel@goodfellowinc.com
http://www.goodfellowinc.com
mailto:rblumberco@aol.com
mailto:knightatrblumber@aol.com
mailto:williamv@downesandreader.com
www.downesandreader.com
www.wheelandlumber.com
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I_‘b Hﬂrth FHII:H’II: ! 4 .T' | all 1.8, Ports: East Coast, Gulf and West Coast
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Phone: 252.241.1660 PO Box TAT F'huhv' T&7
Saa E-mnil: mhillburn&imxship.com Morehead City, NC 2EE87 USA Fax; 7
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Import/Export Wood Purchasing News
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Import/Export Wood Purchasing News’
worldwide circulation is distributed to
companies that purchase both
Hardwood and Softwood products

MAKING THE GRADE
IN EASTERN WHITE PINE

EACILITIES
* MILL - PRODUCING 30 MILLION BOARD FEET
+ DRY KILNS
- TWO PLANER MILLS

PRODUCTS
- NeLMA PATTERNS
- PANELING
- FLOORING
@ - SIDING
- TIMBERS

+ SHOP LUMBER

KING FOREST INDUSTRIES, INC.
53 Eastside Road * Wentworth, NH 83282
TEL: 683.764.5711 e+ FAX: 603.764.9654
FOR SALES CALL BOB DAVISON

Eastern White
Pine from Maine

fty é% "
HANCOCK:

LUMBER"

- McQuesten Group
Massachusetts Connecticut
800-752-0129 800-468-8220

Maine
800-888-0227

Vermont
800-955-2677

www.HoodDistribution.com

WALDUN FOREST PRODUCTS
STAVE LAKE CEDAR

TH E 9393 287th Street, Maple Ridge, BC V2W 1L1

TEL. (901) 604.462.8266
FAX (901) 604. 462.8266

www.hancocklumber.com

The Waldun Group

One-stop source for quality cedar products

TWIN RIVERS CEDAR
M&R WOOD TURNING

Working as ONE to better serve you.

www.waldun.com linfo@waldun.com

GROUP

We Specialize in
Western Red Cedar

D

* ALLEY
LUMBER SPECIALTIES LTD.

Aldergrove, B.C. Canada
Ph: 604-856-6072

Fax: 604-856-6043
www.midvalleylbr.com

Onihefoad
LHEEICTMETESIEB0arT
TN OTITATITERUA

T}

WHERE QUALITY
TRULY COUNTS

@&o# 40 @oa%
of Dradition

- Kiln dried eastern white pine

- 4/4, 5/4, 6/4, 7/4, 8/4 thickness’

- rough or surfaced to standard and
special dimensions

- pattern, bevel siding items

- finger-jointed clear blanks and milled

- white pine timbers up to 24 ft.

- spruce 1x6 fencing and 2x6 T&G decking

www.renebernard.com
phone: 1-418-774-3382

Fax: 1-418-774-5651

Western Red Cedar is the Best
and the Best Western Red Cedar
comes from Mill & Timber!

At Mill & Timber we mill our logs at our sawmills
in Port Moody and Surrey, B.C. and we finish our
lumber at our plant in Richmond. Mill & Timber is

your source for reliable service and the highest
quality Western Red Cedar products.

Contact: Jim Dunse, Berny Power
or Sid Sigfusson

r@1ill & Timber Products

12770 - 116th Ave.
Surrey, BC V3V 7H9
Ph: 604-580-2781

RICHARDSON TIMBERS
10100 DENTON DRIVE - DALLAS, TX. 75220

#1 & BTR. GREEN DOUGLAS FIR*

sizes up to 20” x 20”

Lengths to 40’

NOW STOCKING: DOUGLAS FIR Tru-Dry™ Timbers
EXCLUSIVE DISTRIBUTORS FOR: LA, OK, TX
#1 & BTR. WESTERN RED CEDAR*

sizes up to 16” x16”

Lengths to 32’

OAK TIMBERS*

sizes up to 12" x12”

Lengths to 20’

*Larger sizes available upon request

For Sales Call: (214) 358-2314
Toll Free: 877-318-5261
Fax: (214) 358-2383
Web site: timbersonline.com

E= A Company You can BANK ON
...WITH YEARS OF Experience!

