
and our commitment to build relationships worldwide.”
Dave Marshall, president of Emporium Hardwoods and Northern

Hardwoods, will serve as chief operations officer. “I am proud to be a
part of the formation of American Hardwood Industries and look for-
ward to the exciting growth and opportunities ahead,” he said.

•
Maple Grove, Minn.—Midwest Hardwood Corp., based here, recent-

ly received a Multi-Site Chain-of-Custody Certificate from the Forest
Stewardship Council (FSC).

The FSC is a non-profit organization that promotes the responsible
management of the world’s working forests through the development of
forest management standards, a voluntary certification system and
trademarks that provide recognition and value to products in the mar-
ketplace. FSC standards have been applied on more than 170 million
acres of actively managed forests in more than 60 countries.

Midwest Hardwood was one of the first companies in North America
to receive FSC Chain-of-Custody (SW-COC-08) certification to offer FSC
certified products to end-users. The multi-site certificate allows certified
companies to expand FSC production capabilities across company sites.
The firm plans to add more company sites to its chain of custody, add
more certified products and increase production volumes.

Midwest Hardwood is a fully integrated Hardwood lumber and dis-
tribution company serving secondary wood products manufacturers
and Hardwood distributors worldwide. The firm offers forest manage-
ment services, logs, green and kiln dried domestic and imported
Hardwood lumber, plywood and panel products, laminates and hard-
ware.

•
Monticello, Ark.—Maxwell Hardwood Flooring, located here, recent-

ly hosted the West Side Hardwood Club annual meeting at the Lone
Sassafras Hunting Lodge. During the meeting, approximately 70 mem-
bers and guests received a tour of the Maxwell facility, the new Bio
Wood pellet mill and a catered lunch of catfish and chicken.

A roundtable discussion for members was held during the afternoon.
Following the discussion, a birthday cake was presented to Sieg Johnson
of G.R. McSwine Lumber Co. in Pine Bluff, Ark. Door prizes were dis-
tributed and the meeting was adjourned.

Maxwell Hardwood Flooring, which was estab-
lished in 1992 by Tommy Maxwell, manufactures
a variety of 3/4-inch thick solid Oak unfinished
strip flooring products for nail-down installation
and 1/2-inch thick solid Oak unfinished strip
flooring products for nail-down or glue-down
installation.

The company supports sustainable forestry and
the responsible stewardship of all natural
resources. The firm’s wood products come from
responsibly managed Hardwood forests in North
America and only certified forest plantations in
South America.

•
Millersburg, Ohio—Yoder Lumber Co., headquartered here, recently

replaced all of the mechanical steam traps in its Buckhorn and Berlin
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An update covering the
latest news about

Hardwood Suppliers.

Tommy Maxwell

975 Conrad Hill Mine Rd.~Lexington, NC 27292
Phone 336-746-5419~Fax 336-746-6177

Web: www.kepleyfrank.com

To better serve our customers we have a 50
bay sorter and optimizing trimmer. Below is a
picture of our sorter that helps us provide
customized sorting and packaging.

Information about our sawmill, planer mill and lumber
inventory is below:
1.) Our three sawmills cut 15 million board feet a year of fine

Appalachian Hardwood lumber in 4/4 through 8/4 thicknesses in
mostly Red Oak, White Oak and Poplar as well as Ash and
Maple. Our crosstie mill manufactures about 100,000 board feet
per week of crosstie and tie sides in species such as Hickory,
Sycamore, Beech, Gum and Elm. In addition to the lumber we
cut from our sawmill we also process another 12 to 15 mil-
lion board feet of lumber per year through our Hardwood
concentration yard business. We purchase and process all
domestic species in all grades.

2.) Our modern planer mill runs two shifts to ensure on time ship-
ments of our lumber to customers. We deliver kiln dried or air
dried lumber  and offer export preparation and on site container
loading.

3.) We offer 600,000 board feet of fan shed inventory at all times, to
provide efficient service to our customers. Kepley-Frank
maintains an air dried inventory of 5,000,000 plus board feet of
all species, to ensure back up inventory for our customers.

This is a view of our 50 bay sorter.

