CENTENNIAL - continued Hardwood each year from all over
the world. They wuse 300,000
square feet of sheet goods to man-
ufacture products in their 20,000
square foot mill shop. The planers,

sanders, and moulders are busy,

six days a week. Their fleet of

Centennial Wood Com-  trucks has grown to seven and
pany’s 20,000 square foot

mill shop sits in the mid-  they are constantly on the road,
dle of their 80,000 square . . . .

foot yard, giving it plenty ~ delivering high quality Hardwood

of room for expansion. products across the state. Dwight
plans to add more equipment to

the mill, including a chop saw

defect system, a resaw, and a
grinder that will turn the mill’s
waste wood into bedding for horse
farms across the state. Centennial
Wood Company has come a long
way from its humble beginnings in
a small, one car garage and it all
started because Dwight Arithson
came to the rescue and helped the

MANUFACTURING OVER 18 MILLION BF OF QUALITY BAND SAWN woodworkers of Colorado who
NORTHERN APPALACHIAN HARDWOODS GREEN/KILN DRIED needed a few board feet of high

quality lumber that they could not
find anywhere else.

WASHINGTON REPORT -

Continued from page 24

tivity of the nation’s forests and
grasslands to meet the needs of
present and future generations.

Such threats to the nation’s
forests and grasslands include the

risk of loss from catastrophic wild-

Red Oak w_hite Oak - Cherry - Soft Maple land fire caused by hazardous fuel

spread of invasive species; the loss

MIKED TL'S, PACKAGE TALLIED - CONSISTENT COLOR & TEXTURE
$2S, EXPORT PACKAGED - CONTRINER LOADING
LUMBER MEASURED & INSPECTED AFTER KILN DRYING

STRAIGHT LINE RIPPING function; and unmanaged recre-

2240 SHEBMANS vnlliv nunn ation, particularly the unmanaged

use of off-highway vehicles.

EI-I-""TSB“"G; Pn 11024 For more information, the Forest
%& PHONE 717-582-0122 FAN 117-582-7438 | Service Strategic Plan can be

of open space and resulting frag-
mentation of forests and grass-
lands that impairs ecosystem

- N found at www.fs.fed.us/publica-
E-mail: sales@tuscarorahardwoods.com tions/strategic/fs-sp-fy07-12.pdf.
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WASHINGTON REPORT -
Continued
ITC SEcTION 332
INVESTIGATION CONTINUES

Sen. Ron Wyden (D-Ore.) and
Deb Hawkinson, executive direc-
tor of the Washington, D.C.-based
Hardwood Federation, recently
testified to International Trade
Commission (ITC) commissioners
on the competitive conditions fac-
ing U.S. Hardwood flooring and
Hardwood plywood industries.

The ITC began the investigation
earlier this year, following a
request from the Senate Finance
Committee. Wyden was instru-
mental in securing the investiga-
tion, which will look for other
countries who are supporting
wood products manufacturing
with grants and loans; providing
low-priced resources; and offering
tax benefits or other subsidies.

The U.S. has already filed a for-
mal request to the World Trade
Organization (WTO) to investigate
manufacturing subsidies in China.
Misclassification of Hardwood ply-
wood and flooring imports in order
to avoid paying duties is a contin-
uing problem that the U.S. gov-
ernment is aware of and making
an effort to address.

In many countries competing
with the U.S., regulations that
govern environmental emissions,
workplace safety or labor equity
are less stringent or not enforced.
The U.S. cannot compete unless
other countries are held to mini-
mum international standards for
labor, safety and environmental
protection.

House Discusses ILLEGAL
LOGGING ACT

The House Natural Resources
Subcomittee on Fisheries, Wildlife
and Oceans recently held a public
hearing on HR 1497, the Legal
Timber Protection Act, sponsored
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by Rep. Earl Blumenauer (D-
Ore.). The bill would amend the
Lacey Act amendments of 1981 to
extend its protections to plants,
including trees, illegally harvested
outside of the United States.
Victor Barringer, president and
chief executive officer of Coastal
Lumber Co., based in Weldon,
N.C., testified in support of the

legislation that mirrors SB 1930,
the Combat Illegal Logging Act.
The Hardwood Federation, the
American Forest and Paper Assoc.
and the
Investigation Agency were part of
a broad-based
worked closely together to address

Environmental
coalition that

the global issues of illegal logging.

Please turn the page
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WASHINGTON REPORT -
Continued
NAHB OprrPOSES FEDERAL
BuiLbiNG CODE

The National Assoc. of Home
Builders (NAHB) recently voiced
their criticism to Congress,
regarding their attempts to feder-
alize the state building code
process. The Washington, D.C.-

based agency espouses a voluntary,
market-driven approach as the
best way to address the nation’s
residential energy concerns.

“Congress should be promoting
voluntary energy efficiency pro-
grams, extending tax incentives for
highly efficient new home con-
struction and protecting housing
affordability from arbitrary build-
ing code increases when adopting

J.V. AVERITT
LUMBER CO.

MANUFACTURERS OF
BANDSAWN APPALACHIAN
HARDWOODS
5,000,000’ ANNUAL PRODUCTION

RED & WHITE OAK, ASH,
POPLAR

Dry Kilns and Planer Mill

Band Mill -

Band Resaw

P.0. Box 221 « Erin, Tenn. 37061
Phone: 931/289-3810 Fax: 931/289-3800

Contact: Phil Averitt
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new energy policy,” said Frank
Thompson, a Pennsylvania home
builder, in a testimony before the
House Small Business Committee.
NAHB members, who collectively
build about 80 percent of all new
homes in the U.S., have entered
into several partnerships, includ-
ing the U.S.
Protection Agency and the
Department of Energy’s (DOE)
Energy Star Home Program, to

Environmental

bring public awareness to residen-
tial energy efficiency.

The Energy Star Home Program
has led in the construction of more
than 500,000 homes built to stan-
dards that exceed the local build-
ing code. NAHB is also part of the
DOEFE’s Building America Program,
which conducts systems engineer-
ing research to produce homes
that consume 30 to 90 percent less
energy on a community-wide
basis; integrates Zero Energy
Home technology and power sys-
tems; and boosts productivity with
new, innovative energy-saving
materials and technology.

Under current law, building
codes must be approved and
adopted at the state and local
level. Thompson urged lawmakers
to remove a provision in energy
bill HR 3221 that would allow the
DOE to write codes for states that
fail to achieve significant bench-
marks.

“Because the structural and effi-
ciency needs vary greatly for
homes built in Florida or New
York, versus homes built in
Oregon or New Mexico, for exam-
ple, it i1s crucial that the code
process remains open, is based
entirely upon consensus and 1is
protecting from overreaching
encroachment by any federal
agency,” he said.

KiIMBRELL: WILDFIRES
WiLL CONTINUE

U.S. Forest Service Chief Gail
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Continued

Kimbrell recently said more wild-
fires, similar to the ones that
through
California earlier this year, could

raged Southern
be expected as global climate
change heats up the world’s
forests.

“Fires are burning hotter and
bigger, becoming more damaging
and dangerous to people and to
poverty,” Kimbrell said. “Each
year, the fire season comes earlier
and lasts longer.”

Kimbrell said the fire threat in
California and other states has
become pressing as more homes
are built near wilderness areas.
“It’s not just a natural resource
issue,” she said. “There’s a huge
social issue there.”

Kimbrell said prevention is key,
considering more than $1.5 billion
of a $4 billion budget was spent
during fiscal year 2006 combating
wildfires. She noted that spending
has forced cutbacks in other pro-
grams.

Drier, hotter forests also led to an
influx of invasive species such as
plants (knapweed and kudzu) and
insects (the mountain pine beetle).
“Nationwide, invasive plants
cover an area greater than Oregon
and Washington combined” and
cost the nation $138 billion a year,
Kimbrell said.

LAWMAKERS DIvIDED ON
ECOSYSTEM PROTECTION ACT

East Coast and Western lawmak-
ers are divided on the Northern
Rockies Ecosystem Protection Act,
which has drawn heat from both
sides of the political spectrum.

The act would designate as a
wilderness nearly 7 million acres
in Montana, 9.5 million acres in
Idaho, 5 million acres in Wyoming,
750,000 acres in eastern Oregon
and 500,000 acres in eastern
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Washington. More than 3 million
acres in Yellowstone, Glacier and
Grand Teton national parks are
included in those totals.
Supporters noted that the bill
only affects public lands and pro-
tects vital wildlife corridors in the
West. Opponents, however, sug-
gest the bill doesn’t allow for local
input on the designated areas, and
calls the act a “top-down federal

mandate” because no House mem-
bers from the affected districts
support the legislation.

Rep. Carolyn Maloney (D-N.Y.), a
main sponsor along with Rep.
Christopher Shays (R-Conn.), said
the bill doesn’t affect private land
and, in fact, would protect an
entire functioning ecosystem and

Please turn the page
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create more than 2,000 jobs to
restore areas damaged by road
building or logging.

Maloney said local scientists,
economists and activists in the
affected states helped write the
bill, but couldn’t find any legisla-
tors with “enough vision” to intro-
duce it. Rep. Denny Rehberg (R-
Mont.), a leading opponent, called

the bill a “truly bad way” of man-
aging the land. Officials of the
Agriculture and Interior depart-
ments said they also oppose the
bill because it would reduce their
ability to pre-treat forests to
reduce wildfire risks.

MARKET EXPECTED TO
TURN AROUND IN 2008

According to economists during
the annual National Assoc. of

The Holidays are a Perfect Time
to Appreciate all the Trees
that Beautify Homes Across America

This season we want to thank our valued customers who
appreciate the excellent, consistent quality of our grade lumber,
and who take what we make and turn it into
beautiful products enjoyed in homes across America
— throughout the year!
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Home Builders (NAHB) Fall
Construction Forecast Conference,
the industry is expected to bottom
out and start turning around in
2008. NAHB Chief Economist
David Seiders said housing should
begin a modest recovery next year,
despite a slump in starts, sales,
prices and permits and problems
in the subprime and Alt-A mort-
gage markets.

Seiders said housing should turn
around next year for a number of
reasons: the overall economy and
job growth continue to move ahead
at a decent pace, core inflation is
under control, the late-summer
credit crunch in mortgage markets
is showing signs of easing since
the Federal Reserve cut short-
term interest rates, and the sup-
ply-demand equation will be bet-
ter balanced as builders begin to
whittle down excess inventories.

According to projections, total
housing starts are expected to reg-
ister 1.363 million in 2007 and 1.2
million next year, an 11.9 percent
decline. Single-family starts are
expected to show a 50 percent
decline from their peak in the first
quarter of 2006 to a trough in next
year’s second quarter.

“Home sales should bottom out by
the end of the first quarter of 2008,
and I have starts up in the third
quarter of next year, assuming the
inventory overhang stabilizes,”
Seiders said.

BLM PLaN To Log OLD-
GROWTH FORESTS DRAwWS

CRITICISM
The U.S. Bureau of Land
Management (BLM) recently

announced plans to revise the
Northwest Forest Plan (NWFP) to
allow logging on nearly 1 million
acres of old-growth forest area
included in the plan that protect
old-growth-dependent species
such as Northern Spotted Owl and
salmon.

Critics including the National
Center for Conservation Science
and Policy (NCCSP) say the revi-
sions ignore scientific recommen-
dations and could have been
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manipulated by Bush administra-
tion officials. According to NCCSP,
the U.S. Fish and Wildlife Service
(FWS) drafted but never approved
a recovery plan in the early ‘90s,
and were later sued to force com-
pletion of a plan.

“Rather than send the draft
recovery plan out for scientific
peer review to resolve these dis-
agreements, the draft recovery
plan was rejected by high ranking
officials within the Bush adminis-
tration as not ‘flexible’ enough to
allow the Forest Service and
Bureau of Land Management to
push through forest plan revisions
that reduced old-growth protec-
tions,” NCCSP representatives
said.

Earlier this summer, BLM
released for public comment a
Draft Environmental Impact
Statement (EIS) for the Western
Oregon Plan Revisions, which
include increased logging in west-
ern Oregon. Scientists and envi-
ronmental groups argue that the
plans will harm species dependent
on old-growth areas for survival
and threaten salmon stocks.
According to Oregon Heritage
Forests (OHF), an association of
conservation groups, the plan
would also double the area of old-
growth forests allowed to be
logged, eliminate the forest
reserve approach to protecting
habitat and designate logging as
the primary value of BLM land.

AHEC UPDATE -

Continued from page 30

tainability of the U.S. Hardwood
resource are published in newspa-
pers, magazines, and trade journals
worldwide. Several times per year,
AHEC publishes membership lists
in major overseas publications that
target buyers and end users of
Hardwood.

AHEC U.S. Hardwood Exporter
Brochure: This publication lists all
AHEC members, including complete
contact information as well as the
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species and product lines each mem-
ber produces. Approximately 20,000
brochures are distributed annually
in response to inquiries received by
the AHEC overseas offices and at
trade shows, seminars, and other
AHEC abroad. The
brochure is updated twice each year,

activities

and the newest edition will begin
circulation in January.
AHEC maintains offices in Japan,

Europe, Southeast Asia, China,
Korea and Mexico, in addition to its
Washington, D.C. headquarters. If
you would like additional informa-
tion on our overseas promotional
programs for U.S. Hardwoods,
please contact AHEC by phone at
202/463-2720, by fax at 202/463-
2787, or consult our web site at

www.ahec.org
°
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L.A. LUMBERMEN -

Continued from page 50

Brad Saterfield, Rich Thomas,
Mike Mactan, and Todd Boranski,
Ganahl Lumber Co., Costa Mesa,
Calif.

The mission of the LAHLC is to
organize charitable endeavors and
to promote practices by word and
deed for the betterment of the
Southern California Hardwood

lumber industry. Its membership
consists of 65 industry leaders.
LAHLC was formed in 1969 with
the goals of “friendship, fellowship
and the promotion of wood prod-
ucts.”
1989, the
Foundation, a 501c3 organization,

Founded in

has been involved in a variety of
forest products educational pro-
grams and activities throughout

9880 Clay County Hwy.
Moss, TN 38575-6332

Contact: 1-800-844-3944
Jimmy Carr - Bobby Collins
FAX 1-931-258-3517
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the United States and Canada.

Since its creation, National
Hardwood Lumber Association
(NHLA) has supported its efforts
and hosted its office in the NHLA

headquarters, located in Memphis.

ATLANTA HARDWOOD -

Continued from page 48

50 species of premium Hardwood
lumber. While Atlanta Hardwood
specializes in  Appalachian
Hardwoods, today the company
processes, distributes and exports
more than 40 million board-feet of
each year,
including a variety of exotic and
imported Hardwoods.