NEWMAN

LUMBER CO., INC.
WELLS RIVER, VT

* 54” McDonough Resaw
¢ Yates American A-20 planer
* 60,000" capacity per day
¢ 20+ million feet of dry storage space

SERVING THE SOUTH SINCE 1949

@ SPECIALIZING IN PATTERNS @

SALES -- WALTER YOUNG
P.O. BOX 504 ¢« 224 INDUSTRIAL PARK
» WELLS RIVER, YERMONT 05081
TELEPHONE: 802-429-2332 * FAX: 802-429-2217
¢ E-MAIL: newmanlumberco@pivot.net
* Website: www.newmanlumberco.com

EXPORTING OF HARDWOOD LOGS
FROM THE NORTHERN USA

7 J CENTRAL MINNESOTA
¥ HARDWOOD SALES, LLC

Edward W. Allen
1402 Wilkinson Ct.
St. Peter, MN 56082

Office: 507-931-5724
Fax: 507-931-5740
Cell: 612-850-4873

edwardwallen@msn.com
www.edallenexporting.com

/mc&\ PACIFIC WESTERN LUMBER
WEST

+ Manufacturers and wholesale distributors

+ Log Home and timber frame components

« Appearance grade Douglas Fir beams, green or dry

« TPI Certified

+ Decking and flooring

* Glu lam beams

» Dowels, porch posts, hand rail and decorative posts
up to 12”

* 4x4 KD Hem-Fir appearance

« Lathe turned and coped logs @

7" to 12” diameter - 8’ to 16’ lengths

Lakewood, WA
1-800-232-2132

Portland, OR
1-800-819-4238

Fax: 604-580-3646

Real Timbers

for 34 x 34 inch

To learn more about our real big timber and other

products and services, call us today at:
www.zipolog.com

Eugene, Oregon

541-343-5854

USE THE RIGHT STUFF FOR THE JOB
WESTERN RED CEDAR SIDING

Tight-knot Western Red Cedar out performs vinyl siding year after year. Vinyl sell-
ers claim that it's low maintenance, yet cedar needs the same cleaning as vinyl.
Unlike vinyl, if the cable guy cuts a hole a little too big, with cedar he simply fills it,
paints it and no one’s the wiser. Try painting vinyl or finding caulking that matchges
the color of the customer’s house. If the customer should want to change the color
of their home, with vinyl someone has to tell them how much more trouble and cost
painting is; while cedar takes paint and stains like a dream, plus cedar can last
twice as long as the best vinyl.

Lazy S Lumber also sells factory-primed cedar siding that saves prep time and
speeds up installation. Viny! does have its uses! Tell your clients that cedar offers
builders high profits, less work, and long lasting beauty from any angle.

Look for and demand Lazy S brand Cedar Siding

READY PRIME
(ST STRes Patise t i

LOOKING FOR A DEPENDABLE MANUFACTURER OF
QUALITY EASTERN WHITE PINE AND APPALACHIAN
HARDWOOD LUMBER?

OUR COMPANY, PARTON LUMBER COMPANY, INC.,
LOCATED IN RUTHERFORDTON, NORTH CAROLINA, IS
THE COMPANY YOU WANT TO CONTACT. FOR A QUOTE
ON YOUR LUMBER NEEDS, CALL US AT: (828) 287-9669.

The Parton Companies -
“Integrated Lumber
Manufacturing...
from stump to finished product.”

Parton Lumber Company, Inc.
251 Parton Road
Rutherfordton, North Carolina 28139-9420

Tel: (828) 287-9669 - FAX: (828) 287-9423
SALES: Jimmy Clay, Norman Atchley, Kimberly
Clayton and Alfred Mayo
TIMBER SALES: Stephen Snider

Contact Todd Fox for a distributor near you 503-632-3550

Better. Stronger. Smaller?

OV

Vaagen Bros.Lumber

small logs = better lumber.
phone: 509/684-5072 www.vaagenbros.com

You Can Read
EVERY ISSUE
of the IMPORT/ EXPORT
Wood Purchasing News
By Going On-Line at:

www.woodpurchasingnews.com
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For Sale - Hot Melt
Glue Application Equipment

Nordson - MX12 Eva Melter with pump & heated hose.
Nordson - MC12 Pur Melter with pump & heated hose.