EXPERIENCE QUALITY DEPENDABLE

*Through Jimmy Kepley acquiring Lexington Home Brands’
plant #2 in Lexington, N.C., and naming the operation
Linwood Furniture, Inc., his company offers kiln dried lum-
ber from Linwood’s eight dry kilns with a total dry kiln
capacity of 600,000 board feet per charge.  The furniture
plant is also offering the service of contract furniture man-
ufacturing  and the manufacturing of wood components for
other furniture manufacturers and other woodworking com-
panies.

http://www.kepleyfrank.com


facilities with permanent Enercon units. The
new traps will provide more consistent heat
in the kilns and have a “direct, positive
impact on quality,” said Trent Yoder, manag-
er of the Buckhorn Woods mill.

The project, including system evaluation,
technical assistance and follow-up, was han-
dled by MARCL Inc., distributor of Enercon
orifice steam traps throughout the U.S. and
Canada. The Buckhorn facility operates two
band-saw mills, a pre-dryer with over
700,000 board feet capacity, dry kilns, a
Walnut steamer and a 45-bay bin sorter.

Yoder Lumber is a family owned company,
founded in 1944 and managed by third-gen-
eration Yoder family members. The company

has more than 160 full-time workers, three
manufacturing facilities and a satellite log
yard near Parkersburg, W.Va., that special-
izes in veneer logs for domestic and interna-
tional sales. The main office is also the loca-
tion of a state-of-the-art dimension lumber
facility and kilns capable of drying nearly
250,000 board feet of lumber.

•
Federal Way, Wash.—Weyerhaeuser, based

here, recently became the first North
American forest products company on the
Dow Sustainability Index, a service that
tracks the financial performance of the lead-
ing sustainability-driven companies world-
wide.

The sustainability index conducts an annu-
al assessment of corporations and their
impact on economic, environmental and
social issues. According to the companies,
the goal is to show how sustainability “is
being defined in the global marketplace,”
while helping asset managers track sustain-
ability-driven investment portfolios.
Selection to the sustainability index is based
on third party assessment.

Weyerhaeuser is an international forest
products company with annual sales of $21.9
billion. The firm was founded in 1900 and
currently employs about 41,000 people in 18
countries. The company has been ranked in
the Fortune 200 since 1956.

•
Hearst, Ont.—Columbia Forest Products, a

leading North American plywood distribu-
tor, recently announced it will invest $3 mil-

TRADE TALK - Continued

60 Hardwoods Have Resiliency

The Enercon assembly used by Yoder includes
permanent condensate removal unit, Y-strainer,
blowdown valve and nipple.

Read each month’s
feature stories or

download the latest
issue online

@
www.nationalhardwoodmag.com

MERRY CHRISTMAS
and Best Wishes to us all

for a Prosperous Year 2008!
We thank our many customers, old and new,

who worked with us during this past year.
We enjoy helping our hardwood producers
save money and improve quality and yield
with the ANCHORSEAL family of products.

And remember, all winter long we've got you covered
with winterized ANCHORSEAL.

Regional Stocking Warehouses

ANCHORSEAL®

END SEALER FOR LOGS AND LUMBER
U·C COATINGS CORPORATION

P.O. Box 1066N · Buffalo, NY 14215 · U.S.A.
Fax: 716-833-0120       Tel: 716-833-9366

website:  www.uccoatings.com               email:  nhm@uccoatings.com          
US/CN Toll Free: 1-888-END-COAT [363-2628]

Buffalo, NY
Jackson, MS

Guelph, Ontario

Wisconsin Rapids, WI
Louisville, KY
Portland, OR

Durham, NC
Huntington, WV

Montréal, Québec

http://www.uccoatings.com
mailto:nhm@uccoatings.com
http://www.nationalhardwoodmag.com
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lion to upgrade its Hardwood plywood plant
here.

Columbia will purchase an automatic
wood-patching line that will improve
Hardwood plywood production, and help
the company be more competitive in the
market by offering more flexible products.

The patching line investment was made
possible by a grant from the Ontario Ministry
of Natural Resources Prosperity Fund, and
wage reductions taken by all employees
associated with the Hearst site. The reduc-
tions exemplified the plant workers’ commit-
ment to the long-term success of the opera-
tion.

Founded in 1957, Columbia Forest
Products is North America’s largest manu-
facturer of Hardwood plywood and
Hardwood veneer. The firm’s decorative
interior veneers and panels are used in high-
end cabinetry, fine furniture, architectural
millwork and commercial fixtures.