North Georgia Hardwood Corp.
is a concentration drying yard

Hardwood Ilumber

that is a division of Atlanta
Hardwood. This facility special-
izes in processing and drying pre-
mium Appalachian Hardwoods
and Eastern white pine. The com-
pany’s rough mill capabilities
gang-ripping,
straight-line ripping, moulding
and finger-jointing. North Georgia
Hardwood ships truckloads and

include planing,

containers worldwide.

White County Moulding was
founded in 1989 and has been rec-
ognized as one of the fastest grow-
ing woodworking companies in the
nation. The firm cuts its own
knives and is continually adding
to its collection of more than 1,000

patterns.
°

AHMI - Continued from page 44

Korczak said the mortgage indus-
try crisis and tighter credit stan-
dards have combined to lead to the
worst housing slump in 20 years.

“For the first time in two decades,
wood flooring sales have dropped,”
he said, citing Floor Covering
Weekly, which reports shipments in
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2006, were 10.6 percent below
2005.

“The wood flooring industry is
adjusting by listening to changing
consumer demands and cus-
tomization,” Korczak said.
“Today’s consumers aren’t looking
to duplicate their neighbors; they
want something totally unique.”

One industry trend is wider
plank flooring, which allows for a
variety of decorating styles, from
elegant to comfortable, he said.
Borders continue to grow in use
and give a custom look at minimal
expense.

Multiple species are also gaining
in popularity and the combina-
tions are endless. Korczak said the
green movement is only going to
increase the attention and market
for wood flooring especially inter-
nationally.

“Everyone realizes the down
cycle we are in now and we
received valuable information
about things that are happening
that are encouraging,” said Tom
Inman, AHMI president. “We are
hearing more and more about
‘green’ products and are working
closely with NWFA to help pro-
mote Hardwood flooring.”

The association is expecting
results of its Life Cycle Analysis of
solid Hardwood floors. The report
will provide a detailed analysis of
the impact wood flooring has on
the environment from a seedling
in the forest to wood flooring and
is expected this year.

The Inter-Industry tours began
at Mullican Flooring’s finishing
operation. Participants learned
about Mullican’s factory finishing
process, research into new prod-
ucts and use of AHMI Verified
Sustainable promotion. The tour
included the finishing area, test-
ing laboratory and hand-sculpt-
ing.

ABS Truss is owned by AHMI
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member John Graybeal, who also
owns McCloud Lumber. The truss
plant manufactures walls and
trusses for residential and com-
mercial building.

“The tours were well-received
and everyone enjoyed learning
what each company did and seeing
the process,” Inman said. “It is
extremely informative to see
Hardwood lumber manufactured

into a finished good and most
appreciated the attention to detail
required at the truss plant.”

The AHMI Board of Trustees
met recently and received an
update on the plan of work for
2007 and financials. The board
named Mark Vollinger to replace
Ed Ramsey as the AHMI repre-
sentative on the Hardwood
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AHMI - continued

Federation and also approved a
contribution to the Great Smoky
Mountains Heritage Center.

The next meeting for AHMI is
the 2008 Annual Convention on
Feb. 20-24 at the Marco Island
Marriott, Marco Island, Fla. For
more information about the meet-
ings and tours, please contact
Inman at the AHMI office at (336)

885-8315. °

TRINITY - Continued from page 43

into Louisiana and up into

Oklahoma.”

With a multi-drop truck itiner-
ary, Trinity includes protective
packaging for its inventory of
high-grade lumber products. “If
we don’t hear anything back from

Season’s Greetlng

from:
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STILES
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Kathryn Christie, Tommy and
Caroline Stiles

the customer (about quality after
shipment), that’s good — that’s our
goal,” said Cortez.

Twenty-five employees operate
Trinity Forest’s two facilities. In
Hurst, nine employees keep the
yard and mill rolling with season-
al assistance from temporary
staff. Office personnel include five
sales people and two work in the
administrative office.

Three  staff
Albuquerque, New Mexico com-

members in

plete the crew.

In addition to Cortez, key per-
sonnel at Trinity include Greg
Ryback, president and owner;
Jerry “Dirty Red” Anderson, yard
supervisor; Scott Morris, sales-
man and buyer; Antonio Para, mill
supervisor; Dion Ingersol, assis-
tant mill supervisor; and Scott
Howe, assistant mill supervisor.
Adam Morris, Scott Morris’ son,
was also recently added to the
sales staff. Joe Cortez still comes
in one day a week so as not to
interfere with his golf.

When you add up the experience,
Trinity’s core staff boasts well over
100 years of know-how in the lum-
ber industry — yet another reason
for the company’s continued pros-
perity.

Trinity Forest Industries holds a
variety of memberships in several
lumber associations, including
Western Wood Products Assoc.
(WWPA), the North American
Wholesale Lumber Assoc.
(NAWLA) and the Fort Worth
Lumbermen’s Assoc. The compa-
ny’s new Web site is trinityfor-
est.com. For more information,
call Keith Cortez or any of the
sales staff at 817-268-2441.

WM OHS - continued from page 35

“mortise and tenon” joinery of the
cabinet doors, Wm Ohs adds dow-
els. Center panels “float” within
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WM OHS - continued

the mortised cabinet door frames
and are allowed to expand and
contract, as wood will do, with
changes in humidity.

To manufacture its cabinets Wm
Ohs utilizes about 2 million board
feet of Hardwoods annually. The
company buys Alder, Cherry, Oak,
Mahogany, Walnut, Maple and
pine.

“The darker stains are very pop-
ular right now, so we are not buy-
ing as much Maple because it does
not stain as well as the other
species,” Cilli said. “We mostly
purchase from wholesalers.”

Wm Ohs manufactures four dif-
ferent styles of cabinets. Theme
Stylings is the Wm Ohs original
and flagship cabinet program. It is
a multiple-style collection of art-
fully detailed kitchens inspired by
timeless furniture traditions from
Europe and America.

Renaissance, the company’s most
refined cabinet program, is the
genesis of classic new ideas and
aesthetic detail in traditional
kitchen styling. Renaissance 1is
expressly designed with specific
classic details that compliment
especially elegant traditional
homes.

The Architectural series is an
attractively priced, made-to-order
cabinet program that allows the
kitchen designer to create a multi-
tude of individualized door
stylings in several wood species.
Wm Ohs Architectural Series
offers a wide selection of hand
glazed finishes including -cus-
tomized finishes. This is the Wm
Ohs ‘style-your-own-door’ program
of generally simpler and more eco-
nomical details.

And finally, Transitions is the
newest Wm Ohs cabinetry pro-
gram. It represents a departure
for a company previously known
only for its traditional design spe-
cialty. Transitions is a venture
into the soft contemporary side of
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clean, but beautifully crafted and
finished wood cabinetry.

When Bill Ohs started designing
traditional kitchens, he thought-
fully studied the manner in which
people use their kitchens today.
And as he studied, he developed
the concept of four basic kitchen
furniture elements that anchor
the classic kitchen room: the

hearth, table island, pantry and
hutch. Of course, each element is
designed and manufactured at the
plant.

William Ohs founded the compa-
ny in 1972 in a three-car garage
shop. He began his business hand-
crafting custom built-in libraries
and casework for residential cus-
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WM OHS - continued

tomers. Over the years, this resi-
dential product focus shifted to
manufacturing premium theme-
styled kitchens.

As an industry pioneer, Ohs
developed a unique method of
casework construction using
European, frameless 32mm sys-
tem techniques to create tradition-

al furniture appearances without

the unsightly aspects of modulari-
ty.

He also sought to infuse his work
with the appearance of antique
furnishings, and quickly became
known for techniques for aging
woods and for applying glazed fur-
niture finishes.

Ohs combines the quest for prod-
uct perfection with a persistent
creative energy. This enthusiasm

translates into the company’s
“To provide
customers with the most elegant,
classic kitchens made in America.”

foundational vision:

And that vision allows for slow
steady growth.

“We aim for about a 10 percent to
15 percent growth per year,” Cilli
said. “Also, new products are
always
launched.”
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Companies that manufacture wood" |
products need to know they will'receive | -
_ . quality-material from-a source they can: L (:

_' trust.-The solutionis Musser Lumber,

= Musser.is.a family owned.business, -~ \
located near the intersections of Inter- 1 | =" TN
states I-81 and 1-77 in the beauti- Il Mike cosdd only figurc-oul

~ful'mountains of Southwest Vir= hewv Lo rup this!
ginia. The Mussers know lum-
ber. Mike Musser began the - y i For
company in 1968. Through the | s R
years his company has evolved - o
-z fmm-as;mpie sawmrll-upetanonw

Darker stains in kitchen cabinetry are very popu-
lar now, according to the presdent of Wm Ohs Inc.,
Denver, Colo., manufacturers of four different
styles of quality kitchen cabinets.

example, the company
recently launched a new custom
closet line that features the com-
pany’s exceptional quality of work-
manship and hand-crafted design.

Responding to customers’ requests
mills, several Luatum sorting

mills, a-custom dimension mill,.a
pallet dimension operation, and a
custom millwork facility. Musser
Lumber-prides itself-on its unique
abﬂtty tc offer quality lumber, cus-

for custom closets, Wm Ohs now
offers closet cabinetry to comple-
ment the styling of the company’s
existing kitchen, bathroom, and
vanity cabinetry.

The new Wm Ohs closet line is
available in every wood, finish,
and design that the company cur-
rently offers, including their popu-
lar Tuscan, English, and French
Country styles.

As kitchens continue to be the
most important room in the home,

. [ ’

%w

200 Shoal Ridge Drive, Rural Retreat VA 94368
www.mussetlumbet.com * email: ed@mussetlumbet.com
(888)890-8403 toll free * (276)686-5113 phone * (276)686-5169 fax o

_.‘_‘:..‘..1!_;.. and Wm Ohs Inc. keeps quality

handcrafted products as its back-
bone, the company should enjoy
many more years in the industry.

84 Merry Christmas From NATIONAL HARDWOOD MAGAZINE



FORECASTS - Continued from page 67

ensuring a healthy timber resource
for future generations. Other issues
regarding unfair trading practices,
illegal logging, and LEED Building
Standards are beyond the reach of
individual companies. With the help
of the Hardwood Federation our col-
lective concerns are being addressed
on Capitol Hill.

When I started working in this
industry I was told, “The Hardwood
lumber business is not for those
with a weak stomach.” Those words
have a lot more meaning to me
today than they did 15 years ago!”

Scott Whittington
Dixie Plywood & Lumber Co.
Duluth, Ga.

We anticipate improved market
conditions in 2008 and have been
challenged this past year by the
downturn in the housing industry.
Our solution will be to build onto
our existing customer base and con-
centrate on continued quality cus-
tomer service.

Jim Johnson

Hughes Hardwood
International Inc.
Collinwood, Tenn.

Due to high fuel costs and a
depressed housing market, I look for
a slow beginning in 2008, with mod-
erate second/third quarters, fol-
lowed by a strengthening fourth
quarter.

Our customers’ forecasts are not
any more optimistic for the same
reasons.

Too much production for current
market conditions will cause more
sawmill closures, which should have
a positive effect with supply/
demand. Consumer confidence will
affect the domestic market. I feel the
White Oak demand for export will
slow the first of the year, but
depending on the weather, will firm
back up by March if the dollar does-
n’t strengthen. I look for consistent
demand for export White Oak strips.

Moving Red Oak will be a big chal-
lenge for many people. We learned
that quality drying, good color and
on grade lumber will help ensure
our Red Oak customers keep coming
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back for more.

Like so many others, our largest
dimension customers have out-
sourced the majority of their busi-
ness to China. In order to help offset
these losses, we recently added new
machinery to our dimension facility
that allows us to focus on the needs
of the smaller kitchen cabinet man-
ufacturers. With increased market-
ing, we hope to substantially
increase our cabinet door/compo-
nent production by early 2008.

Jeff Leonard
Leonard Lumber Co.
Durham, Conn.

We're optimistic in the Northeast
due to amount of construction
underway. Our customers indicate
they expect business to be about the
same in 2008 as 2007. They've all
seen a drought this year, but they
are still selling lumber even though
there has been considerable nega-

Please turn the page

o Veneer Logs
e Lumber:

eAsh
 Basswood

. Red md White Oak
o Poplar
r Strips
d Dimensions

[ 5 ey MANUFACTURER AND EXPORTER OF :
QUALITY PENNSYLVANIA HARDWOODS |

ig and Band Resaw Mill

derek@wheelandlumber.com
ill@wheelandlumber.com
|: damen@wheelandlumber.com

PARTNE PA Sustainable
Forest Initiative
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MERRY CHRISTMAS
and Best Wishes to us all
for a Prosperous Year 2008!

We thank our many customers, old and new,
who worked with us during this past year.

We enjoy helping our hardwood producers
save money and improve quality and yield
with the ANCHORSEAL family of products.

And remember, all winter long we've got you covered
with winterized ANCHORSEAL.

ANCHORSEAL"®

END SEALER FOR LOGS AND LUMBER

U.-C COATINGS CORPORATION
P.O. Box 1066N - Buffalo, NY 14215 - U.S.A.
Fax: 716-833-0120 Tel: 716-833-9366
website: www.uccoatings.com email: nhm@uccoatings.com
USICN Toll Free: 1-888-END-COAT [363-2628]

Regional Stocking Warehouses

Wisconsin Rapids, WI
Louisville, KY
Portland, OR

Buffalo, NY
Jackson, MS
Guelph, Ontario

Durham, NC
Huntington, WV
Montréal, Québec

FORECASTS - continued

tive publicity regarding our indus-
try.

In 2008, the major challenge will
be keeping sales up. We'll need to
work harder and remember it’s
important to not take any customers
for granted. We're not able to raise
product prices in this market and
we’ll continue to control costs.

We've constantly tried to upgrade
our equipment and facilities in order
to better serve our customers and
we're very modernized. We finished
up a new branch in 2006, as well as
a planing mill, and we had planned
to bring in new equipment next
year, but we are considering putting
a hold on that.

Daniel L. Bohannon
Bohannon Lumber Co. Inc.
Orange, Calif.

In 2008, we anticipate working
very hard to maintain our business.
In our area, the slowdown in con-
struction has forced our business
into the situation we now face. We'll
be proactive in regard to our cus-
tomers’ needs in order to retain their
business.

Customers indicate that their busi-
ness is down, but it’s difficult to pin-
point exactly how much.

We'll expand our product line in
2008 to counter the industry slump
by offering Teak from Panama.

Skipper Beal
Beal Lumber Co. Inc.
Little Mountain, S.C.

Lack of demand from customers has
been the overriding challenge of 2007,
and unless our production falls, 2008
should be flat to down.

Our customers have given up fore-
casting our market and we may be in
uncharted territory now. In 2008, we
will look hard at credit, our costs and
efficiencies of our operation.

Due to the current market situation,
we have no plans for expansion at this
time, only capital improvements.

Merry Christmas From NATIONAL HARDWOOD MAGAZINE
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Season’s Greetings

FORECASTS - continued

Peter Solberg
Coulee Region
Hardwoods Inc.
Bangor, Wis.