Call John at 770-868-1423

SOUTH STATE MACHINERY INC.
Specialists and Consultants to the Millwork Industry
www.southstatemachinery.com
For New Machinery See Our Website at
www.mouldertechniques.com

MOULDERS/GRINDERS

1- Leadermac 6 x 12 six spindle moulder; bottom, right,

Auto single end tenoners-Lowell and APB pneumatic/hyd
actuated (1-2hp.;12-15” stroke). Pistorius “V” nail and
Hoffman clip machines,$1450. Dbl miter (12.5;20;45
degree) saws,$1750. Laminate equip.--Black Bros.;
Marbel; Falcon&Workrite.
CALL HWFS 440-951-2949

left, top, top, bottom; extra large cutting circles for large
profiles, dual hold down pressures for high & low profiles,
can be seen in operation, excellent condition, 2001.
1- Ultraspec 6 x 9 moulder six spindle moulder; bottom,
right, left, top, top, bottom; extra large cutting circles for
large profiles, dual hold down pressures for high and
low profiles, can be seen in operation, excellent condition
2003.

Complete Carving Operation - Turn Key
Would prefer to sell as package - Located in So. Calif.
2 ea. Master Carver 24-10 Carving Machines w/tables
8 spindle Zuckermann 32-3709 copy lathe w/sanding

2 self contained Dust Kits sanding tables
Scrap conveyor & blower for carvers
4 double end Spindle Sanders
Hitachi Re-Saw B-750A set up for end trim
Custom Center Bore Machine
Powermatic #90 Lathe w/tools
Yates Model B Band Saw
Small cyclone 7 1/2 HP w/bags
Extra cutters, blades, spare parts, sanding heads and
paper, new and used bits . ...... $25,000 as package
Professional Wood Products 909-988-1242

1- Weinig U250/52, 4 5/8 x 10” capacity, spindle sequence
bottom, right, left, right, left, right, top, top, bottom, universal.
Has 5 driven bedrolls, a real versatile machine, can
be used for virtually anything, ideally suited for flooring
and milling down excessive widths, had been stored for a
number of years, no visable wear, can be totally
reconditioned or cleaned, checked and tested.

1- Weinig 931 profile grinders, fully recond. Like New.

1- Wadkin Robinson M series 5 x 10 Six Spindle, Head
Seq: Btm, Tp, Rt, Lt, Tp, Btm, Outfeed Bearing
Supports, Thrufeed System, Perfect For Log Sidings and

General Mouldings, Etc.

1- Air Compressor Sullivan Palatek Hydro Vain Like New
Condition with Air Dryer.

1- Belfab 15HP Dust Collector Portable, Like New Cond.,
Modular Type Can be Added to Make Larger Unit.

1- SCMI model P230 6 spindle moulder, 1 13/16” diameter
in the sequence of bottom, right, left, top, top, bottom,

Quality Used Machines For Sale
« Oliver 287 Shaper (1980’s)
« Oliver 166 CD 16” Jointer
« Oliver 170 Straitoplane - Priced To Sell! (Good Cond.)
- Oliver 2066 20” Single Surface Planer (Helical Head)
Very Nice 1980’s
- Oliver 285 Shaper (Very Clean)
« Weinig Opticontrol Measuring Stand
PRICED TO SELL
Dennis L Coffey Machinery PH: 215-345-8555
Furlong, PA FAX: 215-340-1607

long infeed table, excellent condition.

1- Wadkin NV300 (12" Profile Grinder) excellent cond.
year of manufacture 1995.

1- Wadkin GD220 5 head; btm, 7.5, rt 7.5, It 7.5, top 15,
btm 10, waxolite pump, long infeed table, mechanical
readouts, pull down sound enclosure, inf. variable feed
drive by 3HP motor. Excellent condition, year 1994.