In 2005, Columbia Forest Products convert-
ed all of its Hardwood plywood plants to
formaldehyde-free manufacturing processes
and introduced PureBond, the industry’s
first cost-neutral, formaldehyde-free, decora-
tive Hardwood plywood panel. The employ-
ee-owned company, based in Portland, Ore.,
employs more than 4,000 workers and oper-
ates facilities in locations throughout the
United States and Canada.

•
Dallas, Texas—East Teak Hardwoods Inc.,

headquartered here, recently added Dan
Grieco as regional sales manager for the
Central United
States.

Grieco has an
extensive sales back-
ground, representing
specialty Hardwood
floor contractors and
manufacturers in dif-
ferent areas around
the Southwest. He
will work to more
cohesively align East
Teak’s sales efforts
with the company’s branding and marketing
strategies, and spearhead the growth of pre-
mium residential clientele.

“Dan brings remarkable experience and
enthusiasm to the sales team,” said Don
Daseke, chairman and chief executive officer.
“He will be essential in helping East Teak
broaden its sales reach with architects,
designers and builders looking for the beau-
ty and durability of exotic Hardwoods.”

Founded in 1972, East Teak Fine
Hardwoods Inc. is a leading importer of high
grade Teak lumber, and other fine Hardwood
products used as decking, flooring and cabi-
netry in the construction of yachts, hotels,
resorts, office buildings and luxury homes.
For more information, visit www.eastteak.com.

•

• Hardwood & Softwood Lumber

• Imported Hardwoods

• 3 Million Board Feet Inventory

• 325,000 Board Feet Kiln Capacity

• Complete Milling Facilities 

• Automated Handling Equipment

• Our Own Fleet of Company Trucks 

• Complete Export Services

• 35 Miles from the Port of 

Baltimore

• Covered Air Drying Yard

• 3 Acres of Covered Storage

11425 Susquehanna Tr. 
Glen Rock, PA 17327
Phone 717.235.1992 
Fax 717.235.0200 

Start with the “Shamrock Brand” for a quality finish.

Toll Free Sales Line for Continental US and Canada: 
800.638.0296 

www.oshealumber.com
Email: anton@oshea.com

Like the shamrock itself, O’Shea’s “Shamrock Brand” embodies three important 

principles: quality hardwoods, the best business relationships in the lumber 

industry and the most knowledgeable, friendliest service anywhere. 

The Shamrock Brand—one great reason to buy O’Shea Lumber.

PHONE: 715-674-2727
FAX: 715-674-7002 CLEEREMAN

CLEEREMAN SALES INC. 9983 CYPRESS STREET NEWALD,  WI  54511-9655

sawmills@hughes.net   •    www.cleereman.com

Stephen A. Bennett, President
Bennett Logging & Lumber, Inc.
Covington, Virginia

This is the automatic carriage that is setting industry standards.
ELEVEN MODELS ARE AVAILABLE TO MEET EVERY NEED...
from the best selling model 36 to the heavy duty model LP54.

53 years of engineering improvement have made today’s rugged 
Cleereman automatic carriage the outstanding sawmill investment!

Satisfied customers 
have built our business!

Outstanding Is The Definition Of
Cleereman Carriages

“If you can’t wear something out or tear it up in five (5) years you probably didn’t need it to start
with, so don’t buy anything you can’t get fixed. With Cleereman’s outstanding parts and service the
carriage we purchased in 1988 cuts lumber today as good and as fast as it did the day we installed
it. Although it has nineteen (19) years of double shift service we have no plans to replace our
Cleereman     carriage anytime soon. They make good stuff.”

Dan Grieco

http://www.eastteak.com
mailto:sawmills@hughes.net
http://www.cleereman.com
http://www.oshealumber.com
mailto:anton@oshea.com
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Single-family home sales fell 3.8 percent to a seasonally
adjusted annual rate of 4.81 million, 13.0 percent below
the 5.53 million-unit level in 2006. The median existing
single-family home price was $223,900, which is essen-
tially even with a year ago.