We forecast a steady to 2 percent up R ES I

market. Through the “slow period” we

have maintained our sales position and L U M B E R I N C
’ .

have seen some increased demand.

[ H m ”
Midwest customers are showing a steady to increasing u“a"tv Hardwood Lumber and Hnﬂ"ng

market position and forecasting this to continue. The P.0. Box 458, Hwy. 41 South Buena Vista, GA 31803
Tel: (229) 649-9328  FAX: (229) 649-9585

Quality Bandsawn Hardwoods
Produce 17 million ft. annually + 500,000’ kiln capacity
Newman 282 planer - Straight line rip capability

West Coast customer base remains a little more pes-
simistic.
The struggle of manufacturers with imports will contin-

ue to be a major challenge. The lower value of the dollar Export prep and shipping - Width sorting available
may start to have a more significant impact if it becomes Species: Red Oak, White Oak, Ash, Poplar
viewed as a long-term position. Lumber Sales: Roland Weaver ~ 229-649-9328

We are starting to experience a need for additional Kevin Cloer 229-649-9328

Brad Bradley 706-754-8221

“Quality Hardwood Flooring”
75,000 SF Manufacturing facility Producing 2'/s, 3'/s, 4, & 5” Flooring
Wendell M. Cramer Contact
Kevin Cloer - E-mail: kcloeroakcrest@windstream.net
W.M. Cramer Keith Waldrop - E-mail: tkwaldrop@windstream.net

capacity and are considering options for 2008-2009.

Ll.lmbel‘ Company “For unto you is born this day in the city of David, a Savior
Hickory, N.C. which is Christ the Lord.” Luke 2:11

As we wrap up this year, many of us
would like to view the approaching year
with optimism. In my opinion, the year
2008 will start out slowly. Most likely,
by September we will see some improvement. The

decrease in Hardwood production will ease the effects
from currently slow business conditions. Home building
should start rebounding somewhat after 2008 elections.
Previously during big election years, our business has
been somewhat flat. We have been through these slow
times before, but it seems more difficult each time.
Throughout each downturn, we expect more bankruptcies
and closings, but fortunately, the Hardwood people have
persevered. Hopefully everyone will survive these very
tough times.

Tommy Maxwell

el Hardvood SERVING THE WORLD
Monticello, Ark. FOR OVER 75 YEARS

Specializing in 4/4 Hardwood Lumber

Due to a soft market and stiff foreign
competition, the Winter will be slow,

Cummings Lumber Co. Inc.

but there should be a slight pick-up in PO. Box 6, Troy, Pa 16947
business in the Spring. Phone: 570-297-47gé clci,com
Most of our customers feel like their business will be fair {,g \SNQ)WZC?ZIZCZ)m umm1ngs
in 2008 and that they will be able to gain market share PUMBER COMPANYLIING

Please turn the page

cl.com

r. - President | Lar! er - Sales | Chip Cummings - Sales
la chip@clel.com
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Warmest Wishes for a I
Happy Holiday Season

from all of us at I

L COMPANY
I

JW. McKittrick Lumber Company
We’d liKe to thank all of our customers and (umber I
suppliers who have helped us through the years.

lumber in 4/4 through 8/4 thickness (green or kiln dried) in all
grades, please contact...

J.W. McKittrick Lumber Company
P.O. Box 2004 - Camden, South Carolina 29020
Tel: (803) 432-4108 - Fax: (803) 432-4915
e-mail: mcklumbr@bellsouth.net
SALES: Jack McKittrick and Cliff McKittrick

I For those in need of fine Appalachian and/or Southern Hardwood I

WWW logtags.com

W 92204 ¢ m .

Hae;@ BESSG‘& - .
B U0l e

Tags Available:
¢ Bar Code ¢ Break-Off Tab ¢ Alpha & Alphanumeric
Hammer ¢ Tag Holders
Laser & Hot Marker Tags Available
Tags for Pulp Now Available!

Haglof Inc. # 100 Solleftea Drive  Madison, MS 39110
TEL: 601-856-5119 ¢ FAX: 601-856-9075

FORECASTS - continued

during the Winter and Spring.

The major issues we face are a fair to poor market. We
will respond to this challenge by continuing to make qual-
ity products and provide excellent service to our customers
while keeping the lines of communication open. We will
also continue improvements in manufacturing operations
while keeping costs at a minimum.

We plan to search the market for new product lines that
our will benefit our customers.

Tim Kassis
Kretz Lumber Co.
Antigo, Wis.

I believe that 2008 will be a very chal-
lenging year for anyone in the wood
products industry. I do not see things
improving in the housing industry at
least until the second half of the year
and that is being optimistic. Our industry will be curtail-
ing supply in some cases, not by choice, but because of the
lack of logs and lumber availability.

Our customers are telling us that they do not see much
improvement in 2008 due to the slow housing market. We
feel that markets in the domestic sales will remain slow.
We do see that because of the value of the dollar that our
opportunities offshore might give us better markets.

David Mayfield
Mayfield Lumber Co.
McMinnville, Tenn.

The first words that come to my mind
is: “GOD bless the flooring industry.”
These last few years have seen dramat-
ic and unsettling changes in the lum-
ber industry. My mind automatically
thinks about the flooring industry because they have
taken up much of the slack in the No. 1 Common Red Oak.
I cannot remember a time when most flooring manufac-
turing companies have taken so much of the No. 1
Common. It has benefitted all of us in one way or another.
Mayfield Lumber is primarily an FAS user in the Red Oak
and decent volume markets for No. 1 Common are hard to
find. Most mills in our Appalachian Forests have about 30
to 50 percent of their production burdened with Red Oak.
Without flooring mills purchasing the 4/4 No. 1 Common,
there would have been chaos. By receiving so much 4/4 No.
1 Common Red Oak, the flooring mills have sustained the
mills to the point they could produce 5/4, 6/4, 8/4, FAS for
us and many others. So, a big thanks to the flooring indus-
try.

Next on my mind is the increased cost of doing business!
Everything we purchase has gone up in price. These
increases have had a serious impact on everyone’s bottom
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line. Freight, fuel, parts, utilities, maintenance supplies,
office supplies, labor, healthcare, the list seems endless.
But, in survival mode everything must be accounted and
figured. It seems that some just don’t get it...a cost is a
cost is a cost! In this era of lumber, everyone’s margin for
error is narrow. Instead of having a double digit margin,
the margin in today’s market is tilted toward the smaller,
single digit number. This is a frightening and challenging
aspect of remaining competitive and profitable. When you
have reduced and reduced your cost and still seem upside
down, it is time to re-access everything. You hear weekly
of mills that are closing and will not reopen. Will there be
enough production to go around? One thing that has
always been constant is the fact that supply will find
demand. Always has, always will.

Who will be prosperous in 2008? Mayfield Lumber I hope.
We are in the same situation as everybody else. Watch
cost, listen to customers’ needs, buy quality lumber,
process lumber properly, and sell at a level to make a prof-
it AND sell to someone that will pay. Accounts receivable
are a big worry and justifiably so. You see and hear of com-
panies that are good one month and gone the next month.
Everyone has a limit to the depth of their pockets. I have
said it before many times in this publication, “the sur-
vivors will be the quality conscience companies.”

The ones that will not prosper are the companies that
choose to do business without eyeing quality. Shipping
your problem to someone else for them to deal with, it is
just plain wrong. Whether it is miscut lumber, poor edg-
ing, poor trimming, stain, poor color, wrong moisture con-
tent, wrong lengths, wrong widths....all of these add up to
an unsatisfied customer. Think about it, the times have
changed when the domestic furniture industry would
cover a multitude of errors...NO MORE...they are mostly
gone. Everyone must get on the same page and realize
that their quality is the only hope they have to surviving.

Our customers tell us that they expect a 7 to 15 percent
slowing in 2008. The exports to the Far East will continue
with more attention paid to quality. Blending grades are
vanishing and that is good. Russia is implementing new
regulations for their forest products exporting...good news
for the USA. The Euro is at an all time high, which bodes
well for exports. Canadian rates are at an all time high,
again good for exports. Without our exports, we could be
extinct! Our export percentage has increased every year
since 2003. There is nothing we can do to change this
trend.

Attrition is happening with the loggers, the sawmills, the
yards, the endusers and it is all about supply and demand.
Will there be enough lumber to satisfy everyone? Yes!
Supply will find demand somewhere...be it logs, be it lum-
ber, be it flooring, be it millworks, be it homebuilding. We
are going to lose some good companies that circumstances
dictated. We are going to see some consolidation...some
that made a good fit and some that were a must. We
acknowledge no one is beyond reach.

Please turn the page
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INDIANA WOOD
PRODUCTS, INC.

58228 County Road 43, P.O. Box 1168
Middlebury, Indiana 46540
Phone: (574) 825-2129 FAX: (574) 825-7519
HARDWOOD LUMBER SALES:

Rick Hetler - rick@indianawood.com
Charlie Steiner - csteiner@indianawood.com
Bill Tusing - bill@indianawood.com
VENEER LOG SALES: Dean Howard

MANUFACTURERS OF FINE QUALITY INDIANA &
MICHIGAN GREEN & KILN DRIED HARDWOODS

- 200,000’ kiln capacity

- 625,000’ pre-dryer capacity

- inspection after kiln drying - mixed truckloads

- container loading - export preparation
- 1,000,000’ kiln dried inventory

- surfacing
- straight line ripping

red oak, white oak, cherry, white ash,
poplar, hard maple, soft maple,
hickory, walnut

Contact us
for fine
Hardwoods

3530 Jonathan Creek Road
Waynesville, North Carolina 28785 U.S.A.
Tel: (828) 926-1621

Fax: (828) 926-3383 m
E-Mail: mail@oaksunlimited.com =
* Website: www.oaksunlimited.com
Contact: Joe Pryor, Mark Taylor

or our other salesmen

White Oak ® Red Oak

A view of some of our lumber air drying in our shed.
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Mevwy Christmas

RoyOMartin

* FSC certified lumber

580,000 acres of company-owned timberlands
* 50 million feet annual production

* Pre-dryer 750,000’

* 1.4 million dry kiln capacity

Species: ash, red oak, hackberry, sweet gum, cypress,
Shugaberry’, pecan, white oak & pine

Sales: Pat Abney, Stanley Anderson & Bert Campbell

Manufacturers of Fine Louisiana Hardwoods

;:: % Since 1923 % :g

P.O. Box 1110
Alexandria, LA 71309-1110

Phone (318) 448-0405 U.S. Watts (800) 299-5174

Fax (318) 443-0159

www.royomartin.com

{"Batey, LTD.

i m.w‘) Lumber For A

Lifetime.

Phone: 319-986-5524
Toll Free: 877-SAWLOGS
Fax: 319-986-5710

Email: sally@bateyltd.com
Sales: Sally Johnson

Specializing in g%
Walnut, Soft Maple, ™
White Oak and Red Oak
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I appreciate this space that National Hardwood
Magazine has given to me. I am not trying to cure all the
ills of the lumber. I am just trying to raise the awareness
of issues that I hold to be of highest priorities. I wish suc-
cess to everyone and hope for you a great 2008. I want to
make you aware that several of our industry organiza-
tions are fighting for our cause in Washington, D.C. I chal-
lenge you to look at them and especially the Hardwood
Federation as your friend. Please get involved for the
future of us all.

Wishing you the very best of the holidays.

Fred Blackmon
Heritage Forest Products Inc.
Deland, Fla.

As T begin this 2008 forecast for our
industry, I am torn between optimism
and pessimism as they fight for the
right to be dominant in my thoughts.

Given the absence of any earth chang-
ing events, I think it will be a real struggle, but similar to
the year we are concluding. At the wholesale distribution
level, the orders are smaller than a year ago and require
more selection for widths and lengths than I can recall in
my 34 years of being in this business. I don’t see anything
on the horizon that would change things dramatically to
the positive, but with hard work I see a slower paced
recovery than most of us would like.

Our customer base is seeing similar erosion of the better
year they encountered in 2006 with all of them hoping for
a better 2008. That being said, there are many instances
of cutting back in work force size and playing it “close to
the vest” for the near term. For most of them, 2008 seems
very uncertain based off of the deterioration of their order
files and all the poor housing news they see and hear.

Uncertainty for 2008 runs the gamut of rising fuel costs,
lack of experienced labor, shrinking margins and erratic
world events.

Even in the face of all that negativism, we remain opti-
mistic that 2008 will still be a good year, not necessarily a
great year. We still see plenty of opportunities out there in
all areas of our business—Hardwoods, softwoods, flooring
and sheet goods.

We are exploring other locations for expansion as the
year begins. If the right people become available, I believe
the timing might be right before the year is over.

That being said, no matter what size we are, our goal, as
it was when we began 22 years ago, is to be the very best
that we can be and let others worry about being the
biggest!

Merry Christmas From NATIONAL HARDWOOD MAGAZINE
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Tom Inman
Appalachian Hardwood
Manufacturers, Inc.
High Point, N.C.

Appalachian Hardwood Manufactur-
ers, Inc. embarked on an exciting pro-
motion in 2007 that we believe will pay
dividends to members in 2008.

The “Appalachian Hardwood Verified Sustainable” pro-
gram is educating consumers of wood that the Hardwood
timber resource in the Appalachian Region as defined by
AHMI is sustainable — meeting the demands of today

without compromising the needs of the future. The deter-
mination is based on research from the U.S. Forest
Service, which finds that the timber growth to removals
ratio in the 344 counties of Appalachian is 2.3 to 1. The
area has more than 65.4 million acres of timberland, an
increase from 10 years ago, and the volume of timber
stands at more than 115 billion cubic feet of trees.

That message is being received by manufacturers who
are joining the “green” or “sustainable” movement. Many
are seeking proof that the lumber resource they are using
is sustainable so they can pass that information on to
their consumers.

The AHMI program enables them to understand that
Appalachian Hardwood lumber is sustainable. We believe
that questions about green sourcing will continue to rise
in 2008 and the Appalachian Hardwood Verified
Sustainable program will keep AHMI members in the
marketplace for sustainable Hardwood lumber products.

The overall forecast for American Hardwood lumber in
2008 is maintenance, many producers and distributors
believe. As market conditions for U.S. housing and wood
products are projected as flat for the year, Hardwood lum-
ber producers are preparing for at least two quarters of
production and sales matching the final quarters of 2007.

Many producers of Appalachian Hardwood lumber
reported slight declines in production in 2007 while sales
for the quarters were mixed. A common report was sales
gains one month, sales losses the second month and a sta-
bilization the third month.

That is forecast to continue into 2008 until the housing
market turns the corner and the inventory of homes for
sale is reduced. Hardwood flooring, cabinets, millwork
and furniture inventories are high and new home con-
struction has declined.