SOLID WOOD MACHINERY
Weimer Wood Grinder with Hopper 30HP 1-2 Cu Meter
Per Hour. Model WL 10/30, Good Condition.
1- Derda 4 spindle profile mould sander, complete with
compensators to each spindle, inverter driven spindles,

FOR SALE
CSMI Straight Back Unscrambler
Doucet Clamp Carrier - 20 Section, 8.5’ 120 Clamps
Friulmac Randomat E Lineal Endmatcher
(2) James M Taylor Conveyorized Glue Spreaders
M-J 431 Gangrip with Infeed System
Mikron Multi Moulder #645
Newman S-282 Planer + Conveyor System
Powermat 3000 - 6 Head Moulder - Full CNC
Profimat 23E - 2001
Unimat 1000 - 6 Head Moulder 2003
Waco H30XL 12" Moulder 400 FPM 2002
Wrapping Machine - Spiral Thru-Feed - Like New

VIKING MACHINERY SALES, INC.
1938 Fays Lane Sugar Grove, IL. 60554
Phone A/C 630-466-7056

B & B Machinery Company, Inc
821 Windsor Ave. Unit D
Elkhart, IN 46514
Ph: 574-262-4115 888-237-8070
Fax: 574-262-4525
- Carter Flip Pod System
- Castle Face Frame Table
- Castle TSM 21 & 35 Screw Pocket Machines
- Used C.R. Onsrud Model 36210 Inverted Pin Router
- Used C.R. Onsrud Model 3025 Inverted Pin Router
- New Den-Ray Model #35 Handle Drill Machine
- New Den-Ray Down Draft Tables
- Dewalt Radial Arm Saw
- New Disa S-Series Dust Collectors
- New Invicta Shaper
- New Invicta Table Saw
- Invicta Model S-3200 Sliding Table Saw (Demo)
- Jet Drill Press
- New JLT Model 79K-6-M Single Station Pneumatic Miter
Door Clamp 26” x 62" Capacity
- New JLT Model 79K-7 Double Door Clamp 38" x 84"
Cap.
- Metzgar 18” x 10” Skate Roll Conveyor
- New Northtech 26” Planer
- New Model PC609 Panel Crafter
- New Omga Model MEC 300ST 12” Precision Miter Saw
- Used Onsrud Model W1136 Pin Router 36” Throat
- Used Onsrud Model W525 25” Throat Pin Router
- Used Powermatic Model 66 10” Tilting Arbor Table Saw
- New Powermatic #179 1263 Hollow Chisel Mortiser
- New Powermatic Table Saw
- Used Ritter Model R700 4’ x 132" Edge Belt Sander
- Rockwell Wood Lathe
- Steff Belt Feeder
- Used Timesavers Model 237-2 Double Head Sander
- New Whirlwind Chop Saws
E-mail: info@bbmachinery.com
Web Site: www.bbmachinery.com

Fletcher Moulding Sander for L.T.,
Reducer, Threshold
Schielle Vacuum Coater w/Dryer
Newman Cold Press 3x30"x48”
Turbo Systems Incline Conveyor
New)
oot Horizontal Boring Machine
Cantilevered Racks 20’ High
Curved Plywood Press 30x48

BLACKSTONE WOOD PRODUCTS
PH: 828-433-4747 FAX: 828-433-5490

EXCESS TO OPERATIONS

with various speeds. Excellent condition, can be
demonstrated in our warehouse.

1- Torwegge Double End Tenoning Machine. 5 Heads per
side, 8’ Opening, long infeed, high frequency drive for 2
speed motors. Good Condition.

1- Stegherr KSFR Bar Notcher

Call For Information On Many More Moulders Available

P. O. Box 399 Randleman, NC 27317
Phone 336-495-0600 FAX 336-495-0601
www.southstatemachinery.com

J. J. Hilgefort Woodworking
Machinery Co.

Mereen-Johnson 312DC/SR1 Moving Blade Gand Rip
Saw 12” capacity complete with Laser Lights (one
moving with moving blade) and a Mereen-Johnson
Power Table (PT-135LP) Excellent condition.

Striebig (Standard 2) Vertical Panel Saw

CLAMPS & GLUING

DOUCET 8’-6” Capacity Hyd. Clamp Carrier 20 Sect.