HOUSING STARTS FALL

IN WEST COAST

According to a report by the Commerce Department,
housing starts recently declined 10.1 percent in the West
Coast, and a 23.3 percent drop in building permits.
Housing starts fell 10.2 percent nationwide to a season-

ally adjusted annual rate of 1.19 million units, the slowest
rate since 1993. Starts of new single-family homes were
down 1.7 percent for the month to a seasonally adjusted
annual rate of 963,000 units. Multifamily housing starts
decreased 34.3 percent to a seasonally adjusted annual
rate of 228,000 units for the month.
“While there’s no question that the housing downswing

continues to be played out in markets across the country,
today’s numbers show that builders are pulling back on
production until sales improve,” said David Seiders, chief
economist of the National Assoc. of Home Builders
(NAHB).
Total building permits fell 7.3 percent to a seasonally

adjusted annual pace of 1.23 million units. Single-family
permit issuance was down 7.1 percent to a pace of 868,000
units for the month. The rate of multifamily permit
issuance decreased 7.7 percent to 358,000 units.

•

QUEBEC TRENDS - Continued from page 6

WEST COAST TRENDS - Continued from page 53

Hardwood Forestry Fund
Plants trees for future lumber and

veneer harvests.

Contributions are tax-deductible.
Call (877) 433-8733

www.hardwoodforestryfund.org
hffund@hpva.org

Common and No. 2A. Shortages are reported in certain
areas of green FAS and 1F.

Consumers still desire Cherry in manufactured goods.
However, buying volumes have declined compared to two
years ago. Production declined as demand for finished
goods fell, but at a slower rate.

The cabinet, solid wood flooring and other Hardwood
products sectors are down, due to slowing housing mar-
kets both in Canada and the U.S.  

On the housing front, it was reported that through July
2007, housing starts in Canada continued to surprise with
their resiliency. On average, they were down only -6 per-
cent versus last year, which compared quite favourably
with the -26 percent drop recorded year to date in the
United States.

The weakest regions for actual starts in Canada this
year have been Ontario (-16 percent) and the Atlantic
region (-11 percent overall).  Several provinces have
recorded increases, led by Saskatchewan (+69 percent),
Manitoba (+24 percent) and Quebec (+6 percent).

Eastern Lumber Corporation
Headquarters:

338 St. Paul St. N.E.
Orangeburg, S.C. 29116

Tel: (803) 531-1887
FAX: (803) 533-0195

Sales:
Russell Blanchard,

Ed Holley, Jim Shepherd
& David Turner

When it comes to Hardwood or Southern
Yellow Pine Lumber, Eastern Lumber

Corporation gives you competitive prices,
and we stand tall on service. 

For you at Eastern Lumber we offer:

• A Southern Yellow Pine concentration yard
in Orangeburg, S.C.

• Green and air dried Appalachian, Northern 
and Southern  Hardwoods; and green, air dried

and kiln dried Southern Pine.

• Export packaging & container loading.

• Experienced personnel.

You’ll like doing business with us because we follow
through on your orders and we do what we say we’ll do!

http://www.hardwoodforestryfund.org
mailto:hffund@hpva.org
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Canada Mortgage and Housing Corporation (CMHC)
announced the seasonally adjusted annual rate of housing
starts was 278,200 units in September, up 19.6 percent
from 232,700 units in August.

“The rise in housing starts reflects a strong multiple
starts segment,” said the Chief Economist at CMHC’s
Market Analysis Centre. “In particular, the robust results
achieved this month can be mostly attributed to increased
condominium starts, which reflect strong condo sales over
the past 12 to 24 months. Despite this sizeable growth in
September, we continue to expect that housing starts will
decrease gradually between now and the end of 2008.”

The seasonally adjusted annual rate of urban starts
increased 22.9 percent to 244,400 in September, compared
to August. Urban singles were down 4.3 percent to 90,300
units in September, while multiple starts increased 47.5
percent to 154,100 units.

Recently, the seasonally adjusted annual rate of urban
starts increased 46.0 percent in Quebec, and 23.6 percent
in Ontario. Urban single starts were down in all regions
except Quebec, where single starts were unchanged at
16,400 units. All regions saw double-digit increases in
urban multiple starts with Quebec leading the way with a
75.2 percent increase.

Rural starts were estimated at a seasonally adjusted
annual rate of 33,800 units.