A bright spot for Appalachian Hardwood lumber is
exports. Sales of Appalachian Hardwood lumber into
export markets have seen slight gains in the past 18
months. As furniture manufacturing has moved to off-
shore locations, the demand for Appalachian Hardwood
species has transferred to these locations in China,
Vietnam and Indonesia.

Please turn the page
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TAYLOR - RAMSEY CORP.

P.O. BOX 11888 - LYNCHBURG, VIRGINIA 24506
PHONE (434) 929-7443 - FAX (434) 929-6162
E-MAIL ADDRESS: hardwoods@taylorramsey.com
WEB PAGE ADDRESS: www.taylorramsey.com

COMPANY OWNED:

* Managed Sustainable Hardwood Timberlands
+ 2 Concentration Yards

+ Dimension Plant

+ 1,500,000 Bd. Ft. Dry Kiln Capacity

PRODUCTS:

« Northern/Appalachian Hardwood Lumber -
Green/Kiln Dried

« Dimension

SERVICES AVAILABLE:

« Export Prep and Container Loading
+ Rail Siding

« §2S/Straight Line Ripping 1E & 2E
« Sorted To Width

DIMENSION

« Mouldings

* Moulder Blanks

« Gang Ripped Material

iy W G2
IE‘“‘;A'IF;-. ﬁ I\-‘%'ze_ /

* Please call, fax or e-mail us with your requirements.

The Renewsble Resource

Meeder’s Lumber Co. ano

Meeder’s Dimension
& Lumber Products Co.

 Custom Kiln Drying
* Glued Panels
» Turning Squares
* Northern Hardwoods & Pine
* Primary Species Hard Maple & Basswood
* Dimension Plant
* Sawmill

Family Owned and Operated Since 1947

. , owner/president; Shannon eeder, -
office/administration; Mitch Meeder, plant/production

Happy Holidays!

7810 S. M-88 Hwy.
Mancelona, Michigan 49659
Phone (231) 587-9761 or 587-8611
FAX (231) 587-8333
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Established 1798

J. Gibson M‘Ilvain Company

Main Office New England Office:

P0. Box 222, 10701 Philadelphia Road P.0. Box 294, 127 Rock Avenue
White Marsh, Maryland 21162 Danilson, Connecticut 06239
410-335-9600 + 800-638-9100 860-774-4930 + 800-231-7061
FAX 410-335-3574 FAX 860-774-4790

email info@meilvain.com

tp:www.meivain. com/

Prompt Shipment by our own fleet of trucks/containers as required nationwide.
Complete Moulding & Millwork Facilities
Imported & Domestic Species

Domestic Species
Alder, Birch, Cherry, Hard Maple, N.E.W. Pine, Poplar,
Red Oak, Soft Maple, Sugar Pine, Walnut, White Oak

African Species
African Mahogany, Aniegre, Bubinga, Iroko,
Sapele, Utile/Sipo, Wenge
South American Species
Andiroba, Garapa Decking, Genuine Mahogany, Ipe Decking & Flooring, Jatoba,
Massaranduba Decking, Peruvian Walnut, Purpleheart, Santos Mahogany, Spanish Cedar

European Species
European Steamed Beech, Russian Alder

Asian Species Marine Grade Plywood
Keruing, Philippine Mahogany, Teak Okoume, Douglas Fir, Meranti

6 million BF hardwoods in stock.
Please call for inquiries at either of our locations.
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Linwood Truitt, who is in charge of sales at Beasley, is standing by his
company’s sign that proudly displays their logo.

Beasley Forest Products, Inc. is pleased to announce the capability to
manufacture Cypress to various patterns, i.e. V-Joint, Beaded ceiling,
siding and radius edge decking.

For you, we at Beasley Forest Products, Inc.:

« manufacture approximately 70 million board feet a year of Southern Hardwood
and Cypress lumber products.

+ saw and kiln-dry: Red Oak, White Oak, Poplar, Ash and Cypress in 4/4 thickness.
« have 320,000 board feet of dry kiln capacity.

- offer container loading for Export.

* manufacture pallet components (cut-stock) for the pallet industry.

* saw crossties and pallet cants.

= saw Cypress framing timbers.

+ manufacture Cypress to various pattems.

« offer prompt delivery with company trucks and local trucking companies.

+ anti-stain treat, end-coat and paint all kiln-dried lumber.

Beasley Forest Products, Inc.

P.O. Box 788 « Hazlehurst, Georgia 31539
Phone: (912) 375-5174 ext 107 « FAX: (912) 375-9541
E-mail: bfp9541@bellsouth.net
Web Address: www.beasleyforestproducts.com
SALES: Linwood Truitt
Cell: (912) 253-9000

FORECASTS - continued

It is believed that the economies of these countries will
continue to improve and exporters of Appalachian
Hardwoods will find emerging markets here. Exporters
are learning from their trading partners that an increas-
ing number of products are being built for markets within
these countries.

The desire for the beauty of Appalachian Cherry,
Appalachian White Oak and new looks for Appalachian
Red Oak is increasing as the wealth of these new con-
sumers increases. This should lead to increases in export
sales in 2008.

The chief issue facing Appalachian Hardwood lumber
manufacturers in 2008 will be production. In the last six
months of 2007, a handful of sawmill companies ceased
operation. While difficult for these companies, the loss of
this production capacity should enable the supply to move
closer to the demand and improve the profitability for oth-
ers.

The American wood industry, however, will face greater
competition than ever before from international species of
wood. The industry must remain focused on the promotion
of the sustainability, beauty and working characteristics
of American Hardwoods to compete and win against this
onslaught of species.

Mark Barford, CAE
Executive Director
National Hardwood
Lumber Association
Memphis, Tenn.

First and foremost, 2008 is an election

year, and just in case the industry has
not noticed, politics both in the United Sates and Canada
in a large part determine how successful our industry will
be. The government’s impact on profitability keeps
increasing with every new regulation. In the U.S. we had
felt assured, wrongly as it turns out, that with a pro-busi-
ness congress and a pro-business president, our interests
would be protected. Now with what is perceived to be an
anti-business congress in place, and a change in the pres-
idency seeming likely, involvement with what is going on
in our centers of government becomes even more impor-
tant.

Normally, there might be economic stimulation in the
run-up to the election, but with a lame duck president and
no one in the current administration seeking higher office,
what will be the incentive? We know that housing and
business trends are heading downward, but we are not
going to be able to count on the government’s intervention.

The industry will continue to be in a consolidation phase
in 2008. With the primary growth market for Hardwoods
being exports, many operations cannot participate in that
market and will find current domestic markets flat at
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FORECASTS - continued

best. Wood is good, and will still be used in abundance, but
more of that wood in 2008 will come from sources other
than North America. Distributor and yard members of
NHLA note an increase in demand for imported woods.
Statistics indicate more furniture and flooring is coming
in from overseas every day, and that trend will continue
for 2008 and beyond.

The start of the New Year will be very challenging for
Hardwood lumber producers, and may not show signifi-
cant change during the year. There will always be spikes
in demand for certain grades and certain species that no
one can predict, and those spikes may be enough to carry
us through to the next economic upswing that the wood
industry will enjoy.

As the industry knows, success comes to those companies
that can produce a consistent quality product, can deliver
what they promise, and can stay agile enough to jump on
the hot markets when they are hot. Versatility and adapt-
ability will be important attributes to survive the year
ahead.

CHRISTMAS/2007

100,000 Dry:Kiln Capacit
Dry StoragJe Facilitie;/

Dayid, Jash, Buddy STl
lerry Roberson, standiiigin
~ 1

frght of 12/4 FAS Pops|ETS

Henning, Tennessee 38041
731/738-5021 FAX: 731/738-5027
Email: reelfootlumberco@bellsouth.net
Randy, Terry, David & Odie L. (Buddy) Roberson
Sales: Josh Roberson
E-mail: josh_reelfootlbr@bellsouth.net

Manufacturers of Quality
Appalachian Hardwood Lumber

Route 89 North, Titusville, PA 16354

SALES:

Brian Hughes
Phone: 218-751-3038

Doug Wilson
Phone: 814-827-7934
Toll Free: 877-766-6967 FAX: 218-751-3039

FAX: 814-827-7934 Cell: 218-766-6967

¥ E-Mail: wilsonhardwoods@verizon.net | E-Mail: bhughes@paulbunyan.net

Services: . Species:
kiln dried R Cherry

mixed truckloads Hard Maple

" | RedOak

export prep & i White Oak
container loading Soft Maple

surfacing \lf'\(arut

& E
double end trim a:ij g{%ers
straight line ripping

= For our customers, and others in need we:
# - manufacture and market quality, Appalachian Hardwoods.

« cut approximately 6,000,000 board feet of quality bandsawn
Appalachian Hardwood lumber per year (green or kiln dried),
and we produce pallet lumber and cants as well. Our lumber
is in 4/4 through 8/4 thicknesses.

« sell export quality veneer and sawlogs.

Whether you're Buying or Selling, please give us a call. 2
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W. Springfield, NH

MANUFACTURERS OF:
NORTHERN & APPALACHIAN
Hard & Soft Maple, Red & White Oak,
Yellow Birch, Basswood, Cherry,
Yellow Poplar, Hickory and Beech.
Specializing in Mixed Containers
Green, Air Dried, Kiln Dried
(Thicknesses 4/4-16/4)

G.H. EVARTS

& CO., INC.

Fine Hardwood Lumber

P.O. Box 96  Route 4A
West Springfield, NH 03284
603-763-4525 « FAX: 603-763-4701
Web Site: www.ghevarts.com
E-mail: ghevarts@tds.net
Contact: George H. Evarts + Greg Winnie

TRADE

TALK

Spokane, Wash.—Michael J. Covey, chairman, president
and chief executive officer of Potlatch Corp., based here,
recently presented an overview of the company’s organiza-
tional structure at the UBS Global Paper and Forest Products
Conference in New York City. Covey and EricJ. Cremers, vice
president of finance and chief financial officer, discussed land
and timber holdings, manufacturing facilities, financial per-
formance and growth strategy.

Potlatch is a real estate investment trust (REIT) with 1.5 mil-
lion acres of timberland in Arkansas, Idaho, Minnesota and
Wisconsin. Through its taxable REIT subsidiary, the company
also operates 13 manufacturing facilities that produce lumber
and panel products and bleached pulp product, including
paperboard and tissue.

The firm also conducts a real estate sales and development
business through its taxable REIT subsidiary. Potlatch, a ver-
ified forest practices leader, is committed to providing supe-
rior returns to stockholders through long-term stewardship
of its resources.

°

Charm, Ohio—Keim Lumber Co., headquartered here,
recently completed a 256,000-square-foot addition to its
building materials supply facility. Located in the heart of
Amish country, Keim Lumber services much of the entire
state of Ohio, offering free delivery within 150 miles. The
company’s delivery fleet makes weekly trips to the
Columbus and Cleveland areas as well as a number of other
communities.

Keim Lumber’s facilities are located on nearly 40 acres with
over 635,000 square feet of manufacturing space under one
roof. The firm has its own dry kilns and sawmill to maintain
top quality in its millwork products. The company stocks
over 1.5 million lineal feet of trim in over 150 profiles, and
can manufacture most designs.

Cologne, Germany—Danzer Group, based here, recently
introduced Vinterio, the first product on the global market to
combine the qualities of real wooden surfaces and the prop-
erties of foil-type surfaces.

Vinterio, which is based on many years of intensive
research and development, is Danzer Group’s response to the
increasingly high demands of the market for wooden sur-
faces.

Vinterio is available in two product lines, “Stratus” and
“Nimbus.” “Stratus” is made from a single wood species,
and is ideal for applications requiring a high-value consistent
wooden surface with a uniform look. “Nimbus” combines
various wood species, and allows customers to create indi-
vidual and exclusive designs.

Vinterio is user friendly to work with and easy to process.
Danzer Group uses state-of-the-art technology and equip-
ment to manufacture Vinterio products with consistently
high quality. The wooden surface comes in standard dimen-
sions, and its significantly stronger glue joints make it suited
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for postforming requiring even the smallest radiuses.

Danzer Group operates six veneer factories and five
sawmills in Europe, North America and Africa. These facili-
ties primarily process regional timber to produce high-qual-
ity veneers and lumber. A total of 30 sales outlets worldwide
take care of customer needs. Danzer Group employs a work-
force of some 4,800 staff and posted a turnover of approxi-
mately 410 million euros in 2006. For more information, visit
www.danzergroup.com.

°

Vancouver, B.C.—Dinny Waters recently joined
Progressive Solutions Inc., located here, handling the sales
and account management for the bisTrack product line in the
Northeast. In the ‘80s, Waters pioneered
the use of Dataline software on the West
Coast, and has continued serving the
building materials industry.

“I look forward to getting to know the
impressive group of pro-dealers in the
Northeast, and helping them achieve the -
superior business performance possible [ 8
with bisTrack software,” Waters said. ) £

Randy Faris, bisTrack sales manager, e ﬁ
said Waters is a “very well-respected L% THSh e =00
and well-known professional, versed in Dinny Waters
many of the industry’s legacy software
solutions. His decision to join our team reinforces our belief
that bisTrack is destined to be the market leader in business
software in our industry.”

Progressive Solutions was founded in 1989 to create soft-
ware solutions for the wood products industry. From the
beginning, the company established a tradition of strong
research and development coupled with customer input
when creating its products. The firm has achieved steady
annual growth and earned a leading position for business
software in the wood products industry.

Springfield, Ore.—Timber Products Co. headquartered
here, recently joined with other leading Hardwood plywood
manufacturers in an appeal to U.S. government leaders
investigating unfair trade practices by China.

In his testimony, Joe Gonyea III, chief operating officer for
Timber Products, noted that Chinese Hardwood plywood
imports have grown more than 1,000 percent in the last four
years, and represent 54 percent of all U.S. imports.

Gonyea said many of China’s practices “fly in the face of
international trade rules,” such as substandard environmen-
tal and quality oversights, lack of controls on wood sourcing
and manufacturing processes, and fraudulently labeled
products.

Approximately 70 percent of all Hardwood plywood man-
ufacturers in North America are headquartered in Oregon,
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An aerial view of Robert S. Coleman Lumber Co., Inc.’s band mill
operation with dry kilns.

For fine Appalachian
Hardwood Lumber and
Pallet Stock, contact a

specialist...
Robert S. Coleman
Lumber Company

To better serve our customers, we have a bandmill
and dry kilns at our operation, so for your
Hardwood Lumber needs (green or kiln dried) contact
Robert S. Coleman, Jr. or Jamie Coleman

This is a view of our McDonough headrig that does a great job in
manufacturing quality Hardwood lumber for our operation.

Robert S. Coleman

Lumber Co., Inc.