120
Clamps 32” long w/2-1/2” Jaws Powered Clamps,
Rotation & Flattner Excellent Condition

L & L GLUE-ALL “RF” Gluer 36” by 60” Capacity with
Hyd. side pressure & Power infeed table, 5SKW

New JLT Clamp Carrier-8’ wide 5 sections- 30-3 1/2”
high x 40” Clamps

PLANERS & MOULDERS

WEINIG U17A 6 Head Dbl Top Head

WEINIG 22N 6 Head Double Light

WEINIG 929 Profile Knife Grinder

WHITNEY S-970 36” w/Carbide Insert Heads

SANDERS

COSTA 8 Head Calabrating Sander 53” width Capacity all
Drums 4 Btm 1-steel & 3 Rubber 4 top one steel & 3
Rubber with all options

Moulding Sander 4 Head PROFILEMATIC Model 504

RECKMAN 3 Head Vibrasive Moulding Sander

OAKLEY “D” 126” Stroke Sander

TIMESAVERS 137-2HD-75 Two Head Wide Belt

P.O. Box 627 112 W. Fifth Street Ste. 210
Jasper, Ind. 47547-0627
Phone 812-482-4493 Fax 812-482-2713
E-Mail: HILGEFOM @ fullnet.com
WEB: http://www.hilgefortmachinery.com

- Alexander Dodds (2) Tables Slot Mortiser

« Automated Conveyorized Cardboard Box Sealing

Mach.

* (2) Blk Bros. Panel Cleaners, 54” & 72”

- Black Bros. Index Table Sys. & Parts

- Black Bros. Panel Pusher

« Built-up 5/8” Lathe Head Stock

- Busellato Velox F/L1 Bore & Dowel Inserter

« Buss Planer Top & Bottom 36” Model 68

- (2) Castle Pocket Boring Machines, Model TSM35

- Cemco 2 HP Single Spindle Borer

- Cemco 3000 Series 2 Head Wide Belt Sander

- Cemco 4000 Series 4 Head Wide Belt Sander 52”
width (1999)

- Oakley Edge Sander M684 (9 1/2 x 84” Platen)

« Cemco MVB Vert. Boring Machine 84”

- Centauro T4 Copy Lathe - Very Nice

- Denray Down Draft Tables - Used

- Diehl 750 Rip Saw - Recently Rebuilt w/Invertor

iehl MR90 Gang Rip Saw - 30 HP Roll Feed

« Diehl Moulder (5) Head Mould Model D56

« FH 30 Backknife Lathe

* (2) Feed Thru Hot Stamp Paint Coaters - A & H Paint
Ends Of Laminated Panels

- Greenlee 545 Tennon Machine - Good Condition

- Griggio 10’ Sliding Panel Saw

+ Handy “901” Bed Clamp

- L & L RF Gluers (2)

« Lancaster Bed Clamps & Drawer Clamps, Case

Clamp

- Lancaster Frame Clamps - 84” 1410B 30° Angle

« Mattison 66 Manual Turning Lathe

+ SL52 St. Line Rip Saw - Cleaned & Checked

- Used Mattison 404 Rip Saw - Cleaned & Checked

- Mereen Johnson 312 Gang Rip Saw

- Nash 85 Curved Parts Sander

« Northfield 12” Jointer - Heavy Duty - Nice

« Northfield Unipoint Radial Arm Saw

« Onsrud St. Line Profiler Tande Head, 12” Profile
Capacity Model 1284-2 (12”)

- Optimat MPH 100/08 Case Clamp

- Original Radial Arm Saw, 5HP

- Porter Spindle Carver (3)

* (2) Powermatic 72A Table Saw, 52” Fence

* Quick-Dri Curing Tunnel 14’

+ SCMI Superset Plus Moulders 6 Head 1997 (2 Tops)

+ SCMI Mdl T110 Shaper

+ SCMI MdI T160 Shaper

« Tannewitz Mdl GH 36” Band Saw - 10 HP Nice

* Tanniwitz XJ Variety Saw - 52” Fence

« Taylor Clamp Carrier T-Handle 30 Sec.