Actual starts, in rural and urban areas combined, were
up an estimated 0.2 percent in the first nine months of
2007 compared to the same period in 2006. In urban
areas, actual total starts grew by an estimated 1.2 percent
year-to-date. Single starts growth was -4.7 percent while
multiple starts grew by approximately 7.0 percent.

•
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Keith D.
Peterson &
Company,
Inc.
Insurance
for the forest products industry

708 Milam Street, Suite 300
Shreveport, LA 71101-5499

(318) 221-0547
FAX (318) 424-7516

101 E. Grace Street
Richmond, VA 23219-1741

(804) 643-7800
FAX (804) 643-5800

708 Milam Street, Suite 300
Shreveport, LA 71101-5499

(318) 221-0547
FAX (318) 424-7516

101 E. Grace Street
Richmond, VA 23219-1741

(804) 643-7800
FAX (804) 643-5800

www.keithdpeterson.com

ONTARIO TRENDS - Continued from page 6

materials and finished goods are causing ongoing compe-
tition for Basswood. Prices are, however, remaining
steady.

Market conditions are challenging for Red Oak Select
and Better grades. Demand for green Select and Better is
keeping pace with availability, leading to stable prices.
Kiln dried Select and Better, on the other hand, has seen
limited markets, ample supplies and stiff competition has
led to a wide range of prices for these grades, resulting in
deep price concessions.

Many flooring producers are concerned with the excess
inventories, as well as facing cash flow constraints. Oak
strip flooring sales have been sluggish. Many manufactur-
ers experimented with various options in an attempt to
reach short term goals, including drastic price reductions.

• Michigan Hardwoods • Figured Woods

• 300,000 bf kiln capacity • Drying over 600,000’/month

• T-sheds • Planing & Ripping Facilities • 1,000,000 bf Dry Storage 

• Export Packaging • Container Loading 

Building Relationships as Solid as the Wood We Sell
2810 113th Ave., Allegan, MI 49010   269-686-7004   F: 269-686-7944

PA SALES OFFICE

58 Detsch Lane, Kane, PA 16735   814-837-8464   F: 814-837-4312

www.wolverinehardwoods.com

INCORPORATED

http://www.wolverinehardwoods.com
http://www.keithdpeterson.com
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It is reported that sales of Oak strip flooring is declining,
due to the slow-down in new housing construction as well
as that of future starts. Demand for cabinets, furniture,
moulding and other products are all predicted to decline.

According to a roundup of second-quarter earnings com-
piled by PricewaterhouseCoopers, the Canadian forestry
industry continues to sustain heavy losses. The report,
released recently shows that industry-wide earnings
dropped by $509 million from the previous year’s prof-
itable second quarter to a loss of $45 million. Losses in
eastern Canada totalled $16.7 million. These losses are
due to slow U.S. housing starts, weak demand for North
American building materials and the strong Canadian
dollar, which reached parity with the U.S. currency in
early October. “Prices for structural lumber, panel prod-
ucts and pulp showed improvement compared to the pre-
vious quarter, but any gains in U.S. dollar pricing were
more than offset by the strengthening dollar,” the report
said.

The Conservative government delivered its throne
speech recently, the possibility of “broad-based tax relief”,
details of which are expected to be contained in the fall
economic statement, a mini-budget that’s due next month,
according to several reports. The promise made during the
electoral campaign was reiterated to reduce the Goods and
Services Tax (GST) by one percent during its mandate. A
non-Kyoto approach to climate change could become the
opening volley in an election campaign.  Opposition lead-
ers vowed to oppose the speech, leaving it up to the
Liberals to either join with the government or vote to
bring it down and force an election. At time of writing, a
second vote was being conducted on the throne speech.
The government said it will not take action to combat cli-
mate change and cut greenhouse gases, it reiterated its
view that “Canada’s emissions cannot be brought to the
level required under the Kyoto Protocol.”

According to the Royal Bank of Canada, headquartered
in Toronto, Ontario, increases in house prices, mortgage
rates, utilities and property taxes delivered a hit to hous-
ing affordability recently. However, in Toronto and
throughout Ontario, housing affordability is still well
below levels reached in the late 1980s.

Economists at the Royal Bank said bigger risks to
affordability would likely come in 2008, when the current
freeze on property value assessments is lifted. The combi-
nation of higher city taxes and a jump in property assess-
ment levels could pose a significant challenge.