7019 Everona Road
Culpeper, VA 22701
Office: (540) 854-4628
FAX: (540) 854-5096
E-mail: jamie @colemanlumber.com
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The MANN & PARKER Lumber Company
New Freedom, PA

Sprocify
“M&P Gafd Brand”

Cemtact oudr salea ndhoe in S Freedom ail;
Nhome: (7L 23548934 Fax: (71725350047
Wrhaite: W bI-PG ol Bran i com
1 mpil: salesih-PGoldRrand.com

Southern Manufacturers of 20,000,000 bd. £,
of Bandsawn Red Oak and White Oak, Poplar and Ash

Coby Crager, Operations
Manager of Al-Tom Forest
Products, Inc.

Products, Inc., and Tommy Kelley standing in
front of logs being watered down to keep them
fresh for customers.

We care about producing the best lumber we pos-
sibly can for you, the customer!
Please call or fax any inquiries to:
Kelwood Products, Inc.
Enterprise, MS

Phone: 601-659-7027
FAX: 601-659-3595

Al-Tom Forest Products, Inc.
Waynesboro, MS
Phone: 601-735-2734
FAX: 601-735-2809

}fﬁ you’ll be glad you did!

“27 e can offer you Kiln Dried or Green lumber!

TRADE TALK - continued

accounting for an estimated 2,600 employees. According to
Gonyea, underregulated Chinese imports hurt local compa-
nies that work to provide a strong market for the sustainable
wood products industry and sound environmental practices
to protect forest health.

°

Escanaba, Mich.—Chad Miskovich of Wakefield, Mich.,
recently claimed an eighth victory in his quest to win the
Prentice Loader Championship 10 years in a row. Miskovich
won the Lake States Logging Congress, held here recently,
operating a Prentice 2124 A-frame self-loader supplied by
Schultz Equipment in Iron Mountain, Mich.

The contest raised $950 for Log a Load for Kids through
voluntary contest registration fees and the company’s match-
ing contribution. Through Log a Load, the forestry industry
contributes money to children’s hospitals across the United
States to treat critically ill and injured children.

First, second and third place winners received trophies and
Prentice jackets. In addition, the top 10 all received cash
prizes. First introduced at a loggers’ show in 1972, the
Prentice Loader Championship is a contest in which opera-
tors demonstrate their skill with the loader by picking up
and moving stumps between two checkerboards.

The Forestry Division of Blount Inc., headquartered in
Zebulon, N.C. is a leading manufacturer and worldwide
marketer of timber harvesting equipment and industrial
tractors and attachments including the Prentice and CTR
brand names. Products are marketed through a dealer net-
work to customers in the timber harvesting, materials han-
dling, land reclamation, pulp, paper and lumber mills and
utility businesses.

°

Sparta, Wis.— MacDonald & Owen Lumber Co., based
here, recently made this year’s Inc. 5000 list of the 5,000
fastest growing private companies in America.

The Inc. 5000 rankings are based on a percentage of growth
in sales from the previous year by private companies that
have been active for a minimum of four years.

MacDonald & Owen services the secondary wood products
industry throughout the United States and abroad. The com-
pany, which is Forest Stewardship Council (FSC) certified,
offers dimensional wood parts, sheet goods, custom sanding,
custom chopping and ripped to width material.

Grand Rapids, Mich.—The Business and Institutional
Furniture Manufacturers Assoc. (BIFMA) International,
headquartered here, recently announced formal American
National Standard Institute (ANSI) approval and release of
the following two standards for volatile organic compound
(VOC) emissions from office furniture:

e ANSI/BIFMA M7.1-2007 Standard Test Method for
Determining VOC Emissions from Office Furniture Systems,
Components and Seating

e ANSI/BIFMA X7.1-2007 Standard for Formaldehyde and
TVOC Emissions of Low-emitting Office Furniture Systems
and Seating

The voluntary national standards provide manufacturers,
specifiers and users with a basis for characterizing the initial
release of various airborne chemicals emitted from a furni-
ture workstation and seating. The standards have been
adopted by the U.S. Green Building Council (USGBC) as part
of the LEED for Commercial Interiors rating system, the
Scientific Certification Systems Indoor Advantage program,
the NSF International indoor air quality certification pro-
gram, and partially adopted by the Greenguard
Environmental Institute.
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M?7.1 contains detailed information regarding product sam-
ple selection and handling, the testing methods and air sam-
ple collection, while X7.1 includes the conformance criteria
defining “low-emitting” products. The M7.1 test method has
been adopted by the states of California and Minnesota as
part of their state office purchase criteria for office furniture,
and is currently being considered for inclusion within the
Collaborative for High Performance Schools (CHPS) Low
Emitting Materials requirements.

BIFMA is a not-for-profit organization that provides an
effective forum for members to cooperate and collaborate on
appropriate industry issues. As an ANSI accredited stan-
dards developer, BIFMA develops voluntary product and
industry standards that support safe, healthy and sustain-

able work environments.
°

Forest Park, Ga.—The Southeastern Lumber
Manufacturers Assoc. (SLMA), located here, recently joined
the Essential Worker Immigration Coalition (EWIC), a broad-
based group of national business and trade associations con-
cerned with the shortage of semi-skilled and unskilled labor.

Hank Scott, Collum’s Lumber Products LLC, Allendale, S.C., 2006-2007
SLMA Chairman, presents Bryant Beadles with the chairman’s gavel at the
2007 SLMA Conference in Lansdowne, Va.

EWIC supports policies that facilitate the employment of
essential workers by U.S. companies that are unable to find
American workers. “Immigration reform is a growing con-
cern of our members, so it is a high priority issue for SLMA,”
said Steve Rountree, SLMA president. For more information,
visit www.ewic.org.

In other news, Bryant Beadles of Balfour Lumber was
recently elected SLMA chairman. Richard Elliott Jr.,, presi-
dent of Elliott Sawmilling Co., received the association’s Beal
Award.

°

Augusta, Ga.—Mike Fleming recently joined the sales staff
of Highland Hardwood Sales, headquartered here.

“I am looking forward to the challenges of the Hardwood
wholesale business,” said Fleming, who began his career in
1978 with J.P. Hamer Lumber Co., based in Kenova, W.Va.

At Hamer, Fleming inspected Oak flooring at locations in
Burnside, Ky., Kenova and Ronceverte, W.Va. He managed
the lumberyard and worked as a kiln operator for
Hammermill Hardwoods, based in Monterey, Tenn., begin-
ning in 1980.

In 1984, Fleming moved back to his hometown of Red
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GiLBERT HARDWOODS, INC.

P.O. Box 129 « Trinity, NC 27370
Phone (336) 431-2127
Web site: www.gilberthardwood.com

Attention to detail is what helps us stand out as a supplier of quality Appalachian
Hardwood lumber. We work hard to make sure you receive the best lumber yield

for your investment.

f

0L

i

Subsidiaries at:

North Carolina

Gilbert Hardwood Centers, Inc.
P.O. Box 129, Trinity, NC 27370
Tel. (336) 431-2127

Fax (336) 861-1939

Outside NC 1-800-334-2808
Inside NC 1-800-422-8295
E-mail: gilberthc@northstate.net

President/Co-owner:
John Henderson
Sales Contacts:
Gary Hill

Ed White

Scott Jarrett

Regina Henderson

Tennessee

Gilbert Hardwood Centers, Inc. of TN
P.O. Box 130, Huntland, TN 37345
Tel. (931) 469-7508

Fax (931) 469-7583

1-800-624-3551

E-mail: ghctn@tnns.net

President/Co-owner:

John Henderson

Vice President/General Manager:
Steve Turner

Sales Contacts:

Roger Keith

Stanley Trentham

Jeff Brothers

Holly Stewart

At each location, we have 300,000 BF of Dry Kiln capacity and
2,000,000 BF of KD inventory. We offer our customers surfacing on

2 sides with our Yates American B-

24 Planers and/or straight line rip-

ping. We make your delivery of quality lumber in our Roll-Tite cov-
ered trucks which keeps your lumber clean and consistently dry while

in transit.

Call us when we can be of service.

* | Red River Hardwoods, Inc.

| 588 Lofty Heights Road Phone: (606) 663-0974

P.0. Box 696
Clay City, KY 40312

Fax: (606) 663-5977
SALES: Cody Ginn

Some of the Quality Appalachian forest products we manufacture from
our two modern sawmills, Hardwood concentration yard with 200,000 bd.

ft. of dry kiln capacity and a dimensi

« green and/or kiln dried lumber

« dimension parts

* cut stock

» mouldings

« finger-jointed blanks

* S4S
We'd like to be your supplier for
Quality Appalachian Hardwood

Lumber and/or Dimension...

Please give us a call at
(606) 663-0974

whenever we can be of service!

"
State-of-the-art machinery at our
operation includes a Dimter OptiCut
450 chop saw, made by Weinig, and
a LuxScan scanner.

on plant includes:

Shown here in our large dry storage
shed are several bundles of 8/4 fin-
ger-jointed Poplar, 4/4 FAS Poplar
and 4/4 finger-jointed Poplar that are
about to be shipped to some of our
customers.

2 |

A Taylor glue reel machine, capable
of gluing up to 16 foot panels that
are as wide as 30 inches, is another
piece of modern woodworking
equipment at our plant in Clay City,
KY.
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W.N.C. Dry Kiln
Marion, N.C. and Morganton, N.C.

“Manufacturers of Kiln Dried Hardwood”

Kiln Dried & Green Lumber Available Q
Sales: Joe Lyle or Ervin Ruff (ﬁ
Phone: 828-652-0050
Fax: 828-659-1957
E-mail: wnclumber@yahoo.com

0 ¥ oloo »0le § O &)

R

Export Packaged

“Appalachian Quality”

%}@Q\?@\@ﬁfg@

20)
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YOUR SOURCE FOR

Red Oak, White Oak,
Hard Maple, Soft Maple,
Walnut, Cherry, Hickory

GREEN LUMBER

Total Annual Production 6,000,000’

&

J.H. LUMBER

10000 NORTH GIRDLE ROAD
MIDDLEFIELD, OHIO 44062

PHONE/FAX: 440-693-4424
(CALL BEFORE FAXING)

CONTACT:
JONAS OR MARTHA HERSHBERGER

TRADE TALK - Continued

Boiling Springs, Tenn., and spent 23
years at Macon Hardwood Lumber Co.,
which is owned by his wife’s family.

Fleming and his wife, Fonda, have one
daughter, Maranda, who is a senior at
Tennessee Technological University in |
Cookeville, Tenn. He is a graduate of the
National Hardwood Lumber Assoc.
(NHLA) Inspection School in Memphis,
Tenn.

Highland Hardwood Sales was started
in 1986 by Robert L. Moore, C.L.
Markland, Dave Redmond and others who made a commit-
ment to form a wholesale Hardwood lumber company that
would separate itself from the industry norm.

Mike Fleming

Drummondville, Que.—Tom Collet and Jean-Paul Lupien
recently joined Foresbec Inc., located here, as territory man-
agers/sales representatives. Collet, based in Eugene, Ore.,
will handle sales for

the Pacific
Northwest, while
Lupien, based in

Drummondville,
Que., will work as a
salesman for the
American market.

Both men will be
responsible for
developing the lines
of North American
and exotics Hardwood lumber. Collet will also supervise and
fuel the development of Foresbec’s sales in east and south-
east Asia. Lupien, who will supervise the company’s team of
sales representatives, will oversee the development of U.S.
sales of Hardwood lumber.

Collet and Lupien are both veterans of the Hardwood lum-
ber industry. Foresbec Inc. manufactures high-quality
Hardwood lumber since 1979 and sells its products over 45
countries. The company produces Red and White Oak, Black
Cherry, Black Walnut, Grey and Red Elm, Hard Maple, White
Ash and Yellow Birch (4/4 through 12/4, KD).

Foresbec keeps a 3 million board feet kiln dried Hardwood
lumber inventory, and has a drying capacity of 2.2 million
board feet in Drummondyville. The firm distributes a wide
array of kiln dried exotic Hardwood lumber including
African and Santos Mahogany, Sapele, Spanish cedar,
Merbau, Kempas, Baltic Birch, European Beech, Jatoba and
Ipe.

Tom Collet Jean-Paul Lupien

Starkville, Miss.—Mississippi State University’s Forest and
Wildlife Research Center, based here, recently received an
endowment to help develop eco-friendly wood preserva-
tives. The endowment, funded by a land gift from Harold C.
and Claire Lucas, was used to establish the Lucas Laboratory
for Advanced Biodeterioration Research.

Approximately 10 percent of forest products in Mississippi,
which contribute $4.3 million to the state’s economy annual-
ly, are lost to weather, insects and other destructive elements.
Wood preservatives are used to protect against losses, but
there are environmental issues and toxicity problems
involved.

“The vision for the laboratory is to be a leading force in the
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development of environmentally
friendly methods for understanding
and controlling the biodeterioration
of wood products,” said Darrel
Nicholas, co-director and professor in
forest  products. “The Lucas
Laboratory will use a team approach
involving other MSU departments,
industry, universities and federal labs
to improve methods for preserving
wood.”

The lab will also study the positive
side of wood decay processes, which
include converting biomass to fuel
and bio-treatment for contaminated
wastewater, air and other emissions.
Harold Lucas worked in the wood-
preserving industry for many years,
and was executive vice president for
the American Creosote Co.

Wisconsin Rapids, Wis.—The Lake
States Lumber Assoc. (LSLA) will host
its annual meeting Jan. 17-18 at the
Hotel Mead & Conference Center
located here. Terry Bowden, ABC col-
lege football analyst, will serve as
guest speaker for the Thursday ban-
quet.

Bowden, who hosts “The Terry
Bowden Show” on ESPN Florida
Radio, also serves as college football
writer for YahooSports.com. He will
discuss having what it takes to be
“No. 1 in your field of endeavor, and
learn what it takes to stay on top of
the game.”

During his 15-year coaching career,
Bowden compiled an impressive win-
ning percentage of 68 percent, leading
Auburn University, Salem College
and Samford University to banner
seasons.

LSLA will also co-present a seminar,
entitled “The Nuts and Bolts of Chain
of Custody Forest Products
Certification,” with the Wisconsin
Department of Natural Resources
Division of Forestry Feb. 13 in
Rothschild, Wis.

The seminar, which will be held at
the Lodge at Cedar Creek, will cover
what companies have to do to be
chain of custody certified, what the
cost would be and what it might mean
to the bottom line. For more informa-
tion, call 906-774-6767. Registration
must be received by Jan. 10.

Cleveland, Ohio—According to a
recent study by Freedonia Group Inc.,
headquartered here, U.S. demand for
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Millersburg, OH

Yoder Lumber

COMPANY INC.