« Tecare 15HP 240 Volts 42” Auto Round Table

Shaper

- Timesaver Abrasive Planer T&B 43~

- Tyler French Dovetail Machine 36”

« Tyler Pod Press 5 x 9 - w/Sections

« Unique Model 310 Coping Machine

- Vertical Pump Drum Sander

- Vitap 27 Spindle Vertical & Horizontal Borer

« Voorwood Feed-Thru Foiler

« Voorwood Feed-Thru Shape & Sand

* (2) Weinig 931 Grinders 97 &

* Whirlwind Saws (New) Model 212’s

» Other Machines Available

- Other Cabinet Shop Equipment

REBUILT WOOD GRINDERS WITH WARRANTY!
STRATEGY MACHINERY, INC.
P. O. Box 1286 Morristown, TN. 37816

Phone (423) 587-5768 Fax (423) 587-0319

12”7

E-mail: strategy @usit.net

USED WOODWORKING EQUIPMENT
Bandsaw - Powermatic 20", metal/wood, vs blade
Bandsaw - Northfield 32”7, 2hp, 230/460, new tires
Bandsaw - Oliver 117, 30", 3hp, 220/3/60
Bridge Crane - 2 Ton American Monorail, 35
CNC - AXYZ 4008, 4x8, 7hp Perske, air drill, Tool
Path,

vacuum pump, see in operation $22,500
Dust Collector - Oneida C-2500, 7.5hp, w/filter
Dust Collector - Nordfab NFK-W, 30k to 52k cfm
Hauncher - JKO double with hydraulic conversion
Miter/Bore - Bell 24 hydraulic & plc conversion
Mortiser - Alternax oscillating chisel
Mortiser - 1995 Maka RDB-261, 6) head, 15’ table
Mortiser - 1991 Maka STV-160 single spindle
Panel Cleaner - Black Bros 4’ top & bottom brush
Planer - 20” Powermatic 221, 5hp, sectional infeed
Radial Arm - 16” Delta 33-372, 5hp, 230/460
Router - HerSaf 144 vertical panel router, 4’
Sander - Oliver 34, 27” disc & oscil spindle
Saw - Altendorf F45 Sliding Table, 1989
Saw - Powermatic 72A, 12”-14”, 5hp single phase
Silo - Peabody TecTank, 15’ dia x 40’ bolted
Tenoner - Wadkin DA-56, score/trim/tenons, encl.
Widebelt - Jet JWB-37, 37"x60” combo drum/platen
*** Email i10@comcast.net for photos ***

..i.i.“
Ridgeway, VA. 24148
Fax 276-956-2524

63 Brandywine Ct.
Phone 276-956-3904

Performance Machinery, Inc.
278B America Place
Jeffersonville, IN 47130
Phone 812-288-8907 Fax 812-288-8909
e-mail: rwrice51@aol.com or
ronhouse3@aol.com

USED MACHINERY
MISCELLANEOUS
» Acme 9 KVA Transformer
- Buffalo Material Handling Fan - 125 HP
« Buss 44, 36” Planer, Single Head
- Craftsman Air Compressor, 7HP, 80 gal. tank, 1 PH
« 50 HP blower
+ Jet DC-1200 W-1 Dust Collector, 1200 CFM
- Jet DC-1100 A Dust Collector, 100 CFM
« Montgomery Wood Hog - 100 HP w/30 HP blower
« Nandina 3 Roll Power Feeder
» Powermatic 18” Planer, Quiet Head
- Scissor Lifts - Various Sizes
» Vega 1200 Wood Turning Lathe, w/duplicator
» Westinghouse 45 KVA Transformer
SAWS
« CTD DM200, Double End Trim Miter Saw
» Dewalt 16” Radial Arm Saw
VENEER GUILLOTINES
- Capital VBD Veneer Clipper, 54"
- Capital VBD Veneer Clipper, 65”
- Diehl Towegge Veneer Guillotine, 10.5’ (2)
- Josting FAT Optimizing System
- Josting FAZ Waste Cutter
VENEER EQUIPMENT
« Diehl 890 Veneer Splicer (3)
- Diehl VS-81 Veneer Splicer (3)
« Kuper FW-1200 Zig Zag Splicer
» Kuper FW-900 Zig Zag Splicer (2)
« Lamb Veneer Waste Grinder
« Ruckle FZS 34 Crossfeed Splicer
« Vecoplan Veneer Grinder & Blower
PARTS
« Parts for Diehl Splicers
« Parts for SAVI Guillotines
« Knives for Clippers and Guillotines
« Cutting Sticks for Guillotines