Canada’s capital city of Ottawa, Ontario, saw a sharp
drop in affordability during the second quarter, after three
fairly stable quarters. Though they have experienced
healthy growth in 2007, price gains are still in line with
income levels. Slightly tighter demand conditions will
probably coincide with continued price gains well into
next year, the Royal Bank reported.

•

PINE RIVER
LUMBER CO., LTD.

P.O. Box 139
Long Lake, Wisconsin 54542
TELEPHONE (715) 674-6411

FAX: (715) 674-6202
E-mail: prl139@newnorth.net

PPrroodduucciinngg  && MMaarrkkeettiinngg

2277,,000000,,000000’’   AAnnnnuuaallllyy  ooff   

NNoorrtthheerrnn  HHaarrddwwooooddss  && SSooffttwwooooddss

Specializing in Hard Maple 4/4 - 8/4
and Basswood 4/4 - 9/4

Yellow & White Birch, Soft Maple, White Ash,
Brown Ash & Red Oak Also Available

1.2 Million B.F. of kiln dried lumber
inventory for prompt shipment.

Contact:
Dick Krawze, Dale O’Nan and Pete Albrecht

Scholarship
Recipients
Receive $1,000!
REQUIREMENTS INCLUDE:
• Minimum of 2.5 GPA
• Senior in education

program
• Sponsored by a

Foundation member

Hardwood Forest Foundation
Educator Scholarship
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To download an application and
view deadline information, visit:
www.hardwoodforest.org

Hardwood Forest Foundation
6830 Raleigh LaGrange Road
Memphis, TN 38134

mailto:prl139@newnorth.net
http://www.hardwoodforest.org
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National Hardwood Lumber Assoc. (NHLA), 14-week
Hardwood Lumber Grading Class (NHLA Inspection
School), Memphis, Tenn., Contact: m.bartee@nhla.com.
Jan. 9–Apr. 11.

Canadian Kitchen Cabinet Assoc. 14th National Forum,
Saskatoon, Sask. Go to website www.ckca.ca. Jan. 30-Feb. 3

FEBRUARFEBRUARY ‘08Y ‘08
American Hardwood Export Council’s American
Hardwood Pavilion at the Dubai Woodshow 2008. Dubai
Airport Expo. Contact: +971 4 28 29 299. Feb. 5-7.

Indiana Hardwood Lumbermen’s Assoc. Convention and
Exposition, Hyatt Regency, Indianapolis, Ind. Contact:
317-875-3660. Feb. 6-7.

•

Drexal G. (D.G.) Lee, a 44-year lumber industry veteran,
passed away recently after a lengthy illness. The
Huntland, Tenn., resident is survived by his wife, Lavonia,
as well as his daughter and grandson, Pam and David
Malto.
Lee began his career serving a 33-month stint as a

Supply Sergeant in the U.S. Army Coast Artillery during
World War II, seeing ground combat on Iwo Jima.
From 1945 through 1953, Lee was a farmer in the

Huntland, Tenn., area. He began his lumber career with
Ray M. Johnson Co. in Huntland in 1953 and remained
with the firm until 1972. He began as a retail clerk for
Johnson, and later worked in various positions, including
log scaler and bookkeeper. When the owner of the compa-
ny became ill and was no longer able to manage the com-
pany, Lee supervised the entire sawmill facility manufac-
turing 3 million board feet and purchasing 2 million board
feet of lumber annually.
His extensive career in the lumber industry included

manager of concentration yard and dry kilns for Coffee
County Lumber Co., located in Tullahoma, Tenn., as well
as working in sales for: W.M. Cramer Lumber Co., Hickory,
N.C.; Associated Forest Resources (formerly Whitewater
Inc. and  Fibreboard Inc.), Pulaski, Tenn.; and
Hammermill Hardwoods (later known as Highland
Hardwood Sales), Augusta, Ga.
In recent years, Lee worked as a territorial sales repre-

sentative for Highland Hardwood Sales Inc., headquar-
tered in Augusta, Ga. He was responsible for buying and
selling Hardwood lumber for the firm from 1986 through
2000.
“D.G. Lee was an invaluable salesman for Hammermill

Hardwoods and Highland Hardwood Sales Inc.,” said Dave
B. Redmond, President and Chief Operating Officer of
Highland Hardwood Sales Inc. “His work ethic, loyalty,
industry knowledge and integrity is seldom found in sales-
persons today.”