L%M%/szm a/ ine ;@wa@ Hardwood Lumber

Phone - (330) 893-3121

Phone: (870) 523-6702
P.O. Box 1028

CURTNER LUMBER COMPANY

.l

MANUFACTURERS OF

HARDWOOD LUMBER

BAND MILL--CIRCLE MILL--OAK TIE SIDING
DRY KILNS--SURFACER

OAK GOOD FOR COLOR TEXTURE--NORTH ARK. SOUTH MO. STOCK

PROMPT SHIPMENTS--MIXED LOADS--VIA TRUCK OR RAIL
“WOULD APPRECIATE HEARING FROM YOU”

FAX: (870) 523-
Newport, Arkansas 72112

6435

&

l CHANEY LUMBER COMPANY, INC.

Modern Cross Circulation
Kilns * Quality Millwork

P.O. BOX 909
LONDON, KENTUCKY 40743-0909

PHONE (606) 864-7375 FAX: (606) 864-7355

SALES: Jim Baker - Bryan Gentry

We’d appreciate your inquiries when you need
quality kiln dried Appalachian Hardwood lum-
ber in the species we specialize in which are:
4/4 & 5/4 Red and White Oak; and 4/4 through
8/4 Poplar that are all in #1 Common up through
the higher grades.

ALSO OUR BUSINESS IS CUSTOM KILN DRYING

INDUSTRIES ASSOCIATICN

Experienced In Export Container Loading

Whether you're buying or selling please give us «a call.

450,000 BF Kiln Capacity
2,500,000 BF Dry Storage

8,000,000 BF Air Dried Yard 1,400,000 Air Dried Shed Capacity
KENTUCKY;FOREST

i
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FACILITIES: Distribution Yard ¢ Dry Kilns « Own Trucks * S-382
Newman Whitney Planer « Diehl Straight Line Rip « Whitney DS-802

SPECIES: OAK « POPLAR *« WHITE ASH » HICKORY « BASSWOOD
* WALNUT « CHERRY ¢ BIRCH « HARD & SOFT MAPLE

s Call (574) 753-3151 or (800) 536-3151
SR FAX: (574) 753-2525 or (800) 536-2526 EIHLA
e Logansport, Indiana 46947

nalrand
Web Site: www.colehardwood.com FOREST PREDICTS

e-mail: colexx@colehardwood.com

The entire North Pacific Hardwoods team
wishes you peace and happiness this Holiday
Season and throughout the New Year.

North Pacific. Taking care of you and your business.

Portland, OR 800.547.8440

' oge
West Plains, MO~ 888.257.2054 Q)North Pacific

MAINE WOODS COMPANY i.c

Please inquire about our “FSC” Certified Programs
In All Grades & Thicknesses

We Cut 4/4 - 8/4 Hard Maple « 4/4 - 8/4 Yellow Birch

Annual Production of 24 Million « Annual Kiln Production of 12 Million

P.O. Box 111 - FisH LAKE ROAD * PORTAGE LAKE, MAINE 04768
PHONE: 207-435-4393 - FAx: 207-435-6714
SALES - ScoTT OGILVY
E-MaiL: bosswood@nb.sympatico.ca

Season S Greetmgs from:

LUMBER CO., INC.

“The Heartbeat of Hardwoods”™

Producing 44 Million BF of Fine Southern Hardwoods

Louisville Office: 662-773-5157 Natchez Office: 601-445-8206
FAX: 662-773-6250 FAX: 601-442-7301

;; P.O. Box 490 33 Vaughn Drive
Louisville, MS 39339 Natchez, MS 39120
Email: tereynolds @exceedtech.net Email: b_reynolds@bellsouth.net

TRADE TALK - Continued

cabinets is expected to expand 3.1 per-
cent per year through 2010 to $16.4 bil-
lion. Greater cabinet use per residence
will elevate residential cabinet
demand despite a loss in single-family
housing completions, the agency said.
Residential construction is the pri-
mary market for cabinets and will
continue to dominate the industry
through 2010, as renovation remains
solid. The non-residential market is
expected to outpace the residential
market through 2010, bolstered by
more and higher end amenities in
recreational vehicles and boats. For
more information, visit www.freedo-

niagroup.com.
)

Washington, D.C.—According to the
National Assoc. of Home Builders,
based here, residential builders are
expecting modest year-over-year
gains for 2008. Single-family starts,
which were predicted to fall 23 per-
cent this year, will likely rise 2 percent
in 2008.

Multi-family starts are predicted to
post a decline of 2 percent next year,
following a drop of 16 percent in 2007.
Manufactured home shipments will
post a 10 percent recovery in 2008,
after falling 19 percent this year.

Residential remodeling is forecast to
fall 2 percent in 2008, thanks to a 5 per-
cent drop in home improvements.
Residential fixed investment was
expected to go down 14 percent in
2007, but will improve by 1 percent
next year.

°

High Point, N.C.—Appalachian
Hardwood Manufacturers Inc., based
here, recently launched a Verified
Sustainable campaign to help AHMI
members educate customers about the
standing timber inventories and
growth to removal ratio in the region.

AHMI has distributed almost 8,000
Verified Sustainable certificates to 52
companies in its effort to promote the
sustainability of the Appalachian
Hardwood resource. The certificate
verifies membership in AHMI and
states each company is producing, dis-
tributing or manufacturing products
from Appalachian Hardwood timber
from a sustainable forest as defined by
AHMI

These letters and certificates are cus-
tomized for each member company
and include an AHMI membership
number. For more information, call
336-885-8315 or visit www.appalachi-
anhardwood.info.

°
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TRADE TALK - continued

Pittsburgh, Pa.—According to the
American Hardwood Information
Center (AHIC), based here, many
homeowners are looking past initial
purchase price and installation when
considering flooring options.

The study, conducted by interior
designer Sue Tartaglio, suggests
Hardwood flooring is the favored
option based on maintenance and life
cycle costs of frequently used synthet-
ic and natural flooring products.

In facilities with a lifetime use of
more than 15 years, such as the aver-
age home, Hardwood flooring has
significantly lower life-cycle costs
than other options, Tartaglio said.

The study showed that average
installation costs for common types of
flooring range from $1.45 per square
foot for vinyl composition tile to $12
per square foot for bamboo and
Hardwood. However, some products
with the lowest initial costs wind up
having the highest total life-cycle
costs (i.e., product life, replacement,
cleaning, labor). Hardwood, rubber
and bamboo flooring have the lowest
total costs at 15 years.

Wilkesboro, N.C.—Elk Creek
Lumber Co., headquartered here,
recently added Stacey Treat to its sales
staff. Treat, who [
has 16 years of
working  experi-
ence in the
Hardwood lumber
industry, will be
assisting in [
domestic lumber
sales, and will |
help his company
to develop new
business.

Treat said, “My first job was with
Conestoga Wood Specialties Inc.,
located in Mountain View, Ark., when
Ijoined them in 1991. Initially, I pulled
lumber on the green chain. Later, I ran
a cut off saw. From there, I ran a glue
press machine, and next I got into
shipping. Then for two years, I graded
Hardwood lumber for Conestoga.”

In 1995, Treat went to work for
Northwest Hardwoods, which is a
division of Weyerhaeuser, at their
band mill operation with dry kilns in
Little Rock, Ark. He initially graded
lumber for them but later Treat was
the quality control manager for
Northwest’s Little Rock, Ark., facility.

Stacey Treat

Please turn the page
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Season’s Greetings!

D & T Lumber Sales

Supplier of
Northern & Appalachian Hardwood Lumber
Kiln Dried  S2S/Rough

Also Offering all Imported Hardwoods from
Afrormosia to Zebrawood

Contact: Don R. Jeffrey
P.O. Box 335 Lanesville, IN 47136
Phone: 812-952-2021 Fax: 812-952-2137
E-Mail: dtrlbr@epowerc.net

LS

ANDERSON-TULLY WORLDWIDE

NORTH AMERICA

VA

EUROPE « ASTA

With more than a century in hardwood

’.. _—
production and forest stewardship, and with a (I-\I (:())

responsive international marketing network, SINCE 1889
ESC P Anderson.Tully Worldwide and is ==
FSC aceredited y Call

International Hardwood Resource
offer you the confidence of knowing
thatifa hardwood can be found,

601.629.3283
Jax
601.629.3284

cerlification means
that the forest is
managed according to
strict environmental,

soctal, and economic s . or wrile
standards. we’ll find it. P.O.Box 38
199 Vicksbur:
T o sales@andersontully.com MS 3918
Sendocss ! WWW.ANDERSONTULLY.COM USA

Buehler Lumber Co., Inc.
(8

260 West Main Street, Ridgway, PA 15853
Tel. (814) 776-1121, (877) 252-9663
FAX (814) 772-0222
LUMBER SALES: Jeff Vargason
LOG SALES: Amy Ellis

Hardwood Lumber - Veneer Logs

Species: Ash, Poplar, Cherry,
Red & White Oak, Hard & Soft Maple

Total Annual Production: 6,000,000 BF

Lakeland Hardwood Sales Co.
Established in 1998
* 40 years Experience in Lumber Business
*Handling White Ash, Basswood, Beech, WHAD and WHND
Soft Maplethrough Kilns Located in Traverse City, M|
* Ability to Surface, Straight Line Rip, Mould to Pattern
* Shipment via Truck or Container
WE ALso WHoLEsALE ALL OTHer NATIVE AND FOREIGN SPECIES

JERSON'S
GREETINGS

&

e BY TRuck, CONTAINER AND RAIL P

Call Lynn Norlin
Tel: (888) 606-7560 * (231) 652-3050 * Fax: (231) 652-1244
P.O. Box 286 * Newaygo, MI 49337-0286
Email: lakelandhardwood@earthlink.net
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FRED NETTERVILLE

LUMBER COMPANY

Manufacturers of Band Sawn Southern Hardwoods & Cypress
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Dry Kiln Capacity - 670,000 BF
Yates American B26 Planer 2 million ft. dry storage
8 million ft. inventory 30 million feet per year
Nationwide delivery by our own trucks

E-mail: charlie@nettervillelumber.com Web site: nettervillelumber.com

E-mail: scottw@nettervillelumber.com I
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& Season’s Greetings 3%
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Phone: 601/888-4343, FAX 601/888-6469
2 VacDryiKiins o

The high ‘renTgreea selvfion.” PCS YaeDey USA, LP

“Supplying a full range of Vacuum Dry Kilns Internationally”
(h 15917 NE Union Road - Suite 93 - Ridgefield, Washington 98642-8610
&% Contact: Toll Free (888) 482-2379 PH: (360) 571-2238 FAX: (360) 576-3539

(ﬁ? e-mail: sales@vacdry.com Website: www.vacdry.com
=

HOW TO SPECIFY AND USE HARDWOODS

An easy-to-read, 40 page handy reference booklet telling you how to
handle Hardwoods from beginning to end. Covers such details as:
Color, Grain, Hardness, Bending, Gluing, Sanding, Sawing, Boring,
Staining, Filling, Finishing, Weight, General Machinability, etc. This is
a practical booklet having previously appeared in a series in the
National Hardwood Magazine........ $20.00

Send Check to:
NHM, Book Division
P.O. Box 34908
Memphis, TN 38184-0908

FACILITIES include:
. 4 kilns - 2 set up for white woods
o Container or flatbed loading
Newman planer S2S
2 sawmills with circular headsaws
followed by band resaws
SPECIES include good color Northern hardwoods
including red oak, basswood, cherry, hickory,
hard and soft maple, white oak and aspen
SPECIALIZING in random length/width

BEE FOREST LLC
S1130 STATE HWY 25
NELSON, WI 54756

715 673-4127
715 673-4137 FAX Sales: Jim Giese

715 386-0333 or 715 498-5666 cell

TRADE TALK - continued

Treat explained, “In 2004, Northwest
Hardwoods closed their Hardwood
concentration yard in Little Rock, and
I continued to still live in that city
with my wife, Tammy, and three chil-
dren.” His three children are Shelton,
15, Mason, 12, and Alyssa, the only
girl, who is 14 years old.

Interestingly enough, Stacey’s wife
has been a member of the Army
National Guard for 16 years as a Sgt.
15t Class. She is still a member of the
Guard and may be deployed to Iraq in
May 2008.

“Basically, 1 started buying
Hardwood lumber for Northwest
Hardwoods in most of the
Southeastern states, as well as in West
Virginia, Missouri and Kentucky for
shipping to overseas customers of
my company,” Treat said. “I bought
lumber for Northwest Hardwoods
for the last two years and then, just
recently, I started working for Elk
Creek Lumber Co.”

Elk Creek Lumber Co. is owned by
David Blair, Brian Becker and A.L.
“Gus” Newton. The company has a
Hardwood concentration yard in
West Jefferson, N.C., that has eight
steam dry kilns with a combined dry
kiln capacity of 600,000 board feet
per charge, along with a modern
stacker and planer line. In
Thomasville, N.C., the firm has
another operation that includes
modern lumber handling equipment
and an additional 400,000 board feet
per charge of dry kiln capacity.

The firm sells 4/4 thicknesses of
Hardwood lumber in Appalachian
species like Cherry, Soft Maple, Red
and White Oak, as well as thick
eastern white pine lumber in 5/4
thicknesses which is dressed to 1
5/16 for the window and door indus-
try.

The sales people of Elk Creek
Lumber Co. include: Gus Newton,
Brian Becker, Larry Randall and
Stacey Treat who work out of the
Wilkesboro, N.C., headquarters; as
well as Joe Spangler, who works
from his home in Brookville, Pa.;
Bob Schauer, who works from his
home in Tidioute, Pa.; and Rick
Renfro, who works from his home in
York, Pa.

°

Blainville, Que.—Autolog Inc.,
based here, recently celebrated 20
years as a high-tech automation busi-
ness serving the sawmill industry.
Today, the firm, which was founded
by Daniel Ethier, Sylvain Magnan and
André Nadeau, counts close to 100
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TRADE TALK - continued

employees and sells its products all
over the world.
Autolog designs, manufactures,
installs and supports a variety of
products from the simple PLC
automation system to the most
sophisticated optimizer for the
Hardwood and softwood industries.
Autolog prides itself on customer
satisfaction, personalized service, sim-
ple easy-to-use equipment and soft-
ware with top-of-the-line technology.
The firm puts a lot of effort and ener-
gy into research and development.

°

Rhinelander, Wis.—Whether to
keep the logger at the center of atten-
tion when determining certification is
an issue that continues to grow in
importance among many in the indus-
try.

As reported by Henry Schienebeck,
president of the board for The Great
Lakes Timber Professionals
Association (GLTPA), “The choice
being made between SFI (Sustainable
Forest Initiative) and FSC (Forest
Stewardship Council) certification
may very well change the destiny of
the logging community. While SFI
includes the logger as part of the
training standard, FSC certifies the
land.

Schienebeck noted that apparent
public opinion is fueling the demand
for FSC certified fiber to new levels.
Wisconsin and Michigan are dual cer-
tified. Thus, he reported, the fiber sup-
plied from public lands meets the
requirements for selling more prod-
ucts to the end user.

Schienebeck asked, “Does the public
really understand what they are ask-
ing for?”