AEM 52" HD Sander

Barr-Mullin Compugauge

Barr-Mullin Compu-Rip

CTD DM200 Double Miter Cut-Off Saw

Goodspeed Back Knife Lathe

Industrial Cut-Off Saw

Mattison 66 Automatic Lathe

Mereen Johnson PT-135 Power Table

Northfield 27” Band Saw

Pinheiro Planer/Matcher

Rockwell 10” Unisaw

Ruvo Bi-Fold Assembly Machine

SCMI M3 Gang Rip Saw

Taylor Panel Flattener, Tightener

Weinig Rondomat 934 Profile Grinder

Whirlwind 1000L Cut-Off Saw

Whitney S-370 Planer with Carbide Head

LINDSAY MACHINERY, INC.
E. 5389 N. Water Dr. Manawa, WI 54949

Ph: 920-596-2571 Fax: 920-596-3050
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BOSHCO, INC.
144-A Rangeway Rd. No. Billerica, MA 01862
CLAMP
Taylor 8.5’ 6 Section, Manual Clamp Carrier
CNC
Thermwood Model 40, 5’ x 5’ Table
EDGEBANDERS
Holz-Her 1432 CP/B Cartridge Edge Bander with
Buffing
Mini Max Hot Air Edgebander, clean
SCMI/Olympic S-212, 2000, Double Flush Trim
Virotex EB-25 Hot Air
DUST COLLECTORS
(2) Dustek W2000 ‘07 “Whispurr” 20 R Demo Units
LATHE
Centauro Model TC 1200 Hydraulic, Auto. Copy Lathe
MiSC.
(2) Autoquip 6000 Ib. Scissor Lifts, 48"x96” Platform, ‘05
MOULDERS
Mattison 229, 12” 4 Head
Milron MR100 Tilt Spindle, 1997, 5HP
SCMI P-75, 5-Head Moulder, Universal 5th Head
w/Terminus Heads
PANEL SAWS
Magic MC-60, 10’ Panel Saw, (5) Grippers, ‘00
Paoloni P260, 8.5" with scoring
SCMI Alpha-32, 126” CNC Panel Saw, w/Grippers, ‘94
SCMI Hydro 3200 Slider 10.5°, 1999
PLANERS
Northfield #8, 30” S.S. Planer with Helical Cutterhead,
10HP DMD, Factory Rebuilt
Powermatic #100, 12” S.S. Planer, 3HP, Single Phase
Whitney S-290, 44” S.S. Planer w/Newman Quiet-Cut
Head, 40HP
Whitney S-331, 32” x 7” Double, 40 + 30HP Newman
Quiet-Cut Heads
ROUTERS
SCMI R-9 Pin Router, 9 HP
Wadkin Router
SANDERS, WIDEBELT
Lasm NTS 1000, 6” Oscillating Edge
Timesavers 137-2HD60, 36” 2 Head
Timesavers 243-41CBT, 42" Double Top and Bottom
Wide Belt Sander
SAWS, RIP
Mattison 202, 15HP, 440V
Multi-Score MR-21, 60” Gang Saw, ‘05, Like New, 60
HP
(2) SCMI M-3 12” Gang Rip Saws 60HP 460V
SHAPERS
SCMI Model T-130N, S.S. Shaper, 9HP, with Steff 2048
4-Roll Feeder
TENONERS
Dominion Model BXA, 5 Head, S.E. Tenoner, 220V,
Excellent Condition
Phone: 978-667-1911 Fax: 978-671-0011
e-mail: contact@boshco.com
www.boshco.com
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W/MZ  The Premium Brand

This Holiday Season,
Treat Yourself to Simply the Best

ITL Corporation
dba Industrial Timber & Lumber

www.itlcorp.com

23925 Commerce Park Road Beachwood, OH 44122 USA
Phone: (216) 831-3140 FAX: (216) 831-4734
Toll Free: (800) 829-WOOD (9663)

E-mail: sales@itlcorp.com

@@
The FSC logo identifies products which contain wood from responsibly managed forests independently certified in accordance with the rules of
FSC theForest Stewardship Council A.C. FSC Trademark ©1996 Forest Stewardship Council A.C. SW-COC-000293 © 2006 Industrial Timber & Lumber
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