•

Drexal G. Lee

OBITUARY

mailto:m.bartee@nhla.com
http://www.ckca.ca
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Help Wanted • Business Opportunities • Used Woodworking Machinery &
Sawmill Equipment • Used Material Handling Equipment • Panel Production

Equipment • Services

ALL CLASSIFIED ADS

MUST BE PAID IN

ADVANCE.

$45.00 per inch

Fee for blind box
number is $10.00.

DEADLINE: 30 days preced-

ing publication month.

For information call: 901-372-8280

Classified advertising will not be

accepted for Hardwood products

such as lumber, dimension, turn-

ings, veneer, carvings, new dry

kilns or dry kiln equipment, etc.

Lumberman Wanted
We are a progressive company in search of highly
motivated, “quality minded” people who are seeking
stability and career growth in the hardwood lumber
industry.  We are an ESOP Company and have a long
and proud history dating back to 1904.  Our global suc-
cess is truly tied to the quality of our people and the
processes that we have perfected and uphold for our
customers.  We have plants in both Pennsylvania and
New York and currently have opportunities in both Yard
and Mill operations.  If you have Supervisory skills, or
skills in Lumber Inspection, Forklift Operations,
Dimension Mill Leadership, Sawyer, or Kiln Operations
- then we want to talk to you.  For the successful can-
didates, they will find that our wages are competitive
and our benefits are excellent.  Beyond compensation,
being a part of a successful team brings tremendous
opportunities to those who want to grow.

GUTCHESS LUMBER™
MANUFACTURING IN CORTLAND COUNTY SINCE 1904

For confidential consideration please contact
Gutchess Lumber™ at:

e-mail:  jrtracy@gutchess.com
fax:  (607)758-7935

telephone:  (607)753-1081

Sales Opportunity
Progressive Canadian hardwood distributor
located in Ontario looking for highly motivat-
ed sales individual.  We offer an attractive
salary plus sales commissions. You are
dynamic, aggressive and looking to better
your career in the North American lumber
industry.  
All replies held in the strictest of confidence.

Reply to:  CMP Box 3551
National Hardwood Magazine
PO Box 34908
Memphis, TN 38184-0908

HELP WANTED
Wolf River Lumber, Inc. one of the nations largest,

state-of-the-art 5A1 Red Book rated companies is

seeking candidates for the following positions:

The successful candidate for our Vice President of

Sales and Marketing position will have the following
qualifications:
• Ability to function as a Sales/Marketing team leader

and be responsible for profit contributions motivating
sales teams

• Minimum of 5 successful years managing inside and
outside Sales/Marketing functions in a $20+ million
sales business in the lumber/forestry industry or simi-
lar businesses where material yields and grades are
significant to both domestic and international cus-
tomers

• At least 5 additional years of proven experience in per-
sonal sales to customers in comparable industries

• Tested customer experience in demand forecasting by
product

• The ability to energize a sales team to significantly
increase volume

• Directed marketing research programs
• Effective use of computerized information, use of a

dashboard and implemented CRM packages to manage
Sales and Marketing functions

• B.S./B.A. in business, marketing, wood technology or
forestry is required

The successful candidate for our Sales Associate posi-
tion will have the following qualifications:
• Minimum of 5 years of aggressive sales experience in

the hardwood lumber industry
• Ability to analyze customer needs and apply solu-

tions
• Identify and develop new business opportunities
• Excellent oral and written communication skills
• Traveling to customers and trade shows is required
• B.S./B.A. in business, marketing, wood technology

or forestry is preferred

Wolf River Lumber is a dynamic company and indus-
try leader offering opportunities for growth.  Please send
a cover letter and resume with references to:

Gary Ort, Kari Bunting, Scott Gilson

(920) 982-2542

Wolf River Lumber Inc.