Under the FSC banner, he added, the
land is certified, but the logger is not.
So it’s possible to “take a prime piece
of timberland, hire a fly-by-night log-
ging crew to harvest it, totally destroy
the landscape and still call it certified
fiber, because the land is certified and
not the logger.”

Schienebeck concluded in his report,
“The worst thing that can happen
after the harvest is that the land may
not be re-certified, but who cares?
Because of poor logging techniques
and near-sightedness for the future,
there won’t be another harvest on the
land for 100 years or more. Can this
really be what the general public is
asking for?”

In the end, GLTPA’s board president
penned his support of SFI as “the
most comprehensive certification in

”
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Season's Greetings

e-mail: grahamlu@netease.net
APPALACHIAN SPECIES HANDLED:

Graham Lumber Co.

P.O. Box 679, U.S. 412 W., Linden, TN 37096 (931) 589-2143 FAX: (931) 589-5914

70% Red & White Oak; 15% Poplar; 5% Hickory; 5% Hard Maple,

Cherry, Walnut, Beech and Sap Gum

Specializing in Random, Pulled to Width and Fixed Width Strips
in FAS & Common 4/4 & 5/4 Red & White Oak, Green & Kiln Dried

Lumber, Crossties & Cants

FACILITIES INCLUDE:
* Bandmill -
* Production - 35,000,000’

« Concentration Yard

* Dry Kiln Capacity: 500,000 BF per charge
* Planer: S-382 Double Surfacer

* FSC Certified Lumber

Linden and Selmer, TN, Fulton, MS

CONTACT: Roger Barber

Uy et

Toal Lumber Co.

Wholesale Hardwoods -
Carloads & TNTs - Local Inventory

Serving the West Coast for 53 Years.

Todd Purcell

Joe Purcell

Direct Mill Shippers

Frank McLean Wendy Purcell

P.O. Box 5465
Whittier, CA 90607
562-945-3889
Fax: 562-693-5528

Re-man Facilities

L Syl e S S B Ll gl . o i e et g g ik

Carl L. Rosenberry & Sons

7446 Path Valley Road

FAX: (717) 349-2044

.

Lumber, Inc.

Email inquiries to Jackie Kriner at
jackierosewood@innernet.net

Fort Loudon, PA 17224

Phone: (717) 349-2289

e
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Fine Pennsylvania Hardwoods

1,000,000 bd. ft. of Green and Air Dried lumber

75% Red and White Oak
Maintaining 700,000’ K.D. Inventory and

300,000 bd. ft. Kiln Capacity * Annual Production 7,000,000’
ey iy Py Py ey ey Ay Ry Wy ey py o

Lumber Co.,

Tel: (336) 275-9796

ESTABLISHED IN 1943

Hardwood Lumber, Squares, Rounds, Turnings
l,__ Solid and Glued-up Furniture Dimension Rough or Moulded \.r

Handling Appalachian, Northern & Southern Hardwoods

P.O. Box 10327 Greensboro, N.C. 27404

SALES: David K. McLean and Finn Grubbe
E-mail: BJLbr@Juno.com

FAX: (336) 275-9755

Bruce & Jenkins

INcC.
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BLANKS

Babcock Lumber Co.
Gutchess Lumber
Hawkeye Forest Products, Inc. ..
Huntersville Hardwoods, Inc.

Mcllvain, J. Gibson, Co. 92
Miller, R.A., Hardwood Co., INC...coevvevverrrrerererienanns 17
Red River Hardwoods, Inc........cccceoevveverercreriernnnnnn .97
Rex Lumber Co. 33
Somerset Wood Products, Inc. .....c.cceveevevererrcrninnnnnn. 78
CABINET STOCK
Babcock Lumber Co. 69
Cardwell Hardwoods 6
Red River Hardwoods, Inc......ccccceevvevererererernnnnnn.97
Rex Lumber Co. 33
Sweeney Hardwoods 81
Wilson Lumber Co., Inc. 19
CRATING & BLOCKING
Babcock Lumber Co. 69
Lakeland Hardwood Sales Co. .......coccveeerrerneeinennne 101
Mueller Bros. Timber, Inc 22
Valley View Hardwoods, INC. ......cccoevvvvivnrrriinnrriiinnnnn
Wilson Hardwoods 93

CROSS TIES - SWITCH TIES

Al-Tom Forest Products, INC......ccccoovevverrerrrererereninnnns
Babcock Lumber Co.
Beasley Forest Products, INC.........ccoovvvvnenrivinnriiinnnnns
Bee Forest LLC
Graham Lumber Co
Kendrick Forest Products ...

Kepley-Frank Hardwood Co., Inc.
Maine Woods Co. LLC

Pine Mountain Hardwood Lbr. Co 77
Tuscarora Hardwoods, Inc. ............
Wolf River Lumber Inc. FC
CUSTOM KILN DRYING &
MILLING IN TRANSIT
Babcock Lumber Co. 69
Chaney Lumber Co., INC...cccccoovvnnnrnrrrrrvrivirirviiiriiininnnnnen: 99
Mann & Parker Lumber Co., The.......ccc.ccooovrvrrrnnencs 96

Meeder’s Lbr. and
Meeder’s Dimension & Lbr. Products Co...
Red River Hardwoods, Inc..........ccovveuneeee

DIMENSION - FURNITURE PARTS

Atlanta Hardwood Corp. 71
Babcock Lumber Co. 69
Bruce & Jenkins Lumber Co.......cccc.veveevreneriererienens 103
Goodman, C.B., and Sons Lbr., Inc. ......cceevervrrernrecn 54
Gutchess Lumber 83
Indiana Dimension, Inc. 11
Irving, ].D., Limited 21
Mann & Parker Lumber Co., The.......ccccoooovrvrrrrnnnncs 96

Meeder’s Lbr. and
Meeder’s Dimension & Lbr. Products Co

Midwest Hardwood Corp .75
Miller & Co., Inc. IBC
Morris Lumber Co., Inc 17
Mueller Bros. Timber, Inc 22
Northland Forest Products, INC. ......ovvevveeviveriniiniennn2
O’Shea Lumber Co 2
Red River Hardwoods, Inc .97
Rex Lumber Co. 33
Salamanca Lumber Co. 63
Somerset Wood Products, InC. .......c.ccovvevrvererrrecrnnenns 78
104

Sweeney Hardwoods 81
Taylor Lumber, Inc. 39
Taylor-Ramsey Corp. 91
Weyerhaeuser Hardwoods & Industrial Products....79
Wheeland Lumber Co., INC. w.uuvvvvrrreeecriereeririrennens 85
Wilson Lumber Co., Inc. 19
Yoder Lumber Co., Inc. 99
FIGURED HARDWOODS
Batey, Ltd 90
Lakeland Hardwood Sales Co. .......cccoevvverrernennnnn 101
Mcllvain, J. Gibson, Co. 92
Miller, R.A., Hardwood Co., InC....c.cevvvevvrererecrnne 17
Rex Lumber Co. 33
Sitco Lumber Company 5
Sweeney Hardwoods 81
FLOORING

Anderson-Tully Co. (Laminated) ........c.ccc..c.cccrueeueees 101
Barnhart Wood Products 4
Downes & Reader Hardwood Co., InC......ccuuevvenrrenece 3
Graf Brothers Flooring

Gutchess Lumber
Hawkeye Forest Products, Inc..
Kitchens Brothers Mfg. Co. ...
Mann & Parker Lumber Co., The.....
Mcllvain, J. Gibson, Co.
Miller & Co., Inc.
Morris Lumber Co., Inc
Mullican Flooring

Partee Flooring Mill

Rex Lumber Co.

Somerset Wood Products, INC. .....ocvvvrvrrerererennnnnn 78
Sweeney Hardwoods 81
Wheeland Lumber Co., INC. ....cooovvvvrrrrrrerrerirrienrnn85

LUMBER - HARDWOODS
(Appalachian Hardwoods)

Abenaki Timber Corp 68
Atlanta Hardwood Corp 71
Averitt, ].V., Lumber Co. 76
Babcock Lumber Co. 69
Baillie Lumber Co., Inc 57
Banks Hardwoods, Inc. 1
Barnhart Wood Products

Batey, Ltd
Brenneman Lumber Co.
Bruce & Jenkins Lumber Co..
Buehler Lumber Company....
Canton Hardwood Co.
Cardwell Hardwoods 6
Chaney Lumber Co., Inc
Coleman, Robert S., Lumber Co., Inc. .
Cramer, WM., Lumber Co.
Cummings Lumber Co., Inc..
DJM Hardwoods & Veneer....
D & T Lumber Sales
Evarts, G.H., & Co., Inc.
G.F. Hardwoods, Inc.

Gilbert Hardwood Centers, INC. .....oovevvereevrrereiernnnn. 97
GILCO Lumber, Inc. BC
Goodman, C.B., and Sons Lumber, Inc..........coc.oeevee.54
Graf Brothers Flooring 31
Graham Lumber Co. 103
GreenTree Forest Products, InC......oovvvvvevecvevcveceiecnee 8
Griffith Lumber Co., INC. vovvvovrerrvrereereereireserinnennens 18

Gutchess Lumber
Haessly Hardwood Lumber Co
Hawkeye Forest Products, Inc. .....
Hermitage Hardwood Lumber Sales, Inc. ..

Highland Hardwood Sales, Inc. ........cccocevvvvceeuenccnnneen 58
Holmes & Company, Inc 16
Huntersville Hardwoods, InC. .....cccovvveveveveereieiennnn 71
Indiana Hardwoods
Industrial Timber & Lumber Co.........cocovrvnrenrinrinnns
J.H. Lumber
Jones, J.E., Lumber Co.
Jones, Ron, Hardwood Sales, Inc
Kepley-Frank Hardwood Co., Inc 29
Kuhns Bros. Lumber Co., Inc.
Lakeland Hardwood Sales Co. .

Liberty Lumber Co.

Mann & Parker Lumber Co., The.......cccccovvvveveriennnnnes. 96
Mcllvain, J. Gibson, Co. 92
McKittrick, J.W., Lumber Co. ....cccocovrvrerirerererernnnn 88

Meridien Hardwoods of PA., Inc.
Miller, Frank, Lumber Co., Inc..
Missouri-Pacific Lumber Co.
Morris Lumber Co., Inc

Musser Lumber Sales, INC.......ccovvervirerrrereirreiereenas

Neff Lumber Mills, Inc.

North Pacific 100
North State Hardwoods, INC. ...vvvvrvenrierrrioreriennennnd 61
Northland Corp. 70
Northland Forest Products, INC. ......coovvvvrrvnrverinrenns 2
Oakcrest Lumber, Inc. 87
Oaks Unlimited 89
O’Shea Lumber Co 2

Pine Mountain Hardwood Lbr. Co..
RAM Forest Products, Inc..
Red River Hardwoods, Inc....
Rex Lumber Co.
Rock Hill Lumber, Inc.
Salamanca Lumber Co.

Shannon, J.T., Lumber Co., INC. ..oovvvveremrrierienrrirrnnnnnn 27
Sitco Lumber Company 5
Somerset Hardwoods, INC. .....cvevvevivevcieienecseseieens 78
Stewart Lumber Co. 18
Sweeney Hardwoods 81
T & S Hardwoods, Inc. 23
Tanner Lumber Co., LLC 19
Taylor Lumber, Inc. 39
Taylor-Ramsey Corp. 91
Toal Lumber Co. 103
Tuscarora Hardwoods, INC. ......cccoveviveirvrreirnererennnne 74

Valley View Hardwoods, Inc. ...
Vaughn, Emmet, Lumber Co. ...
W.N.C. Dry Kiln
W.N.C. Pallet & Forest Products Co.
Wheeland Lumber Co., Inc. ..............
Williams, Jerry G., & Sons, INC...cvvvvvrvveennriennnnnnns
Williams, R.J., Inc.

Wilson Hardwoods
Wooley Lumber Co., INC. ....ovvervvvmrrriiriienriinnns 15
Yoder Lumber Co., Inc. 99

(Canadian Hardwoods)

Lakeland Hardwood Sales Co. .....
Mann & Parker Lumber Co., The.
Mcllvain, J. Gibson, Co.
Miller, R.A., Hardwood Co., InC....cocvvvvrrrerrrrirernnnnns
North Pacific
Rex Lumber Co.
Salamanca Lumber Co.
Sweeney Hardwoods
Williams, R.J., Inc.

(Northern Hardwoods)
Abenaki Timber Corp. 68
American Lumber Co. 55
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Atlanta Hardwood Corp. 71
Baillie Lumber Co., Inc 57
Banks Hardwoods, Inc. 1
Barnhart Wood Products 4
Bee Forest LLC 102
Bingaman & Son Lumbert, INC. ......coovvvvverrivinnriiinnnes 13
Brenneman Lumber Co. 25

Bruce & Jenkins Lumber Co., Inc. .....
Champlain Hardwoods Inc...........
Cole Hardwood, Inc.
Cramer, WM., Lumber Co. ....
Cummings Lumber Co., Inc
DJM Hardwoods & Veneer.
D & T Lumber Sales
Deer Park Lumber, Inc.
Downes & Reader Hardwood Co., Inc.........................3
Evarts, G.H., & Co., Inc.
Graham Lumber Co
Gutchess Lumber
Hawkeye Forest Products, Inc. ......cccco.cccuuevees
Hermitage Hardwood Lumber Sales, Inc. ...
Highland Hardwood Sales, Inc. ..........cccooeevvvveveurenecnen 58
Indiana Hardwoods 19
Indiana Wood Products, Inc........... 89
Industrial Timber & Lumber Co....
Irving, ].D., Limited
Jones, J.E., Lumber Co.
Kendrick Forest Products
Lakeland Hardwood Sales Co
Liberty Lumber Co.
Maine Woods Co. LLC
Manchester Lumber, Inc.
Mann & Parker Lumber Co., The......
Mcllvain, J. Gibson, Co.
Meeder’s Lbr. and
Meeder’s Dimension & Lbr. Products Co. ................. 91
Meridien Hardwoods of PA., Inc. ..
Midwest Hardwood Corp

Miller, Frank, Lumber Co., Inc.......
Miller, R.A., Hardwood Co., Inc....

Missouri-Pacific Lumber Co. ......coooverrrivrerirerirniiiniinns 64
Morris Lumber Co., Inc 17
Mueller Bros. Timber, Inc 22
Musser Lumber Sales, Inc 84
North Pacific 100
Northland Corp 70
Northland Forest Products, INC. ......ooovververierreesrienneeas 2
O’Shea Lumber Co 2

Pine River Hardwoods, LLC..
RAM Forest Products, Inc.

Rex Lumber Co.
Rosenberry, Carl L., & Sons Lumber Co. .....
Salamanca Lumber Co.

Sitco Lumber Company 5
Sweeney Hardwoods 81
Taylor Lumber, Inc. 39
Taylor-Ramsey Corp. 91
Toal Lumber Co 103
Vaughn, Emmet, Lumber Co. .........cccccvvvvvvvvveverivvnnennnns 16
Weyerhaeuser Hardwoods & Industrial Products....79
Wheeland Lumber Co., INC. .....ovvrvereeirereeresresrs 85
Williams, R.J., Inc. 52
Wolf River Lumber, Inc. FC
Yoder Lumber Co., Inc. 99

(Northeastern Hardwoods)

Champlain Hardwoods INC........cocvcvvvvvvvvvvvvvvvivinininnnnes 20
Lakeland Hardwood Sales Co. .....c.coeeeerererirerirennen. 101
Mcllvain, J. Gibson, Co. 92
North Pacific 100
Rex Lumber Co. 33
Salamanca Lumber Co. 63
Sitco Lumber Company 5
Sweeney Hardwoods 81

CHRISTMAS/2007

(Southern Hardwoods)
Al-Tom Forest Products, INC.......cccovevereerrerirerererennne. 96
Anderson-Tully Co. 101
Baillie Lumber Co., Inc 57
Beasley Forest Products, InC.........ccoovvvviennrieinnrriiinnnnn 92

Brenneman Lumber Co.
Bruce & Jenkins Lumber Co...
Cramer, WM., Lumber Co. ...
Curtner Lumber Co.
Hermitage Hardwood Lumber Sales, Inc.
Highland Hardwood Sales, Inc. .......ccc......
Indiana Hardwood
Jones, J.E., Lumber Co.

Kitchens Brothers Mfg. Co. .cooooovvvrvvvvvvvreveveveerverinnnennn 17
Lakeland Hardwood Sales Co. ........cccevueerererneinninns 101
Liberty Lumber Co.

Mann & Parker Lumber Co., The.......ccccoovvvvriennanns
RoyOMartin

McKittrick, J. W., Lumber Co.........
Meridien Hardwoods of PA., Inc..
Miller & Co., Inc.
Moore Forest Products, INC........cccovverererrienrerererenanns
Morris Lumber Co., Inc
Netterville, Fred, Lumber Co......cccooevvverererererirnnne
North Pacific

Northland Corp.

Oakcrest Lumber, Inc.

O’Shea Lumber Co 2
Rex Lumber Co. 33
Rives & Reynolds Lumber Co., Inc.............ceesevvern... 100
Shannon, J.T., Lbr. Co., Inc 2
Sitco Lumber Company 5
Sweeney Hardwoods 81
T & S Hardwoods, Inc. 23
Toal Lumber Co. 103
Vaughn, Emmet, Lumber CO. ...........ccccoererrrvererrirurecnnns 16
Weyerhaeuser Hardwoods & Industrial Products....79
Williams, Jerry G., & Sons, INC......ccovvvvevveircnniiiinnninns 12
Williams, R.J., Inc. 52
Wilson Lumber Co., Inc. 19
Yoder Lumber Co., Inc. 99

(South Central Hardwoods)

Baillie Lumber Co., Inc
Lakeland Hardwood Sales Co. ......
Mann & Parker Lumber Co., The..
North Pacific
Reelfoot Lumber Co., INC. ...ouovveevrieeeeeeeeeeeenad
Rex Lumber Co.
Sitco Lumber Company
Sweeney Hardwoods

(Walnut)

Baillie Lumber Co., Inc
Barnhart Wood Products
Batey, Ltd

Cardwell Hardwoods
Griffith Lumber Co., Inc. ............
Haessly Hardwood Lumber Co.
Hawkeye Forest Products, Inc
Holmes & Company, Inc
Kendrick Forest Products ...
Lakeland Hardwood Sales Co. ......
Mann & Parker Lumber Co., The..
Midwest Hardwood,Corp. .
Miller, Frank, Lumber Co., In
Missouri-Pacific Lumber Co. .....
North Pacific

Northland Corp. 70
O’Shea Lumber Co 2
Reelfoot Lumber Co., INC. .....ovvvevreereriieieereeennd 93
Rex Lumber Co. 33
Salamanca Lumber Co. 63
Sitco Lumber Company 5
Sweeney Hardwoods 81
Wilson Hardwoods 93

LUMBER - SOFTWOODS
Aromatic Red Cedar

Hawkeye Forest Products, Inc. ..
Lakeland Hardwood Sales Co. ..

O’Shea Lumber Co 2

Rock Hill Lumber, Inc. 65

Sitco Lumber Company 5

Sweeney Hardwoods 81
Cypress

Beasley Forest Products, InC........cccoovveinrrriiinnrriiiinnnnnn,
Cramer, W. M., Lumber Co. ......cc.ceorevrnnne.
Downes & Reader Hardwood Co., Inc....
RoyOMartin
Miller & Co., Inc.
Moore Forest Products, INC........ccccevvveveirierrirereiennne
Morris Lumber Co., Inc
Netterville, Fred, Lumber Co.....................

North Pacific

Reelfoot Lumber Co., Inc...

Rex Lumber Co.

Sitco Lumber Company 5

Sweeney Hardwoods 81

Williams, Jerry G., & Sons, INC.....cvvvvevvvrrvvcnnriviinnnnn 12

Wilson Lumber Co., Inc. 19
White Pine

Baillie Lumber Co., Inc 57

Downes & Reader Hardwood Co., Inc.......cveuvvennrrnnecn 3

Griffith Lumber Co., Inc. ...........
Kuhns Bros. Lumber Co., Inc.
Mann & Parker Lumber Co., The.....
Mcllvain, J. Gibson, Co.
Meeder’s Lbr. and

Meeder’s Dimension & Lbr. Products Co.................. 91
North Pacific 100
Northland Forest Products, INC. .....oocvverveeeeereeerrennne. 2
O’Shea Lumber Co 2
Rosenberry, Carl L., & Sons Lumber Co. ...........c..... 103
Sitco Lumber Company 5
Sweeney Hardwoods 81
W.N.C. Pallet & Forest Products Co. ......ccoveuirverencc 98
Williams, R.J., Inc. 52
Wolf River Lumber, Inc. FC

Yellow Pine

Downes & Reader Hardwood Co., Inc....
Mann & Parker Lumber Co., The.....
Morris Lumber Co., Inc

North Pacific

O’Shea Lumber Co 2
Rex Lumber Co. 33
Sitco Lumber Company 5
Sweeney Hardwoods 81
Williams, Jerry G., & Sons, INC.........ccooemmrrvrvevvisnnnrnnnes 12

WEST COAST WOODS

Babcock Lumber Co.

Downes & Reader Hardwood Co., Inc....
Mann & Parker Lumber Co., The
Mcllvain, J. Gibson, Co.
North Pacific
Rex Lumber Co.
Sweeney Hardwoods
Toal Lumber Co.
Weyerhaeuser Hardwoods & Industrial Products....79

IMPORTED WOODS

Babcock Lumber Co.
D & T Lumber Sales
Downes & Reader Hardwood Co., Inc....
Gilbert Hardwood Centers, Inc. ...
Lakeland Hardwood Sales Co. .....
Liberty Lumber Co.
Mann & Parker Lumber Co., The.......ccccoovvrrerrennnnnn
Mcllvain, J. Gibson, Co.
Miller, R.A., Hardwood Co., Inc...............
Newman Lumber Co. (Gulfport, Miss.)..
North Pacific
Northland Corp.
O’Shea Lumber Co 2

105



Rex Lumber Co. 33

Sitco Lumber Company 5

Sweeney Hardwoods 81

Toal Lumber Co 103
Mahogany

Downes & Reader Hardwood Co., Inc.

Gilbert Hardwood Centers, Inc. 7
Lakeland Hardwood Sales Co. .. 101
Liberty Lumber Co. 66
Mcllvain, J. Gibson, Co. 92
Newman Lumber Co. (Gulfport, Miss.)........cccccccuceeeee. 7
North Pacific 100
Rex Lumber Co. 33
Sitco Lumber Company 5
Sweeney Hardwoods 81

MILLWORK, MOULDINGS & TRIM

Atlanta Hardwood Corp.
Babcock Lumber Co.
Chaney Lumber Co.
Gutchess Lumber
Indiana Dimension, Inc.
Kendrick Forest Products ...
Kitchens Brothers Mfg. Co. ....

Mann & Parker Lumber Co., The..
Mcllvain, J. Gibson, Co.
Miller, R.A., Hardwood Co., Inc
Red River Hardwoods, Inc.........
Rex Lumber Co.
Sweeney Hardwoods
Taylor-Ramsey Corp.
Wilson Lumber Co., Inc.

PALLETS - PALLET LUMBER - CANTS

Averitt, J.V., Lumber Co. 76
Babcock Lumber Co. 69
Beasley Forest Products, INC...........coocccvimmnrrrrvcviiinnnn 92
Bee Forest LLC 102
Brenneman Lumber Co. 25
Cardwell Hardwoods 6
Coleman, Robert S., Lumber Co., Inc. .....cccocevrrenenec 95

Curtner Lumber Co.
GreenTree Forest Products, Inc..
Griffith Lumber Co., Inc. ............
Haessly Hardwood Lumber Co.
Kendrick Forest Products
Kepley-Frank Hardwood Co., Inc.
Kuhns Bros. Lumber Co., INC. .....vvvrrverrerrierierisnisninnd 9
Maine Woods Co. LLC
Miller & Co., Inc.
Mueller Bros. Timber, Inc
Neff Lumber Mills, Inc.
Reelfoot Lumber Co., Inc....

T & S Hardwoods, Inc.

Valley View Hardwoods, INC. .........ccoovmmnrrrvvveiinnnnrrrrinnns 8
W.N.C. Pallet & Forest Products Co. ......coeuvverrrenrinncs 98
Wilson Hardwoods 93
Yoder Lumber Co., Inc. 99

PANELS - LUMBER CORE

Atlanta Hardwood Corp 71
Babcock Lumber Co. 69
Gutchess Lumber 83
Indiana Dimension, Inc. 11

Meeder’s Lbr. and

Meeder’s Dimension & Lbr. Products Co.................. 91

Midwest Hardwood COrp. ....coouvvvvvvvevinsrrrvvviirinnnnnn 75

North Pacific 100

Sweeney Hardwoods 81

Wilson Lumber Co., Inc. 19
PLYWOOD HARDWOOD

(Curved, Flat & Marine Grade)

Atlanta Hardwood Corp
Downes & Reader Hardwood Co., Inc....
Gilbert Hardwood Centers, Inc. ...............
Mann & Parker Lumber Co., The.......ccccoovvrvrrirnnenns

RoyOMartin

Mcllvain, J. Gibson, Co.

North Pacific

Northland Corp.

Sitco Lumber Company 5

Sweeney Hardwoods 81

Wilson Lumber Co., Inc. 19
RAILROAD TIES, DECKING

Anderson-Tully Co. 101

Averitt, J.V.,, Lumber Co. 76

Babcock Lumber Co. 69

Baillie Lumber Co., Inc 57

Bee Forest LLC 102

Cardwell Hardwoods 6

Curtner Lumber Co.
Graham Lumber COmMpany ...
Irving, ].D., Limited
Mueller Bros. Timber, Inc.
Pine Mountain Hardwood Lbr. Co. .....
Reelfoot Lumber Co., Inc

T & S Hardwoods, Inc.

RIFT & QUARTER SAWN
Babcock Lumber Co. 69
Baillie Lumber Co., Inc 57
Graf Brothers Flooring 31
Lakeland Hardwood Sales Co. .......coccvvenrrrneuneinienns 101
Mcllvain, J. Gibson, Co. 92

Miller, Frank, Lumber Co., Inc..
Pine Mountain Hardwood Lbr. Co. .
Rex Lumber Co. 33

Sitco Lumber Company 5
Sweeney Hardwoods 81
Taylor Lumber, Inc. 39
SERVICES
Eagle Machinery & Supply, Inc. ........cccoeeecevvevevivenecenes 59
Haglof, Inc. 88
Mcllvain, J. Gibson, Co. 92
PCS VacDry USA, LP 102
Red River Hardwoods, INC. ....coovvercrvereireceineriinecnene 97
Stiles, A.W., General Contractors, InC. ........cccceververenes 82
Sweeney Hardwoods 81
UeC Coatings Corp. 86
SQUARES
Babcock Lumber Co. 69
Baillie Lumber Co., Inc 57
Bruce & Jenkins Lumber Co.....c..cooverevnvierinrinrirnninns 103
Gutchess Lumber 83

Mann & Parker Lumber Co., The.......ccccoovvvverrrnrnnnc,
Meeder’s Lbr. and
Meeder’s Dimension & Lbr. Products Co. .................

Morris Lumber Co., Inc

Newman Lumber Co. (Gulfport, Miss.)....................

17
.7
0

Northland Corp.
Salamanca Lumber Co.

63

Taylor Lumber, Inc.

39

STACKING STICKS

Downes & Reader Hardwood Co., Inc
Griffith Lumber Co., InC. .....ceovrrverranne

TIMBERS, TRUSSES & BEAMS

Babcock Lumber Co. 69
Beasley Forest Products, InC........cccooovvnrrvivinnriiiinnnninn, 92
Morris Lumber Co., Inc 17
Reelfoot Lumber Co., INC. ....ovvervieereieiceeeeeeead 93
Rock Hill Lumber, Inc. 65
T & S Hardwoods, Inc. 23
Wilson Lumber Co., Inc. 19
Yoder Lumber Co., Inc. 99
TRUCK FLOORING, STAKES, ETC.
Babcock Lumber Co. 69
Mann & Parker Lumber Co., The.......ccccooevrrerrrennnnc, 96
Rex Lumber Co. 33
VENEERS - SINGLE PLY
Northland Corp. 0
Sweeney Hardwoods 81
VENEER LOG SUPPLIERS
Babcock Lumber Co. 69
Baillie Lumber Co., Inc 57
Batey, Ltd. 90
Bee Forest LLC 102
Buehler Lumber Co. 101
DJM Hardwoods & VENEer..........c.vveervvrrurrerrirrienes 56
D & T Lumber Sales 101
Graf Brothers Flooring 31
Graham Lumber Co. 103
Griffith Lumber Co., INC. w..ovuvvrrvrerieeeeieeiseeeeesins 18
Hawkeye Forest Products, INC. .....ccovvervvivienriiinninnns 53
J.H. Lumber 98
Kendrick Forest Products ...........ooeeeeeneeenerneeneenennens 15
Kuhns Bros. Lumber Co., INC. .....ovvverrerreierereninan 9
Miller, Frank, Lumber Co., INC....c..cevveverrrrerirererenane 73
Mueller Bros. Timber, Inc 22
Tuscarora Hardwoods, INC. ....c.cvvvvirveiererecrsieienanns 74
Wilson Hardwoods 93
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Note: This Index lists only the Advertisers in this special issue.

Merry Christmas From NATIONAL HARDWOOD MAGAZINE
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o 158
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