500 County Highway S, P.O. Box 224

New London, WI 54961

Visit our website at www.wolfriverlumber.com

Profit Opportunities
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LUMBER TRADER WANTED
We are a wholesale lumber com-

pany looking for an experienced
trader.  Any specie.  No restric-
tions on mills or customers.  No
relocation.  60% split for trader.
Call John at Lakeside Lumber
Products at 623-566-7100 or
email lakesidelumber@cox.net

VICE PRESIDENT
International organization seeking Vice

President to establish North American
office to be located in Chicago for the trad-
ing and distribution of both softwood and
hardwood.
Established following a must.  Extensive

travel required. Salary commensurate with
experience. Profit participation for the right
individual. Please send resume and salary
requirements to: 

CMP#3553
National Hardwood Magazine
P.O. Box 34908
Memphis, TN 38184-0908

DOMESTIC/INTERNATIONAL SALES
An aggressive, reputable and long standing

hardwood lumber company located in the heart of
the Appalachian Hardwoods is looking for a self
motivated, career oriented individual for both
Domestic and International sales opportunities.
The successful candidate would likely have expe-
rience in one or all types of sales in Kiln Dried or
Green Lumber, Logs and also Dimension
Products. Compensation based on experience
and qualifications. No move necessary to quali-
fy. Please send a cover letter and resume to:

CMP#3554
National Hardwood Magazine
P.O. Box 34908
Memphis, TN 38184-0908

All replies held in strict confidence.

Production Manager
Our progressive value added Hardwood enterprise in
the pacific northwest is looking for an innovative pro-
duction manager to guide our growing operations.
Compeditive salary, bonus, and benefits package
All replies held in strictest confidence.

CMP#3552
National Hardwood Magazine

P.O. Box 34908, Memphis, TN  38184-0908

SSEERRVVIICCEESS

®

P. O.  Box  2633,  Memphis, TN 38088-2633

E-Mail: hmr@hmr.com
 Website: http://www.hmr.com

Telephone: 901-767-9126
Fax: 901-767-7534

LUMBER NEWS LETTER
For 85 years the acknowledged basis

for Hardwood Price Reporting

CALL or WRITE for SAMPLE COPY

~ Lumber News Since 1922 ~

Ask
About

http://www.wolfriverlumber.com
mailto:jrtracy@gutchess.com
mailto:lakesidelumber@cox.net
mailto:hmr@hmr.com
http://www.hmr.com
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HOW TO SPECIFY AND
USE  HARDWOODS

An easy-to-read, 40 page handy refer-
ence booklet telling you how to handle
Hardwoods from beginning to end.
Covers such details as: Color, Grain,
Hardness, Bending, Gluing, Sanding,
Sawing, Boring, Staining, Filling,
Finishing, Weight, General Machinability,
etc. This is a practical booklet      having
previously appeared in a series in the
National Hardwood Magazine........$20.00

Send Check to:
NHM, Book Division

P.O. Box 34908
Memphis, TN 38184-0908

ALL THIS
MORE...

AND 

50,258 circulation - 21,000 monthly

The Classified Exchange
901-372-8166

“I find the Classified Exchange very helpful, I tried other publications at a
cost of a lot more money and did not get the inquiries at all like I do in your

publication. Thanks for all your help.”

Joe Iten
Iten Equipment Co.
Ridgeway, VA

“I have had good luck with my Ad in the Classified Exchange. I work out of
my home/office 150 miles from our main office. I  track the calls that are a result of

my Ad and my Ad produces calls!”

Kathy Monks
Machinery Sales Co.
Seattle, WA

To sell your used equipment in a hurry list it in the next issue.

When you list your machinery for sale
in the Classified Exchange!

WOODWORKING
PLANER PRACTICE

This 24 page booklet contains the answers to
almost any Planer problem. It tells you: How to
handle uneven stock; How to produce squares on
a planer; How to reduce disfigurement of stock,
and the tearing of varigrained boards; How to pre-
vent wear of center of platen; How to handle grains
in glued up panels; How jointed cutters affect
blower systems; How to make various thickness-
es; How to make proper forms for tapering long
pieces evenly; How to bevel and make forms for
multiple operation, and many other ideas for better
planer performance. ...One woodworking machine
manufacturer stated, “This is the best book that
has ever been written on the subject of Planer
Practice.  . . . . . . . . . . . . . . . . . .$20.00 per copy.

Send Check to:
NHM, Book Division

P.O. Box 34908
Memphis TN 38184-0908
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